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AHAQZH ZYITPADEA NTYXIAKHZ EPTAZIAZ

H kdtwOL unoyeypappévn AavinA Apadia pe aptOpud pntpwou 17010, portitpla tng
OXOANG ALolkNTIKWV, OLKOVOULIKWV Kal Kowwwvikwv Eltotnuwy, Touv TuRpatog Atoiknong
Ernxelprioswv tou Naveniotnpiov Autikig ATTkAG, SnAwvw untevBuva OtTL eipat
ouyypad£ag autng TG MTUXLAKNAG Epyaoiag Kot OTL N KAOE mnyn elval avayvwpeLopEVN Ko
avadEpeTal oTnv Epyacia.

BeBfawwvw OTL autr n epyacia éxel ouyypadel anod spéva Kot anoteAel npoiov
TIVEULATLKAG LBLoKTNoiag T000 SLKNAG Lou 000 Kat Tou 16pupartog.

H énAoloa



Euxaplotieg

EuXapLotw TouG YOVELG Lou TTou RTav SimAa ou o€ auto to opopdo tagidt mou Aéystal
Maveniotipo, mou Ue otrpl§av o€ OAa KoL IOV KAOE pépa pou £8€LXvav NOco
nepndavol ivat ya tTnv npoonddsLa pou

Euxaplotw tov KaBnyntn pou Kuplo lwavvn PlopuAiwtn o onoiog pe Bondnoe BRpa-
BAna wote va oAoKANpwOEL n mapovoa MTUXLAKA Epyaoia.



NepiAnn ko Aé§eLg KAELSLA

H napovoa ntuyLlakn epyaocia cuyypadnke ota nAaiola tng oxoAng “Awoiknon
ETUXELPNOEWV HE ELBIKATNTA TO MAPKETIVYK”, TOU Mavemiotniov AUTIKAG ATTIKAG, HE
Bépa “CRM”.

ZKoma¢g avaAuong autou tou BEpartog eival n ypriyopn avantuén tng daxeipiong
TMEAQTELOKWV OXECEWV OO TLG CUYXPOVEG KOl [N ETILXELPNOELG.

MA€oV n CUVEXAG KOl ALECN ETILKOLVWVLA LLE TOV EAATN ELval TO KUPLO HEANHA TWV
EMUXELPROEWV AGYW TOU QUENUEVOU QVTOYWVLGHOU.

ZTLG MEPEG HaG OAEG OL ETILXELPNOELG £XOUV LOTOOEALS A e OAa Ta poiovTa, £T0L O
KatavoAwTtr¢ eivat eUKoAo va SLaAéEeL omoLodATOTE MPOIOV Ao onoladnnote
emyeipnon. EToL yia va LEeivouv oTig Kopudr Kat Va TLG TIPOTLHAEL O KOTAVOAWTHG, oL
ETMUYELPNOELG OTLEVSOUV TTEPA ATTO TNV MOLOTNTA ToUG va PpTiaouv- avantufouv Suvateg
OXEOELG HE TOUG MeAATEG Me Ta ouotrpata Customer Relationship Management, ta onoia
Oa avaAuBouv otnv napovoa MTUXLOKA Epyaoia.

NEEELC KAELOLA

e JUoTnpa dtaxeiplong MEAATELOKWV OXECEWV
e MAnpodopia



NepLexopeva

ELOOY WY eieiiiieeenrennneennssnnnssnssssssssssssssssssssssssssnsssssasssssssssssnsssnsssnsssssssssssssssssssssnas 6
1.1 To LAPKETLVYK KOL N EEEALEN TOU..coiiiiiiiiiiiieeeneeenenennsssssssssssssssssssssssssssssnnssssnsane s 8
1.2 CRM & MARKETING.....ccccotmmuiiiinniiiinnssisinmnessimmanessiesssssmmssssisrssssssssssssssanssssesesses 9
28 Ao T e 11 Te Tl 2| RN 10
2.2 ITPATNYLKA CRM.....ciiiiiiiiiiiiiiiceneeennenensienssissssssssssssssssssssssssenssssassnnssnnssssssssssnss 12
P8 T 170 ) 1 Lo T 01 1| R 13
2.4 XopaKTNPLOTIKA CRIM......ciiiiiiieeirieenennnnnnnesssisssssssssssssssssssssnsssssssssssssssnsssnssanns 14
2.5 AELTOUPYLEG TOU CRM.....uuuiiiiiiiiiiiiiiiiiinsiiiniinenssssssesssessnsesnsssssssssssssssssssssssssnns 15
2.6 Ta dopka otoryeiot Tou CRM Kot HOVTEAX CRIM........coveeueeeiiierennnnnceeesennnnnenens 18
2.7 H aAuoi8a 0ELOG CRIM .......cieiieeeeneiiiirtneenneeeeeeeeennssssnnnnssssseessnnsnnsssssssessnnsnnes 25
3.1 TPOCOLOPLOOG OTOXWIV..euireeirerirrrrsenrannisestsessassessssssssssssssssssssssssssssssssssssssssnnnes 25
3.2 IXEOLOOUOG EPYOU CRIML......ceeeeeeennienniisiiiiisisniississsnsenssesssensssssssssssssssssssssssssnnns 27
3.3 OLOUASEGTOU CRM......ciiiiiiiiiiiiiiiiiiieninneenseenessesesssssssnsssnssssssssssssssssssssssasssnnnns 29
4.1 DACELG AVATITUENG TNG OXEONG HE TOUG TLEAGITEG wevvreennnnenreerennnnnneseeeeensnnnnnnens 30
4.2 MEAOTELOKEG OXEOCELG weeeerennennnnneerrerennsssnesresesnsnsssssessennnasssssessessnnsssssssessnnsnnssns see 32
4.3 H EUIELPILOL TOU TLEAGITN cvevvnnnrenisiiisnnisssnsnssnnnessensssesssesssssssssssssssssssssssssssssssssssse 40
4.4 Aroxeiplon KUKAOU TWNG TOU TEEAGTI eoeererreeereenneennnsssnsssssssssssssssssssssssnns 43

5.1 ZUMTTEPOOHOTO .  ueerenereereneeeessesssssssssssssssnsssssssssssssssssssssnes sassssssssssssssssssasanasnns 51



Ewcaywyn

0 200¢ awwvag gival to Eekivnua tng MANpodopLKAG Kal TNG XPNOLUOMoinoNng Twv
NAEKTPOVIKWY UTTOAOYLOTWVY TOCO QO TLG ETLXELPNOELG OO0 KL Ao To eUpL Kowo. H
TAnpodopLK aUTr emavaoctacn, AAAafe TOAAA paypaTa 0TV {wr TwV avOpwnwy, Tng
olkovouiag Kot TToOAAWV AAAWVY TOUEWV.

H 61aB6eon ¢ mAnpodoplag eival Swpeav kat n mAnpodopia ival anelpn. OL EMIXELPNOELG
EKUETAAAEUOUEVEC TNV KATAOTACN, XPNOLLOTOLOUV TNV Swpedv mAnpodopia mou Toug
TIAPEXEL TO SLAdIKTUO yLa val YIVOUV TILO OVTOYWVLOTIKEG AAAG akOpN Kal va Bpouv véa
TEXVOAOYLKA HECQ TIPOKELUEVOU va eEEALYOOUV.

XApnG aUTAV TNV TEXVOAOYLKH EMOVAOTAON Kol TNV Taxeia e€EAEN Tou dladiktuou,
avarntuxbnke kat o 6pog CRM. MA£ov ol emixelproslg otnpilovtal cto CRM mpoKeLUEVOL va
avarntuxBoUv MARPWCE WG TTPOC TO KOUUATL TNG S10lKkNoNC ToU MEAATN KOL TNV avVATTTUén
OXEOCEWV LE QUTOV.

To Customer Relationship Management r} oAAlw¢ ota eAANVLIKA, N SLOXELPLON TTEAATELOKWV
oX€oewv, epdaviotnke oav 0pog, oTLg apxeG Tou 1990. MpoKeLTaL yLa LA ETILXELPNOLAKA
OTPATNYLKNA, N OTtola oXESLACTNKE TIPOKELUEVOU OL ETILXELPAOELC VO YVWPLOOUV TOUC
UTTAPYXOVTEG I TIIBaVOU G MEAATEC TOUC UE OKOTIO VAL SNULOUPYOOUV LOXUPEG TIEAATELOKES
ox€oelg pali touc.

Ta teleutala Xpovia, oL ETLXELPNROELG £XOUV apXloeL va oTpEdovTol OAOEVA KaL TIEPLOCOTEPO
oto CRM kaBwg elval o Hovog TPOMOC OTOXEUONG KAl KUPLWE amoKTnong MEAATWV.

To CRM xpnoiuormolel ta dedopéva Twv EAATWY TIPOKELMEVOU VA TOUG YWwpllel KaAUTepa.
To Sedopéva auta culéyovtal ota “onpeia emadng”’ (Touch points), autd eival 6Aa Ta
onuela pe Ta omola n eneipnon €pxetal o€ enadr. Autd Ta onueila ival ol TWARCELS, TA
onueia Slaxelplong eLoepXOUEVWYV Kal EEPXOUEVWYV, OL TLEAATEG KOl OL TTPOUNBOEUTEG. To
KaBe onueio emadnc, mepthappavel €va r) meploootepa interaction points (onueia
oAANAemtidpaong), Ta omoia avadEpovTal o€ CUYKEKPLULEVEG CUVOAAAYEG KL ETILKOLWVWVIEG
TOU TEAATN WE TNV EMLXElpnON.



1.1 To pLApPKETIVYK Kot n £EEALEN Tov.
OpLopOG.

MApPKETLVYK £lval n opyavwHEVN TIPOOTIABELA TNE EMLXEIPNONG, VA LKOVOTIOLEL TIG VALY KEG
TWV KATaVOAWTWY. To KUPLO EPYAAELO TOU HAPKETLVYK Elval N €peuva ayopag.

H épsuva ayopdg BonBa tnv enwxeipnon Kal Toug avBpwroug Tou PAPKETLVYK Vol
SLopopdWOOUV LA ELKOVA VLA TA TIPOTOVTA TTOU £X0UV OVAYKN Ol KATAVOAWTEG.

Adou dnuoupynOel to mpoidv, KOLVOTOLEITAL OTOUC KATAVOAWTEG HEow TNE StadruLong Kat
SLOVEUETAL HEOW TWV KAVOALWY SLOVOUNG.

To HAPKETLVYK epdavioTnKe oav 6pog To 1940, wg €va PEPOG TWV EMLOTNUWYV TG Slolknong
emxelpnoewv. Kopla LeAETN ATV N CUUTIEPLOPA TOU KATOVAAWTK), TWV ETLXELPCEWV Kall
TWV OPYAVIOUWV.

H €§€A&n ToU HAPKETLVYK

1. MpooavatoAloHOg MPOG TRV tapaywyn

H Blopnxavikn emavaotacn €Kave Tou¢ avOpwroug va otpadolV amOKAELOTIKA TTPOG TNV
Tapaywyr, KaBwg EKELVEC TIC EMOXEG N {NTNON ATAV LEYAAUTEPN Ao TNV MPochopd TwV
ayabwv. O KUPLOG GTOXOC, AOLTOV, TWV ETLXELPNOEWV YUpW oto 1760 Atav n moapaywyn.

2. MpooavatoAlopnog MPOoG TLG MWANCELS

Meta tov B’ Maykoouto moAepo (kovtd oto 1945), adou ol eMXelpnOELS ixav EemepAoeL TO
oTad1o TNG HallkAg TTapaywyng, ApXLoav va TIG armacXoAoUV ol HAlLlKEG TIWANOELG OAAQ Kal N
EMEKTOON TWV MWANCEWV, TTOYKOOULAL.

3. MpooavatoAloHOG TPOG TO APKETLVYK, TRV OyOPA KOL TOV KOTAVAAWTH.

EdOOOV 0 KOPEOHOC TWV KATAVOAWTWY TIPOG TV ayopd ayabwv aAAA KAl 0 OVTAYWVLIOHOG
“YTumnoav’’ TIG EMIXELPNOELG, AUTEC OTPAPNKAV TIPOC TNV EVIOTLON TWV AVAYKWY TWV
KATOVOAWTWV. Zekivnoav va KAVOUV €PEUVA YL VOL EVTOTILOOUV TLG AVAYKEG TWV
KOTOVOAWTWV KoL TNEG AyopAC YEVIKOTEPA TIPOKELUEVOU VA TIOPAYOUV Ta KOTAAANAQ
mpoiovra.



H dLadikaoio Tov HAPKETIVYK LEOO MO TEooEPA oTASLAL.

10 otadio: AvaAuvon.
Y1ox0¢ TG AvaAuong sival e€€taon tng B€ong tng emixeipnong, SnAadn to mou BpilokeTal.

20 oTad10: ITPATNYLKA.
I1ox0¢ €ivatl n emdoyn “mAevonc” tng emixeipnong, SnAadn nou B€AeL va maeL.

30 otadLo: IXESLAoHOG.
2TOX0C €lval n eVpeon yLa To we Ba Asttoupynoel- SpactnplomolnBeil n emyeipnon.

40 otadio: YAoroinon kot €AeyXoG.

Miypa HAPKETLVYK

e Npoidv (product)

o Tuwun (price)

e Awavopn (Place)

e [MpowOnon (promotion)

o MepiBaArlov (physical evidence)
e Awadikaoieg (processes)

1.2 CRM kot Marketing

To LAPKETLVYK TPWTOEUPAVIOTNKE OTIG apXEG Tou 200U aLwva OTav TtapatnPnOnKe n
avAyKn, Katavonong Twv MeAATwY KaBwg auTto ATaAV TO CTOLXELO yLa TNV avénon tng
OTOTEAECUATIKOTNTOG TWV ETILXELPHOEWV.

H nmwAnon kat n mpowBnon mou aviABe PETA TNV EPOPUOYH TOU HAPKETLVYK KOL TWV
AeLToupyLwV Tou Snuovpynoe tpia Kupla edia ebapuoyns ToU LAPKETLVYK.

Npwto nedio: To HAPKETLVYK KOATAVAAWTLKWV TIPOTIOVIWV.
AUTO €XEL WG ETIKEVTPO TOV AVOPWITO WG MPOG TNV TANPNG KAAUYN TWV 0VOYKWYV TOU KOt
TWV MOV LWV TOU.

AgUtePO TESi0: TO HAPKETLVYK BLOUNXAVIKWY TTPOTOVTWV.
To enikevipo o€ auto To Ttedio oTpEPETAL IPOC ANAEC ETLXELPNOELG-BLOUNXAVIES KoL
OpPYQVLOUOUG.



Tpito nedio: To HAPKETLVYK UTNPECLWV

To MAPKETIVYK UTINPECLWV KAL TO HAPKETLVYK KATAVOAWTIKWY MPolovTwy elval mapopota. H
Hovn Toug Sladopd gival OTL OTO MPWTO HAGUE YLO TIPOTOVTA EVW OTO HAPKETIVYK
UTINPECLWV, YLO UTtNPEGLEG.

Tuoxéon €xeL to CRM HE TO HAPKETLVYK;

To CRM eival p€pog Kal epyaAeio TOU HAPKETLVYK, TIOU OKOTIO €XEL TNV Katavonon os Badog
TWV AVOYKWV KoL TWV TIPOTIUACEWV TWV KOTAVOAWTWY, SLEPEUVNON AUTWV KOL TWV
T(POTLUACEWV TOUG.

To CRM &8&v avtikoOLoTtd To LAPKETLVYK OAAA €lval empOoBEeTO HEPOG QUTOU.

H SLadikaoio Tou HAPKETLVYK YIVETE HECW TECCAPWV OTASIWV:

AvaAuon

ZTpatnyLKA
IXeSLAOUOG

YAormoinon Kot €Aeyxog

A wnN e

2.1 Tueivae CRM;

To CRM eival n Slaxeiplon Twv MEAATELOKWY OXECEWV. Elval pla otpatnytkn tg
enxeipnong n omota tnv Bonba va avamtuéel aAAG Kal vo SLatnpRoEL TIG OXECELG TIG UE
TOUG TTEAATES TNG.

MNa tnv owotn dlaxeipion tou CRM amatteital n xprion KataAAnAng texvoloyiag £T0L WOTE N
EKAOTOTE €MLXElpNON va Unopel eUKOAA VO OPYAVWOEL TIG SLEPYAOLEC TIC, OTIWC Elval oL
SpaotnplotnTeg MWANCewWV aAAd KUpPLwE N eEUTNPETNON TWV TEAATWYV KOL N TEXVIKA
uTooTAPLEN.

To CRM eival pia mARpng evnuepwtikn Baon. Eival to kAeldi tng emtuyiag Tng emyeipnong
ylo TNV mpoodopd pag BeTIKAG ELKOVAG A Kal EUTIELPLAG TTPOG TOV TTEAATN.

O okomnog tou CRM eival va opyavwoel dedopéva yla Tnv SleukoAuvaon tng enxeipnong. Ta
oTolxela emikowvwviag Tou EAATN, OL TIPOTLUNAOELG TOU, TO LOTOPLKO TOU OAAG Kol AAAEC
mAnpodopieg yla ekeivov amoBnkevovtal oto cloud kat dev eivat Suvatov va xabouv.



MNarti kaBe enuyeipnon to 2021 xperaletar to CRM;

To k€pSo¢ eival o Baotkdc aAAd KoL 0 TEALKOG 0TOXOC KABE emiyeipnong i opyaviopou. To
CRM Bonba otnv eniteuén tou otdxou dnAadn otnv BeAtiwon tng kepdodopiac.

MapoAa autd n enixeipnon Ba metuxeL povo av n texvoloyia tou CRM e€opBoloylotel. To
CRM eival éva epyaAelo AOYLOULKOU TIOU £XEL OXESLAOTEL YL VAL AVTLUETWITIOEL EVEAIKTEG
gpyaoiec omwce n Slaxeiplon emadwyv Kal TWANCEWY, EMXEPNUATIKWY CUVOAAQYWV K.O.

To CRM oOpwg Sev tauplalel AmoKAELOTIKA OTLC TWANOELC. Tal TEXVIKA XOPOKTNPLOTIKA TWV
TePLooOTEPWV AUoewV CRM emttpemnouv tnv edpappoyn Tou o€ Stddopoug TOUELS TNG PONG
epyaciag CUMMEPAAUPBAVOUEVWY TWV UTINPECLWY MEAATWY, TOU TUAUATOCG EPYATIKWY
mopwv. Tn¢ Aettoupyiog tng aAuacidac epodlacpou K.a.

Ol eTapieg mou mapapeAolV TNV UAOTIOLNGN TOU GKOTIOU TOU GUOTHMOTOC Slaxeiplong
TIEAQTELOKWY OXECEWV TILBaVOTNTA AduVaTOUV VAl EKMETAANEUTOUV TIG SUVATOTNTEG TOUG
TANPwWC. Me aAAa AdyLa Ba propoloay va ixav e€0LKOVOUNOEL TIEPLOCOTEPO XPHMATA WOTE
va avénoouv tnv Baon nedatwy, va BeAtiotonolnBouv og VEOUC TOUELS KATL.

Mepikol oplopol ano £16koulG:

“To CRM €ivai n unodoxn movu Sivel tnv Suvatotnta otnv eniyeipnon va oklaypadei tov
TeAAtn, va av§Aavel tnv afia o€ autov Kat va Sivel ta Kivntpa 0€ GNUAVTIKOUG IEAATEG Vol
napapévouv niotoi.” - j. Dyche( 2002)

“To CRM €&ival pLa EMLYELPNUATIKA OTPATNYLKN EMLAOYAG Kol SLaxeipLong eAATWVY yLo TV
BeAtiotonoinon tng pakpoxpoviag afiag. To CRM eneKTeIVEL TIG APXEG TWV MWANCEWV
oo pLa EEXWPLOTH TIPAEN IOV EKTEAELTOL OO £vav MWANTA o€ pLa dtadikaocia mov
adopd KAOe Atopo oe pa eniyeipnon. Eival n emotipn tTng GUYKEVTPWONG Kal Xpong
ANPO G OPLWV YL TOUG TIEAATEG LE GKOTIO TNV EVIOXUON TNG MLOTNG TWV MEANTWV OTNV
emxeipnon ko tTnv avénon tng afiag touc. Mo anAd, mpokettal yia tnv dtadikaoia tng
anoktnong, dtatpnong Kat avantuéng emkepdwv neAatwv’’ -BAayxomovAov M. (2003)

O¢£An tou CRM

e [lehatelakn poooxn

e Yrootnpln anédaong

e [loLOTNTA KOL OMOTEAECUATIKOTNTA
e ETMIYElpNUOTLKA EVKLVNOLO



2.2 H otpatnywkry CRM

H otpatnytkr) tou CRM gival onpavTikog mapayovTag yla TV eMitevén tTng apLotng
Slaxeiplong mehatelakwy ox€oswv. H otpatnytkn auth mepAapBAavel To cUVOAO Twv
TUNUATWY aAAA Kal TwV §paoTnpLOTATWY TNG EMIXeipnonG. MNa tnv enitevén Opwe tng
otpatnykng CRM xpetaletal n KataAAnAn nyeoia, ekpadnon véwv de€lotrntwy ylo tnv
epappoyn Twv MEAATELAKWY CXECEWV K.O.

Z0pdwva pe tov Nelson (2003) pia otpatnyikil CRM nepthapBAvVeL ToL OKTW oTOLXELOL:
1. To 6papa CRM

MNa va eivat metuxnpévn n otpatnytkr tou CRM mpémnet va umtdpxeL OpopLa TO Omoio va
npocbidel mpotaon aflag oToug MEAATEC.

2. ZItpatnyikri CRM

Elvat ouolaoTtikd o 06nyog tng enyeipnong adol pe Bacn autd oToxeVEL OTOUG TTEAATEG
NG, eMAEyeL o€ TtoLoUC KAadoug Ba SpaotnplomolnBel aAAd kot mw¢ Ba AmoKTAoEL
TIEPLOCOTEPOUC TIEAATEG.

3. Mpotaon agiag (Customer Value Proposition)

Baokd kat 1o onpavtikd otolxeio tng otpatnykng CRM glval n eumelpia mou €xouv ol
TIEAATEG Ao TNV enixeipnon. Ol ikavomotnuévol meAdteg divouv aAAn Stdotaon otnv
eneipnon.

4. Opyavwtikn cuunepidpopa (Organizational collaboration)

KaBwc to CRM eival EekaBapa meAATOKEVTPLKO, £TOL KAL I ETILXELPNON TIOU TO EVTACOEL OTLG
Aettoupyieg Tng pemeL va €xel 100% TMEAATOKEVTPLKO XapaKThpa OXL LOVO TIPOG TNV
edappoyr tou CRM aAAd KaL 0TNV YEVIKOTEPN OPYAVWTLKA SOUI TNC.

H opyavwtikr cupnepldpopd mPOKELTAL yLO TNV CUUIEPLPOPA TWV OPYOVWTIKWY SOUWV TNG
emxelpnong, Ta kivnTpa mou mpEmeL va €Xouv oL epyalopevol alAd kot ot Se€LotnTeg Tou
TPETEL VAL AVAITTUXO0UV TIPOKELUEVOU N ETIXELPNON VO AELTOUPYEL TTEAATOKEVTPLKA.

5. Awepyaoieg

O Slepyaoieg TOU TIPETIEL VOL KAVEL N ETILXELPNON Yyla TNV ETLTUXNUEVN edpappoyn Tou CRM
glval mapa moAU onUavTIKEG. OL SLEpYOOLEC QUTEC TIPETEL VAL ELVAL OPYAVWHEVEC KO UE
Bdon TNV AeltoupyLKi opyavwaon TG EMLXELPNONG, TIPETEL VAL Elval OXESLAOUEVEG E TOV



TLEAATN WG TO EMIKEVTPO KoL TEAOG TIPEMEL va elval SLadopomoLnUEVEG O OXEON UE TOUG
OQVTOYWVLOTEG YL va €0UV HeYaAUTepPn amodoaon.

6. Hnpoodopa

Mo TNV entuxnuévn edpappoyn touv CRM amattouvtal ot KatdAAnAeg mAnpodopieg yia kabe
nieAatn Eexwplota. Otav n emnixeipnon yvwpilel 6ca xpetalovral yla tov eAdtn eival moAv
EUKOAOTEPO Va YIVEL N OTOXEUOH, N QIOKTNON KoL TEALKA N KaAUTEPN €€uTtnpETNON TOU.

7. Htexvoloyia

H xprion cwotwv Kot TEXVOAOYLKA TIPONYUEVWY TEXVOAOYLKWY HECWV Elval BaoLkog
mapayovtag nituyiog tou CRM.

8. OL pETPNTIKES

H xprion tTwv kataAnAwv HeTpnTikwY BonBa tnv emixeipnon va BpeL €ykalpa TUXWV
npoPBAnuata kot va AaBeL TIg KATAAANAEC amodpAcELS TTPOKELUEVOU va TIG AUCEL.

2.3 Zkomoi tov CRM

¢ Katavonon Twv avayKwyv TwV KATavaAwTwy.
MNa to CRM gival moAU onUavVTIKO va YIVETE OAOKANPWUEVH EPEUVA TIAVW OTLC
QVAYKEG TWV KATAVOAWTWY TIPOKELUEVOU OL TIEAATEG VOl LEVOUV LKAVOTTOLNUEVOL
KaBwg Hovo £tol emidEpouv peyaAUTEPA KEPON OTNV ETIXELPNON.

e NMapoxn Lo AIMOTEAECUATLKIG OTPATNYIKNAG TpowOnong.
To CRM eivat umteBuvo WoTe va BPeL TTOLOC TPOTIOG ETIKOLVWVIAC KoL TtpowBnong
€lval 1o amoTeAEOUATIKOG.

e MpooéAkucon VEWV MEAATWV.
H npooéAkuon meAatwy eival £vag oo TOUG Lo CNUAVTIKOUG otdxoug tou CRM. MNa
TNV npocoéAkuaon tou rtieAdtn, To CRM Kal n EKACTOTE EMLXELPNON, TTPOCWTIOMOLEL KAl
TPOCAPUOTEL TIC TPOODEPOUEVEG UTNPECIEG £TOL WOTE VA TALPLA{OUV OTLG OVAYKEG
TOU TeAATN.
Ta cuotipata CRM BonBouv va evionmioTtoUV QUTEC OL AVAYKEG AANA AKOMN KoL OOEG
nmAnpodopieg xpelalovral yLo Tov EAATN WOTE VA TOV TPOCEAKUCOUV UE Ta
KaTAAANAa péoa.



e [Mpowbnon nwAncswv.
AOYyW TOU PEYAAOU QVTOYWVLOOU TIOU UTIAPXEL TTAEOV Elval avayKaio ot
ETIXELPNOELC VA SNULOUPYOUV CUVEXWG VEA TIPOTOVTA OAAQ KL val Ta TtpowBouv
OTOUG MEAATEG HE TOoV KABe SuvaTo TPOTO MPOKELUEVOU va avtaneEéABouv Kat va
EMPBLWOOUV HECO OE TOOO AVTAYWVLIOUO. Elval onuavtiko va unapyxet BeAtiwon otov
TPOMO AetToUpyiag TNG EMIXELPNONG, WOTE VA YiVOVTAL KOL TILO AMOTEAECUATIKEC OL
OTPATNYLKEG powOnaong.

2.4 NMouwa givan Tta xapaktnplotika tou CRM;

ZUVOTTTIKAL:

AMECN QVTLUETWITILON TOU IPOPANLATOC TOU TLEAATN

EMEKTAOLLOTNTA KO CUVSECLUOTNT
Eivou Baowkn nyr 81a0eon¢ Twv oToLXELWV TOU TTEAATN.

YnootAp{n moAAQMAWY KAVAALWV EMLKOLVWVIAG.

To cUOTAMOTO TIEAATELAKWY CXECEWV ElvalL UTIELOUVA YL TNV CWOTH ETKOLWVWVIO YE TOV
neAdtn aAAd katl tnv dtacpaiion OtL Kapia emikowvwvia dev Ba Pelvel o€ EKKPEPOTNTA.

To KUPLO XOPAKTNPLOTIKO Elval OTL AVTAMOKPivovTaL AREoWG OTO TIPOBANKA TOU TtEAATN.
To CRM wg €va EekaBapa MeAATOKEVTPLKO cUoTnUa, €eTAlel AUECA TO alTtnUa ) TNV amopia
TOU TEAATN KL TOV EEUTNPETEL TO CUVTOUOTEPO SuVATO.

To QUECWE EMOUEVO XAPOKTNPLOTIKO TOU ELVAL N EMEKTOOLHOTNTA KOL I) CUVSECLLOTNTA TOU
OUOTNUATOG, Ta omola odeilovtal ota AoyLopKA Kal ta cuothpota CRM.

Baokd xapaktnpLlotikd eival 0Tl anoteAouv povadiki aAAd kot Bacikn rtnyn dtdBeong
TWV OTOLXELWV TWV IMeAatwv. Auto cupBaivel kabwg to CRM amoBnkel el OAEG TIG
TIANpodopLeG yLa TOV TTEAATN £T0L WOTE N EMIXELPNON VA €XEL TARPEG UALKO ylat AUTOV.

TEAoG €va xapaktnplotiko Tou CRM eival n untootipi§n mMoAAAMAwWY KavaAlwv
eMKowvwviag. H emyeipnon mpeneL va €xeL TNV Suvatotnta va eEUTNPETEL TOUG TEAATEC TNG
pe TIoAAOUC Kal SLadopeTIKOUG TPOTTOUC.



Crm & Marketing

To Crm e TO LAPKETVYK cuvOEovTal AeECA KOOWE KaL To U0 OTOXEVOUV OTNV ARECT KLl
kepSodopa emikowvwvia pe Tov TEAATN aAAQ aKOWUN KOL OTNV LKAVOmoinon Tou.

MoA\ot eldikol Tou papketivyk otnpilouv 6tL to CRM gival évag cuvduaoUOC TOU LAPKETLVYK
OX€0EwWV KL TNG Slaxeiplong Twv meAdatwy, autd cav 6pog EXEL Va KAVEL LE TNV Snuoupyia,
TNV avantuén Kot tn Slatripnon MPOcWILKWY OXECEWV UE TOUG TTEAATEC.

To MAPKETLVYK OXECEWV TIPOKELTOAL YLOL LLOL OVTOTNTA TTOU TIPOKUTITEL A0 TOV GUVSUACHO TWV
TIOPOKATW OTOLYELWV, TIOU £XOUV WC KOLWVO 0TOXO TN SIKPATNON TWV MEAATWV 0AAA KUPLwG
TNV SnUloupyia aUTwy.

1. To HAPKETLVYK IOV adopd POVO TIG EVEPYELEG QTOKTNONG VEWV TIEAATWYV XWPLG va
UTTAPXEL EO0TLOON OTNV SLOKPATNON TOUC.

2. H e€unnpétnon tou meAdtn (mapoxn eEunnpEéTnong, PV KAl LETA TNV MWANoN,
TIPOYVWON TAPATIOVWVY TWV KATAVOAWTWY K.a.)

3. Hmowotnta n omnoia mA€ov €xel EekABapa MEAATOKEVIPLKO XOPOKTAPA.

2.5 Ol AEITOYPTIEZ TOY CRM

H ouvBeon tou CRM amoteleital anod té0oepig Aettoupyies: Ztpatnyikd CRM, AeLtoupyiko
CRM, AvaAutiko CRM, Zuvepyatikdé CRM.

ZTPATNYLKO crm

H otpatnyikr tou CRM eival avadaipeTto KOPUATL TNE YEVIKOTEPNG OTPATNYLKNG TNG
emxelpnong. KUpLog okomog Tou oTpatnyLlkol HAPKETIVYK Elval N avamtuéng
TLEAQTOKEVTPLKAG KOUATOUPAG TNG EMLXELPNONG. AUTO onUaivel 0tL Ba umapxeL MARPNG



adooiwon otov meAdTn, oTnV anoktnon, otnv dtatipnon autol aAd Kupiwg otnv
QmoKTNon oTevnG oxéong pali tou.

O Kotler avadépet S1adopeg AAAEG KATEUOUVOELG TWV ETIXELPHOEWV TIOU QVTIKPOUOUV TNV
TLEAATOKEVTPLKI) KOUATOUPO KAl avanopeukta xavetal OAn n €vvola tou CRM kot Tng
Slatpnong Twv MEAATWY TOUG.

H npwtn katevBuvon ou avadépet o Kotler eival o mpoiovtikdg mpocavatoAiopdg. Ot
ETUXELPNOELG OTPEPOPEVEG LOVO OTO TIPOLOV TOUG KOL 0TNV SnNULoupyiol KALVOTOULWY XWPLG
Kapila €épeuva ayopadg katadEépvouv va dnpLtoupyouv poidvta mou TeAka Sev
KATadEPVOUV VOl LKAVOTIOLOUV TLG AVAYKEG TWV KOTAVOAWTWY Kol KOoTi{ouv akpLBa.

ZTNV GUVEXEL aVOdEPEL TOV MPOCAVATOALGHO OTNV MAPAYWYN.

OL ETUXELPAOELG KL OL BLOPNXOVIEG OTPEPOVTAL CUVEXWE OTNV PELWON TOU KOOTOUG
mapaywyng aAd kat Stakivnong twv mpoilovtwy Xwpig va okEdtovrat kaBoAou tnv
moLotnTa.

TéNOG 0TOV MPOCAVATOALGHO MPOG TG MWANCELG TTOU CUYXEETOL LLE TOV TIPOCOVATOALOHO
TPOG TNV apaywyn Kabwg n enxeipnon damoava MoAAG XpriHata yla vo tpowOroeL ta
npoiovta Kat oL yla va e€aodalioel Tnv moLotTnTA TOUC.

Ageltoupytké CRM

To Asttoupylkd CRM oUGLOOTIKA QUTOUATOTIOLEL TIG SLadkaoieg Tou oxetilovtal PE TOUG
nieAdteg, SnAadn TnG OAOKANPWUEVNG EKTEAECNG TWV SLEPYACLWV TOU HAPKETIVYK, TWV
TIWANCEWV Kal KUPLWE TNG EEUTINPETNONG TWV TEATWV.

To Asttoupylkd CRM meplAapBAVEL TNV QUTOUATONOLINON TWV MWARGEWV, TV
OLUTOHOTOTIOLNON TOU HAPKETIVYK KOl TNV QUTOHATOMOLNOoN TG EEUNNPETNONG.

e Autopatomnoincn NwANGEwv.
H autopatomnoinon tTwv nwAnoswv (Sales Force Automation) tav to mpwto
gepyaleio mou xpnolponolovoay ta cuothpata CRM kabwc oL mpwteg epapUOYES
CRM g€unnpetovoav povo TG mTwARoeL. OL SpaoTtnpLOTNTES TWV MWANCEWV
nepAapBavouy TG eUpeon alAd Kot TNV a€loAdynon MeAATWY, TPOOSLOPLOUOC TWV
QVAYKWV TWV TTEAATWYV, SLATPAYUATEVCN TWV MTWANCEWV Kal KAELOLHO TNG TWANONG.

e AUTOMATOTOLNON TOU HAPKETLVYK.
H Autopatomnoinon tou papketvyk (Marketing Automation) yivete pe tnv xprion
texvoloyiag, SnAadr pe UTTIOCUCTHLOTA, TIOU ETLTPEMOUV TNV XPNOLUOTOLINOoN
OTOLXELWV TOU TOU MEAATN WOTE N OTOXEUON VA YIVELTILO EUKOAN OAAQ AKOUN KOl O€
TIPOCWTILKO €Mimedo.

e Avutoparomnoinon s§unnp£tnong.
H autopatomnoinon e€unnpétnong (Service Automation) €xetL va KAVEL UE TNV
Slaxeiplon TNC AUEDNG EMIKOWVWVIOC LE TOV TIEAATN LE OTOXO TNV €€UTINPETNON TOU,



o€ éva mpoBAnua  pia SUOKOALD TTOU AVTIUETWTITEL PE TNV Oyopd Ao TNV EKACTOTE
enuxeipnon. To mpoPAnua punopel va AuBet pe cuotipata IVR (Stadpaotikn
dwvnTikn ardavinon) aAAd Kot epapUoyES TpowBNoNG KANOEWV.

AvaAutiko CRM

To avaAutikd CRM emIKEVTPWVETOL 0T CUAAOYH, OTnV amoBbnkeuaon, TNV e€aywyn, TNV
oAokAnpwaon, Tnv enefepyaacia KaL tnv xpnon tTwv dedopévwy Tou meAdtn n twv deSopévwy
TOU €lval OXETIKA e ToV TTEAATN. ME QUTOV TOV TPOTIO CUVTEAEL OTLG EVEPYELEC TNG
enuxelpnong, Ke otoxo tnv dnuloupyia aglog tou meAdtn.

OMAa ta dedopéva Egkvouv va GUANEYOVTAL QTTO TNV ETIXELPNON aPOTOU EEKIVAOEL O TIEAATNG
TNV oX€0n ToU WE TNV ekaotote enixeipnon. Ta dedopéva tou meAdtn Bpiokovtal ota
TIAPAKATW UEPN TNG ETIXEIPNONG.

o [wANoELg

e  OLKOVOULKA

e  MApKETIVYK

e Efumnpétnon mehdtn

Ta napanavw dedopéva Bewpolvtal ecwteplkd dedopéva TG emyeipnong, mapoAa autd
o€ autd ta SeSopéva npootiBevral kal ta SeSopéva amo eEWTEPLKEG TNYEC.

e TO KOWVWVLKO/TOALTLOTIKO TtepLBAAAov
e H moAwtikn)/ vouukn dtaotaon

e H owkovopuikn Staotacn

e H texvoloyikn dldotoon

e To dnuoypadikd meptBaiiov

To avaAutikdé CRM eunepléxel epyaleia ta BonBouv otn Slaxeiplon Twv ECWTEPLKWY 60O
KOl TwV €EWTEPIKWV SESOUEVWV.

Ta 6edopéva autd adol cullexBouv Slayeovtal oe OAn TV NXeipnon wote 6Aa Ta
TUAHATO VO €XOUV TNV (SLa ElKOVA yLa TOV TTEAATN KAl Vo WItopoUV Ta a&LloTotio0uV WOTE va
ETLTUXOUV TOV OKOTIO TOUC.

To AvaAutikd CRM BonBa tnv enyeipnon va enefepyaotel Kal va KATAAAPBEL TTOLOL TIEAGTEC
NG eival oL molo kepbododpol, Tolol eival o mbavo va TAVE € avTaywVLoTIKN eTalpla,
notot elval o mBavo va SexBouv mio eUKOAA ULa GUYKEKPLUEVN TTpoodopa KaL.

T€Aog To avaAutiko CRM BonBa tnv emniyeipnon va mpooeyyioel tov kKaBe mehdtn Eexwplota,
Va QVTOTTOKPLVETOL Kal VoL AUVEL AUETA TO TIPOBARATA TOU KABE TteAdTN Ka.

Zuvepyatik6 CRM



To Zuvepyatikd CRM €xeL va KAVEL E TNV CUVEPYATIA TTOU TIPOKUTITEL LETOEL TwV SLadopwv
ETUXELPNOEWV TIOU EUMAEKOVTAL TOGO oTnV aAuacida epodlacpol, 600 Kal o€ BEpata
TIPAKTLKAG KOL OTPATNYLKNG CUVEPYOOLOC.

MNa va emtevyBel n ouvepyaoio alAd kot n avtallayn 6edopévwy , TO CUVEPYATLKO crm,
XPNOLUOTIOLEL TLG amapaiTNTEG TEXVOAOYLEC YL TNV OWOTH ETUKOWVWVIA HETOED
ETXELPNOEWV. TETOLEC TEXVOAOYieC elval n HAektpovikr AvtaAlayr dedopévwy (Electronic
Data Interchange- EDI), ot emixelpnolakég UAeg (Portals), n duvatotnta tTnAebwVIKAG
ETUKOLVWVLOG HEOW TOU TPWTOKOAAOU Tou Sladiktuou (Voice over IP).

OLmapanavw texvohoyieg BonBouv TI¢ ouvepyalOUEVEC ETTLXELPNOELG VOL ETILKOLVWVOUV LLE
ELKOVA KaL X0 aAAd akopn kot pe avialdayn A Awv SeS5ouEVWY HE OTOXO TNV CUYKEVTPWON
TWV MANPOGOPLWY KaL TWV TTOPWV Tou adopoulv Tov eAdTn. Me auTtdv Tov TPOTO N
e€umnpétnon autoU YiveTe To eUKoAa aAAG Kupiwg yivete BéATioTa.

MA£ov mtoAAol tpounBeutég mpoypappdatwv CRM Staxelpilovtat umoouotipata Staxeiplong
oX€0ewV Pe ouvepyadteg ( Partner Relationship Management Systems) tou BonBouv Tig
eMXelpnoelg va dlaxetpilovral OAa ta mepBANAOVTA TWV SIKTUWV TOUG, LE TOUG
TIPOUNBEUTEG, TOUG CUVEPYATEC AAAA KoL Ta UTIOAOLTTA KOVAALA ETTAdAG LUE TOUC
npoavadepbévieC.

2.6 Ta Sopka otoxeia tov CRM

To Souka ototxeia tou CRM £€xouv wg oKomo Tov PoodLoplopd TwV TOUEWY TNG
enxelpnong omou mpénet va yivouv Sladopeg evépyeleg wote va dnuoupynBel n umodoun
yla éva emituxnpévo CRM. Ta Sopika auta otolxeia kabopilouv tnv emtuyia tou CRM kat
aroteAouvtat ano ta 5P:

People
Planning
Process
Personal Data
Platform

Ta 5P elval 0 cuvSUACUOG TWV UALKWY, TOL OTTOLOL TIPETTEL VOL OTTOKTH OEL LA ETIXELPNON YL
Tnv enwtuyia tov CRM tng.



AvaAutikdtepa ta 5P
People- avBpwrnot

To MPWTO KoL TO TLo BaoLkd SOULKO oToLXelo Tou cUUBAAAEL oTnV emituxio Tou CRM pog
enxelpnong eivat ot avBpwrmot, kaBwg autol eival mou emnteAouv Ti¢ Stadikaoieg tou CRM.
Autol mpémeL va SLaBETOUV La GUYKEKPLUEVN KOUATOUPO TNV AEYOUEVN TTEAATOKEVTPLKN
KOUATOUpa, SnAadr) OtL OAeg ol OKEPELG KL OL EVEPYELEG OTPEDOVTAL YUPW OO TOV TIEAATH.

Planning- Zxediaopog

To &eUtepo Souikd otolxeio eival o oxeSlaopoc. O oxeSLOOUOC EXEL VO KAVEL LIE TNV
Snuloupyia evog eKTETAPEVOU TTAGVOU yLa TO €pyo Ttou Ba kavel to CRM. To mAdvo auto
niepAapBAVEL OAEG TIG amapaitnTeG SLACTACELG YL TNV UAOTOiNon Tou cuotrpatog CRM.
INUOVTIKO CUOTATIKO TOU oXeSLaopoU gival n cuAdoyr deSopévwy yla Toug eAarteg. H
ouMoyn 6ebopévwy ekTelveTal o€ TPELG PAOELG.

H npwtn ¢aon elvat n cuAloyr) Tou ovVOUATOG Kot Tou email Tou reAatn, n deltepn dadon
TIPOKELTAL YLt TNV SUAAOYN Tou TnAedwvou Kal Tng SteuBuvonc Ttou meAATn KoL TEAOG N Tpltn
ddon npodkeLtal yla TV cUAoyn SE60UEVWV YLaL TG TIPOTLUAOELG TWV TTEAATWV.

O KUPLOG OTOXOG £lval N kataypadn TwV MPOTIUACEWY TWV KATAVOAWTWY WOTE va Yivouv ol
KATAAANAEG TTPOWONTIKEC EVEPYELEG KaL val eTLTEUXOOUV eMavVaAQUBOVOUEVES TTWANOELG.

Process- Aladikaoieg

To tpito Souko otoyeio eival ol Stadikaoiec. To otolyelo auto cupPBAMEL oTov akpLBn
poodLoplopd twv Slepyaciwv tou CRM, pe otoxo tv dnuioupyia Tou xaptn dtadkaoiwv
(Process Map). O Process Map meptAapfAaveL TOUC TPOTIOUC LLE TOUG OTTOLOUC
Spaotnplonoleital n emxeipnon. MNepthapBavel SnAadr TpOMOUC HE TOUG Omoioug n
enxelpnon cuA\éyel debopéva ta omola adopouv Tov MEAATN, TWCE O TIEAATNG ETUKOLWVWVEL
HE TNV eMLXelpnon, mwg n emnxeipnon unopel va alomotiosL auta ta Sedopéva Ka.

AUTO onuaivel 0tL o xaptng Stadikaolwy amoteAel To onueio avadopdg kabe emixeipnonc.

MNa tov cadn mpoadloplod Tou XAaptn xpnotponotouvtal ta Staypappata pong (Flow
Charts), Ta eyxelpidla untnpeciwv f kamolo dAAo diaypappa to onoio Ba BonBRoeL wote oL
Slepyaoiec va eivol amoAUTWE KOTOVONTEG.

O kavovag yLa Tov TpoodLoplopo Twy SLadlkaclwy ivat va yivovtal He KUPLO YVWHOoVA TOV
meAdzn.

Adou €xel yivel o mpoodloplopog Twv dtadlkaolwy, épxovtal Ta cuothuata BPM
(ovotnuoata Staxeiplong emxelpnolakwy Sladlkaowy). AUTA UTIAPXOUV yLa va
umootnpiéouv TNV eKTEAEON KOl va SnULOUPYHooUV- va Swoouv ovtoTnTa oTov XApTh.
MapoAa autd eival onuavtiko va avodepBel OTL o€ OAEG TIG MEPUTTWOELS lval avaykaio n
enxeipnon va kataBAMeL TpooTtaBeLa yLo va TTPOoaPUOTEL AAAQ KoL VO VOO OUNOEL TIG
Sladkaoieg tng.



Personal Data- Aedopéva nehatwv

H mAatpoppa mpOKELTAL OUCLACTIKA yLa TO AOYLOULKO Ttou uTtootnpilel to CRM kot
amoteAeital ano Kupiwg tpia pépn:

1. Texvikn umodopun (Siktuakn untodoun, 0oL epyaciag, EMKOWVWVIEG KaL.)
2. Noywopiko (adopa tnv epappoyr tou CRM)
3. Ynnpeoigg (ouvodevouv tnv uAomoinon tou cuotrpatog CRM)

Ta XapaKTNPLOTIKA AUTA TTPEMEL va adopolwBouv MARPWE amo TV ENLXeipnon Kot va
evtaxBouv otnv texvoloyik MAATPOPUQ, ETOL WOTE VAL EEUTINPETOUV TI SPAOTNPLOTNTEG
NG, TNV EMIKOWVWVIA LE TOUG TIEAATEG OAAQ KOL TNV TTAPOXH UTINPECLWV OE UTOUG.

“To CRM eival n taxeipion pag oxéong {wng e Tov MEAATN HECA QO TV XPHON TG
nAnpodoplakng texvoAoyiag” -Ryals 2000



Movtéla CRM

Otav pAape yla povtéha CRM, evwooupe tnv mpoondaBdela nepypadnc dtadpopwv
eVOEIKTIKWY HoVTEAWY, Ta omola mpocdlopilouv to mAaiolo tou CRM alAd kot Ta
XOPAKTNPLOTLKA TOU.

Movtélo IDIC

To povtélo auto dnuoupynBnke amo pa yvwaotn etatpio cupBouAwy, tnv Pepperrs and
Rogers. ZUpdwva e autd TO HOVTENO, N ETLXELPNON TIPOKELUEVOU VA AVATIAPAYEL KL VO
SNULoUpyYrNOEL OTEVEG AANA KOL TIPOCWTTOTIOLNEVEG OXECELG UE TOUG TIEAATEG TNG Ba TpEmel
va akoAouBnoel téooepa Baoka Brpata.

MNpwrto Brpa

I (Identify) H emxeipnon mpémnet va pabel molol eival oL TEAATEC TNG, TToLa lval Ta
XOPAKTNPLOTLKA TOUG KL VoL Ta Katavonoet os fadog.

Agutepo BApa

D (Differentiare) H emwxeipnon mpEMEL va KATNYOPLOTIOLCEL TOUG TIEAATEG TNG, VA
ovayvVwPLoeL AUTOUC IOV £XOUV TNV HeyaAUTtepn SUvapn Kot autolg Tou £XOUV TV
HeyaAUTepn afla. TEAOC TPEMEL va avayvwploeL oloL TeEAATEG TG eival kepdoddpou Kall
Twpa aAAA Kol LEAAOVTIKA.

Tpito fApa
I (Interact) H emixeipnon MPEMEL vaL ETUKOLWVWVNOEL PE TOUG TTEAATEG TNG, VA SNULOUPYNROEL
OX€0€L¢ Hall TOUG PE TEAIKO OKOTIO TOV EVTOTILOUO TWV OVOYKWY KAl TwV TTPOC0SOKLWY TOUC.

Tétapto BApa

C (Customize) H emixeipnon adou adopolwosl og BABOC TIC AVAYKEC KAL TIG TTPOOSOKIEG TWV
KOTOVOAWTWV, TIPETIEL VAL SNULOUPYHCEL TTPOCWTITOTIOLNUEVES TIPOCPOPEG yLa TOV KABE
TeAdTn Eexwplotd wote va dtacdalioest 0tL Oa tkavomolnBouv ANPwWE oL AVAYKEG TOU.



To povtéAo Twv 5 dtadikaowwv tou Payne

JUudwva e To HOVTEAD aUTO, ol évte Sladikacieg mou opilouv To mAaioto tou CRM yia
HLa emxeipnon eivad:

H dwadikaoia otpatnyikig Kat avantuéng (strategy development process)
MpoKELTAL YL TNV OTPATNYLKA TNG EMLXELPNONG WCE TTPOG TOV TtEAATN.
JUMMEPAAUPBAVEL TNV AVAYVWPELOT TWV XAPAKTNPLOTIKWY TOU, TLG TIPOTLUICELG TOU
KOLL TLG ETUAOYEG TOU. 2TNV OTPATNYLKA QUTH TIEPUTAEKOVTAL KL AAAEC EVVOLEG OTIWG TO
opapa Tng eneipnong, o kAadog otov omoio Spactnplomoleital aAAd KoL Ta
XOPOAKTNPLOTLKA TOU avTtoywviopou. H Stadikaoio autr) aviloToLlyEL 0TO 6TPATNYLKO
CRM.

H dwadikaoia tng dtaxeipiong tng mAnpodopiag (information management
process)

MpokeLtal yla TNV eKPETANEUON TNG MAnpodopLakn G UTtoSOUNAG (amo tnv
enxeipnon), n onoia mepAapBAVEL TIG EPAPUOYES TTPWTNG YPAUUNG, TIC
UTIOOTNPLKTIKEG EPapPLOYEG KaL Ta Epyaleia avaAluong tng mAnpodopiag yia tnv
Slaxeiplon tng mAnpodoplag Tou meAATn o OAEC TIC UTTOAOUTEC SLadIKAGIEG TOU
pHovtélou. H Stadikacia auth avtiotolyel oto avaiutiké CRM

H dwadikaoia dnuoupyiag agiag (Value creation process)

Mpokettal yla tnv dSnuoupyia aflag n onoila Aappavel xwpa oe OAa Ta cnUEia
aAnAentiSpaong tou meAdtn Ue tnv enixeipnon. H Stadwkaoia autn €xel vo
UTIOOTAOELC. 2TNV Hila umtootaon Bpiloketal n afla ou Snuoupyel n emxeipnon otov
TEAATN LECW TIPOCWTIOTIOLNUEVWVY TIPOTACEWY EVW O0TNV GAAN utdotacn BplokeTal n
afila mou Snuoupyeital otny enxeipnon Ke TNV Slatrpnon Twv MEAATWVY aAAd Kot
TLC OLKOVOULEG amokTtnong autwy. H Stadkacia autr anewkoviletal 6To oTpaTNYLKO
CRM.

H duadikaoio oAokAnpwong kavaAwwv (Multichanel integration process)
MPOKELTAL YLOL TIC EVEPYELEG TIOU TIPETIEL VOL ETILTEAECEL N ETILXELPNON TIPOKELUEVOUL VOl
oAokAnpwoel ta Stapopa KavaAla emadr e Tov teAdtTn. Ta KavaAla auta ival ta
KOTOOTAUATA, OL TWARCELS, N TNAEPwWViA, TO AUECO LAPKETLVYK, TO NAEKTPOVLKO
EUMOpPLo aAAd KaL N xprion Kwntng tnAedwviag To omnoio ivat éva HEco eKTEAEONG
TWV EUMOPLKWV cuvaAAaywv. e auth tnv dtadikaaoia n enxeipnon Ba mpémnet va
oUM\éyeL TAnpodopieg oL omoieg elval oxXeTIKEG pe Tov TteAatn. H Stadikaoia avth
avTLoToLyEl oto Asttoupytko CRM.



H dwadikaoia anotipnong tng anddoong (performance Assessment process)
MpokKeLTaL yLa TOV EAEYX0 TOV OTOLO TIPETIEL VA TIPAY LLOTOTIOLAOEL N ETIXELPNON YL
Tov €Aeyxo anodoong tng. To AMOTEAECUATA TTIOU UITOPEL VOl TIAPEL ATTO AUTOV TOV
€A\EyX0 UMOpEL va elval OLKOVOULKN G GUOEWC, OXETIKA UE TNV afla TnG emxeipnong n
TOU TeAATn, TNV agla oTouG HETOXOUG Ka. Tal amoTeAEéopaTo auTa thv Bonbolv va
LUETPAEL TNV amodoon TNS we emxeipnon aAAd akoun kat va ta afloloyel pe Baon
OUYKeKpLUEVouG deikteg anddoonc. H Sradikacia autr anewkoviletal oto
avaAutiké CRM.

To povtélo emdpkelag g Gartner

H Gartner sivat pa etatpia cuPBOUAEUTIKWY UTINPECLWY, N Omola e0TLALEL KAl a.oXOAE(TOL
KUPLWG pe Bépata texvoloyLkng Eépeuvag. ArtacyoAel 1.500 avaAuTéG Kal epeuvnTEG o€ 75

XwpeC. H mapouaia tng otov xwpo tou CRM eivat oAU onUavTiki.

JUpdwva e To povtéAo TG Gartner n emiyeipnon yla éva emituxnuévo CRM Ba mpémel va
Sl100£Tel 5€LOTNTEC O OKTW TIEPLOXEG.

OL TtepLOXEG QUTEG lval:

NowuhkwNpe

To 6papa tou CRM
Itpatnykn tou CRM
Eunelpla meAdtn
Opyavwaolakn Asttoupyia
Ot Stadikaoieg tou CRM
OLmAnpodopieg tou CRM
Texvoloyia tou CRM
Juotnua pétpnong CRM

AVOAUTIKA:

Opapa

H emxeipnon Ba mpémnel va Stabetel opapa yia to CRM. H nyeoia dnuioupyel to
opapa Kal 0a mpénel va cupneptAapBavel tnv ala otov meAdtn kabwg emiong Kat
TNV KowwviKn afla Tng emiyeipnongc.

ZTpaTNYLKN

H otpatnyikr) tou CRM gival moAU onuavtikn kabwg pe autr opilovtal oL oToxoL, To
TUAMOTA TNG ayopdg KABwGE Ko 0 TPOTOC yLla TNV owoTr oAAA KAl ATOTEAEGUATLIKA
ouvepyaoia kot aAnAenidpaon He Tov TTeEAATN.



Epnelpia neAdtn

H emyeipnon npémnet va elval mapovoa o€ OAN TNV EUMELPLa TOU TTEAATN,
TLOPOTNPWVTOC TLG EMOUUIEG TOU KOl KATAVOWVTOC TIE AVAYKEC TOU, TIPOOTIOOWwVTaG
yla tnv amnoteAeopatikotepn aAAnAenidpaon kat emkowwvia. O KUPLOG OKOTIOG
elval n ikavomoinon tou meAdtn, adou mpwrta £xeL Slakpivel TG TPooSokieg Tou.

Opyavwotlaki Asttoupyia

H emiyeipnon Ba mpemel va €XeL TNV KATAAANAN KouAToUpa, TV KATAAANAN Soun,
ToUug Kat@AAnAou¢ avBpwroug (KataAAnAeg Se€loTNTEC), cuoTRaTa apoLBng Kat
Kivntpa.

Awadikaoie¢ CRM
OL 8ladkaoieg auteg adopouv TNV Slaxelplon TG yvwong yla Tov meAdtn.

MAnpodopieg tou CRM
Ot mAnpodopieg Tou CRM €xouv va KAvVouv HE TNV cUAAoyN Twv SeSopévwy Tou
adopouv Toug MEAATEG AAAA aKOWN Kal TNV avAAuon autwv Twv deSopévwy.

TexvoAoyia tou CRM
H texvoloyia tou CRM adopad tnv mAnpodoplakr umodopr tng enxeipnong, n
orola eEunnpetel TNV Asttoupyia Tou CRM.

Zuothpata pétpnong CRM

H emiyeipnon Ba mpémnel va SLaBETel Ta KATAAANAQ cUCTAMOTO LETPNONG (LE TOUG
KATAANAoug SelkTeg amodoong) WOTE va UImopouV va LETPNBOUV: oL EUMELPLEG TWV
TEAATWVY TA KOOTN €EUMNPETNONG, N LKAVOTIOLNON, TA KOWVWVLIKA KOOTN, N
QTTOTEAECUATLKOTNTA, N OLKOVOULa amd TNV amoKTnon Kot SlakpAtnon MeEAATWY Ka.



2.7 H aAvcida afiag tou CRM

H aAvaoida afiac CRM BonBa Tic eMIXELPAOELC VAl LEYLOTOTIOL|GoUV TNV afla TTpog Tov
neAatn. Ta cuotatika Tt aAuaoidag ivat:

H avaAuon

MpokeLtal yla TV availuon Twv de50UEVWY TWV MEAATWY, N OTtola yiveTe amo tov
avaAutr. Ta anoteAéoparta, mPokeLvtal yia dtadopa povteda npoBAePnc (Lovtédo
TIPOCEAKUONG TIEAATWY, LOVTEAO OTAUPWTAG MWANGCNC, LOVTEAD Slatripnong
TEAQTWV).

Ot avaAUoELG Kal Ta amoTeAéopata PUAACCOVTOL OE Lo KEVTPLKA amoBnkn Kot eivat
SlaB<aoiua o€ OO TO ECWTEPLKO TNG EMULXEIPNONG VLA TIEPALTEPW UEAETN KL vAAUOT).
O oxedLaouog

Ot papketep oxeSLAlouV Pe KAOE AEMTOUEPELD TNV EMIKOWVWVIA AAAQ KOLL TIG
OUVOAAQYEG LE TOUC TTEAATEG. Mo val YIVEL QUTO OL LAPKETEP XPNOLUOTIOLOUV
S1ddopoug KAVOVEG OTIWE KOVOVEC EMIAOYNC TOU TUNMOTOC TNG AYOPAS, KOVOVEG
anoppng meAatwy He okomo va StapopdwoouV To TIEAATELAKO KOLVO.

H extéAeon

H extéAeon yivete péow twv epappoywv Tou CRM kabwg xapng autoug n
enxeipnon Staxelpiletat peyaAoug Oykoug SeSoUEVWV.

H avadpaon (feedback)

Mo TNV KaAuTePN €€UMNPETNON KAL AVTATTIOKPLON oToV TteAdtn, n Stadkaoia
ETUKOLVWVIOG eMLXElpNONG- TTEAATN KaToXwpLlETAL OE €va KEVTIPLKO onueio pall pe ta
uTtOAoLTaL OTOLYELO TOU TTEAATN.

3.1 MPOoCcSLOPLONAC EMLYELPNHOATIKWV CTOXWV

OL TtEPLOOCOTEPEC ETUYELPNOELG OTPEPOVTAL TTPOG TNV SNULOUPYLA ETALPIKWY OPAUATWY KoL
OTTOCTOAWV.

H anootolAn apyikd deixvel tov Baotkd okomo tng emxeipnong, kabopilel Tn oxéon etatpiag
HE AAAOUC OpPYQAVLOUOUG, BETEL CUYKEKPLUEVOUC OTOXOUG, EVOWUOTWVEL OPYAVWTLKEG agleg
opilovtac yeVIKEC apxEC Kal Ssovtoloyia.

To dpapa oklaypadel To oxAua TNG emxeipnong LeAAoVTIKA, BETeL yeviKoUC oTOXouC odnyel
TN OTPATNYLKI KOL TNV QTTOOTOAN.



ZTnv kABe emixelpnon oL oTtoxoL Sev elval YeEVIKOL yLa TNV EMLXELPNON WG CUVOAO OAAA
Xwpilovtal o€ EML LEPOUC OTOXOUG YLa TO KABE TUua TnG. OL oTtd)XOoL auTol Tou KABe
TUAHOTOG oxeTilovTal Pe TNV AEToupyia TOU Kal lval oXESLAOUEVOL LIE TETOLO TPOTIO WOTE
va BonBouv Tnv enMXelpnon va TETUXEL EUPUTEPOUG OTOXOUG TNG.

O KevTPLKOG AOy0G, Ttou elval n emxelpnon B€tel otoxoug eival n e€acdaiion tng
BlwolpotnTac TS AAAQ OKOWN, N WKOVOToinon Kot N Slatripnon Twv MeAATWV Kot n avénon
TWV KEPSWV.

OLAdyoL nuLoupyiag ETALPLKWY OMOCTOAWY

e Anpwoupyia ntpolnmoBEcewv yLa TOV GTPATNYLKO OXESLACHO
e 'Ekdpacn Tou Kool oKomoU TnG EMLXeEipnong

e ‘Exkdppaon TwV CUNPEPOVIWV TWV EVOLAUECWV HEPWV

o IteAéXwon

e Katavoun népwv

e Eknaidevon Kol avamntuén npoownikov

e [Mapakivnon epyalopévwv

Alapopdwon MEAATOKEVTIPLKAG OTPATNYLIKAG

Elvat ToAU onpavTiko va Tovicou e Eava TNV oNUAVTIKOTNTA TNG MEAATOKEVTPLKNG
poaoéyylong, kKabwc autn n prlocodia (otpodr mpog Tov meAdtn) ival Kot To KAELWSL TNG
emtuyiog tov CRM.

O oto)0¢ NG SnuLoUpPYLaG TTEAATOKEVTPLKNG ETIXELPNMOTLIKAG OTPATNYLIKNAC Elval, N
emxelpnon va Bpel TI¢ KATAAANAEG EUKOLPIEG PE TOUC TTEAATEG LE QMWTEPO OKOTO VAL
nipokVPouv ta KatdAAnAa odpEAn yLa Toug MEAATEC.

H Slapdpdpwon meAATOKEVTIPLKAC OTPATNYLKAG ATOKTATAL PE ULa Baotkr) mpoinobeon. Oa
TIPETIEL TOL EKACTOTE OTEAEXN TNG EMLXELPNONG va AELToupyoUV cav va eival otnv B€on tou

neAatn. Me autov Tov Tpomo n enixeipnon 6a kataAafaivel TIC TPAYHOTIKEG OVAYKES TWV
nieAatwv. Mpooappoloviag TG avayKes, ota IPolovta TNE i TIG UTtnPEecieg Tng dnuloupyetl
afla yla Toug meAATeg aAAA yla tnv Lo

OL TOpaKATW TIOPAYOVTEC lvalL aUToL ot omtoiol BonBouv tnv emnixeipnon va E0TLACEL OTOV
TieAaTn.

e What the customer wants
H emyeipnon Ba mpémel va el otnv B€on Tou TEAATN KAL VA aVayVWPLoEL TIG
QVAYKEG TOU

e H emyeipnon npénel va mpoonAwBOel o autd rou B€AeL kat AE€L 0 TEAATNC KL OXL
va ItpooTtaBel va mpooapUOcEL TOV TTIEAATN OTa AEYOLEVA TNG ETIXELPNONG.

e Hemeipnon Ba mpénel va Bpel TpdMoUG MpowbdNoNG e YyVWHOVA TIAVTA TOV
meAatn. Elvat ToAU onuavtikod n mpowbnaon Kal n enkowvwvia va eival Tpoowrtiki
Kall mavta va AapBavetal umtdyy n aveon Tou TeAATn.



MeA€tn nepintwong Juniper Bank

H Juniper givaw pua apepikavikn tpanela pe é6pa to Wilminghton n onoia pe tnv
BonBeLa tou Richard Vague (mpwnv dteuBuvwv cupBoulog tng emixeipnong First, piog
EMIXEipNONG SNLOUPYLAG TILOTWTLKWY KAPTWV) dnovpynoav o NAEKTPOVIKA Tpanela,
HE QUMWTEPO GKOTO TNV QUTAOTIOLNON TWV TPANE{LKWY CUVAAAAYWV yLa TV SLEUKOAUVON
TWV NEAATWV.

Tov louvio Tou 2.000 n SteuBuvtpla Tou Customer Servise & Operation, Regina Wallance,
NG eTaLpiag Juniper Atav n mpwtn nou €0eoe o€ MpotepaldTnTa TNV SlEUKOAUVON TWV
TLEAATWV.

H juniper elval pLa oo TG eTalpieg mou €Ralav wg 0TOXO TNV MEAATOKEVTPLKI) TIPOCEYYLON,
LETA amo eva Staotnua Asttoupyiag touc. H tpamela auth OxL Hovo avamtuxonke
SpapaTIKA PETA amod TNV Kivnon mou €kave aAAG akoun Bewpeital kal TpwTtomnopa.

3.2 Ixedlaopnog Epyouv CRM

MéBobog STEP (Succesful Technology Enablement Process- Erttuyng Stadikaoia
Evowpdtwong tng texvoAoyiag)

H néBob0og auTr) MPOKELTAL YLA EVA ETIXELPNUATIKO LOVTEAO TO OO0 AMOTEAEL £val GUVOAO
Bnudtwv ou BonBouv TNV emiyeipnon va 0TLATEL OE CUYKEKPLUEVECG OUVIOTWOEC Tou CRM.

H Mé€60bo¢ STEP adopd ta Bripata mou Xpeldlovtol TIPOKELUEVOU N ETILXELPNON VA
EVOWMOTWOEL TEXVOAOYLKA LECO TIPOKELUEVOU VO BEATIWOOUV OL ETILXELPNOLAKEC SlEPYAOIES
™nge.

Ta Brjpata tou STEP
e BHMA 1: emuXElpNUATIKOG OXESLAOMUOG

Molol elval oL TaPAYOVTEC ETITUXLOG TTOU TTPOEKU IV Ao €peuva Ttou EyLve To 1999 amno
toug Yanchy & Oshita



H duvatotnta tou CRM va evowpatwOel oTnVv €TaLpLlki oTpaTnyLKA

H &g€lotnta tng emiyelpnong yla tnv eniteuén oAokAnpwaong e TNV TEXVOAoyla
Yriap€n MEAATOKEVTPLKNG OTPATNYLKAG

Adopoiwon Twv oXeTIKWV He To CRM texvoAoyLwv

BHMA 2: NpooéL0pLopaG OMALTCEWV

H amotUmwon Twv amalt)oewyV TPEMEL VA YIVETE BACN TWV 0KOAOUBWV Kavovwy

Noubkrwne

Anuovupyia afiog ano to CRM
JupBatotnTa Pe TN oTPATNYLKA
YrootnpLen EMXELPNHUATLKWY CTOXWV
Kéotog tou CRM

Opla tou CRM

ATQLTAOELG O TIOPOUG

Anotipnon Kwwéuvwv

BHMA 3: IXESL0OHOG APXLTEKTOVLKNG

MPoodLoPLOUOG TWV TPOTEPALOTHTWY OXETIKA LIE TIG SLEPYAOIEC KAL AELTOUPYIEC TNG
enxeilpnong

EkTipnon Kot Tpoadloplopoc Twy amopaitnTwy UALKWY aAAA KO TTOPWV YLOL TNV
UAOTIOLNCN TOU CUOTHUOTOC

BHMA 4: Erildoyn texvoAoyiag
Ertidoyn Aoylopikov CRM
Ertidoyn NpounBeutn

BHMA 5: Eykatdotaon Kot uAomoinon CRM

Ouadeg épyou:

Nou bk wNpe

Yoo TnPLKTA G TOU £pyou

AvwTtepn emnttponn Staxeiplong Epyou
AlaxelploTAG £Epyou

Texvikog unteBuUvVOCg

Ouada avantuéng Baong dedopcvwy
Ouada avantuéng edpapuoyrng CRM
Opada SoKLUNg

BHMA 6: Napadoon cuoTuaTtog



Adopa:

W e

Tnv napadoon tnG ebapuUoyng

Tnv nuoupyla TNg amapaitnTng TEKUNPLWONG

Tnv TeAKn ekmaideuon TwV XpNOTWV OTLG Asttoupyieg mou Ba umootnpilovtal amno to
oUOTNMO.

BHMA 7: Anpoupyia pétpwv enidoong

Emuelpnolakd pétpa

METpa EKTANPWONG TWV ETLXELPNOLOKWY OTOXWV

AvaAuon Kal LETPNON TNG SUVAULKAG KL TWV XOPAKTNPLOTIKWY TNG TIEAATELOKNG
Baonc..

3.3 Ol OMAAEz TOY CRM

Otav WAGue yia opadeg CRM gvvooupe Tig Stddopeg opades cupdepoOVIwy.
AUTEC elvat:

EmuyelpRoELG.
MpOKEeLTAL YLaL TIC ETIXELPNOELG OL omoleg evatepvilovtal TNV dpthocodia tou CRM kat
TWV MEAOTELAKWY OXECEWV.

MeAATEG KO CUVEPYATE.
MpoKeLTAL YL TOUG TTEAATEC KOL TOUG CUVEPYATEG AAAA KoL TOUC TtPOUNBEUTEG, oL
omolol £€xouv acmaotel TV €vvola tou CRM.

MpounBeutég cuotnuATwWy.

MpounBeutég cuotnuatwy onwg n Oracle, n Microsoft, n SAS, n KANA k.a., eivat
€TALPLlEG oL omoieg mapExouv cuothpata edpappoywv CRM oTLg ETXELPNOELG. AUTEG
oL etatpieg Aéyovrtal MNapoxot epapuoywv CRM- Application Servise Providers. Ot
npounBeutég autol eival pépocg tou cloud computing. Exovtag ¢pthofevroel otnv
urtodopr toug to CRM, mapexouv tig mAnpodopieg, ta dedopéva Kat TiG EPAPHUOYES
QUTOU yLa VA TOL XPNOLUOTIOL)GOUV OL EVOLOPEPOUEVES ETIXELPNOEL LECW TOU
d\opetpnTh Tou Stadiktuou.

Z0uBoulot CRM.
OLcupBourol CRM eivat dtopa 1) EMXELPHROELG OL OTIOLOL EXOUV TIELPA OTOV
oxeblaouo tou CRM.



MNapéxouv oUUPOUAEUTIKEG UTINPEGCLEG OTLG ETILXELPNOELG TTOU adopouV TNV
otpatnykn tou CRM, tig Stadikacieg tou ald Kal TexVIKa Bpata.

211G opadeg tou CRM evtaooovTal Kot ETIYELPAOELS TTOU 0.0KOUV SpaoTnpLotnTa o€
Sladpopouc kKAadouc. TEToLEC eMIXELPNOELG lval oL Talpiec uPnAng texvoloyiag, tpaneleg,
OQUTOKLVNTORBLOUNXAVIEG, ETALPLEG KATAVOAWTIKWY ayobwv.

Eddoov OAeg auTEG oL eTtixelproeLg Spaotnplomolovvtal o€ SLadopeTIKO KAASO,
Slagpopormoteital kat n epappoyr tou CRM mapd to yeyovog otL n ¢pthocodia tou CRM
Tiapapevel idia.

o Tpaneleg:
Eddoov ol tparmneleg £€xouv MOAOUC MEAATEG Apa Kal eyOAO TIEAQTOAOYLO,
aflomolouv neploootepo to AvaAutiko CRM, to omoio BonBasl va kataypadouv
Toug meAAteg mou dpevyouv aAAd emtiong BonBd wote va Bpouv TPOMOUG UE TOUG
omoloug pumopouv va favakepdioouv MeEAATEC.

e AutoKLVNTOBLOMNXQVLIEG:
OL AUTOKLVNTORLOUNXOVIEG EMEKTEIVOVTAL OE €Vl LEYAAO SIKTUO EUTTOPWY OAAA KOt
Slavopéwy, To omolo emeKTelVETAL TTAYKOOUIWG.
Eddoov oL autokvnToPLlopnxavieg, £X0UV LAKPLVI OXEON UE TOUG MEAATEG TOUG AOYyw
Tou peyéBouc toug, BonBaesl to CRM, to omoio unootnpilel To S{KTUO CUVEPYATWV
KOl TTEAQTWY WOTE N AUTOKLVNTORLOUNXAVIEG VA €XOUV YVWON TWV TTEAATWVY KAl TWV
avVayKwv ToUuC.

e Etaupieg uPnAng texvoloyiag.
AUTEC oL eTaLPLEC TTOPAYOUV TIEPIMAOKA KOl CUVOETO CUGTHHATA KOL TEXVOAOYLKA
npoilovta.
To CRM o0& aQUTEG TI¢ TEPUTTWOELG BonBa otnv cuAhoyr MAnpodopLWV yLa Tov TEAATN
aAAQ KOl oTNV TUNHATomoinon thg ayopadc. Emiong BonBa otnv autopatonoinon tTwv
MWANCEWV WE TNV Xprion Twv product configuration (Stapopdwtwv mpoidviwy).
TéAog To CRM o€ auth tnv nepintwon Bonba otnv aUTOUATONOINGN TWV OXECEWV
gtalplag- mpounBeuTth).

4.1 QAoEL AVATITUENG TNG OXEONG LE TOUG TIEAQLTEG

ZTOV OPLOUO TwV PACEWV OTLG OXECELG LA ETLXELPNONG Ue TouG teAdteg, o Millman kat o
Wilson avadépouv otL urtdpyxouv €L GAOELC: H TpwLpn, N HECALO, N CUVEPYATLKA, N
OUVETALPLKA KoL N armoouvdetiki ¢ddon.

Itnv npwtn ¢aon n enadn yivetot HeTaty SUO0 ATOUWY KAl UTIAPXEL EVIOVOC AVIAYWVLIOUOG
KABWC N KABE PePLA ETLOLWKEL VAL ATIOKTIOEL TO MAEOVEKTN A £VAVTL TOU AAAou. To otadio



auTO to tpoadlopilel n EANewPn epmotoouvng oAAA n uPNAR emkvduvotnTa KUPLwWE amnod
TNV MAEUPA TOU TTPOUNBEUTH, 0 OTIOLOG £XEL WG OTOXO VAL EMEVSUCEL OTNV QVATTTUEN KAl OTNV
Snuoupyia KAANG OXEONG UE TOV TIEAQTN.

Ztnv mpwiun ¢don yivetal n avantuén tng oxeong. Ta KUPLO XOPAKTNPLOTIKA €lval n
ENewdn eumiotoolvng n omola Slatnpeltal Kal wg arnoTtéEAeopa XL TNV aglomoinon Twv
LKOVOTATWV TOCGO TOU TIPOUNOeUTH 600 Kal TOu TEAATN UE KUPLO O0TOXO TNV Snuoupyia
wWohEAELWV.

Amnotéleopa NG EAeWNG EUmIOTOCUVNG Elval OTL N por TnG Anpodoplag LeTagy
UTtELBUVWV yLa TNV EMIKOWVWVLA, Tteplopiletal. MapoAa autd to otadlo autd otnpiletal
OTNV MPOCWTKA enadn HETALL TwV SU0 ATOUWV.

IZtn Meoaia ¢pdon AapBavouv xwpa oL EVEPYELEG TOU TpounBeuTr adol £XEL avayvwploel
T 0EAN HLaG LEYAAUTEPNG EMEVEUONG OTN OXEON KE ToV TEAATN. AAALWG Utopel va
BewpnOel petafartikn hpaon amo To KATWTEPA OTA AVWTEPQA eTtiMeda eEEALENG TNC OXEONG
HETAEL TWV ETUXEPAOEWVY. H emikowvwvia dev elval MAEov eAeyXOUEVN KAL TIEPLOPLOUEVN TO
ormolio popel va tpokaAéoel avtiBeTa amoteAéopata ano Ta avapevopeva. Ol emadEg
OUWC TIOLPAUEVOUV OPALEC.

XapaKTneLoTIKA auThS TNS Ppdong eival n elcodog tou mpounBeutr otn Alota tou €xeL o
meAAtnG. EmumpooBEtwe o meAdtng HolpaleTal MEPLOCOTEPES TANPOPOPLEG OXETIKA UE TLG
OTPATNYLKEG TOU TIPOTEPALOTNTEG AAAQ KL TO MwG Ba prmopoloe va cUUPBAAAEL O
pounBeuTAG, 0 omoiog kataAafaivel Ta AYOPACTIKA KPLTPLa Tou TteAATN. H oxéon toug
TIOPOLLLEVEL OXETIKA EVAAWTN KABWC 0 TPOUNBOeUTAG av Kal otn AloTa Tou TeAdtn, dev
amoTeAEel AKOUN TPOUNBEUTH OTPATNYIKNG ONUaciog oTnv avtiAnyn tou meAdtn.

2Tn ouvepyatikn ¢aon ot SU0 MAEUPEC €XOUV KATAAABEL TN OTPATNYLKY onUacia Tou €XeLN
ouvepyaoia HeTafl TOUG, OUWG akopn &gv €xouv avarmntuyxBel dopikol deopol ot omoiol
OVOTTTUCOOVTAL OE ETIXELPNOLAKO 0TAdL0. H emikolvwvia Kat n avtaAlayn mAnpodoplwv
yivetal pe peydAn eukoAia aAAd aKOUN KAl OL OXECELG TTEAATN - TPOUNBOEUTH evwvovTal.
MA€ov o mpounBeutrc Bewpeital oTpaATNYLKAG oNUaciag Kot amoteAel KploLWo cuvepydTn
Tou meAatn. H paon autr xapaktnpiletol and onUovTIKA TTAEOVEKTH AT KAl oo Ti¢ dUo
TIAEUPEG OAAQ aKOUN XopaKkTnpileTal and onuavtiki Leiwon KOoToUG.

ITnVv ouvepyatikn ¢acn oL U0 EMIXELPHOELG AELTOUPYOUV CAV HLA.
NELTOUPYOUV OE ULKTEG OUABEG, UE OTOXO TNV dnpLoupyia peyaAUTepnC atlog yLo Toug
TEAKOUC OYOPOOTEG TWV TTPOIOVTWY TOU TIEAQTN).

TNV amoouvaeTIK Gpaon Unmopel va ptacel n ox€on Twv SUO EMLXELPNICEWV OTAV O
npounBeutig Bewpwvtag dedopévn tn cuvepyacia Pe Tov TEAATN, CTAUATAEL VA
OVTOTTOKPIVETAL OTLG QMALTHOELG TOU Kol TTAEoV Sev eival o B€on va cUUBANAEL oTNV
ETUTEVEN TWV OTPATNYLKWY OTOXWV.

Avetdptnta amnod to onpeio mou Bploketal n oxéon PeTAL MEAATN KaLl TpounBeuTr dtdavel
OTNV QIMOCUVOETIKN dpaon.

Karmotot aA\ot Adyol mou pmopel va SLakomel n ouvepyaoio Hetafl meAdtn Kot tpopnBeuth
elvat ot g€nc:

e Efwyeveic mapdyovtec: H aAlayr) TwV OTPATNYIKWY TIPOTEPALOTATWY TWV ETOLPLWV.



e Evboyeveic mapayovteg: EAewdn eumiotoouvng Adyw avellikpivelag i anokpudng
mAnpodopLwv.

4.2 NeAATELOKEG OXEDELG

Epriiotoolvn, 8€opeuon, meAATELOKN LKavomoinon, neAatelakn adoaoiwon,
ETUXELPNLOATIKY) OITOSOTIKOTNTA.

O neAatelakEG OXECELG Elval N eTALPLKN dLadikaoia Snpiovpyilag OETIKWV OXECEWV UE
TOUG EAATEG HLOG ETULXELPNONCG.

O TEAATELAKEG OXECELG NTAV TIAVTO TO EMIKEVTPO TWV EMLTUXNUEVWV ETILYXELPNCEWV.

H oxéon

Ixéon elvat n ouvexng kat dStadoxikry aAAnAemidpacn SU0 PepwV n omola aviEXEL OTO XPOVO.
21O HAPKETWVYK av N aAAnAentibpaon cupPel povo pla popad dev Bewpeital oxéon aAla
Bewpeital cuvaAiayr) ou npayuatonolonke povo pia popa (one-off transaction).

Onwcg otnpilouv moAlol akadnuaikol n oxéon elval pa oelpd emelcodiwv mou cuppaivouv
oToV XpOVvo.

O Barnes otnpilel 0tL ota Stddopa autd emelcodla Sev MPETEL va AyVOELTAL O
ouVALOONUATIKOC TtapdyovTag. O TEAATNG KATA TNV SLAPKELDX TNG OXECNG TOU E TNV
enxelpnon wopel va avtipeTwnilel TPoowrikd mpoBAnuata, Ta onola Unopel va
ETNPEACOUV TNV OXECH TOU WE TNV EMLXElpNON. Z€ auTr tn dAcon n enxelpnon mpEMeL va
€lvall TIPOETOLUAOHEVN KOL VO KAVEL TIC KATAAANAEC EVEPYELEG, CUVALOONUOTIKAG
TPOCEyyLlong, Swpa K.ol. TIPOKELUEVOU va SLaTNPAOEL TNV OXECN LLE TOV TTEAATN.

Méoa o€ pa oxéon, e TNV mapodo Tou Xpovou ot cuvOnkeg aAAalouv. Ot epmAekOUEevVOL
OTNV OX€0N UMOPEL vaL €PXOVTOL TILO KOVTA H VA QTTOMOKPUVOVTAL.
Ertiong ot aAANATOpACELG HETAEY TOUG UIMOPEL vl YivovTal elTe cuXVOTEPQ ELTE TILO ApaLAL.

Me tnv napodo Tou Xpovou o aplBuoc Twy eneloodiwv aAAAlel OMwG emiong KoL 0 KUKAOC
TPAYUATWONG HLag ox€ong o onoiog kaBopiletal and ta akéAovba otadia:

e Evnuepotnta (Awareness)

To EUMAEKOUEVA LEPN OE AUTO TO OTASLO KAVOUV EVEPYELEG EVNUEPWONG WOTE Va
cuunepaivouv av to aAAo PEpOC ival mBavog cuvepydaTn .

e Awepevvnon (Exploration)



Ztnv Slepelivnon Ta EUTTAEKOUEVA LEPN EPEUVOUV TO £Va TO AAAO WOTE VA HABoUV TIC
SuvatotnTeg aAAA KOl TV AmoSoTIKOTNTA 0 £VaG TOU GAAOU.

e Enéktaon (Expansion)

Ze auth ™ Ao LAGUE Yo TNV Snuoupyila Kal TNV avamtuén Ulag mpayuatikng oxéong.
AUTO onuaivel OTL yivovtal ol KOTAAANAEG ETTLKOLVWVIEC, OL AyOPEG KAl OL SLOTTPAYUATEVCELG
OAAG OKOUN KAL N LKOWVOTIOINGOTN TWV TIPOodOoKLWV KoL TwV U0 PEPWV.

210 0TAd10 auTo mapatnpol e armoAutn aAAnAegaptnon aAld kat aAAnAentidpacn PeTagy
TWV UEPWV.

e Afopevon (Commitment)

2TO OTASL0 AUTO MOPATNPOULE TIPOCAPHOOTIKOTNTA TWV PEpWV. Ot poAoL aAAA Kol 0L 0TOXOL
elval Eekabapol.

e AwdAuon (Dissolution)

H &taAuon tng oxéong unopet va mapatnpnBel og omolodAmoTe anod Ta mapanavw otadia.

Epriiotoolvn

H epmiotoolvn €XeL va KAVEL PE TNV dnpoupyia eumiotiog kat aocdpalelag HETAEL Twy
EUMAEKOUEVWV LEPWV.

Ma tnv Snuloupyla HLag EMITUXNUEVNG ETIXELPNONG €lval amapaitnTo va UTIAPXEL
EUMLOTOOUVN KL TIOTN amod TNV LEPLA TwV TteAatwy. H emiyeipnon kepdilovtag tnv
EUIMLOTOOUVN TWV TTEAATWY UMOPEL OXL LOVO VA KPATAOEL TOUG 16N UTIAPXOVTEC TTEAATEG
OAAG aKOUN Utopel va Kepdiloel maBNTIKA VEOUG EAATEC UE HETO TN Sla OTOUATOG
Stadnpion (word of mouth).

Otav n guniotoolvn Aetnel and tnv ox€on TOTe n avaopaiela kat n apepfatotnta
KUPLEUOUV.

MpokKelUéEVOU va ival Blwolpn n ox€on Twv dU0 HEPWV TIPETEL VAL UTTAPXOUV Ta aKOAouBa:

e KoaAompoaipetn dtdBeon
e Tuyuotnta
e |kavotnta

AT6 TTOU TIPOKUTITEL N EUMLOTOCUVN;
e Epmotoouvn Baoclopévn otnv avaluon (Calculus-based Trust)

ITO TPWLHA OTASLA TNEG OXEONC MOPATNPOULE AUTO TO £160¢ eumioTtoolvng To omoio
TIPOKUTITEL OO TNV €PEUVA KAL TNV AVAAUGCH KATTOLWVY OTolKelwv. Ta oTolyela auTa pmopet
va elval XpnUOTIKA TTood, OTav UAAUE yLa oXE0N TPOUNBeUTA- EMXEipnONC.

e Epmotoouvn Baolopévn otnv yvwon ( Knowledge-based Trust)

H eumniotoouvn Bacotletal oTNV YVWwaon mou €XEL TO £va LEPOG YLa TO AAAO PEPOC.



e Eumotoouvn Baolopévn otnv avayvwplon (ldentification-based Trust)

H eumniotoouvn Baotlopévn otnv avayvwplon dev udlotatal oto MpwLHa oTadla TG oxEong
oAAQ TopaTNPELTAL OTO EMOMEVA OTASLA TN OXEDNC.

H eumiotooUvn auTr) UTIAPXEL OTAV TO VA LEPOG £XEL KATAVONON KOL YVwaon yla To aAAo
HUEPOC O€ onUElo TTOU N EMLKOLVWVIA KAl N cuvepyaoia yivovtal avenaiobnta.

ZTPATNYIKEG YLaL TNV SnLoupyla LOKPOXPOVLWY OXECEWV UE KAOE TtEAATN
gexwplota.

e [lpoodopd dplotng e€umnpETnong MeAATWV.
AUTO onuaivel adpoCLWHUEVO TIPOCWTILKO UTIOOTAPLENG KAl 0pLoUOG unAwy
TIPOTUTIWV YLOL TNV TOXUTNTO KOL TNV TTOLOTNTA TWV UTINPECLWV.

e Anuociguon KPLTLKWV TEAOTWV KoBwg oL SuvnTikol TEAATEG MAvVTaA EUmIOTEVOVTAL
TEPLOTOTEPO AAAOUC KATAVAAWTEC. AuTO oupBaivel emeldn yvwpilouv otL
aveEdptnTa oo to mMOco AUEPOANTITN UMOPEL va €lval n KABE emiyeipnon wg mpog
TNV KPLTLKNA TNG, mavta Ba tomoBetel TV eMwvupia TG o KaAutepn B£on amnod autn
TIoU BploKETOL TTPAYUATIKA.

e Aladavela OXETIKA PE TIG SUVATOTNTEG TNG EMLXElPNONG

e KPLTIKI) OXETIKA HE TIC avaykeg BeAtiwonc.
Ot melateg B€Aouv va yvwpilouv OtL oL papkeg tou ayopalouv evlladépovtal yla
TIG MO ELG KaL TIG AVAYKEG TOUC. OTav XpnoLUomolouvTaL oXOALa KAl KPLTLKEG yLa val
yivouv mpaypoatikeg aAAayEC, OXL LOVO SeixVel n eTxelpnon oToug MEAATEG OTL
EKTLLATOL N CUMBOAR 0AAA akOun dnuLoupyeital BeTIKO avtiktumo og OAOKANpPN TNV
TieAateLlokn Baon.

e Anuoupyia mpoypappatog adpooiwong.
Otav npoodEpovtal avtapolBEC yla emavalapBoavopeveg ayopég, Sivetal oToug
TLEAATEG KivnTpo adooiwong otnv emeipnon.



e [lpwta o meAATNG.
Otav ta mpoldvta Kal oL UTINPECLEG PLOG ETIXELPNONG AVTAVOKAOUV TNV TPOCOXI OTLG
QVAYKEG TWV TEAATWVY Toug, Sev eivatl SUOKOAO va TELOTEL TO KOLWVO.

Aéopevon

H 6¢éopeuon lval To KUPLO CUCTATLKO YLOL YLaL ETLTUXNUEVN OAAA KOl LOKPOXPOVLOL OXECH KOl
TUPOKUTITEL OO TNV EUNMLOTOOUVN OAAG AKOUN ATtO TIG KOWEC afieg.

Mpokelpévou va dlatnpnBel n ox€on Kot va UTtapxeL SEGUEVOT, Ol EUMAEKOLEVOL TIPOTLUOUV
TIC LOKPOTIPOBETUEC AVOELG aVTL yLa TIG BpaxumpOBeoUeC EVAANAKTIKEC.

Otav UTIAPYEL EUMLOTOOUVN Kal SECUEVUCN O€ LA OXECN, OUECWC AUTH KATOTAOOETAL O
“kaAUtepng molotnTag” oxéon. MNapoda autd yla va edpatwbel n évvola xpelaletal Kot n
Lkovormoinon tou meAdtn n onoia Oa avaAuBel mapakaTw.

To ta&idiL Tov meAdtn

e MOavag neAatng
Z€ QUTO TO OTASLO N EMXELPNON EPEUVA AV O TIEAATNG TALPLALEL OTO OYyOPOOTLKO TNG
podiA

e Ev duvapel meAdtng
Av o meAdtng Talplalel oto mpodiA tng, Tov mpooeyyilel.

e MeAdtng ya npwtn popd
Y€ aUTO TO O0TASLO O TTEAATNG TIPAYLATOTIOLEL TNV TPWTN TOU ayopda.

e EnavalapBoavOopevog meAATNG
O meAdTnG Mpayuatomnolel emavaAaBavopeVES ayOpPEG.

e EvAAwkog meAatng
O meAdtng €xel eMAEEEL TNV eMIXElpnon oav Baoikr TNy ayopwv



e [Motog meAdtng
O meAATNG O€ AUTO TO OTASLO KAVEL AYOPEC ATIOKAELOTIKA OTTO L0l CUYKEKPLUEVN
eneipnon.

e Juvnyopog meAATnG
Y€ aUTO TO O0TASLO O TTEAATNC OXL LOVO TIapAyeL KEPSN yLa TNV eMLXeipnon aAd
QKON TNV CUOTAVEL 0€ AAAOUG.

MeAatelakn wavomnoinon

“Ikavonoinon eivat to anotéAeopa oto onoio ¢pravel o neAdtng adou efetdosL TRV
Stadopd peTadL TWV TPOCSOKLWV TOU TPLV OO TNV AyoPa EVOG POIOVTOG 1) HLOG
UTMtNpPEciag Kat tTn¢ anodoong tn¢ agol TEAKA ayopaotnKe Kat afloAoyndnke.”

Zuudwva pe tov Kotler, oe oxéon e tn dlaxelplon ox€oewv MeEAATWY, Ta cuvalodnuata
guxaplotnong n SUcaPETKELAG EVOC ATOUOU TIPOKUTITOUV ATtd TNV UTIOKELUEVIKH GUYKPLON
NG anodoong evog mpoidvtog o€ oXEon UE TIG TPOOdOKIEG TOU.

To av 0 ayopaoTAG lval LKAVOTIOLNUEVOG 1) OXL LETA Ao TNV ayopd e€aptdtal anod tnv
armodoon Tou MPOIOVTOG OE OXECN HE TIC TPOOSOKIEG TOU, KABWC KL LE TNV Kplon Tou
OXETLKA HE TO TL Bewpel TTOLOTIKA TTOpOXA O KABE KATAVAAWTHC.

H emutuyia puag emiyeipnong mpoodlopiletat pe faon tov Babuo mou XL KATAVONOEL N
enxelpnon Tig mpoodokieg Twv MeEAATWY, Ao TV LWOAVIKN ETAOYN TOU TPOTOU KAl TOU
XPOVOU Tipoadopag TNG UNNPECLAC YLa TOV EKACTOTE TMEAATN KoL arnod tnv duvatotnta

TLapOXNG.

NeAatelakn adoociwon

H meAatelokn adooiwaon MPoKUTTEL OTaV EVOG MEAATNG LEVEL LKOVOTIOLNUEVOC ATTO TLG
OlYOPEG TIOU €XEL KAVEL QIO HLOL ETILXELPNON, N OTOLAL LKOWVOTIOLEL TTARPWC TLC AVAYKEG TOU.
MNelatelakn adooiwon cupPaivel 6tav o MeEAATNG KAVEL EMAVOAAUPAVOEVES QYOPEG.

OLmiotol meAdteg ayopAdlouv AMOKAELOTIKA TPOTOVTA 1) UTINPECLEG pLaG eTalplag Kal dev
npotiBevral va aAAGEOUV TIG TIPOTIUAOELC TOUC YLO L AVTOYWVLOTIKI €TalplaL.

Tnv miotn Tou MEAATN TNV UETPAUE 0 SUO KALUOKEC:

e 3TNV ayopaOTIK CUMIEPLPOPA
e Jtnv 61dBeon Tou eAATN



Niotn BaoeL ayopaotikng oupneptdopdg (customer behaviorol loyalty)

Elval n ouvexng taon tou meAdtn va ayopdlel amnod tnv dla emxeipnon-npopnbeuth.
AuTn n oupneptdpopad Tou eAATn Aéystal Kal mpobeon emavalnng ayopdc (repurchase
intention)

‘Epeuveg €xouv Seifel OTL N pdOeon Tou MeAATN yla emavaAnyPn TG ayopac XEL VoL KAVEL UE
TNV LKAVOTIOLNoN ToU Tou poodEPEL N ekAoTOTE emLyeipnon. AAoL Adyol tou wBoulv Ttov
TteAATN OTLG emavalapBavOUEVEC AYOPEC ELvValL OL TTPONYOUUEVEC EUTTELPLEC TTOU UIMOPEL val
glxe He To mpoidv N tnv enixeipnon.

OL ETUXELPNOELG TIPOKELEVOU VO KOTOVOGOUV TNV OlyOPOOTLKA CUUTEPLDOPA TWV
KATOVOAWTWV XpNnolhonolouy tov deiktn RFM.

O &eiktng RFM gpunepléxet Tig tpeic §n¢ StaotaoeLg:

e Recency: AvadEpeTal 0ToV XpOVO TIOU €XEL TIEPACEL ATIO TNV TEAEUTALA ayopA.

e Frequency: Elval n cuxvotnta TWv ayopwv TOU TPAYHATONOLNCE 0 TEAATNG O€ Eva
6e60EVO XPOVIKO SlaoTnua.

e Manetary: Eival n ala Twv ayopwv 0TO CUYKEKPLUEVO XPOVLKO SlaoTnua.

Niotn ano tnv 61aBson tou neAdtn (customer attitudinal)

Otav pAape ya tnv 8taBeon tou teAdtn evvool e Ta cuvaloOniuata Tou, TIC apxEC Tou
OoAAQ Kal Ta ouvaloBnuatTa w¢ Pog tnv mPobeon TNG ayopac.

Ot Dick & Basu €xouv dnpiloupynoel TECOEPA LOVTEAQ TTEAQTELAKAG TTLOTNC.

1. AANn6Bwn kat dtatnpiown niotn (true and sustainable loyalty)
Y€ aUTO TO HOVTEAO ToTtoBETOUVTAL OL TTEAATEC TTOU €XOUV Taxela emavaAnyn
yopWV.

2. Adavnc niotn (Latent Loyalty)
Y& aUTO TO HOVTEAO ToTtoBETOUVTAL OL TTEAATES TTOU TTAPOAO TTOU £XOUV UYPNAN
61aBeaon, mpaypatonololV Alyeg ayopEc.

3. No6bBa miotn ( Spurious Loyalty)
NoBa miotn €xoupe 6tav o aplBuog emavainng ayopwv givat uPnAog aAla n
S1aBeon eivat xaunAn.

4. KaBohou niotn (No Loyalty)
Otav 0 KatavaAwtng ayopdlel Evav MPoiov amokAELOTIKA Ao eukoAia ) emeldn dev



EXEL XPOVO va BPeL KATIOLO AAANO QVTAYWVLOTLKO TTPOioV, o€ cUVOUAOUO UE TOV
XOUNAOG puBuod emavaAnng tote dev umapxel kaBoAou miotn.

MeAétn nepimtwong
“American Customer Satisfaction index”’ (ACSI)

To povtélo american customer satisfaction index SnuioupynBOnke to 1994 kat eivat
BaolopEVO 0TO HOVTEND “BOpUUETPO TNG TTEAATELAKNC LKavomoinong”.

O apepkavikog Seiktng tkavomoinong nehatwv (ACSI) mpoOKeLTaLl yla €VoV OLKOVOULKO SEIKTN
TIOU PETPAEL TNV LKavormoinon Twv mehatwv otig HMA.

Autog o beiktng Byaivel amod to mavenotipo Michigan, To omoilo naipvel delypa ano
TouAdytotov 80.000 ApeplkavoU g KATAVOAWTEG, PWTWVTAC TOUG TTOCO LKOVOTIOLNUEVOL Elval
LE Ta TTPOIOVTA 1) TIC UTINPECLEC TTOU TIponBeuThKay.

OL épeuveg QUTEG yivovTal kal Snuootevovtal Kabe Tpiunvo.

To povtélo ACSI amoteAeital amo moAAEC KALLAKEG TTou adopolV Tov TTeEAATN.
Karoleg amod auteg sival:

e H avtlhapfavopuevn nowotnta (Perceived overall quality)

H avtihappavopevn mowotnta adopd 6An tnv avtiAndn tou meAdtn yla tnv aglomotia Twy
ETIXELPNOEWV, TNV MTPOCAPLIOYI QUTWV OTLG AVAYKEC TOU AAAQ OKOWN KOlL TNV CUVOALKH
ELKOVOL TIOU EXEL YLOL TLG ETILXELPNOELS ] KAL TA TIPOLOVTAL.

e Ouamnattioelg tou teAdtn (Customer Expectations)

To povtélo ACSI epeuva o BABOG TIG MALTAOELS, TIG AVAYKESG AAAA KaL TIG TIPOOSOKIEC TWV
KOTOVOAWTWV.

e AvtilapPavouevn atia (Perceived Value)

AvtilapBavopevn agia eival n oxéon moLotNTag- TG OMWE TNV avtapufdavetal o
KOTOVAAWTNC.

e [ehatelakn tkavoroinon (Customer Satisfaction)
H meAatelokn Lkavomnoinon oxetiletal e TNV LKAVOTOLNON TWV TPOcSoKLWY ToU TTEAATN.
e [elatelakn niotn (Customer Loyalty)

MeAateloKn TLOTN onuaivel, emavainyn ayopwv o€ CUCTNUATIKO entinedo. Nelatelakn
TIOTN €lval YEVIKOTEPQ N TIPOTIUNGN OE L0 CUYKEKPLUEV ETALPLO I} OE £V OUYKEKPLUEVO
TPOoioV.

e [lapamnova neAatwv (Customer Complaints)



Ta mopdnova Twv MeAATwVY yivovtal otnv emnxeipnon and toug meEAATES, TTPOKELUEVOU Val
AuBel kamolo Intnua, va dobel kamola anolnuiwon, va BeAtiwOel To mpoidv 1 n emxeipnon
K.0.., L€ KUPLO OKOTIO VO LKavoTtolnBet o meAdtnc.

Mowa eivan ta péoa enitevéng tng adooiwong;

e Avoyvwplon TOU TL ONUOLVEL CNUOVTLKO Yla TOV KAOE TteAdTn

e Ktrjon kot Statipnon eUmotoolvng

e [lpoodopd KIVATPWV

e Anuloupyia oTEVOTEPWV OXECEWV UE TOUC TIEAATEG

e EMIKEVIPWON OTLG N TTPOOOOKWUEVEG TIAPOXEG

e [apoxn KaAng eEumnpETnong mMeAATWY

e Emulitnon oxoAlwv amod MEAATEG OXETIKA UE TNV EUMELPLO TOUG
e Juvexeic BeAtiwon Twv mapoxwv

Emelpnpatikn anodotikotnta

H amoteAeopatikOTNTA ElvVaL TO KAELSL YLaL TLG ETUTUXNUEVEG ETILXELPNOELG KABWE
npoomaBoUv va EAOXLOTOTIOL 00UV TO KOOTOG O OVTOYWVLOTIKEG OlYOPEG.

MapoAa aUTA, OL ETILXELPIOELG TIOU ETLKEVTPWVOVTOL LOVO OTLC EOWTEPLKEG TOUG AELTOUPYLEG
UTOpOUV €UKOAQ VA NV EKTLUACOUV TO AVTIKTUTIO TIOU £XOUV OL KABNUEPLVEG AELTOUpPYLEG
KOl OL E0WTEPLKEG LOVASEC AmOS00NG OTOUG TIEAATEC.

H emuyelpnuatikn anodotikotnTa MOAALOTEPA LETPLOTAV UE TIOAU ammAoug SeiKTEG OWG
elval ta k€pdn 1 ta €0oda. MAEov N amodoTIKOTNTA UETPLETAL LE TNV “LOOPPOTINUEVN
otoxoBeoia’” ( Balanced Scorecard )

O 6pog Balanced Scorecard dnuloupynBnke ano toug Kaplan & Norton.
Baowo kivntpo mou €xouv o Kaplan kat o Norton yia va dnutoupyricouv to Balanced
Scorecard eival otL oL aplOuntikoi Seikteg Sev apkouv.

To povtélo auto neptéxel 15-25 petprioelg alAd mapakdatw Ba avaAuBboulv oL téooeplg (4)
BaolkEg.

e Npwtn didotaon

H mpwtn dtdotacn ival n xpnUOTOOLKOVOULKNA Kal olKovopLkn Staxeipion. Autr n dtaotaon
EUMEPLEXEL TOUG SEIKTEC TNG amodoong pLag emeEvBuang, TNV OLKOVOULKA auénon tng aflag,
TNV PEVOTOTNTA K. QL.

e Asutepn Siaotaon



H &eUtepn dldotaon eival ol ecwTtepLkEC Sladikaoieg oL omoieg adopolv Ta PETPOUUEVA
HEYEDN TNG TOLOTNTAC, TOU XPOVOU EKTEAECNG TO KOOTOC K.Ql.

e Tpitn dudotaon

H tpitn Sldotaon adopd tnv dtaxeiplon Twy meAatwv. Ta HeyEON Ue Ta omola aoxoAeital
autn n dtdotaon eival n kavormoinon Twv meAatwy, n miotn, n dtatnpnooTnTa, n
SUVALKH TOUG K.OL.

e Tetaptn Siactaon

H tétaptn diaotaon adopd tTnv uadnon kat tv avamntuén. Adopad ta Kivntpa mou divovtat
0TOUG UTTAAARAOUG, TNV TPOAYWYH AUTWV K.a.

To povtélo twy Kaplan kat Nalton BonBad va dteukoAuvBoUv oL eTIXELPNOLOKEG AELTOUPYILEG,
Ol OPYOVWTLKEG AELTOUPYIEG, OL 5pAOTNPLOTNTEG AAAA KOl OL OTOXOL TTOU UTIAPXOUV OTNV
XPNUOATOOLKOVOULKN armodoon.

AALOL SeikteG MOV oxetilovtal K Tov meAATn Kat Oa mpEmeL va
ocuunepllappavovrtal cto CRM:

e Emineda kavomoinong meAdtn

e Acikteg StatnpnolpotnTag meAdtn
e KOoTo¢ mPooEAKUONG MEAQTWY

e AsgikTng mMeAATelOKAC TOTNG

o [lwAAOCELG avad meAATN

e Mepiblo oto moptodOAL TOu TTEAATN

4.3 H epunepia tou neAatn (Costumer Experience)

To Costumer Experience wg évvola 1o idape mpwtn ¢popd to 1998 anod toug Pine &
Gilmore.

“ H gunepia tou neAdtn KaAUTTeEL OAGKANPN TNV AYyOPAOTLKN SLASPOY) TOU KATavaAwTr
amo TV apxikn avalftnon HEXPL TNV XProN TOU TPOoiovTog | TnG unnpeoiag” -
Bwinaidela

To Costumer Experience oucLaoTIKA KataypAadeL OAN TNV EUMELPLA TTOU EXEL O TEAATNG LE
v enxeipnon. Kataypdadovral ta otolyeia onwe, okEPEeLS, ocuvalobnuarta, aobnoeLg K.a.

TukepSileL n emiyeipnon and tnv kataypadn AUTWV TWV CTOLELWVY;



Otav pa emxeipnon Anuoupyet Betikn elkéva og Eva TTEAATN 1} OTAV EKEIVOC HEVEL
LKOVOTIOLNEVOC Ao €va mpolov Snuloupyeital adooiwaon. Itnv cuvéxela adou umapset
adooiwaon, yivete avénon twv KepSwv.

Inueia enadng (Touch Points)

Ta onueia emadng elval auta pe ta onola £pxetal o€ emadn o MEAATNG UE TNV EMLXELPNON.
Ouolaotika eival n aAnAsnidpacn mou yivete LeTaL Touc.

MpLv pepLKA xpovia ta onpeia emadng ntav oAl neploplopéva. O KATaVOAWTAG UTOPoUCE
va aAANAOETILOPACEL UE TNV ETUXELPNON LOVO EVTOG KATAOTHUOTOG KOL OE OTIAVLEG
TIEPUTTWOELG HECW TNAEPWVOU N dak. ITIC HEPEC HaC T onpela emadrg, ouv Tolg GAANG,
elvat to dtadiktuo aAAd kat Ta Kntd TNAEPwva.

Ta Touch Points meptAapfavouv TOAAEG OVTOTNTEG OTWG YLO TOPASELY AL TA ONMELD
oAAnAemidpaong.

Ta onuela aUTA UTIAPXOUV OTAV OTOKTOUV oXEon Kat aAANAETidpacn o MEAATNC LE TV
EMXelpnon.

AMnAeniSpacn untdpyel o€ KaBOe popdn eMIKoVwWVIAC Kal emadn Onwe mpoavadEpdnke
napanavw. MNapadeiypatog xapn aAAnAenidpacn umapyeL OTavV 0 MEAATNC KAVEL pLa
€pWTNON YLO €va TIPOIOV N LA UTINPECLO OTNV ETXELPNON, OTAV N EMLXE(PNON KAVEL
TIPOWONTIKEG EVEPYELEG TIPOC TOV TIEAATN K.Ql.

“A touch point can be defined as any way consumer interact with a business, whether it a
person-to- person, throught a website, an app or any form of communication.

When consumers come in contact with these touchpoints it gives them the opportunity to
compare their priorperceptions of the business and from a opinion’’ - Steint &
Romasensan (2016)

H katavonon tng epnelpiog

H BeAtiwon Tng eumeLpiag Tou MeAATn ival o BacLkog OKOTMOG TnG enxeipnong. H
enxeipnon os mpwtn $ACN MPETEL VOL KATAVONOEL KOL VO AVOYVWPLOEL TNV EUMELPLO TOU
TeAATn, OMwG TNV avtidapBavetal o dLog.

OL puéBobolL tou BonBouv TNV emixelpnon va avayvwploeL TNV EUNELpla TOU TTEAATN €lval oL
egne:

1. Xaptoypadnon tng euneipiag (Experience Mapping)
H uéBodog tng xaptoypadnong tng eUmeLplog mpoomabel va avayvwploel TNV KATaotoon

TIOU UTIAPXEL OTa onueia emadng, MPOKeLWEVOU OXL LOVO N ETLXE(PNON va EXEL ETIlyVWON TOU
TLylvete aAAQ akOUN va eviomioel TUXwv onueia BeAtiwong.

MNna va xaptoypadnBei n epnelpia tou meAdtn, yivovral EpEUVEC, KUPLWE UE TNAEDWVIKEC
KANOELC.



Méoa amo Tig TNAEPWVIKEG KAROELS N TIG AAAEC LEBOSOUG TTOU XPNOLUOTIOLEL N ETILXELPNON
YLlOL VO KAVEL EPEVVA, EVNEPWVETOL OTTO TOV TIEAATN YLOL TNV YVWHN TIOU EXEL YL €val
OUYKEKPLUEVO TIPOTIOV TN EMLXEIPNONG 1 yLa TNV TXelpnon e€oAokArpou.

YKOTIOC €lval N EVPECT TWV KEVWV TTOU UTTOPEL VA UTIAPXOUV WG TIPOC TNV EUMELPLA TOU
TieAQTn.

H enelpnon evtonilovtag tTa Keva, yla va KaAUEL XpNOLUOTIOLEL OTPATNYLKEG EVEPYELEG.
Toa keva pnopel va odpeilovtat otig SLadlkaoieg mPwTNC YPAUUNG, Ao UTTOOTNPLKTIKEC N
oo Tov cuvSuaouO TOUG.

Otav ta keva odeilovtal Povo oTIG UTTOoTNPLKTIKEG dladikaoieg (back office) n uébodog
KaAeltal xaptoypadnon Stadikaowwv (Process Mapping)

2. O KUkAoG dpaotnplotitwy tou teAdtn. (Customer Activity Cycle- CAC)

H néBodocg autr xpnoLlomoLeital armo TNV enyeipnon e okomo va katavonein
0yopaoTLKA cupmnepldopd Tou teAATn aAld akoun va Bpebolv kat Ta Brpata mou
Xpeltalovtal yla va yivel KaAUTEPN N EUMELpia TOU.

H oupumnepidpopa tou mehatn Baciletal os tpia otadia.

Npwto otadio: O neAatng anodacilel T OEAeL.
Aevtepo otadio: O meAatng vAomolei tnv anddacon Tou Kot poBaivel oTtnv ayopa.
Tpito otddLo: KpLtikapeL To TL €yLVeE.

OL SLadikaoieg AUTEG HUmopel va €XouV UIKPH 1 LEYAAN SLapKeLa.

H néBodog tou KUKAOU epyaciwv Tou TteAdtn Bonba tnv emxeipnon va avaAUoel OAEC TIC
Stadkaoieg mou cupBaivouv oTnV N EUMeLpila TOU TTEAATN LE OKOTIO VOl BPEL TUXOV CNnUELa
BeAtiwong.

3. Muotikdg nehatng (Mystery Shopping)

O HUOTIKOC TeEAATNG elval évag eEWTEPLKOC CUVEPYATNG TNG ETLXELPNONG TOV OO0 TANPWVEL
WOoTe ekelvog va nyaivel ota dtadopa onueio TwANoNG ) eMadng ylo va KAVEL TOV pOAO
TOU TMEAAQTN. ZKOTIOC AUTAG TNG EVEPYELAG EIVaL O LUOTLKOG MEAATNC va KaTtaypaeL TRV
EUTELPLA TOU TIEAATN KOl VAL TNV UETAPEPEL OTNV EMIXELPNON.

O A\byog Tou n eTxelpnon eMAEYEL EEWTEPIKOUG CUVEPYATEG £lval OTL UTIAPXEL TIEPLOCOTEPN
OVTIKELUEVLKOTNTA OE OXECN LE TOUG ECWTEPLKOUG TIEAATEC.

4. Napartripnon e cuppetoxn (Participant Observation)

H ouppetoxn tng emeipnong ota dtadopa onpeia emadng eivat TOAU onUAVTLIKA KABWE He
QUTOV TOV TPOTIO €lval TILO EVKOAO yLA AUTEG VA KATOWVOHOOUV TNV EUTELPLA TOU TTEAQTN.
H Stadikacio autr) mpayuatonoleital ano ta oTeAEXN TNG EMUXEPNONG Ta omola 0L LOVO



BonBouv otnv kataypadn TnNG EUMELPLOG TOU TTEAATN OAAA OKOUN va PEPOUV TOV TEAATN TILO
KOVTA oTnV enwxeipnon.

5. Napatipnon xwpic cuppetoxn (Non- Participant Observation)

H nuéBodocg tng mapatipnong xwplg CUMUETOXA Elval TapopoLa e TRV Ttapanavw uEbodo
(Participant Observation) pe tnv pévn alkayn va ivat n 6€on Tou oTEAEXOUG OTOV XWPO
oyopag.

Ze auTh tn HEB0BSO TO OTEAEXOC BEV CUUUETEXEL OTNV EUTIELPLA TOU TTEAATN aAAG TapaTnpEl
amo pokpld tnv Stadikacia e€unnpétnong tou meAatn.

4.4 Awayeipion KOKAov {wn¢ tou teAdatn (Customer Lifecycle)

“Customer Lifecycle management or CLM is the measurement of multiple customer-
related metrics, which, when analyzed for a period of time, indicate perfomance of a
business.

The overall pf the CLM implementation process encompasses all domainsor departments
of an organization, which generally brings all sources of static and dynamic data,
marketing processes and value-added Services to a unfied decision supporting platform
through iterative phases of customer acquisition, retention, Cross-and upselling and
lapsed customer win-back.” -Wikipedia

KUkAog {wn¢ tou meAdtn €lval n ovtoTNTa ToU SNULOUPYELTAL LECA ATTO TIC TIEAATELAKEC
OXEOELC TTIOU E€XEL N ETUXELPNON LE TOUC TLEAATEG. OUCLOOTIKA TIPOKELTAL VLA TLG LETPNOELS
TIOU OXETL{oVTaL LLE TOV TTEAATN KOl AVOAUOVTOG TIG , OTO TEPOCLA TOU XPOVOU N EMIXE(PNON
umopei va gL tnv andédoaon TN¢ aAAd Kot TNV cUoTACH TWV TTEAATWY TNG LECO OE QUTH.

OL TpeLg KUPLEG SLadkacieg Tou KUKAoU {wn¢ Tou MeAATN elval ot §AG:
1. H amdktnon tou neAdtn (Acquiring new customers)

Eival ot Sladikaoieg mou KAVEL N ETIXELPNON YLOL TNV AMTOKTNON TOU TTEAATN
2. H éwakpatnon tou nehdtn (retaining existing customer)

Elval ol Sladilkaoieg mou KAVEL N ETIXELPNON YLO VO KPATAOEL TOUG TTEAATEC LE TO LEPOC TNG.
3. H énuoupyia afiag tou neAdtn (Developing customer value)

Eival n dtadikaoia dnuloupyilog Tou MEAATN Kal KAT' EMEKTACN TNG EMLXELPNONC.



H andktnon tou meAdtn

H amoktnon medatwy gival {wTIKNE ONUOCLOG Yot TNV EMXELPNON KABwWG XApnG autoug
SnuoupynOnke kat Aettoupyel. AmoteAel Tov BaCIKOTEPO OKOTIO TNG EMLYXELPNONG KAl gival
ONUAVTIKOTEPOG KAASOG amd TNV SIKpATNGON MEAATWVY.

Yadwc OpPWCE N amoktnon edatwy eival peyalo £€060 yla tnv eniyeipnon kabwg KooTilel
TLEPLOCOTEPO ATIO TNV SLOKPATNON QUTWV.

Ma tnv andkTtnon Twv MeEAATWVY N enxeipnon dSnuouvpyel To KAAUTEPO 0XESLO AMOKTNONG,
HEoa amo To omolo N eniyeipnon npoomabel va BpeL, o€ TOLOUG TTEAATEG TIPETIEL VA EOTLAOEL,
TL el6oug MPooPopEC IPEMEL va KAVEL, TwE Ba Tpooeyyloel auToUC TOUG MEAATEC K.QL.

H emuyeipnon toug véoug MEAATEC TNE TOUC KATATACOEL 0 U0 KATNYOPLEG: TOUG OXETIKA
VEOUG KOl TOUG EVTIEAWC VEOUG.

H npwtn Katnyopia eival oL TEAATEG OL OTIOLOL KATAVAAWVOUV EVA CUYKEKPLUEVO TIPOLOV TNG
ETUXELPNONG KO Yo KAToLo Adyo aAAAlouv oL avAYKEC TOUG Kol OTpEdovTal o€ Eva AANO
TPOIOV TNC EMLXELPNONG. AUTO TOUG KOOLOTA OXETIKA VEOUG, WCE TIPOG TO TIPOLOV TTOU
KATAVOAWVOUV.

H 8€0tepn katnyopia ival oL kawvoupyloL TEAATEG, 0 omoiol Sev KaTavAAwvay oto
napeABov Kavéva MPoioV amo tnv eKACTOTE EMLXElpnon.

OL MeAATEG aUTOL UIMOPEL VO TIPOEPYOVTAL ATIO AVTAYWVLOTEG KoL OXL HOVO.

H améktnon véwv meAatwy ival éva oAU peyaho £€060 yLa TNV EMLXELPNON, YLOL AUTOV TOV
Abyo n emixelpnon mpotiud va kepdilel MEAATEG A0 TOUG AVTAYWVLOTEG TNG av EEPEL NEN OTL
Ol OUYKEKPLUEVOL TIEAATEC lval kepdoddpol.

Ao tnv 6e0TEPN KATNYOPLO CUUTEPAIVOULE OTL OL TEAATEC SeV elval mAvTA TLOTOL Kal
otaBepot aA\a pmopei va aAhalouv cuxva popunBeutéc. H enxeipnon avtihapBavouevn
TNV KATAOTAON OUTH TIPETEL VOL KAVEL TIG KATAANNAEG EVEPYELEG £TOL WOTE va KEpSLoeL VEoUQ
TEAATEG. AUTA N TAKTLKI OVOUALETAL “€K VEOU TTPOOEYYLON TWV TEAATWV” .

H emuyeipnon NMPOoKeLRHEVOU va SLOAEEEL TOUG TTEAATEG OTOUG OTIOLOUG BaL EO0TLACEL IPETEL
VO KAVEL TIG TIAPOAKATW EPWTNOELG:

1. Mowx glva n EKTLPWHEVN agia Tou TtEAATN;

2. Eav o meAdtng aAAageL mpopunOeutr), molo HEPOG Tou HLoBou tou Ba §odéPeL otnv
enuxeipnon;

3. Noua givatl n mBavotnta va aAAdeL mtpopunOeuth o MeAATNG;

H amoktnon nelatwv o neptBarlovta B2B, yivetat pallkd péow Twy Stadnuiocewy, TNV
npowOnon nNwAncewv K.a. Ot uEBodoL Tou XPNoLUOTIOLOUVTAL ELVAL TTOPAKLVNTIKOL OTWG yLa
napadelypa n Swpedv SoKLun eVOC POIOVTOC, OL EKITTWOELG, TO EMOOAQ K.QL.



Ta unocuotipata CRM nieptéxouv dtadopoug Seikteg pETpnong TNG amodoTikOTNTAG TG
ETUXELPNONG WG TIPOG TIG MWANCELG KAL TNV OIMOKTNON VEWV TeEAaTwV. Tétolol SeikTeg elval o
0PLOUOC TWV TTEAATWV YLO L0 CUYKEKPLUEVN XPOVIKN Tiepiodo, n afla Tou meAdtn aAAd Kot
KUPLOTEPO OAWV, TO KOOTOG ATTOKTNONG VEWV TIEAATWV.

Awakpatnon kat avantuén (Customer Retention)

To embOpevo Bripa PETA TNV amoOKTnon MeAATwV gival n Slaxeiplon Toug MPoKeLEVOU va
avarntuxboUv oL OXECELC AUTWV LE TNV EMLXElpnon Kal va StatnpnBel Eévag pakpoxpoviog
Sdeopog.

H otpatnylkn TG SLOKPATNONG €XEL WG OTOXO TNV Slathpnon Twv Kepdodopwv MEAATWV
HEoa otnV emixeipnon aAAd akOpUn Kal TNV Pelwaon TNG anoxwpnong autwyv. MEow tng
OTPATNYLKAG aTtOKTNONG TEAATWY, N EMLXElPNON KPLVEL OE TTOLOUG TtEAATEG Bl EOTLACEL
TIPOKELIEVOU VAL TOUG QTTOKTHOEL KOL VA TOoUG Statnprioel oAAA aKOUN KoL TtoloL TEAATEG Sev
afilel va SlakpatnObouv.

H diakpatnon neAatwv anoteAel S£iktn HETPNONG TNG EMXELPNONG Kaw opileTal wg Raw
Customer Retention.

RCR €ilval ouoLOOTIKA 0 APLOUOC TWV MEAATWYV OL OTIoLoL CUVEPYATOVTAL E TNV EMLXElPNON,
EKPPAOHEVOL WC TTOCOOTO QUTWV TTOU NTAV EVEPYOL amd TNV apxr TOU £TOUC, TO OMOLo
TLOOOOTO AUTO KOLVOTIOLELTAL OTO TEAOG TOU £TOUC.

H emyeipnon pe tnv Bonbeta tou Avalutikol CRM GUYKEVTPWVEL OTOLXELD YLO TOUG TIEAATEG
KOlL OKOTIO VO YIVEL OWOTA 0 UTTOAOYLOMOC TNE SLaKPATNONG AAAQ KL TNG AmoXwPnNong
neAatwv. Ot deikteg mou BonBouv og AUTO TOV OKOMO E(vVaL OL TTOPAKATW:

1. Aciktng diakpatnong (Raw Customer Retention Rate)

0 &siktng Stakpatnong avaAlOnke napandavw. Me Aiya AoyLa TPOKELTAL YL TO TOCOCTO
TWV NMEAATWV TTOU OUVEPYATOVTAL LE TNV EMXEiIPNON.

2. Aciktng Stakpatnong nwAnoswv (Sales- adjusted retention rate)

MpokeLtat yLa To T0c0oTo Mov Byaivel ano TG TWANRCELS TTOU £yLVvaV 6TOUG UPLOTAUEVOUG
TLEAQLTEG.

3. Asiktng Stakpatnong neplOwpiwv (Profit- adjusted retention rate)

MpoKeLTAL YLOL TO TTOCOOTO TWV NEPLOWPLWV KEPSOUG TOU AMOKOLOE N EMLXELPNON ATO
TOUG IEAATEG TN,

AT TNV MAEUPA TWV OLKOVOULKWVY, N TPOCGHAWGN TG EMLXELPNONG WG TPOG TNV
Slakpatnon neAatwv NePAAUBAVEL TA TTOPAKATW TECOEPA KUPLA OEpaTa:

1. A0O¢non ayopwv 000 avfavetal n Statnpnoluotnta



000 nepvdeL o KaLPOG, LEoA Ao TNV oxEon MEAATN - ETLXELPNONG TTAPATNPOUE OTL
paBaivel KaAd o €vag tov aAAo.

H emiyeipnon E€pel KaAd TwG va KAAALEPYIOEL TNV EUMLOTOOUVN KAL TNV LKAVOTIOLNGN TOU
nieAatn. Mapatnpeital Aoutov otL ot Stakpatnuévol meAdteg Eodelouv mepLoooTEPA
XPNHOTO KAVOVTOG TIEPLOCOTEPEG AYOPEG KAl AUTO Baciletal otnv oxéon mou
npoavadEpOnKe.

2. XapnAotepa KOOTN SLaxeiplong Tou meAATN LLE TV MAPOSO TOu XpOvou.

Edboov To KOOTOC amnmoktnong neAatwy eival ToAU peyalo. H emxeipnon €xel cupdépov av
EXEL KOAEG OXEOELC UE LOKPOXPOVIOUC TTEAATEG KABWCE Ta KOOTN SLaKkpATNOoNG €lval oAU
Alyotepa kat onwg npoavadEpOnke oL 1o aAatol eAATEG amodEPOuV Kol LEYaAUTEPA
£€oda.

3. O meAAIng oUOTHVEL

Ot LkavoroLlnéVoL TIEAATEG £XOUV TNV TAON va JIAAve pe aAloug avBpwroug (diloug,
YVWOTOUG, OLKOYEVELQ) YLOL TO TIPOTOV 1] YEVIKOTEPA VLA TNV ETILXELPNON TTOU TOUG EXEL
SnULoupynaoEL TNV LKavoroinon.

OLmeAATeC autol £ouV TNV TACN Vo EMNPEAIOUV TOV KUKAO TOUG LLE QIOTEAECHA VOl
otpédetal (0 KUKAOG) TPOG TNV EMLXELPNON LKavoToinong.

4. EmunpooOeteg TLLOAOYNOELG

Otav évag meAdTng eival LKAVOTIOLNUEVOG OO TOV TIPOUNOEUTH TOU TEIVEL va TTANPWVEL Kall
TLEPLOCOTEPO.

e Tueilvaw n apvntikn otpatnyikr dtakpatnong; (Negative Retention Strategy)
Mpokettal yLa TV TonobEtnon ppayuwv 660U oTov MEAATN Ao TNV oXEon.
e Tueilvaw n Betikn otpatnyikn dtakpatnong; (Positive Retention Strategy)

MpOKeLTOL YLOL TNV AVTAMOLBI TOU TEAATN OTAV AUTOC TAPAUEVEL OTNV OXEDN.

AAAEG EVEPYELEG OTPATNYIKWV SLaKpATNONG:

1. Anupwoupyia unepeuxaplotnuévwv nehatwv (Customer Dilight)

2. Zuvexng npoodnkn avtlhapBavopevng agiog ano tov nedatn aiog (Adding
customer perceived value)

3. H énuioupyia KOWWWVIKWV KoL SOUIKWV SECUWV 0TI MEAATELAKEG OXETELS (Social &
structural bands creating)

4. H énuovpyia avaykwv kot urtooxécewv (Building customer engagement)

OAa ta mapandavw PBacifovtal oTnv €peuva TOU KAVEL N ETILXELPNON TIPOKELUEVOU Vo SEL v
elval OAa umo €leyxo £ToL WOTE va EHAPUOOEL TG KATAAANAEG OTPATNYLIKEG.



H Stadikacia tng avamntuéng twy nedatwyv adopd TNV MPoonabelag tng enLxeipnong va
npocdwoel a&la otov mehatn. MapoAa autd n emnixeipnon MoAAEG dopEg Sev €xeL avaykn va
KPOTHOEL KATIOLOUG TEAATEC AAAQ £XEL avAyKN va Toug Stwéel emeldr ev anopEpouv
OPKETA €0060 OTNV ETIXELPNON, EMELON PAXVOUV CUVEXWE KAAUTEPO OVTOYWVLOTLKA
TPOLOVTA ] KAAUTEPEG TLUEG K.QL.

Mapoakdtw Pplokovtal oL MPAKTIKES Tou BonBolv TV eMXelpnaon, va TEPUATIOEL TNV OXEON
NG KE TouG MEAATEG TToU Sev amodidouv.

1. A0¢non tluwv

2. Awadopomnoinon npoiovrog

3. Avadlopydvwon TwV THNHATWY TWV TTWANCEWV
4. Avanpoooppoyn tTwv npoodopwv

Anpoupyia agiog otov meAdtn

O 6pog aia, oTNV OLKOVOULKI ETILOTAN ELVOL OUCLOOTLKA N GNUOOLO TTIOU €XEL €va ayaB0 yla
TNV LKOVOToiNoN TWV avaykwyv Tou katavaAwth. H Agla tou meldtn eival n avtiAnyn tou
OXETIKA e TNV dladopd Tou 0hEAOUG TTOU EXEL OO Eva TTPOLOV 0€ oXEon He TV Buoia mou
€XEL KAVEL YLO VO TO QTTOKTIOEL.

Afia= Op£An/Ouoieg

O mpoodloplopdc tng afiag tnv omoia avtlapBavetal o mehdateg (avtilnmen aia, Perceiced
value) 6tav katavaAlwveL A XpNOLUOTIOLEL TO TIPOIdV ) TNV UTINPECLA TNG EMXeipnong eival n
adetnpla HLaG EMUTUXNUEVNG OTPATNYLKAG LAPKETLVYK.

Mpokelpévou n emixeipnon va avénoeL tnv aia eite pelwvel Tig Buoieg elte avgavel ta
od€AN yLa Tov meAATn.

Ouolieg yla Tov MeEAATN lval TA XPHLOTA TTOU TIPOCKOLEL yLa VOl ayopACEL Eva TIPoLoV i pia
UTINPECLO, TO KOOTOC avalrTnong Tou MPOolOvVTOoC  TNG uTtnpeciag aAAd akoun elval Kot Ta
PuUXLKA KOOTN.

AvaAutikotepa:

Xpripata

Ta xpripata ival to PEco pe To onoio o meAdtng Ba ayopdoel To mpoidv f TNV untnpecia. To
000 OUwWG Tou Ba EobéP el e€aptatat amo moAAoUg e€wyeveilg mapdyovies. H emiyeipnon
Sev eilval mavta urtevBUVN yLa TIC EMUTAEOV TLLOAOYNOELG OTIWG £lval yla mapddelyua o
ONA, f oL emPapUVOELG TNG TILOTWTLKAG KAPTOG AAAG aKkOUn Kol Ta KOOTN cuVTAPNONG.

To KOOTOG TOU XpOVOoU

O meAATNG MPOKELUEVOU va BPEL TO KATAAANAO TTPOIOV 1} TV KATAAANAN UTnpeaoia, péoa ano
pio TEPAOTIO YKAUA aVTAYWVLOTIKWY ayabwyv, {odelel mdpa oAU armod Tov Xpovo Tou.
ETtiong to KOoTOG TOU XPOVOU OXETI{ETOL KAL LE TNV LETABOON TOU KATAVOAWTH OTOV XWPO,



TNV AVOROVH yLa TNV EEUTNPETNON TOU AAAG aKOMN KOL TNV LETABAON Ao TOV XWPOo
e€unnpETnong nMPog TNV olkeia Tou.

Wu)LKO KOOTOG

O meAdtng otnv mpoonadeLa Tou va Bpet To KATAAANAO TTPOLOV TTOU VoL KAAUTITEL TTAN PWCE TLC
OVAYKEC AAAA aKOUN va TaLPLAlEL KOL OTO OLKOVOULKO OpLO Tou €XEL BEOEL, avamtUooEl
Sladopa cuvatcOniuarta. Eva and autd eival to alodnua Tou ayxoug Kat Tng avaopaieLlag.
O katavaAwtng popatat 6tL Tto mpoidv Sev Ba kaAUYEL TIG avaykeg Tou, dev Ba ival
TIOLOTIKO Kal Ba tpokaA€oel {npLd 0To ToPTOdOAL TOU.

ZuvoAkd kootog ktiong (Total cost of ownership)

To oUVOALKO KOOTOG KTioNG £lval Ta amaltoU eV KOOTH LE Ta onoia emiBapuveTal o
TEAATNG LETA TNV AyopA TOU TPOIOVTOG KAl AraltolVTaL Lo TV Xprion autou.

T€tola kKOOTN £lval Ta KOOTN cuvtpnong, Ta GopoloyLlkA KOaTn, KooTtog S1opBwaong BAaBwv
K.QL.

H emuyeipnon yla autov Tov AOyo TIPETIEL VOl £XEL €va TTAAVO OTIOU TO CUVOALKO KOOTOG
KTAOELG va dSnuioupyel agila yia tov meAdtn. Autog o 6pog ovopaletal Economic Value to the
customer (otkovoputkn afia tou teAdtn) ko SiXVEL TN GUVOALKH OLKOVOULKN afila Tou TteAdtn
o€ OAn Vv {wn Tou TpoidvToC.

Itpatnykég mapadoong agiag (Value Delivery Strageties)
1. Asitoupykn untepoxn (Opelational Excellence)

ZTNV OTPATNYLKN TNG AELTOUPYLKNG UTIEPOXAG, OL EVEPYELEG TTIOU KAVOUV OL ETILXELPIOELG
OXETIKA LE TOV TIEAATN KOl TNV £EUTNPETNGCN AUTOU TELVOUV VA YIVOVTAL JE YPrYOpPO Kal
OMOTEAECUOTLKO TPOTIO AAAA TTapAAANAQ HE XaUNAO KOOTOG.

2. Hysola npoiovrog (Product Leadership)

H otpatnyikn t¢ Hyeolag Tou mpoiovtog, eotialel otnv mpoodopd TTOLOTIKWY KoL
KOLVOTOMWV TIPOIOVTWV Kal UTtnpectwy. H kouAtoUpa mou evotepvilovtal oL ETLXELPAOELG UE
QTN TN OTPATNYLKN ElVOL QUTH TNG KaLvoTopiag, TnG emévduong Kol TEAOG TNG EPEUVOC Kal
TNC AvVAmTUENG MPOIOVTWV.

3. MeAateiakn npooappootikotnta (Customer intimacy)

ITNV OTPATNYLKN TNG TEAATELAKIC TIPOOOPUOCTIKOTNTAG OL ETILXELPNOELG OTELSOUV Va
POocapOlovTaL TTPOKELEVOU VA LKOWVOTIOLOUV TARPWGE TLG AVAYKEG TwV KaTavaAwtwv. Ot
ETUXELPNOELG QUTEC EXOUV EVa TTIANPWC TIEAATOKEVTPLIKO XOpOKTAPA. KATIOLEG QMO AUTEG lvat
n Amazon kot n McKinsey.

Moteg ivan oL mapAapeTpol mou dtapopdwvouv TV aia yia Tov neAdtn;

e H afia tng unnpeoiag



H Baown mapAduetpog mou oxnuatilel tnv aia tou meAdtn eival n idta n unnpeoia.
e H afia Twv CUMMANPWHATIKWY UTINPECLWV

O meAdtng otav Ba ayopAcel £va POoidV N LA UTINPECLA TIPOKELUEVOU VA VIWOEL OTL T
XPrHaTa Tou £xouv anodwoel, XPELATETAL KAl Lo OUUTTANPWUATLKA UTtnpecia ou Ba tou
npoodEpeL n enixeipnon. MNapadelypatog xapLv, TOAAEC TALPLEC NAEKTPLKWY CUOKEUWV
napExouv dSwpedv Petadopd, TomMoBETNON Kol CUVAPUOAOYNCH TOU TPOIOVTOG GTOV XWPO
Tou meAdrtn. Auto poaobidel olyoupla, evxapiotnon aAAd akoun Snuloupyel tnv aicbnon
¢ aflac.

e Afia ano toug epyalOEVOUG Kal T OTEAEXN
Elval mapa moAU onuavtiko ot epyalOpevol alAd Kol Ta 0TEAEXN VAL £XOUV TIG KATAANNAEC
YVWOELG YLO TO TIPOIOV N TNV UTtNpPecia ou mpoodEpouv. AuTo MPEMEL va cupPBaivel kaBwg
OL TIEAATEG €pXOVTAL OE AUEON MOl TOUG KOL TIPOKELUEVOU VAL UTIAPXEL OWOTH e§UTNpETNON,
TIPETIEL VAL UTTAPYOUV KOl Ol KATAAANAEC LKOVOTNTEC- YWWOELG ATIO TNV HEPLA TWV
epyalopévwy.

o Afia ewkovag kat g

H ¢ un mou €xeL n emiyeipnon otnv ayopd mailel oAU onUaviko poio otnv Stapdpdwaon
aflag yLo Tov mehatn.

Nw¢ pa emixeipnon HNopel va PeyLoTomoLoeL TNV aia Twv npoioviwv f
TWV UTtNPECLWV TNG;



1. BeAtiwon ¢ dtadikaociag ayopdg

Elvaw mapa oAl onpavtikod o TEAATNG VO UITOPEL LE EUKOALA val KAVEL TLG OlYOPEG TOU €lTe
0TO GUOLKO KATAOTN A E(TE OTO SLASIKTUAKO KOTAOTN .

AUTO pnopel va emiteuyBeil, Snuovpywvtag eUKOAN MPooBacn og pLa armAn LotooeAida
Xwpig SuokoAieg xpriong, e KivnTpa 01w SwPEAV ATOCTOAN TIPOIOVTWYV 1 EUKOAN TTOALTLKN
EMLOTpod WV, ypriyopn mapddoon Kot TaxuTatn eEUNnPETNoN

210 GUOLKO KATACTNUA, ETLONG Elval TTOAU ONUAVTLKY N TaXUTATN EEUNNPETNON, N EUKOAN
npooBoaon (kovid og otdoelg Aewdopeiou), oL OECELG MAPKLVYK K.qL.

2. Emkévrpwon otnv avtiAnyn thg papkag

OL MeAATEG TElVOUV VA KATOVOAWVOUV HAPKEG OL OTIOLEG AVTUTPOCWIEVOUV Ta HON KAl TLG
aéieg touc. Exel SlamiotwOel 6tL oL emwvupieg mou deixvouv oTov KOCUO OTL uTtooTnPi{ouy,
KUpLa Bépata mou adopouv dadopeg kowvotnteg (LGBTQ+) tpafouv Tov mePLocOTEPO
KOOHO KaBw¢ Toug KAvouv va viwBouv acdalela Omwg Mo Toug KAVouv va viwBouv
KaAd uTtootnpilovtag Tnv papKa.

3. Get customer feedback

O kaAUTtepOC TPOTOG va BeATIWOEL N papka eival n emikowvwvia pe tov eAdtn. Ta oxoAla
KOl OL TUPOTACELG TWV KOTAVOAWTWY UITOPOUV va BEATLWOOUV TNV TTOLOTNTA TWV UTINPECLWY
OAAG OKOUN VA LEYLOTOTIOW|C0OUV TNV alo TOUG yLa TOV TTEAQTN.

4. Anuoupyia evog povadikol tpoiovtog

H &nuioupyia evog mpoiovtog To omoio §ev polAlel PLe KaveEva AAAO AVTOYWVLOTIKO TIPOioV
npoodidel apéowg agia otov meAdrn.

5. Napoxn BTk EUMELPiOG OTOUG EAATEC.

H Betikn eumelpia mou tpookouilouv oL TEAATEG SeV TIPOEPXETAL LOVO QIO £V TIOLOTLKO
TPOLOV aAAQ aKOWN Kot amod TV aplotn e€unnpétnon mou Ba AdBeL 0 MEAATNC Ao TOUG
QVTUTPOCWITOUG TNG EMLXELPNONG.

6. MpotepaldTNTA OTNV OXEOT MOLOTNTAG- TLUAG

H npoodopd mpoidovtwy pe AlyOTepa XPUATA OE OXECN UE TOUG QVTAYWVLOTEG SEV eyyudTal
TIEPLOOOTEPEC MWANCELG.

OLmelarteg Sivouv MPOoTEPALOTNTA OE TTPOIOVTA TA OTOoLa £LVaL TIOLOTIKA KOl TOUTOXpOvVa
€XOUV KOAN TLUA O€ OXEON TAVTA UE TNV ITOLOTNTA TOUC.

7. Hemppapeuon niotng

H emuPBpaBevon Twv mo cuxvwv eAatwyv Ba Toug mpoodwaoel To alodnua TNG EKTINONG
QIO KL TTIPOG TNV EMIXEIpNON Kot TEALKA TO aioBnua tng aflag.



5.1 Zupnepacpata

To CRM armoteAel tov akpoywviaio AlBo yla tnv cwaotr Asttoupyla TNG emixeipnong aAAa
OKOUN QMOTEAEL KAl AVTAYWVLOTIKO TTAEOVEKTN AL MLa eTiXElpnON XWpPLG TOUG MEAATES TNG
bev unopel va Aettoupynoel. H Staxeiplon meAatelakwy oxéoewv tnVv Bonba oxtL uoévo va
avamtUEeL TIG oX€0ELG TNG Hall Toug AAG aKOUN KoL va Toug Kpatroet. Ta cuotripata CRM
BonBouv TNV emixelpnon va £XEL TTANPN EMLYVWON TOU TIOLOL ELVaL OL TIEAATEG TNG, TIOLEC Elval
Ol AVAYKEG TOUG, TIOLEC ELVAL OL TIPOTLUNOELG TOUG AAAQ KOl KABOE TTOTE KATAVAAWVOUV
nipoiovta. Ev £€tn 2021 Aowdv, Omou n TeEXVoAoyla £XEL TIPOXWPHOEL TTApa TIOAD, lval
€UKOAO yLa TNV KAOE emiyelpnon Ukpn f LEYAAn va E€peL TL BEAOUV oL TEAATEC TNG AAAA KOl
Twg Ba Toug mpooeyyioeL.

MA£0OV OL TEPLOCOTEPEC ETUXELPNOELG AELTOUPYOUV SLASIKTUAKA (KUPLwG HeTA To 2020 Kat TNV
navénuia) apa ackouv to CRM o peyaAUtepn Baon amod kabe aAAn Asttoupyia TG
emxelpnong. MNa tig emyelpnoets auto eival moAL onpavtiko aAAd mapdAAnAa Kal oAU
€UKoOAO va a.okoUV to CRM kaBwcg ndn n mehatetlakn toug faon Bploketat oto Cloud kat
KaOwg EMELSN OL AYOPEC MPAYHOTONOLOUVTAL SLASIKTUOKA £XOUV OTLC BACELG TOUG KAl TO
LOTOPLKO ayopPwWV TOU KABe meAdtn Eexwplota.

Me Bdon Ta mapandvw, otig LEPEC MO Elval EUKOAO va YiVEL N 0TOXEUON TOU KOLWoU N va
SnuoupynBouv Stadpnuioelg l6LIKA OXESLAOUEVEG VLA TNV KAOE OUASO KATAVOAWTWV.
MA£ov, pe TNV Tdon mou Kiveitalt to CRM oAoéva Kal TEPLOCOTEPEG ETIXELPNOELG £XOUV TNV
ovAYKN va TO 0lOKNOOUV.

Z€ O AKPWG EEEALOCOEVN OVTAYWVLOTLKN Oyopd, oL EMLXELPROELG Paxvouv AUCELS va
emBuwoouv Kat n pia Avon eivat n aoknon tou CRM .

5.2 MNnyég:

https://www.dept.aueb.gr/sites/default/files/mbc/useful/Evolution Marketing.pdf



https://www.dept.aueb.gr/sites/default/files/mbc/useful/Evolution_Marketing.pdf

https://repository.kallipos.gr/bitstream/11419/1486/2/%CE%9A%CE%B5%CF%86%CE%AC%
CE%BB%CE%B1%CE%B9%CE%BF%203.pdf

https://repository.kallipos.gr/bitstream/11419/2260/3/04 kefalaio4.pdf

https://en.wikipedia.org/wiki/Customer lifecycle management

http://repository.library.teiwest.gr/xmlui/bitstream/handle/123456789/3490/%CE%A3%CE
%A5%CE%A3%CE%AL%CE %97 %CE%9C%CE%91%CE%A4%CEY%91%20CRM%20%CE%9A%CE
%91 %CE%99%20ERP.%20%CE%97%20%CE%A0%CE%9F%CE%A1%CE%95%CE%99%CE%91%
20%CE%A4%CE%IF %CE%AS5%CE%A3%20%CE%A0%CE%A1%CE%IF%CE%A3%20%CE%A4%C
E%97%CE%9D%20%CE %95 %CE%9D%CE%9F%CE%AQ0%CE%9F%CE%99%CE%97%CE%A3%CE
%97..pdf?sequence=1&isAllowed=y

https://el.wikipedia.org/wiki/%CE%91%CE%BE%CE%AF%CE%B1 (%CE%BF%CE%B9%CE%BA
%CE%BF%CE%BD%CE%BF%CE%BC%CE%AF%CE%B1)

http://www.businesslife.gr/i-ennia-tis-axias-sto-marketingk/

https://www.indeed.com/career-advice/career-development/creating-value-for-customers

https://nethunt.com/blog/what-is-the-purpose-of-crm/

BiBAoypadia:

CRM &Laxeiplon meAatelakwyv oxECEwVY, apXEG KoL TEXVOAOYLES, AnuntpLlog Koopdrog,
ekd0O0oeLC KAelbaplOuoG.
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