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[epiinyn

H epyaocio ot e€etdlel Tov poro tov social media otov eanpeacpd g GLUREPLPOPES TV
KOTOVOA®TOV KOl TOV 0moPdcemV ayopdc. Atepeuvd Toug dtdpopovg Tapdyovteg Tov
emnpedlovv ™ mpdbeon ayopdc o mepiPdriov social media, piyvoviag ewg otn dLvauKn
oyéon Hetald SdIKTVOKOV TAUTPOPUAOV Kol ETAOYDV TOV KATOVIADTOV.

H avéivon Eexvd oulntdvtag v dvodo tov social media wg ioyvpod epyoieiov marketing,
IOV EMTPENEL OTIC EMYELPNOELG VO CAANAETIOPOVV LE TOVG KOTAVUAWDTEG OE TPOSMTIKO Kol
Sadpaotikd eminedo. Yroypopupilelr mv emppon| tov social media ot dapopewon towv
AVTIMYE®Y TNG EMOVVLING, TN J1A506T] TANPOPOPLDY Y10, TO TPOIOV Kol Tr| SIEVKOALVOT TV
KOWMVIKOV 0AAMAETIOPACEDV TOV UTOPOVV VO ETNPEAGOVV TIG OTOPACELS AyOPUS.

21 ovvéyel, 1 epyacio e&etdlel Tovg TopayovTeg TOL EMNPEAOVY TNV AYOPUCTIKY
oLVUTEPIPOPE TV KotavorwT®v oto social media . Ot mapdyovieg owtoi cvumepthaupavovy
to brand awareness, to e-WOM, v gumotoctvn tov katovolotdv oto brand, to influence
marketing ko v ypnon katdAAniov kot oyeTkod neplexopévou omd to brand.

Emuméov, e€etdleton  onpacio tng avtidnyng kot g eiung tov brand otig mhatpdpueg
social media . E€etaletan mdg 1 avbeviikdtnto, 1 aSomotio kot 1 evbvypdupion pe Tig
KOTOVOA®TIKEG 0&ieg LTOPOVV va emNPedcOVY BETIKA TG amopdoels ayopds. EmmAiéov,
SEPEVVA TOV POLO TNG GTOYEVUEVNC OLOPTLLCTIS KOL TOV EEUTOUKEVIEVOL TTEPLEXOUEVOL TNV
TPOGEAKVON TG TPOGOYNG TMV KATOVOA®TMOV Kot oty avénon tmv Conversions.

2y gpyacio avaeépovTal eMioNg 0l TPOKANCELS Kot 01 NOIKEG EKTIUNOELS TOL oyeTilovTOoN e
to marketing ota SM. Zv{nrovvioan {ntApota OMMG avNGLYIEG GYETIKA LE TO OTOPPNTO, TN
10001 TOPATANPOPOPNONG KoL TNV aviykn Yo Stapdvela Kot avdeviikdtro oty
gmkowvavia tov brand .

SOUTEPAGLLOTIKG, VTN 1 €pyocia voypappilel ) Babid enidpacn TOV HECOV KOWVOVIKNG
SIKTOMGTG OTN CLUTEPLPOPE TOV KATAVOAMTOV KOl OTIS AmopAacelg ayopds. Koravodvtog
TOVG TTOPAYOVTEG TTOV SLUUOPPDVOLV TIG EMIAOYEC TOV KATOVOAMTAOV GTHV YNQLOKN ETOYN, Ol
EMYEPNOELG UTOPOVV VO AEIOTOGOVY GTPATNYIKA TIC TAATPOPUES LEGHOV KOWVMVIKNG
diktvmong yio vo, Bedtiotonooovy Tig otpoatyikég marketing kot vo oAAnAemidpdoovy
OMOTELEGLOTIKG L TO KOWO-0TdY0 Toug. H Tapovca Epgvuva dte€nydn Katd 1o ¥povikod
didomua, omd 10/2/2023 wc 06/06/2023. Qg epyodeio, yxpnoyLomomdnke epTMUATOLOYIO UE
EPMTNOELG KAEIGTOV TOTTOV. Me amAr| tuyeia derypatonyio davepndnkoay pécw tmv social
media epotuatordyia o 252 yprioteg. H ototiotiky avdiven Tpoypotonotidnke pe to
oTOTIOTIKO AoYoptkod SPSS. Tao anotedéspota e aviAvLoNg TOV dd0UEVOVY Eival TOAD
evowapépovta. Iapdyovieg 6mmg o e-WOM yia évo brand , to content mov ypnoiponotei éva
brand, o brand awareness,n gumictoctvny o€ antd kar n xprion influence marketing propovv
Vo, emnpedoovy Betikd v mpodbeon ayopdc evog kotavolwt) o évo mepPdiiov social
media.

AéEearg kherdra: SM(social media), SM marketing, npo0eon ayopag , UGC(users generated
content), Influence marketing, cvounepipopd xatovorwty, brand awareness, eumictocvvn
katovormt, e-WOM(e word of mouth), enun tov brand , Social media engagement,
omnichanel, Content Marketing(CM), Online-offline shopping, SM commerce, e-commerce

(4]



Abstract

This paper examines the role of social media in influencing consumer behavior and purchase
decisions. It explores the various factors that impact consumer purchasing patterns in the
context of social media, shedding light on the dynamic relationship between online platforms
and consumer choices.

The analysis begins by discussing the rise of social media as a powerful marketing tool,
enabling businesses to engage with consumers on a personal and interactive level. It
highlights the influence of social media in shaping brand perceptions, disseminating product
information, and facilitating social interactions that can impact purchase decisions.

The paper then delves into the factors that affect consumer behavior in social media. These
factors include brand awareness, e-WOM, influence marketing, trust and use of relevant
content. It explores the role of social influence, including peer recommendations, influencers,
and online communities, in shaping consumer attitudes and purchase intentions. Additionally,
it examines the impact of user-generated content, such as online reviews and testimonials, on
consumer trust and decision-making.

The paper also acknowledges the challenges and ethical considerations associated with social
media marketing. It discusses issues such as privacy concerns, the spread of misinformation,
and the need for transparency and authenticity in brand communication.

In conclusion, this paper highlights the profound impact of social media on consumer
behavior and purchase decisions. By understanding the factors that shape consumer choices in
the digital era, businesses can strategically leverage social media platforms to optimize their
marketing strategies and engage with their target audience effectively.

This research was conducted from 15/11/2022 to 06/006/2023. It was used a questionnaire
with closed type questions. With simple random sampling, questionnaires were distributed
through social media to 251 users. The statistical analysis was performed with SPSS
statistical software. The results of the data analysis are very interesting. Factors such as e-
WOM for a brand, brand content, brand awareness, trust in it, and the use of influencer
marketing cannot positively influence a consumer's purchase in a social media environment.

Keywords: SM(social media), SM marketing, Purchase decision, UGC(users generated
content ), Influence marketing, consumer behavior, brand awareness, consumer trust, e-
WOM(e word of mouth), Brand reputation, Social media engagement, omnichanel, Content
Marketing(CM), Online-offline shopping, SM commerce,e-commerce.



Evyopiotieg
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Kepdraro 1
Ercoyoym

Avt M Truyoky epyocia Slepevvd Tovg Tapdyovteg mov emrnpedlovy v tpdBeon ayopdg
o0 LEGO KOWVOVIKNG MIKTOOGNG. MEca ammd pict OAOKANPOUEVN BLBAIOYPAPIKY avAGKOTNOT
KoL GVAAVGT TPOTYOOUEVOV EPEVVNTIKOV UEAETMOV, 1| EpYyacio eviomilel apkeTovg Pfacikode
TOPAYOVTIEG TOV UTOPOVV VO, EXNPEAGOVY TN CLUTEPLPOPH TOV KOTOVIADTOV GTIG
TAOTPOPUEC LECHV KOWVMVIKNG SIKTO®ONG. Avtol o mapdyovteg mepthaufavovv to e-word of
mouth, to influence marketing, to brand awareness,to content marketing kot tmv
gumotoovvn og £va brand. H peiétn e€etdler emiong ) oyxéon pnetold autdv TV Tapaydvimy
Kot TG TPOBESNG AyOpac, XPNOLLOTOLMVTAS L0 TOGOTIKY £PELVO TV YPNOTOV TOV LECHV
Kowmvikng diktvmong. Ta amoteAéopota VTONAMVOLY OTL Ol TUPATAVE TOPAYOVTIES
UTOPOVY VO, EXNPEACOVV TV amOQacT ayopds evOg katavalmth o évo mepipdiiov social
media. Ta gvpfpato ovThg TG £PEVVOS UTOPEL VO £Y0VV CNUAVTIKEG ETUTTOGELS Y10, TOVG
EUTOPOVG KOL TLG EMLYEPNGELS TOV BEAOVV va TpomBNGOVV T TPOTOVTO KOl TIG VINPEGIES TOVG
ota social media. Katovodvtog tovg mopdyovieg mov ennpedlovv v tpdheon ayopdg, ot
£UTOPOL HTOPOVV VAL AVOTTOEOVY GTOYEVUEVES GTPUTNYIKEG LAPKETIVYK OV £ivan o
AMOTEAEGLOTIKEG GTOV EMNPEACIO TNG GVUTEPIPOPAS TV KaTtavolwtdv ota social media . H
UeAET TTapéyeL emiong pia BAom Yio LEALOVTIKY €PEVVO GE VTOV TOV TOUEQ,
VROYPOUUILOVTOG TNV OvAYKT YLO0L GLUVEYN OLEPEVLVNOT TNG TEPITAOKNG Kol SUVOUIKAG QUCTG
NG CLUTEPLPOPAG TOV KOTAVOA®T®V oto, Social media.



Kepdraro 2

Biiwoypooikn avaokonnon

1. Introduction
1.1 Social media commerce

To social media commerce givon pia véo e&glocopevn TaoT Tov e-COmmerce. Xty ovoia
EMTPEMEL TNV TPOYLOTOTOINCT 0yopdVv, Y®pig va XpEOCTEL Vo eUYEL KATO10G OO TO
nepipdriov tov social media evog brand. (Liao , etal., 2021). H avartvén tov social media
givan a&roBavpact 16Tt amd 1o va givar amhdg éva online péow emkovmviog , avtaAlayng
TEPLEYOLLEVOL KoL TTANPOPOPLaG , Exel eEeMyBel o€ Eva TAYKOOUIO PULVOLEVO TTOV KPOTAEL
g&&yovoa Béom ot Tpotiunomn Twv avlpdTOV T0G0 6€ TOMKO OGO Kl GE TOYKOGLO EMITESO
(Gil , et al., 2019). Avtd onuoivel TOC Ol AYOPACTIKEG GUVNBEIEG TOV KATOVOAMTOV £Y0VV
aAAGEEL €181k amd v mepiodo tov Covid-19 Kkon petd.

To social media commerce, yvootd ko w¢ social commerce , givor 1 xpfon TAUTEOPUOY
UECOV KOWVOVIKNG OIKTOMONG Y10l TH SIEVKOAVVOT) TV SLOOIKTUOKMY GUVOAAOYDV LETAED
EMYEPNOEMY KOl KOTOUVOAOTOV. Mmopel va AdPet TOAAEG LOPPES, CLUTEPIAULPAVOUEVDY
TOV AyOP®V EVIOG EPAPLOYNG, TOV TOAMCEDV omevBeiog HEGH UNVOLATOV Kol TNG
npocOnKkng etikeTdv mpoidvtwv (Wagner, et al., 2016). To social media commerce gival £va
VITOGVUVOAO TOV NAEKTPOVIKOL EUTOPION TOL TEPIAAUPAVEL TN XPOT TAATPOPUAOV KOWMVIKNIG
Siktowong o¢ kavdM toincemy (Smith et al., 2020). Avtd umopei va coumepthapupavet
dnuovpyia pwag Prrpiveg o o mhateopuo. social media 1 ) mapoyn duvatdtrag 6Tovg
TEAATEG VO, OAOKANPDVOLV ayopég angvbeiog péoa amd ta social media. Tvyva
ocopmeptlopPavel otoryeia OTMS KOTOAOYOLS TPOIOVIMVY, KPITIKEG TEAATMV Kol KON yp1ion
social media, ta omoia éxovv okomd Vo CWEACOVY TV aPocinen Kot va evBappHvovy TIC
ayopéc (Wagner, et al., 2016). Zopemva, pe toug Shen and Eder(2011),to social media
commerce givor évo véo €160¢ NAEKTPOVIKOD EUTTOPioL 6T0 0Toi0 Yiveton ypron twv social
media yio va yivel n ayopd evog mpoidvrog i pag vanpeoiog (Shin, 2012). "Evag dAhog
TapoOUo10g optopog eivon Ot1, to social media commerce Bewpsitor ®¢ U0, VITOEVOTITO TOV
NAEKTPOVIKOD EUTTOPION TOL OWEAVEL TN XPNOT TOV LEGHOV KOWMVIKNAG SIKTOMGTG Yo TNV
VTOGTNPLEN TOV KOTOVOADT®OV GTIG EUTOPIKEC GLVAALAYEG KoL TIC dpacTnploTTéG Tovg. To
social commerce ovo@EpETOL GTNV TPAYLLATOTOINGT SPAGTNPLOTATOV Kol GUVOALAYDV
niextpovikob gpmopiov pésm tov mepiffdilovroc twv social media (Alhulail, et al., 2018).
'Etot, 1o social media commerce givat £vo VTOGHVOAO TOV NAEKTPOVIKOD EUTOPION TOL
nepthapPdvet ™ xpnomn Tov social media yio va TpaypaTomTonovy GUVIALAYEG KoL
dpaoctnpioteg nAektpovikol epmopiov. To social media commerce givol évag toyEwg
AvVanTLGGOUEVOG TOUENG KOl TOALEG mAateopueg social media emevdvovv moALG o véeg
duvaromteg Kot epyodeia yio va to vrootnpiEovv. o mapddetypo, copemva pe tov Aron
(2023), 1o Instagram £ygl e10Gyel pia 6EPE 0d AEITOVPYIEG EOTIOGUEVEG OTO EUTOPLO, OTMG
check-out evtog epapoyng, TpocHNKN ETIKETOV TPOIOVIMV KOl AVOPTHOELS LE SLVATOTITA
ayopac. To Facebook €xet emiong €16ayetl (o 6Epa ELTOPIKOV AELTOVPYIDV,

ovuneptropPavopévmv twv Marketplace, Facebook Shops koi Instagram Shops (Anon.,
2023).



To mapamdved oG VITOSEIKVVEL OTL O TPOTOG AVTOS ayopdV €)Xl TOALA TBAVE 0QEAT TOGO Yo
TIG EMYEPNCELS OGO KA Y10 TOVG KOTOVOAMTES. ['la TG emyelpnoets, mapéyetl £va vEo Kavail
noincemv mov pmopel va tic fondnoet va mpoceyyicovv £va guphitepo Kovo Kot vo awéncovy
T £6000. ['la Tovg KOTaVOA®MTES, LITOPEL VO TPOGPEPEL Lid IO PEATIOUEVT KoL BOAKN
gumepio ayopdv, kabmg Kat T SLVOTOTNTO VO, AVOKOADTTOVV VEN TPOIOVTO LEGH TNG KOWVIG
¥pNomns Ko tov cvotdcemv. To social media commerce aAlalel paydaic Tov kOGO TOVL
NAEKTPOVIKOD EUTOPION KOL OVOLLEVETOL VO £YEL GNUOVTIKO OVTIKTUTO GTO HEALOV TOV
SLOIKTVOKADY ayop®V.

AxolovBovv opiopévol TpomotL omov UIopoHV Vo, CAAGEOLY TO NAEKTPOVIKO EUTOPLO GTO
puéAAOV:

1. Avénuévn ypion ayop®dv péc® kKivnrov: To eundplo HEcmv KOWOVIKNAG SIKTH®ONG

ovyva PelticTomoleiton Yo KIWNTEG GLUOKEVES, YEYOVOS TOL 00NYEL GE Lo GTPOPN
TPOG TIG AYoPEG LEG® KIVITOL TNAEP®OVOL. )¢ OTOTEAEGLO, O ETALPEIES
NAEKTPOVIKOV EUTOPION EMEVOVOLV TTEPLOGOTEPO GTN PEATIGTOTOINGT] Y10 KIyNTA Ko
aVOTOGOOVY VEEG eumelpisc ayopdv (Smith , 2021).

2. Anmovpyio mo £0To KeVUEVOV ENTELPLOV 0y0 p@V: Ot TAATEOPLES HECDY
KOW®VIKNG SIKTOMGTG TOPEYOVY £V, LEYAAO 0plOpLd OEGOUEVOV TOV YPNOTAOV, T
omoia. pmopovv va ypnoiLomotndovv yia tn dnpovpyio o eEUTOUKEVUEV®Y

gumepLdV ayopmv. Ot eTaipeieg NAEKTPOVIKOD EUTOPIOV UTOPOVV VOl
YPNOLLOTOIGOVV AUTA TO SESOUEVA Y10 VAL TOPEYOVV TILO GTOYEVUEVEG TPOTACELG
TPOIOVTIOV, TPOGAPLOCUEVO TTEPLEXOUEVO Kan eEatopikevpéva unvopota ( Singh &
Singh, 2018).

3. Megyolitepn gotiaon ot déouevon nécm tov social media: H ypnon social
media cuyva kabodnyeitar amd TV KOW®OVIKY SEGEVOT), LLE TOVG XPNOTEC VO,

potpdlovtor Kot va TpoTeivouy TPoidvTa 6T SIKTLE TOVG. £2G ATOTEAEC LA, Ol
eTopeieg NAEKTPOVIKOV gpmopiov €0TIALOVY TEPLGGOTEPO GTI SNUIOVPYIO KOWVMOVIKOV
KOWOTHTOV KOl 6T SNUIOvPYio TEPLEYOUEVOL e SUVOTOTNTA KOG ¥PoNG
(Mahliza, 2019).

4. Avénuévn ypion erovénuévne TpoypoTikdTnros: Ot TAateopues HECOV
KOW®MVIKNG SIKTOMGTG EIGAYOVV TEPICCOTEPEC SVVATOTNTES EMAVENUEVIS
apoypatikottag (AR), dmwg swovikd epyareio dokiung, ta omoio, oALGlovv Tov
TPOTO [LE TOV OTOT0 Ol KATAVOAWTES ayopdlovv mpoidvia cto dadiktvo. To AR
UTOPEL VO TPOGPEPEL TTLO KAOMAWDTIKEG KOl SLOOPOUCTIKEG EUTELPIES AYOPDV KOl
OVOUEVETOL VO, YIVEL 10 J100800EVO 6TO NAEKTPOVIKO eumdplo oto uédlov (Jadhav,
et al., 2021).

YvvoAikd, to social media commerce avapéveton va 0ALGEEL TO NAEKTPOVIKO EUTOPLO GTO
LEAAOV 0ONYDOVTOG TPOG TIG OYOPEG LEGM KIVITOU TNAEQPAOVOV, EMTPETOVTAS TLO
€EATOKEVIEVES EUTELPIES AYOPDV, OLEAVOVTOG TNV OPOGIMGCN GTO HEGO KOWVWOVIKNG
SkTO®O™G Kot elodyovtog véeg duvatdmree AR.

1.2 Social media
H ypriyopn avamtuén g tayvtag tov internet to tedevtaia xpdvia dnpodpynoe to

KatdAAnAo meptPdilov Kot Tig evkarpieg yio T NUovpyia Kot avamTuEn TOV EPAPUOYDV TV

[10]



social media. Ta social media copeova pe Tov yevikd opioud mov tovg divovv o Kaplan
&Haenlein (2012), eivon éva 6Ovoro and e@appoyéc mov Exovv onutovpyndel pe Béon to
Web 2.0 ( Kaplan & Haenlein, 2012). Ot epappoyég avtég emtpémonvy ) dnpovpyio Kot
OVTOALOYT] TEPLEYOUEVOD TO OTTOTO TTPOEPYETAL GO TOVG XPNOTEG TOVC. MEcm TmVv social
media ot ¥pNoTEC UTOPOVV VO AVTOAAGGGOUY YNELOKO TTEPLEXOLEVO, TANPOPOPIEG KOL VO
glvar pLépog evoc ymelakol KowmvikoD diktoov. Ta PHEGH KOWVMVIKNG SIKTOMGTNG UTOPOVV vV
YAPNOLOTONOOVV Yo Lio, LEYOAN TOIKIALL CKOT®MVY, OTMOC Yuyoymyid, KoTtoavAA®on €0NCE®V,
gmowvavia, diktdmon kat marketing (Anon., 2021). O opioudg social media sivon
SapopeTikdg and avtov tov Web 2.0 , topdho avtd xpnotpnorolodvial ¢ 1I60SVVOLOL TIG
TEPLOGOTEPES POPES. TOUPMVE, Ue ToV optopd mov Bpicket kaveig oo Wikipedia, ta social
media £yovv dnpovpynBei pe 11010 TPOTO £T01 MGTE VoL Elvar €DKOAN 1) XPNOT TOLE Kol Ol
TEYVIKEG dnpocigvong mepieyopuévov, emions . Ta social media ot avtifeon pe to KAacKd
media vroompilovy v aviykn ToOv avlpdOTOV Yo eTKovmvia Kot Stdhoyo, divovtag ™
duvatdotnra yo apeidpoun emkowwvio (Constantinides, 2014). O Russo et al. (2008), opicav
ta. social media g PéGo oV SlevKOAVVEL TV NAEKTPOVIKT ETKOV®VIE, TNV SIKTOOGN Kot TV
ovvepyaoia moAD o @OV and kdmoo dAlo péco emkowvmviag. O Lewis (2010), motedet
nwg o, social media ypnolpedovy anddg mg uio ovouacion Y1 TIG YNELOKEG TEXVOAOYiEG OOV
EMTPENMOVY GTOVE AVOPDTOVE VO GUVOEOVTAL, VO ETLKOIVMVOVV Kol Vo, SNIiovpyodv
nepeyopevo (Yogesh Kumar, et al., 2020).

Ta social media givor TAéov 1 kabnuepivi cuvdeto. TOAGY avOpdOTOV 68 OAO TOV TAOVITN,
OmOTEAEL YOPOKTNPLIOTIKO GTOLYEIO TNG EMOYNG MaG KoL pag ennpedlel o€ TOAAOVE TOpEIS TG
Cong pac. Zvykekpiuéva o 2019 o1 evepyol ypnoteg tov social media éptavov toug 3,51 dig,
evo 10 2022 0 apBpdc owtog Eemépaoce ta 401G, oV avticToyEl Tepimov ato 59% Tov
aykdspov tAnfouopod. Extipdron 6tt péxpt 1o 2027 ot yxpnoteg Ba £yovv Eemepdoet Tovg
5,85 d1g . To Facebook givar n peyoldtepn mAoT@OPpO KOWVOVIKAG SIKTOWOONG, LE TAVE® 0o
2,9 dioekaToppdpla. evepyovg ¥pNotes unviciog and tov lavovdpio tov 2022 Kot 10
Instagram &ivor n dedtepn peYOAOTEPN TAATPOPLUE HE TAVD 0O 1,4 dioeKOTOUPOPLL EVEPYOVG
xpnoteg pnvicimg. To 90% avtdv, akoAovBodv TOLAGYLGTOV EVaV ETLYEIPMLLATIKO
royoproopd. To mepleydpevo pe Bivieo givol o To GLVAPTAGTIKOG TOTOG TEPLEXOUEVOD GTO
HECO KOWMVIKNG SIKTOMONG, LE TIG avapTNoels Pivieo va £xovv 59% peyolvtepn apocinon
amd GAAOVG TOTTOVG avapTHoE®Y. AALO £va oTOTIoTIKO oTolXElo givan 6Tt puéypt to 2025 o
apBpdg Twv xpNoT®OV Kivntod ThAeemvov Ba ¢ptdcet Ta 7,49 d1g , To omoio vobeTikd avEdvet
TG dvvarotnteg avartuéng tov social media (Anon., 2022). Télog, to 54% TV ¥pPNOTOV TOV
social media, ta ypnoonoiel yio v £pevva ayopdg npoidoviov (GlobalWeblndex, 2021).
AVTA TO GTOTIOTIKA GTOLYELD KOTAOEIKVYOOLV TO TEPACTIO avTikTuTo TV social media oty
kaOnpepvn pog Con, KoBmg Kot Tig duVATOTNTES TOVG MG LoYLPO EPYUAEID LAPKETIVYK YOl TIG
EMYEPNOELS, LEGM TOL OTOI0V PUTOPOVV VO TPOGEYYIGOUVV Kol VO CAANAETIOPAGOVY LE TO
KOWVO-6TOYO TOLG.
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Statistic 2022
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O1 k0pieg aoyorieg Twv ypnotdv tov social media sivar va, popdlovtar Tig epmelpieg Tovg pe
TOVG GAAOVG , Vo GuILPoLAEDOVTOL TV YVOUN KATOLOV GAA®V GYETIKA e £va TPoToV 1| [
vanpeoia , va avalntovv ayabd 1 vnpecieg mov TOLE EVOLOPEPOVY KO TEALKE VOl
TPOYLOTOTOMGOLY [ ayopd. Xtnv Apepikn to 88% tov atopwv 18-29 ypovov
ypnoponotovy social media yio évov 1 mePLocOTEPOVG Ad TOVE TOPUTAV® AOYOLC.

socializing
seeing content
from favorite
s filling
spare time
sharing and
discussing
opinions with
others
main reasons
for using
social media
reading
news
stories
finding
roducts e
B to inspiration cfcl:::zlenngt
purchase for things
to do and
buy

https://datareportal.com/social-media-users

IToAMég €pguveg éxouv deilel Ot 1 ypnon Twv social media dtav yivetar cwotd pmopel vo
§xe1 TOALG TAEOVEKTALOTAL TOGO Y10 TG EMYELPNGELS OGO Kot Y10, Tovg ypnotes (Maresova &
Hruska, 2020). Ot emyeipnoeic Oo pmopovcav vo enweeAnfovv og toueig 6mmg, ol dnuocieg
oyéoelg, o marketing, n e&uanpénon KATOVOAGTOV Kol YEVIKG TOUEIC TOL Yo VO
AEITOVPYNOOLY CWOTA, EIVOL ATAPALTTN 1 CVYKEVIPWOGCT TANPOPOPLDY TOV TPOEPYETOL ATTO
ToV KoTovoA®T]. Tao mAeovekTipato ovtd eivor 1060 onuovtikd yio v €£EMEN pog
emyeipnong Ko v Kuplapyio e oty TpoTipnomn evog Koravorlmt, mov 1o 2020 to 50%
TOV EVPOTATKOV ETYEPNoEDV EKovay ypnon social media (Maresova & Hruska, 2020).
opewva pe tov Albors et al.( 2008), ta social media éxavav Tovg kKatavolwtég va givol mo
GUVELONTOTOINUEVOL KoL ETAEKTIKOL TPV 0yopAcovy éva TPoidv 1 i VINPESio
(Constantinides, 2014).
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Social Media statistics
Greece 1011

7.40 million
8.50 million ) .
. social media
internet users
users
FacebookK YouTube users
users 7.40 million
5.15 million
Instagram users TiKToK users
4.35 million 2.35 million

https://datareportal.com/reports/digital-2022-greece

H téon cvppetoyng Tov KoTtavoA®T] otV mopaymykn dadikacio evog mpoidvtog givon
oAD cuyvi mAéov. T avtd o Adyo ot marketers, 61o kat TEPI6GHTEPO £YOVV GLUPIAMMOEL
LE TNV 10€0 VO TPOGPEPOVY TTPOIOVIO/VTNPEGIEG TOV UTOPOVV VO TPOGAPLOGTOVY GTIG
aVAYKES TOV KATAVOAMTOV. Eifvor Aoumév moAd onpavtikd va yivel ek BadBovg aviivon twv
dedopévmv Tov TpokdITovy amd Ta Social media, £tol dote o1 emyElPNoEIC VO LaBovv
ONUOVTIKEG TANPOPOPIES Y10 TV TAGT TNG OYOPAC, TNV CLUTEPLPOPO. TOV KOTOVIADTOV , TIC
TPOTIUNOELG TOVG , Tov avtayovioud ktA. Ta social media divovv t dvvatdotnta oty
EMYEIPTNON VO, KIVAGEL TO EVOLOPEPOV TOV TEAIKOD KOTOVOAMTN Kol VO ETKOWVOVAGEL pall
TOL YOPig va damovioel peydAo mocd amd to budget, emrvyydvovtog étol peyaAidtepn
OMOTEAEGLOTIKOTNTA 0T TpomOnon evog mpoidvtog 1 uiag vanpeoiag ( Kaplan & Haenlein,
2012). Méow twv social media ot emtyeipnosic £xovv v uvoTdTNTO VO KATYOPLOTOCOVY
TO KOTOVOAMTIKO KOO KOl VO, GTOYEDGOVY OTIS aVAYKEG TOV, Y®Pilovtdg To aviloya e To
evoapépovtd tov (Othman, et al., 2021). T avtd 0 AdYO TO TPOIOVTO T OTTOL0!
Swenuilovion pécm tov social media 1dikd pécm tov Facebook kot tov Instagram pmopotdv
va owEncovy og peyddo Pabpd to brand awareness. Ot enyelpfoels wotdc0 O TPEMEL VoL
TaPEXOVV TAOVGLO KOt EVOLIPEPOV TTEPLEXOLLEVO GTOVG YPNOTES TOVGS, €6V BEAOLY val
KpoTNooLV 10 €VOlaPEPOV Tovc. To meplexdpevo pe dAra Adyla Ba tpénet va meprhapPavet
g1KoOveG, Bivieo kat mAnpogopiec mov Oa evdlapépovv tovg followers. Avtd otnv cuvéyeia Oa
dMovpynoet 1yvpoHe decpovg peta&d tov brand kot tov koatavolmty. To ynoeaxd
marketing ko To social media éxovv ennpedoet BTIKA TV 0yOPASTIKY GUUTEPLPOPE TOV
KOTOVOA®TY Ko TNV £xouv et £va Prpa mopoarépa, oavEdvoviag katd mold 1o pepidto
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ayopdg tov e-Commerce (To 71% tov KotaveAoTdv givon To mTHavO va KAVEL pio oyopd e
Bdon Tig Topamounég ota péca kowvavikig diktomong). (Yogesh Kumar, et al., 2020).

‘Eva 0ép0 001060 1oV amacyorel Tov kKAGdo Tov marketing odAd kor Tov axadnuoikd kKéouo
glvan pe modv 1pomo Ba PmopobGoV 01 EXLYEPNOELG VO EVOOUATOCOVY KoTdAAnAa Tig online
aArd ko offline mpoomdDeieg dapnuiong (omnichannel).To omnichannel marketing eivou
L0, GTPOTNYIKY HOPKETIVYK TOL GTOYEVEL GTI) ONUIovpYio piog seamless epmelpiog meAaT®V
o€ OA0 TO KOVAAMO Kot To. onpeio ETaENG, CUUTEPIAUUPAVOLEVOV TV OAANAETIOPACE®V
offline xon online. O o16Y0G ivar va TAPEYEL VO GUVETEG KOl OAOKANP®UEVO TOLIOL GTOVG
TEAATEC TOV VO KAADTITEL TIG OVAYKEG TOVG o€ KGO € 6Tado g dradikaciag ayopdg ( Manser
Payne, etal., 2017).

O1 duvarotnteg Tov omnichannel marketing neptlappdavoov:

1. Evomoinon dedopéverv: IlpovmoBétel v evonoinon dedopévev tav melatdv and

ToAAamAEG TNYEG, cvpumeptlapPavopévav tav oliniemdpdoemv online kou offline ,
yo. ) Snpovpyia piog oAokAnpwpévng mpoPoing tov brand. Avtd diver
SuVOTOTNTA GTOVG EMAYYEALOTIEG TOV PAPKETIVYK VO dNLOVPYOVV TILO
€EATOUIKEVIEVO, KOl GTOYEVIEVO UNVOLLOTO LOPKETIVYK.

2. Xuyypoviouog KavoM®Vv: ATOITEL TOV GUYYPOVIGLO KOVOALDV KOL CTUEIMV ETAPTC,

£T61 DOTE Ol TEAUTEG VO, LTOPOVV VO LETOKLVOVVTOL OTPOGKOTTO UETOED TOVG YPig
dtaxomn. Avtd cvumepthapPavel TV EVEOUATOOT SLOSIKTVOKMOV Kol EKTOC GVVOESTS
KOVOAL®DVY, OTT®G KvNTd, LEGH KOWMVIKNG SIKTOMOTG, email, KaTtooTHaTo Kot
TNAEPOVIKA KEVTPO.

3. EEaropikgven: Aivel tn duvotoOTNTO GTOLG EMAYYEALATIEG TOV UOAPKETIVYK VO
dMovpyodV o EQTOUIKEVUEVA KOl GYETIKA UNVOLLOTO TTOL AUUPBAVOLY VoYM TIG
TPOTUNOCELS, TN CLUTEPLPOPE KOL TO IGTOPLKO ayop®dV TOL TEANTY. Avtd pmopel vo
00NYNoEL 6€ OVENHEVT 0POGTimON 0md GTOVG TEAATES.

4. Aéopevon og mpoynoTikd ypovo: Emtpénel v oAAnienidpacn o€ mpaylaTikd
xpdvo pe meldteg o€ TOAAQ oMpeia EMAPNC, OTMG KIWNTH, HEGO KOWVOVIKNG

diktdmong kot email. Avtd divel T SvvATOTNTO GTOVG ETOYYEAUOTIEG TOVL LAPKETIVYK
VO OVTOTOKPIVOVTaL YPNYOPO GTO EPOTIULOTO TOV TEANTMOV KOl VO, TAPEXOLV TILO
dpeon vroompién.

5. Mérpnon kol ovoivtikd otovygia: To omnichannel marketing amaitel woyvpéc

duvaToTNTEG UETPNONG KOL OVOAVTIKOV GTOLYEI®V Yol TNV TAPAKOA0VONCT NG
GUUTEPLPOPES TOV TEAATOV KOL TNG OTOTEAEGLATIKOTITOS TMV KOUTOVIDOV
UAPKETIVYK GE OAQ TO, KOVOALD. AVTO Sivel TN dSUVOTOTNTO GTOVE EMAYYEALOTIEG TOV
UAPKETIVYK VO BEATIOTOTOLOVV TIG KOUTAVIES Kol VO EVTOTILOVY TOUEIS TPOC
Bertioon.

Mepuch and to. opéAn Tov omnichannel marketing cvpnepilappdvovv v avEnuévn
aAANAeTidpooT TV TeElotdv pe To brand , v agocimon Kot To. £6080. TOUQOVE 1E LEAETT
g Invesp, o1 etaupeieg pe woyvpég otpatnykés omnichanel Brémovv 91% vymidtepo
TOGOGTO JLATHPNONG TEAAT®OV amd £T0G O€ £TOC GE GUYKPLON LE ETOLPEIEC YMPIg TETOLEG
otpatnykés. EmmAéov, £pguva and tov dpudo Aberdeen £deiée 0TL o1 sToupeieg pe 1oyvpég
omnichanel otpamyuég PAémovv péon emowa adénomn 9,5% ota etota £€6060, G€ GUYKPLON
ue 3,4% v etonpeieg pe adbvvopeg otpatnykég (Anon., 2022).
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2ZOUQ®VO LLE EPEVVEC TOV KAAGOV, Ol KATAVOAMTEG OVTIOPODY KAADTEPO, GE L0 KOUTAVLO
marketing mov cuvdvdaler online kot offline péoa. Xrov topéa g exnaidevong and v GAAT ,
01 TEPLEGOTEPEG £pEVVEG MOV €EETALOVV TN OLAOIKTVLOKY TPOoMONON TV TPOTOVT®V M
VANPECLOV, EYOVV EMKEVIPMOEL GTOV TPOTO [LE TOV OTOI0 Ol KOTOVOAMTEG AVTOTOKPivOVTOL
G€ QTEG TIC OTPOTNYIKEG LOVO LEGH OLOSIKTLOKMOV UEC®V. QOGTOCO TO TEAELTALN POV M
npocéyylon ovth Exel alddéel, eEetdlovtag tig omnichannel otpatnyikéc . MelAoviikd
moteveTon 0Tt 0 svvdvacuog online/offline kavolidv yio ™ Tpo®ONON TOV TPOIdVIWVY N
VINPEGSIOV , Ba 0ALGEEL TOV TPOTO MOV 01 EMEPNGELG OAANAeTIdpovv . Emtiong Ta social
media 6a emnpealovy ™V ayopaoTiky cvureplpopd toco online 6co kar offline eminedo.
AVt mov tpémel mo1dc0 va TpociEouvy Ta brands sivau To yeyovog o1t evd to social media
TPOCPEPOLY TOAAG OQEAT], TAPOVOIALOVY €MioNG Hid GELPA amd KIVOHVOLS KOl TPOKANCELS,
OT®G 0 OLOBIKTLOKOG EKPOPIGUAC, 01 WeDTIKES E10MCELS KoL 1] OLodIKTLOKY TTapevoyAnon. T
to. brands vadpyovv moAlég epappoyég mov Pacilovranr oo omnichannel marketing ot omoiec
UTOPOVV VO PEPOVV EVIVTOGLAKE amoterécuato edv ypnotponomfovv coctd. AlAeg
teXvoloyieg mov PBpickovv epappoyn oto marketing to televtaio ypovia eivor n emavénuévn
npoaypotikotnto (AR) 1 texvnt) vonpoovvn (Al) kot to Internet of Things. H Erovénuévn
[Mpaypatikotnto (AR) ypnoipomoteitar 6A0 KoL TEPIGGOTEPO GTO LAPKETIVYK MG EVAS TPOTOG
yio T BEATIOON TG EUMELPLOG TOV TEAATOV KoL TH SNUOVPYIo, TO EAKVGTIKOV Kot
dtadpactikdv kopmoviov. H yprion tov AR gival kdtil to omoio ylo Tapadetypa pmopei vo
Bonbnoet Toug KOTOVOAMTEG VO TAPOLY KOTAAANAEG 0YOPaGTIKES amoPacels. Mo GAAN
gpapuoyn eivor, to brands péow tov AR va divouv v SuvaTdTTo. 6TOV KOTAVOAMTH VO,
dokdoetl éva Tpoidv 1 pia vanpecia mpv ayopdoet. Brands émmg L’Oreal kor Sephora,
€yovv KAavel O TPAEN To GLYKEKPIUEVO Le peydin emttuyio. Emiong n xpnon tov AR pmopei
vo, dnuovpynoet brand awareness sdv ypnoworondei £€vnva and to brand .Evo mapdderypa
glvon 1 kapmavio o giye kKaver n Pepsi ypnowyonoidviag AR, 1 onoia cv{nmOnke wolv (Gil
,etal., 2019). To AR emtpénet 6ToVC TELATEG VAL OTTTIKOTTO0UV TO. TPoidvTa o€ 3D ko o€
TPAYLLOTIKES OOGTAGELS , YEYOVOS OV Umopel vo PEATIOCEL TNV EUTELPIO TOVG KOl VO LELDGEL
TIG UM emTuyEiG ayopég evog Tpoidvtog . o mapdderypa, 1 IKEA dabétel pio epappoyn AR
IOV EMTPENEL GTOVG TEANTEG VO, PAETOVY TG Bol paivovTon To £MTAN 6TO GTiTL TOVG. Mia
GAAN eeapuoyn Tov AR oto marketing eivan 6t1 pmopel va ypnoomondei yio ™ dnuovpyia
SLOOPACTIKDY KoL EAKVOTIKOV EUTEIPLDV GE EKONADGELS, OTMG EUTOPIKEG EKOEGELS Ko
ovvédpia. o mapadetypa, 1 BMW ypnoyonoince 1o AR g pio KOPTAvio oV EXETPENE
GTOVG TEAATEG VO SOVV £Va, TPIGOLAGTOTO LOVTEAD GUTOKIVIITOV KOl VO TO TPOCUPHOGOVV TIG
SlapopeTikeg emMA0YEC. ZuvorTikd, to AR ypnoiponoteitol 610 HEPKETIVYK Yo T dnptovpyio
O EAKVOTIKAOV Kol SLOSPUCTIKOV KOUTOVIOV TOV BEATIOVOLV TNV EUNELPIN TOV TEANTDV,
TPO®OHOLV TV AVAYVOPLGILOTNTA KoL TV 0POGImCT| NG EMWVL IS Kot avEAVOLV TIG
noifoets. [apakdto napovctdlovior KAmoma 6TaTloTikd ototyeio mov delyvouv mdGo
anotelecpotikd eivon n xprion AR oo ta brands:

e To 72% tov ayopactdv mov ypnoiponoinoav AR oty SidpKelo TOV oyop®dV TOVG
gimav 6T ayopacav mpdypota mov oev oyxedialov vo ayopdoovy, ani®g Kot Ldvo
AOY® ™G gpmelpiog xpnone AR.

o To029% tov epe@mMOEVIOV KATAVOAOTOV OVOUEVEL OO TOVG ALOVOTOANTEG VOl
EMEVOVGOVY TTEPLGGOTEPQ GE TEXVOLOYiec AR kot VR.

o To71% tov ayopact®v gine 6Tt Oa YOVICEL IO GLYVA EQV LTOPOLGOV VO,
ypnoonomoouvy AR.

e To 61% eine 611 Ba eméreye va yovicel pe katactinore mov oafétovv AR évavtt
OVTMOV TOV JEV TO £YOLV.
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(Anon., 2022)

H paydoia avamtoén tng texvntig vonuochvng frov guotkd vo emnpedoet kot to. social
media. To mo yapaktmpiotikd wapdaderype ypnong Al oto social media sivan to
Chabots.O cOyypovoc Kotavedwtig TAEOV givor o eEEATYUEVOG KOl TPOTIULE VoL
ypNoLonolel 0G0 To SuvaTOV AMYOTEPO OO TO TPOCHOTIKO TOL YPOVO Yo VO EMKOVMVET
ue éva brand. ®a mpémnet o1 emyepnoelg va Bpickovy Evav TpOTO Vo TPOGPEPOVY GTOVG
KATOVOA®TEG 24/7 emkovevia Kol VoG oo TOVG IO OITOTEAEGLOTIKOVG TPOTOVG ival M)
ypnon tov chatbots. Avtd pmopei va Bedtidoet Ty eumelpia TOV KOTAVOAMTH KOL VO
UELDGEL TOV POPTO £PYNCiOg OTIC OUAOES EEVANPETNONG TEAUTAOV. AV O KOTOVOAWDTNG
amokopiogt pio ko sunelpio ko e€umnpétnon amd to brand toéte 1 wavomoinon , 1
EUTGTOGHVN KO 1 SEGUEVOT TOL TPOG aTd awEavovtan . To mapordve euotkd pmopel vo
00NYNoOVY KoL 6TV 0yopd Tov mpoidvtog 1 g vanpeoiog (Jenneboer | et al., 2022).
Sougova pe tov Varol et al.( 2017), o 15% tov Aoyoplacpmv oto twitter eivon bots ko
TO TOGOOTO OWTO OGO TAEL KAl OVEAVETOL. XTOV OKOOUOIKO KOOUO EMIKPOTEL it
VMoV Y10l TO TOPOTAVE YEYOVOGS, MGTOGO TO LEYOADTEPO TOGOGTO TMV YPTOTAOV
eoiveTon vo unv avoyvopilel v dtapopd eav éva tpoeid ota social media sivor
aAnBwéd 1 exnpoconeitar and kdmolo bot. To mapoardve yiveton peyolvtepo Citnuo
obueova pe tov Bogost (2018) 6tav ta bots avtd Asttovpyodv wg yevtikor followers
evog influencer aveBalovtac étotl v a&ia Tov 1 onoia otV ovoia givon Thaopotiky (Gl
, etal., 2019).

O Kaplant & Haenlein mpoteivovy 7 cupuPovréc mov Ba tpénetl va axolovdfcovy ot
EMYEPNOELS Y10 VaL £XOVV emTUYNUEVO omoTeELEGpaTa omtd TV xpron Tov social media:

1. Xroysvpévn emhoyi: Ot emyeipnoelg Oa tpénet va emAEEOVY TPOGEKTIKG GE TOLO

péow Ba emevdlcovy. Oa TPEMEL VO LEAETNIOOVY KATOLEG TOPAUETPOVS TG To target
group tovg kot o pfvope to onoio Oa emtkotvavicovy. Avtd yorti 1 kKdbe epappoyn
social media glkvet dtopopeTicd Koo .

2. No axorovOeitor o kowvn ypoppn: o pa emyeipnon etvor amdAvta onpovtcd
vo, akolovBel pia ko ypoupr og Oha to kavéiio social media mov dnpociedet
TEPLEYOEVO.

3. Kowi ypouui sweoimueng: Oa npénet ) entyeipnomn vo XEL Kova ototyeio 6Tig
Kaumavieg tv social media aild ko Twv media yevikd £161 ®OTE Vo anoTLIOVETAL
KOADTEPO, GTO HVOAG TOV KOTOVOAMT 1] EIKOVA TOL TPOTOVTOG .

4. HpocPascwotnra: Tao social media evog brand o mpénet va eivor TpocPdcipa omd
OA0VC, KVPimg amd Tovg epYalOIEVOLS TNG EMLYEIPTONG.

5. Evepyé mpooik ota social media : Eivow moAd onuavtikd éva brand omd v otiyun
nov Ba eTragel mpooik ota social media vo givar cuvéygia vepyod Kal Vo AVAVEDVEL TO

mePleyOUEVO Tov. Avtd givor TOAD GNUAVTIKO Y10l VoL OITOKTNOEL [ia KaBnpepivi oyéon
LLE TOV KOTOVOAMTH Kot Vo Tov vrevhopilet 0Tt elvon exet.

6. Na kivei To evorapépov : Mo emiyeipnon 0o mpénel vo mapovctdlel GuVEXDS
TEPLEYOLEVO GTOVG YPNOTEC TNG, YL VA, TOLG KIVIoEL T evdlapépov. To Tpdto Pripa
givar va PBpet ta eVALAPEPOVTO TOL KOO, TL ival avTd OV Ho TOVE YOPOTOINGEL 1) TL
Oepohv onuavtiko. Ztnv cuvéyelo Bo TPETEL VoL SMULLOVPYNGEL KOl VoL SNLOGIEVGEL

TEPLEYOUEVO TTOV B0l AVTOTOKPIVETAL GE AVTA T EVOLUPEPOVTOL.
7. Na givor sthkpiveic: 'Eva brand 6a npénet va givon amdlvto sIAMKPIVES GYETIKG UE TO

TEPLEXOUEVO OV EMKOWWOVEL 6TOVG Ypioteg Tov social media , ywati dv To kovd
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KatahdPel 1o avtifeTo, T0 TPOTO TPAYLLE TOV Bol KAVEL Elval VO TPOTIUNGEL KATOL0
avioyovietikd brand.

( Kaplan & Haenlein, 2012)

YvvoAikd, ta social media £xovv yivel avandonacto pépog g ovyypovng Lmng,
SLULOPPAOVOVTOS TOV TPOTO LLE TOV 0010 OAANAOETIOPOVILE e TOVG GALOLG Ko
KatavoA®vovpe mAnpoeopiec. H enidpact| Tovg, £xel ONUAVTIKES EMATOGELS Y10l TO TAVTO,
oo TIG TPOCOTIKEG GYECELS LEYPL TNV TOYKOGLO TTOALTIKT.

1.3 H g&éMén tov e-commerce

To nAektpovikd gpmodplo eppavictnike ™ dexoetio Tov 1990 dtav 1o dadiktvo dvoiée yio
gumopkn xpnon. ‘Etot ot éumopot Aoviknig Kot o1 NAEKTPOVIKES ayopés dnmwe 1 Amazon
apyoav vo twlovv online, anegvbeiag oe katavarotéc. H tdon to tehevtaio 10 ypovia eivon
Ol MavoTtOANTEG mov elyav Vv PAST TOVG GTO KOTAGTNLA Vo ¥pnciporoovy Tiéov online
KOTOOTALOTO 0KOUO Vo Kavovy kot xprion omnichannel. Tlaykooping, ot tmAfcelg Aavikoh
niektpovikov gumopiov 1o 2020 aviictoryovoav ota 4.280 dioekatopupvpto Sordplo [
EVIVTIOG10KT £Toto avénon 22% katd ) Sudpkela Tov TeEAevtaiov 5 xpovov .To pepido
TOV NAEKTPOVIKOD EUTOPIOV GTIG GUVOAIKES TAYKOGULIEG AMOVIKES TOANoES Tav 18 % 10
2020,8umAhGo10 oo 1o 2016 6mov frav 8,6%. Ot Xiao, Liu xar Zhang (2012) meprypdgpovy 1o
NAEKTPOVIKO EUITOPLO (OC LU0 SLOOIKAGTO TOV OmoTEAEITOL OO TANPOPOPIES, POES KEPOANIWY,
emyelpnoemv kot logistics. Ta logistics tov niektpovikod gumopiov uTopovV va 0pLeTodY MG
1 QLGIKN pon eumopevudT®V amd TV TNy Tpoundelag Tpog Tov katavaimtr (Risberg,
2022). Zopewva pe tovg Turban et al.(2008), o niektpovikd gumoOPLO0 PTOPEL VO 0PIGTEL MG
1 OOBKAGI0 OYOPAS, TOANGNG, LETAPOPAS 1 OWVTOAAOYNG TPOIOVTOV, VINPECIOV /KoL
TANPOPOPIOV HEGH TOV dadkTvOV. Q6Td00, ot Sin et al. (2016) avapépovv dtL 1 xprom
OPIGLLEVMV NAEKTPOVIKOV epyareinv (m.y. NAeKTpoviKoD TayvOpPOpLEion Kol 1IGTOGEMOMV LOVO
Y10l GKOTOVG TTPOMONG™C) deV AVTIGTOLYEL TAPOC GTNV EVVOLD TOV NAEKTPOVIKOD gpmopiov. O
avEVOUEVOS apOOC ETALPELDY TTOL KAVOLV TN HeTdPaon omd Eva Tapadoslokd LOVIELD
EUTOPIOV 6TO NAEKTPOVIKO EUTTOPLO €ivar To amoTéAecpa TG £EEMENG TG TEYVOAOYiOG GE
gmyepnuatika miaiowe (Barroso, et al., 2019). O Nisar ko Prabhakar (2017) emonuaivovy
T6606EPIC PUoIKEG OLOPOPES LETAED TOV TAPASOCIOKDY ETLYEPHCEMY KOL TOV NAEKTPOVIKOD
gumopiov. To mpdTO €ivon 1 tomobesia apov, 6To TUPASOCIUKO EUTOPLO, Ol TEAATEG EMAEYOLV
TO KOVTIVOTEPO GE OVTOVG KATAGTNILO , EVED GTO NAEKTPOVIKO EUTOPLO OAO TO. KOTAGTILLOTOL
TayKoopmg umopet va givar Tpoosfacipo og kamotov. H devtepn dwapopd apopd tnv
omoVGio PLUGIKAOV KOTAGTNLAT®Y, TO OTOI0 EMTPEMEL OTIG online €MLYEPNOELS VO
npocapuoloviar Gpeca Kot E0koro o omotodnmote e€mtepiky aldayn. H tpitn dopopd €xet
Vo KAvel e Tig oadikacieg mov akolovBovvion amd v mopayyeiio evog mpoidvtoc péypt v
TapddocT| TG GTOV KATOVOAMTY.
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To NAEKTPOVIKO EUTOPLO EMTPENEL OTIC ETALPEIEG VO TOKTNOOLY VEQ OVTAY®VIGTIKA
TAEOVEKTNLLATO LELOVOVTOS TO KOGTOG, PEATIOVOVTAS TNV TOLOTNTO TV TPOIOVIMV,
npoceyyilovtag TePIoCOTEPOVS TEAATES Kol TPOUNOEVLTEG KOl KOLVOTOUMVTOS GTOV TPOTO OV
TOAOVV T, TPOIOVTA 1 TIC VANPEGieg Tovg . H dnpiovpyia piog mpornyréving texvoroyiKa
TAOTQOPLOG Eivol pia domavnpn Swodikooio kot amortel eEeAypéveg teyvikée wavotnteg. H
@oporoyia oTig debvelg cuvarrayég eivon emiong TOAD TEPIMAOKN Kot SLOPOPETIKES XDPES
€yovv dapopetiky vopobesia. Emmiéov, to yaunid eninedo TpocTaciag TV KATAVOAMTOV
670 SdIKTVO OGOV APOPA TO TPOSAOTIKA OedopEVO UTOPOLV Vo BAGYOLY TN PAUN TOV
emyelpioemv Niektpovikov gumopiov (Barroso, et al., 2019).To social media commerce
OALaEE onuavTIKG TO NAEKTPOVIKO eumoplo. Opileton G pio SLOSIKTLOKT TAATPOPLLL OyOpdV
OV TEPLEYXEL KOWWVOVIKE epyoleio Kot SIELKOADVEL TOVS KATOVOAMTEG VO ETKOVOVODV UE
dAovg ( Zafar, et al., 2021). Emiong og éva kowvovikd mepiBdilov 6mov vrdpyet £viovn
oAANAeTidpaoT HeETOED TV XPNOTOV ,1 OToia £YEL TNV SUVATOTNTA VO ETNPEACEL TIG
otpatnykég marketing pog emyeipnong ( Zafar, et al., 2021). H épevva oyetikd pe to social
media commerce eixe apyicel va yivetar ot TéAT ™G dekaetiag Tov 1990, av kai n
EKPNKTIKN avAmTLEN QTG TNG EPEVVITIKNG TTeptoyNg Eexivinoe to 2004, v id1a xpovid Tov
10pvdnkav 1o Facebook kon moAdoi dAlot 1otdTomOl Kovmvikhg diktowong (Lin, et al., 2016).
To social media commerce meptlapPaver pio ToKAio, EUTOPIKOY SPUGTNPIOTHTOV TOV
UTOopovV vo. fondNcovV Toug KaTovaloTtég otny 0510AdYNoeT Tov TPoidvTog TP and TNV
ayopad, GTIC MOPAGELS OYOPDV KOl GTIS GUUTEPLPOPEG UETA TNV oyopd. Apyikd o social
media commerce to&vounbnke o€ TEVTE KATNYOPies, SLASIKTLOKEG ayopés, a&lohdyNnon Kot
KPNTIKEG Y100 TO TPOIOV 1 TV VInpecia, ovotdoelc, popovy, social media ko dopruion
uéom tmv social media ( Liao , et al., 2021). Ta mheovektiuota tov social media commerce
glvor moAAG 1660 Yo Tov Katavolot) 660 kot yio to brand. Tvykexpipéve o KatovoA®Tig
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umopel vo etm@eAN0el e TOALOVG TPOTOVG OTMOC, LEYOADTEPT AVEST OTIC aYOPES , LKPOTEPO
KOGTOG GTIG GUVOAAAYES, XPNOT AMYOTEPOL TPOCHOTLKOD YPOVOL Yo TNV ayopdl, GLLECT) KoL
ocvveyn npodcPacn ce mAnpogopies , SuvatdTnTo Oyopdc TPoidvimv amd OAO TOV KOGHO Kot
duvarotnta va Stofdlel | va Ypagel KPLTIKEG kot oyOALa Yo Eva Tpoidv 1 pua vanpecio. T
v entyeipnon and v GAAN, To TAEOVEKTNLOTO, £lval ETiONG TOALD , OTT®MG AVENGT £60JMYV,
Hel®won Tov KOGTOVG AELTOVPYING KOl GUVTIPNONG, HEIMGT TOV KOGTOVE OyOpas Kot
apounfetag, avénon g apocimong Kot JTHPNoNG TV TELUTMOV, LEIMOT) TOV KOGTOVS
petapopdc, avantuén oyxécewv meldrn Kot Tpoundevty, avénomn g TadTNTOS TG
Sradkaciog TOAcE®V, PEATIOON ECOTEPIKNG Kol EEMTEPIKNG EMKOVOVING Kol avaTTUEN TG
eTaupikng ekovog kot tov brand (Maskuroh, et al., 2022) .To social media commerce
neplhapPdvel €va oOVOAO gpyaieinv OTmG a&loldynon N omoio TPoEpyeTal amd TOVG
¥pNoTES, User- generated mepieyOpevo Kon TANPOPOPIES Y10 TO TPOIOV 1 THV LINPEGIaL.

Suykekpiéva, o TeEhevtaio 3 ypovia o Topéag Tov social media commerce £yet poydaio
avamtoén. To 2012 1o 23% twv ypnotdv tov Twitter akolovbovoe to brands pe oxond va
Bpet Kamoleg TPOGPOPES 1 EKTTOCELS. ZOUQ®VA LE id GAAT Epevva Ttov £ytve 1o 2010 T0
25% 1wv ypnotdv mov akoiovbovcav €va brand oto Facebook, édafav kdmolo {xntwon ya
Kamoto. ayopd tovg (Shin, 2012). ®voikd ta GLYKEKPIUEVE TOCOGTA £X0VV avENOEL KaTd TOAD
pe v avartuén ko v diddoorn g xprong tov social media. Ta tedevtaio ypdvia, ta dpio
LETOED TOL NMAEKTPOVIKOV EUTOPIOL KO THG KOWVOVIKNAG SIKTO®OTG Yivovtar OAo Kot o HoAd.
TToAAG site niextpovikod gpmopiov VITOGTNPILOVY TOV UNXOVIGUO THE GOVEESTC AVTOUTO
UEC® KOWMOVIKNG SIKTOMGNG, OOV 01 YPHOTEG LTOPOVY VO, EYYPAPOVY YPCLULOTOLDOVIOS TO.
credentials wov éyovv oo Facebook N oto instagram yia mopddsrypa . O ypioteg pnopodv
emiong va dMNEocieEnovV ta Tpoidvia Tov aydpoacav ce kdmolo microblogs Paloviog ekei ta
links amd 6mov ayopacav. Tpdcpateg peréteg deiyvouv 6t 10 93% TV YpnoTdv Tov social
media motedovy O0TL o1 eToupEieg TPEMEL Va. £YoVV EMioNUE. HLEGH KOWVMVIKNG SIKTODMONG TOV
brands mov avtirpocwnevovy , evéd 10 85% amd avTOvg TIGTEHOLVY OTL OL ETOUPETES TPETEL VO
oAANAeTdpohV ue Tovg katavalmtég uéow tov social media ( Javid, et al., 2019).

SOUTEPACHOTIKA, Ol 10 oNpavtikég TTuyEg Tov social media commerce kot tov e-commerce
glvar o1 €€ng:

Epnerpio ypiot: H eunepio ypriot eivon kpioiun kon ol etonpeieg mpémet va
EMKEVIPOOOVY GTNV TOPOYT| LLOC ATPOGKOTTING KOL EVYAPLOTNG EUTELPING GTOVG YPNOTEC.
Avtd mepriapPavel Aettovpyieg dnwc 1 €OKOAN TAONYNON, 1 avaliTnon TPOoIdVI®V Kot
oAoxkANpwon ayopdg (Busalim & Hussin, 2016).

E&atopikevon: H efotopikevon givol to kKAESi Kot o1 ETOPEIEC TPETEL VO YPTGLLOTOLOVV
dedopEVE YO VO INULOVPYOVV €E0TOLUKEVIEVEG TTPOTACELS TPOIOVI®VY, UNVOLOTO KoL
nepleyopuevo. Avtd umopei va odnynoet o€ ovEnuévn agocinor kot toincelg ( Singh &
Singh, 2018 ).

Kowaoviki] 8éopsven: H xowvovikh déouevon sivar £va kpiciuo ototyeio tov social media
commerce, e Tovg xpNoTes va potpalovion Kot va tpoteivouy tpoidvia ota diktud tovg. Ot
ETOLPEIEC NAEKTPOVIKOV EUTOPION TPETEL VO EMIKEVTP®OOHY GTN INULOVPYIC KOWVOVIK®DY
KOWOTNTOV Kol 6T dnuovpyio mepiexouévou pe duvordteo kowvng ypnong (Mahliza, 2019).
Epmotooivn: H spmotoovvn eivan {mtikig onuociog 1oc0 yia o social media commerce
0G0 Kot Yo To e-commerce. Ot eTapeieg TPEMEL VO ONUIOVPYNOOVV EUTIGTOCVVI LECH TNG
Sapavelog, NG 0oPAAELNG Ko TV TO0TIKGOV poidviwv ( Singh & Singh, 2018 ).
Beltiotomoinon ywa kivntd: H feltictomoinon tov mAATQOpUOY KOWVOVIKNG SIKTO®OONG Y
Kvntd givol oAo€va KoL TTLo CLLOVTIKT, KOOMG TEPLOCOTEPOL YPNOTES TPAYLLATOTOLODV 0yOpEG
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omd TG KWNTEG GLOKEVES ToVG. Ot eTaupeieg TPEMEL VoL PEATIGTOTOMGOVY TOVG 1GTOTOTOVGS
TOVG KO TO, TPOPIA TOV PHECOV KOWVMVIKNG SIKTOMGNG Y10 KvTég ovokevég (Smith |, 2021).
Avardcsrg dedopévov: H avddoon dedopévov kat 1 katdAAnin a&lomoinomn g givol moAd
onuovtikd ototyeio Yo to social media commerce kafd¢ kot yio to e-commerce. O etonpeieg
TPENEL VOL YPNOYLOTOLOVV OEG0UEVA Y10 VO, TAPAKOAOVOODV TI GUUTEPLPOPE TOV YPNOTAOV, VO,
LETPOVV TNV AQPOGI®MOT Kot Vo fEATIGTOTOO0V TIG GTPATNYIKES TOVC.

Sources of brand
+qo discovery
%

30%

20%

10%

0%

https://datareportal.com/reports/digital-2022-global-overview-report

Avtd pmopei va Bondnoet Tig etarpeieg va PeAtiwcovy v anddoor enévdvong (ROI) ko va
gvronicovv topgic avamtuéng (Kim | et al., 2020).

Suvolkd, avtég ot €1 mTuyéc sivar o1 o onuavtikég oto social media commerce kot 610 €-
commerce . Ectidlovtag oty gumeipia ypiot, v £0TOUIKEVOT), TV KOW®VIKT OEGUELOT,
™V eumietoohv, T PeATioTomoinen yio Kvtd kot oty avilvon tov data, ot etaipeieg
UTOPOVV VO SNULOVPYNCOVY ETTUYNHEVES GTPATIYIKEG NAEKTPOVIKOD EUTOPIOL Kot ERmopion
LECOV KOWVOVIKNG SIKTOOGCTG.

1.4 TIp60eon ayopag

H wpdBeon mpoépyetar amd v yoyoroyia Kot Bempeiton g Eva 100G TPOCOTIKOL KIVITPOL
7oL umopet va mpoPAéyel pe axpifela v atopkn ovumepipopd ( Zhong, et al., 2020). Qg ex
T0UTOV, 1| TPOHEST ayopds eival £vag AmoEACIOTIKOS TOPAYOVTaS Yo TOV KABOPIGUO TG
OYOPOOTIKNG GUUTEPLPOPAS TV katavolotdv. Ot Fishbein kor Ajzen (1975) avépepav yo
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TPOTN opa. TNV Ttpdbeot ayopdc, 1 omoia opiletan w¢ N TPOHEST TOV KATAVIADTOV VL
ayopacovv opiopéva Tpoidvta N vanpeciec. Ot epeuvnTéG £X0VV SUPOPETIKES OTOWELS Ylo!
mv npdBeon ayopdc. Ot Rosa, Garbarino kot Malter (2006) miotevovv 6tL 1 TpdBecT ayopdic
Oeopeiton deiktng yro TNV TPOPAEYN NG LEAALOVTIKNG AYOPOOTIKNG CUUTEPLPOPAS TOV
katavorotov. Ot lsaid ko Faisal (2015) avtilopfavovior 6t 1 tpodBeon ayopds pmopel va
EMMPEACEL GLEGO TNV AYOPAGTIKN) GUUTEPLPOPE. TOV KOTOVOAOTOV. [ Tovg mapdyovieg mov
emmpealovv v TpOHEST 0yopac TV KOTAVOAMTMOV, TPOTYOOUEVEG LEAETEG £xoVV deilel OTL M)
TPOYLLOTIKY OYOPOUOTIKY) GUUTEPLPOPA eEapTdTol OO THV AVTIANYN TOL KOGTOVG, TNG
nototrog ko e tiung ( Zhong, etal., 2020). H wpdbeon ayopdc vrodnidverl v
mBoavotTTo OTL 01 KOTAVOA®MTEG Ba Tpoypappaticovy pia ayopd 1 eivor TpodOuvpol va
ayopaoouvy £va GUYKEKPLUEVO TPOToV 1 vanpecia oto uéliov (Wu, et al., 2011).
IIponyovpevn épevva éxet deilet 6Tt avénon ot tpodbeon ayopds onpaivel kot odENCT] NG
mBavottog ayopdg (Martins, et al., 2018). Av ot katavaimtég Exovv Betikh TpdOeon ayopdc
10T M BTN décpevon amd v peptd Tov brand Oo avéncet my mBovo™MTA TEMKA O
KOTOVOAMTAG Vo ayopdcet.

H np60eon ayopdg pmopei va emnpeactel LEGH SLOPOPOV GTPUTNYIKDY KOl TOUKTIKMOV
LEPKETIVYK.

Avwopiuion: H kolodovAepévn Kot oToxeLEVT SOENILLOT UTopEl Vo dvENGEL TNV
AVOYVOPLGLUOTNTO TOVL TPOTOVTOC KoL Vo ETNpedcel TNV mtpdbeon ayopds. H dropruion umopei
vo, AdPel moAléc popeéc, dmmg dragnuiceilg online banners oto site, tnieontikég dopnuicsts,
Sapnuotikég mvakideg kon Evruneg dopnuiosig (Kotler & Keller, 2016).

Mpoogopés: O ekntdoelg ko GALEC TPowONTUKES TPOGPOPES UTOPOHV Vo, EVOAPPUVOLV TOVG
KOTOVOAMTEG VO TPOYLLOTOTOGOVY L0 0yOpd, TPOGPEPOVTAS Lol avTIANATH adia 1 TV
aioOnon tov enciyovtog (Solomon, 2019).

Social Media Marketing: Ta social media ivon évo 1oyvp06 gpyareio yio v avénon tng
OVOYVOPLIGILOTNTOC TNG EXMVLUING, TNV OIKOGOUNCT EUTIGTOGVVIG KL TNV GAANAETIOPACT e
toug Katavarwtéc. To social media marketing pmopei va Aafet moAAég popeég, OTme To
influence pdpketvyk, To TEPLEXOUEVO YOPTYIOG KO TO TEPIEXOUEVO TOV dNpovPYEiTaL OO
toug ypnoteg (Kotler & Keller, 2016).

Kprtikég mpoiovrog: Ot Oetikég KpLtikég Tpoiovimv PLTopovv vo avEAGOoVV TV EUTIGTOGHV
o€ £Vo. TPOIOV KoL Vo emnpedoovy v tpodeon ayopds. Ot emmvopiec pmopovdv va,
0&LOTOGOVY TIG KPLTIKEG TEAATMOV KOLVOTOLMVTOS TIG € HEGH KOWVMVIKNG SIKTOMGTG,
TAOTPOPUEC MAEKTPOVIKOD gumopiov ko dAAa kavdiia ( Schiffman | et al., 2009).

2. Iapayovteg mov eanpealovv Ty apo0deon ayopag péocm tov social media
2.1 E -word of mouth

O 6po¢ e-word of mouth (e-WOM) Baciletor otov yvooto dpo tov marketing word of
mouth(WOM) kot avogpépetor og onotadnmote OeTikn 1 apvnTiki KPLTIKY TOL yiveTal amd
SUVNTIKOVG, TPAYULATIKOVG 1) TPONV TEAATEG OYETIKA LE TO TPOIdV 1| TNV €TaLpEia, 1 omoia
glvan drebéoun pécm tov dadiktvov (Hendrayati & Pamungkas, 2020). Zouewva pe tov
Huete-Alcocer (2017), to WOM egivar ot TAnpo@opieg LAPKETIVYK TOL potpdloviar petalhd
TOV KOTOVOAOT®OV o€ PoBpd mov ennpedlovy T GLUTEPLPOPA KOL TI) GTAGT TOVG GYETIKA LE
éva poiov N o vanpeoio. ( Al-Gasawneh & Al-Adamat, 2020). To nAgovéktnua avTod TOL
epyareiov givor 1o yeyovdg 6t ke KaTovoloTG Umopel vo GULUETEXEL € OAO AVTO, KOBDG
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0 kafévag pmopel vo LolpaoTel o Umelpio. 6To SladikTLO Kot Vo SNUOGIEVCEL L KPLTIKT
€vOg TpoidvTog N pio vanpeciog ya va dofdoovy drrot ypriotes. To e-word of mouth (e-
WOM) eivan évag tOmog StodikTuoKng eTkovmviog mov tepthopPavet v avodioym
TANPOPOPIDV, ATOYEDY KOl TPOTACEMV GYETIKA [LE TPOIOVTO, VINPECIES KOl EXLOVLLIEG LECW
NAEKTPOVIKDY KOVOM®DY OTMG LEGH KOWVMVIKNGC SIKTOMONG, OOSIKTUOKES TAOTQOPUES, Sites
kou forums ( Hennig-Thurau , et al., 2004) (Cheung, etal., 2012). Eivar pio popen Kowmvikng
EMPPONG OV UTOPEL VO, £YEL GNUAVTIKO OVTIKTUTO GT GLUTEPLPOPO TOV KOTOVIADTOV KoL
oTig ayopaotikég mpobéoelg ( Dellarocas, 2003). Ot katavalmtég givon mo mhavd va
EUTIGTEVOVTOL KOl VO EVEPYOVV CUUPMOVE, LLE TIC CVGTAGELS GAL®MV KOTAVOA®TOV Tapd va
gumeTEVOVTAL TNV Tapadootokn oopnuen ( Brown, etal., 2007) ( Hennig-Thurau , et al.,
2004). To Betikd e-WOM pmopei vo, ENGEL TV EUTIGTOCVVI] TOV KATOVOAMTOV GE L0l
enovopia 1 éva Tpoidv, va PEATIOCEL TV £1KOVOL TG ETMVLITNG Kot TEAMK(A VO EXTNPEACEL TN
GLUTEPLPOPE TV KOTAVOA®TOV. Mmopel va gfvon evieddg avBopunto, ympic kopia Tpotpomn
and TG enovopieg (Cheung, etal., 2012) (Park & Lee, 2008). To e-WOM umopei v mdpet
TOALEG LOPPEG, GUUTEPIAOUPAVOUEVDV TEVIEWS TPOIOVIMYV, AVAPTNGEDV GTO HEGO
KOW®OVIKNG SIkTOmomng, dtadiktvokdv edpovp kou Site ( Dellarocas, 2003).

To e-WOM pmopet va €xet onpoavtikd ovtiktono oty tpoect) ayopds ota HECH KOWVMVIKNG
diktvmong. AxkoAovBovv opiopévol Tpdmot e Tovg omoiovg 10 e-WOM pmopel vor ennpedoet
™mv mpdbeom ayopdc:

1. Epmetooivn: Ot katavaAotég ivorl o mihovd va EUTIGTEDOVIOL GUGTAGELS 0T
@IAOVG, GVYYEVEIC 1 OKOWLO KOL OyVDGTOVE GTO OL0SIKTVLO TTOPE VO EUTIGTEDOVTOL TV
napadootakn opnuct. To Betikd e-WOM umopet vo avEAGEL TV EUTIGTOGHV TOV
KOTOVOA®MTOV O€ o Enmvopia 1 éva Tpoidv kor va emnpedost v npdbeon ayopds (
Hennig-Thurau , et al., 2004) ( Brown, et al., 2007).

2. Kowovikn anéocitn: To Oetikd e-WOM umopei va pnoiuedoel wg KOWOVIKN
amodelgn OTL Eva TPoldv N Lo LANPESia elval VYNANG TOLOTNTOG Kot SNUOPIANG,
yeyovdg mov pmopel va awéncetl v a&io Tov Tpoidvtog Kot vo EMNPEACEL TV
npoBeon ayopdg (Cheung, et al., 2012).

3. Xuvagewa: To e-WOM otoyevetl 6 GLYKEKPLUEVO KOO PACEL TOV EVILAPEPOVTOV
KOl TNG CUUTEPLPOPES TOV, KOPIGTOVTUG TO TO GYETIKO Kot EEATOUIKEVIEVO. AVTO
umopei vo avénoetl v TOavOTNTA £VOG KOTOVOAMTNAG VoL EEETAGEL TO EVOEYOLEVO VOl
ayopdoel 1o mpoiov ( Park & Lee, 2008).

4. TIanpo@opisc: To e-WOM umopei va Tapéyel AETTOUEPELS Kol EIMKPLVELG
TAnpoeopiec Yo Eva mpoldv N o vanpecia, ol omoieg Umopovv va fondncovv tovg
KOTOVOAMTEG VO AMAPOVV TEKUNPLOUEVES OTOPACELG GYETIKA LLE TO av Ba ayopdcovy 1
oy ( Dellarocas, 2003).

5. Aéopeven: To e-WOM pnopei vo S1evkoAdVEL T SEGUEVGT] HETAED TV
KOTOVOA®TOV KOl TOV ETOVUHLAOV, YEYOVOG TOL Hmopel vo fondnoel otmv
0odoUNoT oYécemv kot oty avénomn g apocioong oty enovopia (Cheung, et
al., 2012) ( Hennig-Thurau , et al., 2004).

H avémtuén mhat@opudv Kowevikng diktdwong, orwg social media , virtual kowvotnteg,
blogs, @opovu kot yevikd n xpnon texvoroyiog mov Paciletor ©1o S106iKTLO, EMETPEYAV GTO
Kowo va cvppetéyel 6to e-WOM. T'evikd, givor éva epyoleio EMKOVOVIOG LOPKETIVYK TOV
gvoouat®vetol oto marketing mix xon cvykekpiuéva otnv tpowbnon ( Prahiawan, et al.,
2021).Eivon éva véo poivopevo mov éxet avamtuyfel ta tedevtaia ypodvia Adyo g paydaiog
avamtuéng kot xpriong tov internet ko twv social media. O ypnoteg emKOVOVODY
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ONUOGLEVOVTOG KPITIKES KOL PMTOYPAPIES OE 1GTOTOTOVG, avoulNTOVING GLGTAGELS 1| OAMG
dnuovpyodv kon popdalovion mAnpoopies oxetikd pe to brand (Viglia, etal., 2016). H
paydoio odEnon g xpnong tov social media €yetl kdver to e-WOM molV mio
amotelespotikd. EmmAéov, n avénuévn ypnon tov Kivntdv ThAEPOVOV ETLTPETOVY GTOVG
¥PNOTEG VO Lotpdlovtal o e0KOAN TIG EUTELPIES TOVG 6TO dLadikTvO. Ag €K TOVLTOV, OL
KOTOVOA®TEG EXOVV AVENGEL TIC MNUOGIEVGELS TV GYOAIWMV TOVG G JLOSIKTLOKA
neppdirovta. To e-WOM Oempeiton 6Tt emnpedlel TV amd@UCT] TOL KOTOAVOAMTY Y10, TV
ayopd evOc TPoTOVTOG 1 OGS VINPEGING Kot £Ivol To AmoTEAECLOTIKO o€ £va, SLOUSIKTLOKO
nepiBdriov M mepiPdiiov social media.Me gvpvtepn kdAvyn dadiktHov TAEOV GYEdOV GE
6Ao 1oV KOG O , Ta Social media givan évo amd o IO AITOTELECUATIKG, EpYOAEi Yo TN
dnuovpyia emkovoviov e-WOM (Hendrayati & Pamungkas, 2020). 'Evae brand pmopei va
EMKOWVOVNGEL VO VOO GTOVG KOTAVOAMTES TOAD YPYOPa KOl GE TPAYLLATIKO YPOVO
doyeTA LE TO HEPOG TOV KOGLOL ov Ppioketar KAmolog. Xe avtifeon Le T0 Tapadoctokd
WOM, 10 e-WOM pmopet vo 610000t oA ypriyopa kot ivar mo mpocsPAciio ond 6tovg
katovormtés. Emmiéov, yio tovg Chu xon Kim (2011), to e-WOM dev mepropiletan noévo oe
@ihovg N otKoYyéveLd, OALG popel va AGPet xdpo LeTalD EVIEADG AyVOGTMV TOL Eivol
YE@YPOUPIKG SOCKOPTIGUEVOL, HEcm Tov dadiktoov (Castellano & Dutot, 2016). H
emkowvovia péom tov e-WOM  pmopel va sopPet peta&d atdpmv mov Exovv eAdytot 1
KaBO6A0V oyéomn peta&d Tovg Kot Umopel va €ivar avavourn. Avti 1 avovopio propei va
eMTPEYEL 0TO GTOHO VO LOPAlovToLl TIG OTOWELS TOVG XMPIg VO OITOKOAVTTOLY TNV TOVTOTNTA
toug. Kabag ta social media ko ta ynoloxd kavéhio, exekteivovral, n dovaun tov e-WOM
€xel emiong avénbet, Exovtog MAEOV TOYKOCLLO ETLPPOT. XTIG TEPIOCOTEPEC MEPMTMOGELS, TO €-
WOM Bewpeiton a&tomiot kot 1oyvpn anyn minpoeoptdv.Ot amoyelg TV KOTavoAOTOV, Ol
amoPAcELS ayopds Kot ot avafe®PNoELS LETA TN YPTON UITOPOVV VO, EXNPEACTOVV Omd TO €-
WOM (Septiari, 2018). Ta unvopota péow tov e- WOM popdalovior ypryopo petoéd tomv
YPNOTAOV GTO NOSIKTVLO Kot £XOVV TN LOPPY| SOIKTVOKADV E€L00TONCEWDY, KPITIKMV, ATOYEDV
K0l GLGTACEWV. AVTEG 01 TNYEG TPOGPEPOVY TANPOPOPIES Y1 TPEYOVTES, TPONYOVLUEVOLG KoL
UEAAOVTIKOVC KATOVOAMTEG EVOC TPOTOVTOC 1 Hiag vanpesiog. Ot etaupeieg emmEEAOVVTOL
emiong and 10 e-WOM, kobdg emitpénel v eVKOAITEPT avayvdpiloT Tov teAdt. Emumiéov,
10 e-WOM cegivon évag eOnvog tpdmog emkowvaviag pe mbavoig meldrteg ( Al-Gasawneh &
Al-Adamat, 2020). Opiouéveg ueA£TeC 6TOV TOUED TOV HAPKETIVYK Exovv deiel mdoo
onpovtkd givon to e-WOM, omodetcvdovtog OTL 1) OLKOVOUIKT 0t000GT) TV ETALPELDY
UTOpEL VoL ETNPEOCTEL OO TIG SLAOIKTVOKEG KPITIKEG TOAAEG POPES €lTe apvnTikd gite BeTiKA
(Viglia, et al., 2016). H otpatnyikn 1oV HEoOV KOWVMOVIKNG SIKTO®ONG 7oL akolovbel o
emyeipnon, unopel va kabopicel v anddoon TV ETEVOLGEMVY TNG KOl UTOPEL Vol
dnuovpynoer a&ia kon avamtuén tov brand (Harrigan | et al., 2021). Zoupovo pe peréteg
7oV £Y0VV Yivel, vadpyovv Vo dropopeTikd gidn e-WOM: opyavikd/ecmteptkd Kot
EVIOYLUEVO/EEDYEVES. XNV TP®OTN TePinTwon, 10 e-WOM gppaviletar awbdpunta omd tov
ELAT, EVO 0TN 0gVTEPN TTEPITTOON 1| €TONPELD TAPAKIVEL TOVG TEAATEG VO EMLTAYHVOLV TN
dddoon tov e-WOM (Viglia, et al., 2016). Zouewva pe tov Anderson (1998) o1 e€oupetikd
dVGAPESTNLEVOL TELATEC TTOPAYOVY LEYOADTEPO €-WOM 06 TOVG TOAD IKOVOTOUEVOVC
TEAATEG, EVD 01 TEAATEC OV €lyav HETPLEG EUTELPIEG EVOLUPEPOVTUL ALYOTEPO VO, OVOPEPOVY
TIG AMOYELS TOVG 0TO0 JladikTvo. QotdG0, o peAéTn omd Tovg Banerjee kot Fudenberg
(2004) deiyver 6TL M TAoM Vo dnuoctedovtar akpoicg Pabporoyieg avti yio uETpileg dev peEldVEL
™mv emidpaocn tov e-WOM (Viglia, et al., 2016). To e-WOM dev mepilopileton povo ot
Betikn mAgvpd, CAAG VITAPYOVY KoL APYNTIKG GYOAL TOL LITOPEL VO YPAPTOOV Vi £VOL TPOIOV
N po vanpecio. Avtd pmopei vo cvuPet av vdpyel Evag M pid OLAd0 SLOSIKTLOK®Y
KOTOVOAMTOV TOL €IvVoL SVGOPESTNUEVOL 1] OTOYONTELUEVOL pE Eva ayafd 1 Lo VINpPEGiaL.
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Otav 10 -WOM egivor Oetid 10te antd €xet 0eTikd avTikTumo oy gTaupeia , vod av givol

apvnTiKd pmopel va £xel apvNTIKO OVTIKTUTO GTNV TOANCT 1] TV €m@VLLLiN £vOG TPOidvTog 1
pog vanpeoiog (Hendrayati & Pamungkas, 2020). Zvvoikd, o eWOM givon £va 1yvpo
ePYOLEIO Y10 TIG EMYEPNOELS Y10 VAL XTIGOVV TNV ovayvepiodtta Tov brand tovg ko va

EMMPEACOVY TI CLUTEPLPOPH TOV KUTAVOADTOV GTNV Ynoelokn emoyn. ASl0Totdvtag ™

dvvoun tov e-WOM, ot enyelpNoEIS UTOPOLV VA 0ELOTOMCOLVY TV KOWVOVIKT ETLPPON TOV

TEAOTMOV TOVE KOL VO, OLKOSOUTNIGOVV 10YLPOTEPEG GYECELS LE TO KOWO-GTOYO TOVC.

2.2 Influence marketing

To influence marketing eivon £vac TOTOG GTPATIYIKNG UAPKETIVYK GTHV OTOI0, Ol EMWVLIEC

ovvepyalovTol [LE GTOL 1] OPYOVIGLOVS LE ETLPPON VIO TNV TPOMONGT TV TPOIOVI®V 1| TV
VANPESLIOV TOVS. AKOAOVOOVV Kool Lo AemTOpEPEIC OpLOLLOL:

1.

Xvuvepyasia: To influence marketing eivon pio cuAroykn Tpocmddeto petal&d
EMMVOILAOV KOl OTOR®V 1) opyavicpdv pe emppon. Ot enwvopieg cuvepyalovon pe
TAPEYOVTEG EMPPONG Y1 VO SNULOVPYIGOLY TTEPLEYXOUEVO Kot VO TPowOGovv Ta
TPOIOdVTO. 1 TIG VINPEGies Tovg 610 Kowvd tov influencer (Usman & Okafor, 2019).
Anmovpyio oyxéocmv: Toinfluence marketing dev givan pio epdmoé cuvoiloyn, oALG
Lo, LoKpoTtpOOeG U GTPATIYIKT OIKOOOUNoNG oYécemV. Ot ETmVLLIEC GTOXEVOVY G
dMovpyio. aVOEVTIKGOV GYECEMV LLE TOPAYOVTEG EMLPPONG TOV UTOPOVYV VOl
weeAnoovy Kot Ta. 00 pépr pokporpdbsopo (Khamis, et al., 2016).

Epmetosivy kot a&rometia: Ot influencers Bewpovvror a£1dmioTol and Toug
omadovg Tovg. Ot EnMVLLiEG a&LOTOI0VY TNV EUMIGTOGVUVT KoL TNV 0510TIoTIO TOV
influencers yiwo va TpomBfGOLY Ta TPOIOVTA 1) TIG VANPEGIEC TOVG O€ £VOL 1B10{TEPO.
agooctowuévo koo (Pantano & Viassone, 2015).

AvOevrikomyra: To influence marketing Baciletoar o avbBevtikd mepieyOUEVO TOLV
éyel amynon oo kowo tov influencer. Ot erwvopieg npénet va cuvepydalovion pe
apdyovteg emppong mov popdlovral Tig a&ie Kot TIg TENOBNGELS TOVGS Yol VO
dnuovpynoovy avbevtikd meplexduevo mov eivon oyetikd pe to koo tov influencer
(Abidin, 2018).

Metpiiowna onoteréopoara: To influence marketing dev cuvdsetar povo pe v
AVOYVOPLCIUOTNTO TNG EMMOVUUING, OAAR KOL LE LETPHGLLN OTTOTEAEGLOTO, OTMG
avEnpéveg TOAGELS Kat apocinon. Ot emmvopieg mpémetl va Tapakolovbody Kat vo.
petpovv tov avtiktono tov influence marketing kopmavidv yio va Stacearicovy Ot
givan amotelespoticég (Knoll & Matthes, 2016).

Yvvonrtikd, to influence marketing pmopei va ennpedoet v mpdOeon ayopds ota péca

KOW®VIKNG SIKTO®MGTG e ABpopovs TpOTOVG.

1.

Epmotooivy ko aélomiotio: Onwg avagpépbnke mporyovpévamg, ot influencers
Oeopodvtar a&lomietol amd Tovg akdiovBoic tovg. Otav ot influencers mpoteivouv
£va TPoToV M o VINPEGia, ot akdAovBoi Tovg givar o TOAVO Vo EUTIGTEVTOVY KoL
Vo TG TEYOLV TIC GuaTdoelg Tovg (Pantano & Viassone, 2015) .

Kowaoviki arédeién: To influence marketing Boocileton emiong otnv évvola g
Kowwvikng anddeiEng. Otav ot followers BAémovv dti o1 GALOL YpNGILOTOLOVY Kat
amoAapPavouy €va Tpoidv 1 po vanpecia, eivon wo Thovo vo cachdavovtor ciyovpot
yuo va kévouv ot id1ot pia ayopd ( Kaplan & Haenlein, 2012).
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3. XovaoOnpoatikng odvoeon: Otinfluencers onuiovpyody Guyva TEPLEXOUEVO TOV
glvon oyetiko Ko edkvotiko. Otav o1 axdAovBor ancBdvovtor pio cuvoisOnpotikn
oOvdeon pe évav influencer , givon mo mOAvO vor ETNPEAGTOVY ATTO TIG GVOTAGELS
tovg (Abidin, 2018).

4. TIanpo@opisgmpoiovrog: Ot influencers mapéxovv cuyva AETTOUEPEIC TANPOPOPIEC
GYETIKG [LE T TPOTOVTA M TIC VANPESIEG TOL TPOWHOVV, 01 OTTOlEC PLTOPOVV VO
Bondnocovv tovg akdrlovboug va Adpovv anopdoeig ayopdc ( Mangold & Faulds,
2009).

5. Exkmtoosig kol tpomOnicseig: Ot influencers pmopovv emiong vo Tpoceépouvv
OMOKAELGTIKEG EKTTOOELS 1) TPOGPOPES GTOVG AKOAOVOOVG TOVGE, Ol OTTOiEg UTOPOLV VO
TOVG MAPAKIVIICOVY Va. Kavouv pia ayopd (Pantano & Viassone, 2015).

To influence marketing sivar pio exéxtoon g apykng £vvolag tov WOM marketing, to
omoio eoTialeTon o€ Vo KOWVMVIKO TAMIGLO Kol EKTEAEITAL [LE TTLO EMAYYEALOTIKO TpOTO. Eivon
Sapopetikd amd o WOM marketing, xaba¢ emttpénel otovg enayyelpotieg tov marketing
va £YOVV TEPLGCOTEPO TOV EAEYYO KO VO, GUAAEYOVV GTOYEVUEVEG TANPOPOPIEC TYETIKA LLE TOL
amotelécpoto pog Koumaviag. H epedvion kot n ow&avopevn MUoTKOTNTO TOV LECHV
KOW®VIKNG SIKTOMGNG 00NyNOoE 6TV EUPAVIcT VE®V TTpoceyyicemv marketing, cuykekpiuéva
tov influence marketing (Youssef & Lebdaoui, 2020). To influence marketing sivat £vag amod
TOVG TOYVTEPO AVATTVGGOUEVOVG TOUEIG Ko Bactkog topéag Epguvag marketing (Harrigan | et
al., 2021). Mropei va optoTel ¢ 1o SodIKOGIo EVIOTIGHOD KOl EVEPYOTOINGTS ATOU®Y TOV
0oKOOV UEYAAN ETLPPON OE £VO, GUYKEKPLULEVO KOWVO-GTOYO 1| LEGO, TPOKELEVOL VO
CUUUETACYOVY 0TV eKotpateio gvog brand pe oxond v adénon tov brand awareness, twv
noAnoeov 1} tov engagement (Youssef & Lebdaoui, 2020). Eivaw évag tpdmog va yticet
oyéoelg o brand pe tov kaTavoAmTr Kot puropel vo givar oAl xprioog yia to. brands ta
omoia avolnTovV vo ETEKTEIVOVY TO KOIVO TOLE KO VO, GTOKTHGOVY TLO (PUVOTIKOVG OTAO0VG.
To influence marketing ywpiletar oe dbo xarnyopieg : H npdn sivan to earned influence
marketing to onoio mpoépyetan and amipwteg N Tpovmdpyovoe oyioelg pe influencers M
neplexouevo tpitev mov tpowbeiton and influencers. H dgvtepn eivon 1o paid influence
marketing, 10 omoio cupneplopfdvel TAnpouévec kopmavieg marketing, yopryie,
TANPOUEVES Srapnuicelg mov Tpofdiiovial mpv amd Kdmoto Video 1 onovdinote péco oe
éva keipevo. Omolodnmote dropo, opdda,brand i pépog ,0a umopodoe evdeyouévag va
emnpedoet évo kowd-otdyo. Mepikoi Eumopot ypnoponotovy to influence marketing yia va
gdpadoovv v aflomiotio Tovg otV ayopd, dAAot yia va culntndei To brand tovg ko dAlot
Yo v, 00EAGOVVY TIG TMANGELG TOV TPOTOVTOV TOVG 6TO SLAdIKTVO 1 GTO KUTAGTHLLOTO.
Emopévog, n a&ia mov dnpovpyei to influence marketing pmopei va petpndei pe moAlovg
tpomovg. To influence marketing avtiei v a&io tov and 3 myég, v Tpocéyyion,
ouvvaeela kot v ariynon (Sudha & Sheena , 2017). H dvodog tov Influencer Marketing
BonBnoe to brands vo xatavoncouvv 0Tt ypetdleton pia oAy eotiaong, kabdg ot yproteg
gumotevovtal Toug influencers mepiocdtepo and onodmoTE EMyYEIPNOT OTAV TPOKPLTE VL
gmAé€ovv éva mpoidv . To dueco marketing dev givan TAéov 1060 anotelecuatikd 660 6T0
apeABOV, yEYovOg OV dMovpyel TV avaykn yio v a&loAdYNon UG CTPATIYIKNAG TOV
ypnowonolel mepieyopuevo 1o omoio mpoépyetar and influencers. Ou influencers ota social
media givar and T1g Pacikég emAoyég Tav peydiov brands dtav 0éhovv va Tpowdicovy éva
TPOTOV 1 L VINPEGio. AvTO oQeileTan 6TO YEYOVOG OTL OL TANPOPOPIEG TOL TPOEPYOVTAL AT
influencers Bempovvtal amd TOVE KOTAVIAWMTEG MG O TPOSMOTIKES, aOEVTIKEG, a&1OTIOTEG
kou ypnotpeg (Harrigan |, et al., 2021). Zopemvo e pio LeAETn mov €yve 0TV AUEPIKN TO
influencer pdpxetivyk eivor n 6edTEPN MO AMOTEAEGHOTIKY GTPOTNYIKY TpodONong. Evd to
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94% TmV EMAYYEALLATIOV PAPKETIVYK TOV £)0LV ypnoipomomost kaumavieg influencer
pépketivyk Tic £xovv Ppet andivto amotelespatikés . Exet avapepfel 6t maveo and to 70%
TOV KATOVOAOTAOV givor mo whavo va ayopdcovy évo Tpoidv 1 vanpecia IOV TOVG
npoteiveTon amd Kamolov mpoocwmikd (Harrigan | et al., 2021). ouewva pe tovg Brown kot
Hayes (2008), 1o influence marketing eivon n npdén evog e€mtepikod atdHov OV EmNPedlet
TG emhoyéc tov katavalotdv. To influence marketing sotmialel oe influencers mov
gmnpedlovv £va peydro aplfud atdpmv, £To1 dote va ovERoovy 1o kKowvd-otdyo evog brand
L€ GKOTO VO, EMIKOLVMOVAGOLY TO UNvopo mov Bélel va tpowbnicet £va brand. O Conick (2018)
Mlwoe ot ot influencers kepdiovv TV eUMIGTOGHVI TOV KOTAVOADTOV GE CUYKPLON UE
GAAeg dradiktvakég mnyéc (Chopra, et al., 2020). Ot influencers dnpovpyodv opeidpoun
emkowvovia yio éva brand oe dadiktvaxég mhoatedppeg dnwg to Facebook, to YouTube 10
Instagram, K.Am., ylo vo. EXNPEACOVY TOVG SLAOIKTLAKOVG aKOAOVLBOVE Tovg, BeTikd TTPOg TO
ovykekpévo brand. Ot emayyehportieg tov pdpketivyk ypnotpomolodv eniong influencers yia
VoL OAANAETIOPAGOLV LLE TNV OULEdA TOV KOTAVAADTMOV TOL GLVIOMG TOPOKAUTTOVY 1)
amoPevyoLvy TIg drapnuicels. Mua éxBeon and v ‘Evaoon Efvikav Avwgnuictov tov Anpilio
tov 2018 avépepe 06T tepinov 1o 58 % tov enwvudv elyav oyéoeic pe nepinov 25
influencers to 2017. Zouewvo pe v epevvnuiky etapeion A. C. Neilsen, to influence
marketing eivan o amodotikd o€ cOykpion ue to digital marketing. Evd n idio ékBeon
avapépet ot ot influencers PBonbodv oty emitevén VYNMAOGTEPNC OVAYVOPLGILOTITOG,
déopevong ko aposioong tov brand (Chopra, et al., 2020).T o arote héopato TG £PELVAC
twv Chopra et al.(2021) £dei&av 611 1 o dnuoeidng katnyopia ota social media frav ta
ta&idio axoAovBobdpeve amd T pLoda, T SloKOCUNGT TOV CTLTION, TN GOTOYPUEIo. KoL TN
@Vo1. Avtd ta £ion akoAovbnOnkav Kuping oto Instagram o oyéomn e GALEC TAATEOPLLES
LECOV KOWVOVIKNG OIKTOOGNG AOY® TOL omttikol meplexopnévon. Ta xOumt Ko ot acyorieg
Nrav ot Bactkoi odnyoli TV ypnotdv va akoAovbnoovv kdmotovg influencers.
Hopampnnke emiong 61t 01 cvotdcoelg mov £ywvay and influencers, odynoav ce ayopd.
Amo6 toug 57 gpomBévteg g £pevvag tv Chopra et al.(2021) oyeddv 1o 80% dMAwacav 4Tt
ot influencers Tovg kpatovv gviepovg yia to brand, To 70% dMAwoe 6Tt ot influencers tovg
emnpedlovv Betikd yia to brand, , evd to 25% ennpedotnke BeTiKd yio TV ayopd Tov
TPOIOVTOC 1 TNG LANPEGiNg OV Tovg TPOTEVE KAmolog influencer . And to mapoamdvm
npoxvntel 0Tt ot influencers emmpedlovy v ayopaoctiky couIEPLPopd TV Kotavoiwtov. H
3o £pgvva £3e1ée Ot o1 epmBEvteg emmpedlovion amd dagopetikovg influencers avéioya
LE TV KoTnyopio TPoidvimv 1| VANPESIOV TOL TOVG EVOLUPEPEL:

* O celebrities mpoTunOnKav yio katyopieg 0mw opop@Ld, tpodmog (mNe, yoyoywyio, noda
KO LLOVGTKN.

* Ot emayyehpatieg bloggers mpotyundnkav yo katmyopieg 6mwg to&idia, ekmaidevon, DIY
ko lifestyle

* Ot pukpo-bloggers mpotundnkav yo kotyopieg 6mwg eaynto, ta&ido, dapopetikol THmOL
Eevodoyeimv.

* Ot pidot ko M otkoyévela TpoTiunOnKay yio katyopieg 6mmg Piiio.

H 7o 6bokoAn mpoxinen yia Tig EnLEPNOELS Eival 0 eviomiopdg tov cwotov influencer yua
TO KOWO GT0Y0, TPowhdvTag 10 cmotd uvopa. H vynidtepn anddoon g emévovong, To
mEPLEYOUEVO TTOL givan To 010TIGTO, 1) KAADTEPT SEGEVO LLE TO GYETIKO KOWVO-GTOYOG, Ol
amokpicelg oxeddV 0 TPAYULATIKO YPOVO Od TOVS KATOVOAMTES, £YOVV MG OTOTELEGLO TNV
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avEavopevn dnuotikdtnta tov influence marketing (Chopra, et al., 2020).01 influencers givon
YPNOTEG TOV LECHV KOWOVIKNG SIKTOMGONG TOL GLYKEVTIPOGAV £vav aptdpd and akdiovfovg
onpovpy®dvTog Ui owBeVTIKT] SOSIKTLOKY TPOcOTIKOTNTA. Oempovvial e101K0l GE
OLYKEKPLUEVOVG TOUEIC EVAlaQEPOVTOC, OTtmg 1 uoda, To life style , n pwtoypagio, ta tafidio
K.Am. Ot influencers dnpiovpyodv Pabvtepovg YuyoAoytkovg deapLovg e toug followers tovg
popdlovtac TEPLEYOLEVO OO TNV TPOCSOTIKTY Tovg (on (pmToypapicg, Pivieo kat
OPUCTNPLOTNTES) OMULOVPYADVTIOG ETCL LI IGYVPN OLASIKTVOKT TowTOTNTO. Ot HEAETNTEG
éxovv cuvdioet toug influencers pe v mpomONno”N TPOIOGVIOY GTO HEGH KOWOVIKAG
diktvmong . Qotdc0, POVO Eva LUKPO PHEPOS TOVL TEPLEYOLEVOL TOVG TTEPLEYEL KaBapd
mpodOnon mpoidvtwv. Ta otorgeior deiyvouv 6Tl ot omadoi TowTilovTol To £VIOVA LE TOVG
influencers twv pécwv KOWVIKNG SIKTOM®GNG TOPA LE TIG TUPAGOGIUKEC SUCTUOTNTEG O
Tpayovdicotég M nBomolovg . Ot axdAovbor avtilapfdavovtar tovg influencers ®g mo
TPOo1TONS amd TG NAcNUOTNTES, YEYOVOS OV GUUPIAAEL 6TV awénuévn
OMOTEAEGLOTIKOTN T TOV TpomBnuévav and avtods tpoidviov. H aflomiotio kou m
texvoyveaia tov influencer givon vyiotg onuociog, KEOMS VTG TO YOPAKTNPLETIKA
GUVOEOVTOL GUECH LE TO TEPLEYOLEVO TG ETppong. O aptBpdg axkorlobbwv deiyvel Tov aptOpd
TOV YPNOTOV TOV EIVOL EYYEYPULUEVOL GTOV AOYAPLOGHO HECHV KOWMVIKNG SIKTOMONG EVOG
influencer. Q¢ ex tovtov, 0 aP1OUSC TOV aKoAoVO®Y glvan KPIGIHOC Y10, TV EVioYLON TNG
amynong TV unvopdtev tov influencers. v ovcia , ot influencers kortrnyoplomotovvrat
o€ SpopeTikég doPfabicelg dnpotikdtnTag ovaioya pe to péyedog twv followers tovg.
"Evac vymAotepog ap1fudc axorobbmv onuaivet 6t ot influencers  givar evepyd péin g
KOWOTNTAG TOV HECMY KOWMOVIKNG OKTO®ONG Kot givar Tpoddupot va cupfadicovv pe GAAovg
ypNoteg oty TAoteoppa. ‘Eva peydho pépog g ovvaung tovg vo meibouvv, tnydalet amd v
tovtion tov followers padi tovg. Tho va vrootpi&ovy avtod 1o emyeipnpa, ot Djafarova ot
Rushworth (2017) danictocav 0t o1 ypriotes Tov Instagram teivouv vo EUTIGTEDOVTOL TOVG
influencers pe pkpotepo apBpd akorovBwv and exeivovg pe peyaidtepes Pacels akoroLOwV
( Tafesse & Wood, 2021). Télog 1o influence marketing givon pio oTpatnyky mwov
YPTCLOTOLOVV Ol ETAUPIES Y1 VO EVIGYVGOoVY T0 brand awareness TOLG “EKUETOAAEVOUEVES”
™mv dnuotikdtnta Tov KAPe influencer. Xvvolikd, to influence marketing eivon pia
GUVEPYATIKT] GTPOTNYIKY OIKOGOUNGNG OYECEMY TOL OEIOMOLEL TNV EUTLGTOGVVY, THV
a&lomotio Kot TNV oOEVTIKOTNTO ATOL®Y 1| OPYOVICU®Y LLE EMPPON| Yo TV TPomONo”
TPOTOVIOV N VINPECIOV GE £VOL 1O10UTEPA APOCIOUEVO KOWVO.

2.3 Brand Awareness

"Eva 1oyvpd brand eivon icog to 1o modvtipo meprovstokd ctotyeio pog etoupeiog (Ye &
Van Raalj, 2010). H ewova evdg brand eivon ) eniyvoon yia v vmopén avtov tov brand oto
Hooro Tov katavodot. Emiong emefepyaleton dedopéva yia to T avtilopfavovior ot
neAdtec ™ papka. Ievikd av éva brand éxsl moAd duvarh] €1KOVA aVTO EVIGYVEL TIG TOANGELS
TOL PO, KOTO CLUVETELDL KoL TOL KEPON (o emtyeipnong. ‘Eva brand pmopei va givon
omolodNToTE G , OVOpa, £KPpacT 1 chvBeon OA®V avtdv, oL eEnyel Ko dg kot Ta&tvopel
éva gpmopevpa. Emmiéov, avantucoetl pio e101KOTTO. OV SLOKPIVEL TO TPOTOV Od TOVG
avioyoviotég tov (Bhatti, et al., 2018). To brand awareness avagpépetar 610 eninedo
aVayvAaPLoTMS, ammodoyng Kot ovVAKANGNG 00 TOVG KOTOVOAMTES Wag puapkog. Eivoln
KAVOTNTA. €VOG SUVNTIKOV ayopooTh va avayvopilel 1 va Bopdrol 6Tt pia Ldpko. oviKel 6€
uo. cvykekpipévn katmyopia mpoioviav. O Keller (2009) £xer onidoet 6t 0 brand
awareness 0Qopa T SVVOUN TNG UVAUNG TOV KATOVOAMTOV TOL avTIKATOTTpilel v
wKovotnTo Tovg va Bupodvton 1 va avayvopifovv o pdpro o€ SlopopeTkéc GLVONKEGS.
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Eniong, peidvel tov xpovo mov Ba Eodéyouy ot KoTavalotéc oty avaltnoeT Tov mTpoidvTog
1N g vanpeciog mov Ba ayopdoovv. O Aaker (1996) éxel dnidacet 6TL T0 brand awareness
amoteheiton omd T€GGEPA EMIMESA: OVOyVAOPIoN Em®VLLiOG, avixkAinon pépkag, Kopveaio
pépko kot kopiopyn pépka. To brand awareness cuvendc, eivol pio avTovakAoon ToV
OUYKEKPEVOV SEIKTOV LOG LAPKOG OT®G TO GVOLLO, TO GTo, T0 GOUPBoA0 Kot To cuvOnua, (
Bilgin, 2018). To brand awareness pmopei vo cuvdebel pe 10 HEPOC EKEIVO TG UVAUNG OV
guOVVETIL Y10 TV AVOYVAOPLOT], 1] OTTO1 LE TN GEPE TG Katnyoplomoleital o€ svorsOncia
avoyvoplong kot pepoAnyia avayvopiong ( Ye & Van Raalj, 2010). Eivon évag
TOALOLICTOTOG OPLOHOG TOL TEPIAAUPAVEL TN YvOpLia LE TV ETOVLLLN, TN duvatdTnTa Vo
peiverto brand ot pvnun tov kotavolet , TANnpoPopicg kat 1éec yia o Tpoiov. Ot
Ekhveh xon Darvishi (2015) emonpaivouv 6t to brand awareness cyetileton pe 10 6OVOLO
TOV TANPOPOPLOV ot pviun. H ikavdémra tov katavoiotdv va avayvopilovv o
envLpia VO NAPOPETIKEG GLVONKES avTavoKAG TV avTiAnyn Tovg Yo T pépKa. ZOpemva
pe mv Slisha Kankariya to brand awareness kpoté véovg Teldteg mov Epyoviol GTny
emyelpnon, €161 ®oTE TEMKA va. Yivouv mictol teldteg (Adiwijaya, et al., 2021). Kabdg o
KOOUOG EIGEPYETOL TOPAU GTIV TETOPTN Propunyavikn enavactact), 1 orovdomdtnta Tov brand
awareness £yet avénbei onpovtikd. Ta topdderypa, o Christensen, kabnyntig tov Harvard
Business School, tpdteve 611 Tpv and o dekaetio, Kotd HEGO OPO, Ol AUEPIKAVIKEG
emyepnoeig eronyayav epimov 30.000 kovotopieg mpoidoviwv oty ayopd. 261000, 0
Stebbins (2020)dnidvel 611 T0 2019, o1 opepikavikég £Talpeiec Tapovsiocay auéTPTES
KOVOTOpiEG VE®MV TTPoidvVTwV Le ouvoAlkn a&ia 14,7 tpioekatoppvpiov dolapiov
(Chinomona & Maziriri, 2017). Tlepautépmw, ot He et al. (2017) miotedovy O6TL 1) amyno”n Tov
brand d&ievkodiver Tig TpooTABEIEG EMKOVOVIOG TNG EMYEIPNONG TOL PEATIOVOVY THV
eumepio Tov katovorlwtdv. To brand awareness Oswpeiton ©g pio amd TIC TO GNUAVTIKEG
TTUXEG TNG OTPATNYIKN NG EM@VLUING. AVTOG 0 16YVPIGHOG oPeileTol oTo dTL To brand
awareness dnpovpyel woyvpdtepn UVNAUN TS ETOVLRiaG Kot dnpovpyel pa 6tevotepn oyéon
N ovvdeon pe toug mehdrteg (Razak, et al., 2019). EmmAiéov, n avoyvopioitomto g
enovopiog eivar vrevdovn ya ) Pedtioon g aglag g emovopiog, g 160G ™G
gnmvopiag kot tng agocinong oty enmvopia ( Pribadi, et al., 2019). To brand awareness
Baocileton d0o Pacikd otoryeio: v avoyvopiorn tov brand kot v avdxkinon tov amd v
uviun. Mropei vo Oewpndel og 1 tkavotnTa TOL KOTAVOA®TH Vo ovayvepilel, va
OTTOLLVILOVEDEL KOIL VO avOKOAET TN papka o€ ddpopec Kataotdoels. H BipAtoypaopia to
opilel og ™ dOvoun Tov KOUPOL TG EMOVLLING GTN LV KOl TO TOGO €OKOAN £PYETOAL GTO
LOoAS 1 emwvopio. Qotdc0, 1 a50TIOTIO TG ENMVOING OTULTEL amd TOVG TEAATES VO
avtilopfavovtor 6Tt 1 eT@vupio eivarl a&OTIoTN Kot £YEL TNV IKOVOTNTO Vo 0rrodidet Betikd
oe avtovg (Anees-ur-Rehman, et al., 2018). "Evag meldtng mov avayvopilel evkoro éva brand
umopel va dtokpivel TOAD Mo EVKOAN TV ETOVLUIN KOl LITOPEL VO TN GLOYETIGEL LLE T
YOPOKTNPLOTIKA TNG. Zopeova e tovg Kumar &Arthi (2020), to brand awareness
YPNOLEVEL ®G KivynThplo Suvapn o1n dadikacsio ANYne amopdcemy and Tov meEAT
(Adiwijaya, etal., 2021). Mo, emygipnon , Y10 va EVIGYOGEL TV EAKVOTIKOTITO TG
Kouvotopiag Tov mpoidvtog kol Thg eumetocvvig mpog to brand , o mpénet vo, Stucpariost
ot 0 mehdng £xervynAd eminedo brand awareness. ‘Etot évog katavalmtig oicOdvetonl 0Tt
to brand dsougdeton va vrootnpi&etl ko vo Beltidoet o Protikd tov eminedo. To brand
awareness cav oplopog GUUTEPIAOUPAVEL TN YVOPLULio [e TV Er@VLpia, Tn duvaToTTo Vo
peiver to brand ot pvnun evog KotaveA®t Kot T TAnpopopisc yia o mpoidv. Ot Ekhveh
ko Darvishi (2015) emonuaivovv 611 to brand awareness oyetiletar pe 10 6HVoro
TANPOPOPIDV TTOV £YEL KPATNOEL KATO10g 6TV KvAuUN Tov, Yo éva brand.H wavoémro tov
neAat®@v va avoyvopilovy éva brand vio mowileg cuvOfKeg, aviavokid TV eniyvmor| Toug
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oyetikd pe ™ pdpko. To brand awareness onupovpyet pio LeyGAn cuGYETION GTI LVALN Yo
pa cuykekpuévn papka. Etvar évog and toug kOplovg mapdyovieg yiao ) onpiovpyia
npootifépevng atlog g emmvopiog kot Oempeitan eniong wg évag omd Tovg Pactkodc
TAPAYOVTIEG OV EMNPEALOVY TO EMIMESO YVMDONG TOV KOTAVAADTMOV oYETIKG 1e to brand
(Chinomona & Maziriri, 2017). Ov Hoyer kot Brown (1990) &ég1i&av 611 o1 dvBpwmot mwov
yvopilovy o etovopio oe pia katnyopio, xopig vo Exovv ayopdost amopaitnta ovtd To
nPoidv N v vanpeoia , Bo avalntovv Aydtepo yia ovtayovioTike brands ko Oo emdéEovy
1o brand mov yvaopiovv. O Ambler (2000), dwurictwoe 6TL T0 78% TV ETOIPEIDY Sivouv
oA peydln mpocsoyn oto brand awareness. ITio tpéc@ota, 10 62 % TOV EXYEPHOEDV
TPOQipmv Tov Tapakorovbodv to brand awareness, a&loloyncov 1o cLYKEKPUEVO oToLyEio
®¢ 6gvTEPO G oNUaAvTIKOTNTA Yo v brand petd tov éleyyo mototnta. To tpia mo kowvd
kprnplo. pétpnong tov brand awareness sivon 1 top-of-mind,unaided( avb6puntn )xon aided
(voPonBoduevn) avayvopioipdmro. Ola o LETPO GUVASOVY UE TN LAPKO, LE TIC OLOPOPES
V0L ETKEVIPMOVOVTOL GTI] GUGT) KOL THV TPOGTADELD OVTATOKPIONG TMV KATOVOADTOV (
Romaniuk, etal., 2017 ). "Evag 6Alog optopdg mov oyetiletar pe mv avoyvopnoudtnte ivor
o brand-oriented o omoiog emvoniOnke omd tov Urde 1o 1994. v pedét tov vrootnpiée
OTL VITAPYOVV TPELS KVPLOL TOPAYOVTES TOV 0ONYOVV TIG EMYEPNOELS GTNV  EMAOYH TOV Vol
glvon brand-oriented. Avtd givon 1 peiwon g amdKAong TV TPoidvIMvY, 1 avénon tov
KOOTOLE TV UECHOV EVIUEPMOTC KO 1] vormoinon Twv ayopdv. I'a va yivovv brand-oriented,
01 gTaupeieg TPEMEL VAL EMKEVIPMOCOVV TIG TPOCTAOEIEG TOVG 6T dnpovpyio TPosTIBENEVIG
a&iac yio To brand. Avtd umopei va yiver ovvtovilovtag Tig dpacTnpldTNTéG TOVG TOL
oyxetilovtol pe TV papko Kot BETOVTOG VYNAOTEPT TPOTEPALOTNTA GTNV aTlEvTa TG
avoTatng ooiknong . Amd v npoontiky] Tov B2B, gumeipikéc peréteg Exouvv ogilet 6T 0
TPOCAVOTOAGUOG 0TV enmvopiog Tailel onuavtikd poro ot Peltioon g amddoons g
emovupiog kot g omddoong g ayopds. Avtd pog deiyver 0tL to brand awareness eivon
OTUAVTIKO 031 HOVO GTNV KATOVOAMTIKY oyopd odlAhd kou otig ayopéc B2B. To brand
awareness ctov topéa B2B €yet opiotel og 1 wavdnTo TV vmevfivey AMyng anoeicemy
G€ OPYOVATIKG KEVIPA ayop®dV Vo, avayvepilovv i va avakoAodv po pdpko. To brand
awareness €£aptatal amd TG TPOMONTIKES EVEPYEIEC TTOL O TPUYLLATOTOMOEL Lol ETLYEIPTION
ko omd 10 word-of-mouth evd n alomotia g enwvopiog e€optdtar cLVVE omd T0 TOCO
OMOTELEGLOTIKEC fTav 01 emikovmvieg marketing g etaupsiog otnv ayopd. Qg gk T00TOV,
pa emwvopia Bewpeiton a&omot dtov ot teddteg otov Topén B2B metevovy 611 1
enovupia eival apkeTd MMUOEIAAG otV ayopd. Ot etaupeieg o Tpémel va ekmoudehovv OA0 TO
TPOCHOTIKO TOLE, MOTE va Yvepilovv kot vo vrootnpilovv téhetn Tig a&ieg tov brand . OAin
anTi 1 SLdIKaGio, OVaPEPETOL ¢ E0WTEPIKY emmvupio (Anees-ur-Rehman, et al., 2018).

"Eva GAho ototyeio mov Oa mpénet va avapepbei £dd givan o brand image. To brand image
glvon 1 Béom mov Exet pia pdpxa 6to puakd Tov karavaiotr. Ot lversen kon Hem (2008)
dMiwoav o0tL 10 brand image avtimpocmneel TOV TPOSOTIKO GLUPOMGUO TOL £XOVV 0L
Katovolmtég yro éva brand mov aroteleiton amd GAOVG TOVG OPIGHOVE Kot TIG AEIOAOYNOELG
nov oyetilovtar pe to gumopkd onuo ( Bilgin, 2018). To brand loyalty eivar | apocimon mov
éxet évog mehdng oe wo enovopio. (Chinomona & Maziriri, 2017). O Said (2014) opilet to
brand loyalty wc¢ po 6gtikn ton a&lohdynong kot copmepipopdc mpog évae brand. Zdueova
ue tovg Jing Pitsaphol&Shabbir (2014), to brand loyalty ovtitpocwnevel po décugvon Tov
KOTOVOA®TI] GTNV ENOVULLIN TOV TO KOB1oTA ®¢ £va GuAo TEPLOVGLOKO GTOLYEID TOV
avtikatomtpilel v Tiun ™G etoupeiog yo o Tpoidv N v vanpecio (Chinomona & Maziriri,
2017). EmmAéov, o brand loyalty £yet exepootei mg 1o 0eTikd cuvaicOnua Tov KoTavoA®T
Yy TV 101 péipKa kot 1) TAoy Tov va ayopdlet v ida LapKa o cuyve omd TG
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OVTOYOVIOTIKEC, Yo LeyAo ypoviko ddotnua (Chinomona & Maziriri, 2017). Eivon
onNUavTIKO va onpelmdei moco peyding onpaciog givon o brand awareness yio to brand
loyalty.Ot Zhang, Pitsaphol kot Shabbir (2014) diepevvnoav v enidpaocn peta&O tov brand
awareness, tov brand image ko tov brand loyalty. Zopeonva pe ta anoteléouata g Epgvvig
TOVG, PpRKav OTL VTAPYEL pia 6VVIeoT LeTa&D brand awareness kot brand loyalty
(Chinomona & Maziriri, 2017). Ot Herjanto et al. (2020) vrootnpilovv 011 1| EumGTOCHVY
evo¢ katavolwty og éva brand eivon évo and ta o kpicipa otorygio Tov branding.
Avopépetal oTIc VYNAEG TPoGdokieg evog LA Yo pio cuykekpluévn papka (Adiwijaya, et
al., 2021). Otav évag meddg acBavetor OeTikdg Ko 6iyovpog Yo TV amddocn Tov
TPOTOVTOC, 0 TEAATNG PLdVEL YOUNAOTEPO AYXOG KOl OLCOAVETONL OCPUANG GTNV EMAOYT TOV
Ko uEYaATEPN umioTocvvy ato brand.

2.4 Content Marketing

‘Evac emumhéov mopdyovtag mov pumopei vo emnpedost Ty tpodecn ayopdg eivar n ypnion
0mMGTOV TEPLEYOUEVOD OTaV 1 emyeipnom emkovevel €va brand. To content marketing (CM)
glvon n Tpoomdfeto pag emyeipnong M pog enmvopiog vo dnpovpyncet o&ia 6Toug
(VTOYMPLOVG) TEAATEG HEGM TNG TPOGPOPAG GYETIKOD 1) dwpedv mepieyopnévov (Lou & Xie,
2020). To CM opiotnke emiong ®g pUio GTPATNYIKN TPOGEYYIONG TOV UAPKETIVYK TOV
EMKEVIPAOVETOL GTY] ONULOLPYIC KOt TN OLOVOLT] TTOAVTLLOV, GYETIKOD KOl GUVETOVG
TEPLEYOUEVOL Y10, TNV TPOGEAKVGT KOL TH JLOTHPNON TOV KOwvov — 61dy0ov £vog brand (Lou &
Xie, 2020). ouewva pe tov Ho et al.(2020) 1o CM £yetl yapakTnploTel ¢ Ui TEYXVIKN
SLOOIKTVOKOD UAPKETIVYK IOV EVOOPPOVEL TO TEPIEYOLEVO TOV SNULOVPYEITOL OO TOVC
YPNOTES. YTAPYEL YEVIKT CULQOVIR LETOED TOV EMAYYEALATIOV KOL TOV EPEVVIITOV GYETIKE
pe to okond tov CM. Xovdéetar emiong oTEVA [IE TA HEGO KOWVMVIKNG SIKTOMOTG, HE
OMOTELEG L0, OPKETOL EPEVVNTEG VO, ETLVOTIGOVY TOV Opo, social media CM ( Ho, et al., 2020).
O Wang & ChanOlmsted, (2020) opifovv 10 CM ®¢ i TeXVIKY HEG® TNG OTOL0G 0L ETALPEiEG
potpdlovtor TOAVTIILEG YVAGELS Y10 VO, OTOKTNOOVY UEPIdLa ayopds pe okomd v BeTiky
OYOPAOTIKY GUUTEPLPOPE TV Katavalotdv ( Wang & Chan-Olmsted, 2020). To CM
opileton w¢ n dradwkacio dayeiptong mov givor veHOBLVN Yo Tov gviomcud, TV TPOPAeym
KoL TNV 1Kovoroinen 1ov arouthosmv tov telatov ( Mathew & Soliman, 2020). Ta péoa
Kowmvikng diktvmaong dtadpopatilovv {oTikd, oyeddv amopaitnto, poAo yio 1o CM Kabdg 1
GY£0T EMKOVOVING TOV KOTAVOAMTI-UAPKAG EXEL YIVEL GYEOOV AMOALTO YNPLOKT. ZOUQOVOL
ue tov Baltes (2015) to CM givon éva OegpeAiddec epyoreio yio ETTUYNIEVO Kol
amoTeEAEGLOTIKO YNnoeloko papketivyk. To CM teivel va cuyyEetal e TO LAPKETIVYK
TEPLEYOUEVOL N TO LAPKETIVYK UE ¥pnoM meptexopuévov. Oha to, €i0n pnapKeTivyk
YPNOULOTOLOVV  TTEPLEXOUEVO, GALA 1) OTTAT] YPTOT TEPLEYOLEVOV Y10 GKOTOVG LAPKETIVYK OEV
T0 Kavel amapaitra ko CM ( Ho, et al., 2020) . Ztoxevel otv dnuiovpyia
LOKPOTPODECU®V TYECEDV LLE TOVG KOTAVOA®MTEG Ko Paciletal oty €K T®V TPOTEPOV
ddbeon tov katavalotdv va avalntodv éva brand , avti to brand va avalnmoetl ovtodc.
TéAog, o cUYKPION HE TV KTANPOUEVID SOPNLLGT, TO YNOLOKO LAPKETIVYK TEPLEXOUEVOV
«kepdilewy 10 KOV TOL TPOCPEPOVTOG TPAYLOTO TOV eivor ovTamodoTikd 1 TOADTILO Yol
avtovg (Lou & Xie, 2020). To ynewaxd CM mpocBicet a&io ot (of TOV KOTAVOAWDTN HE
Kémolo oyeTIKo TpOTO, SlEVKOAVVOVTOG £TGL TV omdKTNoN 1 T Sl0TPNOT TEAATMOV HEG® TOL
SLdIKTOOY 1) TOV UECOV KOWMVIKNG OtkTowong. [lepihapfavet Sidpopec Loppég
TEPLEXOUEVOL, OT™G Bivieo, nhekTpovikd evnuepmtikd deitia, podceasts, webinars,
ypaeuoTe, SldtKTvokd cepvapla ko sikovikec daokéyelg (Lou & Xie, 2020). Mo £pgvva
and to Content Marketing Institute (2019) ovéeepe 611 10 86% TV b2c(business-to-
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consumer) opyovicpdv kar 70 91% tov b2b (business-to-business) ot Bopeio Apepikn
éxovv viobetnoel otpatnyikn mov wepthapfdver CM (Lou & Xie, 2020). To branded CM,
eMOIDKEL VoL TAPEyEL TOADTILEG TANPOPOPIEG Y10 TNV IKAVOTOINGT] TV AVAYKAOV TOV
katovolmtov. Ovolaotikd, To branded CM Bewpeitar g pa cuveyfg KovmviKomoinom
LETUED ETOVLULOY KOl KATOVOAMTMOV, 1 0T0l0 6TOXEVEL GTNV OAAUYT TNG OVEVEPYTS
GUUTEPLPOPES TOV KOTOVOADTMV. ZOUQOVO LE Uio GAAN épgvva vtdpyel OeTikn emidpoon
ueta&d tov branded CM  xon tng dnuiovpyiog emwvopiog. o napdderypo, ot Coursaris et al.
(2016) eotiacav GTOVLG OEGHOVG LETASD TG EMKOWVMOVIOG LAPKETIVYK HEGMV KOWMVIKNG
SIKTO®OMG, TG ETMVLLING, TNG dECUEVONG TOV KOTUVOAMT®V Kol TG TpodBeong ayopdc. H
Padilla Vivero (2016) e&étoce v emidpaot) TOV YOPAKTNPIOTIKOY TEPLEYOLEVOL 6TV
apocimon TV katavaiwtov. Kdvovtag éva Pripa mapanépa, ot Lou et al. (2019) evtoémioay
évav unyaviopd — avtiinumg ofiog - péc tov onoiov to branded CM evicyvoe v
apocimon oto brand koi tig mpobéceig ayopds (Lou & Xie, 2020). Ta televtoio ypovia, ot
EMYEPNOELS GTPEPOVTOL OO Kot TeplocdTepo 6t0 CM yia va yticovv v gikéva Tov brand
TOLG Ko v ouvdeBodv e Toug Katavolmtéc. Emmiéov, 10 CM ypnoltomotel pio Aoyikn
ELMENG avTi TG AOYIKNG dONoNG - Ol KaTavaA®TEG dev avaykdloviar va ektefovv og
TAnpoeopiec mov oyetilovral pe v enwvopia, 0ALL eTAéyouy ot idlot va AopPavouv
nepleyopevo and ovtés. To 2018, méve ard to 70% tov brands otig HITA 1oyvpictnkay ot
éxovv otpatnyikéc CM kot tepiocdtepa and ta piod brand ce 6Ao tov kOGO avopéEVETOL Va
avénoovy tov Tpoimoroylopd tovg yro. to CM 1o 2020 (Wang & Chan-Olmsted, 2020). To
2019, cvyKekpléva, T0 TEPLEXOUEVO TOL TTpogpydTAY amd PBivieo NTov o ToyvTEPO
OVOTTUGGOUEVOG TOTTOG TEPIEXOUEVOL, KUODE TO 69% TV enmVLUIGY avénoav ) xpnon tov (
Wang & Chan-Olmsted, 2020). To k\&e1di yia éva emttoynuévo CM givon 1 GUUHETOYN TOV
brand cg cu{mon pe tovg VIdpyOVTEG TEAATEG Kol TOVG VIOYNPLOVG TeAdTeG .TTpokoAdVTaC
™ déopevon TV Katavadotdv, 1o CM propei va oonynoetl o€ OeTikd amoteAécpato, OmTms N
o™ oty enwvopio kon 1 Tpodbeon ayopd ( Wang & Chan-Olmsted, 2020). Xwo mhoicto tov
Facebook, ot Stephen et al. (2015) avénto€ov pio TomoAoyio TOV YOPOKTHPLOTIKOY
TEPLEYOLLEVOD TOV PECOV KOWMVIKNG SIKTOMONG Kol LEAETNOOV TIG EMATMOCELS QVTOV TOV
YOPOKTNPLIGTIKOV GTN OEGLEVCT TV KOTOVOAOT®V. Alomotd®inke 0tL, 1 ¥pion £vog Kabapd
EVNUEP®TIKOD TEPLEXOUEVO amd brand dev ivol opketd G710 VO ATOKTACEL TV 0POGIMGN
gvo¢ katovolot (Wang & Chan-Olmsted, 2020). Ze yevikéc YPapUES, TO YOXOYOYIKO
TEPLEYOLEVO KOl 01 POTOYPUPIES EVIGYDOVV TEPIGGOTEPO TNV APOcimar. Me v 6epd e N
dnuovpyio déouevong pe to brand pmopei va fondnost oty tOveon g Tpdheong ayopdc,
otnv gvBdppuovon yprong word-of-mouth coprepipopdv kot 610 YTico apocinong ot
enovopio . H teyvuc) too CM  €yetl mai&el onpavtikd poro otnv Snpovpyic [iag 1oyvpng
oVOVOeDN Kot aAANAemidpaoTg e Toug katavolmtés. Emiong Bondd v etoupeia va evioyvoet
T pepioln ayopds g, OMUOCIEVOVTNG TEPLEYOUEVO OTIG TAATPOPUEG KOWVMVIKNG SIKTOMGONG.
To CM emdidKel va omovTicEL T0 EPOTAUOTA, BoNnddVTIG TOVG KOTOVOAMTEG GtV emilvon
TOV TPOPANUATOV TOVG KoL 6T dtadikacior ANyne amo@dcemy, avti va eotidletl oty
enovopio ) v etorpeio. O Paoikdc okondg tov CM 6mwg tpocdiopiletar and (Pulizzi,
2012) eivon :

e Evioyvon g TpoonTikng Tov TEAGTN YioL TO TPOTOV .

o [loAnocelg

e A{GUELON TOV KOTOVOIAMTOV.

e T'vopyio pe to brand

e Amdktnom evyoplotnpévov akdrovbmv kot Bavpactdv
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( Wang & Chan-Olmsted, 2020)

e YeviKeEG YPOUUES, To CM evompaT®VEL EVEPYELEG TOV YIVOVTOL LEGH YNOLOKAOV
TAOTQOPUL®Y, TOV TEPILOLUPAVOVY TOV ETALPIKO 1GTOTOMO, TO IGTOAIYLM, TO KOWVMVIKO OiKTVLO,
TIG EIKOVIKESG OULAOES, TIC EPOPUOYEG Yo KIVITA K.AT. YTTApYouV S18popo TAEOVEKTALLOTO TOV
CM, 6mwg n 0£10A0yNoT TOV SLOSIKTLOKOD TEPLEYOUEVOD, 1] EDPECT] TG TNYNS TOV
unvopatog, M eéumnpétnon nehatdyv, N avayvoplolndtyto Tov brand , n epmotoovvn kot
agpocinon tehatdv ( Weerasinghe, 2018), Xopugova pe tov Sherman (2019), to CM Bonda
TIG LIKPEG EMYELPTOELG VO, ONUIOVPYNCOLV [ KOAT CUVOEST LLE TOVE KATAVOAMTEG Yid VO
aVENGOVY TNV AVAYVOPIGILOTNTO, TOVG KOL T OVATTUEN 1oYVP®Y SEGUDOV LE TO KOWVO-GTOYO
TOVG. Zopevo. pe épguva g Ascend2 (2019), to CM mopapléver 1 O OTOTEAEGLLOTIKY
TOKTIKH Ylo. T1 dnuiovpyia SuvnTIK®OV TeAatdv Kol Tnyov £cddwv ( Mathew & Soliman,
2020). To CM divel Tig mep1oc0TEPEG POPEC TOALEC AETTOUEPELIEC GYETIKG LUE TO TPOIOV 1 TNV
VANPEGIAC , KO £TGL 01 KOTOVOAMTEG €xouv o Babvtepn Katovonon. Ot Wang kot Yang
(2014) MMlowocav 4Tl 01 TEAATEG LTOPOVY YPIYOPO. VO, OTOKTHGOVY TOAVTLLA OESOUEVHL GYETIKA
Le €va Tpoidv N o vanpecio péow tov CM oV GNIOGIEVETAL GE LK TAUTPOPLLOL
NAEKTPOVIKOD EUTOPION, TPAYLOL TTOV CNLLALIVEL OTL 01 TPOCSTADEIEG TOVG YO AyOPES YivovTon
TOAD Tl g0KOAEG. Xt peAétn g Megan (2017), arodeiybnke 6t to CM ennpéace £viova to
e-WOM. Avtdg o tomog mepiexopévov emtpénel oto e-WOM va udoKipuioel HEG® TG
SLOIKTVOKNG KOWNG XPNONS Kot GVIATNONG GYETIKE [LE L0 EMWVOULIN KoL TO CYETIKE
npoidvto N vanpeoieg g Ot Ramzan kot Syed (2018) dMiwaoav 61t to social media
marketing mov Bacileton otV ¥pNHoN TEPLEXOUEVOD, NTOV CHULOVTIKO Y10 TNV 0POCI®MCNG TMV
TEAOTMOV KoL TNV EVOAPPLVET| TOV KATOVOAMTOV Vo LotpdlovTol TEPLEYOUEVO LEGH TOV €-
WOM.O1 Gasawneha & Al-Adama, 2020 anédei&ov oty perétn tovg 61t 10 CM giye o
Oetikn enidpaocn oto e-WOM ( Al-Gasawneh & Al-Adamat, 2020).

3. Hypothesis

31H1
H ypnon katddiniov mepieyousévov oto social media ko 1 TEAMKT 0mdOQOGCT TOV KOTOVOAMTI

vo Tpaypotortomaoet po oyopd oto social media.

H yprion xatdAiniov mepieyopévov ota social media moilel onpovtikd podo oty dnpovpyio
H10G 1oyvpng oVVoEoT|S Ko aAAnAentidpaong tov brand pe tovg katovolmtég (Potgieter &
Naidoo, 2017). Mia peiétn g Google (2019) £81&e 611 10 55% TV online oyopactdv
avalntovv Pivteo mov oyetilovial pe £va TPOToV TPV EMGKEPTOVV VA KATACTNIA 1] KAVOUV
e ayopd (Anon., 2019). Avto deiyver 6t 1 Topoyn YPNOUOV Kol EAKVOTIKOD TEPLEXOUEVOL
pumopet va fondncel 6TV ouKodOUNGY| EUTIGTOCVUVNG LE SuVITIKOVE TEAGTES Kon VoL avENGEL
TG TOANoES. Mo AAN mpooéyyiomn ival n xpon TV HEGMV KOWVOVIKNG SIKTO®ONG Yo TV
TPOPOAT TOV LOVASIKOV YOPOKTNPLGTIKAOV 1] TOV TAEOVEKTNUATOV VO Tpoidvtoc. Mo
peiét and to Bazaarvoice 2017 dwumictwoe 6t T0 80% TV KATOVOAOTOV givar To mhavod
VO KAVEL Lo oyopd amd pio eTotpeio mov StabfETel TePIEXOIEVO TOL dNpLlovpyEital and
¥PNoTEG oTOV 10T0TONd TN (Anon., 2017) .Avtd vrodnAdvel OTL 1] OVTOAAAYT 10TOPLOY KO
EUTELPIDOV TEAATOV Pmopel va fondNoel Gy 01KodOUNGT EUTIGTOGVVIG LE TOVE TOAVOVG
neldreg Kot va qvénoet v mhovotro vo Kdvouy pio ayopd.

"Evag tpdmog pe tov omoio ot gTopeieg Lmwopovv va YpNGILULOTOLNGOVY TO TEPLEYOLEVO Y1 VAL
EMMPEACOVY TI GLUTEPLPOPO. TOV KUTAVOADTOV €ivar 1 SNovpyio EKTOLOEVTIKOD 7
evnuepmtkov meplexopévov. Mo perétn and to Content Marketing Institute £de1&e 611 10
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90% TV KOTOVOAOTOV EKTILOVV TIG EMMVUUIES TOL TAPEXOVV TPOGAPILOGUEVO TEPLEYOLLEVO
Kot T0 78% TV KOTAVOAMTOV TIGTEVEL OTL Ol ETAUPEIEG TTOV TAPEXOVY TPOGUPLLOGULEVO
TEPLEXOLEVO EVOLAPEPOVTOL Yio TN dnpovpyia kKokdv oxéoemv (Anon., 2019) . Avto
VITOINADVEL OTL 1] TOPOYN YPNCULOL TEPLEYOUEVOL UTopEl va Bondnoetl 6Ty 01kodouno
a&lomotiog Kol vo SNUIOVPYNACEL L0 LoYVPT] CUVOLCOMUATIKT 6UVEEST LE TOOVOVG TEAATEC.

To content marketing givon éva gpyaieio mov ypnoonotobv woAL To brands to teAgvtaio
yPOVIOL [LE OKOTO TNV TPOGEYYIOT VEMV OyOP®V GAAL KOl KOTOVOAMT®OV TTov givor TpodBupot
vo. Tpoywpncovy o€ pa ayopd ( Ahmad, et al., 2016). To mopomdve yiveton TEpIGGOTEPO
AVTIANTTO €0V GKEPTOVWE OTL OGO TEPLOTOTEPO EVOLOPEPEL EVAV KATAVOAMTY] TO TEPLEXOUEVO
7ov 10 brand 10V TPOGPEPEL , TOGO TEPLOCOTEPES MOAVOTITEG VIAPYOVY O KOTOVUAWDTNG
anTog va. givon BeTidg og Tpog to brand . Emiong, 6tav to brand mpowbei mepieydueva
OYETIKA [LE T EVOLOPEPOVTO TOV KATAVOAMTY] , 0VTO ONUIOVPYEL LI TPOGMOTIKY GVVOEGT
HETAED TOVG LE AMOTEAEC O O KATAVUIAMTNAG VO TPOYWPNCEL GTNV ayopd TOL TPOIdVTOG 1 TNG
vanpeciag . Lopeova pe tov Puro, to otoygvdpevo content anoteAel Pocikd ctolyeio yio T
avamTuén Hog o TPOCOTIKNG GYECTS avAueEsH 6ToV Katavolmt kot oto brand (Puro,
2013). Avtd mov xet onuacio Yo TOVG KATOVOAMTEG €ivor 1 TOOTNTA Kot OYL 1] TOGOTNTA TOL
content kot vt Yiati 660 To oTOXELUEVO €ival To content 6Ta £VOLPEPOVTE TOVS, TOGO
peyaivtepn eivar n mBovoTTo Vo KAVEL KATOL0G LU0 0yOPd.

To content marketing ytilel 16yVPEC OYECELC AVAIESH GTOV KATAVOAMTY Kot To brand pe
OTOTEALEGLOL Ol KOTAVOAMTEG VO GLVIEOVTOL LE OTO KOl EAV TO TEPLEYOUEVO EIVaL OPKETA
dnuovpykd pmopel va odnynoet kot o€ ayopd (Odden, 2012). Ta vo. umopécet To
nepleyouevo Tmv social media va ‘weicel’ Tov KatovoAo™ va oyopdoet, Oa mpémet va givon
EVTLTTOGIOKO Kal vo, dnpovpyel kKamola cvvarcOnuata otov ypriot ( Kim, 2017). Oa mpénet
ta brands péco amd To TEPLEYOUEVO TTOV INUOGIEHOV VO LTOPOLYV VO TAPOVGSLALOVY TIC 10EEC
TOVG KO YPNOLULOTOLOVTOS ddpopa tools va avEncovy v emiokeymuoémd tovg. H
avénuévn xpnom tev social media €xel OC OTOTEAEGLLOL 1] OYOPOAGTIKY) GUUTEPLPOPE VO
emnpedletor ToAY amd T0 TOGO eVAPEPOV TTEPLEYOUEVO £Yxovv Ta brands ( Hutter, et al.,
2013). H ailayn otig ayopaotikég cuvidelg éxel dmoet ota brands moAléc gvkanpieg yio vol
oVENGOVY TIG TOANGELS TOVG. Oa mpénetl va dobel TOAD LeYEAN TPOGOY GTNY EMAOYN TOL
mePLEYOUEVOL OV KAvouv ta brands ywa Ta social media, yioti emAéyovrag To AdBog
TEPLEYOLEVO, AVTL VO, KEPOIGOLY TNV TPOCOYN TOV KATAVIA®TOV B0 umopodcay v
KatapEPouy 10 avtifeto. Xvvenmg Oo mpémel vo mapovotdleTol Eva mepleYOUEVO oL Ha
KPOTAEL TO EVILAPEPOV TOV ¥PNOTOV Kot Ba Tovg Kavel va evolapepHolv yia to brand ko
TeMKA va 1o emAEEOVY. ATTO T Topamdve yivetal avTiAnmtd Ot 10 TePedevo TV social
media gvog brand Bo umopodoe va eTNPEACEL TNV OTOPACT 0YOPAS £VOG KOTUVOAMTY .

YuvoAiKd, To KAEWST Yo TV omoTeAecpaTIKY Xpfon TEpExopévoy ata social media, sivar m
€0TIOGOT OTIG AVAYKES KOl TAL EVOLOPEPOVTA TOV KOWOV-GTOYOV Kot 1 Tapoyn a&iag pe tpomo
7ov va evBuypappileTon pe v er@vopio Kot To pnvopata g etoupeioc. Me owtdv tov
TPOTO, Ol ETOUPEIEG UTOPOVV VO OIKOSOUGOVV EUTLGTOGUVY, VO KaBlep®wBovv ¢ nyéteg 610
KALGS0 TOVG KOl TEAIKA VO, 0 YN|OOVV GE TOANGELG.

e oot TV HeEAETN O epEVVIGOLLE TNV GUYKEKPLUEVT VTTODEDT .

3.2 H2

To brand awareness gvoc mpoidvzoc ota Social media kon n TeAkh amdEAcN TOL KATOVOA®TA

VO TPOYLOTOTOoEL oL oryopd oo, social media.
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To brand awareness umopei va exnpedoet Otikd v TeMK) andeoon £VOC KaTovolmT va
Kével pa ayopd oto LEGO KOWmVIKTG Stktdmong. Otav évog KotavolmTig elvor
eEokelmpévog pe pa enmvopdia, eivon mo mhavd va Aafet vdym T GLYKEKPIUEVT eTmVLpia
TPV TAPEL U1 0TOPaoT ayopds. AkoAovBoldv optouévol Tpomol pe Tovg onoiovg To brand
awareness umopsi vo exnpedost Tig anodoslg ayopds ota social media:

1. Avgaver v gumetocvvi: Mropel va fon0ncetl 6To YTIGILO EUMIGTOGVVNG JLE TOVG
KatavoA®TéG. Mo pedétn omd ) Nielsen(2012) €6e1&e 6t o1 katavor®Tég eivon mo
mBavo vo gpmiatedovtol Kot va ayopalovy and pudpkeg mov yvmpilovv (Anon.,
2012).Avtd vrodnimvel 0Tt 060 TEPIGGOTEPO EVOG KOTAVOAWTNG PAEMEL Lo
gnwvopia oto social media , T0c0 mo mOavod givan var EPMTICTEVTEL T GLYKEKPIUEV
enwvopio Kol vo oKEPTEL Vo ayopdioet.

2. Bektiover Ty avakinen tov brand: Mmopei eniorng vo Pedtidogt tqv avakinon
H0G ETOVVUING GTO HLOAO TOV KaTovaA®T]. Mia peAétn and v Ipsos(2019) £deiée
OTL 01 KOTavoA®mTéG givor mo mhavo va BupovvTal ETMVLIEG TTOL £Y0VV el TOALEG
eopég (Anon., 2019). Avtd vtodnrmvel 0Tt OG0 TEPIGGATEPO EVOG KATAVOAMTHG
Brémet pa emmvouia ota social media , téco o mBavd givon va Bvudton
GLYKEKPLEVT em@vopia Kon vo T AdPet vmoyn mpiv Kavet pa ayopd.

3. Aw@opomorcito brand amd Tovg avrayovietés: Mnopei va fondnost ot
S1PopoToincT PG EXTOVOIIOS 0O TOVG avTay®VISTEG TNG. Mo pedétn g Deloitte
(2021) dwomictwoe OTL 01 KATAVOAMTEG €lval o TOAVO Vo ayopAcouY Ot LAPKES
7oL givor povadikéc Ko dtapopetikég (Anon., 2021) .Avtd vrodnidvel Tt 660
TEPLGGOTEPO UTOPEL LI ETOVLLLIO VO KaB1EPDGEL TN LOVASIKT] TNG TV TOTNTO GTO.
social media , t6c0 mo mOavd givar va Egxmpioet ko va Anedel vToyn and Tovg
KOTOVOAMTEG.

O Adyog mov ta. brands dnpiovpyodv €va social network givar oty ovoia yio va
TPOGEAKVOGOLV TO target group TOLG, Vo KIVIIGOLV TO EVILOMEPOV TOVG Kol TEAMKE VoL TOVG
neicovv va ayopacovv ( Barreda, et al., 2015). I'a. avtd 10 AdY0 TO VO, yTicel po emxtyeipnon
brand awareness givan €va and o onpaviikdtepa eyyepnuoto. ‘Evag and tovg tpdmovg mov
EMAEYOVV Ol KOTAVOAMTEG Vo Yvopicovv €va brand eivar pécm tov social media. Ot ypnoteg
OV AGYOAOVVTOL £vEPYA L Ta social media pmopovv va avénoovv 1o brand awareness. Avtd
ONUOLVEL OTL 01 KOTOVOAMTEG apyIkd amolntodv va yvmpicovv to brand petd oynuotilovv
apvnTikn M 0TIk yvoun yio avtd Ko 6ty cvveyELo anopacilovv €dv B to ayopdcovv 1
oyt Zopewvo pe tov Hutter et al.(2013) 1o brand awareness emnpedletl aueca v
OYOPOUGTIKY] GUUTEPLPOPA KOl amdOPact £vOg KatavaAwt Yot Eexmpilel o mpoidv oe oyéon
ue tov avrayovioud (Hutter, et al., 2013). Exiong o katavolwtég teivouv va ayopdlovv mio
€VKOAO YVOOTH KoL OIKEID G OVTOVG TPOolovTa. Amapaitnm mpodmdOeon yio va
OMLOVPYAGOVY 01 KATAVOAMTEG GLOYETICELS e To brand gival n Tapovsia Tov 610 TO PVAAD
toug ( Hutter, et al., 2013). H ewbdva evog Tpoidvtog kat 1 TotdTITo. Tov BE®@PovvTol oo ToUg
mo Pacucods mapdyovteg mov ennpedlovy TV ayopactikny amogacn, poli pe to feedback kot
™V KPUTIKT 10V £XEL YPAWEL Kamolog TTov £xel o dokipudoel to wpoidv (Gogol, 2013). To
brand awareness GuVOEETOL L€ KATOLOVE GMLLOVTIKOVG OgikTES , OTMG TO OTL divel GTOV
KOTOVOA®TY TO aicOnpa TG Kovomoinong Kot vIepneavelas, avoyvopiletar Told gvKoln
Ko umopei va exnpedost v ayopootikn andeaon (lIlyas, et al., 2020). ITporyodueveg
ueléteg deiyvouy 011 T0 brand awareness, ExnPealel TV AyoPASTIKY OOQGACT €V OC
KOTOVOA®TH. XNV 0ovcia 060 1o Yvmoto givol éva brand tdéco peyaldtepn mbavomra
VILAPYEL VAL €1va VOOLLEPO £VaL EMAOYT EVOG KOTAVOAMT KOTO TNV OLIPKELL TNG OYOPUCTIKNG
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dwadikacioc. Zopeova pe tov Dabbous kot tov Barakat (2020), to brand awareness éygt yivet
Qe omtd TIC o ONUOVTIKES HLETAPANTEG OmOV EMNPEALEL TV YVOUT] TOV KOTOVOADTOV Yo Eva
npoiov (Dabbous & Barakat, 2020). Ot kotavol®tég TPOTILOHY VoL AyOPAGOVV TOL TPOTOVTOL
gkeiva mov Ba tovg eokovounoovy ypdvo kon tpoonddeia (Tarig, et al., 2017). Q¢ cvvéneia
7o brand awareness fonddetl TOVG KATAVAA®TEG VO OVOYVOPIGOVY £va TPOIOV Lo
GUYKEKPLUEVNG KOTNYOPLOG OE GYECT LLE TOV OVTOYWVIGHOV. AVTO pmopel va Toug KAveEL va
TPOYWPNOOLV TLO EDKOAN GTNV AYOPd TOL, YIUTL £XOVV UTPOGTH TOVG LL0 OIKio EIKOVOL Kot Oyl
KdtL T0 omoio dev &xovv Eavadel ovTe EavA aKoVGEL TOTE. ZVVOAKE, TO KAEWL Yo TNV
anotelecpotiky yprion tov brand awareness oto social media sivor va eotidoet éva brand
otV egotkeimaon Kot TNV EUTGTOGVVT e ToVG TBavovg meldtec. Motlpdalovtag cuvexdC
EAKLOTIKO TTEPLEXOIEVO KOL KOOLEPOVOVTAS 10 LOVOOIKT TOVTOTNTO EMWVUUING, Ol ETOUPEIES
UTOpovV vo. avé&noovy v Tpofoir Tovg kot vo BeATidcovy Tig mBavdtTég emAoyng amd
TOVG KATOVOAWDTEC.

e oot TV HEAETN B EPEVVIGOLLE TV GUYKEKPLUEVT VITOBEDT .
3.3 H3

Xpnon _e-word of mouth ota social media kot teAMkr amdQAcT TOL KOTOVOIAMTH VO
TPOyLoToTomoet to ayopd ota social media.

H évtovn ypnon tov social media kot tov internet £yel aAAGEEL KAmOLEG TAPAUETPOVS OGOV
aPopa TNV 1KV, TOV EXOVV Ol KATAVOAMTES Yo VoL TPOTOV. ZOUQMVe, e Tov Ansari et al.
(2019) €xer mopornpnOel OTL OL KOTOVOAMTEG EUTIGTEDOVTOL O TOAD TO. IEVIEWS TOV
Bpiokovv 1o To TPOT6V amd Pilovg TOvg 1 amd ATope TOV £XOVV SOKILAGEL TO TPOIOV , Tapd
TG 0PN TIKEG KOUTAVIEC TTOL YivovTor amd Ta. brands yia to wpoidv ( Ansari, et al., 2019).
Ta reviews €vog Tpoidviog BempolvTol kataAdTEG Yo To 6V Kamotog Oa to emiéger 1 oy H
CNUOVTIKOTNTO TOL TOPOTAVE®, GoiveTal and To yeyovdg 0t chppmva pe pa Epgvva 1o 73%
tov epotéviav duPdloviag Eva Betucd oxdA10 Yo T0 TPoidy Bo oKEPTOVV o EVKOAN VoL
T0 ayopdoovv kot o Eemepdoovy oo apgiforia Eviwbay yia o mpoidv ((Ansari, et al.,
2019).

Ot KaTaVOA®TEG B0 pOTAGOVY TNV YVOUN TOV GIA®V TOVG €0V TO TPOIOV TOL £YO0VV SOKILACEL
a&ilel Tov k6mo VoL TO AYOPAGOLV KOl PUGLKA oo TV amdvtnon tovg Oa e&apmOei edv Ba
OAOKANPAOCOLY 1] OYL TV AyOpd TOVG.

To anoteAécpata pog HEAETNG SLASIKTLOK®OV ayop@v mov £yve 1o 2015 otnv ayopd g
Kivag, £6e1i&av 611 10 e-WOM egival évog amd Toug GNUAVTIKOTEPOVS TAPEYOVTES TOV
emNPeAOvV TNV AyOpPasTIKY GCUUTEPLPOPE TV katavorwtdv (Zhu, etal., 2020). Exiong ot
KatovoAoTtég Pocifovtar OAO Kot TEPLGGOTEPO GTIC OLUSIKTLOKES KPNTIKES Kol AmOWELS GAA®V
KOTOVOA®TOV Y10 £V0, TPOTOV, Y10 VO OToQacicov e0v Ba ayopdoovv 1 Oyl ZOUE®VO. LLE TOV
Papathanassis and Knolle (2011), ot online kpttikéc TV ¥pnoTt@v €ivol GNUOVTIKES Kot
TOADTILEG Y10 TNV Ay amoedoewv oty ayopd evog mpoidvtog (Zhu, et al., 2020).
Agdopévov 6t évag ayopaotic o€ éva online mepipdiiov, dev pmopel vo ayyi&et Ta
TPOTOVTO OVTE VAL TOL Ol OO KOVTA, TOV €ival SUGKOAO va Tapet TV TeMKN andpacn eav Ba
TpoYwpNoEL oty ayopd 1 Oxt .I'a awtd tov Adyo mpoomabel va Bpet 660 o duvatdv mo
COPELG, VYNANG TOLOTNTOG TPUYLLOTIKEG TANPOPOPIES Y10 TO TPOTOV UNopel, £T6L DOTE WTO
7ov Ba ayopdcel va Tov iKovoromoel. Agv 6o Ntav apketd OUMS va EXOVV YPAETEL OTADG
KPNTIKEG Yo Eva TPOTOV, Ba TPEMEL 01 KPNTIKEG AVTEC VO EUTVEOVY EUTIGTOGVUVI]. ZOUQOVO., [LE

[36]



tov Xie et al. (2017), ot ypnotec eivar wo mbavd vo EUTIGTEVTOOV Kol TEAIKA VO, 0yopasouv
éva brand gdv o1 KpNTIKEG TOV EYOVV YPAPTEL Y10 GVTO TPOEPYOVTOAL OO YPNOTES TOV OVTOG
éyovv dokipdoet to Tpoiov ( Xie, et al., 2017). Avtd pmopei éva brand vo 10 KoTapEpEL e TO
VO TOPEYEL OTOVG KOTAVOAMTEG aKplPeis, Eykapeg Kot aEOMIOTEG, DYNANG TOLOTNTAS KPUTIKEG.
O Elwalda et al. (2016) , avapépetl 0TL 01 SLAOIKTVOKEG KPLTIKEG EMNPENCAV CTLLOVTIKG TNV
EUTIGTOGHVI] TOV KOTUVOAMTMOV Y10, T0. NAEKTPOVIKA KOTAGTHLLOTO KoL VINPEGIES, EOUKA Y10l
Katovolmtég mov SdPalov cuyva dradiktvokic Kprtikég mpwy amd tnv ayopd ( Elwalda, et
al., 2016).

Ot Kudeshia a1 Kumar (2017) tovifouv 611 1) tocotnto. Tov e-WOM umnopeti eniong va.
gnnpedoel v tpdbeon ayopdc twv katavaiotodv (Youssef & Lebdaoui, 2020). Oa mpimnet
va yivel avTIANTTO yio To. brands OTL 1 AYOPOOTIKY OTOPACT] TOV KOTUVOADTMOV OgV
emmpealetor TAEOV LdVo amd T SIENULGT TOV KAVOLVY, GAAN Kot £vol LLEYAAO LEPOC
EMMPEALETOL OO TO TIG KPMTIKES TTOV EXOLV KAVEL OGOL £XOVV GOKILACEL TO TPOIOV N TNV
vanpecio. Zopeovo pe po perétn tov Tseng, Kuo, kot Chen (2013), pio OeTikn kpntikn yio
£va TPOTOV 1 L0 VIINPECIO UTOPEL VO ETNPEACEL DETIKA VOV KOTAVOAMTH GTO VO, 0yOopdoEL,
TEPLoGHTEPO 0md OTL Batov emnpéole pa Stapnuion (Poturak & SOFTIC, 2019). H
napamdve pedét Bpiokel cvppwvo tov Nielsen (2013), 6mov cOUEOVO e Lo EPEVLVA TOV
é€kave , 10 78% TV KOTAVOA®TOV TPV TAPOLV L0l AyOPOCTIKY| andeact, Pacilovial oTic
KpNTIKEC OV £xovv Ypoptel online 1o owtéd T0 TPoidv (Poturak & SOFTIC, 2019). H
EMKOVOVIQ TOL £YOVV Ol KOTUVOAMTEG LEGH TOV reVIews Tov KAVOLV Yid £va Tpoidv 1 pid
vrnpecio emNPedlel TNV AyoPaCTIKY] TOVG GLUTEPIPOPA KOl OTOPOcT O)l LOVO dTov
ayopalovv kdtil online oAAG kot offline. Mia épevva mov €yve oto Ipdv, otov TopEN TNG
avtoktvnrofropnyaviag £de1&e 6t to e-word of mouth eivor and Tovg mo Pacikovg Kot
oyLpovg Tapdyovieg mov eanpedlovv v didbeon ayopdc ( Tarig, etal., 2017)

e oot TV peAETn Ba epeUVICOLLE TNV GUYKEKPIUEVT LTTOOEDT .

3.4 H4

Xpnon influence marketing oto social media kot TEAKN amdQACN TOV KOTOVOAMTA VO

Tpoypotomomost po ayopd ota social media.

opewva pe tov Macias(2018), ot KatovaloTég xpnotomolovy Kupiog to social media yio
Vo EVIUEP®OOVV Y10 TIC TEAEVTAIEC TAGELS TG LOSAG VO EVILEP®OOVY ammd GALOVG OYETIKG L
TG TAGEIS OVTEG KOL €V TELEL VO OTOPAGIGOVV €0V Ba ayopdoouvv 1 Oyt Ztov KAGdo g nodag,
1o influence marketing é&wle 1o 2019 $1.5 dig kon evdéyetan va Eemepdoel v Tinn tov $3581G
peta&d Tov 2020 kon 2028 ( Shin & Lee, 2021). O Munukka et al. (2016),dnkmdvel o1t vog
influencer Bo umopovoe vo a&lohoynost BETIKA 1 apvNTIKG £va TPOIOV Kol OVTH TOVG 1|
a&loddynon vo evBappivel ) Oyl v ayopd amd tovg Kotavolotéc. Emiong, ot social media
influencers Oo pmopovcsav va evepyohv mg Evag TPiTog XPNOTNG OV £XEL SOKILAGEL TO TPOTOV
KoL £YEL PO EPTEPLOTATOUEVT] YVAOUT Y10 GVTO, LE OMOTEAEGLLOL VO EXNPEACOVY KATOLOV
KOTOVOA®TY Vo oyopdcel. ZOopemva pe tov Solomon (2017) ot influecers ota social media
emmpealovv aueca v dmoyn mov £yetl kémolog yio Eva mpotov. Tlporyodueveg peléteg
VROJEIKVOOLY OTL 1 a&lomioTio elvor £va, amd T O CTLAVTIKE KPLThpla. 0Tav ot GvBpwmot
emAéyouv va axolovdfoovy kamowov influencer (Youssef & Lebdaoui, 2020). O Godey et al.
(2016), omrmvet o611 N xpnon influence marketing amd ta brands, Oa giye mg amotélecpa v
0TEVOTEPT] GUVOEST] TOV KaTavoA®TdV e o brand ( Hermanda, et al., 2019). Otav évog

(37]



KOTOVOAMTAC GLVELINTOTTOGEL OTL £XEL KOWEG avtianyelg pe évay influencer 1 amdeoon
ayopdc yivete mo ciyovpn. ZOUE®VO LE Lo EPEVVO , TOL TPOIOVTO TOV TPOTEWVAY KATOL01
influencers pécm twv social media , avripetoniotnkay pe peyoddtepn eUmIGTOGHV OO TOVS
KOTOVOAMTEG GE GYECT LLE OVTA TTOV TOVG TPOTEWVAY KATOLOL PIAOL 1) GLYYEVELG. ZVYKEKPIUEVOL
10 40% TV KaTOVOAOTOV ayOpacE To TPOoidvTa oV lyav mpoteivel kamotol influencers (
Hermanda, et al., 2019). Onw¢ avapépaple Kat To TAvE o1 amdyelg Tov vrootnpilovy ot
influencers pécw twv social media, pmwopei vo eMNPEAGOVY TO OTOTELEGLATIKG EVay
KOTOVOAW®TY] Y10, TO €0V TEAKE Ba ayopdoet 1 Oyl KAmolo mpoidv 1} vanpecia . ZuyKekpuéva
oo dNPOCKOMNGELS OV £YovV Yivel To 82% TV KatavoA®Tdv Bo etnpealotay Kot Oo
axoiovfovae v TpodTacn tov “ayarmuévov” tov influencer ( Lim, et al., 2017). ouepwva
pe tov Berger et al.(2016), n ypnon influencers pécw twv social media, motedeton va givon
mo a&omotn Ko amotedecporiky ( Lim, et al., 2017). Avté ovufaivel Adyo @ihiknig
ocuumeplpopds tov influencers otav ytilovv GYECELS [LE TOVG KATAVOAMTEG KUPIMG WLE TOVG L0
véovg. Agv gtvar SnAadn kdtt yoypo M anpdésmmo dnwg eivon To brand aviibétmg oto
npoécomo tov influencers ot katavolotég PAEmov kTt owelo TPOG avTOVG TO OO0
EUTIGTEVLOVTOL TTLO €VKOAD . Mo épgvva Tov TpaypatonomOnke omd 1o Neilsen to 2017,
£0e1&e o011 10 influence marketing to televtaia ypovia eivar 11 pdpeg mo kEPOOPOPO V1A TIg
EMYEPNOELS CLYKPIVOVTAG TO UE TO KAootkd digital marketing. H dwapruion mov yivetor amd
Tovg celebrities €ival mo anoteAecuatikny oto va. avadelytei to brand awareness, evd ot
ypnon influencer mailel £éva kaBopioTikd poro oto engagement Ko loyalty mpog to mpoidv
Ko onTo Yot Agrtovpyodv KoAvtepa o€ £va, eEgdikevpévo koo (Lim, et al., 2017).
opewva pe to Forbes (2017), mepimov to 80 % twv marketers vroompi&av OTL oL xprion
influence marketing 6a abEave TIg T®ANGELG TNG eTarpio. og onpavtikd Pabpd. Extipudte 6t
70 2022 o1 emyepnoelg Ba damavicovv mepinov $15 dig yuo v ypron influence marketing
(Anon., 2022). Eniong, ot influencers mov £éxovv amoKTthoEl Tov pOAO TOL “E181K0D” € aVTO
OV KAVOLV , TEfvouV val glval o MGTIKOT Ko 1KOvoi v 0d1yNcovV TOV KOTAVOAMTH GE Lo
ayopd ( Lim, etal., 2017). Ta nopoandve otatiotikd ot ovoio deiyvovy Ot ot influencers Oa
UTOPOLGAV VO EXNPEACOVY KOTE TOAD TNV OYOPACGTIKN OmOPACT TOV KoTovolotodv. O
Lee(2017), vmootmpilel OTL OL KOATOVOAWMTES 7OV £YOVV L0 TTLO GTEVH GYXECOM UE EVOV
influencer, yapaktpiloviol ¢ mo evepyoi oe OTL APOPA TNV 0yOopaoTIKY Tovg cuviBeta. O
Sulianta (2015) avapépetar oto yeyovdc 6Tt ot social media influencer givou awtol Tov
emMPeAlovV TEPLGGATEPO £VAV KOTAVOAMTH GTO VO, OLOKANPADGEL £V TEAEL [LLOL OYOPd.

O Kotler (2005) avagépetar 610 yeyovog 6t 1 dmoyn tov dAlov yo éva Tpoidv 1 o
vanpeoia , gite avt) givon OeTikn gite apvnrikn Oo emnpedoetl KAmTolov GAAOV GTO VO, ayopdoet
1M oy to mpoidv ( Nurhandayani, et al., 2019). ‘Evog KaTovoA®TAG TOV EUTIGTEVETOL EVAV
influencer givot mo mBovo va epmioTevTel T1¢ GLETAGEIS Tov. Enopévac 1660 1 6tdon Tov
amévavTl 610 TPOIOV OGO Ko 1] AyOPOGTIKY] TOV GUUTEPLPOPA UIopovV v oAAGEoLY. H
Texvoyvooio givon évag GALoG Pacikdg mapdyoviag Tov GUUPBAALEL GTN GTACT) TOV
KOTOVOA®TOV amévavilt 6tovg influencers kol oty mpodbeon ayopds. TToAréc peréteg
delyvouv 611 o1 e1d1koi éumelpot influencers umopovHv vo EXNPEAGOVY GNUAVTIKA T OTOOT|
TV Katovolotdv arnévavtt o€ évo brand (Youssef & Lebdaoui, 2020). H gpreipia evog
influencer ov&dvet 1o eninedo ePMGTOGVYNG TOV KOTAVOAMTH TPOG OVTOV KAl KOTE GUVETELQ
emmpealel ) oTdom ToL amévavtl oty Tpdbeon ayopdc. Ilponyoduevn Piprtoypaoio deiyvet
OTL VIaPYEL o BETIKN cuoyETion petald g otdong amévavtt otovg influencers kot g
othong amévavtt oto brand (Youssef & Lebdaoui, 2020). Xpnowomowdvrag £va brand
ayommrovg amd tov kocpo influencers, éyel ¢ amotéhecpa ot 0Tk 6TOOT OMEVAVTL GE
ouTo Kot Kotd cvvénelo oty Tpodect ayopds.
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e ovt v peAétn Bo epgvvnoope TV cuykekpluévn vobeon .

35 H5

To aicOnuo sumotocvvne ywo évo brand oto social media kor TeMK omdQO.GT TOL
KOTOVOAMTA VO, TPOYLLATOTOGEL o oyopd. oto social media.

To aicOnpa g epmiotoovvig o€ £va online wepiBddiov givor évag moAd onpovTKog
napdyovtag o omoiog edv emttevyBel Ba pmopovce va 0dNyNoEL To €OKOAN GTNV ayopd £VOG
npoidvtog N wog vanpeoio (Lin, et al., 2016).

opewva pe tov Hong ko tov Cha, ot katovolotéc sivar Ayodtepo mbavo vo ayopdcovy
otav VIdpyel aEAVOIEVOC KIVOLVOG [N OITOTEAEGLOTIKOTNTOG TOL TPOTOVTOC 1 TNG
vanpeciag, kivovvog mapafiocons TPoSOTIKOV ded0UEVAOV 1 KIVOLVOG VO U1 ao@OA0DS
neppdriovrog yio owovopikég cuvodhayéc ( Hong & Cha, 2013).

Ymipyov mToALL TOPadEIYILATO ETYEPNOEDY OOV AOYO EVOG U1 0oQUAODS TEPPAALOVTOG
GUVOALOYDV €xacav TNV aEOTIGTIO TOVS, KoL TNV TPOTIUNGCT TOV KOTUVIADTOV.
Yuykekpuévo 1o 2010, To KEVTIPO TAPATOVOVY V1o SLOSIKTVOKES OYOPEG OTNY AUEPIKT €l)e
deytei 303,809 kinoelg yia mapamove mov agopovcay fraud cuverlayéc ( Hong & Cha,
2013). T antd tov AdYo M gumicTocvn o€ évo online mepPdiiov pmopei vo dnpovpynoet
éva o gvvoikd mePPAALOV GTO 0TOl0 0 KATAVOAMTAG VIMBEL AMydTEPO OVIGLYOG Y10 GAOVG
TOVG TOPOTAVE KIVOOVOUG KOl TOPVEL TTLO EVKOAQ TV AOPAGCT) VA AyOpACEL. XTIV 0Void, TO
alcOnua ™G EUTIETOGHVIG, SLEVKOADVEL GTNV ONULOVPYIN EVOG IO EVVOTKOV TEPIPAALOVTOG
Kot propet va, fondnoet Toug katavolmtég va aiobdavovior aceoleic. To aiocOnuo g
gumoTocvVNG o€ éva social network community pumopei vo avéncet v mpoddeon evdg
KOTOVOA®TY Vo ayopdoel pécm tov social media Qg k4Tl ToAvddoTaTo, 1 EUTIGTOGHVI GTO
social media commerce ,ennpedlel TN AMYN OTOPAcEOV TV KotavoA®T®v. H vroompién
TV ¥pnoT®Vv oo to brand ota social media kor n TowOTTAL TV a&loAoycE®V Yo To brand
emMPeALovV TNV EUTIGTOGHV TOV KOTOVOADTMOV (POl KoL TV 0YOPACTIKN TOL OmOQACT| €V
téhet (Lin, et al., 2019)Zbpewva pe pia £pgvva mov £yve oto Facebook, ot yprioteg dMAmoav
ot 10 aicOnua g eumoetoovyng ota social media avEdvel To aicOnua g okeldTTOG Yo TO
TPOIOV N TNV LVANPESia Kol aVTd oTNV cLVEXELD. owEdvel Trv ddbeom yia ayopd (Hajli, et al.,
2016). Eav éva mepipardov social media epmvéet epumiotochvn 6TOV KOTovoA®™) TOTE €ivar
710 E0KOAO Y10 QUTOV VO EUMGTEVTEL Ko Tov e-Vendor omdte va emonevTe To site kar vo
Kével oo kel v ayopd. To avtiBeto dpmg eivar o dvokoro va cupPei, NAady v o
KOTOVOA®TAG EUMIOTEVETAL TO Site aAAd Oyt ta social media , efvon mo dOGKOAO Vo ayopdoet
(Hajli, et al., 2016). H éAlewyn epmiotochvrg givan Eva oNHOVTIKO EUTOB10 KOl EVOG 0mtO
TOVG OMNULOVTIKOTEPOVS TAPAYOVTEG LN TPOYLOTOTOINoNG ayopds o€ éva online wepiPdilov
(Hallikainen & Laukkanen, 2018). H avértuén sumiotoovvng we toug TeAateg ivan oTikNg
onuaciog yo pia emrtoynuévn otpatnykn digital papketvyx (Youssef & Lebdaoui, 2020).

e aotr| Vv pelétn Ba epgvvicope v cuykekpuévn vdbeon .
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Kepaiaro 3
3.Avaivon dgdopuEvoV
3.1 Avdivon amavinee®Vv TOV epOTNOEVTOV

To 98% 1tV atdp®v mov andvinooy 1o epotnuatordyo (N=247) ypnowonoiovv SM , evid
oA to 2% (N=5) dev kévovv kaBorov yprion SM. And to 247 dropa to peyoldtepo
1060010 32,1% £xovv evepyd mpopil oto Facebook, 1o 27,6% oto Instagram, oto LinkedIn
10 12,1% ko oto Tik-Tok 1o 11,2%. AkohrovBei to Pinterest pe 10,1% kon televtaio givar to
Twitter pe 6.9%.

To cVvvoro TV POV OV TEPVAEL TO HLEYOADTEPO TOGOGTO TOV dElYUOTOC OTO

SM nuepnoing eivar 1-2h (43.7%, N=110). To 30.2% ypnoomoiel 3-4h omd v nuépa Tov
v va ypnoponotel To SM evd to 12.7% kdvet yprion twv SM yia Arydtepo omd pie dpo
nuepnoing. ‘Eva peydho mocootd tov deiyparog (38,9%, N=96) nepviel 3 £wc 6 dpeg ota
SM. Evo porg 1o 4,8% mepvdet méve omd 6 dpeg umpootd oto, SM.

2TV €pMOTNON Yo oo AdYOo ypnotpomoteite To SM o1 TEPIOCOTEPOL GUUUETEXOVTES TOL
YPNOLLOTOLOVV Yl Adyovg kowmvikoroinong (80.3%, N=210). Ta 61 dropa (24,2%) €yovv
Kkamolo emyelpnuotikod profile evéd 1o 32,9%(N=83) ywo pabnoiokodg Adyove. Eivon apretd
VYMAO 10 TO00GTO TOV delypatdc mov ypnoiporotovv ta SM yia ayopd (30,6%, N=77) ko
avalnmon (49,2%, N=124) npoiovtwv.

To peyoddtepo PEPOC TOV OElYLOTOG TPOTIUAEL VO, TOEKAPEL To. SM Kot [e T0 oV ELmvdet To
npwi oAAG ko ptv KoyunBel o Bpadv (51,6%, N= 130). To 27,8 % (N=70) toekdpet o SM
Alyo mpwv xowunBet , 10 12,3% (N=31) dev €xel KAmOWL GLYKEKPILEVT DOPO POV YPNGILOTOLET
ondvio to SM.T€éAoc 10 8,3% (N=21) toekdpel ta SM pe to mwov uavdel to mpwi . H dpa g
NUEPOG TTOV TO KOWO-GTOYOG EAEYYEL TA LECH KOWVOVIKNG OIKTOMONG UTOpel val el
ONUOVTIKO avVTIKTUTO o€ pa emmvoupio. H katavonon twv opdv otypng Kotd Tig omoieg to
KOWO-6TOY0G £lvar o evepyd oTa PEGO KOWVOVIKNG SIKTV®OONG emTpénel o€ £va brand va
BeltioToMOGEL TO TEPLEYOLUEVO KaL TIG SaPNUIoTIKEG Tpoomdbelec. Evbuypappilovrag v
TOPOVCIO TNG EXMVVUING LE TIG OTIYLEG TTOL TO KOWVO-0TOYXOG €ival o evePYO, avéavovtal ot
mOAVOTNTEG TO TEPLEXOUEVO VO TPOGEYYIGEL LEYOADTEPO OPLOLO OTOUWOV KOl VO OTOKTAGEL
TPoPoAn.

Oocov agopd To content Tov ETAEYOLV Ol TEPLGGOTEPOL VO, BAETOVY 6To. SM givar posts e
29%(N=73), akohlovBolv ta articles (27%.N=68) kot To videos(23.8 %. N= 60) .Evo ta
stories axolovBovcovv pe 17,5% (N=44). Ot tpoTiunoelg meplexoévou Tov Kool evog
brand ota HEGO KOWVOVIKNG SIKTOMGTG LTOPOVV VO TO ERNPEACOVY GTUOVTIKA. O TOTOG
TEPLEYOUEVOD TTOV EXEL AMYNON OTO KOWO-GTOYO UITOPEL Vo SLOUOPPDGEL TV OVTIANYN TOV
v éva brand. Edv to brand powpdletar cuveymg nepiexopevo mov vbuypoppiletor pe to
evilapEpovta, TG agieg Kot TG OvAYKES TOV KOWVOU GTOYO0VL, UTOPEL VOl EVIGYOGEL THY ovTIANYM
TOVG Y10 0VTO MG GYXETIKN, 0dmoT) Kot a&omatn. Ao ™V GAAN TAEVPd, GV TO
TEPLEYOLEVO OEV OVTUTOKPIVETUL GTIC TPOTIUNOELS TOVG, UTOPEL VoL 0ONYNOEL GE AmOGHVOEDT
Kot EVOEYOUEVMG GE APVNTIKY avTiAnym.

H epedvion tov covid-19 omuiodpynoce pia véo Tdon 6Tov TpOTO LLE TOV OTOI0V EMAEYOLV VO
KEVOUV TO, YAVL0 TOVG O1 KOTAVOAMTEG. ZOUP®VO, LE TO Selypa TAvm omd To (ed HEPOg TV
KATOVOA®TOV TTpoTiovy vo yovitovv poli online ko offline (57.9%, N=146).Evod 10 26,2%
(N=66) emréyovv 1o online shopping. TéAog 10 15,9% (N=40) emAéyovv offline shopping,
KdTL T0 omoio pog dgiyvel 6Tl Gvtog n mavonuio dAlate Kdmola TPayLOTO Yo TOV TPOTO TOL
yovilouv ot KoTovormTéc.
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I'o vo KaTavonoovUE Kot Vo, aVEADGOVE TIG TPOTLUNGELS TOV EPMTNOEVIOV GYETIKA LLE TO
SM commerce, ypnoonomoape v Kiipaka Likert.

[T6co mBavd elvar n TpaypaToTOino”m LI0G ayopds VoG TPoldvTog mov £xel mpotobei online :

To 38.9% (N=98) andvince 011 €ivon ovdETEPO G€ P TETOL EMPPON], TO 27,4% (N=09)
amdvtnoe 0Tt eivon mBavo va emnpeactel omd v online pdtacn Yo ayopd £vog TPOidVTOG,
10 24,3%( N=61) andvinocav ot givar anibavo £mgmoAd amiBavo vo xnpeacTovy yio TV
online ayopd €vog mpoidvtog and kamoto tpdtoct. Térog 1o 9,5%(N=24) dniodvel peydin
TOAVOTNTO GTO VO, EXNPEACTEL Yol TNV 0yopd £vOG TPOIOVTOG amd [ TPOTAGT TOV TOV £XEL
vivet online.

IT6co mhavod givar va Tpoteivete KATOL0 TPOIdV 1 VINPEGIN GE ATOMUN TOV SLAOIKTVOKOD GOG
nepPdArovrog:

2TV TOPOTAVE EPMTNON TO LEYOADTEPO TOG00TO 29% (N=73) amdvinoe 6t eivon mbavo va
10 Kavel, 10 23,8% (N=60) xpanoov po ovdétepn otdon, 10 18,3%(N=46) ambdvimoav ot
glvan moAv aniBovo , 1o 17,1% (N=43) 6t eivar aniBavo ko téAog 10 11,9%(N= 30) 611 elvan
TOAD OV, ZeTIKA LLE TNV GVYVT| Topovcia evog brand ota SM 1o 49.2% (N=124)
emMpealeTol omAvViK amd OVTO TO YEYOVOS GTO VO TO EMNPEAGEL Yo TNV ayopd evOGg mPoidvTOog
1N wog vanpeciog, eved to 38,9% (N=98) ennpedletar mapd morv. Télog to 11,9%(N=30) dev
enmpedleTon TOTE OO TO TOPATAV® YEYOVOG.
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Kepdraro 4
4. Me0@odoroyia ¢ Epevvag
4.1 Agiypa, 01001KOGI0. KOL GOPPETEOVTES

Ma tn Ste€aywyn NG epeuvnTkng Aladikaoiag, akohouBnBnke n Moootikn MéBodoc, adou
BewpnOnke o KOAUTEPOG TPOTIOG VO LEAETI GOV LLE TN CUUTIEPLPOPA TWV XPNOoTWV social
media 6cov adopd TNV EMPPON TNG AYOPACTLKIG TOUG oU UnepLtdopds. Qg epyaieio,
YPNCLOTONONKE EPOTNUOTOAOYIO LE EPMTNGELS KAEIGTOD TOTOV. Mg amAn Tuyaio
detyporoAnyia (simple random sampling), Swaveundnkav pécm tmv social media
epOTNHOTOLOYLO G 252 yprioteg (N0 missing data). To epotpatoldylo g Epevvag Exel
dtavepnOei og éva mokilo deiypa ypnotd@v SM yia ™ cLALOYT SESOUEV®DY GYETIKG e TNV
AYOPUGTIKY TOVG GUUTEPLPOPA, TOVG TOPAYOVTIEG TTOV EANPEALOVV TIC UTOPAGELG TOVG KoL TIG
dnuoypaikég mAnpogopies. Ta dedopéve cuALEYONKay peta&d g mepiddov 10/2/2023-
6/06/2023.

H otatloTikn avaAluon mpayUoToToLtBnKe e TO OTATLOTLKO AOYLOMIKO IMB SPSS. ZKOmoGg TNng
availuong eival n ouykEvipwaon Twv dnpoypadlkwy oToLXElwV Tou Selypatog pag, o EAeyXog
TwV UToBE£cewV Tou BEAOUE VO LEAETAOOUUE KOBWCE Kal 0 EAeYXOC AELOTILOTIAG TWV
METABANTWY TIOU XPNOLUOTIOOANE. AVTH 1 EPEVVNTIKY UEAET GTOYEDEL GTO VO OEPEVVIOEL
KOl VO KOTOVOT|GEL TOVG Tapdyovteg mov ennpedlovy Tig amoPACELS oyopdS GTO TANIGLO TMV
UECOV KOWVOVIKNG OIKTOMOONG. AEPEVVAOVTOG GVTOVE TOVG TAPAYOVTEG, EMIOLOKOVLE VL
SVUPEAOVLE GTNV VTAPYOVGO YVMOGT] GYETIKA LLE TO GUYKEKPIUEVO BEUN GTO LAPKETIVYK Ko
TN GUUTEPLPOPA TOV KATAVOAMTOV. To delypa pag amoteAeital anod 252 dropo ta omola
andavtnoav o€ 21 epwTroELG.

H dwodwcacio g Epevvag giye ta e€ng Prpota :

Mpooodropropdc [poPinparog-Xtoyov : Kobopiotke e capriveld o 6tdyog g EpEvVog
7oL givar vo, amodei&ovpe oot mapdyovieg ennpedlovy v mpodbeomn ayopdg ota SM.

Avaokonnon fiphoypagiog: Ipaypatomomdnke o OAOKANPOUEVT] AVOCKOTNGT TG
OYETIKNG PLPAtoypa@iag yio vo Katavondovv oL VIaPYoVGES YVAOGELS, Dempieg Kot
uebodoroyiec mov oyetilovtol [e To EpevVNTIKO BELLOL

Yyeowaopog ‘Epevvac: [Tocotikn £pgvvag e TV (pNoTn EpOTNIOTOA0YIOV.

Agvyporoinyio: TIpoodiopiopog tov TANBLGHOD -6TOYOL Ko EMA0YT KATAAANANG neBdOOL
detypatoAnyiog yio vo SloGOOAMGTEL 1 OVIUTPOCOTEVTIKOTNTA TOL delYLLATOC.

YoAroYN] 0£00HEVOV: Z0AMOYN OEOOUEVAOV YPNCLLOTOLOVTING EPEVVITIKG EPYOAEiLD, OTMG
TOGOTIKY] £PEVVOL.

Avaivon Agdopévorv: Aviloon ded0UEVOV YPNOILOTOIDOVTOG KATAAANAES TEXVIKEC
GTOTIOTIKNG 1 TOLOTIKNG AVAALGNG, OVAAOYQ LLE TN QVGT] TV 0ES0UEVOV KoLl TOVG GTOYOVG TG
£€pevVoc.

Eppunveio ko Zopmépacpa: Epunveio tov amoteAeGLATOV KOl GUUTEPUACUATOV. ZVCTACELS
pe Pdon ta amoTeEAEGLOTO TG £PEVVAG
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4.2 Anpoypogikd otorysia

Avoddovtag To SNUOYPOPIKA dedOUEVA, TO OEIYILOL LLOG OMOTEAEITOL OO AVIPEG KOl YOVOIKEG
SLPOPETIKNG MAIKLOKTG OLAdAS, Le dapopeTikd emayyeApotikd background o kaBévag Kot
SLOPOPETIKO UNVIKioL 1000MU. YTTAPYEL TOIKIAIN GTO SETYLL LLOC TO OO0 LLOG EMITPETEL VOl
£€YOVLE O TTLO GUVOMKT €KOVOL Y10 TOL GUUTEPUCLOTE LLOG.

ANPOYPOPLKAE — KOVOVIKE — EPYUCLOKE YOPUKTNPLETIKE TOV deiypaTog

Méow g TEPLYpaPIKNG OTATIGTIKNG 00 OVIAIGOVUE T SNUOYPAPLKA GTOLXEID TV ATOU®V
OV AmAVTNoOY OTIC EPOTNOELS. Ta ToPUKAT® Sloypappote Kadde Kol 1 epunveia Tovg
peAeTAvE:

1. To ®vro (Avdpag, IMvaika)
2. Tnv Hukio (18-55+)

3. To Eidog Amacydéinong (Avepyoc, Pormtig, Anudoctog Touéag, Idimtikog Touéac,
Ele00epog emayyeipotiog)

4. To pnviaio 01koyevelako s1o6dnpa ( <800 €, 801-900 €, 901-1000 €, 1001-1200 €, 1201-
2000€, 2001 xon dvew)

To delypa anotereite and 252 dropa, £k TV onoiwv 10 69,8% (N=176) eivon yovaikes Kot To
30,2%(N=76) eivar avtpeg (I papnuo 1).

I'paonua 1: Gender
Sex of respondents

Avpag
Tuvaica

Ta dedopéva vrodnidvovy 61t 10 50% TV epeBEVIRV givon veodtepot omd 34 eTdV KoL TO
50% etvon peyorvtepor omd 34, pe v nikio v 33 va gpeoviletol mo cuyvd 6To GHVOLO
dedopEVDVY.

I'papnua 2:Age
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Histogram

30 Mean = 35.38
Std. Dev. = 6.243
N =252

5]
[=1

Frequency

70

Age
Age
N Valid 252
Missing 0
Mean 35.38
Median 34
Mode 33a

YYETIKA LLE TOV EPYOCIOKO TOUED TO LEYOADVTEPO TOGOGTO TOV JELYOTOG OMAGYOAEITE GTOV
Wwwtkd Topéa (68,3%, N=172), noiig o 10,3% eivor eredBepor emayyerpoartieg (N=26), 1o
4,8% eivan povnrég (N=12), 10 8,7% (N=22) gpydalovtor 6Tov dNUOcLo TOUEN Kot TEAOG TO
7,9% (N=20) eivaw Gvepyor (I papnuo. 3).

I'pagnua 3: Employment sector

Employment Sector

200

150

100

Frequency

50

[

Avepyog damnic Anuooiog Topeag  IBiwnkog Topéag EAeuBepog
EmayyeAdariag

Employment Sector

[Ipoywpdvtag pe v avdAvon Tov SNUOYPUPIK®OY GTOLXEIOV TapaTnPovIE OTL TO UNVIaio
OLKOYEVELOKO E1GOOMUO GTO LEYUADTEPO TOGOGTO TOV dgiypatog 28,6 (N=72) givar <800€,
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and 1000-1200€ maipver to 20.6% (N=52). To0 20,6% £&xer unviaio e106dnpa amd 1201-2000
€ evd mavo and 2000€ maipver 1o 6,3 % (N=16) (I pagpnuo 4).

I'papnua 4: Monthly income

Monthly Income

Frequency

<800 801-900 901-1000 1001-1200 1201-2000 >2000

Monthly Income

4.3 EpgovnTikd gpoTipota

O mpoTapyIKdg 6TOYOG AVTNG TNG LEAETNG Elval LECM TNG TEPLYPAPIKNG CTUTICTIKNG VOl
evtomioel kot vo e£€TACEL TOVG POctKOVG TApdyovTeg mov popei emnpedlovy TG anoPAcELG
ayopdg 6T0 LEGH KOWVOVIKNG JIKTVMONG. Ta mopakdto doypdppoate kabog Kol 1 epunveio
TOVG HeAETAvE TG EENG EPMTACELG:

H1: H ypron xatdAiniov mepieyopévov ota social media kot 1 TEMKN andQOCT] TOV
KOTOVOAMTY VO TPOYLLOTOTOWGEL Ui, ayopd ota social media.

H2: To brand awareness £vog mpoiovtog oto social media kat 1 el amdé@acn Tov
KOTOVOAMTH VO TPAYUOTOTOOEL pia ayopd ot social media.

H3: Xpnon e-word of mouth ota social media kot telikr 0mdPOCT TOL KOTAVOAW®TH VOl
TPOYLLOTOTOWOEL (o ayopd ota social media,

H4: Xprion influence marketing ota social media kot TeAkn andPUcn TOL KOTAVOAMTH VO
TPOAYLOTOTOOEL pia ayopd oto. social media.

H5: To cicOnpo epmotochvng yw éva brand oto social media ko tehikn omdPaAGT TOL
KOTOVOAMTY VO TPOYLLOTOTOIGEL o, ayopd. oto social media.
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4.4 Avalvon Agdopévorv

Hopakdte avaldovior dedopéva otk te Toug Adyovg Tov Ba puropovoay va enxnpedcovy
™V TEMKN ayopd HEc® TV SM, 6T®G OVTA AVIAVOVTIOL HEGM TNG TEPLYPOUPLIKNG CTATICTIKNG .

H ypiion kataiiniov wepreyopévov oto social media ko n Telk amd paocn Tov
KOTAVOA®OTH VO TPOYNOTOTOUOEL HLd ayopd 6ta social media.

210 1%peuvnTiKd £pATNLLO LEAETANE KOTA TOGO 1) ¥PNON KUTAAANAOL TTEPLEXOUEVOD
emMPealel TNV TEAIKN OOPACT] TOL KATOVOAMTY] VO, TPOYLOTOTOWGEL io ayopd oTo. social
media. ZOpQmV e LEAETEC TOV EXOVLLE NON AVAPEPEL TTLO TAV®, 1) XPNOT KATOAANAOD
TEPLEYOLLEVOL €IVOL ATTO TO, TO ONUAVTIKA oTotyeia yio £va brand va Kpatioetl To evOloQEPOV
Kol TEMKE Vo TEIGEL TOV KOTOVOAMT VO TPOYMPNOEL EV TEAEL GE W10 AYOPA. XNV OIKN LG
£pEVVa OTMG TOPATNPOVLE KOL GTO TOPAKATO SLAYPOLLUE TEV® 0o TO PGSO TOV delypratdc
pag (51,3%, N=130) ocoppmvel 610 yeyovog 0Tt 1 ¢p1on KATAAANAOL KoL GYETIKOV
mePLEXOUEVOL emMPedleL TNV aroPacT ayopdc. To Topomdve oG TO VTOSEIKVIEL KOl 1)
emkparovoa T (mode=2). To 35,3% (N=89)éyetl pio ovdétepn dmoyn mepi Tov B€parog ,
10 6%(N=15) dpwvel, to 4,8%(N=12) coppmvel andrvta kot to 2,4%(N=6) dopwvel
amoAvta. ‘Etot, pmopel va Pyet 10 cupmépacio 0Tt VTAPYEL L0 GTOTICTIKE GTLLOVTIKY
EMOPACT TNG XPNONS CMOGTOV TEPLEYXOUEVOL GTA LEGH KOWVMVIKNG OIKTOMOTG, OTI TEAIKN
amogacn ayopdc. Eivar onpovtikd va onueimdei 61t evd 1 6TaTIoTiK ] avdAvon kotadeikviet
L0, GTUOVTIKT GYEGM, N TPOKTIKY onuocio kot to uéyebog g emidpaong Oa npénet emiong va
AneOovv voym. Emmiéov, ivar onuovTikd vo EpUnvedOVIOL TO EVPNLOTC GTO TANIGLO TNG
HeEAETNG Kat Vo AapBavovTol oy TpdcheTol GYETIKOT TUPAYOVTEG.

Brands' use of appropriate and relevant content on SM will positively influences the final decision to make a
purchase.
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Brands' use of appropriate and relevant content on SM will positively influences the final decision
to make a purchase.

N Valid 252

Missing 0
Mean 2.50
Median 2.00
Mode 2
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Valid Cumulative
Frequency Percent Percent Percent
Valid Jupdwvw AntdAuta 12 4.8 4.8 4.8
Jupdwvw 130 51.6 51.6 56.3
OuUte cupdwvw
Joute Slodpwvw 89 35.3 35.3 91.7
Aadwvw 15 6 6 97.6
Aadwvw anoiuta 6 2.4 2.4 100
Total 252 100 100

To brand awareness gvég mpoidvrogota social media kol n TeMKI] oméPaon 10V
KOTOVOAMTH VO TPAYIUOTOTOU|GEL P ayopd 6ta social media.

310 2° gpeuvnTiKO epmTNUa. pEAETAUE KoTd Tdoo To brand awareness evog mpoidvtog
emmpealel TV TEAKN amOPACT TOL KATOVOA®TY| VO TPOYLOTOTOWGEL o oyopd 6Ta. social
media .Zopemve pe mopomive peAéteg 6tov Evag KaTovoA®Tig sival E0IKEIOUEVOS LE pia
enovopio, ivat o mhavo va Adfet po BTk andpoaon ayopds SlOTL VITAPYEL TEPLGCOTEPT
gumiotoovvn Tpog to brand,bvudror mo gvkolo to brand xkat to drapoponoiel and tovg
avToyovioTég. Xnv dikn pog épevva 1o 41,07%(N=105) dniwoce ovdétepn otdon otV
napandve npdtocn. To31,3%(N=79) niwce 6Tt to brand awareness £vog TpoOiOVTOG N LG
vanpeciog Bo exnpedoel TV amdEAcT ayopds Tov pEcm SM evd to 13,9% (N=35)
Sapmvodv pe ™ mapandve tpodtact. Aappdavoviog vmoyn TV emkpotovca T (mode=3)
umopet va Byet to cvumépacia 6Tt To brand awareness yio To dgiypol pog eival ovdETEPTS
onpaciog ya to v Ba mpaypatonombei (o ayopd pécw twv social media. Q61660 LE TO
TO0GOOTO VoL GUUPMVEL VoL Efval 0pKETA PEYUADTEPO UE anTO TOL dlapmvel. AVTO KOTATAGGEL
TOV GUYKEKPUYLEVO TAPAYOVTA GTOLG CTLULAVTIKOVG Y10 TOV ENNPEACLO TNG AITOPACTS OyOPUS.

The more well-known a brand is, the more likely | am to buy it through SM
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The more well-known a brand is, the more likely | am to buy it through SM
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N Valid 252
Missing 0
Mean 2.82
Median 3
Mode 3
Valid Cumulative
Frequency Percent Percent Percent
Valid Jupdwvw amolvta 17 6.7 6.7 6.7
Jupdwvw 79 31.3 31.3 38.1
Oute ocupdwvw
/ouTte Slopwvw 105 41.7 41.7 79.8
Aladwvw 35 13.9 13.9 93.7
Aladwvw andAvta 16 6.3 6.3 100
Total 252 100 100

Xpion e-word of mouth ota social media ko el amd Qoo TOV KOTAVAA®TY) VO,
APOyRaTOTOM|GEL Ja ayopd oTo social media.

210 3° gpeuvNTIKO epDOTNUO LEAETANE KaTA OG0 T OeTikd e-word of mouth yia évo mpoidv
eMNPEGlel ™ TEAIKN ATOQAGT] TOV KOTOVOAMTH VO, TPOYLOTOTOMOEL pia ayopd oto social
media. Zopemve, pe mopomive PEAETEG, TO reviews gvog Tpoiovtog BempovTol KoTaAdTng
Yo 10 €év Kdmolog Ba To emAEEEL N OYL. TNV £pEVVO LoG TTAVE 0o TO G Tov deiypoTog
52,4% ocvpemvei 0t Ta. OeTikd reviews Bo emnpedoovy OeTikd TV TEAMKY 0mTOPACT 0yOPdS.
To 24,6% coppovodv andlvta pe ot TV dmoyr. Evd poiig to 3,6% dopovel pe avt) v
amoyn. Ta mapamdved Toc0cTd Pog deliyvouy TOGO CNUAVTIKG £1val Y10 TOVC KOTOVOAWOTES TO
OeTikd reviews aAiov xpnotdv ot omoiot £xouv kdvel Hidn xpnHon evOg TPOIOVTOC N UG
vaANPEGiaC.
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Positive reviews for a productiservice on SM will positively influence my final purchase decision
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Positive reviews for a producti/service on SM will positively influence my final purchase decision
N Valid 252
Missing 0
Mean 2.04
Median 2
Mode 2
Valid Cumulative
Frequency Percent Percent Percent
Valid Jupdwvw andAuta 62 24.6 24.6 24.6
Jupdwvw 132 52.4 52.4 77
Oute
ocupdwvw/olTte
Stadwvw 47 18.7 18.7 95.6
Atadwvw 9 3.6 3.6 99.2
Aladwvw anoiuta 2 0.8 0.8 100
Total 252 100 100

Xpnon influence marketing oto social media kou TeMK] 00 PAON TOV KATAVAAOTH VA
TPOYLATOTON|GEL [0, ayopd oTa social media.

210 4° gpevuvnTiKd epOTNHO peAeTApe Katd moso 1 xpnon influence marketing exnpedalet v
TEMKN GOPOOT| TOV KOTOVOAMTH VO TTPOYLOTOTOMGEL (o, oyopd ota social media. Xtn dikn
pag épevva oYeTKG e To OG0 1M Tpdtacn evog influencer oto SM, Ba ennpedoet Betucd v
omOPACT Y10 TN TPUYLLOTOTOINGT] UG OYOPAS £VOG CUYKEKPIUEVOD TPOIOVTOG/VTNPEGIOG Ol
neplocOTEPOL EX0VV 0VIETEPT doym (33,7%, N=85), 10 28,6% (N=72) dopwvel, evod o
17,1% (N=43) copewvel pe 1o Topomdve. Avtod pog dSeiyvel 6Tl PeyoAdTePO HEPOG TOV
delyporog pog dev emnpedletor amd ToV TOPOTIvVe TopdyovTa.
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The recommendation of an influencer you trust on ZMwill positively influence your decision to purchase the
specific productiservice.
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The recommendation of an influencer you trust on ZMwill positively influence your decision to
purchase the specific productiservice.
N Valid 252
Missing 0
Mean 3.46
Median 3
Mode 3
Valid Cumulative
Frequency Percent Percent Percent
Valid Jupdpwvw amoiuta 4 1.6 1.6 1.6
Jupdwvw 43 17.1 17.1 18.7
OuUte cupdwvw
JoUte Sapwvw 85 33.7 33.7 52.4
Aadwvw 72 28.6 28.6 81
Aadwvw anoiuta 48 19 19 100
Total 252 100 100

Yuykpivovtag 1o yeyovog av kamotog 0o ayopdoet mo £0KoAo £va TPOIOV OV TOV £)EL
npotofel péow evog influencer 1 to £xel del 6T THAEOPAGST], TO. TEPICGOTEPQ ATOLOL TNG
épevvag emnpealovior ovdétepa gite and to éva eite amd 10 dAAo (36,9%, N=93). To 28,2%
(N=T71) dwpovei Kot ToTEVEL OTL B0, Ayopdcel To vKoAa Eva Tpoiov wov Oa det otnv TV.
Evd poig 1o 16.7 %(N=42) copewvel 6t Ba emnpeaoctel nepiocdtepo and vav influencer
Kot Oyl amd v dwaenpion oty TV.
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| would more easily buy a product recommended to me by an influencer on SM than a product | saw on TV.
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| would more easily buy a product recommended glt_avme by an influencer on SM than a product | saw
onTV.
N Valid 252
Missing 0
Mean 3.42
Median 3
Mode 3
Cumulative
Frequency Percent Valid Percent Percent
Valid Juudwvw AndAuta 4 1.6 1.6 1.6
TUpdWVW 42 16.7 16.7 18.3
Oute oupdwvw /olte
Sladpwvw 93 36.9 36.9 55.2
Aladwvw 71 28.2 28.2 83.3
Aadwvw anoiuta 42 16.7 16.7 100
Total 252 100 100

A6 ™V aviAvoT TV d0O TOPUTAV® EPOTNCEMY PYOivel TO GUUTEPAGLLO OTL 1) XPNOT
influence marketing £ye1 ovdétepn emintwon 610 £dv Kimolog ypNotng Ba emAééer | dxu va
ayopdoel éva poidv mov tov £xel mpotadel and Evav influencer.

To aicOnpo gumotocvvng Mo éve brand oto social media kon ek amé@aon Tov
KOTOVOA® T Vo TPOYROTOTOU]6EL o, oyopd oo social media.

270 50 €pgLVNTIKO EPAOTNIO HLEAETALLE KOTA TOGO TO aicOnpa epmioTochvng yia £va brand
emnpedlel TV TEMKN anOQGCT] TOL KOTOVOAMTY VO, TPOYLOTOTOMCEL U0 oyopd oTa social
media. ZOUE®VO [LE TOPOTAVED HEAETEG N EUTIGTOGHVY € éva online mepiPdiiov pmopel va
dnovpynoet éva mo gvvoiko TEPPAALOV 6TO 0T0i0 0 KATAVOAMTHS VIDOEL AlydTEPO
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GVIGLYOG Y10 OAOVG TOVG KIVOUVOUG KOl TOiPVEL TTLO EVKOAN TV OtOPOCT] VoL OyOPACEL. XTIV
OIKN [Lag EPEVLVO COUPOVO, LLE TO, TOGOGTA 1] TOPUTAV® TPATOoT Bo UTopovGE va Yivel dekt
0po¥, 10 pueyaddtepo 1060610 43,7% (N=110), andvinoe 611 cvpuovel evd PoAg 10 9,5%
(N=24) dwopwvel pe mv mapamdve npodtacn. To counépacuo and Ty TOPITIvE oaviilvon
glvar 61t évo brand Qo mpémetl va EUTVEEL EUTIGTOGVUVT] GTOV KOTOVOAMTH Kot vo, eEumnpetel
TOV 6KOTO Yo TOV 0Toiov 0 KaTavoAmtig 0EAEL va TO ayopdoet.

Your feeling of trust for a brand in a SM community will positively influence the final purchase decision
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Your feeling of trust for a brand in a SM cort?myr]ity will positively influence the final purchase
ecision
N Valid 252
Missing 0
Mean 2.63
Median 3
Mode 2
Valid Cumulative
Frequency Percent Percent Percent
Valid Jupdwvw arndAuta 9 3.6 3.6 3.6
SupdWVW 110 43.7 43.7 47.2
Oute cupdwvw
JoUte Slodww 103 40.9 40.9 88.1
Aladwvw 24 9.5 9.5 97.6
Aladpwvw amoiuta 6 2.4 2.4 100
Total 252 100 100
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Kepdrarwo 5

Hepropopoi Epevvag

Mepoinyio deryporoinyiog: Ot GUUUETEYOVTES TOV GUUUETELYOV €BEAOVTIKA GE 0T

TNV €pELVEC UTOPEL VO £XOVV SLUPOPETIKES AYOPUCTIKEG CUUTEPUPOPES OO TOV YEVIKO
TAnOvouo.

[pokatddnyn owtoavapopds: Ot epmtnBéviec pumopel va unv Tapéyovy Tévto

axpPeic TANpo@opiec GYETIKA pe TIC TPOBEGEIS AyOPAS TOVG KOl O1 OVOPEPOLEVES
pobéaelc Toug pumopet va punv vbuypappifovion e TNV TPOYUOTIKY TOVG
GUUTEPLPOPAL.

Avvopikn Uon TeV HEGMV KOWMVIKNG OIKTO®oNS: Ot TAATQAOPLES LECOV KOVMOVIKNG
OIKTHMO™NG KO Ol CUUTEPIPOPES TOV XPNOTOV EEAicGOVTOL GLVEXDS. Mo peAétn mov

Ote€dyeton onpepa Wropel va punv etvol EQapPLOGUT GTO TOTO TOV HEGMV KOWVMVIKTG
OIKTO®ONG 610 LEALOV. Ot TACELS, 01 SLVOTOTNTES KOl Ol TPOTIUNGELS TOV XPNOTMV
aAldlovv ypryopa.

Hepropiopévn mpdéofacn oe dedouéva: H mpodcPacn oe olokAnpopéva Kot akpifn
OedOUEVO GYETIKA LE TIG OPAGTNPIOTNTEG TMV YPNOTAOV OTA LEGO KOWVMVIKNG
SIKTOOONG KO TG 0yOPUCTIKEG GLUUTEPIPOPES UTOPEL VAL TEPLOPITTEL AOY® OVICLYUDY
Y10l TO AOPPNTO TPOSMOIIKADV OEOOUEVDV.

AwmoMtickég maparrayéc: H xprion tov pécmv Kovmvikng dkthmong Kot ot

AYOPUCTIKEG CUUTEPLUPOPES UITOPEL VAL S10pEPOVY GNUAVTIKA LETAED dOPOPETIKADV
TOAITICUMV Kot TEPLOYDV. AVTO oL emnpedlel Tig TPobEcels ayopds o Eva
TOMTIGTIKO TAOIG10 UTOPEL VO UMV 10Y(VEL TOY KOG MG,

Advvopio kaf1Ep®ong aTIMOoVE GUVAPELNS: XTNV GUYKEKPYLEVT] EPELVOL
YPNOWOTOM|GOLE TEPTYPAPIKT] GTOTIGTIKN. Ta TEPYpaPIKd GTOTIGTIKA GTOYEID
UTOpOoHV VO TOPEYOVY TOAVTYLES TANPOPOPIES Y10, TA. YOUPUKTNPIOTIKA EVOS GUVOAOL
dedoUEVAV, OAAG OEV LTOPOVY VO STULOVPYTIGOLV UUTIDOELS GYEGELS LETOED TV
petapintov. O éheyyog vmobécewv, o omoiog cuvnBmg TepLapPdvel GTATIGTIKA
GULUTEPACUAT®V, EVOL TTO KATAAANAOG Yot TNV €£€TOON TOV OYECEMV auTiov-
amoTeELEGLOTOG. Ol TEPYPAPIKES OTATIOTIKEG UmopovV va, Bondricovy otn dnuovpyio
VoBécEV, OAAG dev UTOPOLV Vo EMPERIOGOVY TNV AUTIOTNTO TOV OTOTEAEGUATWOV.
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Kepaharo 6
2o{TNoN UTOTEAEGUATMV

YUOUTEPAGLLOTIKA, Ol TAPAYOVTES OV EMNPEALOVV TIC ATOPAGELS OYOPAS GTO HEGO KOWVMVIKNG
SiKTH®OMG €lval TOAD GNULOVTIKOT Yol TIG EMLYELPTGELS TOV GTOYEVOLY VO, EVOOKIUTGOVY GTNV
ynewky emoyn Ko oty emoyn tov social media. Avti 1 epyacio mapeiye pior ohokAnpmuévn
EMOKOTNOT OLTAOV TOV TOPAYOVIOV KOl TOV EMTTOCEDY TOVS GTI] GLUTEPLPOPH TV
KOTOVOADTOV. ApYLKA, OIEPEVVIGOLE TNV EMPPOT TNG XPNONG KATAAANAOL TEPLEYOUEVOL OO
éva brand ota social media ko Bprikape 0Tt emnpedlel katd mOAD TV TEMKH 0mTOQUCT|
ayopdig evoc katovolmth. Avtd yoti éva katdAAnio mepiexouevo ota social media,

ool Tilel ™V TpocoyN, TapExel TANPOEOPIes, YTilel EUTIOTOOVVN LECH KPLTIKMOV KoL
KaBodnyel TOVG YPNOTEG HECH LIOG GCLVOPTAGTIKAG TaPHTPLUVONG Yo OpdoT. Me Tov TepdoTio
OYKO TANPOPOPLDY TOL SLOTIBEVTAL GTIC TAUTPOPES KOWMVIKNG SIKTOMOTG, TO
KaAoQTIYIEVO TIEpleOpeVo Eeympilet kan kevTpilel To evolaeEpov TV xpnoTov. To
eAKLOTIKO TTEpLEYOpEVO, LTtopel va meloel Tovg xpnoteg vo enevddcovy, evBappOHVOVTAES Tovg
va €EEPEVVNCOVY TTEPALTEP® Kot Vo €EETACOVY T TPOTOVTA M TIG VANPEGTEG TOL TPOo®HOVVTOL.
Eniong 10 KatdAAnAo mepleyxdlevo TopEyel GTOVG KOTOVOAMTES TG OAPOATITEG TANPOPOPIES
Yo TN ANYN TEKUNPLOREVOV amoPAce®V ayopds. 'Evog GALOG onUovTiKOg mapdyovog Tov
umopel va emnpedost Ty andeacn ayopds ota social media eivon To brand awareness vog
TPOTOVTOC Kol oVTO YIOTL OGO 7O YVMGTO Eival £va TPoTdV T060 TEPLOGOTEPO £EOIKELMUEVOL
givar o1 katavaA®Ttég pe avtd. ‘Exovv etk avtiAnym yt' avtd kot eivon o mibovd va
gmAé€ovv authv TN pdpka dtov kavouv pia oyopd. Emiong to brand awareness dnupovpysi
avoyvVmPLoT], EUTIGTOGVVN Kot BgTikoNg cvoyeTIopovg e to brand. Anutovpyel kKowvmvikn
amOdEIEN, EVIGYVEL TNV AVAKANGT KOl TV TPOGOYH TNG EXOVOLING, EVIGYVEL TIG
ocvvacOnuotikéc ovvdéael kon evBappuvel to word of mouth . Kabiepdvovtog kot
KOAAEPYDVTAG amoteleopatikd o brand awareness otig mAoTQOPUES KOWVOVIKOV UECHOY
SIKTHMONG, Ol EMYEPNGELS LTOPOVV VO EMNPEAGOVV TIG ATOPACELS OyOPdS TOV KATOVOADTMV
KOl VO 0TOKTHCOVY OVTOY®MVIGTIKO TAEOVEKTNUO, GtV ayopd. To e-WOM éyet onpovtikd
OVTIKTUTO OTIG OMOPAGELS 0yopds oTa LECO KOWVMVIKNG dSikTOmone. Otav ot KatavaloTég
popdlovtol TiG AmOYELS, TIG EUTELPIES KO TIG CLOTAGELS TOVG OYETIKA [LE £vaL TPOTOV 1] L
VANPEGIO GE TAOTQOPUES HECHY KOWVOVIKNG SIKTOMONG, oTO UTOPEL VoL EXNPEACEL GE LEYOAO
Babuod g amopdoelg tov dAlov. To Betikd e-WOM dnpovpyei epmiotochv, mTopéyet
Kowmvikn omodelén kot mpoceyyilet €vo evphtepo kowod. Emiong dievkoAvvel Tig GVGTAGELS
KoL TPOCPEPEL TOAVTILEC TANPOPOPIES Yo TOVG KoTavorlmTéc. Ot emmvopieg mov evhappivovy
Kot StevkoAvvouy gvepyd to BeTikd e-WOM ot HEGH KOWV@VIKNG SIKTO®ONS UTOPOVV VoL
ENOEEANB0OV amd TV avENUEVT OVAYVOPIGILOTNTO TG EXMVVUING, TNV aSL0TIoTIO KO,
TEMKG, Ta VYNAOTEPA TOCOGTA conversions . Mo televtaio tdon oto social media sivar n
xpnon influence marketing. “Otav o1 emyspnoeig cvuvepyalovton pe influencers ot omoiot
£€YOVV TGTOVG KOl APOCIOUEVOLS aKOAOLOOVS, pmopel va eTnpedoel AmOTELEGLATIKE TNV
AYOPOOTIKY GVUIEPLPOPE TOV kKoo Tovg. Ta brands propoidv va aflomocovv 10 Koo Tmv
influencers mpog 6@elog Tovg. Mmopohv va emmeeinfovv and v eEedikevuévn
TEYVOYVOGTIO TOVG, Vo ONUOVPYHGOVY aLBEVTIKO TEPLEYOLEVO KOl VO, TPOWOGovV TN dpdo
tov katovolotdv. To influence marketing sivor éva moldTino epyodkeio yio TG EMXEPNOELG
VoL ETEKTEIVOVY TNV EUPEAELE TOVCE, VO ATOKTGOVY AVOYVOPLGLUOTITO KOl VO EMNPEAGOVV
0eTIKA TIC AMOPAGELG 0YOPEC GTN SLVOLIKT GQOipO TOV LECHY KOWOVIKNAC SIKTOMGONG. XTO0
KOO NG ‘€pevvag oG OTOGO POIVETOL 0 GUYKEKPIUEVOG TAPAYOVTaS Vo Unv ennpedlel Kot
TOAD TNV TEMKN andeoot ayopds. TEAOC, 1 EUMIGTOGUYN Yol o ETmVLLLic Tailet
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KkaBoploTikd pOLO GTNV TEMKTN amOPOCT] ayopds 610, LEGO KOWV®VIKNG dtktvmong. Otav ot
KOTOVOAWTEG EUTIGTEVOVTOL 0 ETOVLLA, glival mo mBavo vo emAEEovV Ta TPoTdvTa N TIg
VINPEGIEG NG £VAVTL AVTAV TOV avTay®VicT®v. H gumotocivn evioydet  enun kot tmy
a&lomotio, EVICYVEL TN SOQAVELD KOl TNV 0LOEVTIKOTNTO, ETOEIKVOEL EEUPETIKN
géummpémon melatodv kon e£acarilel cuvéneia kor alomiotio. Xtilovtag kot SloTnp®mVTaS
EVEPYA TNV EUTIGTOGVUVI GTA. LEGO KOWVMVIKNG SIKTOMGTC, Ol ETMVVUIEC LTOpOovV Vi,
EMMPEACOVY DETIKE TIC OTOPAGELS OYOPAS TV KOTOVOAMT®VY, Vo SNLLLOVPYHGOVY

LOKPOTTPODECLES GYEGELS KO VO OTOKTICOVV OVTOYMVIGTIKO TAEOVEKTILLO GTO YNOLOKO
tomio.
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Table 1.

[livakeg

Table of frequencies for gender

Gender Frequency Percent (%)
Male 76 30.2
Female 176 69.8

Avoddovtag T SNUoYpOpLKa

Table 2.

Table of frequencies for monthly income

Monthly Income Frequency Percent (%)
>800€ 72 28.6
801-900 € 28 11.1
901-1000 € 32 12.7
1001-1200€ 52 20.6
1201-2000€ 52 20.6
>2000€ 16 6.3
Table 3.

Table of frequencies for employment sector

Employment sector Frequency Percent (%)
Avepyog 20 7.9
Dormig 12 4.8
Anpoaciog Topéag 22 8.7
[diwtucog Topéag 172 68.3
ELe00epoc EmayyeApatiog 26 10.3

Table 4.

Table of frequencies for SM active profiles

SM active profiles N Percent (%)
Facebook 238 32.1
Instagram 205 27.6
LinkedIn 90 12.1

Twitter 51 6.9
Pinterest 75 10.1
TikTok 83 11.2
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Table 5.

Table of frequencies for use of SM

Social media use Frequency Percent (%)
N 247 98
‘Oqt 5 2

Table 6.

Table of frequencies for amount of time spent daily on SM

Amount of time spent daily Frequency Percent (%)
on SM
<lh 32 12.7
1-2h 110 43.7
3-4h 76 30.2
5-6h 22 8.7
>6 h 12 4.8
Table 7.

Table of frequencies for reasons for using SM

Reasons for using SM N Percent (%)
Socializing 210 83.3
Business Profile 61 24.2
Learning Purpose 83 32.9
Purchasing products/services | 77 30.6
Searching for 124 49.2
products/services
Table 8.

Table of frequencies for time checking SM

Time checking SM Frequency Percent (%)
Check SM first thing in the | 21 8.3
morning

Check SM last thing before | 70 27.8

going to bed

Both the above 130 51.6

None of the above, I rarely 31 12.3

use SM
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Table 9.
Table of frequencies for preference of SM content

Preference of SM content Frequency Percent (%)
Posts 73 29
Stories 44 17.5
Videos 60 23.8
Articles 68 27
Memes 2 0.8
A little of all the above 1 0.4
Socializing with friends 1 0.4
All the above 3 1.2
Table 10.
Table of frequencies for online or offline shopping preference
Online or offline shopping Frequency Percent (%)
preference
Online 66 26.2
Offline 40 15.9
Both 146 57.9
Table 11.

Table of frequencies for buying a product that has been recommended to you online

Buying a product that has been Frequency Percent (%)
recommended to you online
Very unlikely 14 5.6
Unlikely 47 18.7
Neutral 98 38.9
Likely 69 27.4
Very Likely 24 9.5

Table 12.

Table of frequencies for recommending a product/service to people in your online
environment?

Recommending a Frequency Percent (%)
product/service to people in
your online environment?
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Very unlikely 46 18.3

Unlikely 43 17.1

Neutral 60 23.8

Likely 73 29

Very Likely 30 11.9
Table 13.

Table of frequencies for to what extent does a brand's active presence on social media
influence your purchase decision?

To what extent does a brand's Frequency Percent (%)
active presence on social media
influence your purchase
decision?
Very Likely 98 38.9
Rarely 124 49.2
Never 30 11.9
Table 14.

Table of frequencies for The more well-known a brand is, the more likely I am to buy it
through SM

The more well-known a brand is, | Frequency Percent (%)
the more likely [ am to buy it
through SM
Strongly Agree 17 6.7
Agree 79 31.3
Neutral 105 41.7
Disagree 35 13.9
Strongly Disagree 16 6.3

Table 15.

Table of frequencies for how positive reviews for a product/service on SM will positively
influence my final purchase decision

Positive reviews for a Frequency Percent (%)
product/service on SM will
positively influence my final
purchase decision

Strongly Agree 62 24.6
Agree 132 52.4
Neutral 47 18.7
Disagree 9 3.6
Strongly Disagree 2 0.8
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Table 16.
Table of frequencies for recommendation of an influencer you trust on SM can positively
influence the decision to purchase the specific product/service

Recommendation of an Frequency Percent (%)

influencer you trust on SM can

positively influence the decision

to purchase the specific

product/service

Strongly Agree 4 1.6

Agree 43 17.1

Neutral 85 33.7

Disagree 72 28.6

Strongly Disagree 48 19
Table 17.

Table of frequencies for buying a product recommended by an influencer on SM than a
product recommended on TV

Buying a product recommended | Frequency Percent (%)
by an influencer on SM than a
product recommended on TV

Strongly Agree 4 1.6

Agree 42 16.7

Neutral 93 36.9

Disagree 71 28.2

Strongly Disagree 42 16.7
Table 18.

Table of frequencies how feeling of trust for a brand in a SM community will positively influence the
final purchase decision

Feeling of trust for a brand | Frequency Percent (%)
ina SM community will
positively influence the final
purchase decision

Strongly Agree 9 3.6
Agree 110 43.7
Neutral 103 40.9
Disagree 24 9.5
Strongly Disagree 6 2.4

[60]



Table 19.
Table of frequencies for how brands' use of appropriate and relevant content on SM will positively
influences the final decision to make a purchase.

Brands' use of appropriate Frequency Percent (%)
and relevant content on SM
will positively influences the
final decision to make a

purchase.

Strongly Agree 12 4.8
Agree 130 51.6
Neutral 89 353
Disagree 15 6
Strongly Disagree 6 2.4
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