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IIporoyog

®a MBera va guyapiotnow OBepud v Emrponn tov Metantuytakov Tlpoypdapupotog
Awiknong Emyepnoewv tov Havemompiov Avtikng ATtikng, mov pe v €vtoén Hov 6To
Tuquo Metamtoyakdv novdov, Marketing/Management, pe e€edikevon oto Marketing,
EKTANPOGO £VOV HEYOAO LOVL GTOYO.

[dwitepa embBou® vo gvyaplotnom tov Kadnynm pov kot enPAémovia v tapodoa
dumAopatiky epyacio, ko ['ofavn, mov e Tic dtarééels Tov o Oéuata Marketing pov petépepe
TIG YVMOOELS TOV Kot Le Bondnce oty ekndvnon| g epyaciog Hov.



Hepiinqyn

Ot mehdteg Exovv peyoldtepo aptBud emioymv onuepa ond moté. [TAnbdpa emhoydv kot
KOvOAM®V yioo vo emAEEOLV Kol vo aKoAovOnoouy emBupdvVTag  ampOCKOTTEG KO
eotopkevuéveg eumelpieg and tig etaupeieg, Meyer kot Schwager (2007).

O ot0)0g VNG NG epyaciag elval va kavel pia PAoypapikn épguva , GYETIKA LE TN
dwxeiplon g eumepiog Twv meAat®v o€ mAaiclo B2B kat va gpunvevcetl m oyéomn mov
VIdpyEl LETAED TEAUTAV KOL ETOPELDV, TOG OLTT AMOTLTMVETOL KL TO POAO TTOV d1adpapatilet
N €Toupeia oTNV gUmEPio TOV TEAATOV, TN OL0THPNON KOl TLGTOTNTO TOV TEAATDV TOVG,.

EmnpochHeta yio v avdykn g epyaciog, Onuovpyndnke epoTNUATOAOYIO TO OTOi0
aneotdArel oe 100 eappokeio mov Ppickovror otov EAAaSIKO ydpo, HEGH MAEKTPOVIKIG
aAAnroypagiog . Ta evpnuota £6e1&av OTL 1 SlayElplon TNG EUTEPING TOV TEAATMOV AELTOVPYEL
®G GTPATNYIKT] TOL ONUIOVPYEL TNV AVTOYOVIGTIKOTNTO GTNV ETXEIPNON Kot TN dopopomolel
and tov avrayovioud. Emrpémer oyt poévo mm pérpnom, v mapoakoAovOnorm kot
BeAltiotomoinon g dwayeipiong tov mEAATN, 0AAL Kol TNV €LOVYPAPUICT OAOKANPOL TOV
OPYOVIGLOV Y10 TNV EMITEVLEN TOV GTHYOL AV TOV.

Ot etoupeiec mpémel va katafdAlovy  emmAéov TPoomdbeln Yoo Voo TPOCPEPOVY TIG
OMPOCKONTEG EUMEIPIEC TOV  OMOUTOVV Ol TEANTEG KOl Vo, ONUIOVPYNCGOVV &va  aOAO
OVTOY®OVIOTIKO TAEOVEKTNLO OV €ivol OVGKOAN OVTIYPAYILO OO TOVS AVTOY®VICTEG Mia
emyeipnomn mov 0ev umopel vo kepOHIcEL TNV TOTOTNTA TOV TEANTAOV Eival pia Emyeipnomn mov
dev umopel va TeTHYEL LOKPOTPODESLOL.

“People will forget what you said, people will forget what you did, but people will never forget
how you made them feel.”

Maya Angelou

AéEerg Khewdwd : mehatelokn| eumepio, eumepion enovopiog, ta&idt tov meAdtn, mowdTnTo
oY£0NG, 1KAVOTOoiNon TEAUTAOV, dEGUEVOT|, EUTIGTOGVVI, TGTOTNTA



Abstract

Customers have more choices today than ever before. A variety of options and channels to
choose and follow, expecting seamless and personalized experiences from companies Meyer
ko Schwager, (2007).

The objective of this study is to make a literature research on customer experience
management in B2B context ko1 explain how the relationship existing between customers kot
companies is reflected in aspects like customer experience, retention, loyalty, brand experience.
In additional for the needs of the study an email questionnaire was designed in order to collect
data from 100 pharmacies allover Greece.

Findings showed that customer experience management works as a strategy creating
the competitiveness in business. Customer experience management enables not only to
measure, monitor, ko1 optimize customer satisfaction but align the whole organization with the
customer’s goals.

Companies have to make an extra effort to deliver the seamless experiences the
customers demand and create that intangible advantage which is not easy to be identified from
the competitors. A business without the loyalty of customers is a business that cannot succeed
in long term.

“People will forget what you said, people will forget what you did, but people will never forget
how you made them feel.”

Maya Angelou

Key words: customer experience, brand ko experience, customer journey, relationship quality,
customer satisfaction, commitment, trust, loyalty
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Ewayoyn

O avtiktumog Tov pmopel var EYEL oL GTPATNYIKT EUTTELPIOC TEAATMV GE VOV OPYOVIGHLO
éxel peremBel won oavomtuyBel oe  extetapéveg peAéteg. Or meplocOTEPOL  KAASOL
TOPOKOAOLOOVV 1o LETATOTION A0 L KEVTPIKT OTPOGOTY] GUVOAAUKTIKT GLVUAAXYT GE L0l
TEAUTOKEVTPIKY] EE0TOLUKEVLEVT] TPOGEYYLON.

H ocvveyng avéoavopevn mpoécPaocrn oe kGbe popeng mAnpoeopieg, ot SEVPLUEVES
EMAOYEC KO TPOGPOPES KO Ol SUVOTOTNTEG KO EVKOUIPIEG TOV TEAUTAOV VO LLOPACTOVV TIG
eumelpieg TOVG MEPIGGATEPO OO TOTE, HECH SPOP®V HECHOV KOl KOVOMOV, LITOPOVV Vol
dwdpapaticovy kaipto Adyo otnv eEEMEN pog emyeipnong.

Ot onuepvol merdteg, Propnyovikol 1 KOTOVIA®TEG, YVOPILOLY OTL £(0VV APETPTTEG
EMAOYEC Kol KOODG 0 avToy®VIoUOG oL OAES TIC EMYEPNOELS fvarl peydAiog, Ba mpémel va Tig
odnynoet oe e€evpeon tpdénwv mov Ba odnyncovy ot dwpoponoinon tovs. ‘Epevveg xovv
Ociéel OTL 01 emMYEIPNOEIS UE TEAATOKEVTPIKO TPOCAVOTOMGUO, €lval ekelveg mov  €xovv
EVOOUOTOGEL UE emTuyio TN dwyeipion e eumelpiog TV TEANTOV TOVG GTOV TLPNVA TNG
etoupeiog. Amotéleopa ivol 1 TPOGHA®GON TOV TEAATMOV TOVS, EMITEVEN VYNAOTEPWOV EGOOMV
Kol KEPOMV Kot ToYOTEPT AVATTLEY HokpompOOecaL.

Me v e£EMEN TV TEANTEWKOV oYEcE®V, 0 aplOuog TV onueiov emaeng (touch
points) petold emyepnoemy Ko tehatdv avéavetat. H enkévipwon 6tov TeEAATN amoKalvye
TN omoLOAOTNTO TOPAKOAOVONONG TOV EUTEPUOV TOL KATO TO OPOPE GTAS TOV
ayopaotikov tov tafwiov. Eivarl amapaitnmn n enéktoon TovV TEAATEINK®OV CGYEGEMY TOV
TPOKLATOVV MmO TIC GUVOAAMYEG, O MO 7O gvupeion avtiinym, ovtng g Onuovpyiog
TEAUTELOKDOV EUTELPUDV.

H mpocéyyion o610 cuvoicOnuoatikd Koppdtt Tov KoTtavoAmTh Kot Onpiovpyiog
CLUVOICONUOTIKOV  EUTEPIOV, ONovpyovy v embounty ayopootikny eumepia. Ot
BaowkodtepOl GuVUITONUATIKOT TopdyovTeg oL TTaUlovV GNUOVTIKO POAO OTN OEGLEVLOT Kol
OTNV MOTOTNTO TOV KATOVOAMTY TPOG ToV Tpoundevutn tov, cvpeova pe ™ PiProypooeia,
amoppéetl amd TNV Kavomoinon mov Aopfdaver and v peta&d tovg oyéomn kot n aio wov
KATAPEPVEL VO INUOVPYNGEL O TPOUNOEVTNG GTNV AVTIANYT TOL TEANTN GYETIKA LE TOL OQEAN
7OV TTPOKVTTOVV amd avTHV TN oyéon (Lametal , 2004; Flintetal,2011; Blocker et al., 2011).

Ot emroymuéveg etopeieg xovv aviinedel tn onpacio g TEAATEIWNKNG TOTOTNTOG
KOl ETEVOVOLV, MGTE VO SLULTNPIGOVY OWTO TO A0 KOt SVGKOAL OVTLYPAWILO OVTOY®VIGTIKO
TAEOVEKTI LA TTOV SLOTNPOVY EVOVTL TOV AVTUYOVIGTOV TOVG,.

BéBata 610 PBrounyovicd mepiBdirov ot fropnyavikol meldteg kupropyobvtol Kupimg
amod opBoroyikd kpuriplo kol oyetilovior TPOTICT®G pe TO KOOTOG Kol TV motdtnrta. H
duvaToOTNTA OV EYEL £vag Propmyovikdg TEAdTNG va LETOMMONCEL GE £vav AAAO TpounBevutn,
TPoLTOOETEL aPYIKA TV TANODPO TOV EMYEPNGEDV TOV GLYKEKPIUEVOL KAAGOL KOOMG Kot



™V €MEVOLON GE YPNUO, XPOVO Kol TPOoTAdED, TNV omoio KoAgiTol vo emevovoEL Yo TV
aveLPESDT EVOG AVTIKATAGTATY).

Ot emyelpnoel; MoV 0 OKOMOG TOVG &ivor M OMUIOVPYIL HOKPOXPOVIOV GYECEMV,
EUMAEKOVTOG KOl TO GUVALIGOMUATIKO KOUUATL, SNUIOVPYOLV 1GYXVPITEPO OEGIUO HETAED TV
V0 pePOV KoL TN OMuovpyios VYNAOTEPOL KOGTOVG GAAYNG TV TpounBevtmdv, Pick kot
Eisend (2014).

H évvoio tov Customer Experience oamotelel €va gpevovntikd Oépa mov  €yet
AmOGYOAGEL TOGO TOVG Be®PNTIKODG EPEVLVNTES, OGO KO TOVS EMAYYEAUOTIEG TNG AyOpdic,
feopoviag ™V ¢ Pacikn myn onuovpyiog dpopomoinong G HAPKAS omd TOLG
OVTOYOVIOTEG KOl TNG ONMOVPYING  OvVTOY®VIGTIKOD TAEOVEKTNUOTOC WG ETXEIPNONG
McCall,(2015). And v mAevpd twv marketers Bewpeiton 1 Pdon vy ™ OTOTEAECUOTIKN
dayeipton Tov papkeTvyK, 1060 610 TEPPAALov B2B 660 kot oto mepiBaiiov B2C ,Homburg
et al.,(2015).

Q¢ évvolo avapépOnke yia TpdTH Qopd amd tovg Holbrook kot Hirchman (1980) ota
uéoa g dekoetiog tov 1980. 'Extote moAlol epevvntéc, €xovv aoyoAndei kot avamtv&el
SlpopeTikég neBodoroyieg, YPNOYOTOUDVTOG TNV TEAUTELOKT EUTEPin G Pacikd epyaleio
OV YPNOWOTOLEITOL YO TNV KOTAVONGN TNG KOTOVOAMTIKNAG CLUTEPLPOPAS , Addis kot
Holbrook ,(2006).

O1 Peppers kot Rogers (2005), avépepav 0Tt 1| TEAOTEIOKT EUEPia ATOTEAEL TOV 1O
ONUOVTIKO TOpAyovTo Yo TV emTuyio TV etouptdv. Kabdpioav 1 dayeipion g epmelpiog
TOV TEAATI GOV TN CTPOTNYIKT OV EMIKEVIPMOVETOL GTNV AETOVPYIO Kot TIG OOIKAGIES LI0G
emyeipnong, ot omoieg €yovv ¢ OTOYO TNV WKavomoinon kdébe peHOVOUEVOL TEANTN.
Avtimpoowmnevel T HeBodoAoyior TOL YPNCIUOTOIEITOL GTI] GUVOAIKT TOV OVIIUETOTION, O
KkéOe aAAnAenidopaon mov £xet poli e H motomnta g oxéong mov avartucoeTol Kot yiveTot
QVTIANTITY A7tO TOV TEAATY] EVOLVAUMDVEL TN GYECT TOV LE TOV TPOUNOELTY| TOV.

Ov emyepnoelg aviyetomilovy €viovo ovIayoVIoHd 7Tov Koblotd avaykoio va
OMNUOVPYNGOLV TIC OTAPUITNTEG GUVONKEG Kol VO YPNGLOTOGOVV eKEIva T Epyaieia Tov Oal
TOVG TTOPEYOVY TO AVIOYOVIGTIKO TAEOVEKTNLLO ONLOLPYING CLVOLGONUATIKOV OEGUMV, EVAVTL
Tov avtayoviotdv tovg Wright, Eid xou Fleisher , (2009). TTpoomafovv va dnuiovpyncovv
TMOTOVG MEAATES LECH TNG KOVOTOiNoTg Kot gvyapiocmnong tove. H mpoomdbeia avt €xet
0dNYNoEL OTO0 EVOPEPOV Yo TO oyectokd papkeTvyk (RM), mov o&lomoel Oleg Tig
TANPOQOPiec OV £YovV ANPOel HECH TOV EMAPAOV TOV TEAATN LE TNV EMYEIPNON, OOTE VO
ONUIOVPYNGEL KOl VO TPOGPEPEL LEYOADTEPT TPOSTIOEUEVT a&io amd TOVG OVTAYMVIGTEG Kot
avtd vo 0ONYNOoEL OTN GLVEXEWL otV dTnpNnon Tovg. To oyxeclokd papkeTvyK givorl pia
YPNOULN GTPATIYIKY Yo, TV avamTuén ¢ moetotnTag Tov tedatdv Ndubisi, (2004).

H évvoia 1ov oye610KO0 HAPKETIVYK EUTEPIEXETAL GTO LAPKETIVYK VINPESLOV KAODS Kot
oto Propnyovikd papretvyk , (Berry,1983; Jackson,1985; Gummesson,1987; Christopher et
al.,1991). O Berry (1983), avoa@épel T0 GYECIOKO HAPKETIVYK MG TN GTPOINYIKN 7ov Oo
onuovpynbet and v emyeipnon Kot Oa ATOCKOTEL GTNV TPOGEAKLOTY|, OTHPNGCT KoL
EVIoYLOT TOV TEAATEIKDOV CYECEWMV.



Ot (Tax, Brown,1998; Berger kot Noorderhaven,1997;Garbarino kot Johnson ,1999), , ce
UEAETEG OVOPEPOVY TNV EUTIGTOGUVI] ®C TN POCIKY TTTLYN Yol TNV €MOLUNTH GYECLOKN
déopevon. Ot Reichheld kar Schefter (2000), avaeepav 6tt yio va kepdn et n ToTOTHTA
oV EAATN Ba TpEmEL va kepdNOEl TPOTA 1 EUTIGTOGVLVT TOV ATOPPEEL OO TNV IKOVOTOINoN
TOV amd TIG TOPEYOUEVEG VIINPEGies ko’ OAN TN S1dPKELD TOV ayopaoTikoh Tov Tagidiov.

210%0¢ TG TapovGOS EPYACiag eivar OempnTIKn avdAvon Kot 1) EUTEPIKT dlepedivion
TOV TAPOYOVIOV OV SIUUOPPADVOLV TNV EUTEPIO TOV ETOUPIKMV TEAATOV KOl TNG EMIOPAGNC
TOVG GTNV OVATTTUEN TOWOTIKMOV GXEGEMV UE TOV TPOUNOELTN TOVS OV, TEAIKA, 0ONYOLV TV
SLUOPP®OT VYNADV EMITEd®MV TEAATEWKNG TIoTOTNTOC. O1 VToBETELS TOV AVaTTUYONKAY Y1
TIG 0Y€0€E1g HETAE) TOV TOPATAVE EVVOIDV EEETAGTNKAV UE TN YPNON EPYUAEIOV TOGOTIKN
avaAvong oty ayopd TV eopuokeiov oty EAAGSQ

[T ovykekpyéva, peretnOnkoy Evvoleg Onmg ivon 1 pmelpio g erwvoupiog, n epmelpio
TOV TOPEXOUEVOV VIINPECIDOV KOL 1] LETOOYOPOUGTIKT EUTELPLN, TOL SOUUOPPDOVOVV TNV EUTELPiQ
TEAITN, Kol KOTA TG0 avTég oyetilovtal e n onpovpyio. 1Kavomoinomng Tov TEAATN amd TovV
TPOUNOELT KOl EUTIGTOGVV 6TOV TpounfenTy|. Xe deVTEPO emimedo peletOnke n oyxéon g
KOVOTOiNoNG Kol TNG EUTIOTOGUVI] TOL TEAATN WE TN OECUELON KOl TNV TOTOTNTO TOL
terevtaiov otov Tpoundevty| Ttov. H epyacia dopeitan oe Kdtmb oktd KePOAaL:

e Y10 Ke@dAawo 1 yivetar avapopd oTnv £vvola TG S eipLong TG EUTEPILAG TOL TEAATN KO
TOV oYEGE®V HETAED TEANTN Kol TPOUNOELTI OTIG EMYEPNOLOKES OLYOPES.

e X710 KEQAAOMO 2 TOPOVGIALOVTOL TO OMUOPIAESTEPO epYOieion PETPNON NG EUTEPTIOG
TEAUTAOV GTNV KOTAVOAMTIKY KOt BLOUNYOVIKTY oyopd.

e Y710 KEPAANO 3 avaAVETOL 1 £VVOLd TNG TOOTNTOG TMV GYECEMV TEAATN-TPOUNOELT Ko
TOV OGTAGE®V TNG

e Y10 KEQAANIO 4 ovOAVETOL 1] £VVOL0L KOL 1) CNUOGIO TG TOTOTNTOG TOV TEAATOV Y10 TIG
EMYEPNCELS.

e Y10 KeAAowo 5 mapovotdlovtal Kol TEKUNPLOVOVTOL Be@pnTikd ol oyEcelg LETAED TV
eEetalOpuevmv evvolmy

e Y10 KeAAao 6 mapovoidleTal n epevvnTIKn peBodoroyia TG Tpaypatomodeicug Epevvag

e 270 KEQAANO 7 OVOAVOVTOL TOL ATOTEAEGLLOTOL TG EPEVVOG

e 210 KEQOAUWO 8 TOPOLGLALOVTOL TO. GUUTEPAGULOTO TMOV OMOTEAEGUATOV TNG EPELVOG
TaPoLGIALoVTaL 01 TEPLOPIGHOL TNG KAOMDG Kot TPOTAGELS Y10t LEAAOVTIKY £PELVAL.



Kepdraro 1:

1.1 Awyeipivon Epmerpiag Ieratn (Customer Experience Management)

Qg gumepia Tov et Bewpeiton 1 avtiinyn mov £xovv Ol TEAATES Y10 TO EUTOPIKO
ovopo oG etoupeiog Kot v OAn aAAnAemidpoacn mov £xel 0 TEAATNG GTO OYOPUCTIKO TOL
ta&iol pe v eToupeio.

O mehdng aAAnloemdpd pe v etarpeia o€ molamid onpeio eraeng (touch points
wheel) . Ta onueio emaEnc g papkog eivat OAOL 01 SLOPOPETIKOTL TPOTOL TOV 1) EXOVLIN EVOG
OPYOVIGLOU OAANAOETIOPE KOl dNUOVPYEL EVIVTTOOT GTOVG TEAATEC, TOVG VITAAANAOVS Kol
dAAovg eumiekdpevoug pe v emyeipnon. 'Eva onueio emagng avrimpoocwnedetarl ond kdbe
EVEPYELQ, TOKTIKN 1] GTPATNYIKY TOV dNovpyeital yio tnv tpocsyyion evog meddtn Davis kai
Dunn,(2002).

‘Eva avamdonacto otoyeio Oloxeipione TV MEAATEIOK®V CGYECEWV, OMOTEAEL M
EMLYEIPTLLOTIKT GTPOUTNYIKN TTOV ¥PNGILOTOLEITAL Y10 AOYOVG, TG 1 oOENGT TNG EUTIGTOCVVIG
TOV TEANTOV, OTOCKOTAOVTOG OTIS EmOvVOAaUPovoueveg ayopés Kot v ovénomn g
kepoopopiog K.a.. 'Evag evyapiotnuévog merdtng to mbavotepo eivan vo petatpanei o Evav
ETOVOAUUPOVOLEVO TEAATT).

2Oupova pudAota Kot pe ) 0empio CLUTEPIPOPAS KATAVOAMTAOV, gumepia Bewpeitat
éva, TPOSMTIKO GLUPAY e ONUOVTIKY] cuvalcOnuoTikn gumepia , to omoio Paciletar otV
aAANAemiopaon and to epedicpata mov 0£XOVTaL 01 TEAATES Ad TA TPOIOVTA 1| TIC VANPETIES
nov katavolovovy Holbrook kon Hirchman ,(1982).

H nedateioxn epmepio Paciletal o€ puo 1oyvpn KOLATOVPO EELANPETNONG Y1 EMLTLY IO
Amotelel éva KaAd oyedlacuévo TaEdtmTikd Taéidl mov ennpealetl Oetikd Tov el o€ Kdbe
0TAO10 TNG EMAPNC TOL UE TNV ETOUPELQL.

Axolovbei v eumepio udpkog (brand experience). O meldtec 1on éxovv épbetl og
eman kot yvopilovv v enyeipnon. H eumepio papkag (brand experience) kot 1 medatetokn
eunepio (customer experience) £YOVV MG AMOKAEIGTIKO GTOYO TOV TEANTY, TNV TPOGEYYIGT) TOV
KOl TNV KATAKTNOT] TOV.

H gunepia péprag eSummpertel tov meddtn, mpv axdpa yiver meAdns e HopKos.
Ympiletor otov oYedCUO EMKOWV®VING €VOG GLYKEKPYEVOL pNvOpOTOS, 1o omoio Oa
ouvoebel pe ) pndpka Kot o 00NyNoEL TOV KoTavoAmT v acBavOet Kot vo cuvdebet pe Evav
oLykekpIEVO tpomo pali g Evad n melotewoxkn sumepio emnpedlet Oetikd tov meddtn og
OAN TNV SLIPKELD TG EMAPNG KOl AAANAETIOpaoN G OV £)EL He TNV enmvupia. Onwg PAEmovLe
Kot 01 000 évvoleg Pacilovtat oty ETaEY TOL £YEL 0 EKAGTOTE TEAATNG KOl TAPOTL IGMG OPYLKAL
eaivovtol Opotes, etvarl TEAEIMS S1POPETIKES GTNV TPOGEYYIOY| TOVG.

Helotewaky epmetpio cvuemvo pe tov Shaw (1997) , sivar n aAlnienidpacn peta&y
pog emyeipnong Kot tov meAdtn. AQopd pio tEn eLGIKNG amdd0omg EVOS 0pyavIGHOD, LEGH



¢ omoiag deyeipovrol ot acOoelg Kot Ta cuvasOnuota, kKabe Eva petprétol dtoncOnTikd
EVOVTL TOV TPOGOOKIDY TOV TEAATMV, G€ OAES TIG OTIYUEG EMOPNG TOVS LLE TNV EMLYEIPTON).

H gunepio tov medatodv agopd o 6EPA amd S1APOPES TOPAUETPOVS, OTMS TN PLGIKY
eumepia Tov wEAITN, TOL £ivat 1 TN, M ToToBeGia TOV TPOIOVTOC, 01 MPEG AELTOVPYING KO TOL
KOVAALD TTOV Popel vo O1006Tel 1) EMYEIPNON KOTAGTALLATO, ETOPIKT GEAIDN 6TO d100iKTLO,
JVVATOTNTO EMKOVOVIN HECH TNAEPOVOD , 01 SLVATOTNTEG TOL TPOTOVTOG Kot 00T® KAOEENS.

O Schmitt (1999) \tav amd TOVG TPATOVG EPEVVITEG TTOL TOVICE TN CNUAVTIKOTNTO TNG
TEAATEWOKNG EUTEPIAG . AVOQEPETOL GTN TOALIIACTATY AMEIKOVIOT Kol 0pilel TEVTE TOTOVG
gumepldv, TV acOnotaxn (sense), tn cvvosOnpartikn| (feel), ) yvootwkn (think), T evown
(act) ka1 v kowwvikny (social). Xt cvvéyeia ot Pine kot Gilmore (1998), avdgpepav
onuacio TS KATAVOAWMTIKNG EUTELPIOG OTN CNUEPIV] KOWVAOVIN Kot TV vKoupio Tov £(0vV ot
eToupeieg va emm@PeAn000v amd TN ONUIoVPYic IGXLPOV KOl SWUPKAOV EUTEIPIOV TEAUTAOV.

Ot Verhoef, et al., (2009), opiovv pnté v gunepia TV meAatdV 6€ Evo TAAIG1O
MOVIKNG, ¢ £va TOAVOIACTOTO KATOCKEDUGLO KOt ONADVOLY GLYKEKPIUEVA OTL 1] ONUIOVPYinG
G eumelpiog Tov mEAATN givorl OMOTIKY Kot TEPIAAUPAVEL TIG YVOOTIKEG, GUVOIGONUATIKES,
SLVOICONUOTIKES, KOWVOVIKEG KOl PUOTKESG OTOVTIOELS TOV TEAATN TPOS T®V TPOUNOeLTY).

Y& uio GAAN peiétn ot Brakus, Schmitt kou Zarantonello (2009), opiCovv tnv gumeipio
TOV TEAATOV MG VTOKEWEVIKT, ECOTEPIKN KATAVAAMTIKY 01dBeon (acOfoelg, cuvasOnuarta
KO YVOOTIKEG 10€€C) KOl GUUTEPIPOPIKES AVTIOPAGEIS TOV TPOKaAoVVTOL amd epedicuata mov
oyeTilovTon [Le TNV ET®VLIN [og LapKag. Avaeépovyv OTLn eumelpio TG Lépkag, amoteleiton
and Ttéooeplc EeympPloTEG KoL OYETIKEC OWOTACGES: OoONTNPLOKES, GLVOIGOMNUATIKES,
OLOVONTIKEG KOl GCUUTEPIPOPIKEC.

Youpwvo pe tovg Holbrook kot Hirschman (1982), m katavalmon €xel fropatikn
VIOGTOOT, 1 EUTMEPIN TOV TEANTOV AMOTEAEGE TOV POCIKO TOPAyOVIO OTNV £PELVA Kol
dlyelpion VINPESIDOV, GE TOUEIS OTMOC TO LAPKETIVYK VIINPECIDV, 1) KALVOTOUIN KOl TO EUTOPIO,
Jakkola, et al, (2015). Mg v élevon tng «owkovopiog eumepiog», Pine kot Gilmore,(1998),
NPOe éva epeuvNTIKO PELLLO. APIEPOUEVO GTNV EVvola TNG epmtelpiog Tov telatdv, Verhoef, et
al.,(2009) mov opiletar ®G pOL HOPEYT) OWKOVOMIKNG TPOCPOPES 7oL dnpovpyel éva
OVTOYOVIOTIKO TAEOVEKTNLO, OVCKOAIM OTNV avtiypoen kol avtikatdotacn Ramaswamy
(2004) .

Me avtév tov tpémo  avayvopictnke 1 aglomoinon g eumepiog Tov TEAATY, ©G
oTPATNYIKN Yo TN dnuovpyia a&lag, yio v evicyuomn g Kavomroinong, tng dpoporoinong
NG EIKOVAC, TG TOTOTNTAG KOl TG LETAPOPAG OTIKMV unvopdtov and otopa oe otopa Jain,
Jayesh ko Bagdare (2017), dniadr| tng d1d0gomng tov meldtn va petapépet BTk pnvopato
Yo TNV ET®VLLLaL.

Ot etapeieg mov dSpactnplomoovvtal oto B2B mepifdriov avayveopilovv mdco
oNUaVTIKO Yio TV emPioon tovg gival To KOUUATL TOV TOANCEDV KOl TOGO £VTOVog gival 0
AVTOYOVIGHOG LETAED TV avTay®vIoT®V Toug. H Propunyoavikn ayopd eivot meplopiopévn amod
TNV Aroyn 0YKOL TEAATMV, OWPEPOVTOS TOAD OO TV KATOVOAMTIKN 0yopd Kot EMTAEOV Ol



ayopaotég  Aettovpyobv pe opboAoyikd kprtiplo €mAOYNG TPOoUNBevLTdV, YEYOVOS TOL
emnpedlel Betikd 10 OA0 TAOIGIO GLVEPYOCING OE MO OVOTNPE KOl OOLTNTIKG KPPl
emioyns. 'Eva otoryeio mov pmopel va Tig S10popomomoel, eivol 1 mopoyn EMPETIKNG
TEAUTELOKTG EUTEIPIOG, LOG EVVOLOGS TOV amoTEAEITAL KUPIMG amd cuvausOnuata . Ot etonpeieg
0QEIAOVY VO KATAVONGOLV TO. S16.pOopa. GTASIN TOV 0yOPOoTIKOD TOESION KOl VO ETEVOVGOVV
o€ aVTA. XTOVG TEAATEG TOVG, OIVETAL 1) SOLVATOTNTO VO AAANAOETIOPOVV LE LI ETOVVLIN LEGH
TOAGDV GNUEIDV ETOPNG KOl LEG® SOUPOPETIKMY KAVIADV ETIKOVMOVIOGS.

O eTaupeieg Epyovion avTIUETOTES Le TN cvveyT eEEMEN TOV HEGHOV KoL TOV KAVOIADY
Ko 1) dtoeipion ¢ mpofoAng omnichannel éyet yiver o véog kavovag Verhoef, et al., (2015).
Emniéov, ot aAniemdpdoelg amd meAdTn o€ MEAAT HECH TV KOWOVIKOV UECWOV,
OMUOVPYOVV CNUOVTIKEG TPOKANGELS Kol EvKapieg avAmTuENG Kat TPooANG Tovg.

Méypt onpepa o1 epeuvntég Exovv emkevipmbel oe mpoombeieg va GLALAPOVY KoL Vol
uetpnoovy v gumelpia tov meratdv , (Brakus, et.al.,2009; Pucinelli et al.,2009; Verhoef et
al.,2009). To Marketing Science Institute, Oempei 6T | eumelpio TV TEAATOV ol amOTEAEGEL
pio omd TIC CNUAVTIKOTEPEG EPEVVNTIKES TPOKANGELS Yoo Ta EmOUeEVa xpovia. O Adyog givar o
0A0EVA QVEAVOUEVOS aplOUOG KO 1] TOAVTAOKOTNTO, TV CNUEIWV ETAPNG TOV TEAATOV LE 10l
enmvLuiaL.

Ievikd, o1 epevvnTég Ko 01 emaryyeALOTiEG EXOVV KOTAANEEL VO GUUEMOVIIGOLV, OTL 1|
OGUVOAIKY| EUTEPIN TOV TEAATOV ivor o ToAvddoToTn S0 TOL TEPIAOUPAVEL YVOOTIKA,
oLVOIGONUOTIKE, GLUTEPLPOPIKE, aicOnTApla Ko Kovmvikd ototyeia, (Schmitt 1999; Verhoef
et al.,2009).

Ta evpnpota otov [ivaka 1 €govv deilet 0L o1 mopayovTeg dlayeiptong ¢ eumelpiog
TOV TEAOTOV OTMOC 1 EUNEPio TEAATOV, EM®VLUIOG, TIUNG, Tomobesiog, cvokevLAGING Kot
EMIONUOVONG, GLVOLAGLOV VINPECIOV ,ATUOCPUPAS / PLGIKOD TEPPAALOVTOG, TPOMONOoNC
Kol oloyeiptone aAvcidag epodlacuod oe GLVOVACUO LE oTpaTNYIkEG Tov Pacilovrol otnv
aioBnon, okéyn, eVEPYELX KO GLUGYETION ATOTEAOVV TNV KOPOLd TNG dloyeiplong TG EUmEpiog
TEAATAV.

Mepkd amd to 0péAN Tov Tpoékvyav amd TNV voBétnon mapaydvtwv dayeipiong
guneipiag tehotmv (CEM), mepihapfdvovv Bektivoelg oty anddoon tov enevdvoemv (ROI),
ueiwon tov kdcTOVG, UIKPOTEPO YPdVo mopddoong Chen ,(2004). Oydévta evvéa (89) toig
EKOTO TOV TEAUTAOV CTOUATOVV VO cLVEPYALoVTaL [E £vav OpYAVIGUO LETE amd o doymnun
eumelpio Kot vanpecio 1 pe v vedBeon Ot dev AapPdvovy Tig emBLUNTES TANPOPOpies eivan
710 v VoL ATOyONTELTOVY KL VoL UNV ETavaAdBouy Tig ayopéc tovg Parasuraman, Zeithaml,
xon Berry (1988). H cvuuetoyn tov epyolopévov Tov emtyeipioeny GINV ETAQN LE TOV
neAdTn, avakoAveOnke amd ™ BiAoypagio wg pio EEVTVN GUVEIGPOPE GTNV IKOVOTOINOT)
TOV.
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Hivaxag 1. Emokénnon Pipiroypagiog Yo ctovyeio TG gpmelpiog meAat@dV Kot fooukd

gupnuaTo

Oéua
Avapopdg

Inuavtikd Evpiparto

Awyeipion
E@odiaotikng
Alvoidag
(Supply Chain
Management)

e O avtayovioudg €xel UETATOMIOTEL OO TIG HEUOVOUEVEG EMYEPNOELS OTIG OAVGCIOES
€od1oopov. * Ta o@éAN and v aAlayn avti evtonilovtal otnv PEATiOON TOV AT0d0CEDY TV
enevovoemv (ROI) kot tov  weplovolokmdv otoyeiov (ROA) « Emtvuyydvetar peyoldtepn
Kkepdopopia pe v mpocstnkm afiag kot T dnpovpyio omodotikoTnTag, AvEAVOVTOG £T01 TNV
wavoroinon tev tedatdv * Kaidtepn dwyeipion tov amobepdtov, Aydtepog xpovog Topadoonc
Kot yevikdtepn PeAtioon g dwdikocioc. © Eyxel ¢ amotédlecpa ) Peitiopévn motdtnTa
TPOIOVIMV, EEVTNPETNOT TEAATAOV, OVTOTOKPIGT OTNY ayopd Kol TPOGRact 6TV ayopd-ctdyo *
H amddoon emtuyydvetar pHe TNV OmOSOTIKOTEPN YPNON ECMTEPIKOV KOl eEDTEPIKDOV
duvoTOTT®Y, TOL OMUIOVPYOVV HI0. OPOGKOTTO GUVIOVICUEVT] OALGId0  €QOOLOGLOV,
avePaovtag Tov avTay®VIGHO HETUED TV ETALPELDV GTIG AAVGLOEG EPodlacpoD. Eva onpovtiko
TPOPANUO ivar M oxeTIKN EAAEYT| EUTEPIKOV GTOlEIDV OV LIOGTNPIlovV TO. OPEAN OV

0t0didovToL TNV 0AVGida £QOSLOGLOV dloyEiplong

Eumnepio
TomnoBeciog
(Location
Experience)

* H emhoyn tomobeciog £xel mOavdG ONUAVTIKEG GUVETEIEG Y10l TIG OTOPACELS GYETIKA LLE TNV
T Kot v Tpombnon. Ot meddteg TPoTOVV ayopés o€ Eva katdotnuoe Ot e0mopot TEAATES
dev avnovyobv moté yuo v amdotact (povtého Bempiog kevipikod TOmov) ¢ Ot KOTOVOAMTES
avtilappavovior vynid K6GToG Yo TPoidvTa oL Ppickovtol pokpld omd To YMPKO TOVG orueio
(.. K6GTOG LETAPOPAC, YPOVOG K.AT.) * O EMLYEPNOELG £XOVV LEYOADTEPT IGYV GTIV AYOPd OTAV

1KOVOTolo0V T Lo ToV KATavoAMTH Y10, KEADYT TOV aVoyK®Y TOL 68 KOVIIVY 0TOGTOCN.

Epnepia
ovokevaciog
KO ETIKETOG
(Packaging
ko Labeling
Experience)

* Apopd teyvikn dnpovpyiog evivnmcemy ¢ To 50% tov anopdoewv ayopds Aappdvoviol 6To
onueio moiong * H ovokevoocio kot 1 €TIKETO. OTOTEAOVV OTPOTNYIKO TOPAyOVT
dwpopomoinong * H koA ovokevacio mopéyel mTANpopopieg kot dnuovpyel avtidnym

TOPEYOVTOG TANPOPOPIES GTOV OYOPOSTH|

Atpdopaipa
(Atmosphere)

e H ocvunepipopd TV KoTAVOAOTIKOV damavodv pmopel va emnpeactel onNUovIkd amd tnv
ATLOGOOLPA TOV KOTACTNLLATOS KOl TNV E6MTEPIKN O1d0eom TV vtoAlnimv * H mapoyn fondetog
o010 Kotdotnpo Ponbder tov meddtn va awcBoavlel opopea. * To @uowd mepifddiov M 1M
ATHLOGEAPA GUUPAAAOLY OTUAVTIKE OTY €1KOVA OV dtpope®dvel 0 meAdtng. Evdsikvotal va

avaypdeovtot o ovopaTo Tov pyaloptévev oe ELEAVES CNUEID OTNV ELEAVICT TOVC.

Epnepia
nigng
VINPESIDV
(Service Mix
Experience)

* To 89 101G €K0TO TV TEAATOV GTALOTOVV VO cuvePYALoVTaL Ie [oL ETLEIPNON HETA OO LiaL
aoynun eumepio. Or merdreg mov acBivovtar 0tL AapPdvovy yevikég TANpoeopieg givar mo
mBavo va amoyontevtovy. .H amoteAecpatikn, GUVERNS, EEATOIKEVUEVT] OVIILETOTION GE OAN

Ta KaviAe emnpedlet BETIKA 0TV EUTIGTOGVHVY] TOV TEAATAOV.

[po®bnon
(Promotion)

o H oAhayn emovopiog 1 Tpoundevty eivar amotéheoia e tpomOnong og tocootd 30-45% « H
OYOPOOTIKY GUUTEPLPOPA aALALeL BeTikd pe v eumelpio mpomdbnong « H avtiinyn nehatodv

emnpedletor amd v Tpoddnon .
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Epmepia
JREIN i)
(Customer
Experience)

e H cuvawsOnuatikny gumeipio GUUPAAAEL OTNV OQPOGIMON TOV TEANTMV G [0, ETO@VOLIN *
MeydAo TOGOOTO GLUPOVNCE OTL M eUmelpic. TOL TEAATN GLUPAAAEL onuAvVTIKG OTNV
EMEPNIOTIKN emituyia 1 amotuyia * To poviédo Inside out |  Awyeipion Epnepiag Iehatdv
glval T0 YOpoKINPICTIKO Yvaplopa tng emyeipnong onuepa * H mowdmta T0d0v vanpeciov
oyetifetor Oetikd pe v apooinon tev nedatdv *© H wavomoinon tov mehdtn kot 1 tpdheon
enovayopdg oyetiCovtor * H  wavomoinon tov melatdv kot 1 pokporpdOeoun mpdbeon
CLUTEPIPOPAG emNPealovTal amd GUVOICONUATA, TPV TNV Ayopd KT TN OldpKeln Kabmg Kot

LETA TNV ayOpd KATA T ¥PNOT TOV TPOIOVTOC.

Epmepia
Enwvopiog
(Brand
Experience)

o Ot avTIMYELS TOV TEAATAOV Y10, TNV ET®VV LR ennpealovy TV eumelpia Tove. * Ot meddteg gival
dratebelpévol vo TANPOGoVY VYNASTEPES TILES, VO SNULIOVPYNGOLY HaKkpoTtpdBeoun oyéon, av
Budoovv avatepn eumeipio * H enovopio kot ot ovTIAYELS TOV TEAUTMOV Y10 TO ELTOPIKO CTILLAL
UTTOPOVV VO, EXTNPEAGOVY T1 GUUTEPLPOPE TOVG. * O1 TPOGIOKIES TOV TEAUTMV TOL VILAPYOLY TPV

amo TNV AN e vanpeciog ennpedlovy tig a&loA0YNGEIG LETE TV ayopd.

Eumnepio
Twiig
(Price
Experience)

o OrvynAés Tieég cuvdEoval e TNV TOOTNTA Kot GTOYXEDOVY GTNV TUNLLOTOTOINGT TOV TEAUTOV
.Y Gropa vYNAOL TPOPIA cuvdEovTal Le TV VYN TIUN * £va PONVO Tpoidv Bewpeiton KaKng
o0 TOG Kot pe ovvropn owpkela {onge ‘Evag meldg pe cuvaloOnpotiky eumiokn pe v
emovopio dev deiyvel va amotpénetal omd v Tiun * Ot Twég Tov 1010V TPoidvTog ToKiAAov

avaAoyo LE TN YEOYPUQIKN ToTtoBesia




1.2 Ta&ion Tov Mehatn (Customer Journey)

To ta&idl tov TeAdTn aPopd TNV OAOKANPOTIKT EUTTELPIO TOL EXEL OTOV EMKOVOVEL PLE 1oL
enovopia. ‘Exet o¢ apemmpio v ovokdAloyn g enovopio €og TV ayopd Kol v
petayopaotikn epnepio .H eotioon dev eivar otic suvardayég oAl 610 TG VimBeL 0 TEAATNG
HEeTd amd TIg AAANAETIOPAGELG LE TV EMWVVIQL.

Yuvnwg, évag meldtng doev amoacilel va ayopdcel Eva tpoiov apéows. E&etdlel to
TPOIOV 1 o ETOVOUIN OPKETEG POPEG TPV OMTOPAGICEL VO TPOYMPNGEL GTNV Oyopd, o
EVEPYELD, YVOOTY] OTO HAPKETIVYK ®G onpeio emagne. To talidr tov meAdtn o1 cuvéyela,
TPOY®PA LECH OVTAOV TMOV CNUEIOV ETAPTC.

2115 SN picelg €kTOg dodkTHoL, eivar dvokoAo va yaptoypapndel to Ta&idl Tov
e, €mEWN Ogv eivan e0koAo va Ppebel m myn mov  kAbe LVIOYNPOG EMCKEMTNG
evnuepmdnke v évo kotdotnuo 1 po erovopio kabmg Kot To Adyo mov Ppioketor kel
[TBavoi Adyor Ba umopovcoav va meptlapuPdvovy cOGTACT amd TNV OIKOYEVELL 1] TO KOWVMOVIKO
nepiBdAlov (wom), éva UAAGOI0 M o Slaeruion 1 amkd £va GToLElo Vo ToV Kivioe 1o
EVOLLPEPOV MOTE VAL TO EEETACEL

210 01001KTVO MOTOGO, TO ONUELN ETAPNS TVYOV SVVNTIKOV TEAATMV Y10, £Va, TPOTOV N
g vmpecia, Hmopovv va mapoakoAovBovvtor pe okpifeld pe To KOTOAANAo epyolieia
TapaKoAoHON oG,

Ot etanpeieg opeilovv vo avoyvopicovy cuykekpluéva onueia eTaeng, Koddg Kot
onueic. moments of truth «xotd ™ Sdpkeld oL Kotavolotikod To&Biov Kot TG
aAANAemidopaomg mov €xel 0 TeAdTNC. Oa T1g fondnoel va avayvmpicovy oo gival avtd Tov

evepyovv BeTikd Kot 001 yoHV TOV TEANTN VO GLVEYIGEL 1 VO CTOLOTIOEL TO OYOPUCTIKO TOV
taiot.

H 6\ dwdwacio Eekvdel amd TNV TPO ayopacTIK) £PEvva, TNV oyopd Kol Tnv
LETAYOPOOTIKY eumelpie, Hwt  eumepion  emavoAnmiikn kot dvvapikn. Ilepilapfaver
TPOTYOVUEVES KOTOVOAMTIKEG gUmEpieg Kot O1dpopovs e€mTepkoV mapdyovies. e KAOe
OTAd10 TOL KATAVOAMTIKOD TaSdion, pHepikd amd ta onpeia emaeng umopovv va ereyyfolv Kot
duxelploTovv amd v Taupeio evad o Al 0gv pmopetl va emépuPet kot va ta katevfvvet.

H ypnon &vog ybptn tagidod meAat®dv yio TNV oviAvon TG GLUTEPLPOPAS TOLG,
amoterel Eva onpoavtikod fondntikd epyareio yio po eT@vopia , Yo Vo WTOPEGEL VOL KOTOVOTGEL
70 Ta&idt Tov meAdTN K0’ OAN TN Sudikacio TOANGEWY Kot TdS acfdvovton Katd T didpketa
TOV YPOVOL TOVG eKEl. AVT 1| TPOGEYYIoT TaPEXEL OVO HEYOAD OQPEAN:

» Emupénel otovg vaenhuvoug AqYng amopacemy Vo TOPAUEVOVY ECTIAGUEVOL GTOVG
TEAATES.

» Bonba va dievkoldvel kdbe Prpa g epmelpiog oyopds yio LEALOVTIKODS SLVNTIKOOG
TEAATES.



1.2.1 Ayopactikég @aocelg oto Tatiow Tov Ilerhdtn

Onog gaivetor oto Zyqua 1 ko omd oxetikn épevva tov Pucinelli et al.,(2009), n
eunepio tov meddtn (CE) avaeépetar cuvolikd o€ 3 oTddi0, TPOoayopd, ayopd Kot LETA TV
ayopd. E&etdletar 1o cuvolkd, oAloTikd Tov Ta&idl Kot HEGH oVTOV TV oTadinv 1 OAn
drdkacio KafioToTol T KoTtavonTy.

Current Customer Experience (i)
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Custormer Journey

Xyqpe 1. Movtého 010d1Kaciog Yo To Tagidl Kal TNV EUTMEPIN TOV TELATOV

https://journals.sagepub.com/doi/full/10.1509/jm.15.0420

I.  Ztdowo g [Ipoayopdc

To mp®dTO 6TAO10 TNG TPOUYOPAS TEPIAAUPAVEL OAES TIC TTVLYES TNG AAANAETIOPAGNC
TOV TEAATN UE Hal ET®VVLIDL, TPV amd TV TPUYUATOTOINGT TG GLVOAANYNC.

To 614010 aVTO el YOPUKTNPLIGTEL GOV GLUTEPIPOPA TTOL OTALTEL AVOLYVAOPIGT), EPEVVAL
Kot 6KEYN Kot TEPAaUPAvEL TNV OAN TEAATELNKT EUmEpia TPV TNV ayopd. Eekivdet amd v
AVaYVAOPLON TNG OVAYKNG, TN OKEYT IKAVOTOINGNG TG, TNV £PELVO KoL TNV THOVY KOALYT TNG
Le TNV 0AOKANpmon g oyopdg, Hoyer ko Wayne (1984).

Il.  Ztdoo g Ayopdg

To dev1EPO GTAS0, TNG AYOPES, KOAVTTEL OAEG TIG OAANAETIOPAGELS TOV TEANTN LE LU0
emovopio kot 1o mepPdAlov g Xopoakmnpiletor and CLUTEPPOPES OTMG M EMAOYN,
napayyeio kot 1 TAnpoun. oapodro mov avtd T0 6TAd10 £ival TO TO YPOVIKA TEPLOPIGUEVO


https://journals.sagepub.com/doi/full/10.1509/jm.15.0420
https://journals.sagepub.com/doi/full/10.1509/jm.15.0420

amd To VIOAOWTO dVO OTASW E£XEL GLYKEVIPAOOEL TNV TPocoyn otn Piprloypaeio tov
HAPKETIVYK, 1) 01010l EXEL EMKEVTPMOEL GTO TG O1 EVEPYELEC LAPKETIVYK, LE To Marketing mix,
Kotler (2021), to nepifdirov g vnpeoiag, Berry et al., (2002), ennpedlovv v ayopactiky
amOPaoN).

I1l.  Metayopactikd otddo

To 1pito 614010, TNG HETAYOPAS, AVOPEPETOL GE OLEC TIC AAANAETIOPAGELS TOL TEAATN
HE TNV EM®OVLIO KO TO TTEPPAALOV TG HETA TNV ayopd. AvTd 10 6TAO0 TTEPAapPAveL T
YPNOOTOiNoN 1 KOTOVAA®GN TOL TPOIOVTOC M NG LINPECiag, To mapeyouevo aftersales
oépPic mov pmopel va 00N YNOEL G LETAYOPACTIKT OECUEVLON. EEKIVAEL A0 TNV ayopd Ko
dwapkel E0¢ TV oAokANpwon ¢ medatelakng (mng. To 1010 To Tpoidv elval 0 TPOTAYOVIGTYG
Kol 0moTEAEL TO Kpioio onueio emaeng Tov merdtn pe v enovopio. H épguva og avtd 10
oT0d10 €xel emkevtpmbei oty katavalotikn euneipio, Holbrook et al., (1982), otnv avéaktnon
vinpeoiag Kelley (1994) kot o amo@Acelc Yo ETGTPOPT] TOV TPOIOVIOV 1 ETOVAYOPJ,
Bolton, (1998), kabmg dume kot GAAec un ayopaotikég mpobécels, dnmwg to word of mouth
(wom) kot GAAES LOPPEC BEGUELGNG TOL TEAATY).

1.3 Avaivon Inpeiov Eraeig (Touch Points)

Q¢ onueia emaeng, opiletarn dadKacio ETAPNS TOL EXOVV 01 TEAATES e TNV ETOPELQ,
Ol TPOGPOPEG TTOV GLVAVTOVV Y10, VAL 001N YNB0HV TNV aryopd Kot TELOC 1) LETOLYOPACTIKT ETAPT,
Rawson, Duncan ko Jones (2013).

Mia GAAn mpocéyyion twv Halvorsrud , Kvale xour Folstad (2016) avoiver 1
SL0d1KOGI0 OYOPACTIKNG £PEVVOC, OC EVaY 0PLOUO AUECHOV 1] EUUECOV EMAPOV LLE TNV EXTWVL IO
HEC® OLOPOPETIKOV CNUEI®V ETAPTG.

Ynrdpyovv peréteg mov delyvouv 0Tt Katd tn ddpkeln Tov taldiov tov meEAdT TO
dapopetikd onueio emaeng (touch points) pmopovv va avayvopiotodv , (Baxendale et al.
2015, Haan, Wiesel kou Pauwels 2016), ka1 apopodv 1€66€pig KaTnyopies.

» Avtd mov avikovv otV Woktnoio g enwvopiog (brand owned),
AvTd mov aviKovv 6TV 1010KTNGio Tov Guvepyat (partner owned),
Avtd oL aviKovv otV 1okt oio Tov TeAdtn (customer owned)

YV V V

Ta péca kowmvikng diktvmong (social diktva) / eEwtepkd/aveEdpTnta onueio ETaPng

O mehdtng aAAnroemdpd e ta 4 onpeia eraEng o€ KOs 6TAS0 TG OYOPUGTIKNG TOV
eunepioc. E€aptdran BéPora amd tn @Oom t0v TPoidvTog 1 TG vAnpesiag, 1 dvvaun Kot
emppon mov aokel 1o KABe éva amd avtd. Ta didpopa LOVTEAD TOV LIAPYOLY, UTOPOVV VO
Bonfnoovv 6NV avayvadpion TV o CHUAVTIKOV, o€ Kde 6Tddto , yio KOs merdtn. Amo
otyp mov Ba avayveopisBovy, etvat oty 6160eom TV eTapEdY va To. €EETAGOVY KoL VoL TO
a&lomomocovy.



Xyqpe 2. Xnpeia Eragig Ilehatdv (Client Touch Points)

» Méoa nov avikovv otnv Exovopia (brand owned media)

Avtd to onueio emapng apopodV TG AAANAETIOPACELS TOV TEAUTY] KATA T SLOPKELN
oL ayopaotikov Tafldiov, ta omoia eivar oyedacuéva, dayepilovtar ko Ppickovial oTov
ENEYYO TNG ETOVLUING,.

[Tepthoppdvouvv 6An To LEGH TTOV AVIIKOVV GTIV ETMVLUI0 OTTMG TANPOUEVT OOPTLLOT,
Web site (on line), mpoypdppata motdétrag (loyalty programs), Kabd¢ Kot 0mol0dHmoTE
eheyyopevo otoleio Tov Mix marketing OmwG TO YOAPAKTNPIOTIKG TOVL TPOIOVTOG, M
ovokevocia, To mapeyOUevo GEPPIS N evkoAia, To U TOANcewv. Ot pdpketeps £xovv
e€eTdoEL EKTEVOG TNV EMPPOT] AVTAOV TOV CTUEI®MV ETOPNG KO TH CNUOGIN TOV ETPEPOVY GTIG
TOAMGES KAODS Kol 6TO pepidlo ayopdis.

O avtiKTuTog TOV AVTIAMYEDV TOV YOPUKTNPIOTIKOV TOV TPOIOVIOV Kol VINPECUDV
éyel e€etootel ko avorvdei oty Pifloypaeio (Bitner ,1995;0liver ,1999;Baker et al.,2002;
Berry, Seiders, ko1 Grewal 2002),. ‘Epevveg £deiav 011 1 dlopnpion kot mpomdnon
ouveyilovy vo 0oKOVV EMPPOT| GTNV OLYOPUGTIKT GUUTEPLPOPE KOt OTIS TPOTIDENUEVES EMAOYEG,
Baxendale et al.,(2015).

Ta oamoteAéopoto omd to amevbeiog etoupwed onpeio emaeng, Omwg sivor T
Tpoypappote motdtrag kot to direct pdpketvyk éyovv emiong Adfet  mpocoyn otnv
Biproypapio, Dorotic, Bijmolt, kot Verhoef (2010). Ot drapnuicelg otn S1ad1kTvaKy £pgvva
&xovv peretnfel KabBmG o1 peLVNTEG EVOL0PEPOVTAL TMOG EXNPEALOVY TIG TOANGELS, L OKOTO
VO LEYIGTOTOMMOOVY TV Xpnoonoinon tovg, Haan, Wiesel, kou Pauwels (2016).
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» Méoa mov avikovv ce Xvvepyatn (Partner-owned media)

AvTd To onuEin ETAPNG OPOPOVV TIC OAANAETOPAGELS KaTd TN dtdpKele Tov Tagidiov,
ta omoio. oyedialovral, dwxepilovtar 1 eAéyyoviot and Kooy omd TV eTotpeio Kot Evav 1
TEPLGGOTEPOVG  ovvepyateg G Ov ovvepydrteg pmopel va  apopodv  mpaktopeio
UAPKETIVYK/O10PTLUONG, OOTIKTVOKOVG GUVEPYATEG, SLOVOUEIS, GCUVEPYATES Y10 TPOYPAUUATOL
ToTOTNTOG KOOMG KOl TN YPNOILOTOINCTN TOV KOVOAM®V ETKOVAOVING TOV cuvepyat®dv. Opmg
N XPNOYOTOINGN TOV KOVOAMY VTMV, 1 ATOTEAECUATIKOTNTO KOl GUVEIGPOPA TOVG OEV Eivart
EexdBapn. O drywpiopdc toug dev eivan Eexdbapoc.

» Méoa nov avikovv atov Ileddrn (Customer-owned touch points)

AvTd to onpeia XA APopPovV TIG EVEPYEIEG TOV TEAATT), Ol OTTOIEC ATOTEAOVY UEPOG
NG GLVOMKNG TEAONTENKNG EUTEPING, Ppiokovial €kTdg €AEYXOV Kol EMPPONG OO TNV
EMMOVLUIN KOL TOVG GUVEPYATESG TNG.

Ta onueia eTaEng TOL AVIKOLY GTOV TEANTN £IvaL TOL TTO CTUAVTIKG Kol SL0OEO0UEVQL
HETO TNV ayopd, OTOV 1 UEHOVOUEVI] KOTAVOAMOT KOl YPNOT TOL TPOIOVTOG 1 LANPEGIOG
Bpiokovtor oto enikevtpo. Bo pmropovoe KavelG va 1oyvplotel, OTL VTOG 0 TOHTOG oTMpEeiov
EMOPNG €tvarl 0 KAOGIKOG POAOG TOV TEAATN OTO. LOVTEAD TNG JLOOIKOGIOG TPMIUNG AYOPAS
Howard xot Sheth (1969), éxet enextobel enetdn o1 TEAATEC LTOPOVV VO EIVOIL GLV-ONLLIOVPYOL
aiog, aveEdptnta N and KowoL pe Tig etanpeieg Vargo ko Lusch (2004).

» Méoa kowovikng diktvmong / EEmtepikd onueia eroeng (Social media)

Avtd to onueio eraeng avayvopilovy Tov GNUOVTIKO pOAO T®V TPITOV GTNV gUmEpia
tov eAdtr. Kob’ 0An m didpkela g TaSotmTikng eumelpiog, ot meAdteg emnpedlovior omd
dlapopa eEMTEPIKA oNUElD ETAPNS, OTWC AAAOL TEAATES, KOWVOVIKO/OKOYEVELOKO TEPPAAAOV,
aveEApTNTEC TNYEC TANPOPOPLOV.

To xowwvikd/owoyevelokd mePPAALOV UTOPEL VL AOKNGCEL EMPPOT| KOl GTO TPid
otadr ¢ eumepiag. AAlol meAdteg  pmopel v EMNPEOCTOLV Omd Hid €EMOTPEPN
CLUTEPLPOPAG KaTh TN Sdkacio ayopds, Yoo TPOIOVTA KOl LANPEGIEG YOl TIC OMOIEG M
Kotovaimon cvufaivel katd | opéowg petd v ayopd, Baxendale, Macdonald kot Wilson
(2015).

Avtd ta amotedéoparta propel va efval onpovTikd kot cuykpicyla 1 akOpun Leyorvtepa
amo To amoTEAéoHATA TG Jwenong . Yrdpyovv evdeiEelg 6Tt 10 Kowvovikd nepiBdAlov
enmpedlel emiong v epmepia Lin ko Liang (2011).

Ot myéc mAnpogopidv Tpitmv, OT®S IGTOTONOL KPITIKNG KOl KOWOVIKA HEGH, 0CKOVV
emiong emppor| 6Tovg TeAATES. Mepikég @opég anTég o1 mnyEg etvar avesdptnteg 1 tawtilovron
pe TV en@vopio Kot pHepkég gopés umopel vo Bewpnboldv onueio emapng cvvepydrn. X
BiBAoypapio LAPKETIVYK, TOL LEGO KOWVAOVIKNG OIKTOMONG £XOVV OOKTHGEL W10HTEP LEYOAN
TPOGOYN.



1.4 Awayegipion oyéocov nelatdv B2B (Customer Relationship Management CRM)

O oyedacpdc ko n dwyeipion g eumepiog tov mehdtn (CX) pmopel va e€etachel
and dapopeg TAELPEC. ATO TV TAELPE NG ETOPEING, TOL OVLGLOCTIKA GYedAlel KoL
dnuovpyet wa epmetpio yio tov ek, Lewis (2004) kot and tv mAevpd tov TEAGTN, 0TV
omoia M gumelpio Bewpeitor MG AmTOKOPLE®UO TNG AAANAETIOpAONG LE AAALOVG TOPBEYOVTEG GE
éva eupiTEPO GVGTNHO, avayvepilovtag TapdAAnAa Kot Tov pOAO TOL GTN GLV-OMHoVPYia
avtg ¢ eunepiog, (Prahalad ko1 Ramaswamy 2003; Keyser et al.,2015).

Qg opiopdg tov CRM, givor n dnpuovpyio KOTEAANA®V GYEGEMV LE TOVG TEAATEG,
YEYOVOG TOV GNUAEVEL OTL 1ol LOKPOYPOVIOL KO 1oYLPT GYECT OeV elval TALOV 0 TEAIKOS GTOYOC.
H épevva €0eile emiong, OTL o1 pokpoypdvieg GYEcES dev glval amapoaitnTo Kol Ol 7o

KEPOOPOPES KOl OTL LITAPYEL IGYLPT ETEPOYEVELN EGOOMV KOl KOGTOVG HETAED TV TEAUTADV,
Shah et al. (2012).

[ToAowdtepa 0 o6YeO10GUOG TOV EKOTPATEIDV UAPKETIVYK ELYOV ®G GTOYXO VA LENGOVV
TNV TOTOTNTA TOV TEAATN Yo Evo TPOTOV 1 pia vanpesia. [Tiotevovtog Ot o1 moTol TEAATESG
Ba cvveyicovv va mpoPaivovv ce emovolapPavopeves ayopés, Ba avénTvocov peyoAdTEPN
avoyn o€ mBavEG aVENCELS TOV TIUOV Kol Ba 0dnyodcav e avénom g KePOoPopiag NG
etoupeiag. Avtd Opmg pmopel va unv 1oyveL Tavto yorti otny avalntnorn Tov 0 TEAITNG ropet
va Bpel KaAOTEPQ TPOTIOVTA GE MO TPOCITES TIUES Kol O EKUETOALEVTEL TIC TPOGPOPES TOL Bt
GLUVOAVTIGEL GTO KOTOVOAWTIKO TOV Ta&IOL.

Telkd, avtdg o mehdtng kootilel otV etoupeia, avti va givor 1 mnyn e66dwv. 'Eva
onuovtikd pépog tov CRM egivor 0 evtomopdg TV SQOPETIKOV TOTWV TEAATMOV Kol GTY
OLVEXELN 1] AVATTLEN CLYKEKPIUEVMOV CTPOTNYIKDV Yo aAANAETiOpaon e Tov Kabéva, Kumar
kow Werner (2012) ' tpoc@épovtac ADGELS KOl TPOTAGELS COLPMVO LE TO TPOPIA TOVE, 1 TTLO

eEeAtypuévn popoen dompovpyio personas.

To CRM, amotelel T 6TpATNYIKN ETAOYNG TEAATMOV, GTOVG OTOI0VE 1 ETOUPEiR PmopEd
va, EELINPETNOEL KAAVTEPO KOl VO, SNUOVPYNOEL TIC KATAAANAEG aAAnAemdpacels poli Toug .
O «Vpog okomog eivar 1 PeAticTonoinon g TPEYoLcas Kot peAlovTikng a&iog mov Oa
TAPEXETAL GTOVG TEAATEG, TOGO Y10 EKEIVOLG OGO KoL Yl TV £ToupEiaL.

Etvor kdtt emmdéov amd v amkn eumnpétnon Ttov mEAATN M TNV YVOON TOV
KOTOVOADTIKOV TOL GLVNOELDV KoL TOV LOPKAOV TOV ETAEYOLV. AQOPA TNV OLGLOCTIKY] YVOGCT
TOV TTPOPIA TOVG MGTE VAL TOVG TPOCPEPOVTAL EEATOMKEVUEVT] TPOGEYYIOT Kol AVGELS GTO
ayOpaoTIKO TOVG Ta&idl, 00NYDVTOS TOVG GTNV TANPN MGTOTNTA GTNV ETUPELN, LETATPETOVTAS
TOVG 6€ VIOOTNPIKTEG (ambassadors) yio Ty emwvopia.

115 apyég Tov 21ov audva oy 1o amodektd 6Tl To VIapywv Customer Relationship
Management (CRM ) éypile moAhd mepiBodpia Pertioong . TO6co amd v mAevpd ToV
EPELVNTAV OGO KO ATTO TNV TAEVPA TOV EMYEPNCEWV, EYEL TOpaTnPNOEl OTL O KOKEG OYECELS
emnpealovv onuavtika v kepdogopia tovg, Lages ko Lages, (2005).



Kepaiaro 2

2.1 Métpnon epnerpiog nehatdv-CEM (Customer Experience Measurement)

H pétpnong g euneipiog meratodv dtodpapatiCetl Evo onpavtikd poro otn onpovpyio
TANPOPOPLOY TTOV Pmopovv vo actomomBovv and v etapeio. Or enyepnoelg tpoctadodv
Vo LETPNCGOVY KO VO AEI0A0YIGOVY T GUVOAIKY| EUTELPID. TOV TEAATMOV TOVG, HEGH TOAADV
LETPNCEMV.

Xy mo 100vikn mepintmon, Oa vdpyovy amodedetypéveg pébodol pETpnong yuo
GLVOMIKY| eumEpia TOV TEAATMOV, 6€ KOOE GTASI0 TNG SOPOUNS TOVG (TTPOo-0yopd, aryopd Kot
petd-ayopd) mov Ba apopd dAa ta onueio erapnc. Epevvntéc kot emayyeipatieg £xovv apyicet
VO LETPOVV T1] GUVOAIKI] EUTEPIO TOV TEAATOV, UE TOAAEC KAIHOKES TOL 0ElOAOYOLV KOt
eMaVeEETALOVV TNV ECAOTEPIKT KO EEMTEPIKT] TOVG 1OYV.

Av kot dgv €rovv avamtuybel 1oyvpés kKAMpakeg eunepiog melotdv, ot Brakus et al.,
(2009) avamthocovy por KApoko EUTEPIOG EMOVOLUIOG 7OV UETPA TECOEPLS TTLYEG,
aoONTPLaKT), CLVOIGONUOTIKTY, OLVOTTIKT] KOl GUUTEPIPOPIKT - TPOCIOPILOVTaS TIG OYEGELS
HETOED TNG EUTEPTOG TNG EMMVLUING, TNG TPOCHOTIKOTNTOS TNG LAPKAG, TNG IKAVOTOINoNG Kot
NG TGTOTNTOG.

Or  pelemrtég pdpketvyk mephapPavouy eferifelc kKAipokag amd tovg Klaus kot
Maklan (2012) . ITpoteivouv pio eVOAAOKTIKY TPOCEYYIOT Y10 TI LETPNON THG TOLOTNTOG TG
eumepiag TV meEAaT®V. Avayvopilovv TE6oEPIC TTVYXEG TNG EUTELPIOG TOV TEAATMOV: MpEUia,
oTlyHEG aAnbetlag, eotioon oTo amOTEAEGHATO Kol gumelpior mpoidovtog. Ot popKeTEPS EXOVV
emiong mpoteivel pétpa mov eotidlovy otnv agloAdynon g P®VNG TOL TEAATN GE OAOKAN PN
mv eumepia Schmidt et al.,(2014).

Ot KMpokeg HETPNONG NG EUTELPIOG TOV TEAATY EXOVV TPOCEAKVGEL TO EVOLOPEPOV
TOV UAPKETIVYK OUMG LIAPYOVV Kol OVOKOAMES. Avto pmopet va opeihetor mbovotata o1
SVOKOALN VATTLENG LOG EVIaTOG KAMPLOKOG LETPNONG, TTOV VO LWTOPEL VO OITOTLTTMVEL ETAPKDG
™V gunepio TV TEAATOV 6€ OAES TIG Prounyovies Kot ta KavEaAla.

Towg va glvar mo €moodopnTIKod va £EETAGTOVV NON VIAPYOVGES TPOGEYYIGELS TOV
&xouv yivel amodekTég o MOAAOVG KAAOOVG, Omm¢ eival ot mévte Pacikég O1GTACELS TNG
TOWTNTOS TOV LANPECIOV: aE0MOTIN, OcEAAMON, VAKE otoyein, evovvoaicOnon kot
avTOTOKPIoN O ONUEID APETNPIOG VIO LU0t GUVOMKT TPOGEYYIOT HETPNONG TG EUTEPIOG TOV
nelatdv Parasuraman et al.,(1985).

Av1o mov €yl avamtuyBel apKETA GTNV TEAUTEWOKN EUTEPIO EIVOL OL OVTIAMYELS TTOV
£YOUV Ol TEAATEG KOTA T OLUPKELDL TOV KOTAVOAMTIKOD TOLG TOSOI0V Kol T GUVOAIKT TOVG
eumelpio Kot GAANAETIOpAoN LLE L0 ETOVOLLOL.

H woavomoinon tov melatdv vipée n koplopyn pHétpnon €0® Kot xpovia Kol ot
EPEVLVNTEG LAPKETIVYK £XOVV TPUYUOTOTOW|GEL EKATOVTASES UEAETEC, GYETIKA [E TN LETPNON
NG KOVOTOINGONG TV TEAATAOV (G€ GUYKEKPYEVA TAAIGLOL) KOl TIG GUUTEPIPOPES KOOGS KO TIG



OIKOVOUIKEG GUVETEIEG/OPEAT]  TTOV ATOPPEOLY AId TNV IKOVOTOINGT TOLG OVOPOPIKEL [LE Lol
enwvopio, Bolton (1991).

Mivakag 2. Movtéha Métpnong Yanpeorov: Emiokonnon t1ov 106Ta6E0V TOV

ROVTELOV EUTELPLOG TELATAV

Consumption| Customer | Conceptual EXQ
experience |experience| model of |framework
model model customer (Klaus &
(Fornerino., |(Gentile e7| experience Maklan,
2006) al.. 2007) |(Verhoef ez 2012)
al., 2009)
Sensorial/ Sensorial Social Product
Perceptual environment| experience
Affective Emotional |[Service Outcome
interface focus
Physical/ Cognitive |Retail Moments of
Behavioral atmosphere |[truth
Social Pragmatic |Assortment |[Peace of
mind
Cognitive Lifestyle Price
Relational |Customer
experiences
in
alternative
channels
Retail brand

2.1.1 Movtélo pétpnong epnerpiog kotavaimong (Consumption Experience Model,
Fornerino 2006)

To povtélo gumepiog katavaiwong Fornerino, (2006) agopd v eumepio KoTd TNV
YPNOM TEXVNG OTMG Y1 TOPADELYLLOL 1] TOPOKOAOVONON Lag BeaTPIKNG TaPACTUGNG, GLVOLAING
N (oG toviog.

Yg oUTO TO HOVIEAO VLWAPYOLV — TEVTE OWCTACELS eUmEPiog TV meAatov. Ta
1o TNPLOKE-OVTIANTTIKA  CLVOICONUOTO  TOL  EMIKEVIPOVOVIOL OTO  oucHnuato  wov
avanmTOGGOVTOL, GTO GLVALGONUATIKA TIG OTLYUEG Xapds ADTNG, EVOOLCIUGLOV, TO GOUATIKA-
GUUTEPUPOPTKA TTOV QLPOPOVV THV EKONAWGCT TV CLVOICONUAT®OV TOL PUTOPEL VO TPOKAAEGOVY
Ol TLO €VTOVEG OTLYHEG KOt TEAOG TOL  KOWMOVIKE KOl YVOOTIKA TOL APpOPOLV TIG CKEYELS TTOV

pmopet va onpovpynBodv katd tn S1dpKeo Tov.

AVT0 10 HOVTEAD KOOGS Kot TO  €VVOLOAOYIKO HOVTEAD TNG EUMEPIOG TOV TEAATAOV
Verhoef et al., (2009) eniéyOnkav enedn ypnoonomdnkay omd tovg Klaus ko Maklan
(2012) ywo oVykpion pe to véo tovg povtéao EXQ.
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2.1.2 Movtého pétpnong g eumepiog tov erdtn (Customer Experience Model,
Gentile et al.,2007)

H eumepia tov mehdtn opiletor og v e£EMEN NG oxéomng HeTOEL NG eTopEiog Kot
TOV TTEAATN:

H eumepia tov mehdtn mpoépyetar and éva chvoro oAAnAemidpdoemv PeTalD €vOg
TEAATN Kol €VOC TPOIOVTOC, HOG ETAPEiOG 1| HEPOVG TOL OPYOUVIGLOV TNG, TOV TPOKOAOVV
avtidpaor, Eival mpocwmikn Kot tpoimobETel T GUUUETOYN TOVL TEAATN O€ S1Apopa emineda,
Aoyikd, cvvoicOnpotikd, aebnmpla copatikd kot tvevpatikd, LaSalle kot Britton, (2003).
H a&oAdynon tov, e€aptdton amd ) cOYKPIoN HETAED TOV TPOGOOKIDV TOV TEANTN KoL TV
epebiopdtov mov omuiovpyovvion  omd TV oAAnAemidpaon pe TV etarpeion pEC® TOV
drapopetikdv onpeiov eragng, (LaSalle xar Britton, 2003; Shaw kat Ivens, 2005).

Aappdvovtag vroyn m PBproypagio ta oTotyeio mov Bempovivial WG SICTAGELS TNG
eumepiag Tov meAdtn eivar To KatwO:

» AoOnoakd cvotatikd (Sensorial), amotelel éva cuotoTiKd TOV O0mOioL M S1€yEPON
emmpedlel 1ic aonoets. O okomdg eivor 1 TPOSPEOPE KOADY aioONTNPLOKOV EUTEPIDV
Kol TEpAaUPAveEL TNV OpaGT, 0KOT), AYYIYHO, YEDOT] KOl LUP®OLL MOTE VO TPOKOAEGEL
ootk amdAavor, evOoLGLUGHO, IKOVOTTOING.

» XvvaicOnuatikd cvototikd (Emotional), amotelel éva cvotatikd mov eotidlel oTov
ocuvaloONUOTIKO KOGHO HESM TNG Onpovpyiag olabéocemv Kot cuvausOnudtmv. Mropel
va, Onpovpynoel po epmelpio mov Paciletonl oto cLVUIGONUATO Kot OKOTO €Yl T
onuovpyiol UG CLVAICHNUOTIKNG GYXEONG LE TNV EXOVLUIN, TO EUTOPIKO GNUOL 1) TO
TPoidvVTA TNC.

» TI'vootkd cvotatikd (Cognitive), amotelel Eva GVGTATIKO TOV GUVIEETOL [IE T GKEYT
N TIC ovveldNTtég vontikég dSwdkooie. Mia etoupeion umopel vo odnynocel Tov
KATOVOAMTY va avabewpnoel ™ cuvnbela mov €yel  Evavil evOg TPOTioVTOC 1| U0G
ENOVLUING .

» Tlpaypotikd ocvotatikd (Pragmatic), amotehel £vo GLGTOTIKO TOL TPOEPYETAL OO TNV
TPAEN TOov Vo 00MYNBEl KATO0G GE A EVEPYELDL DGTE VAL OEL TN AELTOVPYIKOTNTO TOV
npoidvtog/vmnpeciag. Agv mepropiletar pdvo ot ¥pnon Tov TPoidvVTog GTO GTAJO
LET TNV ayopd, aALd enekTeiveTan € OAa Ta GTAOLO TOV KOKAOL {®1G TOL TPOIOVTOC.

» Ztoeio tpomov (mng (Lifestyle), amotehel £va GLGTOTIKO TOV TPOEPYETOL OO TNV
emPePainon Tov menoncewv kol afldv evog atOHoL HEG® TNG VIBETMONG €VOC
TpOTov (NG KOl CLUTEPPOPDOY. Mo TPOocPOPA Y. M KATAVAAWGY OVAOVOU®OV
TPOIOVTOV UTOPEl VoL TPOGOEPEL [oL avAAOYN EUTEPLN, EXEWN 1| YPTON TOL TPOIOVTOG
amoteLel LEGO TPOGKOAANONG LLE TIC 0EIEG TOL EVOAPKAVEL 1] ETOUPETLDL.



» Xyeowko ovotatikd (Rational) , amotelel éva cvotatikd Tng epmepiog Tov meEAdT
oV TEPIAAUPAVEL TO 1010 TO ATOUO, TO KOWOVIKO/QIAIKO TTePIBAAAOV, TN GYEoT TOV
7OV JaTNPEl Pe AAAD ATOUO KOO KoL TOV 100viKO TOL eavtd. Mmopet va yivel yprion
oVTOD TOV GLOTOTIKOV HEG® €VOG TPOIOVTOG 1M vanpeciog mov evhappovel 1
ypnoomroinomn tov poli pe dAhovg avBpdmoug e KOwa evOlapEPOVTO TOV UToPEl va
00MYNOOLV GTH ONUIOLPYIL PIOG KOWATNTOS TPOKOADVTOS Lo aicONon TOV aviKeLy.

2.1.3 Evvololoyiko povtélo gprerpiog mrehatdv (Conceptual model of customer
experience, Verhoef et al. 2009

To gvvoloroywo povtéro Paciletal 6Ty OMOTIKY avTiAnyn ™G eumelpiog ToV TEANTN.
Aappdavovtoac otoyeio and mponyovueveg épevveg, Baker et al., (2002), avoantbccovtal
OlPOPOl  CNUOVTIKOL TOPAYOVIEG TOL OLVTEAOVV otV  eumepia  tov. Edikdtepa,
TePAAUPAvouy T0 KOwmvikd mepBaAlov, v oAANAETiOpacN, TO QLOIKO TEPPAALOV
(Katdonua), TNV TOWIAL, TNV T KO TIG TPOCPOPES.

Me 1 duvatdTNTe 0 TEAATNG VO EPYETOL OE EMAPT LE TNV ETOUPEIN LEG® TOAMATADY
Kavol®v, 1 eumelpio mTov Omuovpysiton oe Eva KOVAAL, QLOIKO KOTAGTNUO, LITAPYEL
mhovoTnTa Vo EMNPENCTEL amd AAAEG epmeEpieg o€ GALA KavdAla, d100iKkTvOo. XT0 LOVTELD OVTO
vrdpyel mOav oAANAETiIOpaon METOED TOV EUTOPIKOD GNUOTOS KOL TV TOPEXOUEVOV
VINPECIOV.

To povtého AapPdvel vwOYN 1O YEYOVOG OTL M TPEYOVOA EUTEPIN TOV TEAUTOV L0
OVYKEKPIEVN YPOVIKN OTIyuny  emmpedletol amd TG TPONYOVUEVEC EUMEPIES TOVG.
SvumeptiapBdvovtorl eniong LEGOAUPNTEG KATOVOAMTOV KOl KOATOCTAGEMV.

Amo Vv mAevpd tov TMEATN, TO pOVTEAO Oswpel OTL M EMdpOON TOV AGKOLV Ol
KaBOPIGUEVOL TAPAYOVTEG GTNV EUTEPIN TOV, VITOAOYILETOL OO TOVG GTOYOVG TTOV £XEL O 10106
Y10 TO AyOpaoTIKO TOL Taiot.

O1 otoyot kabopilovrar and mapdyovies OTWS YOPOUKTNPIGTIKA TN TPOCOTIKOTN TGS,
KOW®VIKO-OMUoypapikd ototyeia, tomobecia kot Kataotdoes. Téhog, AapfdaveTot vtoyn Kot
N Ymopén mBoavev PeTAfANTOV KATACTOCNG, 01 0oieg UTopEl Vo apopovV, TO KATAGTNLO TO
KOVAAL (Y. QUOIKO KATACTNUO EVOVTL O10KTVUOV), ToToBesia (EUmMOPKO KEVTIPO £vavTi
TOTIKOD KOTOGTNLOTOG), KOVATOUPO (.. KOAEKTIPIGHOS, OTOUIKIGHOG), emoykotnTa (7).
TOKTIKEG OYOPEG EVAVTL EKTOKTMV / EMOYLOKAOV OyOPAOV ), OIKOVOIKO KA (T.y, Vpeon Evavtt
emékToong) kot avrayoviotikn évtoon Verhoef etal, (2015).

To povtého mpoteivel 0TL o1 gtanpeieg mpémel va AGPovv vIOYN VTRV TNV €VPLTEP
avtiinym Tov Tpdmov e Tov omoio dnuovpyeitan  gumelpio Tov TEAQTN KOTA TOV GYESOGUO
OTPATNYIK®OV OloElplong eumepiog TEANTMV.



(.‘o_nceptlml model of customer experience quality

Communication Encounter

Communication
Relationship with company

Experience Context

Service Encounter
Product quality

- Variety/choice

- Value for money

- Hedonism of product category
- Involvement
- Product complexity
- Relationality

Service quality Value-in-use Relationshi
- Accessibility h 4 Utilitarian Qutcomes

- Value for time -Hedonic - Commitment

- Caring — attitude -Relational - Purchase

- Car.mg. N procedures -Cost/sacrifice - Retention

- Rellability - Word of mouth
- Atmosphere

- Application of knowledge
- Personalization

Network quality

Usage Encounter

Relationship with other customers

Social impact

SOUPOVA LE TO LOVTEAO TOLOTNTOG TEAUTELNKTG EUTEPIOG dlakpivovTal O1dpopa 6TAd 6TV

Yympa 3. Evvoroloyiko povtélo motdtnTog TELATELOKNG EUTEPLOG

EMOLPT) TEAAT LE LU0 ETWVVOL.

= To otadw Tg emkolvoviog (communication encounter) meptAapPavet

Kot yopiec:

000

H emxowwvia (communication) agopd tnv dapavy], &vepyn, evaicOntn kot
OTOTEAECLLATIKT] EMKOWVOVIO LLE TOV TEAATN, TOGO PEG® TNG £TaUpEiog, 0O Kot
LEG® TOV AyOPOSTIKOD TOV TASOI0N IOV EEKIVAEL OO TNV OPYIKN ETAPN Kol
dwtnpeital ko petd v ayopd ypnom tov tpoidvtog/umnpesios. Xto 6Tdo10
avtd o meAdtng aglodoyel ta mapacknviakd onueio emaeng, Stuart kKot Voss
(2004), pe ta omoia 1 EX@VLIC TOV TOPEYEL TIG ATOTOVUEVEG TTAT)POPOPIEG.

H oyéon pe v etoupeia (relationship with company) agopd ™ oyéon mov
onpovpyeitot Kotd ™ StgpKeLD TOV YPHVOL Kot TV S0pOP®OV GCUVOIALXYDV Kot
ewoTepa N adio mov dnpovpyel n etapeia yio Tov TEAdTN TNG.

Avt n kamnyopics LROSEWVOEL TN ONUOVTIKOTNTO 1TNG TOWTNTOG NG
TEAATELOKNG OYEONG Kol ovayvopilovial o 0QEAN TOV TPOKVTTOLV Yo TNV
eToupeia.



= To otad10 TG VINPEGiag (service encounter) meplAapPdaver Tpeic katnyopies:

. Tnv mowio/enthoyn mov oJwbéter mn etaupeio pe TO TPOWOVIIKO TG
XopTOPLAGKIO Kat Ty a&ia Tov yprnatog (value for money) mov opiletat mg
N TN TOV TPOIOVTOG/VINPEGING KOl OVTOVOKAG TO OQEAN TTOL TPOKVLITTOVV
Kot To €100G oYéomng mov dnuovpysitot.
I[I. Ot oktod évvoleg mOv avaeépovtal 6Ty TowTNTa oxéong (service quality)
etvon oyetikég pe to poviého SERVQUAL, Parasuraman et al., (1988).
I1l.  H moidtta dicrvov (network Quality), apopd v mowido T@V KATAAAN AV
KavoTNTOV oV O1BETEL 1 €TOpEin oTO ECOTEPIKA KO EEMTEPIKE diKTLA TNG
Kol apopd kvupimg to B2B mepiPdAilov.

= To otdd10 TNG Yp1oNGS (Usage encounter) OVIUTPOGHOTEVEL dVO KOTNYOPIEG Ol OTOIES
AVOPEPOVTUL OTIG GYECELG LE AAAOVG TEAATES KOl GTOV KOWMVIKO OVTIKTLTTO.
O porog TV TeEAAT®OV Y10, TN dnuovpyio a&iog TpokvTel omd T0 GLVOAKO Ta&idL TOV
TEAITN Ko TIG EUTELPiEG Kot 0PEAN oL amokopilel katd ™ ddprela Tov. Ot BeTikég
eumePleg Kot 1 IKAVOTOiNon HETAPEPOVTOL LEGH GYOMMV/OVOPOP®OY GTNV EVPVTEPT
kowotnta ypnotov, Schembri (2009). O neldng a&loloyel TV aAANAemidpacn OV
VIapyEL pe BALOVG TEAATES GV LEPOG TNG CUVOAIKNG EUTEPLOG.

O KOW®OVIKOG aVTIKTUTOC TOV TPOIOVTIMV KOl VINPECIOV ETEKTEIVETAL KOL GTOVS UN
neldteg . 'Epevveg €dei&av 0Tt kot avtd mailel pOAO 6TV TO0TNTA EUTEPING.

H mowdmrta nelatewokng sumepiog (customer experience quality) emnnpealel Oetikd
otV dnuovpyia a&ia yprong kat ota amoteréopata oxéons. H cuvaisOnpatikn décpevon tov
weAdTn dmuovpyeiton amd v aichnon Ko 1o evolaPEPoV mov Oeiyvel M emwvuuio OTL
EVOLOPEPETUL TPAYLATIKA YU QLTOV.

H amoteleopotiy dtayeipion g TEAATEIONKNG EUMEPING GE OAN TOL ONUEIN EMOPNG,
elvat to kAe1d1 yuo va otkodopunBel m décpevon tov Teldrn, va emtevyel  moTOTNTA TOL KO
va, Yivouv €pKTol 01 6TOYO01 KEPOOPOPIag TNG ETopEiag.

H yvdon gtvan éva amortovpevo {ntodpevo amd Toug TEAATEG Kot 1) SIUOPPOOT| HLOG
o €EEOIKEVUEVIC ADoMG, dvuvnTikd amoutel €01k e&otopikevon. Movo ot gtaupeieg mov
TPOCPEPOLY TN CWOTH €ELANPETNON OTOVG TEAATEG TOLG Ba emTvyOVV ©TO O1EBvEG
EMYEPNUATIKO TEPIPAALOV.



2.1.4 Khipoxo EXQ (Customer Experience Quality)

H nehateioxn epmepia, v televtaio dekaetio el TPOGEAKVGEL TO EVOLUPEPOV OO
TAEVPAG EPELVAG UAPKETIVYK. ATO TN Hio TAELPE Yo TOVS VTEVOVVOLG TV EMYEPNCEDV
OOTEAEL TO KEVIPIKO GNUEIO Y10l TNV OVTOYOVIGTIKOTNTO KO TN J1POPOTOinen TG LapKaG,
McCall ka1 Voorhees, (2015) v and tnv TAevpd TV udpKetepg amotehel T Paon yo
dwayeipton tov papketvyk, (Homburg et al.,2009; Lemon kot Verhoef 2016) .

To 2013 ot Klaus kot Maklan énpotvpynoav pia khipoko 1 oroia ovopdotnke EXQ,
(customer experience quality) pe okomd vo. HETPHOEL TNV TOLOTNTA TNE TEAATELOKNG EUTELPTIOG
To 2014 mapovcidotnke and tov Klaus éva mo e&ehMypévo povtélo tng kKAMpoakag mn ool
ypnoomomdnke ce OUETPNTEG EPEVVEC KOL  GE SWAPOPOVLS TOUELS OM®G  OIKOVOUIKEG
vnpeoiec, tovpopd, Milman, Zehrer, kot Tasci, (2017), to sumopro, (Klaus kow Maklan,
2012;Deshwal, 2016), ndoviotikég vanpecieg Kot ta. abANTIKG YEYOVOTAL.

H véa éxdoon g EXQ kAipaxog avéAvce v medatelokn epnepio o€ 3 enineda Le TIG
avTioTolyeg doTACELS:

» Eumepio erovopiog (mpv v ayopd)
» Eumeipio to0 mopodyov vanpesiav (Kotd tn S1apKeo TG oyopdc)
» Eumepio petd v todinon

» Eunepio Erovopioc (Brand Experience)

H évvola mepirapPdver Tig avTiAyelg mov £x0VV 01 TEAATEG GYETIKA LE TNV EMOVLLIN
Kol TOGO 01 OLOUOPPMUEVES AVTIMYELS TOVG ennpedlovy v eumepio.  koB®OS Ko T Aym
amo@docwv Tpv and v ayopd,(Parasuraman, et al., 1985; Verhoef, et al.,2009).

Eniong aviikatontpiler v aéia mov mpocdidel o mehdtng ota tpoidvta, TV TN, To
dtapopa onueia emagng mov £xet (touch points) pe v etapeio, Kabdg Kot TV aE0AOYN 0N
™G. Evd mapdAinia a&loloyel kot TIC TPOGQOPEG TOV VILAPYOLY GTOV AVIOYMOVIGUO KOTA TN
ddpxeto Tov ta&diov avalnnong kot eEgbpeong g Wavikng Adong, Srinivasan & Till (2002).

» Eunepia tov Tapdyov (Provider Experience)
H epnepio avt avaeépetar e dtdpopa enimeda:

To mpdto eminedo avagépetot oTic aAANAETOpAcES mov dadpapatilovtar dtav o
TEAATNG LE PLGIKT TOPOVGID CAANAOETIOPA LLE TO TPOGOMIKO, TNV TOMTIKY KO TI TPOUKTIKES
eVOG TapOYOV.

To devtepo oyetiletan pe v gumepio mov dnpovpyeitar Katd v  dadkacio ™G
aAAnienidpacng. H gvkolia ypnong tov kaveldv tov mapdyov, Lemke, Clark kot Wilson
(2010) xobdg ka1 o1 0EOAOYNGELS TOV KAVOLV 01 TEAATEG KOl EYOVV TPOKVYEL OO TV ETOON
OV €YOLV UE TO TPOSOTIKO TOv Tapodyov. H dnpiovpyion mpocomkdv cyécewv, petald
neAdTn Kot epyalopEVOV NG EMLYEIPNONG KOt TOGO 01 GXEGELS AVTEG ETNPEALOVV TV OTOPOCT
TOV KOTOVOAMTY.



To tpito meprypdpet v enidpacn mov dadpapatilel To PLGIKO TEPIPAAAOV.
» H eunepia peta v moinon (Post Purchase Experience)

H eumepia petd v ndAnon avo@épetal TNy EUTEPI0 TOV ATOKTA O TEAATNG LETA
™mv ayopd, xpnon 1 Kotoviwon tov mpoidvtoc/vanpesiag, Cho, Hiltz, kon Fjermestad (2002).
Emevtpdvetonr 6Tic 0AANAETIOPACELS TOV TPOAYUOTOTOIOVVTOL UETE TNV Oyopd Kol apopd
AVTIMYELS YloL TV AveS  Tov ouoBavetal o meAdng, v mpodeon emavayopds kot
TPOTIOEUEVT TGTOTNTO TPOG TNV EXWVLLLAL.

O meldtng delyvel onuadia dEGUELONG OTOV TAPOYO Kot avtd 1oyveL 1060 o€ B2C,
Wang, kot Emurian, (2005), 6co kot e B2B mepipdirov, MacDonald, Kleinaltenkamp, ko
Wilson, (2016). H didotacn meprapfaver exiong cvuvauoOnuata mov £ovv oxéon Ue TV
KOWMVIKT Kot Noovikn a&io, xot apopd tnv evyapictnon mov Piodvetor HeTtd v oyopd.

e oyéon pe  opyikn KApoka, n véo kKApoka avEdvel tov apBud tov eetalopevov
napayoviov. [Tepilappdvel ototyeio Tov S10POPOTOOVV TIC EUTEPIES TOV TPOKVTTOLY OO
ovykekpuévo kavdiia (on-line évavtt off-line), kprrikéc petd v ayopd, kot GAlovg
TEAUTELKOVS POLOVG .

To poviélo pétpnong ypnowomomnke amd tov Klaus ko Marklan (2012), oe
OVYKEKPIUEVOVG EMLXEPNUATIKOVG KAAOOVG, OTMC TPATNPLN KOVGIU®V, AvIKO Tpameliko
Topéa, Ko o€ €10m moAvteAeiog. [IpotdOnke otovg epeLVNTEG VA EPAPUOCOVY TNV KAILOKOL
Kol 6€ AAAOVG KAASOLG Yo vo uTopéaet va aEloAoyn0el og o evpitepn Paon.

O Khipokeg CX mpémel voo UTopoV vo EQOPHOGTOVV GE TOIKIAOVG TOUELS Yo Vo £xOoVV
EYKVPOTNTO KOl EPOPUOYN OTO UAPKETIVYK. No LItopovV vo.  KOToypayouv o 3 oTadlo TG
OUVOAMKNG TAEIOIMTIKNG EUMEPIOG TPV TNV ayopd, Kot T S1apKeELd TG Kabdg Kol pLetd v
ayopd. Zto taidt avtd Ba mpémel va Aapfavovtor vToyn OAEG 01 OAANAETIOPACELS TOV TEAATT
ue 6Aovg Toug epmiekduevoug, Keyser, et al., (2015).

O mep1opIo oG NG £PEVVOC GE L LOVO SLAGTACT), OTIMG Y10 TOPASELYLOL 1] LETPTOT) TNG
gunelpiag oty emwvopio Brakus, Schmitt, kot Zarantonello, (2009), 1 n pétpnon TV
GLVOLGONUATOV TOV AVOTTUGGOVTOL LE TNV CAANAETIOPAOT| LLE TO EUTOPIKO GO KOl OTOTEAEL
LEPOG TOVL GYEdGHOD g papkac, Lemon kot Verhoef, (2016), dev ennpedlet Ogtikd og o
OMOTIKT) TPOoGEyYyion kot ene&nynon tov CX.
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Yyfqua 4. Customer Experience Quality (EXQ) model (Klaus kax Maklan, 2012)

» Eumepio mpoidvtog (Product Experience)

A@opd Vv avtiinyn TV TEAATOV Y10, TN SVVATOTNTO TOV ETAOYDOV TOV £0VV 6T O140€0M
TOVG KOOMC KO TN GVYKPIoN O16POPmY AVIUYMVICTIK®V TPOCSPOPAOV. YThpyel 1 tpodeomn yio
OVYKPIOT TOPOLOI®V OVIOYMVICTIK®V TPOIOVIMV 1| VINPESIOV, YTl LE ALTOV TOV TpOTO Oot
dc@aricovy OTL 1 ETAOYN TOLG lval N TTO KEPOOPOPA KOl VTN TOL O EKTANPAOCELS TIG
TPOGOOKIEG TOVC.

» Eotioon oto anotélecpa (Outcome focus)

A@opd ™ peiwon k6oTOoVS aALOYNG Le GAAN emmvopio 1} TpounBevt) KabB®OG Kot g Heiwong
TOV ovvorlhay®v. Me v avantuén oxécewv petad tov VO UEPDV, OVATTOGGOVTOL
cvvoicOnpatikot decpol. Ot deopot avtol Pacilovior 6e TPONYOVLEVES AYOPUCTIKES EUTELPiES,
Balovv eumdor oto va katevBuvBovv Kdmov GAAOL Ot MEAATEG, TAPOTL KATOLES POPEG
YVopIlovy TIg TPOGPOPES TOV AVTOYOVIGHOD.

> Ztypég alnbelog (moments of truth)

Ex@pdalovv v eveM&la kot T 60O avTpet®dmion mhovov TpofAnudtov. Tig evépyeieg mov
yivovtal €k TV TPOTEP®V Ao TNV en®VLLIA Yo va dtcpaiiotel n alomiotio. Zuvodetan e
TG SMPOCHOTIKEG 0€EOTNTES TV VIOAANA®V NG €MOVLIOG KOL TOV YEVIKOTEPO TPOTO
CLUTEPLPOPAS KOl OVTILETOTIONG TV TeAat®v. H gvovvaicOnon oto vo katavoobv Tig
avnovyieg TV TEAATOV Praivovag ot 1010t ot B€om Tovg Kot KaTafdAlovTag Ta HEYIOTO DOTE
va emPBeRatdGovV TIG TPOGOOKIES TOVG.



» Hpepia (peace of mind)

YUVOEETOL e TO CLUVOLCOMUOTIKO KOUUATL TOL aVATTOGGETOL 6TV VINPEcio kol PacileTon
oTNV avTIANY™M TOL TEAATN Y10 TNV TEYVOYVOGia Kot TV kafodnynon mov tov tapéyetat. Otav
éxel emrevyfel avtd o meAdTNG acBAveETOL ACEAAEI KOU EUTIGTOGVUVI] OTEVAVIL GTNV
enmvoupiaL.

Ot gpeguvntég apyoav va gpevvoly TOOVEG  O0POPEG OV UTOPEL VoL TPOKVYOLV
avdpecso oto B2B kot B2C mepifdirovtog. Méypt mpdtivog, 1 epopproyn tov gpsuvav CX
ywotav oto mhaicto B2C, oumg ot epguvnréc Lemke, Clark koaw Wilson (2011) vrootipi&av
ot evoéyetal vo vtapyel danpopd ™ CX petad tov 2 mepiParroviov. H droyn avt oev
Exel yivel amodeKTY| €0V 1GYVEL

Emkevtpdveton 6t ox€c€lg mov TPOoKHTTOVY amd TIG SIAPOPES AAANAETIOPAGELS TOV
TEAATN UE TO TPOoOMIKO eSumnpétnong ¢ etopeiog kot amotedel éva Pacikd mapdyovta
ovumepipopac. H khipoko EXQ Klaus ka1 Maklan (2012), eivor molvdidotarn kat amoteheiton
amd OAANAEVOETA YOPAKTNPIOTIKE TO 0moio €ival éva onuavtikd evpnua, 010TL delyvel OTL o1
neldtec avtihoufBavovtar o CX pe odotikd tpomo ,(Brakus et al., 2009; Lemon kot Verhoef,
2016).



Keparorwo 3: Xyeowokd Mapketivik ko IHowotnre Xyéong Ilehatn-
IpounOsvt

3.1 Mowtre oxéong (relationship quality)

"Evag 1oyvpdc deopog peta&h tov meAdtn kot tng etanpeiog amotedel Eva dvAio ototyeio..
Avtavakdd T YoxoAoylkn Kot cuvalcOnUatiky chvoeon mTov vrapyel HEToED TEAATN Kot
npoundevth tov, Crosby, Evans koar Cowles (1990). H dnpovpyio dvlmv S10popomoidmy
otoyelmv and v etopeio ennpedlel OeTIKA 6€ S10POPOTOINGT GO TOVS AVTOYWVIGTEG TNG
Kol 6TV ePinTon mov  emtevyBel eivan kpioyung onuaociag. Eivor apketd dVGKOAO Kot
xPOVOPOPO Vo avyveLToHV, 0E10A0YN00HV KoL VO aVTLYPApOVV Otd TOVS OVTOYWVIGTEG.

Ot oyéoeig mov yopaxtnpiloviot amd VYNNG TOOTNTOS TAPOYNS VINPECIDOV TPOS TOVG
meAdTeg  elvanl  kpiloywng onuociog, Wloitepa TOPO MOV VTAPYEL MEYOAOS  Pabuog
QIOTPOCMOTOTOINGNC, OLOYEVOTOINGNG Kot 0LTOMATIoHOV ot Bropnyavia, (Barari kot Furrer,
2018; Rajaobelina 2018).

Onoc avaeépetor and tovg Hennig-Thurau kot Klee, (1997, p.737) n mowdtntor TG
oxéong (RQ) éxet oprotel wg «o Pabuoc KataAAnAoAntag (o oxéong yio. Ty KAAvyn tov
avayKav tov meAdtny. O meldtng umopel va O0gifel eumotochvn oIV OKEPAULOTNTO TOL
npoundgvth TV, EMEDN VIAPYEL Lo oTadepn TopEia cuvepyasiag oto mapeAdov,King, Sparks
kaw Wang, (2016).

Meléteg €govv Ogilel OTL 11 dnovpyio Ko doTpnon ox€oemv VYNAOD EMTESOVL,
UTOPEL VoL 00N YNGOVY GE AMOTEAEGLLOTO TOV EXOVV GYXECT| LE TNV TGTOTNTO/EUTIGTOCVVY| TOV
TEANTOV, TNV TPoBupia TOLG Vo AEITOVPYOVV G SOPNLUCTEG TNG ETOPELNG OKOMO KOl TN
d1abeon va TANPOGOVY VYNAOTEPES TYLEC.

Oewpohv OTL 01 LVINPEGiEC 1| TO TPOIOV Tov Eyovv emAEEEL, €xel avtamokplOel oTIg
TPocookieg Tovg. XOpeova pe tovg Hennig-Thurau et al. (2002), n mpocéyyion motdOtNTOg
oyxéong (RQ) elvar po omd T1g mo amoutnTIKEG TNV HOVIEAOTOINGT TOV PACIKAOV TOpayOVI®V
GTO GYECIOKO UAPKETIVYK.

H wavomoinon tov meldmn €xer  Bewpnbel wg amotédecpo TG GOYKPIONG NG
TPOYUATIKNG OTOO00NG LE TIS OPYIKES TPOGOOKieS TOV. Avth 1| BeTikn 1 apvnTikn emPefaionon
éxet amodeyBel epmepikd 6t emnpedlet BeTkd oTn dNUoLVPYiR TG KAVOTOINGNS TOVE.

Ot gpguvntég €xovv avalntioel TPOTOVG Yo TN UETPNOT NG WKOVOTOINoNG, Ommg M
ECTIOCUEVN LETPNOT TOV 0POPA TNV €EETACT TV JWPOP®V TOPAYOVI®OV, ONMG T.X. TO
cuvasOnpota TV tehatdv . Medétec £xouv emPefaidoet To OTOTEAEGLLOTA TNG KOVOTOINOTG
ot cuuneppopd tov nehotmv (Bolton kot Drew 1991;Fornell 2012).

O meldng eivon avapevopevo Ot Ba mpofet oe aoldoynon g eumepiog mov 1oL
TOPEXETAL KO OTOPPEEL AO TNV TOOTNTA TNG GYEoNG oL Ba Pdoel amd TV TAELPA TOL
npounBevt. Oco mo Betikd ™ Pudcel 6€ GLVIVAGUO LE TIG gumelpieg Tov Ba amokopicet, Oa
odnynoovv oty euPdbuvon g oyéong, Rajaobelina (2018).



H B2B -RELPERF «Aipaxo avtikotontpilel tnv anddoon g oyxéong evog meAdrn -
npoundevty o€ éva cvykekpluévo ypovikd onueio. IlepthapPdver oyetikég aAld Kot
SPOPETIKEG S100TACELS. TTOMTIKES Kol TPOKTIKEG GYEGEDV, AVIUTPOCOTEVOVV L0 OO TIG TTLO
OTMUOVTIKEG TapapETPOVS LEca o€ pia oyéon, Jap kot Ganesan (2000).

O mpounBev TG TPOTPETETAL VAL £YEL GLYKEKPIUEVO TPOTO GUUTEPLPOPES DOTE OO TNV
peta&ld Tovg oyxéon va OMovpyodvIol To ETBLUNTOE OTOTEAEGUOTO KOl Y10, TO. OVO UEPM.
[TopdTt | cvykekpipévn ddotacn Bewpeitar GNUAVTIKY, dEV VITAPYOLY TOAAEG LEAETEG TTOV VO
€xouv eEETACEL TNV ETAPIKT] GLUTEPLPOPE KOLL TOVG UNYOVIGLOVG LE TOVS OTTOI0VG EVIGYVETOL M
oxéon.

Etvat amodextd OHmc, 0Tl 01 GYEGLOKES TPOKTIKES KO TOMTIKES TPEMEL v Aoppdvouv
vdym toug T Nokég aieg, OnwG 0 oefacpog Tov TPouNnBeLTY TPOG TOV TEAATN LE OKOTO
™mv avantuén etukpvov oyéoemv, Morgan kot Hunt (1994).

O etoupeieg evBappivovionr vo €EVINPETOHV KAAVTEPA TOV TEAATN TOVG, (OTE VO
001 YNOOLV GTNV IKAVOTOINGT) TOV, ONUOVPYDOVTOS ETGL £VOL OVTAYOVIOTIKO TAEOVEKTNHA. 2G
wavomoinom meAat®v pmopel va Oewpnbel o Babuog otov omoio 1 amddoon Tovg TPoidvtog N
NG VINPECING HOG ETWVVUING UITOPEL VO avTamoKPOEl 6TIG TPOGOOKiEG TOV TEANTN.

Ot Tpocdokieg mov €xel Evag TEAATNG KOL OVOUEVEL OO TNV EMYEIPNON ATO ALTEG TOV
teMKa Oa Puvoel, emmpedlovv v a&loAdynon tov. Anpiovpyovvtal pe Baon v avdykn mov
EXEL VA KOADWYEL TIG TPOTYOVUEVES AYOPUCTIKES EUTELPIEG KOL T YOPOKTPLOTIKE TOV TPOTOVTOC
N ¢ vanpecioc. H avtiinyn amoxtdton pé€ow TV SAPOP®V OAANAETIOPACEDV UE TNV
EMMVLUIN KO TNG AVTIANTTNG TO10TNTOG TOV TTapeyOuevov oépPic. Edav n erwvopio emtdyel n
amddoon avtn va tavtiletol 1 okopa Kot vo vepPaivel Tig Tpocdokieg Tov, ToTe VILAPYEL EVag
KOVOTIONIEVOG TTEAATNG, €AV OUMOC 1 amOd00T £lvol KOTOTEPT OO TNV OVOUEVOLEVN TOTE
TPOKLITOVV OVTIOETA OmoTELEGLOTOL

H woavomnoinon mov unopel va arcBovOet o mehdtng omotelel €va onUAVTIKO TAPAYOVTOL
Yl TNV S10THPNGT TOL KO TNV TIGTOTNTO TOV TPOG TV emwvoupia. H otpoatnywkn dwoyeipiong
TOV TEAATOV PUmopovv vo. Bondncovv v emnyeipnon va Kataddfel ToOug TEAATEG TOVG Kot VoL
SWHOPOAOCOVY AVAAOYOL TIS VINPEGIES TOVG COUPMOVA LLE TIG TPOGOOKIES TOVC.

Oa pmopovoe va emtevyBel peyaddvtepn alila pe v mpovimdbeon OtL vdpyel eotioom
OTIG OVAYKES KOl TIG TPOGOOKiEG GLYKEKPIUEVOL TTPoeih melatmdv. H dtopdpemon avaroyng
OTPATNYIKNG dlayelplong tng oxéong Umopet va 0dnyNoel oe peyoddtepa emimedo 0EGHELONG
KOl TGTOTNTOG, TO. 0TToio Bo 001 YNGOVV GE 0IKOVOLIKO KEPOOG Yo TNV EMLYElpN o).

[Mwg pmopel va petappactel 0vTo, IKOVOTOMUEVOL TEAATES TOV SOKIUALOVV TEPIOCOTEPES
VINPEGiEC, daTeDEEVOL aKOLO KOl VO TANPOGOVY DYNAOTEPT TN, TOKTIKOL TEAATEG OV
Kévouv emavoropPoavopeveg ayopés. Ot Kavomouévol TeEAATeG HEG® TOL WOM 001 YoV VEOUG
TEAATEG TPOG TNV EMWVLUI, EMTLYYOVOVTOS £TOL EUPESMG TN UEIMGT TOV SPNUICTIKOV
JOTOVAV OV OTOLTOVVTOL Y10 TNV OTOKTNOT TOV VE®V TeAat®v . H avdntuén decpdv mov
emnpedletl BeTikd 0N SLOTHPNOT TOV TEAATMOV Y10 o ET@VLi0 dNpUovpyetl EUTOdO GTOVG
AVTOYOVIOTEG VAL EIGEAB0LV BTNV ayopd.



Onwg éxet avolvbel kot og mponyoduevo ke@diato, Otav évag meAdtng Eekvdel va
GLUVOALACCETAL e i eTVVpia, B Tpémel va vidoet To aichnua TG EUTIGTOGVUVNG, 1| OToia
amoktdtol HEcW TV onueiov aAAnienidpaocng , TG a&lOmoTeg GUVAALOYEG Kot TEAOG TNV
THPNOT TOV avapevOpeEVOV Tpocdokidv. H emyeipnon Oa npénet va amopebyel omotodnmote
nopdyovta Tov o pmopovoe Vo OMUIOVPYNOEL OmoldNToTE  TPOPANUa, TpoPAETOVTOG
avemBounteg KatooTdoelg Kofdg Kou TV OHOAN €mALON OVTOV ©E TEPIMTOGN TOV
TPOKOLYOLV.

H cwotm dwyeipion tov oyéoemv pe otdY0 T cvvepyacio Kot tn onpovpyio apolfaiov
0PEALOVG KoL TV 000 Hep®V, 00NYyovV o€ TpooTifépevn adia HEo® NG EUMIGTOGVVNG KO TNG
déopevong mov avantvocetal. Otov emttevydel ovtod, 01 IKOVOTOMUEVOL TEAATEG TTOV EYOVLV
deopevtel pe v enovopia etvan drateeyévol va mpoPodiv otig PHEYI0TEG TPOooTAOEIES YL VL
dtnpnoovv ) oyéomn Tovg pali tne.

Ot emyepnoelg mov Ba deifovv oToVg TTEAdTES TOVG OTL €lval €0TIACUEVOL GE AVTOVC,
TPOGPEPOVTAS APIOTEG VINPETiES, TO MOAvOTEPO €ivar OTL B 0OMYHGOVY GTNV AVATTVEN
LOKPOYPOVI®MV CYECEMV LE TNV emxelpnon, n omola kxot’ eméktaon Oo odnynoer om
dnuovpyia motdémrac, Thompson, Cook kot Heath (2003) .

H epmiotoovvn amotekel £va onuavtikd mopdyovia mov ddpapatiCel onuovtikd poro
o1 ONoVPYio Lo IYVPNG OXECTG LETOED TOVL TEAATI KO TNG EXWVLUIOG KO KOT' ETEKTOON
va. odnynoel oty miotdotra. Otav avdpecoa ota 0V0 UEPN VRAPYEL EUMIGTOCHVY
oNuovpyovvtol o1 KoTdAANAeg Tpobmobicelg va avamtuyBovv BeTIKEC GVUTEPLPOPES LETAED
touc. Otav pia emovopio evepyet Pe Tov KATGAANA0 TpoTo oL Bol 001 Y GEL 6TV 01KOJOUN oM
NG EUMGTOGVVIG TOV TEAUTAOV, LEUDVEL TOV AVIIANTTO KivOuvo Kot divel £T61 T SuVATOTNTA
TOV TEAATN Vo ooBavOel acpaing.

Ta opéln mov emBupovv ot meddteg kot avalntovv péco omd T oyéon eivar 1
wavomoinon, 1 amddoorn mpootiféueveg alilag kot 1 wodtnTa. AmO TNV GAAN TAELPd, 1M
emyeipnon mpoomabel va ONUOLPYNOEL UOKPOTPOBeGUN MOTOTNTO KOl KEPOOPOpia,
TPOGPEPOVTAS TIC EMOLUNTEG a&ieg 6TOV TEAATN MOTE VA KATOPEPEL VAL EMLTHYEL TOV GTOYO TNG.

2opeova pe tovg Morgan kot Hunt (1994), n 6éopevon mnydlet and v eumictochvn, Tig
Kowég aé&leg mov démovv T dV0 pépT kot v memoibnon Ot dev Ba elvar gvkoro va Bpebodv
AVTOYOVIGTEG IOV B LTOPEGOLV VO TPOGPEPOLVY TTapoLLow a&ia.

M dAAn Bewpio opiler ™ déopevon ®g eketvo T0 WYuyxoroywd cvvaicOnupo mwov
onpovpyeiton ko emmpedlel Betikd ot cvvEyion g oxéong ne v emieybeica emwvopio
Otav tehkd emrevydel vyMAS eminedo déopevong Kot ot dVo PEPN emmpedletl Betikd oty
emitevén ATopIK®OV KOODS Kol KOOV GTOXOV YOPig v vidpyel 0 eOPog TG eKUETAAAELONG
TOVG €VOG amd TOV GAAOV.



O1Brodie et al. (2011) opilovv tn déGeLON TOV TEAATN OC L0 YLYXOAOYIKT KATAGTOON
7OV dNUIOVPYEITOL AOY® SO PACTIKMV, SNUIOVPYIKDV EUTEIPLDOV TEAATMV LE VOV TAPAYOVTO.
Avt 1 TpocEyyion VTOdNADVEL OTL 1) décpevan gival éva kivTpo mov emmpedlet BeTikd Tovg
TEAATES VO AAANAOETIOPOVV LUE TIG ETWOVLUIES.

H €&MEn tov  ynoukov kol KOWoVIKOV HECOV eVIGYLoE TN ONupacio g
oLUUTEPLPOPAS déopevong Tv Tehatdv. O meldtng yivetar evepydg OMUIOVPYOS 1
Kataotpoéag TG afiog g etarpeiog, Beckers, Risselada kot Verhoef (2014). O meldtng éxet
™ SUVOTOTNTO HECH TNG KOWMVIKNG EMPPONG, ¢ dtapnuone koaw word of mouth (wom),
Hoyer (1984), va oAANAemIOpE TEPIGGOTEPO LUE TNV ETAULPEICL.

Méoa oto mAaiclo avtd kKatafdAletor mpoomdBewa yioo vo Eemepactel 0mMO100NTOTE
TpOPANUe oL umopel VO TPOKVYEL KOl VO OMOTEAEGEL €UMOO0 OtV €EEMEN TNG.
Ikavomompévot ko aposImIEVOL TEAATEG GE 10 TEAATELNKN GYEON YopaKkTnpilovtal and v
Tdom va evepyovv BETIKG TTPOC OVTH KOL VO TOPOUEVOVY GUVETEIC OTN OEGUEVCT] TOVG.
EmnpooHeta vapyet pio tdon amd Toug apostmpévons TEAATES Vo £xouV pa BETIKT GLVOMKN
EVIOTTON Y10 TN GYECT Kol KOTA T SIOPKELD TOV BETIKOV 1] ApVNTIKOV GUVOALAYDV.

H déopevon kot n gumotochvn Asttovpyodv e TopOHoto Tpdmo, Eival TapAyovIES TOL
elvarl amapaitnrotl vy v Evapén, v €EEMEN Kot T STPNon TG OYEONG, £TOL 1] GYEON
eEellooeTon ko emnpedlel Oetikd oty emBovunty décuevON.

Mehét mov éxetl mpayuatomombei and tovg Doney kot Cannon (1997) £deiée, 0tL €Gv M
TOWTNTO. TOV LANPECUOV €lvol KoAN, Umopel vo emnpedoel o€ onuovtikd Pobud v
EUMIGTOOVVY] KOl OTN] CUVEXEWL 1) EUMICTOGVVN Vo, EvepYNoel BeTikd kol va 0dNyNnoeL oty
déopevon. H epmotooivn amotedet Eva o 1oyvpd cuvaicOnuo amd Ty iKevomoinon kot £ et
™ dvvatoTNTa Vo 0dNyNoel oty déopuevon. 'Exetl emPePaiwbei 011 aokel Betikn emppon otnv
déoevon ko ennpealetl OeTikd oTNV TPOGEAKLOT VEMV TEAATOV KAOMG Kot T O10THPN oY TOV
NOM LVLAPYOVTWV.

e o dwumpoocwmiky oyéon opiletar wg n mpobupia va umopet vo Paciotel to Eva péPog
0710 GALO PEPOG KO VL VTLAPYEL N OLVATOTNTA AYNG UETPOV GE TEPMTAGCELS OOV TLYXOV
Gotoyeg evépyeteg kab1oTOOV TO £va LEPOG EVAAW®TO TTPOG TO GAA0, Doney, Cannon kou Mullen,
(1998). H gumictoctvn dnpovpyeiton dtov 1 petod toug cuvorlayn dinetorl and a&lomoTtio
Kot akepordtro, Mogan kot Hunt (1994 ). Anotelei 1o Bacikd cuotatikd yio ) dnpovpyia,
avlmtuén Kot dwtnpnon pog otabepng katd T OdpKew Tov YPOVoL  oyéong petatd
npoundevty| Ko TEAT.

H epmotochvn, yivetar akdpo mO ONUOVTIIKY Yoo T Ox€0N Kol TN OWTNpNon g
TIOTOTNTOS TOV TEAATAOV OTaV O avTAapPovopevog Kivouvog eivar opatdc. Osmpeitor to
Baoikd dedopévo mov pmopet vo emtevyBel pécw piog emTuYNUEVNC TEAATEIOKNG GYEOTG.



Youpwvo pe tov Reichheld (2001), 1 epumictocdvn T@V TEANTMOV TPOG L0 EXOVVUI,
amoteLel TNV KOPO1d TG KADE ETAUPELNG TTOV EMIUDKEL TNV VYNAN TOPAYOYIKOTNTA, TO 6TOOEPE
KEPOMN Kot TN cvveyn avarntuén. Ot deikTeg ovapopds omd Kopueaieg eTalpeieg AMOKAAOTTOVV,
OTL Y10 TNV EMYEPNUOTIKY TLOGTOTNTO GUUTEPIAAUPAVETAL KL 1] TPOCOTIKY] OKEPOLOTNTO TNG
AVATEPNG NYETIKNG OUASAG KOt 1] IKOVOTNTA TNG VO EQAPUOLEL TIS apyES TNG.

H gpmiotochvn mpémel vo LeTPETOL TPOGEKTIKG OTMG LETPLOVVTOL T KEPOT). ATOKTATOL
kepdilovtag v evBovouddn déopevon Tov mEAATN, O€ o TEAOTEWKN oxéon mov Oa
drtnpnBet kon Ba Pertidoet ) {on Tov pokpompdOespa.

» Auwwloynuévn Eumetosvvn/Agocinon

H ottiodoynuévn epmotosivn/a@ocioon mepthapfavel ava@opic OYETIKE pe TtV
elevbepia emAoydv mov €xet o meldtng. O meldtng £xel T dvvatdTNTA VO CLYKPIVEL KO VOl
a&loAoyel Tig eTaupeieg, £mg OTOV EKTIUNOEL PAGEL TOV TPOGOTIKMV TOV TPOGOOKIDV OTL UTOPEl
va yiver mehdtng toug. To cvykekpyévo €i00¢ moToOTNTAG OYETICETOL KO L TNV AVAYKN TOL
avBpomov va asBdvetarl 6t Asrtovpyel mg AOY1IKO Kol GKETTOUEVO OV.

Baoiletan o1 Bertiotonoinon tov ano@dcemy, oty ehevbepia kot ANyYng emAoy®V
Kol yriCetonl Thvo oTIC eUmEpieg KOl 6TV OAANAETIOpaOT TOV £YEL O TEAATNG LE TN ETOUPETiD
KaB®G Kot NG 6VYKPIoNG EVOALIKTIKOV AVGEWMV.

To eninedo TV dwwdpapotiCel KaBopiotikd poOAo Yo To £100¢ aVTd, OAAL TOPAAAN AL
Kol GAAOL Topdyovtes AapuPdvovior voOyn OTMG 1 TOOTNTO KoL 1| EMAOYY TNG KAAVTEPNG
Aong. Ot cuykpicelg kot o1 IKavomomTikeg epmelpieg Bewpovvtar OtL dNUovpyoHv GTOdOKE
EUTIGTOOLVT] Kot evBappOVOLV TNV TeTOHTNTA TPOG Evay mpoundevtr) . O meEAITNG oL aVIKEL
oe otV TNV Kotnyopio Oev pmaivel omn dwdwkocio vo aAldEel mpounbevty apov
GUVELONTOTOLEL TN YOUUNAY] GYXECN TOOTNTOC-TIUNG EVOG OVTOYMVIOTN.

» Kputikn Eumietosvvn /Agocimon

To &1d0g avt¢ ™¢ epmiotoovvng Paciletor oty evasnoio ¢ TG Kot Tov POAOL
oV SOPpapaTiCel oTNV TEMKN ETAOYN TOL TEAATY. XTNV EMPVANEN TOV LIAPYEL OTEVOVTL
oTIG eTOpEiEG, 6TO POPO TOV TEAATN Yo TNV Oyopd TOL £XEL TPOPEL vaL UV avTamokpiveTal 6TIg
TPOGOOKIEG TOVG 1) VOL UMV €YEL EMAEEEL TNV KOADTEPT OKOVOUIKT EMAOYT|. Ot ayopég povo amd
po gtoupeio (TVEA EUMIGTOGVHV) €YOoVV OowKOVOUKO pioko Kot dgv elvar mpotevopeves. H
avaykn eAEYYOV TILOV KoL 1) GOYKPIOT) EVOAAUKTIKOV AVGEWDV, avTIKOTOTTPILEL TIG apgBoiieg
oV acBEvVETAL O KOTAVOAMTNG £VOVTL TOV ETALPELDV.

AveEdpmmra and TV VYNAN gvaucHncion oTIC TWWES Kol TNV LROWie, 1 KPLTIKY
EUMIGTOCVVY] TOPOLCLALETOL ®C Mt HOPON MOTOTNTAG OTNV Oomoilo emMALYETOL  Hid
GLYKEKPLUEVT ETALPELN Y10 TNV TPy LOTOTTOIN O™ TV ayopdv. H Tyun Bempeitar w¢ 10 amdivto
KPUTPL0 Y10 TIS AMOPAGELS 0lyOPAS Kot moTOTNTaS. ATotehet Evav Tpdmo i TV eE0tkovounon
YPNUATOV Kot LEIMOT) TOV OIKOVOUIKOV PIGKOL OV JEMEL L0l OTOPOCT) OYOPAS.



» Eumotoovvn cov moryviot

Avtd 1o €ldog TG eumotoovvng Pociletor 6TO0 Vo LIAPYEL TAVIO KEPOOG,
e€otkovounon ypnuatov Kot vo omokopilovtat didpopo o@EAN otV KabnuepvotnTo LEGH
EMAOYNG CMOTAOV KOTAVOAMTIKOV amoedce®mv. H eumotoocivn Kot 1 GUUUETOYN| OF
npoypaupato mototrog (loyalty programs) moapovcialovtor ®g tpdmot Yo v emitevén
YPNUOTIKOV 0PEA®V Kot ALV avtopolpdv. Osmpodvtar onuoviikd,  edwd otav
TPOYLLOTOTOLOVVTAL LEYAAES AYOPEC T TOAAES OlYOPEG GE LUIKPO XPOVIKO d1AGTn L.

»  Kinpovouikn eumetoouvn

H xinpovopkn epumotoocvvn Paciletal TNy vOoTaAYio, GTNV EUMTIGTOGHVN TOV ETIAOYOV TOV
EKovoy ayammueéve TpocOma amd TO GTEVO OKOYEVEWKO TePBAALOV, OV emNpLacay Tig
KatavoloTikée ovvnbeiec. H gumotooctvn avtn Pacileton og eumepieg mov Probnkov kotd
NV Tod KN NAKiaL.

» Eumetocsvvn povtivag

To &ldog awtog NG eumicTocvvNg Paciletar GTNV OIKEWOTNTO, EVKOAIN KOl OGPAAELN
mov umopel vo ocBdaveTol 0 KOTOVOA®TAG He o ovykekpuévn etopeio. H emloyn
OVYKEKPILEVOV KATOCTNUATOV AGY® TG OIKEWOTNTAG TOV aucBAveTOL Kol 1 acpdAElo OTL Oa
wpounbevtel T €10m mov ypewdleral, yvopilovtag mov Ba ta Pper ywpic va ypedleton vo
damavnoet e€tpd ypovo Tov divel T {nTovUEVT] AGPAAELOL.

‘Epevveg €povv deiéel 011 n emiokeyn &vOg OKEIOL KOTOOTAUOTOS OMOTEAEL TO
euyaplot ko emBount epmepia . H EAdenyn tpoomdabetoc ot dtadikacio Ayng amopiceEmy
KO 1] CUVOAIKN EUTEPIO yOPpdV LITOYPOUMILOVY TA OQEAT TNG S1UTHPNONG TG POVTIVOG Ko
G MGTOTNTOC.

» Avaykootikn Epmiotootvn

H oavoaykaotikn eumiotoovvn Pacileton oty 16Yvp1| OEGUEVOT KOl VTOYPEWCT TOV
pmopel va £xel 0 KATAvaA®TNG Le pia etopeio. Avto to €idog motdtnTag propet va potdlet pe
L0 AOAVTY), OTOKAEIGTIKY] KOl OEGUEVTIKT] GYECT OV EAEYYEL TIC EMAOYEG KOATOVOAMTN. €
avtd 10 €100G G VIAPYEL TVPAY EUTIGTOGUVY GE Lo €TopEin ymPig vo emdidkel €gVpeoT
EVOALOKTIKOV AVGEDV 1 KAADTEPWV TPOGPOPDV.

» Eumotoovvn faong tavtomoinong

H motémra mov Baciletar oty tawtomoinon Paciletar o £Evvoleg TG GLVEVAOGTG, KOt
GTNV OVAYKT TOL avhKew o€ po Kowvotnta: To va givol kdmolog moetdg givol Evag TpoOTos va
vioBet kot va ekepdlet moog etvar kKot mov aviketl. To cuvaicOnuo g cuvTpoEKOTNTOS KOTE
TNV EMIGKEYN OE 0L O1KELN ETAPETD KOl 1 TOVTION TOVG UE BALOVG TEAATEG TOV EUMIGTEVOVTOL
v 010 eTopeio KOAOTTEL TOV TEAATN AVTOV TOV E100VG.



» Ideoloyum epmioTocvn

H 18eoloyun gumictocivn givar faciopévn oe Evvoleg Tov va givotl KATol0g KOWVOVIKA
evepyog Kat vo Kot EmMPealet Tig KaTovolmTiKéS amoedcels. H motdmra exnpocwneitol mg
TPOTOG £KPpacmg Tov NOkadv alldv Kot Tov ToMTIKOV amoyewv. H 1dgoloyikn miotdotta
ONovpyeiton KAVOVTOG EGKEUUEVES ETIAOYEG KLl KAVOVTOG TEPICGOTEPA OO O, TL AVAUEVETOL
amo Evav TEAATN GTOV TAPUSOCIUKO POLO OYyOPAC.

Kotd v tpéyovoa dekaetio, TO LeyaADTEPO EVOOPEPOV OTN dLYEIPIOT TEAATDV TOV
N ToTOHTNTO TOVG OTIS EnmVLpies. "Exyouv dwatvmmOel apketol opiopol yio v mototTTa TV
TEAATAOV, E0TIALOVTOG OTIS CLUTEPLPOPES, TO KivnTpa Ko TNV o&iol TOV TPOKVTTEL.

Meléteg moOv  avOQEPOVTIOL GTNV  1KOVOTOINGN TOL TMEAGTN KoL TN HETEMELTA
oLUTEPLPOPA TOL £detéavy Ta kdtwOt, Zairi (2000):

» 'Evag mMpag avomomuévog meddtng emnpealetl Oetikd oe 2,6 Qopég mEPIGGOTEP®OV
€000V amd &vav mePimov avomompuévo meAdtn kol 17 @opég meplocOTEPO amMd Evav
ePimov dLGUPESTNUEVO TEAATT.

» 'Evag mipoc ducapectnuévoc mehdtng ennpedlel Oetikd og peimon €06dmv 1,8 @opég
0€ OYE0T LLE TN GLVEICQOPE VOGS TANP®G TKAVOTOUEVOL TEAATT).

To va amoktnBei évag véog mehdtng eivon 25 @opéc mo axpPd amd T dlatnpnon evog
vrdpyovtog. H (nuud mov Ba empépetl €vag dvoopesTNUEVOG TEAATNG OTNV En@VLUia EXEl
TOALATTAO OVTIKTUTO, TOVEL TIC AYOPEG TOV, EKONADVEL TAPATOVA TPOS TNV ETAPEIN Kol d10d10€L
TNV 0PVNTIKT EIKOVO GTO QIAIKO/KOIVOVIKO TOLG TEPPAAAOV 1] VTOBAALEL APVNTIKA TYOAL0 GTOL
KOWOVIKG PEca emnpealovtog £T61 LEAAOVTIKOVE TOOVOVG TEAVTEG,.



3.2 O avtiktvmog G epmepiog ntehatdv (CX) otnv morotnTa TS 6Yéong (Relationship

Quality (RQ)

H moidtmrta g oxéong apopd Tig amdyelg 0yt LOVO Yo Ta TPOIOVTO 1) VINPECIES HIOG
eTOPElOG AL KO TOPOUOL®Y KOl CUUTANPOUATIKOV VINpeciav. 1o B2B mepifdiiov ot
TEAATEG OIVOUV  EUPOOT| OTIC TPOUKTIKEG TV ETAPEUDY TOV EMKEVTIPMOVOVTOL GTNV KOTOVONGN

™ aglog yprong.

H axoadnpaixn mpocoyn eotidlel 6tov av Kot tmg 1 epmelpio mov Puovel o meAATNG
umopet va vrepPel v amAn eEvanpéton. H eunepio tov medldtn, Bewpeiton og n avtidinym
oV dMpIoVPYEITOL HEG® TOV KAOE oNuEiov ETOPNG KATA TNV CAANAETIOPAOT) TTOV EYEL UE TNV
etarpeio, Swinyard (1993). AAlot peretntég vrootnpiCovv OtL 1 eumepion EEKVAEL TPV TNV
EMOPT Le TNV €Tonpeia kot cuveyiLeTon 1) OAOKANPAOVETOL LETE TNV ETAPT KAl OAOKANPWON TG
ayopdc. O meddng pmopel va aviinefel avty v afle o€ 0omOOOMTOTE GTAOL0

OAANAETIOpaOTG LE TN ETOPELD, AKOUO KO GE OMHELR 1] OTASIL TTOV OV EAEYYOVTOL QO TNV
iowa, Verhoef et al. (2009).

O polog ¢ etapeiog etvar va Tpooeépetl pa Tpotacn aéiag amd To vo TPocPEPEL
amAd pa aéio, 1 oroio TPOKVTTEL Ad TV XPNON TOV TPOIOVIWV KOl DITNPECLDV.

Q¢ eumepla mehat®V OpileETOL 1| E0MTEPIKT] KOL VTOKEWEVIKT OVTIUETOMION OF
OTOONTOTE AUEST) 1 EUUECT] ETOPN UE TNV €TOPEID OUUEGOV TOV OUPOPETIKOV CNUEI®V
enapns. Ilpwv v ayopd M v yxpnomn ¢ vanpeciog, avtny 1 dueon 1 EUUESN TP
ocvumepAauPavel Thv eumelpio TG enKovmviog Tov pdpketvyk, Brakus et al. (2009), koabog
Kol TIG epmelpiec mov AapPaverl péow tov word of mouth. Q¢ Gueon emaen propet va ivor n
EMIOCKEYT) OTO PLGIKO KOTAGTNLO, EVD 1 EULECT ETOPT| OPOPE TNV KATAVAAWDGT] TOL TPOIOVTOG
N ™ XPNON NG LANPECING KOl 1) TEAIKN EKTIUNOT TOL TEAATN €AV OVTOTOKPIVETOL OTIG
TPOGOOKIES TOV.

O Kowd¢ 0pIoUOG TNG TOLOTNTAG EVOG TPOTOVTOC N LG VIINPESTAG MG OVTIANTTH Kpion
YL TNV OPIGTELR 1] TNV LITEPOYN TOV, £XEL TPOKAAEGEL GLLTNOT CYETIKA LLE TO MG O1 TEAATEG
Aappavoouv avtiv Vv anodgoon. H embount nelateiokn eumepio ko 1 a&loAdynon tov
TEAATOV omd TNV Tpaypatikn epmepio eEaptaton and avtd. Anoteet t {nroduevn a&ia mov
TPoKVTTEL O TN O€GELON e ToV TpounBevty| 1 onoia etvon N aio yprone.

O Woodruft (1997) opilet v a&io xpnong og Ae1tovpykd Kot NdoviKO amoTéAEGUA, O
OKOTMOG 1 0 GTOYOG EMTLYYAVETAL PECH TNG YPNONG TOL TPOidvtog N ¢ vanpeciog. H
a&loldynon g a&lag ypnong oev e€aptatar Povo amd 1o mpoidv oAAE cuumepthapPdvel Kot
GAAeC TTUYEG TNG TTEATEWKNG EUTEpiag Ommc 1 aAAnAemidpaon peta&y opdTipwy . O meAdtng
pmopel va £xel o o gvpeia dmoyn g epmelpiog Kot e&optdror and v epapyio Tov £xel
Béoet 0 1010¢ 6TOVG GTOYOVS TOV Kol UTOPEL VO GUVOEGEL TV TTOWOTNTA gUmEpiog pe v aéio
xpmnone.

210 B2B mepifdAiov 1 €pguva mov €xet Yivel otV moW0TNTO TNG GYEONG EMEKTEIVETOL
népav ¢ amin emang, Palmatier et al. (2008). H mowdtta oyéong amottel cuvepyatikn
duiBeom, S10PAVELD KOl EVTOTIKY ETAPT G€ OAOL TOL GTAALO TTOL TPOTYOUVTAL 1] AkOAOVBOVV TNV
ayopd.



Avto exTipdTon omd tov mEAATN Kot emnpedlel BETIKA GTNV EUMIGTOCLVY KOl OTN
dnuovpyio cuvaisOnpatik®v decuav . Ot Bopnyoavikoi teAdteg pmopovv va avtiinefovv ta
0QEAN TG oYéomg amd TV eEeMyuévn Kovotopio Tov tpoundevtdv tovg, Walter et al. (2003).



Kegararo 4: IIetotnta (Loyalty)
4.1: Ov dwotaosis g mototntog (Loyalty Dimensions)

e éva omd ta To Kotallopéve TAAIGIo TIGTOTNTOC TOV £Y0VV OMUOGIEVTEL Eival TOL
kabnynty Dr. Oliver (1999) oto Journal of Marketing. Q¢ motdmTa, GOUEOVE HE TOV
kaOnynt, opiletar n 16xVPN TOV SEGUEVOT Y10, LEAAOVTIKES ETOVUYOPES EVOC EMAEYUEVOL
TPOTOVTOG N LN PESiaG amd TV 1010 ET®VLLLaL.

[ToAroi epguvntég, vTooTNPilovV OTL TPEMEL VAL VITAPYEL Lo SVVATY OECUEVOT) GYEGNC LE
Lo ETOVLLia, MOTE va VIdpyel 1 Tpaypotikn motoétta, (Jacoby, Chestnut kou Fisher, 1978;
Reichheld 1996), n onoia ekppdleton pe otabepés Oeticég TEMOIONGEIS Kol EVVOIKEG OTAGELG
poc avt. H ddvaun mov amoppéel amd avtéc TS OTACE Umopel va mpoPAéyel v
emavampoOeon ayopds Kot TG VITOSTAPIENG TNG.

Cognitive
Attitudinal| Loyalty

Loyéhy | Affective
Loyalty

| Conative

Behavioral Loyalty ;

Loyalty Action
Loyalty

Yympo 5. Mopoég Ivetétnrog (Loyalty)

https://medium.com/swlh/loyalty-is-like-an-onion-8113fde3d264

Ta téoogpa eninedo MGTOTNTOS LTOPOVV VO, YOPLGTOVY GE dVO0 OUADES TV dVO:

» Ta 600 mpmta emineda, 1 yvootiky (cognitive) mototra, Oliver (1999), eotidlet oto
poidv kot Pacileton 6TIg TANPOPOPIEG TOV TPOIOVTOG TPOG TOV KATAVOAMTH. Evd N
YVOOTIKY ToTOTNTA 0POopa T okéyn, 1 cvvaisOnuatikn (affective) mototnta apopd
10 cuvaicOnua kot propel vo Kopoiveror cOLPOVE PE TNV OUKOUOVGT TV BETIKOV
cuvasnuatov. 10 KaTOTEP® oNuElo pmopel va agopd (o tkovomroinon 1 andiovon)
eva avtifeta To VYNAOTEPO Va ival GLVOLGOMUATIKA POPTIGUEVO KOl VO EKTPOCOTET
éva BaBitepo eminedo cuvaGONUOTIKNG EMPPONG GTOV TEAATY. AVTEG O1 OVO HOPPEG
motoTNToS  avtikotontpifouv avtd mov Eival KOWMG YVOOTO ©G MoTOTNHTO
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https://medium.com/swlh/loyalty-is-like-an-onion-8113fde3d264

ovumepipopdg (attitudinal loyalty). Agopd 10 mwg aoBdvoviar kol ckémtovtal ot
TEAATEG Y10 LU0l ETOVLLLOL.

» To dlha dvo enineda, N cvoTnratikn (Conative) moetdtnTo Kot 1 TeTtdTTe 6T Opdon
(action), cvyva ovoudlovror and kool ¢ cvumepipopikn mototnta (behavioral
loyalty). Avagépovtar otig evépyeleg mov Oa TpoPfovv TPOyUATIKG Ol TEAATEG LE Lol
EMOVLUIO Kot OEmOVTOS amd TOV KIVOLUVOo vo. Uy Umopovv va mpoPAéyovv
peldovtiky copmepipopd tov Dick ko Kunal, (1994) . ®@cwpodvton moAvS1A6TOTES
évvoleg mov omaptilovtor omd  SPOPETIKEG CULUTEPIPOPIKES 1 WYLYOAOYIKES
00 TACELS.

AXot gpevvnrég Omwc ot Chaudhuri ko Holbrook (2001), emikevtpdvoviot 6€ 600 S100TACEL
TIOTOTNTOG:

> Xoumepipopikn mototnto (Behavioral Loyalty)

H Zvumepipopikn motomra  avaeépetor oty tpobupio Tov TEAdT Voo cuveyioel Tig
EMOPES TOL pe po emovopion oto aueco uéAhov. E&etdleton 10 evogyOpuevo v o mehdTng
OKOTEVEL VOL GUVEYICEL TIC ALYOPES TOV LLE TI CLYKEKPUYEVT] EXOVLUIN 1] VITAPYEL TO EVOEYOUEVO
va emAéEet kAt GAAo. H pope1 avtf g moTtotNTag 06V GUVETAYETOL TNV OAOKANPOTIKN
OEGLEVOT) TOL TEATN TPOG TNV EXWVVLLI, 0ALL EKPPELeL TN OOV TGTOTNTO TOL GTO AUEGO
péALov. Mmopet  va emmpedleton Kot omd GAAOVG eEMTEPIKOVE  TOPAYOVTEG OTWG AALEG
EVOAMOKTIKES TPOTACELS, VYNAO KOGTOG AAAOYNG TPOUNOeLT 1} VO amoteitan ToAD Ypovog Yo
TNV 0AAOYT QLT 1 KO OT0 E0OTEPIKOVS TOPAYOVTES OTMOC 1 YUYOAOYIKY d1dbeon Tpog TV
ToToTNTO I EAAELYM d1a0eong Yo aAAoy.

» Iototnto otdong (Attitudinal Loyalty)

270 aVTAYOVIOTIKO EMEPNUOTIKO TEPPAALOV, TO KOGTOG aAlayNG omd Evav Tpounbevn oe
GAAOV Kot E10TKOTEPOL OTOV VTTAPYEL TANODPO AVTAYOVIGTOV, etvar xapunAo. Ot meAdteg Exovv
™ dVVaATOTNTO VO GLYKPIVOUV TIUES KO TPOGPOPES LLE LEYAADTEPT TAYXVTNTO KOl OLLPAVELQL,
Grewal et al., (2009), yio o Ady0 aVTO 1 TGTOTNTA TOV TEAATOV &ivar akOa To SVGKOAN Vo,
emrevyOet .

H avantuén g motoémrog tov telatov, Beopndnke og po eEeMkTikn  dodikacio
mov EeKVA e AOYIKOVS, YVOOTIKOVS AOYOUS (Yvootikny motdtnre) Kot eEeMoceTal og
cLuvoGONUOTIKY] TPOGKOAANGT (CLVAUGONUOTIKY TOTOTNTO) KOl TEAOC GE  GUUTEPLPOPIKN
TIGTOTNTO KOl OPAGT. ZTO TEMKO GTAd10, 0 TEAdTNG etvan TpOOL OGS Vo eTavardPeL ayopég amd
™V en@VLLio, Topd TG EVOALAKTIKEG ADGELS TOV UTOPEL VO GUVOAVTIOEL 1] TIG OVTAYOVICTIKES
TPOSPOPES TOL Ba pumopovoay evogyopéEVMG vo oALaEovy T cvumepipopd tov, Oliver (1999).

[ToArol epevvnTéc €xovv mpoteivel, 0Tt | moTdHTNTO £fvol GLYKEKPLUEVT), KOBMG etvat
TPOCMOTIKY, KOl E£APTATOL EMTAEOV OO YOPOUKTNPLOTIKA TNG ayopdis Kot TG Propnyaviog mov
avnkel. H motomta pmopel vo OsmpnBel og xown sunepia, petald tov melotdv pe GAAOVG
TEAATEG OE 0L KOWVOTNTO 1) TPOCMTIKY GYECT) TOL TEANTN LLE TNV EMMOVUUIL.



O épevveg €xovv deilet, 6TL 0 pLOUOG aVATTLENG LG ETOPEING EYEL CLGYETION LE TO
TOGOOCTO TV TEAATAOV TNG TOV AEITOVPYOLV MG TPOoM®ONTES/ d1apnoTég TS, Edikdtepa 6Tovg
neAdTEG OV tvar TOAD TOAVOV VoL GUGTHGOLY TNV €Taupeia 6e Eva EIAO 1] GLVASEAPO PECH
tov wom (word of mouth). A&ilel va onueiwdei 6t To péyebog TV etaipeldv dev emnpedlet
Toug Tpowbntég ™. Me 1o gpyoreion mov Swbétovv ot etoupeieg (e-mail,  didpopa
TPOYPAppaTo emeCepyaciag 0S0UEVMV) OV TN SLVOTOTNTA VO PEATIOCOVY TNV TOOTHTO
TOPOYNG VINPECIDOV TPOG TOVS TEAATESG TOVS. T1¢ KaB1oTOUV IKOVES VOl £Y0VV OMOTEAECULATO GE
TPAYLATIKO ¥pdVOo Kot va To Katevfivouy avdioya oto vtevfuva TunqoT.

H mpoBupia tov merdtn va datnpnoel TNV 0QOoGimoT] Kot EUTIGTOGVVI TOV TPOS TNV
eToupeio kaBdg Ko va petotpomnet o evepyd mpowbntn g e€aptdTon Kon amd v tpodupia,
EVYEVELD, OVTILETOMION TOV VIOAANA®V  eToupeiog, YEYOVOS TO Omoio HE TN CEPA TOL
ocvuParler ot Ompovpyiag e eumelpio TV TEAUTAOV.

[Ma v motdtTo cvumepLpopds Bempeitar N TPodiabeomn Tov VILAPYEL TPOG TNV EM®VL N
7OV TPOKVTTEL ad po yoyoroyikn dwadikooia, (Jacoby, Chestnut kou Fisher ,1978;Rundle o
Thiele 2005). H motdémra awtod tov €idovg ivor mo moADTAOKN Kot ek@pdlel tov Padud
déoevong Tov et Tpog v enwvupio. H 0éopevon avt petappaletol omd v mpotipnon
TOV KOl TO GTOUO G GTOWA O1000MG TOV.



Kegpaiaro 5: Epgovnrikég Yno0éoerg -Avaivon Yno0éoemv

5.1. Epnapio Enovopiag, Ikavomoinon [lehdtn kot Epmortootvn [erhdtn

Youpwvo pe tovg Brakus, Schmitt xou Zarantonello (2009), n eumepio exmvopiog
aroptiletal and TE606EPLS SUOTACELS, TN GLVOLIGONUATIKY, J1VONTIKY, GUUTEPIPOPIKT KO
aoOnprok.

[Ma ™ onpovpyia ¢ emBountg ocOnnplokng eumepiog enwvopiog Oo mpénet va
EMIKEVIPAOVETOL GTNV EUTAOKT, EKTOIOEVOT KO TEPALTEP® OVATTVEN TV epyalouévav, (Berry,
Carbone xou Haeckel 2002; Gronroos kou Ravald 2011). Ou epyalopevol g enmvopiog pe
K60 TPOSOMTIKY AAANAETIOPOOT e TOVG TEAATEG GUUPAAOVY GTNV TEPUTEP® OVATTTVEN TNG

N TNV KOTaoTpoen Tngs.

AToTtELOVV TO KEVIPIKO GTOLYELD 6TO TEPIPAAAOV TV vnpeciov, Balmer, Liao kot Wang
(2010) kou m mopoyn ovatepng sumepiog e€aptiétal Gueca omd To av ot gpyalduevol
ToTEVOVY, akolovBovv kat epapudlovv Tig a&iec tng emmwvouiag, Iglesias, Singh ko Batista-
Foguet (2011). ®a mpémel va dakatéyovior omd vyniod eminedo evovvaicbnong vyio vo
UTOPOVV VO KOTOAGBOVY TIG OVAUEVOUEVES TPOGOOKIEG TOV TEAATY KOl VO OVTOTOKPIVOVTOL
GUECH KO OTOTEAEGUATIKG OTO EPMTNUOTO Kol To OEA® TOLG 0OMNYDVTAG TOVG £TGL GTNV
Kovomoinomn yo Tig mopeydueveg vanpeoieg, (Davis, Dunn 2002; Homburg, Wieseke, a1
Bornemann 2009).

Y10 B2B mep1fairov, mapéyovtor epumelpikd otoryeio yio T OeTIKN emppon e epmelpiog
TOV TEAUTAOV GTNV OVOYVEOPICUOTNTO TNG EMOVLUIOG, TNV OVTIANATY] TOOTNTO KOl TNV
wavomoinor. Mg Bdon ta Tapoandve:

H1. H gpnspio erovopiag (brand experience) emxnpedaler 0eTikd v 1KAvVOTOiNGn TOV
nehdtn (customer satisfaction)

H gunepio tg enwvopiog, Brakus, Schmitt ka1 Zarantonello (2009),0p0pd T1¢ €0MTEPIKES ,
VIOKEEVIKES OVAYKEG TOL TTEAATN TOL £YOVV GYEON LE TO cvvaicOnua, Tig austnoelg Kot ™
YVOOT KoOMG Kol TIG OVTIOPAGELS TOV GE gpebiopata mov d€xETAL amd TNV EM®VLLIN Kot
ATOTELOVV HEPOG TNG EMIKOVMVIOKNG TOAMTIKNG TG, Brakus, Schmitt kou Zhang, (2008).

H gpmotocvvn oty enmvopio apopd v tpobupio Tov Katovalot va Paciotel oty
enwvopio 6Tt Ba exkTAnpmoel 1 vrooyéoels g, (Chaudhuri kou Holbrook, 2001; Schau et al.,
2009). Avto @aivetor mo éviova otav LEapEel o Kotdotaon ofefaidotntog N mbovo
npoPAnuatoc. O podrog tng epmioTochvng givar vo peudoetl v afefoatdtnTa mov pmopel va
atoBavhov o1 meldTeg Kat va TOvG Kavet va oicbaviodv aceoinc pe v enmvopia, Chiu,
Huang, ka1 Yen, (2010).

H gpmotocivn g emwvopiog sivor «n mpobupio Tov pécov katavolmt vo aciotel oty
KovOTNTa TNG LAPKOG Vo EKTEAEGEL T dINAUEVT Asttovpyia Tng» . AvTh 1 évvola gtvon mo
ELLPAVIG O KATAGTACELS AEPodTNTOG, ACLUUETPING TANPOPOPLOV Kol GOBOL OTOPTOVVIGLOV.



Emopévag, o poAog tng EUMIGTOGHVIG ival Vo LEMGEL TV aEPotdOTNTA KOt TNV OCLUUETPiL
TANPOPOPLOV KOl VO KAVEL TOVS TEAATEG VL asOAvVOVTOL AVETA LLE TO EUTOPIKO GTILOL TOVG .

And v PProypoeio emonpaivetor 0Tt O0TaV  LEAPYOLV  ETAVOAAUPAVOUEVEG
TETUYNUEVEG AAANAETOPAGCELG LE Lol EUTEPio Em®VVUiNG Eival 0 BactKOC TAPAYOVTAG V1oL TV
owodounon eumotoovvng, (Wang «ar Emurian  2005;Schau et al.,2009). O
emoavolapPoavopeveg oAnAiemidpdoelc pe po epmelpion etovopiog eivor to KAWLl yoo v
owodouUNon eUMGTOoVVNG. T€AOg 10 avENUEVO €mimedo OAANAETIOPACEDV HETOED TMV
TEANTOV Kol NG em®vupiog amotedel mpaktikn onpovpyiag afloag mov TOvg KAVEL Vo
EUTIGTEVLOVTOL KOL VO 0YOTTOVV 0L LLAPKOL.

Ao to mopondve pmopel vo vrotedel Ot

H2. H gpnepio erovopiag (brand experience) exnpealer Oetikd v epmotocv (trust)

5.2. Epneipio Yanpeowov [lapoéyov, Ikavoroinon Iehatn ko Epmotocvvn Ilehatn

Ot Parasuraman, Zeithaml ko Berry (1996) avagépovv 6t 1 motdtnta e vanpeociag ival
N 01POPd LETAED TOV TPOGOOKUDY TV TEAUTOV KOl TNG AVTIANTTNG 0mdGO0oNG OIS LI PECTOG.
Me Bdon avt v évvola, ot Parasuraman et al. (1988) avéntuEav to poviého SERVQUAL
(ovumeptropPavopévov  mévte dwotdoewy, OMAadn amTy, ovTomOkplorn, oElomoTia,
dlodAion Kot evevvaicOnon) yia tn HETpNoN TG TOWOTNTAG VINPECIDV.

H moidmta tov vanpesudv mov mopéyovtal Kot 1 eunelpio eEummpétnong £xel Aapet v
TPOGOYN TOCO TV EMUYYEALATIOV OGO KoL TWV EPELVTTMOV AOY® TOL AVTIKTLTTOL TOV £YEL GTNV
KOVOTOiNo™ Tov TEAUTN , OTNV TOTOTNTA TOV OTNV OETIKN amd GTOUO 6 GTOUA, Kot TEAOG
TNV KEPOOPOPIaL.

H oyéon peta&d mg motdttog TV vInpesidv ELINPETNONG KoL TNG VTIAAUPOVOUEVIC
a&lag amd Tov meAdTN amd Epevveg Exel avel OTL 1 eumelpio eELANPETNONG KOt 1] TOLOTNTA TOV
vINpecLOV ennpedletl Betikd v avtiinm) a&ia mTov AapPavel 0 TEALTNG 00NYDVTOS TOV GTNV
KOVOTOINGT) KOl KAT® ENEKTOCT GTNV EUNIGTOGVVT TPOG TNV EXOVULLIA.

Yopeova pe tov Gronroos (2011) mov e€nyel Ty ToOTHTA THG VANPEGING WG ATOTELEGLAL
™G aEloAdYNONG TOL TEAUTN OV GLYKPIVEL TO TPOGOOKADUEVO Ue TNV eumelpio eEummpétnong
nov Piwce og OAa Ta onpeio aAANAETIOpaoNg pe TV EnOVLUia. Apa:

H3. H gpnepio eEuvmnpétnong (service experience) exnpealel Oetikd Tnv ikavomoinon tov
nehatn (customer satisfaction)

H epnepio eEummpétnong opiletor and t1g aAAAETOPAGELS TOV TEAATY LLE TNV ET®VLLLIO
Kot 1 ToTnTo TG amd TN 6MOoTH amddocn avt®v. Ot TeAdTeg 10 AVTILETOTIGOLY
dvokoria otV a&loAdynon aiov ayabov, Onme eivatl 1 EUMTIGTOGVUVN Kot £T61 amodidoovv

W0wTEPN TPOGOYY GTO VAIKA YOPOKTNPIOTIKA TOL UTOPOoLV Vo T a&loA0YGoVV KOADTEPQ,
Shostack (1977).



Yrdpyel n YVOOTIKY EUTIGTOGVVT] TOVL APOPA TNV TPOBLLia TV TEAATMV VO LTOPOVHV VL
Baciotovv oty olomotio Kot T KavotnTeg ™ enmvoupiag, Moorman , Zaltman kot
Deshpande (1992). ITpoépyetor amd TIG EUMELPIES TOV EMTPENOVY GE KATOIOV VO, TPOYMPNOEL
o€ TPOPAEYELS , LLE KATOLO EMIMEDO EUTIGTOGVVIG, GYETIKA [LE TNV TOAVOTNTO VO, AVTATOKPOET
OTIS VIOYPEDGELS TOVv. Evd 1 cuvausOnuatikn eumotosivn , a@opd TV EUTIGTOGVVY] TOV
Baociletar o cuvalsHpaTa TOV dNUOVPYOVVTOL OO EUTELPIEG TOV TAPEYOLY PPOVTION Kot
yopoktnpilovrol amd To aicOnuo TS ac@AArElS Kot TG SOVOUNG TS GYEoNG.

Ocwpeiton BEPato 611 N enwvopia ival veevBovvn Yo TV GOOTN OTAS00T TNG LANPECING
KOl KOTEXEL TOV EAEYYO TNG TOWOTNTAG TG €N PETNONG , €lvar Aomdv mBavd 6TL 1 amdooom
TV Pacikov Tapapétpov e o amodobovv ce avtnv, yeyovog mov Ba emnpedcel v
eumotoovvn, Parasuraman et al., (1985). Apa:

H4. H gpnepio eurnpétnong (service experience) emnpedalel OeTika TNV gumoeTocvvn
(trust)

5.3. Epneipio petd v lloAnon, Ikavoroinon lerldtn ko Epmoetocovn elatn

O koatavol®mtéc mov Prdvovy Evav LYNAS ENITESO 1KAVOTOINGONG £XOVV TNV TAGT KO TTLO
woyvpn Tpdeomn va TpoPolv ce emavaLAUPAVOUEVES OYOPES KOL VO GLGTICOLV TNV EMMVLLIN
Kot oto mepBaiiov tovg, Zeithaml, Berry kon Parasuraman (1996). Me diha Adyia, Otav M
KOVOTOINOT) T®V TEAATMV EVIGYVETAL, 1] ETOVOYOPA UITOPEL VO EIVOL TTLO GLYVT).

[Ip6Beon emavayopds eivor 1 dwdkocio kotd tnv omoio €va drtopo mpoPaivel og
emavoAapPavOpEVES ayopéc amd TV 10w enwvupia kot Bacileton oe TPONYoOUEVEG EUTEIPIES
7oV £xel PLUOGEL TOV TOV £YOVV IKOVOTOU|OEL.

H cwot gunelpio mov B AdPer o meAdTNG Ko HETA TNV ayopd UE TNV KATAVAA®GON N
YPNoomoinon Tov TPoidvtog N TG vanpeciog, umopel vo mpokaiéoel Oetikn mpobeon
amévavtt otV enovopia. O TeAdng oodavetal OTL UIopel va. TNV EUTICTEVTEL TV Em®VLiN
ka6t 6e KABe aAnAenidpacn mov giye pali g Tov mapeiye 11 amapaitnTeg TANPOPOPieg
Kot vrootPEn. Ta mopamdve odnyovv oty vTdbeot OTL:

H5. H gprepio peta v mdAnen (post purchase experience) exnpedler OeTika v
IKavomoinon tov tehdtn (customer satisfaction)

Topeova pe drdpopoug epevvntég Reichheld, (2003), n vymAn modtta TV VANPECIHV
OV TPOGPEPEL P Tapeior 00MyoHV 6€ LYNAG EMTEIQ IKAVOTOINGNG TOV TEAUTAOV, TOV LE TN
OEPA TOVG EYOVV MG ATOTEAEGLOL TN ONUOVPYIN TGTOV KATOVIADTOV.

[Mopdro mov otr miotol meldteg civor ca®g wavomomuévol amd v etoipeio, 1
wovormoinon &ivar  €vog oNUOVTIKOG TPOdyyeAog NG KatavoA®TIKNG motdétnroc. H
KOTOVOAOTIKY TotdTTa pmopel va eEnynbel péoa and 11 €€ng mapapétpovg: o) v
avTAMUPaVOLEVT) TOLOTNTO TG TPOSOEPOLEVNG VIINPESiag, B) v avTihapufavouevn a&ia, v)
TNV KOVOTONOoT TOV KOTOVOA®T®OV, 0) TNV EUMICTOCLVY] TTOV ONLOLPYEITAL Omd TOLG



KOTOVOAWTEG TTPOG Mo eToupeion kot TEAOG €) TV €kova Kot Tn enun g etapeiog.. Ot
Sirdeshmukh ,Singh a1 Sabol (2002), dwatvadvovy éva Oempntikd HOVTELO GTO OmOi0 M
TIGTOTNTO TOV TEAATOV GTOV TTpounBevty ennpedletan OeTikd omd TV Kavomoinon Hetd v
ayopd Kot oo TNV EUTIGTOGVV).

H6. H gpmepio petd tv moinoen (post purchase experience) emnpealer OeTikd v
EUmOoTOOUVY (trust)

5.4 Ixovomoinon merdtn, Epmoetocvvn Ileldatn, Aéopevon Ilehdtn ko [Mototnra
IMerdTn

H wavomoinon tov meddtn épyeton g tnv a&loAdynon HETA TV KOTOVAA®GN 1 YP1 O TOV
TPOTIOVTOG 1] TNG VINPESING KOl EYEL GYEON UE TNV avTIANTTT a&io, TNV TOWOTNTA TWV LN PECIOV
KOl TIG TPOGOOKIEG TOV TEATN. X€ MO TPOCPATES £pEVVEC LIoaTnpileTan OTL M KAvomoinom
oV eEAATN eivor 10 Pacikd amotédecpa g sumelpiag g emwvopiog, Chahal kou Dutta,
(2015).

O Oliver (1999), vrootpilet 611 N Kavoroinon ) N dvcapiokela Kabopiletar amd v
EVIOTTGN OV £YOLV Ol TEAATES LETA OO oL ayopd. AVTY 1 EVTOT®OT| dNovpYEital amd
Betikn N apvNTIK AGVUEOVID LETOED TMV TPOGOOKIMV TMV TEAUTMOV KOl TOV Tl TPOYUOTIKA
aoBavinkav yo v eumeipio.

Ot Morgan xou Hunt (1994), opiovv tv eumictocvn g v oélomotio Kot v
aKepAOTNTA TOV GALOL €TaipOL Kol apopd OTL amotedel To Pacikd GLVOETIKO Kpiko GTNnV
HETOED TOVG TYEoT).

IMa va amoxtnBel epmiotosvv, Ba mpémel ta dVo PéPN va moTebovy 10 £va To GAAO, OTL
Oa mwpoPaivouv oe evépyeteg mov Ba Exovv BeTiKO OPELOC KO Yol TOVG 000, MGTE O TEANTNG VO
aoBavetan ikavoromuévos. H moidtta tov vanpeciov  mov AouPdvel o meldtng ennpealet
OeTIKd TV EUMIGTOGVVN Kol 1] EUTICTOGVV £XEL OETIKN EMIOPOAOT GTNV 1IKOVOTOINGT TOL.

Ot meldteg mov dtatnpodv pia dSvvoTy oXECN UE TNV ETOVLUIN, N EUTIGTOGVHVI KOl M
O€0EVOT, TEPAV TNG IKOVOTTOINGNS oL VidBovy gtvar To amotédeopa mov pecorafel petald
TOV CTOYEI®V GLUTEPIPOPAS KoL TV LEALOVTIKAOV TTpobBécemv. Apa:

H7. H wavomoinon tov mehdtn (customer satisfaction) exnpedler OeTikd v gpmceTocvivy
(Trust)

H wovomoinon tov meddtn mpoépyetor HETA TNV ayopd Kot T ¥pNon ToL TPoidvTog 1| TG
vnpeciag and v emovopio mov éyet emheydei, Fornell, (1992). Zopewva pe tov Oliver
(1999) apopd ™ cuvalcONUATIKY AVTIOPACT) TOV TEAATMV TPOG THV EXMVVUIC TOL €4V gival
Oetikn emnpedlel BeTikd otV KOvoToinoT, otnv OEGUELON KOl {0MG apyOTEPU KOl GTNV
TGTOTNTO EVO €QV glival apvnTiKy £xel ovTifeTa amoTeEAEGLATAL.



H avantoén 660 10 duvatov peyorhtepng SEGUELONC TOL TEAATN €lval avaykaio yio TNV
EM®VLLLa, Y10 TO AOY0 OTL 01 0QOCIOUEVOL TEAATES Elval AMydTEPO gvAIGHNTOL GTNV T KO GE
wo Thovn aoynun aroddoon g enwvopiog, Hess kot Story (2005).

SOUPOVA LE TOVG EPEVVNTESG LITAPYOVY OVO TOHTOL SECUELONG TOV TEANTN, 1| GLVEYT KoL 1|
ovvatcOnpotikr, (Allen ko Meyer 1990; Fullerton, 2003; Evanschitzky kot Wunderlich,
2006). H cvveyng déopevon tov meldn oviikatontpilel Tnv avaykn tov Teldtn vo dotnpei
po otabepn oxéon pe po emovopio Tov pmopel va wnyalel amd v advvapio e&gbpeong
EVOAMOKTIKNAG ADong 1 v dmopén vyniov kdéetovg aldayng, Evanschitzky kot Wunderlich
(2006).

H ocvvaicOnpotikn 6éopevon amoppéel amd T cuvalsOnUoTiKn avaykn Kot youyoAoyiKn
TPOGKOAANGN TOL TTEAATN GE Lo eEnmvupio Tov £xel emtevydel pe v wavomroinom tov ko’
OAN TN O01dpKELD TOV AYOPASTIKOD TOL TASO100 Kot TIC BeTIKEG OAANAETIOPACELS UE VTNV,
(Allen kon Meyer 1990; Fullerton, 2003). Apa:

HS8. H woavomoinon tov mehdtn (customer satisfaction) exnpealel Oetikd v déopcvon
Tov meLatn (Commitment)

H woavomoinon tov mehdtn omotelel éva Pacikd cvotaTikd Yoo TV avAamTuén g
TIOTOTNTOC TOV TEAGTN Ko Yo ovTO €Yl avadvOel oe mOAAEG Epevveg, o1 omoieg £xovv deiéet
OTL vrdpyel (o woyvpn etk oyxéon aVOUESH OTNV 1KOVOTOINGCT TOVL TEANTN KOl TNV
moTOTNTA.

Yrdpyet 1 cOLP®VT YVOUN TOCO TOV EPELVNTAOV OGO KOl TWV ETOYYEAUATIOV, OTL N
TIOTOTNTO KOL 1 IKOVOTOINGT TOV TEAATAOV £ivol oTeVE cuvoedepéveg peta&d Tovs. [lapott ot
710 ToTO1 TEAGTES EIVaL KO O1 7O TKAVOTTOIEVOL TEAATEG, ALTO 0€ CNUOIVEL OTL M IKOVOTTOINGN
umopel vo petagpactel avtopata kot oe motoétnTa. Poaivetor OTL LIAPYEL UK EUTEIPIKN
amddelEn OtL 1 Kavomoinon Tov mEAATN €ivol Eva amd TO TPOTOPYIKG POCIKA GTAON TG
TEAUTELOKNG TOTOTNTOC, TOPATL OEV EIVAL TO LOVOSIKO.

H9. H wavomoinon tov mehatn (customer satisfaction) emnpedler Oetika v motoTnTO
(loyalty)

Epeguvntéc mov €xovv emkevipmBel o010 OYECLOKO HAPKETVYK ava@épovv OTL 1
EUMIOTOCVVT €lval €vag omapaitnTtog mopdyovios Tave Gty omoio. UTopodv va XTIGTOOV
nokporpdbeopeg oyéoelg, (Berry, Carbone kot Haeckel 2002; Gronroos, Ravald 2011), mov 6o
00N YNGOLV GTN| OEGEVGT TOL TEAATY GTNV ENWVLIQL.

H eumotosvvn mpog v enovopio opiletor o¢ v avtilnmt) oéomotio g, ™V
evepyeoia, Doney, Cannon (1997), v mpobopia, Morgan, Hunt (1994), kot v mpodbeon
amodoyNg mBavedV actoyudv pe Pacn Tic Oetikég mpoodokieg yia Tig mpobéoeg M
ocvumepwpopd g, Rousseau et al.,(1998). Ztov Pabud otov omoio vmdpyovv Oeticég
TPOCOOKIES Y10 TOL KIVITPOL TG, OE KATOGTAGELS TOV GLVETAYOVTOL THAVE Kivouvo.

Ot gpeuvntég mov €xovv emKeVIpmBEl GTNV £PELVO TOV HOKPOXPOVIOV TEAUTELNKOV
oY£GEMV OV 00MYOUV GE EMOVOAAUPAVOUEVES OyOpPES, 1GYXVPISTNKOY OTL 1 EUTICTOCLVN



amotelel éva amd TOLG MO POCIKOVE TAPAYOVTEG Yol TN STNPNON NG OEGUELONG TOV
nehotov, Doney, Cannon (1997). Ot mteplocOTepeg LEAETEC EYOVV LETPHGEL TNV EUTIGTOGVVT
®¢ povodidototn évvoun, (Morgan kot Hunt, 1994; Garbarino kot Johnson, 1999), eved diieg
poteivouy Ot Bo fTay TPOTATEPO VO AVTILETOTIOTEL G ToAvdLdoTotn, (Doney, Cannon
1997; Sirdeshmukh, Singh kot Sabol, 2002). Xto B2B mepipdirov vroompiletar otL n
EUMIOTOOVVT] EMNPEAlEL OETIKA TNV SEGELON TOV TEAATMV.

H10. H gpmoetocvvn (trust) exnpealel Oetikd v déopevon (commitment)

Mo erovopio propet va BempnBet emiruynpévn otav £xel TV IKAVOTNTO VO IKOVOTTO|GEL
TOVG SVVNTIKOVG TNG TEAATESG KOl LE TIG KOTAAANAEG EVEPYELES VO TOVG HETOTPEYEL GE TGTOVG
g meldteg, kabmg onwg £xel avapepbel kol og mponyovuevo KeQAlota, 0 MOTOG TEANTNG
amoteAEl AUAO TEPLOLGLOKO TNG GTOLYELO.

H motomra tov melatdv mpog po enovopio amotelel Evayv cuVOLAGHO 1KOVOTOINGoNG
Kol gumotoochvng mpog avuthy . Otav paMota 1 enovouio Tpoywpdel oe evépyeleg mov Ha
Kkp1BovV mg BeTikég otV avtiAnymn tov, Ba Tov 0dnyncovy oty eumiotocvv. Otav emitevydel
N EUMGTOCLVY|, TO EMIMESO 1KOVOTOINoNS TOvg Bar elval vYMAG Ko Ba Tovg evBappuvel va
TOPAUEIVOLY TOTOL 0TV ETMVLUIN. XVVETMG 1) KAVOTOINOoT TOL TEAATY, N AVOYVOPIGT TOV
Kol TEAOG M Kavomoinom kot 1 0éopevon ivor Pacikd wponyodUeva TG TOTOTNTAG TOL
TEANT).

H emituyia ¢ enwvopiog Paciletor otnv TEANTEIOKT] TIGTOTNTO KO TPETEL VO EVICYVETOL
Kol va emekteiveton pe o@éAn mov OBa odnynoovv ot dwrhipnon s  EmmpdcOeta, m
EUTIOTOOVVY] €XEL UEYOADTEPO OVTIKTVTO OTNV TIOTOTNTO, OTAV LITAPYOVV EVYOPIGTNUEVOL
TEAATEG Ol OTO101 TPEPOVV EUTIGTOCLVT] GTNV EN®VLUiA , Ba dnuovpyndovv pokpoypoOVieg
oY£0€1G UE 0TV Kot B Tpoywproovv o€ emavalapuBavopeves ayopés, avcdvovtog €161 TV
motdétTa Tovg, Rauyruen kou Miller, (2007).

H11. H gpmotocvvy (trust) eanpealel Octika v mototnta (loyalty)

H déopevon epunvevetal og o clommpr| 1 pnty| SEGUELGN Yid T S1UTHPNOT THG GXEONS
petalld Tov meAdTN Kot g emmvoupiog. Aeopd v embupio Yoo YuyoAoyIKY] TPOGKOAAN O,
Tovtion kat cvvageta , Allen kon Meyer, (1990). Yrdpyovv tpeig katnyopieg T TEAATELOKNG
OECEVONG, M GLVEXNG | VIOAOYIGTIKY] OEGUEVOT], 1| CLVOICONUATIKY] Kot 1 KovovioTikr|. H
GLVEYNG 1] VTOAOYIGTIKT] OEGUEVGT APOPE Evav TPOTO e TOV O0TO10 01 TEAGTES ovaryKalovTon
va mopapeivouv mposkoAAnpévol otov opyavicpd. Ot taktikol meddteg mapapévovy motol
oV en®VLLI0 KOODS TIGTEVOVY OTL 1] GYECT VILAPYEL TO EVOEYOLEVO VO KATOCTPAPEL LLE 1oL
KOW®VIKN 1 owovopikn Oucia .

H ovvasOnuotikn décpevon a@opd v ovTiAnym tov meAdTn yio Tn SEGUELON Kot
gumAokn tov pe v emwvopio , Fullerton, (2003). TéAog, 6TV KAVOVIGTIKY OEGLELOT Ol
otabepol meAdTeg elval YuyoAoyIKd dECUEVUEVOL LE ALTIHV AOY® TNG VOOTPOTIOG OV £YOVV
amévavtl oty enmvopio, Gruen, Summers, kot Acito, (2000).



"Exel mpotabei 611 o1 meAdteg Bo OEGUEVTOVY VO ONUOVPYNCOVY, VAL OVOTTOEOLY Kot VoL
JTNPNGOVY GYECELS UE EMMVOUIES TOV TOVG TOPEXOVV TPAYHOTIKG 0QEAN, Morgan kot Hunt,
(1994). Opoiwg, ot Hennig-Thurau et al. (2002) dwmictooav OTL To 0QEAN TG GYEONG
oyetiCovtot dpeca pe 1o eminedo dEGUEVONG OV UITOPEL va VidmBeL 0 TEAATNG amévavTl GtV
ETOPELN TAPOYNG VITNPEGUDV.

Youepwvo pe tov Verhoef et al., (2009) n telatelokn déopevon cuvdéetal BETIKA e TV
nelatelokn motomra. ‘Exel amodeybel 6t mpoPArémel Oetikd mrtuy€g TG MOTOTNTOC TOV
neAdtn. O1 miotol TeAdTEG O€ o ETOVVRIN TPEPOLY LYNAN EKTIUNGT Y10 ALTHV Kol TIGTEHOLV
ot a&ilel va TpooTabovy Kot va TPocE oV T S10THPNoN TG,

H12. H déopevon (commitment) eanpedlel Oetika v mototnte (loyalty)

To povtého Swdpoucdv (path model) 6mov amewoviCovior or  gpevvntikég vIobBécelg
mapovotaletal 6To Zynuo 6.
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Xyfqna 6. Epgovntiké Movtélo
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Kegpaiaro 6: Epgovntik MeBoodolroyia
6.1 Eion Epguvav

2t Sdkacion NG €PELVOG Ol EPELVNTEG £XOVV TN SLVOTOTNTA VO KOTOVOTGOVV
KOAVTEPA £Va POVOLEVO KOl VO, LETOPEPOLY TOL OTOTEAECUOTO TNG EPEVVAG KOl GE AAAOVC.
A@opd TN CLOTNUOTIKY, EAEYYOUEVN, AemTopepng HeAETn vrobetikadv evvowwv. o va
yopaxktnpofel og emotpovikn Bo wpénel va di€meton amd opOHOAOYIGHO KOl ETIGTNLOVIKT
TPocéyyon Tov Bépatog mov givatl vTd depevvnon kat 0 Pacitkdg GKOTAS ival 1) TAPOLGINCT
aKpBaV Kol aANOIVAOV ATOTEAEGUATOV HEG® TNG ATOKAALYNG TV o1TIOV TTOL vBvvVovToL Yo
TOL ATTOTEAEGLOLTAL OLVTAL.

H épevva ovppova pe tovg Howard wor Sheth (1969) agpopd ™ cvothuatiky
avalftnon mov Yivetol amd KATOWOV E£PELVNTI YO, VO EUTAOVTIGEL TIS YVAOOCELS TOL 1 VO
LETOQEPEL EMTAEOV YVAOON GE GAAOVG, HEG® TNG OVOKAALYNG ONUOVTIIKOV CTOUYEIV Kot
ATOYEWV.

H épevva pmopel va amookomnel otnv meprypaen evog Béuatoc, oty avabedpnon g
VILAPYOLGOG YVMOONG, TNV EPUNVELD €vOC patvopévov 1 omoio Baciletanr otn dvvatdtnTa NG
vevikevong . H yevikn apyn yio v emompovikn épguva avtikotontpiletor pe o eENg Aoy
«etvor TpoTIpdTEPO VA YVmPIiLovpe TOV KOGHO, TAPA VO TOV 0LyVOOULEN.

Yrdpyovv tpelg péBodot Epevvac mov yopaxTnpilovion amd S1pOoPETIKY TPOGEYYIoN
Kol OLPOPETIKEG TEXVIKEG HeBOOOVE avdAvong, amd TOV EPELVNTH Kol VOl 1 TOCOTIKN, 1M
TOL0TIKY Kot 1 pikty| £pgvva ( Kvale 1996; Sapavtd 2018).

H molotikn épevva ypnoiponoteitol Kupimwg 6TIC KOWMVIKES EMGTAIES, Kot Tpoomadel
VO, EPEVVNGEL SIAPOPA KOWVOVIKA QOIVOUEVA. APOPE GUAAOYY| TEPTYPAPIKDOV OEOOUEVMOV TOV
elval 0vokoro va a&loloynBodv katl va avoAvBovV OVTIKEWEVIKE AOY® TOV VITOKEUEVIKOV
otoeiov mov gumepiEyetal o avtéG. O gpeuvnNg Umopel va eENyNoel EpoTNOELS LE TO “ylati’
Kol T0 ‘Teg’ Yo To 0éua mov Exetl emiééel. O o1dY0G TG £PEVVOC ALTNG VOl 1| OMOTIKY|
dlepevNON KO KATAVONGT TOL QaVOUEVOLD. Ymhpyovv dtdpopot péBodot yuo tnv deaymyn
NG TMOOTIKNG £pEVVOG TOV €ivol 1 GUVEVTELEN, M TAPATPNGCT, OUAOES E0TIOONG Kol M
TPOPOPIKT| 1| 10TOPIEC.

Ao v GAAN TAELPA 1) TOGOTIKY £PEVVA EPEVVE TOL OAPOPO PALVOLEVO faCIOUEV GE
apluntikd 6edopéva Kol oTATIOTIKES HeBOOOVG e GTOYO TNV CUTIOAGYNOT TOV QTIOV TOV
KOW®VIKOV QOVOUEVOV YPNOYOTOIDVTOS €PELVNTIKEG LIoBEceS. Amatteitaol 11 GLAAOYY
wKovomomTikoy detypatog TAnfucpov kot pe tn Pondeto evog dounuévon ep@TUATOAOYiOV
avalnTouvtol £YKupeg amoviioels o Pacilovial o€ ETGTNUOVIKG OTOTEAEGLLOTAL.

Téhog n pewty €pevva, amotelel €va €100¢ €pevvog oTNV Omoid YPNGULOTOOVVTOL
neplocoTEPEG omd (o HéEB0doL avdAvong. vvovalel YopaKTNPIGTIKG OO TV TO0TIKN Kol
ToGOTIKY peBodoroyio pe OKOTO vo. LAPYEL HE HEYOADTEPN OVAAVLON KOl OKPPBESTEPA
amoteléopata. H ypnon xor tov dvo ueBddwv mapéyer peyoAdtepn  dvvordTnT
OTTOCAPNVIGLOD TOL QOLVOUEVOD, Ta OE00UEVA AAUBAVOVTOL LLE TTO aKPBY| TPOTO LEUDVOVTOG



oV Kivduvo G@AANaTOG OV pmopel va vmdpyxel Otav ot 6vo mpoyevéotepeg péBodot
YPNOLOTO0VVTOL EEYMPIGTA.

6.2 Agiypa, [IAnOvopoc ko Astypatoinyia

H derypatonyia eivar 1 dodikacio pe TNV omoio EMAEYOLUE VO LEPOC TOV TUNUATOG
Ao KAMOW0 YeVIKO GUVOAO, TPOoTaddvTag va, givol 660 TO dVVATOV MO OVTITPOGMOTEVTIKO,
®oTE Vo Umopel vo doel amoteAéspata kol petpnoels. Katd m detypatoinyio vrdpyovv
dapopeg £vvoleg mov Ba avarvBovv KaTtoTéEp®.

H évvoia tov otatietikov tAnfuopot ovopdleton 10 GOVOLO TV VO eEETOGT KT TN
dte&aymyn g €pevvog Lovadwv, Tov propet va gival dvBpwmot, etanpeieg ka.. Ot petafintég
YPNOOTO0VVTAL OTOV YPEWILETOL OO TOV €PELVNTN Vo omodobel Eva yopaKTNPIGTIKO 1)
wotTa oto eggTalopevo Bépa. Ymapyovv didpopa €i0n LETAPANTOV OGS, TIC TOCOTIKES,
OV APOPOVV UETAPANTEG TOV Eivol PLETPNOULES KOl TIG TOLOTIKEG TTOV OEV £IvVOL LETPTCLEG,
Creswell, (2003).

Ocov agopd T TOCOTIKEG UETOPANTES dtoKkpivovTol 6€ dVO OKOUN KOTIYOPIES TIG
aoLVEXEIS N SKPITEG KOl 0pOpPOVV TIG HETAPANTEG TOv Taipvovy aképoteg TES. Evad ot
OLVEXELS QPOPOVV eKelveg mOL €lval €PIKTO VO TAPOLV OAEC TIG TWES €VOS OLOGTILATOG
TPOYLOTIKOV 0plOpumv.

Yrdpyovv odpopa €idn odetypatolnyiog, Mamayewpyiov ( 2015) mov avaivoviot
KOTOTEP® !

[TBavotikn derypatoAnyio: Otav n e&aymyn tov detypatog PacileTon o€ dradikacieg o1 omoieg
YPNOOTO0VV TOVE VOLOLG TV THAVOTHTOV

»  Toyoio detypotoinyio

2mv toyaia derypatoAnyio vdpyet n mBavotnTa 6Tt Kébe oTOrKElD TOV TANBLVGLOV £)EL
v mBovotnTa va cupmepneOel 6to delypa e omotodnTote GALO.

»  Zuotnuotikn detypotoAnyio

2t ovomuotikn ostypatonyio mpénel vo emkexfel tuyaio to mpdTO PEAOG TOL
delypatog kot to emopevo vo emAEyovtal amd tov {010 Katdloyo petd amd kdbe otabepd
oA SLAOOYIKAOV HOVAS®V.

>  Agtypatolnyio KoTd 6TPOUATOL.

e avt ™ néBodo eEacpariletar Eva avTurpoowmeLTIKO detypa eMPBAALOVTOC OPIGUEVOVG
neplopiopovg. [poxepévon va epappootei n pEBodog, TpohimobETel TO YDOPIGLO TOV LEADY
10V TANBLGLOY G€ 600 N TEPIOCHTEPEG OLOL0YEVELG OHLADEC.



Mn mBavotik derypotoinyio: Otav 1 e€aymyn tov delypatog Paciletal og dadikacieg ot
omoieg d&v YPNGIULOTOIOVV TOLG VOLOLS TOV TOAVOTHTWV.

» Agtypotoinyio evkoAiog

Yvloyn 660 10 dSuvatd peYOADTEPOVL OelypoToc, Aapfdvovtog vmoyn OAeC TIG
TOPUTNPNCELS OTIC OTTOIEg EXOVUE EVKOAN TPOGPacn

»  Astypatolnyia kpicemg N okdmun derypotoinyio (judgement sampling)
O gpeuvnc GLAAEYEL TO dEly O KATA TN YVOUT TOV OGTE VO EIVOL TTLO AVTUTPOCSHOTEVTIKO.
> Astypatolnyia g yovootiBdadag (snowball sampling)

2V detypaToANyio aVT, 01 GUUUETEXOVTEG KAAOVV VO, VTTOdEIEOVY dALOVS TTov Ba puopovcav
VO GUUUETAGYOVY GTNV £PELVOL.

I[Na v épevva mov mpaypoatomom|dnke ypnoipomomdnke n touyoio oetypatoinyio. Ta
Qopurokein mov emAéyOnkav  mepAouPdvovior 0TO MAEKTPOVIKO 0pyelo TEAATOV 1TNG
QopprokevTikng etanpeiog. Etvor aplBunpéva kot emdéyOnkav pe toyoio tpoémo amd TO
nAektpovikd apyeio mote vo dnuovpyndel mAnboc mov va avtictoryel oto péyebog tov
delypotog mov giye oprotel v v €pgvva. Me avtd TOV TPOTO O100POMOTNKE OTL OAEG O1
KOTOYEYPOUUEVEG ETmVLUIES elyav TRV mBavotTa va emideyBovv. H épevuva anockomoboe e
ovAhoyn oamavtioewv omd 100 ostypoata. T vo  emrevybel 10 vovpepo avtd
TPOYLOTOTOMONKE OITOGTOAN GE TOAD HeYOAOTEPO aplOpd.

6.3 Kataokevm] epotnpratoroyiov kKou derypotoinyio

IMa 10 éleyyo TV vroBécewv YPNOYOTOMONKE TOGOTIKY £pguva, O10TL TOPEYXEL TN
dVaTOTNTO GLAALOYNG OTOYEMY TOV UITOPOVV va TocotikoromBovy, Tharenou, Donohue kot
Cooper (2007) kot TopdAinia eTITPEREL T GLAAOYH TANPOPOPI®VY 0O TOAAA dTopa Ywpic vo
emmpedletor | va ONUIOLPYEITOL SVOKOAIDL OO TN YEOYPAPIKY TOLS Olaomopd, Brewerton,
Millward (2001).

H épevva mpaypoatonomOnke oto mepPdAhov TG QOPUAKEVLTIKNG 0YOPdS, GE 101DTES
(POPLOKOTOLOVC.

[a v Aeuwtovpyomoinon twv evvoudv mov meptlapfdavoviar otig vnd eEétaon
gpeuvnTikég vmobBécelg ypnoyomomOnkoy KAIpOKES UETPNONG TOL  TPOEPYOVIOL OO
nponyovpeves Epgvvec. [T cuykekpéva ot Tpelg dSoTAGEL TNG eUmEpiag meEAdTN TpoAday
and v perét tov Kuppelwieser ko Klaus (2021), ot tpeig 100T4GES TOL aVaQEPOVTOL GTNV
oo oYEong meAdtn-tapdyov viobetnOnkav amd v peAétn tov Lages, Lancastre wou
Lages (2008) kot téhog M KAipoKo pHETPNONG TG TOTOTNTOG TOL TEAAT avTANONKE 0o TNV
uerétn tov Russo et al., (2016). Ot gpotoelg yioo kKabe KAipoko puétpnong divoviol 6to
Hoapéptnpua 1.



H ovAloyn| dedopévav Kot TANPOQOPLDY TPOYHOTOTOMONKE HECH EPOTNUOTOAOYIOV,
10 omoio amaptilotay amd 31 epwToEls, KAEGTOD TUTOV, faciouéves otny kKAipaxo Likert. H
KMpaxo Likert etvor pio kA€t KAMpoKo ovoyKoGTIKNG ETA0YNG TOV XPNCLLOTTOLEITOL GE Vol
EPMOTNUATOAOYIO TTOL TOPEXEL L0 GEWPE OO ATOVTNGELS TOL TNYaivouy amd 10 £vol AKPO GTO
dAro. [a mapddetypa, pio kiipoko propel vo £xel mEvie TA0YEG TOV EEKIVOVV GTO £val Kpo
pe "ovpemvodv amdAvta" Kol TEAEIOVOLV 6T0 GAAO pe "dapmvodv évtova', pe AyotEPO
aKpoieg emAoyég ota pecaio Tpio onueio.

To epotuatordylo amestdAn pécw mAektpovikov tayvdpopeiov oe 100 d1wTIKG
eoapuokeia, to omoio emA&yOnkov pe toyaio derypatoinyia. Ta eoapuokeio edpgvovv otV
EAMGda kon Bpiokovtar o d1apopeg TEPLOyES TNG YDPoS. Xpnoipomomdnke n faon dedopévav
(nhektpoviky dievbuven olinroypopiag, e-mail) 7TeEAOTOV TG EOPUOKEVTIKNG ETALPELOG
dapuakevtikn etopeio. [a v CLALOYN TOV ATOVTHGE®Y TOL EPOTNLATOAOYIOV amout)Onke
dwotnua 1,5 pnva.



Kepdararo 7

7.1 Anpoypo@ika Xtovyeia

H mopovoa épevuva éxer dieloybel oe minbuoud deiypatog N=100 eoppoxeiov.
[Mopakdto Tapovsidlovtol To INUOYPAUPIKE GTOXEIN TV CUUUETEYOVTIWV TNV £PELVa LEGA
oo TN LOPON TIVAK®OV Kol YPOENUAT®V.

Molo gival To @uAo Tou IBIOKTATN TOU QUPAKEiOU?

G0

50
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1

Frequency
T

10

T T
Avdpag Tuvaitca

Moio zival To pUAo Tou I51I0KTHATH ToU papHakeiou?
Cpdonpa 1: ®VA0 1610KTNT) QUPRAKELIOD
210 yphonuo 1, umopodue va dtokpivovpe OTL T0 TOGOGTO TOV AVOPOV TOL E€ivol

WOOKTNTEG POPUAKEIDV Kol £(OVV GUUUETAGYEL OTNV £PELVO VIEPPAIVEL VLTO TV YLVOIKOV
(59% évavt 41%).



30

)

(=]
1
[¥)
[1=]

Frequency

107

a T T T T T
20-30 31-40 41-50 51-60 G0+

HMkia

Cpédonpo 2: Hukio 1010KTT) QOPROKELIOV

Av mapatnpicovpe 6To YpAenUa 2 T avTioTowEeS NMKIEC OTIG 0Toleg aviKOLV ot
1010KTNTEG cvumepaivovpe OTL ot cvvnbéotepn elval N NAkio Tov 40 €TV, evd OUECOG
emopevn etvon exeivn tov 34 etov. AxolovBovv Emeita o1 NAikieg TV 42 £TOV KOl TOV
38,37,36,35 xabdg kot ot 31,30 vmodnAdvoviag 0Tt mAEOV dTopo veapOTEPNS MAKiog
avaAapBavoouv Katd To TAEIGTO TNV W10KTNGI0 TOV Qoppokeiny.



50

40

309

Frequency

209

107

0 T T T T
Aryotepo a1ro 1 gpovo 1-2 ypovix 3-5 ypovia Mepiroarepo ad 5
ApEvI

Cpdonpa 3: Il6co kapo ovvepyaleote pe Ty PAPMAKEYTIKH ETAIPETA

Av emkevipmbBodue ota dedopéva Tov ypaenuoatog 3, moapatnpeitor o xpovog
OLVEPYUGIOG TOV SAPOPWV PAPLOKEIDV [LE TV QOPUAKEVTIKT eTatpeia. 'Etotl ol emAoyég mov
dtvovtan gival oTEC TNG cLVVEPYAGTNG LUKPOTEPNS TOV EVOS £TOVG, TNG cvvepyasiag 1-2 eTmv,
¢ avtioToyng 3-5 etV Kot avtg mov vepPaivetl Ta 5 £tn. H mietoynoeia tov epotBiviov
eoppakeiov (46%) covepydleton 3-5 £ pe TNV QOPUOKEVTIKTY €Tapeint v aKoAovOel e
pkpt| dpopd, 1o tocootd Tov 37% TV epeTnBivieV Tov cuvepydleTol TEPIGGOTEPL TMV 5
etV pe v etarpeio. Ta avtiotoyo amoteAécpata eivor eeav kot omd To ypaenua 3 6mov
QoivovTal €TIONG TO OVTIOTOLO TOGOOTH TOV EPOTNOEVI®OV Yo TOVG VITOAOITOVS XPOVOLG
cuvepyasiog.



ZTHV CUVERYATIU oug ME MO QAPHUKEUTIKA ETAIPEIX TTOIONTOIN BEWPEITE TOV TTOIO
CHMAvVTIKO TTapayovTa oTnv METALU cag oXEon
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Cpdonpo 4: 211 ocvvepyacio 6og pe pio. QOPUOKEVTIKY ETOPELN TOL0/TOL0 OEMPEiTE TO
7O GTUOVTIKO TapayovTa 611 PeTadD 6ag oyion

210 avOTEP® YPAPNUO UITOPOVUE VO dlakpivovpe OTL T0 HEYOADTEPO TOGOOTO TMOV
gpomBéviov kol eWdwotepa 10 63% Bewpel onpavtikods moPAyovieG 6T GLVEPYACIN e
(QOPUOKEVTIKN €TOPEI TNV TOWOTNTO TOV JOIKACIOV  TapayyeAiag, v  moldtnTo
emKovoviag He toug epyalopévoue g emyeipnong, t owbeciudétTa mpoidvtwv, v
KOTAGTAOT] TOPASOOUEVOV TPOTOVI®V, TNV TaXOTNTO TAPAdOoNS TNG TopayYEAaS AL Kol
TNV TOOTNTO TANPOPOPNONG ATd TNV EMYEIPTOT Kot TN dlayeElpion S10pop®dV 6TV TapAdoon
TPOIOVTOV omd TNV eTaipeic, TAPAYOVTEG TOV Ogv TEPIAAUPAVOVTOL GTOV Tivaka AGY® uUn
EMAOYNG TOVG EEYMPIOTA OO TOVG EPOTNOEVTES.



7.2."Eleyyog allomoTtiog KMpPaKov pnéTpong

Mo v a&loddynon g E0OTEPIKNG GVVETELNG TOV KAUAK®OV TOV XPNCOTOmOnKay yio tnv
HETPNON TOV UETAPANTOV TOL TPOTEWOUEVOL HOVTEAOL, OMAMON Y. TO Katd TOGO Ot
CUUUETEYOVTES GTNV EPELVA AMOVTOVV LE TOV 1010 TPOTO GTIG EPMOTNHCELS TOL GLVOETOLV K
KApaka pétpnong, xpnoiporomonke o dgiktng aéromoTtiog dhga tov Cronbach (Nunnally,
1978). ' va OswpnOei pia khipaxo pétpnong a&dmiot Oa tpénet o deiktng Cronbach’s alpha
va gtvan peyaddtepog tov 0,7. Ztn cuvéyEln TopovGlalovToL To ATOTEAEGHUATO TOV EAEYYOL
E0MTEPIKNG GUVETELNS TOV KAUAK®V TOL TPOTEWVOUEVOD LOVTELOV.

Mivakag 3a: "Ergyyog a&romotiog khipokag pétpnong «Epnepio Erovopioc»

Reliability Statistics

Cronbach's
Alpha N of Items
,883 5
Item-Total Statistics
Corrected Item- Cronbach's
Scale Mean if | Scale Variance Total Alpha if Item
Item Deleted if Item Deleted Correlation Deleted
EE_1 17,91 4,992 771 ,846
EE_2 17,60 5,919 ,598 ,884
EE_3 17,68 5,735 ,663 ,871
EE_4 17,65 5,280 771 ,847
EE 5 17,84 4,823 ,806 ,837

Mivaxag 3B: ‘EAdeyyog aSromortiog kKhipokog pétpnong «Epnepio lapoyov Yanpeoimv»

Reliability Statistics

Cronbach's
Alpha N of ltems
,903 8
Item-Total Statistics
Corrected Item- Cronbach's

Scale Mean if | Scale Variance Total Alpha if ltem

Item Deleted if ltem Deleted Correlation Deleted
EMY_1 30,38 18,864 ,795 ,883
EMNY _2 30,26 19,225 ,719 ,889
EMNY _3 30,60 18,889 ,632 ,897
EMNY _4 30,63 17,549 ,812 ,879
EMNY _5 30,49 18,939 ,713 ,889
EMY _6 30,20 20,000 ,704 ,892
EMNY _7 30,31 19,246 ,745 ,887
EMY 8 31,08 18,377 ,5651 ,910




ivakag 3y: 'Eleyyog alromotiog kKhipakag pétpnong «Eprepio Meta Tnv Hoinon»

Reliability Statistics

Cronbach's
Alpha N of Items
,803 3
Item-Total Statistics
Corrected Item- Cronbach's
Scale Mean if | Scale Variance Total Alpha if ltem
Item Deleted if Item Deleted Correlation Deleted
EMMN_1 8,15 2,351 ,732 ,639
EMMN_2 8,01 3,141 ,589 ,790
EMN 3 7,84 2,883 ,639 741

Mivaxag 36: 'Edeyyoc alromoTtiog kKhipakog pétpnong «Ikavomoinon Iehdtn»

Reliability Statistics

Cronbach's

Alpha N of

Items

,892

3

Iltem-Total Statistics

Corrected Item- Cronbach's

Scale Mean if | Scale Variance Total Alpha if Item

Item Deleted if Item Deleted Correlation Deleted
In_1 8,65 2,028 ,801 ,852
In_2 8,92 1,731 ,759 ,875
In 3 8,81 1,570 ,834 ,809

Mivakag 3¢:

Reliability Statistics

"Eleyyog aromoTtiog kKhipakog pétpnong «Epmoetosiovny erdtn»

Cronbach's
Alpha N of ltems
,928 3
Item-Total Statistics
Corrected Item- Cronbach's
Scale Mean if | Scale Variance Total Alpha if Item
Item Deleted if Item Deleted Correlation Deleted
TR_1 8,71 1,966 ,881 ,874
TR 2 8,83 1,738 ,879 ,883
TR 3 8,62 2,258 ,822 ,926




Reliability Statistics

ivakag 3ot: "Elgyyog adromotiog kKhipakag pétpnong «Aéopevon Ilehatn»

Cronbach's
Alpha N of Items
,853 3
Item-Total Statistics
Corrected Item- Cronbach's
Scale Mean if | Scale Variance Total Alpha if ltem
Item Deleted if Item Deleted Correlation Deleted
Al_1 8,95 1,543 ,688 ,853
All_2 8,60 1,939 744 , 791
All 3 8,67 1,718 175 , 749

Mivakag 3C: "EAeyyog aromoTtiog khipokog pétpnong «Iototyra Melatn»

Reliability Statistics

Cronbach's
Alpha N of Items
,841 3
Item-Total Statistics
Corrected Item- Cronbach's
Scale Mean if | Scale Variance Total Alpha if Item
Item Deleted if Item Deleted Correlation Deleted
nn_1 8,89 1,473 ,650 ,831
nn_2 8,93 1,338 ,800 ,692
nn 3 9,14 1,273 ,681 ,811

Amd v avéivon a&lomotiog TV KAAK®V eEAYETOL TO GLUTEPAGLLO OTL OLEG Elvar alOMIoTES
kobwc o deiktng Cronbach’s alpha eivor peyaivtepog tov 0,7 kot ovTO EMTPEMEL TNV
OVTIKATAGTOOT) TOVG ad Lol VEQ LETAPANTY] TOV TPOKLATEL WG LEGOG OPOG TV AEIOAOYNCEMV
avé KAMpoKo HETPMONG KOl GLUUETEYOVTO GTNV EPELVOL

7.3. Ileprypa@ikd 6TATIOTIKG KOl GUGYETIGES KAPUAK®OV PETPIONG

Agdopévng ¢ afomotiog Tov KAMpAKov pétpnong, ompovpyndnkav okt VEEg
AavOavovoeg petafAntég, mov ekPPALovY TO HEGO OPO TOV ATOVINGEMV TV GUUUETEXOVIMV
OTIS EPMTNOELS MOV GLVBETOLY TNV KABe KAipaxko pétpnong. m Pdon Tov vEmV avtdv
HETAPANTOV VTOAOYIGTNKAV TO TEPLYPAPIKA TOVG GTOTICTIKE (LEON TN, TUTIKY] OmTOKALON,

HeYoTn TN Kot gEAdotn TYn) kabdg Kot ot petald Tovg CLGYETIGEIS Kol Tapovsldlovtot
otovug [ivaxec 4 ko 5.



Hivakag 4: Tleprypagikd oTOTIGTIKG pPETAPANTOV

EE ENY EMI In EN Al rri
Mean 4,43 4,36 4,00 4,40 4,36 4,37 4,49
Std. Deviation 57 ,62 ,80 ,65 ,69 ,64 ,56
Minimum 2,60 2,30 1,67 2,67 2,00 3,00 3,00
Maximum 5,00 5,00 5,00 5,00 5,00 5,00 5,00

Inueioon: Eumepio enwvopiog (EE), Epmepio [apdyov Yrnpeoiog (EITY), Epmepio petd v noinon (EMII), Ikavomoinon
[TeAdrn (IIT), Epmiotoctvn [edd (EIT), Aécpevon [eddt (ALD), Iictdétta [Tekdn (T1IT)

Ao v perén tov Iivaka 4, mpokdmtet OTL

ol meAdteg aloAoyoUV TOAD LYNAG TOCO TNV eumelpios TOVG Omd TNV HAPKO TOV
wpounBevtn| (4,43/5) 660 Ko amd TV gumelpio TV TopEXOLEV®V LIPSOV (4,36/5)
EVO M avTIANY”M TOVG amd TNV peTayopaoTikn eunepio Pabuoroyeital emiong vynid
(4/5), alAG yopmAdtEpO TV dVO TPONYOVUEV®V SUOTACEDV

o1 TeAdTES 0ELOA0YOVV TOAD VYNAG TO EMMEDO TV GYECEWV TOV £YOVV AVATTUEEL LE
tov TpounBevtn Tovg Kabmdg N HEST TN KOl TOV TPIOV SCTACEDV TNG TOOTNTOG
oxéoemv (IKavomoino, EUTIGTOGVV Kot 0EGHELOT) elvan ota eimeda Tov 4,4/5

1 TOTOTNTO TOV TEAAT®OV €ivan OAD vymAn (4,5/5)

ITivaxkag 5: [Mivakog cvoyeticemv petafintav

Correlations

EE ENY EMMN In EMN Al M
EE 1
EMY ,788 1
EMIN , 137 , 798 1
In , 782 ,837 ,788 1
EM ,816 776 , 799 ,838 1
Al , 720 ,697 , 731 , 7192 ,834 1
LOYALTY ,675 ,626 ,612 ,677 , 731 ,738 1

Inueioon: Epnepio enovopiog (EE), Epnepio Iapdyov Yanpeoiog (EITY), Epnepio petd v ndinon (EMII), Ikavomoinon
Mehdn (IIT), Epmotocvvn Iearn (EIT), Aéopevon Ieddtn (AIL), ITiotdomra [Teddm (ITIT)

A v avdAivon tov [livaka 5 givor avepn n vymAn cuoyEtion HETAED TOV HETAPANTAOV TOV

LLOVTEAOD OV LOOEIKVVEL OTL Ol TPELS MPOG eE€tacm €vvoleg (epmelpion TEAATNG, TOOTNTA
oxéoNng Ko TeTOTNTA TEAATN) EIvat TOAD 15YVPE GLVOEIEUEVEG.



7.3 "Elgyyog vmo0écemv
7.3.1 Epnapia Ierhatn kot Ikavomoinen Ilehdtn

210 TPAOTO HOVIEAO YPOUUIKNG Tohvopounong eEetdletor n emidpacn TV TPLOV
SO TACEWMV TNG EUTEPTING TOVS TEAATN GTNV IKOVOTOINGT TOL TEANT.

Amo ™V avdivon ToV anoteAecUdToV, Tov Tapovctalovtol otov [ivaka 6, TpokvmTe
KOl Ol TPES Ol0OTACEIS NG eumelpiog tov meAdtn ennpedlovy TV SUOPP®ON NG
wavomoinong tov meAdtn o€ eminedo onuavtikomro 5%, kabiotdvrag tig vrobéoelg H1, H3
kol HS amodextés. Amo v avAALGT TOV GUVTEAEGTAOV TOV TPLOV aveEAPTNTOV UETOPANTOV
TPOKVATEL OTL 1] O CNUAVTIKY amd TIG doTdoelg TG eumelpiog meddtn eivor n Eumepia
[Moapdyov Yrnpeoiag (B =0,459; p < 0,05) ko émovron 1 Epmepia Enovouiag (B =0,286; p <
0,05) ko 1 Epmepio Meta v I[oinon (p =0,207; p < 0,05).

O ovvolkdg €Aeyx0og TOL HOVIEAOL TOAWVOPOUNCMS, Ppébnke va eivar ototioTikd
onuovtikoc (F=102,318, p-value<0,001) ko emmdéov 10 76,2 % (R2=0,762) tng S100m0pag
¢ Ikavomoinong meAdtn eEnyeital amd 10 GLVOAO TV AVEEAPTNTOV UETAPANTOV.

IMivakag 6: Aroteléopata eréyyov Tov vrodécewv H1, H3 & HS

Model Summary

Model R R Square Adjusted R Square | Std. Error of the Estimate
1 ,8732 ,762 ,754 ,32173
a. Predictors: (Constant), EE, EYII, EMII
ANOVAP
Model Sum of Squares df Mean Square F Sig.
1 Regression 31,773 3 10,591 102,318 ,000?
Residual 9,937 96 ,104
Total 41,710 99
a. Predictors: (Constant), EE, EYII, EMII
b. Dependent Variable: IIT
Coefficients?
Unstdized Coefficients Standarrized Coefficients
Model B Std. Error Beta t Sig.
1 (Constant) ,300 ,268 1,121 ,265
EE ,286 ,006 ,252| 2,975 ,004
EYI ,459 ,100 ,436| 4,590 ,000
EMII ,207 ,070 ,255| 2,945 ,004

a. Dependent Variable: 1T
Inpeioon: Epurepio enwvopiog (EE), Epmepilo [apdyov Yrnpeoiog (EITY), Epmepio petd v noinon (EMIN), Ikavomoinon
[eAdrn (IIT), Epmotoctvn [edd (EID), Aéopevon [eddt (AL, IiotdétnTo [lehdm (TTIT)



7.3.2 Epnapia Ilerhatn, Ikavoroinon Mehdty ko Epmotosvvy [eratn

Y10 dg0TEPO MOVTEAD YPOUWIKNG ToAvdpounong e&etdletar mn emidpacn TV TPV
JOTACEWMV TNG EUTELPING TOLG TEAATN KOl TNV IKOVOTOINOT| TOV TEAATY OTI SUOPP®CT TNG
EUMIGTOGVVNG TOV TTEAATT).

Ao ™V aviAlvuon ToV anoteAecUdTOVY, Tov Tapovctalovtol otov [ivaka 7, mpokvmtel
Kol 01 OVO Ao TIC TPELG SGTAGELS TNG EUNEPTING TOL TEANTN KOl 1] IKOVOTOINGT TOL TEAATN
emnpealovy TNV SIOUOPPOGCT TNV EUTICTOCVVN TOV TEAATY G £Minedo onuavtikotta 5%. ATd
TNV AVOADGCT TOV GUVIEAEGTMOV TV OVEEAPTNTAOV UETAPANTOV TOV LOVTEAOV TPOKVTTTEL OTL O
O CNUAVTIKES LETAPANTEG OLUOPPMOONC TNG EUTIGTOGVVNG TOV TEAdTN €ivan | Epumepio tng
Enovopiog (B =0,415; p < 0,05) kot 1 Ikavoroinon tov Ieddtn (B =0,407; p < 0,05) kot £meTon
n Eunepio petd mv [Hoinon (B =0,233; p < 0,05), evd n enidpaon g petafintig Eumepia
[Moapdyov Yanpeowov (p =-0,030; p > 0,05) ivor un otatiotikd onuovtikn. Amo To Topondve
ot vroBéoelg H2, H6 ko H7 yivovtan dextég, evad n vmoBeon H4 amoppinteton.

O ovvolkdg €Aeyyog TOL HOVIEAOL TOAWOpPOUNCMS, Ppébnke va elvar ototioTikd
onuovtikoc (F=90,461, p-value<0,001) kot emmdéov 1o 79,2% (R2=0,792) tng d100m0opac g
Epmotosivng meddtn eényeiton amd to cHVOAO TV aveEApTNTOV HETOPANTOV.

Mivakog 7: Amoteréopato eréyyov Tov vrodécewv H2, H4, H6 & H7

Model Summary

Model R R Square Adjusted R Square | Std. Error of the Estimate

1 ,890° ,792 ,783 ,32240

a. Predictors: (Constant), II1, EE, EITY, EMII

ANOVAP

Model Sum of Squares df Mean Square F Sig.

1 Regression 37,610 4 9,403 90,461 ,000?
Residual 9,874 95 ,104
Total 47,484 99

a. Predictors: (Constant), II1, EE, EITY, EMII b. Dependent Variable: EIT

Coefficients?
Unstkouardized Coefficients Stxouardized Coefficients

Model B Std. Error Beta t Sig.

1 (Constant) -,071 ,270 -,264 793
EE 415 ,101 341 4,112 ,000
EITY -,030 111 -,026| -,269 ,788
EMII 233 ,074 ,268| 3,168 ,002
111 ,407 ,102 ,381] 3,979 ,000

a. Dependent Variable: EIT
Inueioon: Eunepio enwvopiog (EE), Epurepio [apdyov Yrnpeoiog (EITY), Epmepia petd v noinon (EMII), Ikavoroinon
[eAdrn (IIT), Epmotoctvn [eddn (EID), Aéopevon [eddt (AL, IiotdétnTo [lehdm (TIIT)



7.3.3 Ixavomoinon Ilehdtn, Epmotocvvy [elatn kot Aéopevon Mehatn

210 Tpit0 HOVTELO YPOUUIKNG ToAvOpounong eéetdleton n emidpaon v Ikavomoinong
kot ¢ Epmoetochvng tov meldtn otnv Aécpevo| tov e tov mpoundevt.

Amd ™V avdivon tov arotelecudtov, Tov tapovcsidlovrol otov Ilivaka 8, mpoxvmtet
ot xatd TpdTo AoYo M Epmiotocvvn tov el (B =0,526; p < 0,05) kot otn cvvéyeia 1
Ixavomoinomn tov weddtn (B = 305; p <0,05) dapopemdvouvy 1o eninedo Aécpevong, Kot apa ot
vroBéoelg HE kot H10 yivovton dektés.

O ovvolkdg €leyyog TOL HOVIEAOL TOAWOPOUNCMS, Ppébnke va elval otatioTiKd
onuovtikoc (F=127,747, p-value<0,001) xor emmAéov 1o 72,5% (R2=0,725) tng dracmopdg g
Aéopevon tov meldtn eényeitan omd To GHVOAO TV aveEApTNTOV HETOPANTOV.

IMivaxkag 8: Aroteréopata eréyyov TV vrodécemv H8 & H10

Model Summary

Model R R Square Adjusted R Square Std. Error of the Estimate

1 ,8512 ,725 ,719 ,33677

a. Predictors: (Constant), EII, ITT

ANOVAP
Model Sum of Squares df Mean Square F Sig.
1 Regression 28,976 2 14,488 127,747 ,000?
Residual 11,001 97 ,113
Total 39,977 99

a. Predictors: (Constant), EII, IIT
b. Dependent Variable: AIT

Coefficients?

Strouardized
Unstkouardized Coefficients Coefficients
Model B Std. Error Beta t Sig.
1 (Constant) ,736 ,235 3,133 ,002
1M1 ,305 ,005 ,311 3,191 ,002
EIl ,526 ,089 574 5,884 ,000

a. Dependent Variable: AIT
Inueioon: Eprepio enovopiog (EE), Epnepio Iapdyov Yanpeoiog (EITY), Epnepio petd v ndinon (EMII), Ikavomoinon
Iehdn (IIT), Epmotoovvn IeAdrn (EIT), Aéopgvon Ieddt (AIT), ITiotétto Tleddn (TIIT)



7.3.4 Ixavomoinon Ilehdtn, Epmotocvvy [lelatn, Aéopevon [eratn kot [IictéTyTO

erdtn (Ymo0éoarg H9, H11, H12)

270 TETAPTO KO TEAELTALO LOVTEAO YPOUUIKNG TOAVOpOUN oG e&etdletan 1) enidpacn v
Ikavomoinong, ™¢ Eumictocivng kar g Aéopevon tov meAdTn otV S10HOPPOCT TOL
emuédov [TiotdtNTag TOV TEAdTN TPOG TOV TPOUNBELTY).

Amo ™V aviivon ToV anoterecUdToV, Tov topovcstalovtol otov [ivaxa 8, wpokvmtel
o6t Aéopevon (B = 0,238; p <0,05)kon n Epmiotoovvn (P = 0,261; p <0,05) tov meddtn eivon
o1 Vo petaPAntég mov dueca ennpedlovv v [IiotéTnTa TOVL TEAATN, EVD M IKOVOTTOINOT TOL
nehatn (B = 0,083; p > 0,05) oy1. Ao o amoteléopata ot vroBéoeic H11 ko H12 yivovron
dekTéC, evd M vdBeon HY amoppintetan..

O ovvolkdg €leyyog TOL HOVIEAOL TOAWVOpPOUNCTS, PBpeédnke vo elval otoTioTiKA
onuovtikoc (F=46,184, p-value<0,001) kot emmdéov 1o 59,1% (R2=0,591) tn¢ daomopdc g
[TwetoTOg TOL TEAGTN e€nyeital amd TO GUVOAD TOV AVEEAPTNTOV UETAPANTOV.

IMivaxkag 9: Anoteréopata eréyyov Tov vrodéccwv HI, H11 & H12

Model Summary

Model R R Square Adjusted R Square Std. Error of the Estimate
1 ,7692 ,591 ,578 ,36480
a. Predictors: (Constant), AIl, II1, EII
ANOVAP
Model Sum of Squares df Mean Square F Sig.
1 Regression 18,442 3 6,147 46,194 ,000?
Residual 12,775 96 ,133
Total 31,218 99
a. Predictors: (Constant), AII, III, EIT
b. Dependent Variable: ITIT
Coefficients?
Stkauardized
Unstkouardized Coefficients Coefficients
Model B Std. Error Beta t Sig.
1 (Constant) 1,470 ,267 5,506 ,000
1M1 ,083 ,109 ,006 ,760 ,449
EIl ,261 ,113 322 2,310 ,023
AIl ,348 ,110 ,394 3,168 ,002

a. Dependent Variable: I1I1
Inueioon: Eunepio enwvopiog (EE), Epurepio [apdyov Yanpeoiog (EITY), Epnepia petd v toinon (EMID), Ikavomoinon
[eAdn (IIT), Epmotootvn [edd (EID), Aéopevon [edd (AL, IiotdétnTo [lehdm (TTIT)




Kepaioro 8: Xopnepdopota Ko T1poTacelg
8.1 Zvpunepdopata

O o1610¢ TG Tapovsag epyaciog NTav Vo EEETAGEL EUMEPIKA TN OLOUOPO®OT TNG
EUTELPTOG TOV TEAATN GTNV EMYEPNCLOKT 0YOPA Kot SIEPEVVIGEL TNG EMIOPOOT) TNG TEAELTALOG
otV OWUOPPMOCT TNG TOOTNTOS TOV CGYECEMV KOL TNG TOWOTNTAS TOV TEAATN TPOG TOV
wpounOevt).

210 mopomdve TAaiclo ypnoipomodnke n kKMpoko pETpnong e epmelpiog meAdtn
nov mpotddnke amd tovg Volker et al. (2021) mov avtavaxkid 1 v eumepio tov teAdTn amd
v enwvopio tov Tpoundevty, 2) v gunelpio Tov TeAdTn and 10 eminedo e&vanpinon Kot
3) v eumepio Tov TEAATN PETA TNV TOANOT. EmumAéov eEetdotnke 1 epmelpio Tov TELITN ©G
KPLTNPLO SWHOPP®CNG TNG TOLOTNTOS TOV TEAAT, TTOV TEPLYPAPETAL OTO TNV IKOVOTOINGT] TOV
TEAATN, TNV EUTIGTOCVVI KOl TNV GLVOGONUATIKY) OEGUEVOT TOV TEAATN e TOV TpounBevty,
KaB®OG Kot TOL EMTESOV TGTOTNTOG TOV TEAATN TPOG TOV TPOUNOELTN.

ATO T0 AMOTEAEGLOTO TNG EPELVOG OTN QOPUOKEVTIKN ayopd pe TN ocvppetoyr 100
QOPUOKEIMV TPOEKLYE €V LOVIEAO OV €PUNVELEL o peYdAo Pabud T oyéon eumepia
TEAATN-GYECN TEANTT)/TTPOUNOEVLTN-TIGTOTNTA TEANTN KOl EMTPENEL GTOVS TPOUNOEVTES val
avartuEovy evépyeleg Tov Bo avamtOEOVV KATAAANAL TNV EUTEPIO TOV TEAATOV HE GTOYO TNV
eykafidopvon kol avamTuEN IYVPOV EUTOPIKDOV OEGLAOV.

8.2 OempNTIKEG KO TPUKTIKES EMATAOGELS TNG EPELVUS

ATO To AmOTEAEGATO TNG EPELVAG EYIVE PAVEPD OTL GE CLUPOVIO LLE TO OATOTEAEGLLOTOL
TPONYOOUEVMV EPEVVITIKMV TPOSTAOELDV, 1| epumelpia amd TV eEvmnpétnon TeAdtn amotelel
TNV ONUOVTIKOTEPN UETOPANTY OLOUOPO®ONG NG KAVOTOINoNG TOV TEANTN, YEYOVOS TTOV
TekunploveTol kot Beopntikdg kabog mn eummpémmon  omotelel €vav  amd  TOVG
onNUavTIKOTEPOLS, Mol pe v mowdtnTa mPoidvtog, TNV TWn kot v owbeciuotnta,
TAPAYOVTEG EMAOYNG TPOUNOEVTN OO TOLG EMYEPNCLUKOVS TeEAdTEG AVA®VITNG K.0., 2015.
Agvtepebovteg, GALL OYL OCTLAVTOL TAPAYOVTEG, TNG IKAVOTOINGNS TOV TEANTN £lvar 1) EKOVA
OV TTpounBevTy), TOL €lval TOAD GNUAVTIKN TAPAUETPOS TPV THV OYOPUGTIKY ATOPOCT) TNG
eMyElpNONG, KOl N LETA-OYOPUCTIKY) EUTEPIOL.

Xg OTL APOPA TNV EUMIGTOGVVY] TOV TEANTN, TNG ETEPAS OAGTACTG TNG TOLOTNTAS TNG
oxéong meAdtn/mpounOevtn, TpokHITEL OTL N EIKOVA TOL TPpoUN BV TN, poll pe TV Kavomoinon
TOV TEAATN Kot TNV gumelpiot PLETA TNV TAOANGT OTOTEAOVV TOVS GMUOVTIKOTEPOUG GUEGOVG
TapAyovteg Slpopeong ™. Ot dVo Tapomdve SGTAGEL TG EUTEPING TOV TEAATN EKTOG
oo TNV QUECT] EMIOPAOT] GTNV KOVOTOINOT) TOL TEAATN ERPaVIfoVV Vo EAoKOVV Kol EUUEST
eMOpAoN HECH TNG WKOVOTOINONG TOV TEAATY, VO M gumelpio and v €ELINPETNON TOL
TPOCPEPEL O TPOUNOEVTAG EYEL LOVO £pEST GXECT, LEC® TNG IKOVOTOINGNG TOV TEATN, WE
TNV EUTIGTOGVVI] TOL TEAATY| TPOS TOV TPOUNOEVT.



Téhog, yio TV eniteELEN VYNADOV ETTTESOV GVVAIGONULATIKY OEGUELONG KOL TGTOTNTOG TOV
TEAATOV, YOO TNV HEV TPAOTN &lval amapoitntn tOc0 1 emitevén VYNAoV emmédmv
EUMIGTOCVVNG 000 KOl IKOVOTOINGNG TOL TEAATY], VM Y0 TNV OeVTEPT Elval amapoitntn 1
eMTELEN VYNADV EMMES®V EUMIGTOCVLVNG Kol OECUEVCT TOV TEAATN TPOS TOV TPOUNOELTY
avtiotorya. H wavomoinon tov meldtn dev @aiveton vo efookel Gueorn emidpacn otnv
TIOTOTNTO TOV TEAATT, TOPE LOVO EUUEST] LEGT TNG EUMIGTOCVVNG KoL TG OEGUEVOT|G.

e OTL APOPd GTIG TPOKTIKEG EMATMOELS TV TOPATAVED OTOTEAECUATOV SLOPOIVETAL OTL
OLPOPETIKEG EVEPYELEG HAPKETIVYK elvarl amapaitnteg va avoineBovv avaioyo HE TOLG
o1dy0vg mov BéAEL va emthyel o emyeipnon. o v avdmntuén tov emmédov Kovomoinong
TOV TEAATOV Eival KPIGIHO Vo avamtHEEL VAN PEGIES EELTNPETNONG ETAPIKADV TEAATMOV KOTA T
OlapKeL Kot HETE TNV TOANGT TOAD LYNAOL €mmédov. O cuVOLAGUOG TV IKAVOTOUUEV®V
TEAATOV e TNV avadelln oG HOVadIKNG ekovag papkos o evioydoel €161 TEPAUTEP® TNV
To10TNTO TNG OYXE0MG TEAdT/TpounBevty| kKaBmdg N oxéon and to eninedo Tng wKavomoinong Ha
TEPAGEL G’ OVTO TNG EUMIOTOCVUVNG Kol Tng oéopevons. Téhog, M avdmruén deopmv
EUMIGTOOVVTG KOl CUVAICONUOTIKNG OEGUEVOTNG AVOUEVETOL VO EMNPEAGOVY OETIKA TO EMiMESO
TIOTOTNTOG TOV TEAATMOV UE OAMMTEPO GTOYO Vo LEIWOEL | evacOncio TV TEAUTOV GTIG TIES,
va ovénBel 1o eninedo emavayopmv, vo ETUNKLVOEL 0 ypOVog cuvepyasiog kot vo awénbel to
TOGOGTO TPOGEAKVGNG VEOV TEAATMV UECH DETIKMV CLGTACEWY TWV VPIOTAUEVOV TEAUTAOV.

8.3 Ilepropiopoi kKoL TPOTAGELS YI0 PHELAOVTIKT] £pEVVa

[Tapd to Tapd TOAD ONUAVTIKE OTOTEAEGLOTA TTOL TPOGEPEPE 1 TAPOVGO EPYOCIN, OEV
TaHEL VO EXEL KATOLO0LG TEPLOPICUOVE oV Kpivetor amapaitnto va avagepbodv. Tlpdtov, 1
épeuva apopd TOALEBVIKN PapLOKELTIKY] eTapeio pe €dpa TV Itodia kot v Buyatpikn g
otv EALGSa ) omoia Asttovpyel oOpQmva pe TIg TOAMTIKEG ToV opilel N KevIpikn dtoiknon g
TPOTG. AgvTEPOV, Ta GTOLYXEIDL GLAAEXONKOV YPNOUOTOIDOVTOS £VaL OEIYIOL GUYKEKPIUEVOV
QOPUOKEI®V TOL GLVEPYALOVTAL LE TV TAPUTAVE® ETOPELN, TO 0TTO10 Kot TOAVADS Vo dECUEVEL
™ vevikevon Tov omotelecudtov. Tpitov, n emayyehpatikn oyéon oeopd mpoundeia
OTOKAEIGTIKA QOPUUKEVTIKOV CKELOGUATOV ToL Pdoel vopobesiog dev emrpéneton Kopiol
SENUOTIKN TPo®ONoN 1060 6Tovg enayyeAaties vyeiog (QOPULAKOTOOVS), OGO KOl GTOVG
KOTOVOA®TES.

M pedhovtikn peArétn 6o umopovce o) vo LEAETNOEL TV EMidpacT NG eumelpiog
TEAQTN GTNV TTOOTNTO TOV GYECEMV KOl GTNV TOTOTNTO VEOV KOl TOANMV TEAATOV Kot ) va
LEAETNOEL KOl AAAEG HeTAPANTES, eKTOG TG eumelpiag meAdT, Tov ennpedlovv TNV modTNT
Mg oxéong meAdtn/mpoundevtny Ommg eivar yuoo mopddetypa 1 avrikapPovopevn atio tov
TPOIOVTOG, T KOGTN GALUYNG TPOUNOELTH] KOl EAKVOTIKOTNTA EVOALOKTIKOV TPOUNOELTOV.
EmmAéov, Bo pmopovoe va avaivbel m onuacia g Olayeipiong TV oxécewv
neAdTn/TpounBeuT HEG® TOL SLUSIKTVOV Kol T1 GUUPBOAN TOV GLYKEKPYEVOL KOVOALOD GTNV
AVATTLEN OVATEPNG TEANTEIOKNG EUTTELPIOG.



MMAPAPTHMA A
Epompatoroylo

1. Ilowo givor To VA0 TOV WOLOKTI T TOV QUPUAKEIOV;
Avdpog

T'vyvaika

2. TI660 ka1pb ocvvepyaleoTe pne T QUPUOKEVTIKI] ETOLPELN;
Aryotepo and 1 ypdvo
1 pe 2 ypdvia
3 ue S ypovia

[Tepiocodtepo amd S ypdvia

3. XNV ovvepyuoia 60g PLE PLo QOPUOKEVTIKY ETULPELN TOL0/TOL0. OEpEiTE TOV
7TOL0 GTLOVTIKO TAPAYOVTO 6TV HETUED GOG oYéon;

H moidtta tov dtadikasiov mapayyeriog

H moidtta emkovoviag pe toug epyalOUevovg g entyeipnong

H moidtta mAnpopdpnong amd v entyeipnon

H é100eciudt o mpoioviwv

H xatdotaon tapadidopevmy mpoidvimv

H tayvmta mtapdooong g mapayyeiiog

H dwyeipion dwapopdv oty mopddoon npoidovimv and tnv etarpeia
Olo T avotépm

Kavéva and ta avotépm

4. H @appokevtikn erarpeia £yer mord ko enpn: (1. Aweoved Andrvta 2.
Awpovo 3. Obte Zopeovo, ovte Atopovod 4. MOAAOV ZOHQOVO 5. ZOHEOVO
Amolvta)



5. Ov avOpmmor TG EMYEIPN OGS AVTITPOCOTEVOVY TNV EMOVOUIN UE TOV KAADTEPO
TpomO;

(1. Awgpoveo Amolvta 2. Alepave 3. Ovte Zoupovo ovte Alapovo 4. Maiiov
SOUPOVOD 5. Zopeoved ATOALTO)

6. Epmotevdépoote TNV EUTELPOYVOUOGUVI] TS QUPUOKEVTIKNG ETOLPELNG GTO
LOPO TOL QUPUAKOV;

(1. Alwpoved Andivta 2. Alupove 3. Ovte Zopeovo oute Alapovo 4. MaAlov Zopeovo
5. Zvppove Atdivta)

7. Ta mpoidvta Kol 0L VINPEGIES TNG PUPUOKEVTIKIG ETAIPELNG EIvOL VYNNG
moLOTNTOG:

(1. Awgoved Arorvta 2. Aeovo 3. Ovte Zoupovod ovte Aloeovo 4. Maliov
SOUPOVO 5. Zopeovea ATOAvTO)

8. Ta mpoidvta Kl 0L VINPEGIES TNG PUPUOKEVTIKIG ETAIPEiaG sivon eEanpeTikd:

(1.Awpoved Andrvta 2. Atwpovo 3. Ovte Zoppovo ovte Alapovo 4. MAALov Zopueovo
5. Zoppove Atdéivta)

9. H @oppokevtiki] eraipeio pog vrootpilel pe Tov KoAVTEPO TPOTO 68 OAh0 TO
O0TAOL0 TOV GUVIALAYDV NOC;

(1. Avwgpovo Ardivta 2. Alopovo 3. Ovte Zoupovod, oute Alaeovo 4. Mdaliov
SOUPOVOD 5. Zopeovd ATOALTO)

10. Eivan €0koin 1 cuvepyooio pog pe TNV QUPUOKELTIKY ETOLPEIQ;

(1. Awpoved Andivta 2. Awpoveo 3. Odte Zoppovo, o0te Atopove 4. Maiiov Zopeovo
5. Zopoove Andivta)

11. H @oppoKeuTIKI] ETOPELN POG KPATAEL EVILEPOVS YL TO TAVTO TOV ALPOPOVV T1)
OLVEPYUOLO NOG;

(1. Awopoved Ardivta 2. Alpoved 3. Obte Zopoovo, ovte Atapoved 4. MOAAov Zopuemvo
5. Zopeoved Amolvta)

12. H pappokevTiki] etonpeia emoekvoel vynin eveMéio katd T ovvepyasio pog;
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(1. Awpoved Ardivta 2. Alopove 3. Obte Zopoovo, ovte Atapove 4. MOAAOV ZopQOvVo
5. Zoppoved Amorvta)

13. O gpyallépevol TG €TALPELOG KOTAVOOUV TIS AVAYKES KOL TIS OVIOVYIES HaC;

(1.Awpoved Andrvta 2. Awpove 3. Ovte Zoppove, oute Atapovo 4. MAALov Zopeovo
5. Zoppove Artdivta)

14. H emkowvovia ToV vTeAAoV TG eTOLpEiag pe TNV emyeipnon pog ivor Tolv
KOAN

(1.Awpoved Andrvta 2. Awpove 3. Ovte Zoppove, oute Alapovo 4. MaAlov Zopueovo
5. Zoppove Atdivta)

15. H norvotyro uanpétnong g eraipeiog ivar vyniov emmaédov

(1.Awpoved Atdrvta 2. Atapove 3. Ovte Zoppovo, oute Atapovo 4. MaAlov Zopeovo
5. Zvppove Atdéivta)

16."Exovpe avantoéel S10mpocoTIKES OYEGELS HE TOVG EPYALONEVOVGS TG ETULPELNG
oV pog eEVTNPETOVY

(1.Awpovo Anérvta 2. Atwpove 3. Ovte Zoppovo, oute Alapovo 4. MAALOV Zopueovo
5. 2oppoved Atdéivta)

17. Emiéyoope TNV QUpPOoKELTIKNY eTopeia exeldn yvopiloov T akpifag 0&hovpe;

(1.Aepoved Andivta 2. Alapoved 3. Ovte Zoppwvo, o0te Atopoved 4. MdAlov Zopeovo
5. 2oppoved Atdéivta)

18. H @uppokevTIKI] ETOIPELN POS KPATE EVI|LEPOVS YIO TO TPOIOVTA TNG KL TIG
tehevtaieg eEerilearg;

(1. Awpoved Arorvta 2. Alaeoved 3. Obte Zopoovo, ovte Atapoved 4. MaAAov Zopuemvo
5. Zopeoved Amoivta)

19. Eipoaote apodpuevol pue 10 yeyovog 6Tt 1] QUPRAKEVTIKY ETOLPELR Eival
mpopn O£ TS pag;
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(1. Awpoved Ardivta 2. Alopove 3. Obte Zopoovo, ovte Atapoved 4. MOAAoV Zopuemvo
5. Zoppove Atdrvta)

20. Zuvolkd eipaoTE IKOVOTOUUEVOL 0O TNV QOPLOKEVTIKT] ETULPELD;

(1.Awpoved Andrvta 2. Awpove 3. Ovte Zoppove, oute Atapovo 4. MAALOV Zopeovo
5. Zoppove Artdivta)

21. Eipoote evoprotnuévol pHe avTd mov KAVEL 1] QUPROKEVTIKN ETULPELD Y0 ERAC;

(1.Awpoveo Andérvta 2. Awpove 3. Ovte Zoppovo, oute Alapovo 4. MaAlov Zopueovo
5. Zoppove Artdivta)

22. Mog 0pEGEL 1] GUVEPYOOLO LE TNV QUPUUKEVTIKY ETOLPELQ;

(1.Awapoved Andrvta 2. Atwpove 3. Ovte Zoppove, oute Atapovo 4. MaAlov Zopueovo
5. Zoppove Atdéivta)

23. Mmopov e vo. EPTIGTEVTOVE TNV QUPUOKEVTIKT] ETOLPELD ;

(1.Awpoved Andéivta 2. Atapove 3. Ovte Zoppovo, oute Alapovo 4. MAALOV Zopueovo
5. 2oppoved Atdéivta)

24. Mropovpe vo. facioToOpue 6TV QUPUOKEVTIKI ETOIPEia 0TI OO KAVEL TO
KaAOTEPO Y10 EPGG;

(1. Awpoved Aroivta 2. Alapove 3. Obte Zuppove, ovte Atwpovod 4. MdArlov Zopeovo
5. 2oppove Atdéivta)

25. H axepardtTnTo TNG QUPUOKEVTIKNG ETALPELNS S GUVEPYATY Eival VYNAN;

(1. Awpoved Ardivta 2. Alpoved 3. Obte Zopoove, ovte Atapoved 4. MOAAov Zopueovo
5. Zopooved Andivta)

26. Eipoote mpoOvpol va katafdroope ka0e mpoonadera yia vo cuveyicovpus va
ovveEPYOLONOGTE NE TNV QUPRUKEVTIKT ETALPELD ;
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(1. Awpoved Ardivta 2. Alopove 3. Obte Zopoovo, ovte Atapoved 4. MOAAoV Zopuemvo
5. Zopeove Amoivta)

27. Oa emOLOEOVUE VO SLUTIPT|COVUE TV KOAN HOS 6YEGT UE TNV QUPLOUKEVTLKY
gtapeia ;

(1.Awpoved Andrvta 2. Awpove 3. Ovte Zoppove, oute Atapovo 4. MaAlov Zopeovo
5. Zoppove Artdivta)

28. BAémovpe TN 6Y£61 HE TNV QUPROKEVTIKI ETOLPELD G HLO GVVEPYOGLO IE
ROKPOYPOVLL, TTPOOTTTIKY];

(1.Awpoved Andrvta 2. Atwpove 3. Ovte Zoppove, oute Alapovo 4. MAALov Zopueovo
5. Zvppove Atdivta

29. ZKOTEVOVE VO GUVEYIGOVUE VO, GVVEPYOULONO.GTE LE TNV QUPUOKEVTIKN ETOLPEIQ
O0TO GUECO PEALOV,

(1.Awpoved Atéivta 2. Atagove 3. Ovte Zoppovo, oute Alapovo 4. MaAlov Zopeovo
5. Zoppove Atdivta)

30. ITéco mOBavév eivar 1 emyeipnon 606G va coveYiceL va oVVEPYALETOL PUE TNV
QOPUOKEVTIKY] ETOLPELN KOTA TO EMOPEVO £TOG;

1. Xiyovpa oyt
2. Mdarov

3. Oy IIBavo
4. TToAv ITBavod
5. Ontwodnmote

31. I1660 mOBavo eivan 1 emyeipnon oag va coveyioel va covepydletal pe Tnv
QPUPLOKEVTIKY eTONPEin KOTA TO emopeva 3 £0g 5 ét1;

1. Ziyovpa oyt
2. Mdairov

3. Oy [MBavo
4. TToAd ITBavo

5. Onwodnmnote
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