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Emrehikn Xovoyn

AVTIKEIPEVO NG TOPOVCOS SITAMUATIKAG EPYUCIOC OMOTEAECE 1) UEAETN TOV
ocuvictowo®v ¢ aflag g papkag oto B2B miaico ko m emidpoaon tovg ot
SUOPE®OT TNG TGTOTNTOS OTN UhpKa Kot TG déopevong otn pdpka. Ot eEetalopeveg
petafAntég mov pedetnOnkov oty Tapovoa epyacio Ntav ot NG tévte: H amddoon g
péipragc, 1 ewovo g Popnyavikig ETOVLIING, 1) EUTIGTOCVVT GTNV HAPKA, 1] TIGTOTNTO
oTNV HAPKa KoL 1) OEGUELOT TEAATMV.

Onwg pavnke oto Bewpntikd vroPadpo g epyaciag, otnv B2B ayopd, to mpoidv
Bempeiton To eMiKEVTPO TNG LAPKOGS, LE TN PUVOIKT TOPOVGia TOL TPOidVTOG Vo emnpedlet
évtova Tov TpOTOo e Tov 0moio avtiapupdvovion o pdpka (Dwyer et al., 1987; Han &
Sung, 2008). Mia GAAN onuovtikn d1dotoon anddoong g népkag eivol 1 Tyun, n omoio
emdpa omv afla g papkag (Bendixen et al., 2004). Ztoyeio O0nwg n dwvoun,
Tow0TNTO, 1 KOVOTNTO 1KAVOTOINONG OYOPOOSTIKMOV OVAYK®V KOl 1 T OTOTEAOVV
O TACELS TNG ATOO00NG TNG LApKAG Kot GLGYETILOVTOL LLE TNV EUTIGTOCVVT] LAPKAS, TV
moToTNTO Ko TN 0écpevon pdpkoc (Alwi et al., 2016). IIpdcOeta pe ta mapamdve,
ONUOVTIKOG €ivor Kol 0 pOAOG NG TPo®ONONG, HE TNV OAOKANPOUEVN ETIKOVOVIL
UAPKETIVYK VO EXEL CNUAVTIKY EMIOpacT otnv amddoot g papkog (Luxton et al., 2015).

Xoupova pe tovg Giovanis et al (2014), n etoupikr| ekdva eivar por ovhvhemn
OLVIOTMOGCO, TOV OALALEL CUVEXDS COLP®VA LE TIG GLVONKEG TNG EMYEIPMONG, TNV KAALYN
amd To péca evnuépmong, TV amddoon K.AT. Me Bdon toug Kristensen et al. (2000), n
ETOPIKN €1KOVO, EIVOL O TTO CNUAVTIKOG TopdyovTag mototntag oto B2B mhaicto. Ot
Anderson xour Weitz (1989) vmootmpilovv O0tL 1 @un ¢ etopeiog odonyel oe
eumoTooLVT 610 TAaiclo B2B kot eikdva g pdpkag amotelel onpaviko epyoreio yio
va, avamtOgel po eToupio oYEGES CLVEPYACTOG LLE TOVG TEAATES TNC.

[Tepvovtog otn PETABANT TG EUMTIGTOCVVNG OTNV UAPKO, 1| SVUPOAN TNG givat
aE100MUEIMTN OTNV EMYEPNUOATIKY CTPOTNYIKN Kot eTapikn emitvyio (Sahin et al., 2011).
Onwg avaeépetor otn PipAoypaio, 1 EUTIGTOGUV OTN HAPKO OTOTEAEL TOV 7O
onuoavtiko mapdyovta mototnrag (Empirikal, 2017). 1o mAaicio tov B2B pdpxetivyx,
N eumelpio Kol Ol OVIIAYELS TOV TEAUTOV OVOOEIKVIOVTOL MG CNUOVTIKOL OEIKTEG
eumotoovvng (Alwi et al., 2016). EmmAéov, onuoavtikd poAo €xovv Kot to. GvAa 1
cuvaloOnuotikd yopoktnplotikd tg mowdtnroc (Temporal, 2006). H eumotocivn
amoterel {OTIKO HEPOG TN GYEONC TPOUNOEVTN-TEAATN KOt EVIGYDEL TNV OECUELON LE L0,
ovykekpipévn papxa (Morgan & Hunt, 1994).

myv épevva mepl moTdTMTAG OTNV EM®VLUiN, KOpLo TPOKANOT amoteAel M
ayopaotikn cvunepipopd tov merdtn (Dick & Basu, 1994). H motdétrta 610 gumopikod
ONUo €Yel MOAAL ONUOVTIIKE GTPATNYIKE OQEAN YOl TIC EMYEPNGCEL, OM®G avENOM
eMmEdV emavayopds, Oetikn emkowvmvia «amd oTtOpo 6€ GTOHO» Kol YOUNAOTEPT
evaoOnoia ot avénoeg tov tipndv (Giovanis et al., 2014). Ilpooceéper emiong
AETOVPYIKA Kol CLVOICONUOTIKE OQEAN, To Omoio. GTOYEVOLV GTY OMpovPYio PG
LLOVOSIKNG Kot eVyaptotng epmelpiog yio Toug Kotavalotés (Giovanis & Athanasopoulou,
2018). H ovpufoin g givar daitepa onuavtiky oto B2B mlaicto, kabdg evioyvel v
OVTOYOVIGTIKOTNTO KO TOV dVO0 ETAIP®V Kol LEIDVEL TO KOGTOG TMV GUVOAAAYDV LETOED



toug (Lam et al, 2004). Zvvauo, pondd tig etopieg vo avamtoEovy pokpompodeoun
oyéomn ue tovg mehdteg toug (Askariazad & Babakhani, 2015).

H évvouwn g déopevong anotédece emiong pio omd Tig LETAPANTEG GTNV TOPOVGOL
peAétn. H déopevon pmopet va KpoToeL TOVG KOTOVOAMTESG TOTOVG G L0 LAPKOL 1) Lo
etoupeia kot gfvar £vog onuavtikog mopdyovrtag g tpdeong emavayopds (Moorman et
al., 1992). H déopevon amotedel pia KEVIPIKY GLVIGTOON 6T 6Y£oelg Tov B2B mlausiov
(Morgan & Hunt, 1994), kaBmg 0dnyel o€ tkavomoinomn otig oxéocic cuvorhayng (Farrelly
& Quester, 2005; Mohr & Spekman, 1994). Emiong, n wovomoinon oamnd tnv
OAANAETiOpaoT ayopaoTr] - TpounBevTn KoL 1 EUMIGTOGHVY UTOPOVV VAL EVIGYVCOVV TN
déopevon tov tedatov otic B2B ayopég (Chang et al, 2012).

"Exovtag oprofetnoet 10 Oewpntikd mhaicio g mapovcag epyasiog, avamntuydnke
ot ovvéxeln 10 BepnTikd povtélo NG mapovoag epyaciog Kot ot akOAovOeg
EPELVNTIKEG VTTOBEGELC:

Hi: m anddoon g paprog emdpd otnv KOV TG PLOUNYOVIKNAG LAPKOG

H2a: n amddoon g papKag emdpd oTNV EUMIGTOGHVN TOV TEAATMOV GTO EUTOPIKO
onua

Hop:  amddoon g pdpkag emdpd oto enimedo ToTOTNTOGC OTN HbpKOL

Hac: m amdd0oom ¢ papkag emdpd ota enineda 0EGUEVLONG TN HbpKOL

Hza: m ewova g Popnyavikng pdpkag emdpd BeTikd omny EUMGTOCHVN TOV
TEAUTOV GTO EUTOPIKO G

Hsp: m ewova g Propmyoavikng pdpkoc emopd ot XINESN TIOTOTNTAS OTN
HapKoL

Hac: n ewdva g Bropmyavikng pdpkag emdpd ota enimeda 0EGUELONG OTY LAPKOL

Ha: m epmiotoovvn 1oV TEAATOV GTO EUTOPIKO GO ETOPE OTIKA oTO EMimedal
OEGLEVOTNG OTN LAPKOL

Hs: ) eumiotoovvn 1oV TEAATOV GTO EUTOPIKO GO ETOPE OTIKA oTO EMimeda
TGTOTNTOG

He: m déopevom ot pdpko emdpd Oetikd oto enimedo ToTOTNTAG

210 euUmEPIKO UEPOG, eMAEXONKe N TocoTIKN HEBOOOG Epeuvag, Le epyareio 1o
EPMTNUATOAOY10. XKOTOG TNG £€peuvag NTav Vo SIEPELVNOOVY T YOPOKTNPIOTIKE NG
Blounyavikng HapKag Kot 1 ETOPACT] TOLG OTN SOUOPP®CT TNG TIOTOTNTOG KOl TNG
paKporpOBecunc apocimong otn pdpka, LECH amd TNV OVOPOPE GTOV KAGOO KOVGIHmY
omv EALGOa. Ot empépoug otd)0l TS Epguvag avapEépdnKay 610 Katd mOco emdpd:

e 1 amOO00N TNG HAPKOAG OTNV EKOVO TNG Plounyavikig HapKog, otnv
EUMIGTOGVVT] TOV TEAUTAOV GTO EUTOPIKO OO, GTO EMMESN TGTOTNTOG
oTN LAPKO KO 6TO EMIMESQ OEGUEVLONG GTY| LAPKOL

e 1 €KoOva TG POUNYOVIKNG LEPKOS GTNV EUTIGTOGVUVT TOV TEAUTMOV GTO
EUTOPIKO OMUO, OTO EMMESQ TMIOTOTNTOG OTN UAPKO KOU GTO. EMITEON
O£0ELONC OTN LAPKOL

® 1 EUMOTOGHVI TOV TEAATAOV GTO EUTOPIKO GO OTO EMTESD SEGUEVONG
oTN LOPKO KO GTOL EMIMESA TGTOTNTOG

e 1 déopevon ot UdpKo 6T ENITESD TGTOTNTOG

To delypo g épevvag emhéybnke pe omdn toyoio dsrypatoAnyio Kot TO



arotélecav N=74 mpatnprovyot otnv EALGSa. To epmtnuatordylo oy KAEIGTOH TOTOV
KOl TO TEPIEXOUEVO TOV EPMOTNCEMV TOV Paciotnke otic peréteg twv Alwi et al (2016),
kot Kim kot Hyun (2011). Xyeduomnke oe niextpovikn popen Google Forms kot
HOPAGTNKE S10OIKTVAKA GTOVS TPATNPLOVYOVS, HéEcw email. H épevva ftav eBelovtikn
Kot avovoun. Ampknoe ano 13 OxtmBpiov 2022 £mg 18 Iavovapiov 2023. Ta tpmtoyevn
dedopéva cLAAEYONKaY MAektpovikd ce @UAAO Excel, péow tov Google Forms kot
akohovOnce M avédivon tovg, pe t Ponbela Tov otaticTiIKov Aoyispkov SPSS. H
aflomiotioc. Tov gpwTNHATOAOYiOL emPBePomdbnKe pe TOV LWOAOYIGUO TOL OElKTN
Cronbach a.

Me Bdon to amoteAéopata TG 0VAALONG TOL EPMOTNUATOAOYIOV, amd Tovg 74
CUUUETEYOVTEG M TTAElOYN Qi givar Gvdpeg, otV nAkloky opdda 41-50, 11oktTEg
TPATNPIOL Kol £XOVV AVATTOEEL LOKPOYXPOVIEG cLVEPYATies TV 10 ETOV KO TAV® LE TOVG
mpounBevtég Toug. Ot HIGEG EMYEPNOELS OmAoYOAOVV amd 3 uéyxpt S vraAAniovg, v 4
otg 10 amaocyorobv 1-2 dropa. Xyxetikd pe To, KPLITHPLOL EMAOYNG YL TNV XPNON TOV
TPOIOVIOV TOV TPOUNOELTH, TO KPUINPO HE TNV UEYOADTEPN GLYVOTNTO OTOTEAEL M
mowTTe. TV TPoioVIOV. Amd TG ovoyeticelg Tov efetalopevav  UeTAPANTOV,
damotwdnke mwg N petoPAnty Behavioral Intentions mopovoidlel v peyaAddtepn
ovoyétion pe v Aéopevon oty pudpko (Brand Commitment). EmurAéov n petafinm
Aéopevon oty pdpxa (Brand Commitment) mopovotdlel Ty peyadbtepn cuoyETion Ue
™V eumotocvvn oty pdpko (Brand Trust). Eniong and t1c cvoyetioeig tov petafintodv
dpaivetor 6TL 1 eumiotocvvn oty pdpka (Brand Trust) £xet vynAn cvoyétion pe v
petafAnt ewova g papxog (Brand Image). And v avaiven g amAng YPOLLIIKNG
TOAVOPOUNONG TPOEKLYE TG VIAPYEL GLOYETION OVALEGO GTNV OTOS00T TG MAPKOG
Kol otV €ova g Propnyavikng papxoc. Emiong, edvnke nog n ekdva e pdprog
EMOPA O OETIKA GTNV EUTIGTOCVVI TOV TEAATMOV GE GLYKPION HE TNV 0mdOOoN NG
péprac, 1 amrddoon TG LAPKaG EMOPA T BETIKA 0T EMITEID OEGUEVLONG TNG LAPKAG OE
OUYKPION HE TNV EUMIGTOGHVN OTN HAPKO KOl 1) 0ECHELON OTN UapKo ennpedlel mo
Oetikd ota emineda MOTOTNTOG Kot akoAOLOEl | ardd0o™ TS LAPKOGS.

Soumepacpatikd, emiPePaidOnioyv o1 mEPIGGOTEPES EPEVVNTIKEG VITOOEGEIS TG
TOPOVCHG EPELVOS, GE OCLUE®VIO pe TNV vrapyovcso PiPloypapio. H epyocio
OAOKANPMVETUL LE TPOTAGELS Y10 LEAAOVTIKT £PEVVO, KO TPOKTIKN.



1. Evoayoyn
1.1 Avtikeipevo gpyociog

Avtikeipevo ¢ mapodoos SWAMUATIKNG epyociog omotehel 1 HEAETN TOV
ouvieTOo®V NG a&lag g papkag oto B2B (Business — t0 — Business) mhaicto kot m
EMOPOOT TOVG OTN SOUOPE®ON NG mototnTag ot phpka (Brand Loyalty) kot g
déopevong ot papko (Customer Commitment). Ot dvo avtég HeTaPAnTéG, N TOTOHTNTA
Kot 1 0€GpEVOT), 0dNYoUV oTa LEAAOVTIKA €600, Kot kKEPOT evog opyavicpov (Tu &
Chang, 2012). To moapdv Bépa peléng amoterel medio Tov Plopnyovikod PAPKETIVYK,
OMA0OT TOL LAPKETIVYK TPOTOVIMV KOl LINPESIOV TOL ameLOVVETAL GE EMYEIPT|OELS KO
opyoaviopovg (AvAmvitng, 2001). To B2B pépxetivyx givon £vag topéag mov, cOLP®vV
pe tovg Hadjikhani kou LaPlaca (2013), evtonileton o€ epevvntiKég HeAETEG EVTOVOTEPQL
KOTA TN SIIPKELD TOV TEAELTAIOV TPLOV deKaeTIOV. Q0TOG0, 1) ektpocmnnon tov B2B
UAPKETIVYK GTNV EMICTNUOVIKT €PELVA YOP® OO TO UAPKETIVYK Elval TEPLOPIGUEVN,
ovykprrika pe to B2C (Business — to — Consumer) mAaicto (LaPlaca & Katrichis, 2009).
Xopupova pe 1t PProypagio, n Pacikny dwdkpion petaéd B2B kor B2C eivar 1
nwpoérevon g {nong (Lilien, 2016). Mo GAAN koBiep@pévn S10popd EMKEVTPOVETOL
OTIG OYEGELS 0YOPUOTN-TOANTY], 01 OTOIEC KLPPYOVV TEPIGTOTEPO GE Eva. TAnicto B2B
and 6t oto mAaiclo B2C (Hakansson & Snehota, 1995). EmimAéov, 1| dtodwkacio Ayng
ATOPACEMV 0yopas Exel YapakTnplotel ¢ povadikn oto B2B papketivyk (Johnston &
Bonoma, 1981) (6nw¢ avapépeton otovg Cortez & Johnston, 2017).

1.2 Enpoavrikéotnro 0Eépatog

Ot ayopéc peta&y emyeipnocmv (B2B) eéelicoovtar ko petacynuatiloviot
TaYKOOU®mG AOY® TOV OGLVEXDV TEYVOAOYIKOV eEeAEeV OTIC ayopéc, HE TNV
aVIOYOVIOTIKN Tieon va €xel avEnbel Kot TG TPOKANCES Vo ToKilovv TOc0 omd
eyxopieg 6co kot amod debveig etapeiec (Beverland, Napoli, & Yakimova, 2007; Cretu
& Brodie, 2007; Melewar & Nguyen, 2015). Q¢ oamotéAecpa TOL £VIOvoL
avVIOy®OVIoHOV, ot etaipiec B2B otpépovior 6e OpactnplotnTeg otkodOuNong Twv
EUTOPIKMOV TOVS CNUAT®V VIOOETOVTOC GTPATNYIKES SLOUPOPOTOINCNG TPOKEUEVOD VAL
emrOyovv éva Procyo avroyoviotikd micovéktnua (Bendixen, Bukasa, & Abratt,
2004). H dwyeipion tov gumopik®dv onpatomv dogaivetoar Aomdv ¢ €va {tnua
LoTikng onuociog Yy Tovg Popnyovikoug moiKTeg, HE TO EVOLPEPOV TV
EMGTNUOVIKOV EPELVOV YOP® amd TO POUNYOVIKO EUTOPIKO ONpo Vo givarl £VIOvo
(Davis et al., 2008; van Riel et al., 2005).

H gpmotootvn, n 6éopevon, n mototta, ivor kpioyeg petafintég o o
oyxéon ovvepyaoiag oto miaicio B2B (Bei & Chiao, 2001; Bendapudi & Leone, 2002;
Coviello & Brodie, 2001; Herrmann, Xia, Monroe, & Huber, 2007). Qot6G60, 0mmg
avapépetor otovg Alwi et al (2016), evd apketol pelemntég diepeuvoiv PETOPANTEG
Om®G M MOTOTNTO, 1 AVIANTTH TOOTNTA KOl 1) OVOYVOPICILOTNTA TNG UApKaAG, M



EUMIOTOOLVY] OTO EUTOPIKO onuo dev €xel pedetnBel evpémg, evod n Piioypaio
dnAovel avipatikd mopicpata (Ambler, 1997; Chaudhuri & Holbrook, 2001; Chi-
Shiun et al., 2010; Han & Sung, 2008; Leek & Christodoulides, 2011). Aev vdpyet
Kown ovueovio otn Piproypapiocc B2B oyetikd pe tov QUEco avtikTumo Tng
eumotoovuvng oty agocinon (Bloemer & Kasper, 1995; Ganesh, Arnold, & Reynolds,
2000; Johnson et al., 2006; Mittal & Lassar, 1998). EmmAéov, peréteg deiyvouv 0Tt
oNUAVTIKO pOA0 S1adpapatilovy Kot 01 COUTEPLPOPES e VYNAT evatctncio oty Ty
(Martin-Consuegra, Molina, & Esteban, 2007; Noone & Mount, 2007; Williams et al.,
2011). Qg ek tovTov, givor onuavtikd va peketnOel to mapdv BEpa, mov apopd ot
perétn g a&log g pdpkag oty OUOPEOOT MGTOTNTOG KOl HOKPOTPOBesUNG
déopevong oty B2B ayopd kavsipov oty EALGd. Xvvaua, 1o BEpa e mopovcog
gpyaciog etvar mpwtodHTLTTO KABMG dev Exel LIAPEEL avTioTOYN £PEVVO GTNV EAANVIKY|
ayopd kawcipov. TELOC, To Tapdv Bpa etvar evolapEPoV, LEGA OTIG TPEYOVGES EEEMEELS
oTNV ayopd Kowoipov mov Plovel 1 d1ebvig kovotnta.

1.3 Tkomog Kol EMPEPOVS G6TOYOL

Yxomdg G epyacioag eivar va  dgpevvnBoldv  To  YOPAKTNPIOTIKE  TNG
Bounyavikng pdpkag kot 1 exidpacn Tovg otn SUOPEMOON TG TGTOTNTOG Kol TNG
paxpompofeounc apocimong otn papko. I'ia tov okond avtd, Ha yivel avagopd otov
KAAd0 kavcipmv oty EALGSa. Ot empépouvg otdyot 6T1dloVV 6T0 KATA TOGO EMOPA:

1) n omddoon NG UAPKOC OTNV EIKOVA NG POUNYOVIKNG HbpKag, oTnv

EUTIGTOCLVT| TOV TEAUTAOV GTO EUTOPIKO CNLUO, OTO, EMIMEON, TGTOTNTOG OTN
pépro Ko ota. EMIneda OECUELONG OTN LAPKQ
2) M edvo, TG POpNYaVIKAG HUAPKOG OTNV EUTIGTOGVUVI] TOV TEAATOV GTO
EUTOPIKO ONUO, OTO EMMEdN MOTOTNTOG OTN WAPKO KOL OTO EMIMESQ
OEGLEVOTG 0T LAPKOL

3) M eumoTOcHVN TOV TEANTMOV GTO EUTOPIKO G OTA EMITEDA OEGUEVONC OTN
HapKO Kot 6TOL EMITEOQ TGTOTNTAG

4) n déopevon o1 HAPKE OTO ETITESOL TIGTOTNTOG

1.4 Xvvorrtiki) pebodoroyia

H mopovoca epyacia Paciletonr ommv mocotikny pébodo Epevuvag, OmOL
aglomoteitor oG pevVNTIKO £PYAAElD TO EpOTNUATOAGYO KAEWGTOV TOOV. To &v AOY®
epOTHATOAGY10 £xEl 600l 0md TOV EMPAETOVTO KO TPOCAPUOGTNKE Y10l T HEAETN TNG
a&log g péprag otov kKAAdo kavcipmy. H dtavoun tov €yve og mpatnpodyovg otnv
EAAGOa kot 1 GuALOYT TV d€d0UEVOV NTOY NAEKTPOVIKY, KAOMOG elval oyed0oUEVO GE
Google Forms kot £61dAN 6TOVG GVpUpPETEYOVTES LECH email. Avagopikd e To delypa,
eMAEYONKe pe amAn toyoic detypatoAnyia, and SIUPOPES YEMYPAUPIKES TEPLOYES TG
EAAGSag. H épevva dupkece mepimov tpeig pivec. Ta dedopéva otny mapovca epyacio
etval TpwTOYEVY, OGOV 0POPA TNV EPELVO EPOTNUATOAOYIOV Kot deVTEPOYEVY], OGOV
aQopd TNV avackomnon g Pproypapiag. e 0Tl AQopd T TPWTOYEVY dEJOUEVD, 1|



avdAvon tovg £ytve 6to otatioTikd Tpoypappe SPSS, péow meprypapikng aviivong
Kol HEC® EMOYWYIKNG AVAALGNC.

1.5 Ao} epyoaciog

H epyacio dopeitan oe £&€1 kepdrona. To kepdiaro g Etcaywyng, axolovbei to
Ke@dAaio Oempntikd Ynopabpo - Biploypapikny Avackomnon 6mov mapovstdlovton
ot Poaowéc évvoleg tov BEépaTog Kot OfveTonr 1 OVOOKOTNGON TNG VITAPYOLGOS
BProypapiag oyetikd pe to egetalopevo Bépo. ‘Emetar 10 kepdhioo Osmpnrtikd
Movtého — Epegvvntikég YmoBéoeig, 6mov mapovsialetor to Oempntikd povtélo 6to
omoio Poaciletor n mapovoa €pegvva Ko ot avtiotores vmobéoelg g Epevvag. H
MeBodoroyia eivarl o enduevo Kepdioro, émov mapovotdletor n néBodog Epgvvag, o
OKOTOG TNG £PELVOG KOl TO EPELVNTIKE EPMTINUOTO, TO EPELVNTIKO gpyaAreio, O
TANOBLGUOC Kol TO Oelypa, M TEYVIKY OEyHATOANYiNG, N SlodKacsiot GLALOYNG Kol O
TPOTOG AVAALONG TV dedopuéEvmVY. AKolovBel n evotnta pe Ta AToteAéopata omd v
avVOADOY TOL EPMTNUOTOAOYIOL, OmOL Tapovoldloviol To Topiocpote omd TV
TEPLYPAPIKT] GTOTIOTIKY OVAALCT] KOl TNV EMAYWYIKN OTATIOTIKY avaivon. H epyacia
OAOKANpOVETUL e TO Xvpmepdopata - [lpotdoers.



2. Oeopntiko Ynopabpo — Biprioypagikn Avackornon
2.1 H évvowo B2B —wotopuki] avadpopn

H évvowa tov B2B givan pua ko] cuvtopoypagio yioo Tov Opo «emyeipnon —
TPOG — eMyeipnon», IMNADOVOVTAG TNV TEPITTMOOT OTOV Wi £Tonpior KAVEL TOANGELS OE
o GAAn etapion ko Oyt oe katovolmtés. [lopadosiokd, ot cuvoAAayéc TOTOV
YOVOPIKNG TdANoNG elvar o mbavo va sivan B2B, evad o1 B2C («emyeipnon - mpog —
KATOVOAWOTESY) TEIVOLV VO akoA0VOOVY Eval EMLYEPNUATIKO LOVTELO AOVIKNG. ZUVETTWDG,
10 B2B pépxetivyk givot 1o HAPKETIVYK TPOIOVTOV KO VINPESIOV TOL omevfhvetan o
EMYEPNOELS KOL OPYAVIOHOVS KO OGYOAEITOL [LE TNV IKOVOTOINGT TMOV 0yOPASTIKOV
AVOYKQOV KOL TOV AToToe®V avTdVv. Ta ayadd mov ayopdlovv ot fropnyavikol meldteg
Ta ayopdlovv gite yio HETOmMANOCT, €iT€ Y100 TOpAy®YN GAA@V ayobdv glte Yo va Ta
EVOOUOTMOGOVY G€ OKA ToVG TTpoidvta. To kivntpo kot 0 6komdg TG ayopds ayaddv
elvai o Pacikotepog mapdyovtag dtapoponoinong tov B2B amd 1o B2C pdpketvyk. X
Bounyavikn ayopd ta ayadd ayopdlovior cov pEGH Yoo TNV EMITELEN OIKOVOUIKOV
oTOY®V Ko pwopet va givor 1 peiwon tov KO6Toug N N peytotomoinomn twv kKepdov. H
emyeipnon mov ayopdletl ayabd emAéyel tov mpounbevty mov Ba g emTpéyel va
avénoel TV amdd0oT TOV SIKOV NG dpactnplotiteov. Eniong, ot fropunyavikn ayopd
Ta oyobd pmopel va ayopalovtol ooy HEGA Yo TNV EMTEVEN KOWVOVIK®OV 1 TOATIKOV
oTOY®V, OTTMC Y10, TNV VYEl, TNV eKTaidgvo, TNV dpovva g yopoc. To B2B papketivyk
démeton amd 11§ 101eg Paocikég apyég ko Oewpieg tov B2C pdpretvyk, kot yevikdtepa
TN EIA0G0QI0 TOV HAPKETIVYK, OAAG S10PEPOVLY MG TTPOG TN OO TNG OYOPAS, TN GUON
TOV TPOIOVTIOV Kal TG (TNoNG, TNV 0YOPACTIKT) GUUTEPLPOPA, TIG GYECES UETUED
ayopOoTOV Kol TPOUNOELT®V, TOV GYESWICUO TNG OTPATNYIKNG HAPKETIVYK K.d.
(Aviwvitng, 2001).

H mpoéievon kot n tawtdtTa Tov mediov tov B2B pdpketvyk £yovv m Baon
toug, ovueova pe toug Hadjikhani kar LaPlaca (2013), otov mpwtondpo g B2B
okéyng, tov John Wanamaker. Zvykekpipuéva, n Tp®TN KOTOYEYPOUUUEVT] TPOCTADELN
KOTOVONONG TOV OYECEMV UE TOVG TEANTEG GE £VO. EMYEPNUATIKO TAOIG10 TPOTAONKE
a6 tov Wanamaker to 1899. O Wanamaker vrnp&e évog emruynpévog emyeipnuatiog
0TO MOVIKO EUTOPLO KOl EIGNYOYE IO OAOKANPOUEVN] TPOOTTIKY] TOV POA®Y TOL
ddpapatiCouv ot TpounBevtés, 01 AVOTOANTEG Kol 01 TEAATES, VITOGTNPILOVTOG L
omotn 1ooppomion petald oyopactdv kot mointov (Tadajewski, 2008). Av kol n
BiBAoypapia £xel avapPopEC GYETIKA LE TIG GCUVAALAYES LETAED ETAUPELDV OO TIG OPYES
oV 2000 awwva (Shaw, 1916), to B2B pdpketivyx éafe 10waitepn tpocoyn and tov
Melvin T. Copeland (Peters et al., 2013), péocw tov épyonv tov «Marketing Problems»
(1920) ko «Cases in Industrial Marketing» (1930). Ta tpdta enionuo xepdypapa Tov
KAadov Ntav to «Industrial Marketing — A Century of Marketing» (1934), ypaupévo
and Tov John Fredrick, kot to «Fundamentals of Industrial Marketing» (1935), and tov
Robert Elder. Avtd ta eyyxepidio mbavototo exnpéacay Ta TpOTo SNUOGIELUEVE ApOpa;
oto B2B pdpketivyk, oto Journal of Marketing kot 6to Harvard Business Review. M
GAAN mpwTOTOPlOKY UEAETN, M omoio ypnowomoince pnTd Tov Opo Plopmyaviko



papkeTivyk, frav n peAétn tov Moore (1937), mov acyoAndnke pe v enidpacr tov
merchandising omv woAnon Propnyovikov eEomAicpov. Avtd to TpodTo ApbHpa
akolovOnoav pio Gpeon eQApUOY ] NG OWKOVOUIKNG Bewplag, eotialovtag ot
dwdkacio g ovvorriayng (Cortez & Johnston, 2017).

‘Etot, n épevva mave oto B2B pdpketivyk kopropyndnke péxpt tig apyéc e
dekaetiog Tov 1980 and apBpa mov £dvav EUEOOT) GTNV OUOIOYEVELL TV AyOPDOV, TV
opBoloyikn ANYMN ATOQACE®Y, TN YOUNAN dlagopomoinon Tev TPoIdvVTOV Kol TV
ovopootikn T, H katavonon tov Tpotiuncemv TV TEAATOV EANIGTOTOLOVVTIOV
otV avalntnomn Tov tpoundevtn e T0 YOUUNAOTEPO KOGTOG LLE AMOOEKTY| TOLOTTO KO
napadoon (Hadjikhani & LaPlaca, 2013). Avti 1 ool okéyng Kuplapynoe G€ ayopEs,
KaTnyopieg Tpoidvimv, vnpecieg kot yopec. ' Eva Pactkd mAeovEKTN O TG OTIKOVOLUKNG
dmoyng eivat 1 amAr] TOcOTIKOTOINGT TOV KOGTOVG, TV £600MV Kot TV Teplwpinv
KEPOOVE GE GUYKPION UE TNV OVAALGT] CLUUTEPLPOPIKDOV EVVOIDV OTIMG Ol TPOTUNGELS,
To. CLVALCONUOTO, Ol KOWOVIKEG AAANAETIOPAGELS, 1 TGTOTNTA KOt Ol emBvuies TV
neratov (Hadjikhani & LaPlaca, 2013).

H petdfoon oe o wo ohokAnpopévn dmoyn g épevvag yopw and 1o B2B
UApKETIVYK, cvumeptlopupavopévov tov Bempudv cvumeplpopds, Eekivnoe pe Tig
TPAOTEG GLYYPOVEG TPOoTADEIES EEEPEVVNONG OIKTHMV KOl GYECEDV LAPKETIVYK. ApOpal
onwg tov Trynin (1940), Alderson kou Cox (1948), Alderson (1949) dvoiEav o véa
EPELVNTIKN cLI{NTNON MG TPOS TNV KOTAVONGCN TOV ETUPIKOV OAANAETOPAGE®V ©C
OPYOVOUEVOV GUGTNUATOV GLUTEPUPOPAS, KAVOVTAG AVaPOPH GTNV ETEPOYEVELD TOV
ayOp®V KOl OTIG OTALTHGELS TANPOPOPNONG Y10 TNV OVATTVEN TOV KOWWVMVIK®V SIKTO®V
Kol ¢ katavaiwong ayabov (Hadjikhani & LaPlaca, 2013). Qotoco, avti n emoym
(1930-1950) kabodnynbnke amd TeYVIKEG TOANONES MOV TOMOOETOOY TOV MEAATN MG
TafNTIKN ovtoTnTa oL dev oyeTileTon pe to KEPOOC Tov mpounbevtn (Peters et al.,
2013).

Tpia onuovtikd opoonua otnv e£€MEN Tov B2B pdpxetivyk amotélecay o A’
[Maykoopiog [MoAepoc, n Meydin "Yoeon (1929-1939) kot o B’ TMaykoouog [16Aepog,
OOV 01 CLVOALNYEC peleTnONKaY KATO amd éva Bpoayvurpdbecpo mAaicto Adym TG
TOYKOGUOG OKOVOUIKNG afefatdtntog Kot g Kowwvikng dvomiotiog. H élhenym
Oeticov TEPPAAAOVTOG Y10 [0l CUUTEPIPOPIKT EGTIOGCT] TOL PLOUNYOVIKOD HAPKETIVYK
ovveylomnke katd ™ dtdpkelo Tov Poypov [ToAéuov (1947-1962). Tlap '6Aa avtd, Kot
N S1apKELD AVTAG TNG TEPLOOOV, £YIVE TO TPMTO MOVETIGTNUIOKO HAONUa aplepmpévo
oto B2B pdpretivyk oto Harvard Business School 1o 1957 (Peters et al., 2013) an6 tov
kafnynt E. Raymond Corey, o omoiog £€0ece T1g avnovyies TOV GYETIKA e TN pkpn
emoTNUOVIKY BpAoypagic mov NTOV APlEpOUEVT OTIC TEXVIKEG Kol To. Bépata mov
oyetiCovtot pe v gpmopio Popnyovik@v ayofdv 6Tov TopéN TOL LAPKETVYK. ApkeTol
gpevvntég (0mmg ot Robinson, Faris, & Wind, 1967; Webster & Wind, 1972) avtiv v
nepiodo tov 2000 oudva €0scav ta cvyypova Bgpéla tov B2B pdpretivyk kot g
0PYAVAOTIKNG 0yopacTikig cupumeptpopds (Cortez & Johnston, 2017).

Koatd ) dudpxeta g dekoetiog tov 1970, n woyvpodtepn kprtikn (Sheth, 1970)
KOTO TNG OKOVOUIKNG KLPLoPYiog OTn oTpoTNnylKn MG entyeipnong emnétpeye v
avdmntuén tov B2B pdpketivyk, evioybovtoag (nmjpota 0nmg 1 apotPaio ikavonoinon,



N afePordmra kot o opoBetnuévog opboroyionog (Hadjikhani & LaPlaca, 2013). £
ouvEREln, M peydAn Advodog g emiotnung tov B2B pdpketvyk Eexivinoe pe
dNpovpyio TOV ETIONU®V OKAOULOTKOV KIVUATOV TOV SEGUEVTNKOAV GTOV TOUEN KATH
™ dudpketa g dekaetiag Tov 1980 (Peters et al., 2013), énwg to Institute for the Study
of Business Markets (ISBM) 1o 1983 oto Pennsylvania State University kot To
Industrial Marketing and Purchasing Group (IMP) oto Manchester to 1984. Avtd ta
KIVALOTO TPoOOncay v akodNUoikn oAANAETIOpOoT) Kol [0 GUVOAKY| GOy TOL
B2B papxetivyk, 6mov ov Bewpieg cuumeppopds Kuplapynoav oto ETIGTNUOVIKA
EPELVNTIKA TTEPLOJIKA, EVAD AALOL LEAETNTEG GLVE ICAY VO TPOM®OOLV 10 OIKOVOUIKN
dmoymn tov oyxéoewv meAdtn-toAnt) oto mAaicio B2B. O topéag ocuvvéyice va
OVOTTTUGOETOL KOTd T d1dpkela TG dekaetiag Tov 1990 pe v eioaywyn tov Journal of
Business — to - Business Marketing kot ™ Oonuovpyic tov Kévipov tov
Enyeipnuotucov ko Biopmyoavikod Mapketvyk 10 1996 oto Kpatwkd Tlavemotuio
g TCoptlwa (Peters et al., 2013). EmutAéov, ot Johnston kot Lewin (1996), katd v
nepiodo 1970-1995, etonyayav 600 véeg Evvoleg oty opyovmTikn Bewpio ayopacTIKiG
CLUTEPIPOPAG: TIG OYECELS ayopaoTn-TwAnTh kot Ta diktva (Cortez & Johnston, 2017).

Koatd ta péoa tg dekaetiag tov 1990 wour 2000, n £€pesvva yuou TIC
dtemyepnowkég oyéoels anoyeiwdnke (LaPlaca & Katrichis, 2009), kot £yve pio omd
T1G Kopupaieg thoelg otov Topéa Tov B2B papketivyk (Bowman & Narayandas, 2004).
Ot LaPlaca xou Katrichis (2009) evtomooy to €€7G 6 7O OVTITPOCOTELTIKA BT TNG
épeuvag Tov Bopmyovikod HAPKETIVYK: TN OWEIPION TOANCEW®V, TNV OYOPUOTIKN
OLUTEPIPOPA, TIG OYECEIS TEAATN - TPOUNOELTY, TV KAIVOTOWIN Kol OVATTTUEN VE®V
TPOIOVIMV, TN GTPOATNYIKN UAPKETIVYK Kot TO Kavido dtavouns. EmmAéov, ot Wiersema
(2013) won Lilien (2016) avaeépOnkav oe 11 Boaocwd Oéuata: n Sopdpemon Tov
ETUPIKMV TPOGOOKLDY OO TO UAPKETIVYK, 1] CUACTO TOV TOYKOCUI®V 0yOp®V, 1 16Y0G
TOV TEYVOLOYIKOV OAAAYDV, ot emyelpnoelg B2B kot n onuoacio va evbuypapuctodv
HE TIC UETAPOAAOUEVEG OMOUTNOELS TNG Oyopdc, to pdpketvyk B2B yivetor mo
OTPOTNYIKO, 1 OIKOOOUNON 1OYVPOTEP®V JETAP®Y HETAED TOV HAPKETIVYK KOl GAAWDV
AELITOVPYIDV, 1 AEIOTOINCT TTO AETTOUEPDV YVAGEDV Y10 TOVG TEAATEG KoL TNV oyopd,
N cLUPOAN TOV HAPKETIVYK GTNV EMXEPNUOTIKN OATOO0CN, 1 OTEVOTEPT CLVEPYACIN
OVAUESO, G TEAATEG KO TPOUNOEVTEG, 1 EVPECT] TOLV GMGTOV GLVOLUGLOV KEVIPIKDOV
EVOVTL OTOKEVIPOUEVOV OPACTNPOTATOV HAPKETIVYK Kol 1 €0OPECT IKOVOTNTWOV
pdpxetvyk. Me Bdon ta Ttapandve, ovadeiydnie n eotiaon oty kawvotopio B2B, oty
ayopooTikny cvumepipopd B2B kot ommv avdivon meiatov B2B, 0étoviag Tic
oVYYPOVveC Katevbivoelg yia To Prounyavikd papketvyk. Télog, to B2B pdpxetivyk
JPLYE Ao TAL GUVOPE TOV TAPUSOCIIKDY OYOPDV, QTAVOVINS GTIG OVUOVOUEVEG

OWKOVOLEG, OVOOEIKVIOVTOG TO TOYKOOUIO WAPKETIWVYK GTO EMYEPNCLOKO TAOIGLO
(Cortez & Johnston, 2017).



2.2 H évvora ¢ papxag (Brand)

H évvota g pdpkag £xet ouintmOet og éva onpovtikd BEpa pekétng otov KAAd0
tov pdpketivyk (Moore & Reid, 2008). H pdpko opiletor and tovg Grubor ko
Milovanov (2017) og «£€vag Lovadtkog cuVOLAC OGS AEITOVPYIKOD Kol GLVOICONLATIKOD
YOPOKTNPLOTIKOD OV EKAAUPAVETOL OO TOVG KATAVOAWTEG OC o Tpodchetn o&ia,
HOVOSIKY eumelpion Kot eKTANpoUEVN vocyeon. o v etaupeia, gival o Paoctkog
oTPATNYIKOG TOPOG KAl 1GYVPO, OVEKTIUNTO TEplovolakd ototyeion. H Kaplan (2016)
SOTLTOVEL TG «1) LapKo efvart po vToKeWeVIKT avtiinyn g a&log mov Paciletal 6To
dfpolopa TV EUTEPIOV EVOC aTOUOL HE €va MPOIOV M o €Taipeion OV TEAIKA
emnpedlel To cvvaicOnua kot TG aroPAcelg avTov ToL ATOHoL otV ayopd. H pdpka
elvarl éva epyadeio mov emdpd oV oyopaoTiKy €miloyn. Aev veiotatar pdévo omd
YPOPIKA N AEEELS - dev glvat amAd éva Aoyotumo 1 cuvOnuo» (ISoraite, 2018).

O1 papxeg, dmog avapépetarl otovg Beig kar Nika (2019), £xovv yivel oOpfora
OV AVTITPOCOTEVOVY TEMOONGELS, AEIES, TPOSMOTIKOTNTES KOl KOVOTOMIES, TPOKAAOHV
OVOUVIGELS KOl GUVALICHNLOTA TOV VTUTPOGMTEVOVY TNV TOLOTNTA Kol £ivol KpioUeg
Yy TV emtvyio ¢ eToupeiag, Kabdg yivovtar 1 Koplo Tnyn dpopomoinong HeTasy
GAAOV OVTAYOVIGTIKOV TPOcPOopdV oty ayopd. H dtadikacio dnpovpyiog tg péprog
elvatl ouyva xpovoPopa Kot YEUATN TPOKANGELS, EXELON TEPIAAUPAVEL TN dNOVPYIo Kot
™V avdmtuén evog eupd GLVOLOL gvvoldv mov oyetilovion pe ™ pdpko (Keller,
Parameswaran, & Jacob, 2011).

To povtéro tov Aaker (1991) mepirappdvel dtpopa otoryeion Tov pmopei va
YPNOOTOMOCEL 1oL ETopeia Yo v kKaBopiocel TNV TavTdTNTO TG EXOVLUING TG, TO
omoia. pmwopovv va ™ Ponbncovv va dnpovpynceel Kol va dtatnpnost v oo g
enwvopiog e Ta otoyeia e emwvopiog e pdpkac (Brand ldentity) oto povtédo
Aaker gtvan (Indeed Editorial Team, 2021):

e Brand as a product: Avtd 10 6TOLYKEID TNG ETMVVUING ETKEVTPOVETOL GTO
TPOIOV 1N TNV VANPECio. MOV TOPEYEL MO ETAPEID OTOVG TEAATEG.
[TepthopPdvel 1o medio Poppoyng TOV TPOIOVTOE, TO Omoio gival To
GUVOAO TMV YOPUKTNPLIOTIKOV TOL Yopoaktnpilovv to Tpoidv. AauPdver
VIOYN TNV TOLOTNTO TOV TPOIOVTOG KoL TNV a&io TOL Y10 TOLG TEAATEG.
Avtd 10 otoyeio pmopel emiong va mePAapPAvEL TOVG TEAATEG TTOL
YPNOWOTO0VV  €va TPoidv  Kou Tov TPOMO HE TOV OmMOio TO
YPNGYLOTOL00V.

e Brand as an organization: To gumopikd onpo ®G GTOYKEID OPYAVMOONG
OVOPEPETOL GTO YOPAKTNPLOTIKE TOV 0pYOaVIGHOV. AVTO TO GTOLYEID TNG
enmmvopiog propei va mephappdvet tnv tomobecio pog etopeiog Ko tnv
euPérela v Tpoidvtwv 1 TOV vInpecdV e Lo mopddsrypa, o
LKpY| EMyElpnO” UTOPEL VOl £XELIGYVPN TPOGEYYIOT| LE TOTIKOVG TEAATES
OTN YEOYPUPIKY TNG TEPOYN, EVAO o HeYOAN etanpeio pmopel va €xet
moAD evpuTepn euPéreta pe €va gupld Kowd. Avtd TO oTOLNElD
EMKEVTPOVETAL €MioNg 0TS afleg KoL TNV KOLATOVPO HoG ETopEiog,
Om®G 1 ONAWGT ATOGTOANG TNG.



e Brand as a person: Avtd T0 GTOWEIO TNG TOWTOTNTOG TNG MAPKOG
EMKEVTIPMOVETOL OTIS GYEGEIS TOV EYEL 10, ETOPEIN LE TOVG TEAATES TG,
To povtého Aaker vmodniwvel emiong 0Tt 0LTO TO GTOLYKEID PIOPEl Vo
OVOQEPETOL  OTNV  TPOCOTIKOTNTA MG  HAPKOS, OT®G Kol M
TPOCHOTIKOTNTH VOGS atoOpov. o Tapdderypa, pio etoupeion pmopet va
kafBopicel v emwvopio g pe Pacn éva GUVOAO TEPLYPAPIKDOV
YOPOUKTNPLOTIKAV, OTMOS TPOGAVATOAMGUEVT] GTOV TEAATN Kot a&lOmoT.

e Brand as a symbol: To televtaio otoyeio g emwvopiog 6to HovTELO
Aaker meplhoppdver ta cOpPoia mov cvvdéovtor pe por popka. o
TOPAOELY O, TO AOYOTVUTTO piag etapeiog pumopel va amotelel pépog g
TaVTOTNTOG TNG EmwvLVpiog . H pdpka g otoyeio cuopPfodrov pmopet
Vo TEPMOUPAVEL OTTTIKEG EIKOVEG, MYNTIKA OGTOLKElR 1| TNV 16TOpioL NG
péproc. Avtd to cOuBoAd UTopovV Vo OOUNGOVY TNV TOVTOTNTA HL0G
péproc, cOpemva pe to povtédlo Aaker.

To povtého tov Aaker (1991) yio v a&ia g pdpkag sivor €va amd To TO
OMUOPIAT LovTEAX IOV TOVILEL TOVG TAPAYOVTEG TTOV dNUIOLPYOLV TV a&io TG LAPKag
evOg mpoiovTog Yo Tov katavariot. H a&la Tov gpumopikod orjpatog voegitoanr og 1 aia
7oV oyetTiCeTon PE TO EUTOPIKO GTHO, TO OVOLA KOt TO COUUPBOAO TOV, TO 0TO{0 ATOTEAEL
avamdomacTto HEPOG ToL mpoidvtog. O Aaker (1991) opilel mévte mapdyovteg a&iog g
UEpKOC: TNV TIOTOTNTO TNV HLAPKO, TNV AVAYVOPICILOTNTO TNG LAPKAS, TNV OVTIANTTH
TO10TNTO, TIC GVGYETIGELS TNG EXMVVUING KoL T IOIOKTNOLOKA TEPLOVGLUK(A GTOLYEIN TNG
enovopiag (ISoraite, 2018):

e Iliotémra omv pdpka (brand loyalty): m 1oyvpn mpooniwon otnv
enovopio umopel vo EMTPEYEL GE Lo €TAPEIN VO EMIKEVIP®OEL 01N
SITPNON TOV TOTOV TEAUTOV TNG, YEYOVOS oL pmopel va fondnoet
otn pelwon tov KOGTOLG MHApPKETIVYK. Aivel emiong ot etaupeieg
TAEOVEKTNLO EVOVTL TOV OVTOY®OVIGTOV TOVS GTNV 0lyopdL.

e Avayvopiodtra g papkag (brand awareness): o1 EToupeieg e vYNAN
OVOYVOPIGILOTNTO  UTOPOVV Vo, TO  XPNOWOTOMGOVY  Ylo.  Vd
TPOGEAKVCOVV TEPIGGOTEPOVG TEAATES, YEYOVOS TOV UTOPEl Vo &N oeL
T £€6000 TOVG,.

e Avtunmm) mowvtta (perceived quality): m avtiinmt moldtnTo LUOg
péproc Umopel voo 00NYNOEL TOVG TEANTES VO dOLV TNV ETAIPEIN MG
a&omoTn, YEYOVOG MOV TOLG Olvel 1oyvupd AdY0 Vo OyoplooLv To
TpoiovTa N TIc vInpeoieg ™c. H aviiinm) modtnta pmopet enione va
BonOnoetr 11 etarpeieg va dt@opomomBodv amd TOLG AVTAYOVICTEG
TOVG.

e Xvoyetioelg papkog (brand associations): aopoOV TIG GUGYETICELS Yo
MV UEpKE TOV KAVOLV Ol TEAITEC. AVTEG Ol GLGYETICELS UTOPOVV Vi
ATOPPEOVY OO TIG TANPOPOPIES OV £XEL GLYKEVIPMGEL £VOG TEAATNG
OYETIKA e TNV eToLpeia, OTOS LEGM TNG S1LPNLIONG, 1] TAL GLVOLGONULOTE
TOV Yo pio papko. Ot cuoyeticels avtéc pmopov vo fonbncovv ot
onpovpyia poag Betikng otdong amévavtt o€ pia eTapeio Tov pmopet va



evBappHVEL TOVC TEAATES VOL 0YOPATOVY T, TPOTOVTO 1) TIG VIINPEGIES TNC.

e Idwoktnolakd meplovolakd ototyeion (Proprietary assets): ta Guio
TEPLOVOLOKA GTOLYEIN oG LApPKOG PUTopel va TEPIAAUPAVOLY dUTAGLOTOL
EVPECITEYVING, TVEVLOATIKA STKODUOTO KTA. AV Kot OEV £YOVV YPTULOTIKN
a&la, avtd o TEPOVGLOKE GTOoLEld UTOPOVV Vo PEATIOGOVY TN NN
pwg etoupeiag. H avdntuén touvg pmopel va ddocel otig etoupeieg éva
TAEOVEKTNO,  €VOVTL TMOV  OVTOYOVIGTOV TOLG, Kabmg evioybouv
TeEPAUTEP® TNV aio TG LapKaG.

Ta eumopikd onuato AmOTEAOVV GUECT] GUVEMEW 1TNG OTPATNYIKNG TNG
TUNHOATOTOINGNG TNG 0lYOPdS KOt TG S10POPOTOINGNG TV TPOTOVI®MV. ZOUP®VA LE TOVG
Moore kot Reid (2008) éva peydAo pépog g épevvag peretd {ntnuoto Omwmg g
gmhoyng (M ™G TPOTIUNGNG) NG HAPKAG, TNG GAAAYNG MAPKOG, TNG APOGIMGNG O
pépKo Kot TV ENEKTAGE®MY oVTNG. [eviKd, N LdpKo HEAETATOL OO TOVG EPELVNTEG MG
AOYOTLTTO, ®G VOUIKO HECO, MG ETUIPELN, MG CLGTNUO TOVTOTNTOC, MG EIKOVO GTO LVOAD
TOV KOTOVOAWMTY, ®G GUGTNHA 05DV, MG TPOSMOTIKOTNTA, MG GYXECN, O TPOSTIOEUEV
a&la KTA, pe Pdon TV TPOOTTIKY TOV KATAVOAMT 1 TNV TPOOTTIKY TNG EMLYEIPNONG
(Maurya & Mishra, 2012).

Xoupova pe ™ PProypaio, ot EMTLYNUEVES LAPKES UTOPOVV VO EMTPEYOLV
OTIG EMYEPNOELS VO, OTOKTGOVV ovTay®vioTikd mieovéktnua (Kim et al., 2008). M
wyvupn Hdpka TopEYEl PoL GEPE amd OQEAN O Mo EMLXEIPNON, OTMOC HEYOADTEPN
OEGLEVOT TV TEAATMOV, DYNAOTEPT OEKTIKOTNTU TEAUTAOV GTNV CAAAYN TOV TIUOV,
emPioon oe Kataotdoelg kpiong, vymidtepo mePOOPLO KEPOOVLS, MEPIGGOTEPES
evkapieg eméktaong papkog k.6. (Kim et al., 2008). Onwg avapépovv ot Pappu et al.
(2005), To vyMAG emimedn a&iog TG HLapKAG 00MYOVV GE LVYNAOTEPES TPOTIUNGELS TOV
KATOVOAOTOV Kot tpobeong ayopdc. H emtuyng omuovpyio emovouiog amopépet
TAEOVEKTNIATO OTMOC 1 EVOLVAUM®ON £VOVTL TOV OVIOY®OVIGTOV KOl 1) dnpovpyic
woyvpov pepdiov ayopdc (Hossien, Ali, & Mehdi, 2012).

H pépka eivor éva amd o onpovtikOtEPE TEPLOVGLOKA GTOLYEID LG ETOPELNG
kaBmg dadpapatiCel onuovtikd porlo ot Peitioon g (ONG TOV KATOVOAOTOV Kol
ovuParler oty owovoulkn evpwotio g etoupeiog (Kotler & Keller, 2006). 'Eva
1GYVPOTEPO EUTOPIKO GNUOL EIvat 1 KOPLOL TNYN OVTOY®VICTIKOD TAEOVEKTHUOTOC TOV
TEAKA ONovpyel €60da Yo TV gvioyvomn g pevototntag g enyeipnong (Baldauf
et al., 2003). Q¢ ex ToHTOV, 01 ETOPEIEC TPEMEL VAL ELEVOVOVV GTO VAL OTLLLOVPYOVV 1GYVPA
EUTOPIKA GTLLOLTOL Y10 TOL TPOTOVTO TOVG TPOKEYEVOD VOl EEQGPAAICOVV TNV ETTVYIO TOVG
noakponpobecpa (Efanny et al., 2018).

e 0t agopd o mhaicto B2B, dev givai 1000 dadedopévn 1 Epguva mov eEeTalet
Inmuata oxetucd pe T pdpko, cvykpltikd pe 1o mAaico B2C. Qotdco, dmmg
avapépovv ot Chang, Wang kot Arnet (2019), yiveton por onpovtiky enékTacn g
£pevvag mPog avtd 1o medio To TeEAEvTain Ypovia. Onmg avapépovy Ol TAPUTAVE®
gpELVNTEG 0N HEAETN TOVG, Ta VO TTAaicla — T0 B2B kot 1o B2C — dwapépovv peta&d
TOUG G TPOG TNV 0PloBETnon NG HAPKOG. XUYKEKPEVO, Ol dldkacies ANyng
aropdcewv 610 mAaiclo B2B teivouv va gival mo mepimhokeg amd ekeiveg 0TS Ayopés
B2C. Emniong, suniéxovv mepiocdtepovg avOpmdmovg, €ivorl mo Ttumomomuéveg Kot



TEPLOUPAVOLV 0yOPUGTES, Ol OTTOI01 £YOVV EKTETOUEVT] YVAOOT) TOV TPOIOVIMV KOL TOV
vapecdv mov ayopdlovv. EmmAéov, teivouv va vrdpyovv Atydtepotr meAdTES Kot
peyoAvtepn e&aptnon and v mpocomiky enagn (Leek & Christodoulides, 2011). Qg
amotéleopa, ol dampoownikoi decpol dSadpopatilovy onuovtikd pOAO GTIC ATOPAGELS
ayopdg (Duncan & Moriarty, 1998). EmmAéov, o1 meddteg kot ot mpounbevtég cuyva
OVOTTTOGO0VV GTEVEG GYEGELS OTIC OMOIEG CUUUETEXOVV O £VOG GTNV OVATTLEN Kot
eQapUOYY TV oTpatnykav tov dAlov (Yi & Gong, 2013). Qg ex tovTOoL, 1 £VVOld TG
ovvépyelag oto B2B mlaicto mepthapfavel Eva vpd @AGHA YOPOKTPIGTIKAOV, TO OTTO10
0o propovsav va teplapuavovy cuvonuiovpyio dpacemy Tov TapEyovy aia TdG0o yo
ToV¢ TpouNnBevTég 0G0 Ko Yo Tovg meadteg (Davis et al., 2008). Meléteg detyvouv 0Tl
TO EUTOPIKA CTLLOTO. OPEAOVV TIG POUNYOVIKEG EMYEPNCELS LE O16pOPOVG TPOTOLG,
ocvurepthapupavopévng g avénong g avTIANmIg o&log TV TPOsEOPOV TOVG
(Michell, King, & Reast, 2001), tg evepyomoinong oTpatnyIK®V TYOAOYNONG CE
premium eninedo (Michell et al., 2001), kabd¢ kot g Pertioong TV emddGE®V GTNV
ayopd (Homburg, Klarmann, & Schmitt, 2010). Eivor evowopépov wotdc0 611 moAroi
enayyeApotieg papketvyk dgv avayvopilovv t otpatnyikn ofio tov eumopikov
onuatov oto miaiclo B2B (Leek & Christodoulides, 2011). Q¢ amotéAecua, dev
avTiAapBavovtol T HapKa ¢ CNUAVTIKO GTOIYEID TV CTPATNYIKOV UAPKETIVYK GTO
miaicio B2B (Urde, Baumgarth, & Merrilees, 2013).

Ono¢ emonpaivetal and v Mudambi (2002), dev €xovv depguvnBel mAnpmg
ToL OPEAT NG MapKag Yol Toug meAdteg oTig ayopég B2B. Ta Asttovpywkd opédn umopel
va €ivoi To SNUOVTIKA, aAAG To cLVOIGONUOTIKA OQEAT pTopEl emionc va Exouv PeEYOAN
onuacio. Ot ayopaotég oto mAaicio B2B givatl mpdBupot va avalnmaoovy Eva epmopikd
onuo pe G&ova To OVOPEVOUEVO AEITOLPYIKO OQEAOG, OT®MG £€val QUOIKO TPOIdV
VYNAOTEPNC TOLOTNTOG 1) GYETIKES VAINPETiES, aALd dev Oa pémel va Tapaieinetol va
TOVIOTEL KO 1 onpocio mov £ovv Ta cuvosOnuatikd oeéAn. Mo moapddetypa, o
yvoot| pdpka oto B2B mlaicto mpooepépel to cuvousOnpatikd TAEOVEKTNUO TG
peimwong tov avtiapPovopevov Kvdvvou kot e afefordtntag, Umopel va mpeAncet
TOV EMYEPNUOTIKO TEAATN ALEAVOVTAG TNV EUTIGTOGUVN TOV Y10 TNV ayopd, KaOdS Kot
Vo, EVIOYDGEL TV TPOTYOVUEVT] EUTEIPIO TOL KO TIG OYECELS TOV UE TOV TPOUNOeLTN.
Koatd cvuvéneia, pmopel va avénoet Ty tkavomoinomn tov teratdv. H ayopd puog owkeiog
udpxoc oto B2B mhaicio unopel va cuvendyston TpdcOetn dveon pe TNV GUYKEKPIULEVN
EMIAOYN Kol VO TOPAYEL TNV aicONom 6ToVE ayopaoTég OTL ivol LIEPHPAVOL Yo TN
SOVAELL TOVG Kot Vo cBdvovTol 0Tt KAVOUV TIG 6MOTEG ETAOYEG.

Ye po yevikn Paom, mopd To avadVOUEVO EVOLOPEPOV Y10 TNV UEAETNG TNG
enovopiog oto miaicio B2B, ocbppove pe o6ca  avoaeépOnkoav, m vmdpyovca
BiBroypapio Topapével KOTAKEPUATIGUEVT] KOl TEPLOYEG LE TEPLOPIGUEVT] 1] OLCAOT
épevva ypnlovv mepartépow eétaong. Kopro yopakmmpiotikd g vmdpyovoag
BiBroypapiog elvar n EAAEWYN CLGTNUATIKNG EPEVVOG GYETIKA LLE TNV EMOVLIO GTO
miaiclo B2B, kaBdc¢ ki o0t oe peydro Pabud or vmbpyovceg peréteg eivon
VTOKEWEVIKNG VoG KOl ETOUEVOS TEPLOPIGUEVEG GTO TEST0 ePappoyng Toug (Kerdnen,
Piirainen, & Salminen, 2012).



2.3 H évvora g avtihappavopevng aéiog g papkog (Brand Equity)

To brand equity omoteAel po Wwitepa onpovtikny évvola tov marketing,
omoia avomtuydnke ot Piprloypaeio péca amd TV TpocmTdhELn TEPLYPAPNG TG OYEOTG
peta&d papkoag kot teddtn (Wood, 2000). O 6pog «brand equity» ypnoyroromdnke yio
Tp®TN Popd T dekoetio Tov 1980. H mpdtn pedétn mov £0€1&e mmg 1 LAPKO TPOKAAESE
npootdépuevn aia oe éva mpoidv €yve amd tov Srinivasan (1979). Onwg avapépovv
kot ot Clow kot Baack (2005), to brand equity givat £€va cHVOLO YOPAKTNPICTIKOV TOV
TOPEYEL OTO EUMOPIKO onuo. pa Eexoplot] Béom oty ayopd, EMUTPENEL GE A
eMyEipMo”N VO ¥pE®VEL Lol TN premium kot va dttnpel peyaldtepo pepidlo ayopdg
and ot Ba eiye emrevyBel pe éva avovopo TPOIOV. TUVOEETOL GUVERMC UE TNV
kepoopopio ™g. H pérpnom ko n dwyeipon tov brand equity amoteAel kopveoia
TPOTEPOLOTNTO YIOL TIC EMXEPNOES ONUEPO Kol Pploketonr otov mupriva NG
OpaoTNPOTNTAS HAPKETIVYK AOY® TOL OTPATNYIKOV POAOL TOVL KATEYEL OTNV
owodounon g a&iog g emovopiog (Beig & Nika, 2019).

H évvoia tov brand equity eivon po Baocwn évvown tov marketing. Ilapd to
yeyovog 0Tt €xet de€aybel extetapévn Epevva, 1 ipAoypagio 6Gov apopd avtd To B
elval og peydho PBabud KOTOKEPUATIOUEVT] Ko aoapns, Ommg avaeépovv ot Buil,
Martinez kot de Chernatony (2013). And tovg moAvdpiBuovg opiopode tov brand
equity, o1 TepocOTEPOL EGTIALOVV GTO OTL T OVVAUN TOV EUTOPIKMV CUATOV BpiokeTon
070 HVOAS TV kKatavaintdv (Leone et al., 2006). AAAot opiopol divovv Epgacn oty
OWKOVOUIKT amoyr, Kabdg Bewpodv 1o brand equity wg 1 ypnuotikny oa&io £vog
EUTOPIKOV GNHOTOG Yo TV emyeipnon (Simon & Sullivan, 1993). H owovopukn aia
evog brand elval, ®6T000, TO TEMKO OTOTELEGLO TOV AVTIOPACEDY TMOV KOTOVOADTOV
ota brands (Christodoulides & de Chernatony, 2010) kot ©¢ €k TOOTOL 1 TPONYOVUEVN
épevva Yo to brand equity QOiveTal Vo ETIKEVIPOVETOL TEPICGOTEPO GTNV TPOOTTIKN
TOV KOTOVOAMTY.

Onoc avapépovv ot Keller kar Lehmann (2006), n pétpnon tov brand equity
Bempeiton Eva epeuvnTikd BEpa pe oTpaTyIKO pOAO, dEGOUEVIC TNG ONUOGIOG TOV Yo
NV amOKINON avToy®VIGTIKOD TAgovektnuatog (Atilgan et al., 2005). H BipAoypapia
avoeépet drdpopa povtéha pétpnong tov brand equity (Chenhall & Langfield-Smith,
2007; Valette-Florence et al., 2011). Qotdoco, sivar Aiyeg ot peréteg mov eotidlovy o1
dlepelvNoN TOV dITIOOMV OYECEMV HETAED TV dOUIK®OV oTolyeimv tov brand equity
(Buil et al., 2013; Huang & Cai, 2015) (Torres, Augusto, & Lisboa, 2015).

Xoupova pe toug Kim xor Hyun (2011), to brand equity sivon éva xpiocio
AVTOYOVIOTIKO oToyeio oto Propmyovikd HAPKETVYK, OO Kol OTO HAPKETVYK
KatavoAotdv. Kabdg mn woydg g papkog avédverol, yu tovg Propmyavikods
ayopaotég kadiototol o mhavo vo Emavayopacovy Kot Vo, TANPMGOLY [l premium
TN Yoo ol papko. Xto mhaicto B2B, m vynAdtepn onun g pbpkag oonyet oe
LEYOADTEPT SLUGOAAIGT OGOV O0POPE TNV TOWOTNTA TOV BLOUNXOVIKOV TPOIOVTMV.
Axéun, to brand equity amotelel fdon yio TNV KOAMEPYELD CYECEDV TOV TOANTOV LE
toug ayopootéc. [Ipocbeta, éva oyvupd eumopikd onuo Ponbd tovg mOANTEG va
EVIoYOo0VV TOV €EAeYYXO TOVG GT GXECN TOVG e TOVG ayopaotés. Ev oAiyolg, to brand



equity eivar kabopiloTIK GLVIGTMOGO, YL VO YIVEL 1| GYEOT OYOPAGTI-TOANTY
1GYLPOTEPT.

Me Baon tovg Alwi et al (2016), To brand equity eivol 1 avtiinyn tov Tehdm /
aYOPOGTH Y10 T GUVOAMKN €OV TG Prounyavikng pdpkog (Bendixen et al., 2004;
Michell et al., 2001). To brand equity umopei va. Tpoépyetot 1660 omd LAKA OG0 Kot
a6 GvAa yopaktnproTikd g papkag (Dacin & Brown, 2006; Keller, 2000). ITIpdcbeta,
ue Baon to povtéro tov Aaker (1991), ot Gordon et al (1993) vroatnpilovv 61t T0 brand
equity eivar po dadtkacior avarttuéng mov TepAapPavel Tévte otddo: Tn dnpovpyio
™G HAPKOGC, T SNUOLPYID TG OVOYVOPIGILOTNTOS KOl TOV GUCYETICEMV TNG LAPKOC,
™V onovpyia avtidapPovopevng motvttog Kot a&iag, TV EQEAEVIoTn NG TeTOTNTS
o1 pépka Kot v Evapén g enéktacng g ndpkoc. Ormg ot id10t dameT®vovy, To
brand equity oyetieton mePGGOTEPO pE TNV AVENUEVT CLYVOTNTO OYOPAOV, TNV
VYNAGTEPT VTIAAUPAVOLLEVT) TOLOTNTO, T1 LEYOADTEPT) TPOGNHAWMGT GTO EUTOPIKO GTILOL
KOL TV QVENUEVT] ETEKTAGTULOTNTO TG LOPKOS. ZVVETMS, CUUTEPLPOPES OTMC 1) ADENOT
™G oLYVOTNTOG AYOPAG KOl TNG MOTOTNTOG OTNV en@vupio, mepAapfavoviol g
oLVIoTMOEG ToL brand equity, Topd og anoteléopata avtov (Van Riel et al., 2005).
Katé tov Ambler (1997), o omoiog mpoteivel pia GAAn mpoontikn yio to brand equity,
®G &va PETPO TNG OmOO00NG UAPKETIVYK TOL eKPPALEL S1OPOPO. OIKOVOKE M
CUUTEPIPOPIKA  OTMOTEAECUOTA, ONOG TNV EUTICTOCVUVI] OTO EUNOPIKO ONUO, TN
OEGLEVOT) GTO EUTOPIKO GNLAL, TIG LAYOAVTEPES OYOPES, TNV avEN oM £vTaong TS xpnon
KTA (Ambler, 1997; Han & Sung, 2008).

Xoppova pe tovg Ambler (1997) ko Han kot Sung (2008), ta povtéda mov givar
oyeTkd pe to brand equity otnv mponyoduevn épevva epi emmvoupiog oto Tiaicto B2B
dEV EVOOUATOVOLV TO KPIGUO OTOEIO TNG EUMIGTOCVVNG 0T HApKa. AVTIOET®S, Ol
TEPLOGOTEPEG UEALTEC OlepELVOVV TIG TNYEG Tov brand equity (Bendixen et al., 2004;
Chi-Shiun et al., 2010; Mudambi, 2002; Mudambi et al., 1997). Qot6c0, VIGpPYOLY
KOTTO1EG GLYKEYVUEVES AMOYELS GYETIKA LLE TO OV 1] EUTIGTOGVVT] GTNV LAPKO, TPETEL VAL
elvar kpioio otoryeio 1 0L Tov brand equity. Me Bdor avTovg TOVG TPOPANUATIGLOVE,
n uerét tov Alwi et al (2016) emionuaivel Tmg ov Kot 1 avayvopiotudTnTe Tov pOAOL
tov branding o1i¢ dpdoelc papkeTvyk avéavetar petald tomv Bropnyavikov marketers,
TO EPAOTNUN TOV TPOTOV LE TOV OMOi0 emttuyydveTon to brand equity mopopével ¢
Onua mpog diepevvnon ot PipAtoypaeia (Chi-Shiun et al., 2010). v épegvva Tovg,
ot Alwi et al (2016) oprobétnoav to brand equity oto B2B mAaicto o¢ o dodikacio
S0 YUYOAOYIK®V GUVIGTOGMV: TG 6TACTG Kot TS cvumeptpopds. H diadikacio Eekva
HE TN OTAoM 7oV €Yl 0 MEAATNG CLYKPITIKG pe TNV omddoon g pHapkag (amtd
YOPOKTNPLOTIKO) Kol TO 0010 KOTOANYEL GTO MG TEMKE avTIAAUPAVETOL T GUVOAIKY|
gwova ™G Propumyovikng pépkag (wAn cvoyétion). Avtd odnyel 6T GLVEXEW OTNV
EUTIGTOGVVT TNG HAPKOS (CLVOMKY] GLVIGTMGO. GTACNG) KoL, EMELTO GE £VO GTOKELD
CLUTEPLPOPAS: GTNV TPOSNHAMOT N / Kol 6T OEGUEVOT| TOV TEAUTMOV Yo TN LAPKQ
(Gordon et al., 1993; Han & Sung, 2008; Van Riel et al., 2005). Mg Bdon to mapandve,
n perétn tov Alwi et al (2016) diepedvnoe Tig €€1g KOpleg dopég Tov brand equity Tmv
Bropnyovikdv onudtov: v amddoon g HOpKAS, TV €OV TG POopmyavikng
HapKag, TNV EUTIGTOGHVI TOV TEAATOV GTI LAPKA, TNV APOGIMOCT) Kot Tr SEGUEVCT) TOVG



0TO EUTOPIKO GHal. AKOAOVOM®G, 0VOADOVTOL 01 EVVOLEG AVTES, DGTE VAL SLUOPPMBET TO
LOVTEAO TNG TTOPOoVcaG EpYOsiag, OT®MG avtd TIBETAL KOl 0TV UEAETN TOV TOPOUTAVE®
EPELVITAV.

2.3.1 H amédoon g papkoeg (Brand Performance)

H amdédoomn g pdpkag opiletar katd tovg Irshad ko Irshad (2012) wg «n
KavOTNTOL TNG HAPKOG VO IKOVOTOLEL TIC OVAYKEG TOV TEAATMOV TNG, VO TPOCPEPEL
HOVOOTKE KOl O10POPOTOMUEVO, TPOTOVTOL OO TOVG OVTOYWVIGTEG TG KO VO TTOPEYEL
avotepn o&io oe cUYKPIoN UE TIG TIUEG TTOV YpEDVOVTOL oL TeEAdTeey. H amddoon g
HEPKOC CUVOEETOL LLE TIG GYECELG TTOV OVOTTUGGOEL L0l ETALPIO LLE TOL EVOLUPEPOLEVO LEPT
g (Whysall, 2000). Zopewva pe tovg O'Cass kot Ngo (2007b), 1 amwddoomn g LopKog
VTOONAMVEL TN SVVOUN L0 LAPKOG GTNV ayopd Kol ovVTIKOTOTTPILETON otV £mitELEN
NG OPYOVAOTIKNG CTPOTNYIKNG KOl TV oTOY®V NG Mmopel va petpnbetl péom g
avénong Tov TOANcE®V, TG Kepdopopiag Kot Tov pepdiov ayopds. O Ambler (1995)
vrootnpilel TOG M AmAGO0GT TOL EUTOPIKOV GYLOTOS VTOONAMVEL TOV TPOTO LE TOV
omoio &évo EUMOPIKO ONUO. EMITVUYYAVEL OIKOVOUIKE KOL [N OIKOVOUKG €VAVTL TOL
AVTOYOVIGHOV NG ayopdc. Apketol epgvvntéc dmwg ot Reid (2002), Chaudhuri (2002)
kot Wong kat Merrilees (2007) avtihapfdvoval tn @Y, TV avoyvopisILOTNTE Kot
TNV TPOCHA®GT OTNV HAPKO MG Kpiowo ototyeia g amddoons g pdpkag (Tuan,
2012).

Me agpempia ™ dekoetio Tov 1970, 6mov ot Saunders xor Watt (1979)
HEAETNGOV TNV OTOTEAECUOTIKOTNTO TV EUTOPIKADOV CNUATOV, Ol TEPICCOTEPEG LEAETEC
€KTOTE OYETIKG pE TN PlOpmyovikn enovopio emKeVIpOOMKAV otV amdO0oT T®V
npoioviov (Gordon et al., 1993), ota yapoktnpiotikd tovg (Hutton, 1997) kot oe dAla
antd yopaktnpotikd avt®v (Shaw et al., 1989) dmwg n ypnon kol 0 GYESOGUOC
(Mudambi et al., 1997). H am6doomn tov gpmopikot onuatog (tng LapKog) TepthapPavet
NV amdO00T] TOV YOPOUKTNPIOTIKOV TOV Prounyavikov onuatog (O0mm¢ mn T, 1M
TOLOTNTO TOV TPOTOVIMV KOl T®V VINPEGLOV, 1| SLOVOUT KOt 1] TKOVOTNTO IKOVOTOINoNG
OYOPOOTIKMV OVOYK®OV), OTOlEld Tov pmopel va €ENynoovv TNy €KoOva, TOoL
Brounyavikov onuatoc (Alwi et al., 2016).

opeova pe tov Salnes (1993), wo amdeacn ayopds LETOED EMYEPNCEDV —
onAadn oto mAaicio B2B — AauPdvetor ocvyxvd pe v a&orloynomn emyevaov
TOPUYOVIOV OTMG 1 TN KOl 1 CLOKEVLOCIN, EMEWN Ol £yyevelc evoeiEelg ommg 1
VANPESIQ N 1) TOLOTNTO TOL TPOIOVTOC OV Elval SIUDEGIUES KATA TN OTIYUN TNG AYOPAC.
2mv B2B ayopd, to mpoidv Bewpeitar to enikevipo g pndpkac. H épevva delyvel 6tin
(QLOIKN TOPOVGIN TOL TPOIOVTOG EMNPEALEL £VTOVa TIG EUTELPIEG TV TEAATAOV KO TOV
TpOTO LE Tov omoio avtihapuPdvovtan o papxo (Dwyer et al., 1987; Han and Sung,
2008). 'Etot, yivetatr avTiAnmtod OTtL 01 EMYEPNCELS EMKOVMOVOVV TO, EUTOPIKO G1LLOTOL
TOVG TPOMOMOVTOG TAL OTTA XOPAKTNPICTIKE TOL TPOIdVTOG. Q6TOC0, COUPOVA LE TOV
Keller (2008), o oyedlacpog kot n tapdooon evog Tpoidviog Tov IKAVOmToLEl TANPMG TG
AVAYKEG KO TIS OTOLTNGELS TOV TEAUTAOV amotelel facikn tpoimdheon yio v emttuyio
TOV HAPKETIVYK, ave&apTnTa amd T Lopen Tov Tpoidvtog (Alwi et al., 2016).



M 6AAN onupavtiky didotacn anddoong g papkag givar n tun. H tun
emnpedletl ™ AYN AmoPACEDV 0yOPds Ot TOVS TEAATES Kot emnpedlel TO TEPO®PLO
KEPOOLG TV emyelpnoewv oe oxéon pe 11 toinoelg (Lehman & Winer, 2005). Ot
Mudambi et al. (1997) avapépovv ot HEAETN TOLG OTL OL 0YOPACTES AEIOA0YOVV TNV
TIU ©OC TOV GNUOVTIKOTEPO Topdyovto Tov emnpedlel TNV amdEAcT ayopds TV
Bounyavikav onudtov. Amotdvouy emiong OTL 0L AyOopOoTEG EKTYLOVY OTL 1 TN
avturpoownevel 1o 70% g telkng andpacns. Ot Bendixen et al. (2004) vrootnpilovv
OTL M TN elval €vag oNUAVTIKOG TAPAYOVTOG TOV EMNPEALEL TNV a&lo TOL EUTOPIKOD
ONUOTOG TOV Propnyovikav mpoidviov. EmmAéov, n motoétta kot 1 SEGUELON TOV
TEAATAOV UITOPOVV Vo dlotnpnodv pdvo e Tapoyr| EUTOPIKMOV EKTTMOCEMY OO TOVG
wpounBevtég (Alwi et al., 2016).

Ot Davis et al. (2008) emonuaivouv 0t 01 dpdoelg ol omoieg dnuovPyoHV Kot
EVOLVOUMVOLY  €VOL  EUTOPIKO  GNUO, UETOUOPPAOVOLY €VO EUTOPELHO CE  €val
SLLPOPOTOMUEVO TTPOTOV, TPOGAVATOAGUEVO GTOV TEANTN. LT LEAETT) TOVS AVOPOPTKA
pe v amddoomn g pbpkoc, ot Mudambi et al. (1997) avépepav 1é€c6epa oToryEio
amddooNG: To TPOIOV, TIG LANPEGIEC SVOUNG, TIC LINPECiEg VTOSTNPIENG Kl TNV
etopeia. Avtég  or  afleg ¢ emovopiog  etvor  oAANAEVOETEG  Kou
OAANAOGLUITANPOVOVTOL, VITOJEKVDOVTOG TN GUVOAIKY] ardd0oT TG papkag. Emiong, n
perétn tov Bendixen et al. (2004) divel Eppaom 6Ta OTTA YOPAKTNPIOTIKA TOV £XEL N
Bounyavikn enovopio. XOopeova pe to povtéla tov Kuhn et al. (2008) kou Keller
(2008), n davoun|, M TOLOTNTA, M IKAVOTNTO IKAVOTOINGOTG OYOPUCSTIKMV OVOYKAOV KoL 1)
T OmOTEAOVV SLOOTACELS TNG AmOO0oNC TNG MAPKOG Kol cvoyetilovion pe v
EUTLGTOCLVY] LAPKOS, TNV OPOGIMGCT Kot TN OECUELON UAPKOS, OTMOS AVOPEPOLY GTNV
épevva Tovg ot Alwi et al (2016). IIpdcHeta pe ta mapamdve, GNUOVTIKOS ivotl Kot O
pOA0g TG mpomBnong. Onmmg Yo Tapddetypo avapépovy ot Luxton, Reid kou Mavondo
(2015), mn oloxkAnpowuévn emkowwvion papketivyk  (Integrated Marketing
Communication, IMC) ennpedlet ™V OTOTEAECUATIKOTNTO TOV EKOTPOTEIDV
EMKOVOVIOG Kol TNV amdO00oN NG HAPKAG. XUYKEKPIUEVO, TO OMOTEAECUATO TNG
HEAETNG TOV TOPATAVED EPELVNTOV OElYVOuV OTL 1| OAOKANPOUEVN ETIKOWVOVIO
UAPKETIVYK £YEL ONUOVTIKY| GUECT] EMLOPOCT OTNV OMTOTEAEGUATIKOTNTO TNG KOUTAVIOG
KOl ONUOVTIK EUUEON EMIOPOACT] OTNV amOd00N NG MAPKOC. AVTOY®OVIGTIKE, 0G0
TEPLOGOTEPO M €Toupeia glval e Béon va yticel v Eeymplot) ¢ KavoTTo OTNV
OAOKANPOUEVT ETKOVOVID, LAPKETIVYK, TOGO LEYAAVTEPT] EIVOL 1] OTOTEAECUOTIKOTNTO
NG KOUTAVIOG TNG, 1 ool LE TN GEPE TNG 00N YEL GE OVMTEPT ATOS0GN TS UAPKOC,
apo o€ amdOOGN EUTOPIKT KO OUKOVOLLIKTY].

2.3.2 H swovo. g propnyavikns papkag (Corporate or Industrial Brand

Image)

opemva pe tovg Davies et al (2003), n pdpka givar éva eUmopikd o, OTmG
o etopeio M éva 6vopa. Katd tov Keller (1993) n ewdva g pdpkag eivor po
avTiinym yio évo eUIoptkd GNHOL TOL VITAPYEL OTN UVAUY TV Tehatdv. Ta etopikd



EUTOPIKA onpata amoTeLovV Eva AOpoicpa alldV TOV AVTITPOSOTEHOLV TNV ETALPIK
ewova (Ind, 1997). H ewdva g Propnyavikng LOpKaG ovoQEPETOL GTNV QLA GYEo
OV EYEL EVOG TEAATNG LLE TO EUmOPIKO onpa 1 TN Propmyovia (Alwi et al., 2016). Onwg
emonpaivetal otoug Le Roux kot Du Plessis (2014), n ewcova g Propmyaviking pépkog
AVOQPEPETOL GTO GUVOAO TOV OVTIMYE®V OV GYNUATICOVV Ol EVOIUPEPOUEVOL Y10 [l
ETOIPIKY] UOPKO OCOUGOVO HE TO HOVAOIKA AEITOVPYIKE Kol cuvousOnuoatikd
YOPOKTNPLOTIKAE TOL oyetiCovtat pe vty (Aaker, 2011), Ta omoio TpokOTTOLY ATO TIC
OAANAETIOPAGELS TOV EVIVTIOCEWV, TOV EUTEPLAOV, TOV CLVAUCONUATOV Kol TOV
YVOGE®V OADV TV evitapepopévav uepav (Kuusela, 2003), pe fdon to mpoidvta Kot
TIG VANPEGIES TNG EMLYEIPTNOMNG, TO GTLA SLYEIPIONG TG KO TMOG VTA YIVOVTOL OVTIANTTTA
OTO HVOAO TOV EVOLLPEPOUEVOV HEPAV KOl KOTOVOOUVTOL HEG® TOV OPACEDV
emkowvavioag (Janonis, Dovaliene & Virvilait¢ 2007; Nandan, 2005).

Onwg avaeépetar otovg Giovanis, Zondiros kot Tomaras (2014), n etapn
ewova gtvar por oOvOET GVVIGTAOGO, TOL AALALEL GLVEXDS COUPMOVO LE TIC GLVONKES
™G EMEIPNONG, TNV KAALYT amd Ta PEca evnuépmong, v anddoon k.Am. H etopun
ewova gtvar n avtiAnyn tov Kool Yo TNV EMYEIPNON KOl GLVIGTE £VOL GNUOVTIKO
gpyaAeio yio TV gvioyvon g Béong g eTaupiag, TN SOTHPNON TOV TEAUTAOV KOt TN
peylotomoinon g kepdoopiag. H Oetikn| ecdva g eToupikng paprog oyt povo fonda
TIG ETAPEIEC VO EVOLVOLLMDGOVY TNV OVTAYWOVIGTIKY TOLG O€0T, aALG Kot evBappOvEL TOVS
neAdteg mpog emovorapPoavoueveg ayopés (Porter & Claycomb, 1997). H ewdva g
pédpxag mpémel, cvouemva pe tovg Johnson et al (2001), va amoiauBdvel amd ToLG
weAdTEG VYNAN avtilopupovouevn mowdtra, atia, Kavomoinon kot mototto (Tu &
Chang, 2012). Mg moto0¢ TeAATEG, Ol ETAPEIEG LITOPOVV VO LELDCOVV TO AEITOVPYIKO
KOGTOG, VA GUVAUO AVEAVOLY TNV AvTIANTTY a&la, TNV IKOVOToinoT Kot TV 0EGHEVON
TOV TEAUTOV TOVG, OIKOSOUMVTOG 0L LOKPOYPOVIa. Kot apotpaio emmeeAn oxéon Ue
toug merdteg (Tu & Chih, 2013).

Onoc avaeépetor otovg Askariazad ko Babakhani (2015), n etopikn gwova
TEPLYPAPETOL WG 1] GLVOAIKN EVIVTTOGOT TOL GYNUATICETOL GTO LLOAO TOV TEAATN Y1aL Lo
emyeipnon. H etapikn ewdva petpdrtan pe 6L otoyeio: cuvoAkn yvoun, aélomortio
TOV Tt AEEL KOl TL KOVEL 1 ETOUPELD, QLT ETAPIKN KOWMVIKY] E0OVVY, evOl0QpEPOV Yia
ToV¢ TEAATEG, KavoTopio Kot emayyeApotiopd (Andreassen & Lindestad, 1997; Ball et
al., 2003; Bayol et al., 2000). 1o mAaicio B2B, ta {ntpata mov apopodv Tig ETOPIKES
pdpkeg dev Tpoceikvovy v Ot epeuvnTiky Tpocoyn pe v B2C ayopd. Meta&d tov
VIOPYOVCHOV TOPICUATOV TOV HEAETOV, QOIVETOL TG 1 EMUN NG €TOUpEiag £xel
EVPVTEPO AVTIKTLTTO GTNV avTIAapPoavopevn a&io Kot TNV TPOGHAMGCT TOV TEAUTOV, oTd
mv ewova s pndpkog (Cretu & Brodie, 2007). EmwAéov, ot Suh ka1 Houston (2010)
dwmotdvovy 0Tl 1 eNUN Tov TpounBevty givar £va onpavtikd ototyeio mov emdPa
Betikd otV Tpobupia TOL AyOPAsT| VO ETEVOVCEL GTO HEAAOV TNG GXECNG TOL LE TNV
etapio. Ov Kristensen et al. (2000) woyvpilovron 6t oV Propumyoviky ayopd, e
oUYKPION UE TNV KOTOVOAWOTIKY] 0yOpd, T ETOUPIKT EWKOVO £XEL MKPOTEPO AVTIKTUTO
OTNV TPOCNAMOT KOl TNV 1KOVOTOINGN TOV TEANTAOV, OV KOl 1) E£TOPIKY EKOVOL
eEaxoAovBel va etvat o o onuavtikdg mapdyovrog motdtrag. Ot Anderson ko Weitz
(1989) domict®vovy OTL M PIUN TNG ETapEiog 0dNyel o€ epmicTocOvn oto TAaiclo B2B



KOl GUVAWO, Ol EMYEPNOES ONUOTOO0TOOV UEALOVTIKEG OPACES KOl GYECELS
OLVEPYOGIOG [LE TOVG TEAATES TOVG PAGEL TG ETAPIKNG TOVG EIKOVAG,.

2.3.3 H gnmotocvvn TOV TELATOV 6T0 epmopiké onpa (Brand Trust)

H epumotootvn oty papka eivar n mpobopio evog atdpov va PBaciotel oe Eva
eUmopkd onua, pe Pdon Tig TEMOIONCELS OYETIKA LE OVTO TO EUTOPIKO GO, TOPE TOV
kivouvo N v afefardtra mov oyetiCetan pe avtd (Becerra & Korgaonkar, 2011;
Chaudhuri & Holbrook, 2001, 2002; Delgado- Ballester, Munuera-Aleman, & Yague —
Guillen, 2003). Ot ev Adoyw memoOfoelg punopei va eivon yvootikég (Delgado-Ballester
et al., 2003) xabBwg wor ocvvoicOnuatikég (Elliott & Yannopoulou, 2007). H
EUTIGTOOLVT] OTNV HAPKA ETNPEALEL TN GTACT] TOV KOTOVIAMTOV KO TIC GUUTEPUPOPES
mov oyetilovtal Pe TNV HAPKO, CUUTEPIAAUPAVOUEVOV TOV OyOpPdV, TNG TLOTOTNTOGS,
TOV avTIMye®V Yoo TV aélo e pdprogc, e oéopevong oty udpko KtA. (Becerra &
Badrinarayanan, 2013).

H onuoscio g epmotoochvng Kot g mototntag £xel avoderydel og Kpioyog
TOPAYOVTOG OTNV EMYEPNUOATIKY] GTPATNYIKY Kol €Taipikn emitvyio (Sahin, Zehir &
Kitapg1r 2011). H epmotoovvn givar to otoryeio mov kdvel tovg mehdteg va yivouv
oweiol pe pa eronpeion (Morgan & Hunt, 1994) kot onpovpyeiton 0tav o etaipeio
VIOGYETAL VO TTOPEYEL TOLOTIKA TTPOIOVTO GTOVG TEAATESG KOl EKTANPAOVEL LE EMLTVYIOL TNV
vnoéoyxeon ¢ (Nawaz & Usman, 2011). Otv pekemtéc €xovv amodei&el OTL M
eumotoovvn etval {oTIKNG onuociog yo T ONuovpyio a@ocimong oty HipKo
(Morgan & Hunt, 1994) ko1 amoteiel Poacwd kot kaboplotikd moapdyovio Tng
mototrog (Chaudhuri & Holbrook, 2001). Ot ayopaotég mov eUmIOTEVOVTOL £Vl
EUTOPIKO oNua etvar o mpdOv oL va TapaUEiVOLY TIGTOL GE AVTO TO EUTOPIKO G,
Vo ayOPAGOLVV VEEC LAPKEC TOL EGAYOVTOL KATM Amd OVTO GE VEEG KATNYOPlEC N OTIC
VIdpyovoes, KaBmG Kol Vo TANPOGOVY VYNAOTEPN TN Yio avto. TToAhol pedetntég
&yovv tovicel ™ oyéon pHetald TG EUMOTOCVVIG OTNV HAPKO Kol TNG TOTOTNTOG
(Aydin & Ozer 2005; Dehdashti, Kenari & Bakhshizadeh, 2012) omoxoldntovtag 6tin
EUTIGTOCVVT] GTY LAPKO TOTEAEL TOV O ONUAVTIKO Tapdyovta motdtntog (Empirikal,
2017).

Xoupova pe  Pproypaeia, n mwowdtnta g oxéong MeTaEy meAdtn —
wpoundevtn etvan Pacikog mapdyovrog daupoporoinong oty B2B ayopd (Almomani,
2019; Cater & Cater, 2010; Rauyruen & Miller, 2007) kot ennpedleTon SNUOVTIKE Kot
Betikd amd v petaPintn g epumictosvvng ot papka (Huntley, 2006; Nelson, 2011).
Onwg avaeépet ko o Huntley (2006), to ovénuéva enineda epmictochivng petad tov
neAdTN Kot Tov TpounBevtn ennpedlovv BeTiKd TNV TOWOTNTA TN TYECNG OVALEGN TOVG.
Y10 mlaiclo B2B, n gumotocivn 610 gumoptkd onpo pumopel var Tpokvyel amd dvo
SWPOPETIKEG OAAD OYETIKEG MTLYXEG: TNV amdOOoT TNG WAPKOG KOl TNV €KOVO TNG
Bropnyovikng papkog (cuvodikn aglohdynomn otdong). H epumotoovvn oy pdpka
aQOpPA TNV KOVOTNTA VOGS TPOUNBeLT (oG HAPKAG) VO EKTANPADCEL TIG VTOGYECELS
TOV KOl VO SLOTNPNOEL LE GUVETELL TNV aOO0GT TV TPOIOVI®V Kol TOV LINPECIDV,



®ote vo. emnpedlel MV TPOoNA®OT Kot TN OEGUELON TOL TMEAdTN otV pdpko. H
EMTVYNG EKTANPMOT] TOV VTOCYECEMV KOl 1 JTNPNON UE GLVETELN TNG OmOO00NG
odnyel TNV €VVOIKY GLUTEPLPOPE TOV TEAUTAOV 1} TOV OYOPASTOV LG HAPKAG. AVTh
N €VVOIKN cvumePLPOoPd epovileTor pe TN popen vyniov Pabpod mMoTdOTNTAG GTO
eumopiko onpa (Han & Sung, 2008; Morgan & Hunt, 1994). H gpumotocivn aviavaxkid
Vv Tiot ToL TEAdTN OTL N papKa Bo elvarl a&lOmoTN Kot KOV VoL EVEPYNGEL TTPOG TO
ovpeépov tov (De Ruyter et al., 2001). Qg ek To0TOL, 1] EUTIGTOGVVT TOV TEAATOV EIVOL
LoTtkng onuaciog Katd tn dwdpkeln g ddikaciog emhoyng e ndpkag (1 €vog
npoundevt) (Heide & Weiss, 1995). To va eivat kamotog a&10mictog cuvepydtng eivan
L0 GLVIOTMOGO TOV UTOPeEl vo. OOMYNCEL OTN OECUELON TOV TEANTAOV Yo o
paxporpofeoun oyxéon. Loppova pe ) Bempia déopevong-eumotocvvng (Morgan &
Hunt, 1994), n epumotocvn givon  kOpla petofAnt oy avdmroén pog otpkoie
emBopiog va dwtnpndel por pokponpodbeoun oyéon pe 10 eumopikd onuo. IloAroi
epeuVNTEG avayvopilovv v gumotochvn ®g mpoimdbeon yo TV oKoOOUNoN NG
déopevong tov tehatov (Morgan & Hunt, 1994). Ot Keh kot Xie (2009) eEnyovv v
EUTIGTOCVVY] GTNV HAPKO MG TN GLVOAIKT OVTIANYN TOL TEANTN TPOG TIS IKAVOTNTEG,
Vv evouvaicOnon kotd v ANyYn omo@ace®mV Kot TNV oKEPULOTNTO EVOG EUTOPIKOD
onuoatoc (Alwi et al., 2016).

"Evag dALoc mapdyovtag mov oyetileTon pe TNV e1kOVA TG PLOUNYOVIKNG LAPKOG
TPOKVATEL OO TNV EUTEPIOL LE TN HAPKO: OO QTN TNV EUREPia, Ol Propunyavikoi
AYOPOOTEG OVOMTOGGOVY [0l CLVOMKN avTiinym v v papkog (ewova) (Dacin &
Brown, 2006). £to B2B pdpxetivyk, n epumeipio meAATN KoL 01 OVTIMYELS TOV TEAATOV
avVOOEIKVOOVTOL ¢ onuaviikol oeikteg eumotoovvng. Ot Dwyer et al. (1987)
AVOOEIKVOOVUV OTL 1 OLYOPOOTIKY EUTMEIPIO e oL PAPKO ONUOVPYEL cLUVEPULODS Kot
oLVOLCOMLOLTA TTOV LITOPOVV VO, LETATPOTOVV o€ gpmiotocvvn (Alwi et al., 2016).

EmnAéov, n eumotoochvn oty pdépko onuovpyeitor oyt povo pEGH NG
eumepiag, oAAG Kot omd To GLAC 1 CLVOICOMUOTIKA YOPUKTNPIOTIKA TOIOTNTOG
(Temporal, 2006). To aicOnuo ™ acedielng kot n mtpobouio va eumiotevtel Evog
TEAITNG oL LapKa GUYVA aodidovy Mg OEIKTES Yo TN LETPNOT TNG CLVALCONUOTIKNG
mo10TNTOC oL B 00NYNOEL GTNV EUMGTOGVUVY NG papKkas. H eumotoovvn amoteiet
LoTikd n€pog g oyxéomng TpoundevT-teAdn, KabMG GLVIGTH CNUAVTIKO TopidyovIa
oLUPOAG TTPOC DETIKEC OTAGEIC TEAATMV KOl GTNV OEGLEVCT) UE UL CUYKEKPIUEVN
pépxo (Morgan & Hunt, 1994). Q¢ ex to0uT0ov, OTTm¢ avapépouvv ot Dowling (1986) kot
Michell et al. (2001), Ta wpoiovtikd onpota TpEnel vo GLUPBAALOVY GTNV EVIGYLON TG
EUTIGTOCVVNG Ko TNG a&lomoTiog TG ETUPIKNG EIKOVAG TPOG ToVG teAdteg (Alwi et al.,

2016).



2.3.4 Ta emineda motOHTNTAS TOV TELATOV 6T1) papka (Brand Loyalty)

v épevva mepl MOTOTNTAG OTNV ENOVLUIN, KOPLO. TPOKANOT OmOTEAEL 1)
ayopaoTikn cvumeppopd tov meAdtn (Dick & Basu, 1994). H miotomrta nnydlet and
évav Betikd deopd M décpevorn HETOED TEAATN Kol UAPKAG, TOL TPOKVTTEL amd TN
CUVEPYELD LETOED TOV XOPUKTNPICTIKMV TOV EUTOPIKOD GNLOTOG KO TWV TPOTIUNCEDV
TOV TTEAATN, KOODG Ko amd TPOoNYOOUEVES OYOPES TOL TTEANTN TOL 00MNYOVV GE HId
ovykekpevn ovvnbewo ayopdc. H motdtra oto eumopikd onpo opiletor o¢ “pa
KOTAGTAOT TOV avTiKaTonTpilel mdso mbavo Ba elval Evog TeAdng va oTpoel og GALO
EUTOPIKO GTUO, EWOKA OTAV OWTO TO EUTOPIKO OMUa KAVEL Lol OAAAYY), EITE GTNV TN
elte oTa YOPaKTNPIoTIKA TOV Tpoidvtog” (Aaker, 1991). ZOoppwva pe tovg Rizomyliotis
et al (2018), Pacwol mapdyovieg TPOPAeEYNC NG TIOTOTNTOS TOV TEAATMOV €ival 1M
aviianmt a&io (Chang & Wildt, 1994), n wavomoinon (Lai et al., 2009) kou 1 moidtnta
e&umnpémong (Oyeniyi & Abiodun, 2010).

H motomrta oto gumopikd onpa £xel TOAAG GNUOVTIKA CTPOTNYIKG OQEAN Yo
TIg emyepnoels, kabmng Bwpeital Pacikd yopokplotikd g adlag g udpkoc, To
01010 LLEUDVEL TO KOGTOG, 01 TEAATEC efva Mydtepo gvaicOnTol 6TV TN, PEPVEL VEOUC
dVVNTIKOVG ToTOVG Katavalmtés KTA (Mao, 2010). Ta ogéAn g motdoTTog TV
TEATOV, OTMOG emonuaivetar otovg Giovanis, Zondiros, kot Tomaras (2014), £govv
ov{ntnOei oe TOAEG peléteg ko Teptlappdvouv, petald aAAwV, To avénuéva enimeda
emavayopds, ™ Oetikn emkowvwovio «omd OTOHO CE OTOUO» KOl TN YOUUNAOTEPT
evacOnoia otic avénoeig tov tiudv (Zeithaml, Berry, & Parasuraman, 1996).

Xoppova pe tov Keller (2003), 1 motdTNTO GTO EUTOPIKO GNLLOL AVAPEPETOAL OTN
@OoMN TG OYEONG TEAATN-EUTOPIKOD GNLOTOG Kol 6ToV Pabid 6tov 0moio ot meAdTEG
aoBavovtal 0Tt eivor "tavtiocuévol” pe 1o eumopikd onpa. OrTeAATEG TOL £Y0VV LYNAO
Babuod motoTTOg, avalnTovy evepyd LECH Y10 VAL OAANAETIOPAGOVY LLE TV HAPKO Kot
Vo, LOpacTOVV TIC eumelpieg Toug pe dAiovg (Alhaddad, 2015). H motdtto o pdpxa
emmpedleton amd v avtiAnmT) aglo TG LapKag, amd TV 1KOVOToinoT, Kaddg Kot omd
™ avoyvOPIeUOTTE TN ENMVLUING, OTmg emonuaivetol otn pelétn tov Rad, Elahi
ka1 Tazeabad (2014) oto B2B mAaicto.

Onwg avaeépetar otovg Giovanis kot Athanasopoulou (2018), ot pdpkec
TPOGPEPOLY TOGO AEITOVPYIKA OGO KOl GLVOLGOMUATIKG OQEAT), TOL OTTOI0L GTOYEVOVY GTN
oNuovpyiol (oG HOVOSIKNG Kol EUYAPIOTNG EUTEPiag Yoo Tovg Kotavaiwtég (De
Chernatony, 2010). Katd tovg Nyffenegger et al. (2014), o1 oy€oelg TV KATAVOADOTOV
e To eUmOPKE onuoTe £Youvv 000 TOMOVG OWGTACEMV: T YVOOTIKN KOl TN
cuvasOnuoTikn kot emnpedlovv Kot ot Vo v motoTTo 6TV enwvupio. H déopevon
oTN UapKa QAIVETAL GOUP®VO LLE TOVG EPEVLVNTESG VO EIVOL TO KOTAAANAOTEPO TANIGLO
Yo TN SEPELVNON TOV EMATOCEMY TOGO TNG YVAOOTIKNG OGO KOl TNG GUVOLGONUOTIKNG
JIOTAONG TOV GYECEDV UAPKOG GTNV amdO0oN TG HApKag Kot EYel AAPEL ONUAVTIKY
vroompitn and ™ Piploypagic mov agopd 1o TAMICIO HEAETNG NG e€m@VLpiOG
(Ashworth et al., 2009; Fritz et al., 2014; Hess & Story, 2005; Papista & Dimitriadis,
2012; Story & Hess, 2006; Veloutsou, 2015).



H motémra tov nedatdv oty pdpka €ivol pio cuvIGTMOGO oL ONUIOVPYEl
apoBaieg avtapolPéc mpoc 6eerog TV entyelpnoewv Kot Tov merat®v (Reichheld &
Detrick, 2003). Me miotovg meAdteg, Ol €Taupeieg UTOPOVV VA LEYIGTOTOWCOVV TO
KEPOOG TOVG EMEWDN Ol ToTol MeAdTeg gival mpdOupol va ayopdlovy mo cuvyvd, va
domavovy yYPAUOTO Yo TN oK VE®V TPOIOVIOV 1 LVANPECIOV, VO TPOTEIVOLV
TPOIOVTO KO LIINPEGIEG G€ AALOVG KO VO, TAPEYOLY GTIC ETOPEIES EMKPLVEIG TPOTAGELS
(Reichheld & Sasser, 1990). Xvvenmg, 6nwg avapépovv ot Eakuru ko Mat (2008), 1
TIGTOTNTO EVIGYVEL TNV emTLYio Kot TV kepdopopia piag emyeipnong (Tu & Chang,
2012).

H motémro tov mehatdv €xet woyvpd aviiktomo o1 €MOOCES TOV
EMYEPNOEOV Kol Bempeiton amd TOALES ETOPEIESG MG GNUOVTIKY TTNYN OVTOY®VIGTIKOD
mieovektuatog (Heskett, Sasser & Schlesinger, 1997). Eivoaw avtf| mov umopel va
OMUOVPYNGEL AVAOVG TTOPOVS Ko GTPATNYIKEG EMA0YEC Kaiprog onuaciog (Beverland,
Farrelly, & Woodhatch, 2004; Bolton, Lemon, & Verhoef, 2008; Eggert, Ulaga, &
Schultz, 2006; Liu & Yang, 2009). H avénuévn motdtnto. TV TEAATOV ETPEPEL OTIS
etoupieg avEnpéva €000a, HEIOUEVO KOGTOG OMOKTNOTNG MEAUTOV KOl YOUNAOTEPO
KOGTOG €ELMNPETNONG OWTOV, 00NYDVTOS € peyoAvtepn kepdogopia (Reichheld,
1993). H motétta toov medatdv £xel eniong amodeydel onuaviikn 6T1o S1od1KTLOKO
nepPdriov (Shankar, Smith & Rangaswamy, 2003). H motéomta tov melatodv
anoterel facikd oTOY0 Yo TOV oTpatnyIKd oyedacud g ayopds (Kotler, 1997).

Xoppova pe tovg Doney kat Cannon (1997), Ganesan (1994), Morgan kot Hunt
(1994), n motdéTTO 0TV EM@VLIA givor Waitepa onuavtikny oto B2B mAaicto, 6mov
OTIG OPYOVOTIKEG GYEGEIS OLYOPOOTH-TOANTY], Ol TIGTOL AyOpaoTEG £ivar mo mOavo va
emkevipmbohv oe pakpompodecuo 0PEAN Kol VO GUUUETAGYOLV GE GUVEPYOTIKEG
OPACELG EMMPEAEIS KO Y10l TOVG OVO EMLYEPTNUATIKOVG ETOIPOVE, EVICYVOVTOS £TGL TNV
OVTOYOVIGTIKOTNTO KoL TOV 000 £TOIPOV Kol LEUDVOVTOS TO KOGTOG TWV GUVOAAALYDV
peta&y tovg (Lam et al, 2004).

Ot Reichheld ka1 Teal (1996), Rust et al (2000), Lam et al (2004) 6ewpovv tnv
TIOTOTNTO. G 0 GLVEYN pPON €000mV Yo o etoupein oto mhaico B2B,
dtcarilovtog tepAoTiEG OvTANOPBEG Yoo TOLG TPOoUNOevTéG OV EmMTLYYXAVOLY VO
OMUovpyNGoLvY Kal vo dlatnproovy moetovg teddteg (Rauyruen & Miller, 2007). Xtig
ayopéc B2B elvar 1dwaitepo onuaviikd vo OwKOOOHOUVTOL KOl VO JLoTnpovvVIoL
HaKPOTTPODECUEG OYECEIS e TOVG Plopmyoavikodg meAdtes Kol v dao@oAiletal 1
mototta toug (Gounaris, 2005). Apa, and S1oyEPIGTIKY Aoy, ival GNUAVTIKO Yo
TOVG TPOUNOEVTEG, TOVG KOTAGKEVAGTEG KO TOVS TAPOHYOVS VINPEGUDY VO, KATOVONGOVV
TANP®G TN PHON Kot TIG GUVONKES TV PLOUNYOVIKOV TEAUTAOV TOVS Y10l VO AVOTTOEOVY
poakponpofecun oxéon poll Tovg Kot vo ONIovpyncouV IoYVPT TGTOTNTO TOV TEAUTOV
toug (Askariazad & Babakhani, 2015).



2.3.5 To eninedo. déopcvong TV tehat®v ot papka (Customer Commitment)

H déopevon opileton and toug Moorman, Zaltman kot Deshpande (1992) oc
«uo dtapkng emBopia vo dtatnpnOel por moAvTiun oyéony. Ot Dwyer, Schurr ko Oh
(1987) v opilovv ®g «U1o VTOGYESN CLVEXELNG TNG GYECNS GLVOAAAYNG LETOED TV
dvo gtaipav». Ot Gustafsson, Johnson kat Roos (2005) xoataAnyovv 610 Guumépaca
OTL 1 0E0UELON UTOPEL VO KPOTNOEL TOVG KOTOVOAMTEG MGTOVS GE U0 LAPKO 1) HioL
eToupeia, akdun kot Otav M wavomoinon umopel vo givarl yopnAn. Zopeovo pe
Broypapia, 1 Séopevon TV TEAATOV €lval €vag OMNUOVTIKOG TOPAYOVTIOS TNG
mpdBeong emavayopds (Moorman et al., 1992), mov pmopei emiong va peldoEL TOV
kivduvo o€ po EMEIPNON OMEVOVTL GTOV OVTIKTUTO OPVNTIKOV YEYOVOT®OV OTMG
amotuyiec mTpoidvtwv kal etapikd okavooia (Mittal, Sambandam, & Dholakia 2010)
(6mwg avaeépetar otovg Keiningham et al., 2015).

Onog avagpépetar otovg Boateng kot Narteh (2016), 1 décpevon avapépeton
omv embopion datnpnong pwg moAvtyung oyxéong (Jones et al, 2010; Alteren &
Tudoran, 2016) ko givar pia évvola moAvdidotatn (McCallum et al, 2014; Sharma &
Dhar, 2016). H cvvausOnuatikn déopevon Poaciletor ot cvvousOnuotiky] chvoeon
evog meAdn 6T0 GYecakd papketvyk (Hsiao et al, 2015) 1 o€ cuvousOiuata tavtiong
Kol ToTOTNTAG Ke TNV €Tanpio 1) T pdpxo (Sharma & Dhar, 2016). H cuvoisOnpotikn
d€GLEVOT Elval £VOG KEVTIPIKOS TUAMVAG GTO GYECLOKO UAPKETIVYK Kol lval Kuplapyog
TOPAYOVTOG GTNV TPOPAEYT Kol TN SLUCPAALCT] TG POGIMGNE TOV TEAATOV, KAOMDS Kot
™G TpoOBeonc ayopds Twv teAat®v 6to dtadiktvo (Johnson et al, 2008).

H dnovpyia déopevong €xel peketndel evpémg 6to TEdO TNG OPYOVAOTIKNG
CLUTEPIPOPAS KOl OMOTEAEL L1OL KEVIPIKT] CLUVIOTMGW 0T o)écelg Tov B2B mAaiciov
(Morgan & Hunt, 1994). Zouemva pe tovg Moorman et al. (1992) kot Coote et al. (2003)
N déopevon opileTan ¢ M paxkpoypovio emibouio yuo ™ dwtnpnon wog oyxéong. H
déopevon o o B2B oyéon opiletar og 1 opoAn pokpoypdvia oy£on OVAUEGO GE
TEAITN Ko TpounBevTh, e ELPAVEIS TIC BPoyuTpODECLES EVEPYELES Y10 TN CLVEYIOT TNG
oxéong (Anderson & Weitz, 1992). Zoppova pe perétec, m oéouevon oonyel oe
Kovomoinon otig oyéoelc cuvarliayng (Farrelly & Quester, 2005; Mohr & Spekman,
1994). Eniong, n wovomoinon amd v aAANAEnidpacn ayopaoty| - Tpoundevtn Kot n
EUTIGTOCVVT] QUIVETOL VO, EVIGYVOVV TN déGevon Twv tehatov oTig B2B ayopéc (Chang
et al, 2012).



3. OcopnTiké Movtéro — Epgovnrikég vmo0éoerg

H Swyeipion tov gunopikodv onuatov sivar (mua {oTtikng onuaciog yo to
B2B maicio (Abd-El-Salam, 2020; Davis et al., 2008; van Riel et al., 2005). Onog
avagépouvv ot Alwi et al (2016), n anddoon T LapKOG Kot 1) EIKOVA, TG PLOUNYAVIKNAG
papkag emnpedlovy GUEGH TNV EUTIGTOGUVI] OTNV UAPKO, OAAL HE OLPOPETIKEG
EMNTOCELS OTN OEGIEVOT) KO TV 0POGI®mON TV TEAUTOV. AauPdvovtag vToyn OAeg
TI TOPATAV® LETAPANTEG, TO OE@PNTIKO LOVTELO TNG TOPOLGAS EPELVIG Dol dlepevvGEL
oV Kot Kotd 1660 emdpovv:
® 1 amOA00N NG UAPKOS OTNV €KOVA TNG PlOpmyavikng pbpkoc, otnv
EUTIGTOCVVT] TOV TEAATMOV GTO EUTOPIKO GYLL0L, OTA EMIMEOQ TIGTOTNTOG
o1 LAPKa KOl 6TO ETITESO OEGIEVONG OT LAPKOL
® 1 &KoV TNG POUNYOVIKNG LEPKOAG GTNV EUTIGTOCVVT] TOV TEANTMOV GTO
EUTOPIKO ONUO, OTO EMIMESQ MIOGTOTNTAG OTN UOPKO KOl GTO ETMITESQL
d€GLEVONG 0T LAPKOL
® 1) EUTIGTOCVVT TOV TEAATMV GTO EUTOPIKO CNLO GTO ETITEON OEGUEVONG
o1 LAPKa KO 6TO ETITES TGTOHTNTOG
e 1 0éoUELON OT HLAPKO OTO EMMEN TIOTOTNTOG

Ta mapandve arotvam®vovtol 6to akdAovbo oynua 1.

Améboon g Mapkag Epmotooivn Twv
»| TEAaTWV 010 Epmopiko

Brand Perf
rand Ferformance N\ T Ifpa (Brand Trust)

Miypa MKT

MpoonAwan otn Mdpka

. (Brand Loyalty)

Y

Ewkova g Blopnyavikng \

) \J
Agopeuon otn Mdpka

Mapkac.

Corporate or Industrial .
(Customer Commitment)

Brand Image

Yynpe 1. To Movtéro g Tapovoas £pevvaog



Yopupwva pe toug Van Riel et al. (2005) kou Bendixen et al. (2004), katd v
emAOYN evOg Propmyavikod CNUOTOS, 1) OPYIKY avnovyio TV TEAAT®V €0TIALEL OTIG
Aertovpyikég N opBoroyikég agleg Tov TPoidVTOC 1 NG eTAPELNG KOl GTNV €KOVO TOL
gumopwkov onuotos. H xotavomon tov tpdmov pe tov omoio 10 0opBoroyikd
YOPOAKTNPLOTIKO ETNPEALEL TN GUVOAIKT EIKOVO TNG HAPKOG KPIVETOL YPNOIUN Yo Lo
ocapn torofétnon g Propnyavikng papkag (Leek & Christodoulides, 2011). vvendc,
dwpopemveror n €ng epevvntikny vedeon:

Hi: n amddoon ¢ paprog emdpd otnv €1KOVa TG PLOUNYOVIKNAG LAPKOG

Agdopévov 0Tt M amdooon TG HAPKOG AmOTEAEL TPOVTOOEST TNG GLVOAKNG
a&loAdyNnoNng g oTaons, NG EUMIGTOCHVNG NG HAPKOG Kol TNG avVTIAAUPavVOUEVNS
a&lag e papkag (Han & Sung, 2008; Kuhn et al., 2008), mpoteiveron 61t avtéc o1
dwotdoelg (ONA. T, Otoavoun, molwdtNTo MPOIOVTIWV KOl VLANPECLAV), OV
KOTNYOPOTTOOUVIOL G OmOd0oN 1TNG emwvupiog emnpedlovv T 7TYyES NG
avtilapPoavopevng aflag ™¢ papkag (EUMIGTOCLVY ETOVLUIOG, OPOGIMOoN Kot
déapevon). Qg ex ToVTOV, TPOKVTTOLY 01 VTTOHEGEIS OTL:

H2a: m amddoon g papkag emdpl OTNV EUTICTOGUVI] TOV TEAATMOV GTO
EUTOPIKO OO

Hop: m amddoon g pépkag emdpd oto enimeda ToTOTNTOG OTN HApKOL

Hac: m amddoom ¢ papKag emdpd ota enineda 0EGUEVONG OTN LApKOL

Xoppova pe 1 Bewpio déopevong-eumicroovvng (Morgan & Hunt, 1994), n
eumotoovvn eivan Pactkn petafAnti oty avdmtuén pog pakpompofecung oyéong He
€VOL EUITOPIKO OO, ETOUEVMG, EMOPA GTIV OVATTLEN TNG TOTOTNTOG KOl OEGUEVOTG
v to gpmoptko onua (Han & Sung, 2008). Q¢ ek 100TO0, TPOKOLATOLY 01 VITOOESELS:

Hza: m ewdva g Propmyovikng papkog emopd 0eTikd oty eumotochvn Tov
TEAUTOV GTO EUTOPIKO G

Hsp: n ewdva g Prounyavikig pépkoc emopd oto EMMEIN TOTOTNTAG OTN
HapKoL

Hsc: m ewdva g Propmyovikng papkog emopd oto eminedo 0EGUEVONE OTN
péprKo

Ha: m epmiotochivn tov TEAATOV 6TO EUTOPIKO O EMOPA OETIKA oTa EMIMES QL
OEGLEVOTNG OTN LAPKOL

Hs: 1 eumiotochivn tov TEAATOV 6TO EUTOPIKO O EMOPA BETIKA oTa EMIMES QL
TIGTOTNTOG

He: n déopevon ot pdpka emdpd Oeticd ota eninedo mMoTOTNTOC



4. MeBodoroyia
4.1 M£00odog épevvag

H épevva opiletar wg t0 GHVOLO TV EVEPYELDY TOL ATOGKOTEL GTT] GLGTNLOTIKY
dtevpouvon g yvoons. Onwg avaeépetor otov Aayoovpviln (2015), épsvva sivon
(IMapackevdmovrog, 1993):

o «n gpyacio OV £(EL GOV OGKOMO TNV TPOAYW®YN TNG EMIGTNUOVIKNG
yvoons, cOpeove pe debvag amodektéc emotnuovikég Bempieg 1 M
enefepyacio vEéov Bewpladv, ikavmdv vo Yivouv amodekTES amd T debvn
EMOTNUOVIKN KOWOTNTO. Avaykaio Tpodmobeon v vo yopaktnpiodel
pia epyacio g epevvNTIKY €ivon 1 TPOTOTLTTIO

® (MO CLOTNUOTIKY KOl KAAMG OXEOCUEVT OdKaGio Yoo TV EMiAvOT
TpofAnuaTOV PACEL TG EUTEPIKNG TPOYLOTIKOT TOC

® « OULOTNUOTIK  EQOPUOYN  EMCTNUOVIKNG  yvoons,  Paocet
OVYKEKPIUEVOL OKOTOV, Yo TN PeEATIOON TOV EMTELYUATOV TOL
avOpoOTOL»

O péboodot Epevvag lval ol TEXVIKES TOL YPNOYLOTOOVVTOL Y10 VoL Yivel
épeuva. Alakpivoviol G€: TO0TIKY|, TOcOTIKY Kot Wkt H molotikn €pevva cuAAéyet
dedopEVH OYETIKA UE PLOUEVES EUTEIPIES, GLVOICON AT 1] CLUTEPLPOPES KOl TIG EVVOLES
7OV TO ATOpN amodidovv og avTéc. BonBd toug epguvntéc va Katavocovy KaAvTepa
oVVOETEG £VVOLESG, KOIVOVIKEG OAANAETIOPAGELS 1] TOATIOTIKE QovOUEVA. AVTOG O TOTTOG
épeuvag etvar ypNoWog otnv €£ePedvoN TOL «TY, TOV «TMOCH N TOL YT EVOC
(QOIVOUEVOL, EPUNVEDOVTOG TO YEYOVOTO Kot Teptypdpovtag Tig evépyeleg (University of
Newcastle Library Guides, 2022). Xmnv mow0Tikn] £pguva, 1 TPOCOTIKOTNTO TOV
epeuvnTn (Ko 1 aKePALOTNTA TOV) UTOPEL VO 1O PAUATIGEL TOAD ONUAVTIKO POAO GTN)
dePaAon ¢ TodTNTAG TNG Oladtkaciag. Zopewva pe toug Leedy kot Ormrod (2001)
N 7owTIKN €peuva yiveton cuvnBmg péoca amd UHEAETEG TEpITMOOE®Y, £0voypapia,
aviivon mepieyopévou Kot @orvopevoroyio. Katd tov Creswell (2003), avtéc ot
péBodotl avtamokpivoviol oe OPOPETIKEG ovayKkes. o mopdoetypa, ot pehéteg
TEPUWTTMOOEDV  OLEPELVOVV  SlOOIKOGIEC, OPOCTNPIOTNTEG KOL YEYOVOTA, EVA T
eBvoypapIKn Epeuva avaAVEL EVPElEC TOMTIGUKES CUUTEPIPOPES HETOED ATOUMV M
ouadwv. Ot peréteg mepmmtdcE®V KOOMG Kol 1 QOVOUEVOAOYiDL UTOpPOUV Vo
ypnoworomBovv yia ) pekét atopwv (Williams, 2007).

2NV TOCOTIKY £EPEVLVA. O EPEVVITIG GLAAEYEL KOl AVOAVEL aplOUNTIKA dedopEVaL
T0. omoio. umopovv va taStvounBovv, va petpnbodv 1 va KatnyoploromBodv pécw
OTOTIOTIKNG avéAvong. Avt 1 pébodog épevvag Ponba oty dnpiovpyio potifov,
oxéoemv kat yevikevoemv (University of Newcastle Library Guides, 2022). Zopowva
pe tov Creswell (2003), n mocotiky| épevva mephapPdvet T GLALOYY dedOUEVDV £TOL
MOTE Ol TANPOPOPIEC Vo UTOPOVV Vo TocoTikomombodv Kot va vrofinfovv oe
OTOTIOTIKY]  emeEepyacio MPOKEWEVOL VO LIOGTNPIEOLY 1 VO OVTIKPOVGOLV
CEVOAAOKTIKOUG 1GYVPIGUOVG YVAOONG». YTAPYOUV TPEIS €LPElES TOEWVOUNGCELS TNG
TOGOTIKNG £PEVVAG: M TEPLYPOPIKY, 1| TEWPOUATIKY] Ko 1) aituddng (Leedy & Ormrod,



2001). H meprypagikn epguvntikny tpocéyyion givorl po facikr pébodog Epguvag mov
e€etdlel pa Kotdotaon, Onme VIdpYEL 6TV TPEYOLGO PACN TNG. ZuYVvh TeEpAapPdavet
TOV TPOGOOPICUO TMV YOPOKTNPIOTIKAOV EVOG GUYKEKPIUEVOD POIVOUEVOL e BAon TV
napatnpnon. Katd ) didpkelo T TEWPARATIKNG EPEVLVAS, O EPEVVITNG OEPELVA TNV
TEPIMTOON HOG TOPEUPAONG OTNV OUAdO HEAETNG KOL OTI GUVEXEW UETPA TO
amoteléopato TG mopéuPpoaong oavtig. To mepapoatikd oxéda odnyodv oe o
CLGTNWIKY TPOCEYYION TNG GLAAOYNG TOGOTIKGOV OedoUEVOV Kol TEPAAUPAvVOLY
HoONUOTIKG LOVTEAD OTIC AVOADGELS TOVG. TNV ouTidoT €pguva, 0 epeuvnng e€etdlet
TG ot aveEaptnteg HeTOPANTEG emnpedlovtal amd TIC €EAPTNUEVEG HETOPANTEG Ko
TEPAAUPAVEL GTNV €PELVO TOV OYECELS OUTIOG KOl OMOTEAEGLOTOS HETOED TMV
petofintaov. H deloaymyn pog mocotikng épevvag umopel va yivel pécm €pgvvag
epoTNUOToA0Yiov, pécw mepdpotog ktA. (Williams, 2007).

H pwt épevva evoopatdvel 1060 TV TO0TIKY OGO KOl TV TOGOTIKY £PELVOL.
[Mapéyer o oAMoTIKN TPOGEYYIGN GLVOLALOVTOS KOL AVOAVOVTOS TO GTOTIGTIKG
dedopéva pe Pabvtepeg yvaoelg pe faon ta copppalopeva. H yprion uktdv pedddwv
emutpénel emiong Tov TPyOVIcHd 1N v emoAnfevon tov dedouévav amd ovo 1
neprocotepeg myEC (University of Newcastle Library Guides, 2022). O 616y0¢ Y10 TOVG
EPEVVNTEG TTOL YPTGLUOTOIOVV TNV TPOGEYYIoT UIKTOV HeBddmV oty €pevuva eivar va
avTANooLV ot T SLVOTE oNUEi TOV EMUEPOVG LEBOO®V KOl VO ELOYLGTOTOWGOVV TIG
advvopieg avtov (Williams, 2007).

H mopovoa epyacia Paciletor ommv mocotikr) uébodo Epevvag, OmOL
aEl0mOEITOL MG EPEVVNTIKO EPYOAEID TO EPOTNUATOAOYI0 KAEIGTOV TOTOL. H emthoyn
™G nebddov Paciotnke otn EOOM NG TOPOVCAS £PELVOC, TOL EIvVOL CUTIOONG. XTO
mAaiclo avtd, opobembnke to BewpnTikd poviéAo mpog e&étaom pe Pdon ™
BiBAoypapio Kot TEOMKAV 01 HETAPANTEC TOV HOVTEAOVL, Y. TIG OTTOlEG dlEpELVHONKAY
01 GY€0€15 LETAED TOVS, OTTMG JTVLITOONKE OTIG EPELVNTIKEG LITOBECELG.

4.2 Yxomog épevvag

Yxomdg TG Epevvag eivor va d1EpguvNBOVV Ta YOPUKTNPIOTIKA TS PLOUNYOVIKNAG
pépKoc Kot 1 ETOPUOT TOVG 6T OUOPPMOOT) TNE TIOTOTNTOG Kol TNG LOKPOTPOBeGUNG
apocimong ot udpko. I'o Tov oxond avtod, Ba yivel avapopd 6Tov KAGOO KOLGIH®Y
otV EALGSa. Ot empépoug 6tdyot €TI0V GTO KOTA TOGO EMOPAL:

® 1 amOO00N NG UAPKOC OTNV EKOVA TNG POPMYaVIKNG UapKOC, GTNV
EUTIGTOCVVT] TOV TEANTMV GTO EUTOPIKO G0, OTO EMIMEOQ TIGTOTNTOG
oTN LAPKO KO 6TO EMIMESQ SEGUEVLONG GTY| LAPKOL

e 1 edva TG POUNYOVIKNG LAPKAG GTNV EUTIGTOGVVT TOV TEAATMOV GTO
EUTOPIKO ONUO, OTO EMMESQ MIGTOTNTOS GTN UAPKO KOl 6T EMIMESQ
O£0ELONC OTN LAPKOL

® 1 EUMCTOCHVN TOV TEAATAV GTO EUTOPIKO GO OTO EMIMEIA OEGUEVOTG
oTN LAPKO KO OTOL EMIMESA TGTOTNTOG

e 1 déopevon ot UdpKo 6T ENITEdD TIGTOTNTOG



4.3 IIAn0vopog, dsrypatoinyio kon deiypo

Q¢ mAnBuopog épevvag (research population) opiletar 1 cvvolikr mocdTNTAL
TOV TEPUITAOCENMY TOL OTOTEAOVV TO AVTIKEILEVO TNG HeAéTnG. 'Evag mAinbuopog pmopet
Vo amoTEAEITOL OO OPIGUEVOLG TUTOVG OVTIKEWEV®OV, OPYAVICU®V, avOpOT®V KTA.
Evtéc avtov tov mAnbuoupov, mbavotato vo vadpyovv Hdvo OptopUEVEG OUAOES TOV
EVOLLPEPOLV TN HEAETN EVOG EpELVNTY]. AVTY 1| EMAEYUEVN Kot yopia gival To TAaiG1L0
detypatoAnyiog e épevvoc. Ao avtd To TANIG1O SEIYUATOAN YIS EMAEYETOL TO Oety ol
g épevvog (research sample). Katd ) die&aywyn piag épevvag, tifetol avamdpevkta
TO EPATNUA TOL KOTE 7TOCO OVIUTPOCMOTEVTIKO €lvar To delypo 0OAOKANPOL TOL
mAnBvcopov, omAadn, mOGO TaPOUOlD EIVOL TO YOPOKTNPICTIKE TNG HKPNG OUASOC
TEPUTTOCEDV TTOV EMAEYOVTAL YLOL TNV £PELVOL PE EKEIVO OA®V TOV TEPIMTMOCENV CE
OAOKANPN TNV opdda. Ymapyovv dSvo TOmOl OJwdikaciog OstypatoAnyiog: n
derypotoAnyio mBavoétrog kor 1 dsrypotoinyio pn mhovotnrog. Ot teyvikég
detypotoAnyiog mboavotitwv 6ivouv TV To aEIOTIGT AVOTOPAGTAGT] OAGKANPOL TOV
TANBLGLOV. XPNGILOTOOVVTOL Yl TV EMAOYT OVIUTPOCHOTEVTIKMOV JEYUATOV Omd
TANOLGLOVG OLUPOPETIKMV YOPOKTNPICTIKAOV Kol TEPIAAUPAVOLV TEYVIKEG OTMG OTAN
Toyoio OEtypaTOANYio, GTPOUOTOTOMUEVT OEIYUATOANYIN, OEIYHLATOANYIO GLGTAO®Y
KA. ATd TV dAAN, 01 TEYVIKEG U TOAVOTHTOV OEV UITOPOVV VO, xpNnGipomombovy yo
Vo 0MGOLY YEVIKEVGELS Y1o. OAOKANPO TOV TANOuopd. Xpnotomolovvtal Kupimg yio
HeAETEC OV €lval OVOKOAO VO QITOKTNOEL O EPELVNTNG TPOGPOCT GE OAOKANPO TOV
TAnBvopnd. Ot ev AOY® TEXVIKES TEPIAAUPAVOLY TN OEIYUATOANYIN TOGOCTMOONG, TNV
TEYVIKN Y10vooTIBAdac, TNV TEXVIKN derypatoinyiog evkoAiog k.4. (Walliman, 2010).

Tov mAnBuoud ¢ mapovoag £peuvag OmoTeELEL TO GUVOAO TV TPOTNPLOVYWOV
omv EAMGSa. Ze Ot a@opd T OstypoatoAnyic, emAéyOnke m omAn  Tuyoio
derypotoAnyia, po pEBodog Katd v omoia ot mOavOTNTEG EMAOYNE TOV LOVASI®VY ad
tov TAnBvuouo eivan ioeg peta&y tovg (Iomayempyiov, 2015). O gpevvnng Tpocéyyice
10 delypo amd SAPOPES YEWYPAPIKES TEPLOYES TNS YDpoc. To detypa amotélecayv N=74
Tpatnplovyot oty EAAGSa.

4.4 EpgovnTiko gpyaieio

To gpguvntikd epyadreio T TapoHoag EPEVVOC ATOTELECE TO EPMOTILATOAOYIO,
mov Bewpeitor oG éva Waitepa ¥PNOO ePYOAEi0 Yoo TNV OMOKINGN TOCOTIKMOV
dedopévov. H ypnon evoc epotuatoroyiov divel T ouvatdOTNTO VO OPYOVMGEL O
EPELVNTIG TIS €POTNOEIS Kol va AdPel amoviioels queca. Q¢ péBodog GLALOYNG
dedopévmv, T0 epOTNUATOAOYIO givorl £va TOAD gvélkto epyaleio, To omoio €xel ta
TAEOVEKTNLLATO TNG QOUNUEVIG HOPPTS, €lvar BOAKS Yo TOVG epmTNOEVTES KO givor
OKOVOLLIKO Kot YpIyopo 611 dwyeipion peydlov apBpod nepurtdocewv, kabng kot arnd
SUPOPES YEWYPAPIKES TEPLOYES. ALV VILAPYEL EMIONG TPOCOTMIKN EMPPOT) TOV EPELVITNH
TPOG TOV EPOTAOUEVO. QGTOGO, TO EPOTNUOTOAIYIN ATOLTOVY Y¥POVO Kot OeE1OTNTES Yia
10 oYedopo Kot TV avantuén tovg. [Ipémet o1 ep@TAGEIS TOVG Va Etval GUVTOUES Kot
OAEG OTNV KATOVONGT TOVS, EMOUEVMG TPEMEL VAL NV LILAPYOVY TOAVTAOKES OOUEG
gpomoenv (Walliman, 2010).



Yndpyovov 0600 TOMOL €POTAGE®V: Ol EPMOTNOEIS KAEIGTNG HOPONG Kol Ot
EPMTNOELS AVOIKTNG LOPPNG. XTIC EPOTNHOEIS KAEIGTOL TUTOL, 0 EPOTOUEVOS TPETEL VO,
emAEEeL amd éva oVuVOAO amoviioewv (vav Oyt tomov likert, moAAamANG emMAOYNG).
AVTEG Ol EPOTNOELG OTOVTAOVTOL YPYOPO, KMITKOTOOVVTOL EDKOAN KOl OEV OmaitovV
E01KEG OEEIOTNTES YPOPNG A0 TOV EPMTMUEVO. 6TOGO, TEPOPILOVV TO EVPOS TV
TOOVOV OTAVINGE®V. ZTIG EPOTNOELS AVOIKTNG LOPPNG O EPOTOUEVOS Eivarl EAeVOEPOC
VO amaVINGEL PE TO KO TOV TTEPIEYOUEVO KOl VPOG. Ot EpMTNCELS CLTOV TOV THTOV
emTpémouvy TV elevbepia TG EKPPaNC Kot divouv TNV guKapiot 6TOVG EpOTNOEVTES VOl
e€eldIkevooVY  TIC amavtioelg Tovs. Avt] 1M ehevBepion odnyel o  EAdewyn
TPOKATAANYNG, OAAA Ol QTTOVTIGELS EIVOL TTLO OVOLYTEG GTNV EPUNVEIN TOV EPELVITDV.
Ot gpomoelg avolktod THmoL givol €MioNG MO OmMOUTNTIKES Kol XPOVOPOPES Yo TOV
EPMTMOUEVO Ko 10 S0GKOAO va KwdwkoromBovv (Walliman, 2010). To epatpatordyo
™G mopovcos £pevvog elval KAEloTov TOMOL. AdONKE oTOV gpevvnT OO TOV
emPAETOVTO KAONYNTA Kol TPOGAPUOCTNKE Yo TN HEAETN TG a&lag TG pHépkag GTov
KAado kovoipwv. H dounon tov epotmioemv Paciotnke otig peréteg tov Alwi et al
(2016), ko Kim ko Hyun (2011). Z& 611 apopdt T0 TePLeyOEVO TOV, apykd divovTat ot
EPMTNCELS Y10 TO. ONUOYPAPIKE oToLEin TV epOTOUEVOV (POAO, NAkia, BEon otV
emyeipnon, d1dpkela cuvepyaciog e £In e TOV TPOUNOELTH KOWGIHOV). LT GUVEXELQ,
{nreiton o apBudc epyalopévov oty emyeipnon kot €nerta, axoAovBel oyetikn
EPMTNON TOAATADV ETAOYDV AVAPOPIKA LLE TO KPLTNPLO/0L EMAOYNG Y10 TNV XPTON T®V
TPoioVTIOV ToV Tpounbevt) Kowoipwv. ‘Eretta, mopatiBeton po oelpd dnAdoemv mTov
avVOQEPOVTOL  OTOL  YOPOKTNPIOTIKA/0QEAN TV  TPoidVIV Tov  mpounbevtn,
a&lomowwvrog 7paba kAipoka Likert (amd 1 mov onuaivel «Alapovod amdivtoy Em
7 oL oNUOIVEL «ZVUPOVD amOAVTOY). O1 ONADOCELS ApOopOvV T EENG:

e Brand Quality - moldtnto papkag (4 SNAOoELS)

e Service Quality - moldotnTo VINPESIDOV (5 INADOELS)
e Price — tiun (4 dNAooEL)

e Distribution — diavoun (4 Snilooeig)

e Promotion — tpo®Onon (6 dNA®GELR)

Axolov0wg, mapotifetor po oepd omd 5 ONAMOELS TOL AVOPEPOVTAL GTNV
glkdvo TG papkag tov mpoundevty Kowoipwy, opoing pe 7pddua khipoko Likert.
Télog mapatifetor o celpd INADGCE®Y TOL AVAPEPOVTOL GTNV OYXECT TOV EYEL
avVOTTUEEL O TEAATNG LLE TNV UAPKA TOV TPOTOVI®MV TOV TPOUNOELTH KAVGIH®Y, OUOImG
ue 7Babuia kiipaxa Likert. Ot dnidogic apopovv ta eENg:

e Brand Trust — eumiotoobvn ot papka (4 SNAOCEL)
e Commitment — déopevon (4 SNAOGELS)
e Brand Loyalty — tpoocfihmon 1 TotoTnTO 6TN HapKo. (4 INADOGELS)

Yndpyovv dtdpopot péBodot mapadoong epmTnpatoroyinv, 6mwg oo {Oong, 1e
TopLOpopeio, OIKTLOKA Kot TNAEPOVIKA. To TAEOVEKTNUOTO TNG TPOCOTIKNG
napddoong tvar 0Tt ot epwtnBévteg pmopovv va Pondnbovv va Eemepdoovy TuyOV
OUOKOMEG HE TIG €PMTNCES KOl UTOPoVV VO TMEIGTOLV Kol Vo vrevOuetovv
TPOKEWEVOL VO, dGPOAGTEL VYNAO TOGOGTO amoKplong oty épevva. [Ipogavac,
VIapYovV TpoPAnuata TOs0 6€ XPOVO 6GO Kot YE®YPOPIKE Tov meptopilovy to 0pog



Kot Tov Babud otov omoio pmopel va ypnoiponombei avt n péBodog mapadoong. Ta
TOYVOPOUIKE  EPOTNUATOAOYIOL Y¥PNOHOTOOVVTOL OTov (nteitan peydaog apBuog
AmOVTHoE®V, 10ing 0Tav Ppickoviol o€ d1aPopeTIKEG Tomobesiec. Amatteital 1| c®OTN
devbuvon yio kéBe egpotodpevo Ko mpémel emiong v AapPavoviar vmoym To
TayLIPOopKE £600a. O pLOUOC amdvTnong Yo TO TOYLOPOUIKA EPOTNUATOAOYIO Evat
dvokorlo vo mpoPreeBel M va  eheyybel, 10lwg eqv dev VWAPYEL CSVOTNUO
napakorovOnone. H tniepwvikn mpocéyyion ivor oyeticd ovéEodn nuébodog, ypnyopn,
napéxel gvkoAn mpocPaor oe dVoPateg mePOoyES, aAAG cuyva yopaktnpiletor amd
HEYAAO TTOGOGTO OMOPLYNG TNG AMAVTINGONG, EVO TO ATopa Umopel va Agimovv and to
onitt 11 ovvn el dpeg (9 m.pu.-7 W.l.) Kol 0€ LTopoHV GUVETMOS VO GLULUETACYOVY GTNV
gpeuvnTikn owdkacia. To epotnuotordyln oto dwdikTvo eivar n EOMVOTEPN KO
Mydtepo ypovoPopa péBodog mapddoonc. 26T060, TO TOCOCTA OMOKPIONG UTOPEL VaL
elvar  yapunid (Walliman, 2010). To gpotquatoldylo ¢ mopodoag EPELVOG
oxedoTNKE o€ NAeKTpOoVIKN popen Google Forms kot popdotnke d1001KTVAKE GTOVG
TPOTNPLOVYOVE, HEGm email. ZTdyoc TS NAEKTPOVIKNG O1LVOUNG NTOV VO TPOGEYYIOTEL
0G0 TO OLVATOV TEPIGGOTEPO JEIYUO ATO SAPOPES YEWYPAPIKES TEPLOYES.

4.5 Measures

Yrdpyovv mévte kOpleg Evvoleg vd perdétn: H amddoon e papkag, n ewova
™G PLOUMYOVIKNG ETOVVUING, 1 ELTIGTOCVVY] GTNV UAPKO, 1] TIGTOTNTO OTNV LAPKA Kol
n Oéopevon meratodv. Katd v €pevva €ytve ekteving ypnom g owbéoiung
BMoypapiag dOTE VO TPOGOHIOPICTOVY TO UETPNTIKA OTOEIN Y10 TIC TOPATAVED
EVVOlEC.

H avtihapPavopevn aio tng pnapkag pmopet vo ekppaotel HEGH TNG GTAONC
OTEVOVTL OTN UAPKO KOl CUUTEPIPOPIK®Y otoryeimv. Ta ototyeia kabopiopov otdong
AVTITPOCMOTEVOVTOL OO TNV AOJ0CT) TG LAPKAS, TNV EKOVOL TNG PLOUNYOVIKAG LAPKOGC
Kol TNV gUmotoochvn otnv papka. EmmpocHétwg ta cvpmepipopikd otoryeio 66ov
aeopd v avtilapuPavopevn a&lo g HapKag, eKepaloviol LEG® NG TOTOTNTOS 6T
pépxo Kot tng décpevong tov tehdtn (Ambler, 1997).

H anddoong g pndprog meptiapufavetl To antd & AEITOVPYIKA YOPOKTNPIGTIKA
KOl TOL LETPNTIKA oTolyio avamtuyOnkov omd tovg Chi-Shiun et al. (2010), Cretu and
Brodie (2007), Hinterhuber (2004), Liu et al. (2005) and Mudambi et al. (1997). H
avilvon ¢ amddoons g HApKoG cvviotator omd mEVTE dwotdoels nrot Brand
Competence, dtavoun, mowdTTa TPOIOVTOG, TOWOTNTA LANPESIOV Kot T H tyun
LLETPATOL YPNGUYLOTOIDOVTOS [0l TPOGUPROGUEVT 7Ba0a KATpaka, Onwg vrootnpileTol
amo mponyovpeveg peréteg (Cretu and Brodie, 2007; Liu et al., 2005).

H ewova g Bropmyavikng paprog opiletor og o Evvolo mov €Yl VoL KAVEL LLE
70 oLVAICONUOTIKO GTOYEID Kol OVIITPOGMAEVEL TO AMOTEAEGHA TG AmOO00NG TG
pépkag 1 TS GLVOAKNG a&loAOYNoNS Kol 6TAoNS amévovTt otn pdpka. Ta petpnrikd
ototyeia mpocappootkav amd tovg Cretu & Brodie (2007), Davis et al. (2008) and
Mudambi et al. (1997): avtilapPavopevn a&lomiotio Kot KowoTopio g HapKoG,
drolknon g paprag Kot TEAOG 1 10TOPia Kot EUTEPIN TNG LAPKOGC.

H epmotoovvn g pdpkag, cuvictator oty Kavotnta tov tpoundevtn (tng
HApKOG) VO EKTANPAOCEL TIC VTOGYECELS TOV Kol SLOTNPELTAL 1) GUVETELD GTNV OO0
TOV TPOIOVIOV Kol TOV TAPEXOUEVOV DINPECLOV KOl ATOTVTOVETAL O a&omoTia,



aicOnon acedielng katd TV ayopd Kot 0 mEAdTng vo pmopel vo Pacitotel ot
ovykekpyévn papka (Han and Sung, 2008).

Téhog M motdTTO 0T pApKO avoapépetar otov Pabud otov omoio évag
Bropnyovikdg ayopactng ayopdletl ETavorlaptfavopevo TV GUYKEKPIUEVT LAPKO KoL 1)
d€GLEVOT) TOV TEAATN aPOpd TNV pakportpodeoun embBoupia va datnpnbei  cvvepyacia
pe v ovykekpuévn pdpka (Morgan kot Hunt, 1994). Ta petpntikd otoyeio g
POV £pEVVOC £xovv avartuyOnkav and tovg Han and Sung (2008).

4.6 Awoo1kocio. cvALOYNG KoL avVAAVONG 0EOONEVEOV

IMa tov oxomd ¢ épevvag, VINPEE apykd ETKOVOVIN HECH TNAEQPADOVOL LE
TOVG TTPOTNPLOVYOVG MOTE VAL EVIULEP®OOVV Y10 TOV GKOTO TNG £PELVOC KO T d100TKOGTN
CUUTANPMOONG TOL E€PMTNUOTOAOYIOVL. Ol GULUUETEYOVTES evnuepoOnkav Yoo TV
AVOVLHLN TNG EPEVLVAG, TNV EUTICTELTIKOTNTO KoL TV £xepvOeta tc. H £pevva dmpknoe
and 13 Oxtwfpiov 2022 fwg 18 lavovapiov 2023. Ta mpwtoyevn oedopéva
ocLAAEYONKaV mAektpovikd oe @UAAO Excel, péow tov Google Forms, dote va
aKOAOVONGEL 1 AVAALGN TOVG, TPOKEWEVOL Vo 000el 1 amAvTnon oTo EPELVNTIKA
EPOTNHOTA Kol 0TS £peVVNTIKEG LoBEcelg ¢ épevvag. H otatiotikn avdivon twv
OTOVTICE®V TOV EPMTNUOTOA0YIOV TTpaypatomol|Onke pe tn fondeio Tov 6TOTIGTIKOD
Aoywopkod SPSS, aflomoidviog meptypoapikéc Kol ETUy®YIKES OTATIOTIKES HeBOOOVC
avidivonc. H meptypa@ikn oTatioTikn avaALGT] AmOTUTMOVEL To. OE00UEVA LLE TV EVvold
TOV TPOTOL KOUTAVOUNG TOV TILAV TV UETOPANTOV (Le xpnon KEONG TIUNG, TUTIKNG
amOKAMoNG, OypapUATOV, TIVAKOV GLYVOTATOV Kol mocoot®v). H emaymywn
oTaTIoTIKN  avdivon Paciletalr o€ OTOTIOTIKOVG  €AEYYOUG (.. OLOYETIGELS)

TPOKEEVOD VO ATTOTVTTOGEL TOL ATOTEAEGLLOTO, OTO TO OEly L o€ oo Ue ToV TANOuoUO
(Walliman, 2010).



5. Amoterhéopata 'Epevvag
5.1 lIpo@ik deiypatog
To detypo g mapovoag Epevvag Ntav peyébovg N=74. And tov mivaxo 1
CLUTEPOIVOVE TWG OO TOVG 74 GUUUETEYOVTEG TNV £pevuva ot 19 HOAG NTa yuvaikeg

Kot ot 55 avdpeg pe 10 m0GooTd TOVG VoL PTAvVEL 6T0 74,3% enl ToVv GLVOAOV.

[Tivaxag 1. ®Hro

®vro
Xvyvoémrta  Tlocootd % 'Eykvpo mocootd %  ABpoiotikd mocooto %
Valid Tuvaiko 19 25.7 25.7 25.7
Avdpag 55 74.3 74.3 100.0
>Hvolo 74 100.0 100.0
dulo

= Avépag = Muvaika

Awypappa 1. @OLo
H nAkiokn opdda pe 1oug mepiocdtepovg EpMTOVIEVOVG Etval 1 katnyopia 41-
50 pe mocootd 40,5%. H nAwiokn opdda amd 31 uéypt 40 £t élafe 10 M0G0GTO TV

25,7%. H apéomg emodpevn pe mocootod 23% etval n nAkiokn opdda 51 g 60 &t

[Tivaxag 2. Huxia

Hhwia
Xvyvomto  [locootd % Eykvpo mocoostd %  ABpoiotikd m0cooto %o
Valid 18-30 4 5.4 5.4 54
31-40 19 25.7 25.7 31.1
41-50 30 40.5 40.5 71.6
51-60 17 23.0 23.0 94.6
60+ 4 5.4 5.4 100.0

20voro 74 100.0 100.0
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Frequency

18-30 31-40 41-50 51-60 60+
HMkia

Atdrypoppa 2. Hukio

[Mapanpdvrtog Tov mapakdto mivaka yio ) 0Eom oty entyeipnon, dwpaivetal
WG TO UEYAAVTEPO LEPOG e TOG00TO 68,9% elvar WroktnTeg Ko 27% eivar vevBuvor
mpaTnpiov.

[Tivakag 3. ®éom oty emyeipnon

IMowa 0o KaTéYETE TNV EMUYEIPNON

[Tocooto "Eyxvpo ABpoioTiKo
Xoyvotnto % 10606710 %0 10606710 %0
Valid Idwoxtmc/tpla 51 68.9 68.9 68.9
YrevOvvog/n 20 27.0 27.0 95.9
[Tpatnpiov
Y aAANAOG YpOopELOL 1 1.4 1.4 97.3
>ulyyog 110KTnTnN Kot 1 1.4 14 98.6
OTTOLGYOAOVLEVT] OAN
pepo
MnyovoAoyog 1 1.4 1.4 100.0

20voro 74 100.0 100.0




Moia BEoH KUTEXETE OTHV ETTIXEIPNON

Frequency

[Biokmmge/pia YNAAAHNOL TPADEIOY MHAANOACTOZ

Mola BECH KATEXETE OTHV ETTIXEIPHON

Atdypoppa 3. @éom oty emyeipnon

Avagopikd pe TN d1dpKeln GuVEPYNSIing o€ £IN UE TOV TPOUNOELTY] KOVGIHOL,
OT®G PatveTon akoAoVO®S, VTTAPYOLY LAKPOYPOVIEC cLVEPYOTiEG TV 10 ETMOV KO TAV®.
21 SIPKED TOL ¥POGVOL ONUIOVPYOVVTOL TTO IGYVPES GLVEPYOGIES, LE TNV KaTnyopia
10 £w¢ 20 étn va éxel 10 peyoAdvtepo m0c0oTo ppaviong (32,7%). Ipénel va avoapepOet
WG OTN GVYKEKPIUEVT] EPMTNON Y10 TN SIUPKELD GLVEPYSING GE £T1) LE TOV TTpOoUNBELT
KOLGipov 22 dtopo 0ev omdvinoov, evoeyouévme yioti e yvopilov T dldpKeln
oLVEPYAGLOG.

[Tivaxkag 4. Awbpkela cuvepyaciog og £ pe Tov Tpopundevti Kawoipov

ITowa n dwapkera ovvepyaciog o€ £ pue Tov TPOoUNOELT 605 KOVGIpHov

"Eyxvpo ABpoioTiKo

Xvyvomrta  Ilocootd % 1060610 % 10606710 %0
Valid 0-1 7 9.5 13.5 13.5
2-3 6 8.1 11.5 25.0
4-6 15 20.3 28.8 53.8
7-10 7 9.5 13.5 67.3
10-20 17 23.0 32.7 100.0

Total 52 70.3 100.0

Missing System 22 29.7
> HVOAO 74 100.0




Moia n S1dpKEeEId CUVEPYATIAC GE ETH ME TOV TTPOMNBEUTH Cd¢ KAUGiou

20

Frequency

0-1 23 4-6 7-10 10-20

Moia n SidpKeIa CUVEPYATING GE ETN ME TOV TTPOMNBEUTH Cag KAUTilou

Awypappa 4.Aldpkelo cuvepyaciog oe £Tn pe ToV TPounfevT KOWGipov

Avoeopikd pe tov aptBud tov epyalopévev oty entyeipnon, e t1osootd 50%
Ol emyEPNOoE; omacyorlodv oand 3 péypt 5 vmaAiniovg, eved pe mocootd 39,2%
amocyolovv 1-2 droua.

[Tivaxkag 5. ApOudg epyalopévmv otny entyeipnon

IIowog 0 aprOuog epyalopévov 6Ty ETLYEIPN O] GO
Xvyvomnta  Ilocooto % Eykvpo mocoostd %  AbBpoistikd mocostd %

Valid 1-2 29 39.2 39.2 39.2
3-5 37 50.0 50.0 89.2
6-10 5 6.8 6.8 95.9
10+ 3 4.1 4.1 100.0

20voro 74 100.0 100.0
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Awypappa 5. ApBudg epyoalopévev otny emyeipnon

AxolovBel o mivakag 6, e Ta KPITNPo EMAOYNG Y10 TV XPNON TOV TPOIOVT®V
Tov mpounBevty cag. Me Bdomn tov mivaka, KaTaAyovue 6to €6 GLUTEPAGHLA: TO
KPLTNPLO UE TNV UEYOADTEPT GLYVOTNTA OGOV POPA TNV ETIAOYN TPOIOVIWV Omd TOV
mpounfevt amotedel M mowdTNTO TV TPOIOVT®V. AkoAovBel M aflomiotio TOL
TpouNn LTy, ¢ KLPLOG TOPAYOVTOS TOL 0ONYEL 08 HaKPOYPOVIEG cuvepyacies. Tpito
KPLTNPLO GE GLYVOTNTO OTAVINGEMY EIVAL 1] TIUT TOV TPOTOVI®V.

[Tivaxag 6. Kpitiplo emAoyng yio v ¥pMon Tov TPpoidovimv Tov mTpoundevt

Molog o ap1Buoc epyaodEVWY OTNV ETTIXEIPNOR Gacg

3.5 6-10

Molog o apIBuoC EpYALOMEVWY OTNV ETTIXEIPNOR oG

oag
Ilow/a amé To TOPUKAT® ATOTELOVV KPLTNPLO/0 EMLAOYNG
Y. TNV ¥PNON] TOV TPOIOVTOV TOVL 7TPoundevti] oog
Kovoipmv;
Xoyvotnto
Valid  Twn 49
[Towvtta 61
A&omotio 58
E&umnmpémon 43
Kowotopia 11
[Ipocomikeg emapeg 1
Evnuépoon 1

10+
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Adypoppa 6. Kptthplo emAoyng yio Ty (p1on Tov Tpoidvimy Tov
Tpoundevtn

5.2 A& omotio (Reliability)

O vroroyiopog g Aé&omotiog (Reliability) evoc epotnuatoroyiov eivar éva
Baocwkd kprnplo yu vo. £0GQAAIGOVIE TNV €YKLPOTNTA TOV OTOTEAECUATOV OTI
epeuVNTIKEG LTOBEGEIC TOoV Bl Tpaypotomomacovpe. Mo epgvvntikn vrdOeo dev givar
dvvatdv vo ypnowomombel av d0ev €xel TAPOLGLAGEL EVO KOVOTOMTIKO EMIMESO
a&lomoTiog Kot £yKupoOTNTaG.

‘Eva gpyodreio pétpnong Bempeiton a&idmoto Otov oe emavolapfavopeveg
LETPNOELS € 1010 Sy KO GE OOUPOPETIKES YPOVIKEG OTLYUES, EUQavilel oTabepd Ta
010 amoteléapata, EKTOG av £xel GLUPET piot GNUOVTIKY aAlaYT) LETOED TOV LETPGEMV.
H oa&lomotio pmopet va amodobel evvololoyikd pe toug 0povg «otabepdtnton Kot
KEGMTEPIKN GLVOYN» TTOL APOPE GTIG TOPAUETPOVC TIG OTTO1e Oa TPEMEL 01 EPEVVINTES VL
eEetalovv.

Ytotiotikd, M olomotion VwoAoyileTol Kol EKTYATOL UE TO GUVIEAEOTN
ovoyétiongr (correlation coefficient). O cvuvteheotng r kvpaivetot omd v Tun 0 (rov
delyver avalomotia), kot eTaver puéypt v T 1 (mov dsiyvel e€opeticd vYNAN
a&lomotia). Ot perpnoels omdvia pmopovv va Exovv axkpifera 100%, arid 660 vynAog
etvar 0 oLVTEAEGTNG GLGYKETIONG, TOCO TO EYKLPO, OMOTEAEGUOTA TPOKVTTOLV.
(Ovlovvn & Naxakng, 2011).



[Tivaxkag 7. A&omotia yio [Towdtnta Mdaprog
Reliability Statistics

Cronbach's Alpha

N of Items

,931

4

[Tivokag 8. A&omiotio yio TV opdda €POTACE®V TOL AVOQPEPOVTOL GTNV

Moot ta Mdapkag
Item-Total Statistics
Scale Mean Scale Corrected Cronbach's
if Item Variance if Item-Total |[Alpha if Item
Deleted Item Deleted [ Correlation Deleted
BRQ1 19,68 3,893,855 ,906
BRQ2 19,53 4,198(,720 ,947
BRQ3 19,68 3,702,951 ,875
BRQ4 19,77 3,357,860 ,909

2NV oudd0 EPMTNCE®V OV OVOPEPOVTOL GTO YOPUKTNPLOTIKA KOl OTO OPEAN
TOV TPOIOVTOV TNG HLAPKAG TOV TpounBevtn dnAaodn oty moovtnta ¢ uapkog (Brand

Quality) mapatnpodpe Toc o deiktng Aglomotiog etvar oD LVYMALG.

[Tivaxag 9. A&omiotia yia [Towdtta Yanpeouov
Reliability Statistics

Cronbach's Alpha

N of Items

,933

5

[Tivaxag 10. A&omiotion Yoo TV OpAd0 EPOTAGEMY TOL OVOPEPOVIOL GTNV

[Towwtta Yrnpeounv

Item-Total Statistics

Scale Mean Scale Corrected Cronbach's
if Item Variance if | Item-Total |Alpha if Item
Deleted Item Deleted [ Correlation Deleted
SQ1 24,16 15,316 (,675 ,944
SQ2 23,89 14,235,848 ,913
SQ3 23,99 14,178,883 ,907
SQ4 24,18 12,585 (,886 ,907
SQ5 24,00 14,630,847 ,914

[Mopatmpdvtag Tovg mapamdve mivakeg, M T Tov deiktn Cronbach eivan
0,933. TIocooTOd OPKETA LYNAO YO TO GUVOAO TMV EPMOTNCEDV TOL APOPOVV TNV
nolvTTo VINPESIOV (Service Quality).




[Mivakoag 11. A&omotia yro Tyun
Reliability Statistics

Cronbach's Alpha

N of Items

,869

4

[Tivakag 12. A&omiotio yio TNV Opada EpMTHCEMY TOL ovaPEPOVTUL otV Tiun

Item-Total Statistics

Scale Mean Scale Corrected Cronbach's
if Item Variance if | Item-Total |Alpha if Item
Deleted Item Deleted [ Correlation Deleted
PR1 17,88 6,190,752 ,825
PR2 18,01 5,740(,816 7197
PR3 18,46 6,060 |,566 ,901
PR4 18,22 5,405(,791 ,804

210 6UVOLO TV EPOTNCEMY TTOL apopovv v TuY| (Price) kataAnyovpue oto
CLUTEPACLLO TTMG Kot €M 0 dgiktng a&lomiotiog ivar apketd vynAdg (T Cronbach

0.869).

[Tivaxag 13. A&omotia yio Atoavoun
Reliability Statistics

Cronbach's Alpha

N of Items

,799

4

210 GUVOAO TV EPOTNCENMY TOV CLPOPOVV TN SLOVOUTN KOl KOTO TOGO EUEVOV
KOVOTOMUEVOL Ol TEAATEG Omd  OLTY, TOPATNPOVUE TAAL Evav VYNAO dgiktn

a&lomotiag.

[Tivaxac 14. A&omiotio Yoo TNV OpAd0 EPOTAGEMY TOL OVOPEPOVIOL GTNV

Awovopn
Item-Total Statistics
Scale Mean Scale Corrected Cronbach's
if ltem Variance if | Item-Total [Alpha if Item
Deleted Item Deleted | Correlation Deleted
DST1 18,03 6,383,631 ,740
DST2 18,18 6,284,693 ,713
DST3 18,72 5,275,577 ,796
DST4 17,97 7,232,633 , 754




2TV OpAd0 EPMTNCEMY GYETIKA UE TN davoun, 0 Oeiktng a&lomotiog eTavel
010 0,799. Kot o€ vt TV opddo epmtioemv £govpe vynAn a&lomioTtio.

[Tivaxag 15. A&omotia yio [IpoBoin
Reliability Statistics
Cronbach's Alpha | N of Items
,842 6

Me 10v ovvteAéotn Cronbach va eivar oto 84,2% kotaAnyovue oto
CLUTEPACUO. TG EXOVUE LYNAY afloTIoTIO KoL GTNV EVOTNTO TOV EPOTINCE®V TOL
apopovv v IIpoBoAr, (Promotion).

[Tivakag 16. A&lomiotio yioo TV OUAd0 EPOTNCEMV TOL OVOPEPOVTIOL GTNV
[TpoPoin
Item-Total Statistics

Scale Mean Scale Corrected Cronbach's
if Item Variance if | Item-Total |[Alpha if Item
Deleted Item Deleted [ Correlation Deleted
CoM1 29,28 23,713,652 ,810
COM2 27,97 29,561,514 ,840
COM3 28,41 27,450,574 ,827
COM4 29,08 21,226,690 ,807
COM5 29,38 22,704,652 ,812
COM®6 28,72 24,672,742 ,796

[Tivaxag 17. A&omotia yio Etkéva Mdapkag
Reliability Statistics

Cronbach's Alpha

N of Items

,833

5

Oocov apopd v €kOVO TNG HLEPKOS, TOPUTNPOVUE GO TOV TOPATAVED TIVOKOL

g 0 deiktng aloAdynong etvan apketd vymidg pe tun 0,833.




[Tivakag 18. A&omiotio yioo v Opdd0 EPOTNCEWV TOL OVAPEPOVTIOL GTNV
Ewéva Mdapkag
Item-Total Statistics

Scale Mean Scale Corrected Cronbach's
if Item Variance if | Item-Total |Alpha if Item
Deleted Item Deleted [ Correlation Deleted
CiMm1 24,46 9,375,653 ,802
CIM2 23,91 11,566,740 ,782
CIM3 24,55 10,250,720 773
CIM6 24,45 11,593,460 ,849
CIM7 23,93 11,571,704 ,788

[Tivaxkoag 19. A&omotia yio Epmiotoovvn ot Mdapka
Reliability Statistics

Cronbach's Alpha | N of Items
,968 4

Avagopikd pe v yio Eumoetoovvn ot Mdapka, o cuvterleotig Cronbach givan
010 0,968 kot givor Tapa ToAD vYNAOC.

[Tivaxag 20. A&omiotion Yoo TNV OpAd0 EPOTAGEMY TOL OVOPEPOVIOL GTNV
Eumotooiovn ot Mdapka
Item-Total Statistics

Scale Mean Scale Corrected Cronbach's
if Item Variance if | Item-Total [Alpha if Item
Deleted Item Deleted [ Correlation Deleted
BTR1 19,27 5,131,964 ,946
BTR2 19,28 5,110(,943 ,952
BTR3 19,23 5,138,961 ,947
BTR4 19,45 5,182,826 ,987

[Tivaxkag 21. A&omotia yio Aéopevon ot Mdapka
Reliability Statistics
Cronbach's Alpha | N of Items
,931 4

Me tipn 0,931, n tipn tov deiktn Cronbach yio tn Aéopevon otn Mapka givan
apKETA LVYNAOG.



Aéopevon ot Mépka

Item-Total Statistics

[Tivakag 22. A&omotio yioo v opdd0 EPOTNCEMV TOL OVAPEPOVTIOL GTNV

Scale Mean Scale Corrected Cronbach's
if Item Variance if Item-Total |[Alpha if Item
Deleted Item Deleted | Correlation Deleted
BCOMIT1 18,42 10,082 (,898 ,905
BCOMIT2 18,77 7,494,780 ,964
BCOMIT3 18,54 9,375(,915 ,891
BCOMIT4 18,54 9,046,900 ,891

[Tivakag 23. A&omiotia yo [Ipooniwon ot Mdpka
Reliability Statistics
Cronbach's Alpha | N of Items
,945 4

To cVOvolo TV EpOTNGEWV TOV OPOPOVV TNV OPOGIMST 6T HApKa delyvel va
&xel vymAn a&lomiotia pog kou o ogiktng Cronbach eivar 0,945, and Tic vynAdTEPES
TIEC TTOV EYOVILE GLVOVTIGEL GTNV £PELVAL.

[Tivaxoag 24. A&omotio Yoo TNV OpAd0 EPOTAGEMY TOL OVOPEPOVIOL GTNV
[IpoonAwon ot Mépka
Item-Total Statistics

Scale Mean Scale Corrected Cronbach's
if Item Variance if | Item-Total |Alpha if Item
Deleted Item Deleted [ Correlation Deleted
Bl1 18,04 12,834,901 ,917
BI2 18,00 12,548,951 ,900
BI3 17,91 12,799 (,946 ,902
BI5 17,73 16,036 |,687 ,978

OloxkAnpdvovtag Tovg eAEyyovg Yo TNV aflomotic Tov GLVOAOL TOV
EPMTNUATOAOYIOV, TTAPATNPOVUE OO TOLG TIVOKEG TOL TPONYNONKOV TTC TO KAOE
OUVOAO E£POTNOE®V €YEL OPKETA LVYNAO deiktn aflomoTtiog, GLVERMG UTOPOVE Vo
ocvoyeticovpe Kot vo e&dyovpe agldmota cupnepdopata yio Ka0e petafanty.

5.3 Ileprypa@ika XToTIoTIKG

H meprypogikn otatiotikn| (descriptive statistics) aoyoAeital e T GLVOTTIKY
KOl OTOTEAEGLOTIKT] TTOPOVGIOOT TOV SEGOUEVMV HIOG GTATIGTIKNG EPEVVOC.



[Tivakoag 25. Métpa meptypagikng oTatioTikng TV e&etalopevev HetapfAntov
Descriptive Statistics

Tomwn
Méon tun UTOKAION N
PRODUCT _QUALITY 6,5541(,64142 74
SERVICE_QUALITY 6,01081,93392 74
PRICING_POLICY 6,0473(,78913 74
DISTRIBUTION 6,0743],80954 74
COMMUNICATION 5,7613(,98237 74
BRAND IMAGE 6,0649 | ,80757 74
BRAND TRUST 6,4358(,75178 74
BRAND COMMITMENT 6,1892 [ ,98864 74
BEHAVIORAL INTENTIONS 5,9730 1,21602 74

Ao ToV TOpOmEVe TIVOKO KATOAYOUUE GTO CUUTEPOAGLLO TTMOG 1 LECT) TWN N N
KevTpiKn téom g petapintg ot ta Mépxoag (Product Quality) €xet BaBpoioynOet
pe 6,5541, tiun apketd vYNAN oV AVIAOYICTOVUE MG O OTAVINGELS TPOoNAday amd o
KMpoka Likert pe xipoxo tyndv amd to 1 péypt to 7. H ovykekpyévn petafant eivan
n mo yniAd Pabuoroyoduevn. Apéowg petd okoAovbel pe péon T 6,4358 1
petofAnt Epmotootvn ot Mdapxa (Brand Trust). Tn pikpotepn Pabuoroyia amd tig
Vo pelétn petaPAntéc mnpe n petafAnty emkowwvio (communication) pe Ty
KEVTPIKNG TdoMg 5,7613.

5.4 Xvoyétion Metafintav

"Evag amhdg kot apytkdg TpOmog Y10 VO ATOKTCOVE 0 TPAOTN GToyn Yo TN
OLOYETION Kol OGO 1oYVPN Eivol aVAUESO OTIS UETOUPANTEG TPOYUOTOMOIEITOL U
OUVTEAEGTI TNG YPOULUKNG GUOYETIONG.

e Av n M tov cvvtereotn eivar 1 TOTE VIAPYEL TEAEWL YPOUUIKN
GLGYETION.

e Av oovvtereotig eivan avapeosa oto —0,5 émg —0,2 Bewpodpie 611 etvan
YOUNAOS apVNTIKOC GUVTEAEGTNG CLGYETIONG

¢  Otav o cuvteleotig etvar amd —0,2 €m¢ 0,2 Bempode 6TL 0 GUVTEAEGTNG
oLOYETIONG eivat UNoEVIKOG.

e Av n i tov ocvvtedeot givar and 0,2 €mg 0,5 Bewpodpue 0Tt givon
XOUNAOG BETIKOC GUVTEAEGTNG GLGYETIONG

e Télog av o ocvvtedeotng eivar and 0,5 émg 1 vmdpyel woyvpn Betikn
GLGYETION.

2T0V TOPOKATO TIVOKO TOPOTNPOVUE TN GLOYETION OA®V TOV UETAPANTOV
petald Tovg. ZUVENMMDS GLOYETICOUE TIG TopakdTe petafintés, Ilowwtto pdpkag,
[Towtra vanpecidv, Ty, Awavoun, [pomnor, Ewova e pdpkag, Epumotocivn
ot papka, Aéopevon ot papka kKot [lietétra ot Mdapka yuo vo dodpe oV vITapyet
OTOTIOTIKG GNUOVTIKY] GUGYETION UETOED TOVS, (GTE VO OEPELVIICOLUE HE YPNOM



YPOLLIKNG GLOYETIONG TToto, LETOPANTN emmpedlel v AN (Zapelpdmovrodc,y.y). ATd
ToVv mivaka eatveton OtL:

1.

10.

11.

12.

13.

14.

15.

Avapeca otig petaPAntéc product quality kou service quality o
ovvteheotng Pearson givan 0,606 kot vdpyet 1oyvpn BTk cuoyETion.
Yt petafintég product quality kou pricing policy o cuvvtedeotig
pearson gtvan 0,683 ko dpa vdpyel 1yvpn BTk GuoyETioN.

Meta&h g petapfinmg product quality kot tov  petafAntodv
distribution kou communication vmdpyel aclevic cvoyétion peE TO
ovvteleotn pearson vo eivan 0,371 ko 0,374 avticoyo

O ovvtedeotg pearson avapeco otig petafAntég product quality kou
brand trust givai 0,758 ko ivar 1oyvpn] Otk cvoyétion.

Emiong woyvpn Betikr] cvoyétion vmbpyel avapeso ot HETOPANTEG
product quality kou brand image kafa¢ 1 Ty tov cvvtekeot Pearson
etvon 0.591

[Mapampeitor woyvpn Betikn ocvoyétion avdpeco oTig HETOPANTEG
product quality koau Brand Commitment (cuvteleotng Pearson 0,575)
[Mapampeitor acBevic Betikn cvoyétion avipeco oTig HETOPANTEG
product quality kou behavioral intentions kabmg 1 Ty Tov cuvteAeoT
Pearson givon 0.367

IMa ™ petafint Service Quality mopatnpeitor 1 mo 16YLPN GLGYETION
pue w petoPAntry Distribution, evéd n mo younAn ocvoyétion oTIg
e€etalouevec petafintéc ivan pe ) petaPinty brand trust.
[apatnpeitor nog n petapinty Pricing Policy éxet v mo 1oyvpn
ovoyétion pe ) petapint) Product Quality, evd 1o mo younid deiktn
tov Pearson 1o £xet pe ™ petapinty Communication.

H petofAnt Distribution €yer v mo vynAn ovoyétion pe v
petopAnty Service Quality, evd younlog etvar o oLVIEAESTNG
ovoyétiong sivar pe tn petofAnth Product Quality.

H petapint) Communication €yl v mO VYNAN CLGYETION HE TN
petopAnt Brand Image kot ) pikpotepn pe to Product Quality.

INa v petapint) Brand Image mopatnpeiton 1 vymAdtepn cLoyETIoN
pue v petoPAnty Brand Commitment ot n younidtepn pe 1
uetapAnty Distribution (r = 0.568)

H petafintm) brand trust éxer vynAn ovoyétion (r = 0,758) pe
petopAnt Product quality, eved €xel tqv mo YounAn cuoYETION UE TN
petafinty distribution ( r= 0,440).

Ot petapintéc Brand Commitment kou Brand Trust €youvv deiktm
ocvoyétiong 0,737 kat Egovv LYNAN GLGYETION, EvO M petafinty Brand
Commitment £ygl 1 pKpOTEPN OLGYETION Ue TN peTtaPAnt pricing
policy.

H petopint) Behavioral Intentions mapovcidler ™ pHKpOTEPN
ocvoyétion pe ™ petofAnt) Product Quality (r=0,367), avtiBeta £yet
VYN cvoyétion pe t petafint Brand Commitment.



[Tivaxkog 26. Zvuoyetioelg

PRODUCT SERVICE PRICING |[DISTRIBU| COMMUNIC| BRAND BRAND BRAND BEHAVIORAL
QUALITY QUALITY POLICY TION ATION IMAGE TRUST | COMMITMENT INTENTIONS

PRODUCT Pearson 1],606™ ,683™ 3717 ,374™ ,591™ ,758™ ,575™ ,367"
QUALITY Correlation

Sig. (2- ,000 ,000 ,001 ,001 ,000 ,000 ,000 ,001

tailed)

N 74 74 74 74 74 74 74 74 74
SERVICE Pearson ,606™ 1(,569™ ,695™ 6177 ,631™ ,531™ ,656™ ,576™
QUALITY Correlation

Sig. (2- ,000 ,000 ,000 ,000 ,000 ,000 ,000 ,000

tailed)

N 74 74 74 74 74 74 74 74 74
PRICING Pearson ,683™ ,569™ 1],522™ 438" ,618™ ,593™ ,528"™ ,513™
POLICY Correlation

Sig. (2- ,000 ,000 ,000 ,000 ,000 ,000 ,000 ,000

tailed)

N 74 74 74 74 74 74 74 74 74
DISTRIBUTION  Pearson 3717 ,695™ 522" 1],591™ ,568™ ,440™ ,606™ 627

Correlation

Sig. (2- ,001 ,000 ,000 ,000 ,000 ,000 ,000 ,000

tailed)

N 74 74 74 74 74 74 74 74 74




COMMUNICATI
ON

Pearson
Correlation

Sig. (2-
tailed)
N

374"

,001

74

617"

,000

74

,438™

,000

74

,591™

,000

74

74

,646™

,000

74

,536™

,000

74

,640™

,000

74

578"

,000

74

BRAND IMAGE

Pearson
Correlation

Sig. (2-
tailed)
N

,591™

,000

74

6317

,000

74

,618™

,000

74

568"

,000

74

,646™

,000

74

74

,728™

,000

74

,688™

,000

74

,588™

,000

74

BRAND TRUST

Pearson
Correlation

Sig. (2-
tailed)
N

, 758"

,000

74

531"

,000

74

,593"™

,000

74

440™

,000

74

,536™

,000

74

,728™

,000

74

74

7377

,000

74

,495™

,000

74

BRAND
COMMITMENT

Pearson
Correlation

Sig. (2-
tailed)
N

575"

,000

74

,656™

,000

74

528"

,000

74

,606™

,000

74

,640™

,000

74

,688"

,000

74

137

,000

74

74

,684™

,000

74

BEHAVIORAL
INTENTIONS

Pearson
Correlation

Sig. (2-
tailed)
N

367"

,001

74

576"

,000

74

513"

,000

74

627"

,000

74

578"

,000

74

,588™

,000

74

,495™

,000

74

,684™

,000

74

74

**_Correlation is significant at the 0.01 level (2-tailed).




5.5 Agiktng Cronbach yia 10 60voLo TOV EpOTNGE®V

And 10 £POTNUOTOAOYIO OUASOTOMCALE TO GUVOAO TMOV GUVIGTOUEVOV
EPMTNOEMV GE CLYKEKPIULEV LETOPANTY]. XTIC VEES AVTEG LETAPANTEG TPOLYLOLTOTO|GOLE
ENeyY0 €yKVPOTNTOG Yot v dovpe TV T tov deiktn Cronbach kot av pmopodpe va
TPOLYLLOTOTOUGOVLE GTATIOTIKOVG EAEYYOVG,.

[Tivakag 27. "EAeyyog a&lomoTtiog Y10 ToO GOVOAO TV EPWTHGEMV
Reliability Statistics
Cronbach's N of
Alpha Items

,853 5

YT1g véeg HeTaPANTEC mOL OMUOLPYNCOUE TopaTnPoVUE LYNAN alomioTia,
GUVETMG UTOPOVIE VO VAOTOMGOVLE TOVG GTATICTIKOVG EAEYYOVS Y10 VO, SIEPEVVIIGOVLE
TOL GTOTIOTIKG EPOTNUATO TOV OEGALE.

[Tivaxkag 28. 'EAeyyog a&lomotiag yio Tig véeg netafAntég
Item-Total Statistics

Scale Mean Scale Corrected Cronbach's
if Item Variance if | Item-Total | Alpha if Item
Deleted Item Deleted [ Correlation Deleted
PRODUCT_QUALITY 23,8937 8,424,611 ,840
SERVICE_QUALITY 24,4369 6,490,788 ,788
PRICING_POLICY 24,4005 7,610|,661 ,825
DISTRIBUTION 24,3734 7,411,691 ,817
COMMUNICATION 24,6865 6,922,623 ,840

5.6 Amin Ipappkn Morvopopnon

21006 apakdTo Tivakee Oo vAomomoovpe Evo poviého mpdPreync. Opilovpue
o¢ Y v e€aptnuévn petofAnt pog kot wg X v aveEdptnn petapint) (vedpyovv
TEPUTTMOOELG TOV EXOVV VM TOV o aveEdptnTov uetafAntdv). I'ia va cupmepdvoovpe
TG VAOTOMGOE Uio. KoAN TaAvdpounon Ba mpénel o cvvteleotg F va etvar vyniog
kot to p value (Sig) va etvar pkpotepo amo 0,05.

H npdn vndBeom mpog pehétn etvon n mopoakdto:
Hi: Avn amddoon ¢ pdpkog emdpa oty €1KOVaE TG Propunyavikis papkac

Yeg a6 10 onueio Bo vmoroyicovpe TO YPOLMKO HOVTEAO TOAVOPOUNONG
avdpecso oty eoptnuévn HeTafAnT) ewova Pounyovikng papkog (Brand Image) pe
v aveEdptnn petafAnt anddoon papkog (Brand Performance).



[Mivakag 29. MetapAntéc
Variables Entered/Removed”

Variables
Model Variables Entered Removed Method

1 BRAND_PERFORMANCE .| Enter

a. All requested variables entered.
b. Dependent Variable: BRAND_IMAGE

[Mivaxag 30. Movtého
Model Summary

Model R R Square | Adjusted R Square | Std. Error of the Estimate
1 , 7652 ,586 ,580 ,52348

a. Predictors: (Constant), BRAND_PERFORMANCE

Ttov mivaka Model Summary Snidvovpe to R? = 0,586 (n epunveio: n X
epunvedel v Y katd 58,6% 1 n dwonopd e Y epunvedeton kotd 58,64% amd
dracmopd Tov povtédov). Emmiéov mAnpogopiec: To R? givon o ovuvtedeotiig Tov Pearson
070 TETPAY®VO, LOVO OTav Exovpe pio aveEapTnTn HeTaBAnTY.

[Tivaxag 31. Anova

ANOVAP
Model Sum of Squares df Mean Square F Sig.
1 Regression 27,879 1 27,879 101,737 | ,0002
Residual 19,730 721,274
Total 47,609 73

a. Predictors: (Constant), BRAND_PERFORMANCE
b. Dependent Variable: BRAND_IMAGE

Ytov mopomdve mivakae ANOVA 10 Sig. elvol pukpdtepo amd 10 eminedo
onuavtikotrag 0,05 kou to F eivon 101,737 cuvendg n ypouukn toivopounon givot
oTATIOTIKA onuoavtik. To sig aviurpocmnevel to p value mov givor ikpdTEPO Ao TO
EMIMEDO ONUAVTIKOTNTOG KO EMOUEVOS VTAPYEL GLOYETION UETOED TV UETAPANTOV.
SVVEMMG VILAPYEL GVGYETION OVALEGOH GTNV AOJ00T TNG LAPKOG KOl GTNV EKOVO TNG

Brounyavikng papKog.



[Mivaxag 32. Xvvteleotég
Coefficients®

Standar
Unstandardiz | dized 95,0%
ed Coeffici Confidence Collinearity
Coefficients ents Interval for B Statistics
Lowe | Uppe
r r
Std. Boun | Boun | Toleranc
Model B Error | Beta t Sig. d d e VIF
1 (Constant) 420 |,563 ,746 ,458 | -,703| 1,542
BRAND PERFORMAN |,927 |,092 [,765 10,086,000 |,744 | 1,110 1,000| 1,00
CE 0

a. Dependent Variable: BRAND_IMAGE

H ocvvapmon mahvdpounong sivonn eéng: Y=0,42 +0,927*X

O endpeveg vmoBéaelg mov Ba depgvvnBovv givon ot e€ng:

H2a: n an6doon ™G naPKAS EMOPE OTNV EUMIGTOCHVI] TOV TELATMOV OTO
EUTOPLKO oo

H3a: n eikdéva g Propnyovikig papkog emopd OTIkKG 61NV EUMOTOOHVY
TOV TELATOV OTO EPTOPLKO GNP

[Tivaxag 33. MetafAntéc
Variables Entered/Removed®

Model Variables Entered Variables Removed | Method
1 BRAND_IMAGE, BRAND_PERFORMANCE .| Enter

a. All requested variables entered.
b. Dependent Variable: BRAND_TRUST

[Tivaxag 34. Movtélo
Model Summary

Model R R Square | Adjusted R Square | Std. Error of the Estimate
1 ,7612 ,579 ,567 ,49462
a. Predictors: (Constant), BRAND_IMAGE, BRAND_PERFORMANCE

Ttov mapamdve mivaxke Model Summary mopotnpodpe 61t 0 R? = 0,579, mov
onpaivetl 6t domopd e Y (eoptnrévng HeTaPAntig ) epunvevetar katd 57,9% amd
™ dcTopd TOV HOVTELOV.



[Mivaxag 35. Anova

ANOVAP
Model Sum of Squares df Mean Square F Sig.
1 Regression 23,887 2 11,944 48,819 [ ,000?
Residual 17,370 711,245
Total 41,258 73

a. Predictors: (Constant), BRAND_IMAGE, BRAND_PERFORMANCE
b. Dependent Variable: BRAND_TRUST

Ytov mivaka ANOVA mov Bpioketar mopandveo to F = 48,819 kot to p = 0,000.
Emneon p < 0,05, n ypoppukn mToAvopoOUNoT EVOL GTATIGTIKGE GNLLOVTIKT).

[Mivakag 36. Zuvteleotég
Coefficients®

Unstandardized | Standardized 95,0% Confidence Collinearity
Coefficients Coefficients Interval for B Statistics
Lower Upper | Toleran
Model B Std. Error Beta t Sig. | Bound Bound ce VIF
1  (Constant) 1,449,534 2,713,008 | ,384 2,514
BRAND_PERFORMA],389 |,135 ,345 2,881,005 |,120 ,658 414 2,413
NCE
BRAND_IMAGE 432 | ,111 464 3,880,000 |,210 ,654 414 2,413

a. Dependent Variable: BRAND_TRUST

A6 ToV TOpOTEVE TIVOKO HTOPOVIE VO TOEIVOUNGOVUE TIG OVO HETAPANTES M
TPO¢ T0 TG emnpedlovy v eEaptnuévn HeTAPANTN HoG (EUTIGTOCVVT TOV TEAATOV
070 gumopkd onua) pe Paon ™ tun Sig (p value) ko pe v tun beta. Iopatnpovue
OTL Kot 01 dvo aveEapTNTEG LETAPANTEG EMOPOVV oTNV EaPTNUEVT HeTAPANT. 26TOC0
N €IKOVO TNG LAPKAG EMOPA TLO BETIKA GTNV EUTICTOGVV TV TEAUTOV GE GUYKPION UE
NV amodoon TG Lapkas. Mmopolpe voo GOUTEPAVOVLE GE AVTO TO CNUEID TNG EPEVVOG
TG oV (o etatpeion PEATIOCEL TNV €KOVA TG TOTE O £xel KOADTEPO ATOTEAEGLLOTOL
OGOV 0QOPE TNV EUTIGTOCHVY] TOV TEAATOV CLYKPITIKA UE avtiotoyn PeAtioon g
amdd0ooN TNG HAPKOG.

H ovvapnon maiwvopounonc eivon n eéng: Y=1,449+0,389*X1+0,432*X>

Avoeopikd pe Tig emodpeves vtd depevivnon vrobéoels Hoe & Hae & Ha:

Hac: 1 atéd00m TS papKaS EMOPA 6T EMIMESO OECUEVOIS OTN NAPKO.

Hac:  etkéva g ropnyavikng papkog emdpa oto ETITEdd 0EGUEVONG 6T
papka

Hs: n gpmotoocivi) TOV TELATOV 6TO EUTOPIKO oNfpa emopa OeTika ot
EMITEO U OECUEVGNG GTY| PAPKA




[Tivaxag 37. Movtého

Model Summary

Model R

R Square

Adjusted R Square

Std. Error of the Estimate

1 ,811°

,658

,643

,59032

a. Predictors: (Constant), BRAND_TRUST, BRAND_PERFORMANCE, BRAND_IMAGE

[Tivaxag 38. Anova

ANOVAP
Model Sum of Squares df Mean Square F Sig.
1 Regression 46,958 3 15,653 44,916 | ,000?
Residual 24,394 70(,348
Total 71,351 73

a. Predictors: (Constant), BRAND_TRUST, BRAND_PERFORMANCE, BRAND_IMAGE

b. Dependent Variable: BRAND_COMMITMENT

[Mivakag 39. Zuvteleotég

Coefficients?

95,0%
Unstandardized | Standardized Confidence Collinearity
Coefficients Coefficients Interval for B Statistics
Std. Lower | Upper
Model B Error Beta Sig. | Bound | Bound | Tolerance | VIF
1 (Constant) -1,478(,670 ,031( -2,814 -,143
2,208
BRAND_PERFORMANCE | ,629 ,170 424 3,694,000 ,289 ,968 371 2,695
BRAND_IMAGE ,113 | ,146 ,092 771 |,443 -,179(,405 ,342 2,925
BRAND TRUST 490 |,142 ,373 3,462,001 ,208 773 421 2,375

a. Dependent Variable: BRAND_COMMITMENT

tov mivako Coefficients pog evolopépet kupiomg n tiun B, n onoia pog diver tnv
eElowon g moAvopdunong. Xy nepintwon poc: 1 e&icmon molvopdunong eivor 1

e&ngs

Y =-1,478 + 0,629 * X1 + 0,113* X3 +0,490*X3

Mmopodpe va tagvopncovpe TG HETOPANTEG G TPOG TO Tow emnpPedlet
nePLocoTepo TV eoptnuévn petafint pe Pdon tn otmin Beta. KotoAnyovue cto
CLUTEPAC LA TG EMOPA Lo BETIKE GTOL EMIMES A OESUEVOT TNG LAPKAC, 1) ATOSO0T| TG
pépkog pog Kot o beta tng eivorl mo vynAd, apéows PETd akoAovBel 1 epmictochvn
o HapKa. Ze ovTéG TIg 000 HETAPANTEG TO p value (sig) givar pikpoTEPO 0md To eMinedo

OTNUOVTIKOTNTOG TOL £YOVILE OPIGEL.




Qot6c0 dev emPefordveron 1 veobeon H3c, onhadn 6tL n €Kdva TG Pounyovikng
papkog emdpa ota enineda SEGUEVONG GTN LAPKA, KAODS TN GLYKEKPUEVT LETOPANTY
10 p value (sig) givor peyoddTepPO Omd TO EMIMEDO ONUOVTIKOTNTOG TOV EXOVLE OPICEL.

[Mivaxag 40. Collinearity Diagnostics
Collinearity Diagnostics?

Condition Variance Proportions
Model Dimension Eigen value Index | (Constant)| BRAND_PERFORMANCE | BRAND_IMAGE
1 1 2,988  1,000],00 0 0
2 ,009 18,280(,79 ,02 ,28
3 ,003 30,968 | ,20 ,98 72

Dependent Variable: BRAND_TRUST

Hop & Hap & Hs & Hs

"EAeyyoc YnoBeonc: Katd moco ot aveEdptnreg peTafAntég OTmG 1 amd300T TG
péprog 1 eova TG POpNavIKng LEpKaAG 1 1 EUTIGTOCVVT TOV TEAUTOV 1 1] 0ECHEVGN
o1 papka emdpoHv BTk oTOl EMIMEdD TIGTOTNTAG

Mivakag 41. Metafintéc®

Model

\ariables Entered

\ariables Removed

Method

1

BRAND_COMMITMENT, BRAND_IMAGE,
BRAND_TRUST, BRAND_PERFORMANCE

Enter

a. All requested variables entered.

b. Dependent Variable: BRAND _LOYALTY

[Tivaxac 42. Movtélo

Model Summary

Model

R

R Square

Adjusted R Square

Std. Error of the Estimate

1

737

543

,517

,84553

a.

Predictors: (Constant), BRAND_COMMITMENT, BRAND_IMAGE, BRAND_TRUST,

BRAND_PERFORMANCE

ivoxag 43. ANOVAP

Model

Sum of Squares

Mean Square

F

Sig.

1

Regression

58,617

4 14,654

20,498

,000?




Residual 49,329 69 715
Total 107,946 73

a. Predictors: (Constant), BRAND_COMMITMENT, BRAND_IMAGE, BRAND_TRUST,
BRAND_PERFORMANCE

b. Dependent Variable: BRAND_LOYALTY

AT6 TOV TAPATAVE TiVOKO Ko TIC TIHEG TOV oVVTEAEsTAV R? ko F, mapatnpovpe
TG 1 TOAMVOPOUNON HOG EVOL GNUOVTIKY.

[Tivaxkog 44. Xvvteheotég
Coefficients?

Unstandardized |[Standardized 95,0% Confidence [Collinearity
|Coefficients Coefficients Interval for B Statistics
Std. Lower (Upper [Toleranc
Model B Error |Beta t Sig.  [Bound [Bound |[e VIF
1 (Constant) -,748 ,992 - 754 [453 |[-2,726 |1,231
BRAND_PERFO|,654 ,266  |,359 2,456 017 (123 1,186 (311 3,220
RMANCE
BRAND_IMAGE]|,211 210,140 1,002 (320 [,209 |631 ,339 2,950
BRAND_TRUST|-,320 220 |-,198 -1,459 |149 [,758  [118 ,359 2,782
BRAND_COMM|,569 171,462 3,322 |,001 (227 ,910 ,342 2,925
ITMENT

a. Dependent Variable: BRAND_LOYALTY

>1ov mivaxa coefficient o e&dyovpe v e€ng eicmon TaAvdpounong:
Y=-,748 +0, ,654* X1+ 0, 211* X2 - 0, 320*X3+ 0, 569*X4

[Mopotnpodvtag to Sig (avtiotoyetl otn tipn tov p value) kot ot otin Beta
UTOpOLUE VO TOEWOUNGOLHE TIG MHeTaPAntég pe Pdaon oavtég mov emmpedlovv
TEPLEGOTEPO TNV ECOPTNUEVT LETAPANTA HOG. ZVVERMG pe BACT TOV TOPATAVO TIVOKE 1
déopevon ot pdpko emnpedlel mo BeTikd ot enimeda TMOTOTNTOS Ko akolovBel n
am6doon TG papkag. And to p value tov HeTafANT@V avT®V KaTtaAyovpe Tmg givol
OTOTIOTIKG GNUOVTIKY 1) CLGYETION MO KO OgV EETEPVOVV TO EMIMESO GNUOVTIKOTITOG
mov £yovpe opicet (0,05).




Qot6c0 dev emPePardveror n vwdBeon H3p, dnAadn 6t  ewdva ¢ Propumyaviknig
napkog emdpd ota eminedo motdHTNTAG OTN UApKa, Kot emiong dgv emPefoidveTon n
vdBeon Hs dnradn 6t 1 eumiotochHvn TV TEAATOV EMOPE 6T ENIMESA TIGTOTNTOS OTN

pépreal.

>11g ovykekpipéveg petapintég (H3p & Hs), to p value (sig) eivor peyaddtepo amd 1o

EMIMESO ONUAVTIKOTNTAG TOV EXOVUE OPICEL.

[Tivaxag 45. Collinearity Diagnostics®

\Variance Proportions

BRAND PE
Condition RFORMANC|BRAND I[BRAND_|BRAND CO
Model Dimension|Eigenvalue |Index (Constant) |E MAGE [TRUST [MMITMENT
1 1 4,975 1,000 ,00 ,00 ,00 ,00 ,00
2 ,013 19,912 47 ,00 ,01 ,00 ,26
3 ,006 28,830 17 ,00 57 ,00 44
4 ,004 35,525 ,03 ,18 ,04 ,90 ,05
5 ,003 43,305 ,34 ,81 ,39 ,10 ,26

a. Dependent Variable: BRAND_LOYALTY




6. opnepdopata — [potdoserg
6.1 I'evika ovpmepdopata

AvTiKElEVO NG TOPOVoOAG SMAMUOTIKNAG €PYACIOG OMOTEAEGE 1 HEAETN TOV
ocuvioTOo®V TG o&lag ™ napkag oto B2B mAaicio kor m emidpoocn Tovg ot
SUOPPMOT TNG TGTOTNTOS OTN LAPKA KoL TG déapevons ot papko. To Oéua avtd Exet
gpeuvnTikd evowpépov (Davis et al., 2008; van Riel et al., 2005), evd axoun ypnlet
ONUOVTIKOTNTOG KO 0t TPAKTIKTG Armoyng, o€ o emoyr mov o kKAddog B2B eeAicoetan
Kol petaoynuotiCetor oe oebBvny Pdon, AOY® TOV CUVEXOUEV®V  TEYVOAOYIKAOV
KOWOTOUIOV. Q¢ amoTtéAespa 0t eTopieg Pdvovy €viovo avtay®vicpd Kol e6TIAoVV
otV avalTnNon oTPATNYIK®OV d1apoporoinong mov Ba tig fondncovy va emitvyovy Eva
Bidowo avtaymviotikd mheovéktnua (Bendixen et al.,, 2004). 1o mlaicio ovtd, n
dwyeipion TV eumOpPIKOV onudtov amotedel éva {fmnuo (oTikAg onuoaciog yio Tig
emyepnoelg oto B2B mAaicto.

Y7o TIg Topanave SOMIGTMOGELS, N TOPOVGH EPYUCIO E0TIOCE OTN UEAETN TNG
a&lag g HapKoc oTnv SWHOPP®CT| TOTOTNTOS KOl LaKPOTPOBESUNG OECUELONG OTNV
B2B ayopd kavcipov oty EAAGda. O e€etalopeveg petafAntég mov peket)Onkay otnyv
napovoa epyacio Nrav ot eéng mévte: H amddoon g paprag, n eioéva e POUNyOVIKNIG
EMOVLUING, 1 EUMICTOGVUV OTNV HAPKA, 1 TIOTOTNTO OTNV HAPKO Kol 1 0EGHELON
neratov. To Bépa e mapodoag avaivong Kpibnke Tpotdtumo kKabmg dev Exel vdpset
avTioToym £pevva GTNV EAANVIKY] 0yopd KOvcilov, eved mpocheta givol emikoipo kot
EVOLPEPOV, HEGA OTIG TPEYOVOEG eEEMEEIC GTNV ayopd KAVGIHOL oL Plodvel n debvig
KOwOTNTO AOY® TNG EVEPYELNKNG KPIoT|G.

Onwc pavnke 6to Bempntikd vroPabpo g epyaciag, n Evvola TG HLAPKOG EXEL
ov{ntBel g £va onuovtikd BEpa perétnc otov KAGdo tov papketivyk (Moore & Reid,
2008). To povtédo tov Aaker (1991) yuo v a&la g papxog ivor €va amd to T
OMUOQIAN HOVTEAD TTOL TOVILEL TOVG TOPAYOVTEG TTOL SNUOVPYOLV TNV O&ial TNG HAPKOG
eVOG TPOIOVTOG Yo TOV KaTavaAmTy]. Ot Tapdyovtec avtol eivat ot €E\G: moTOHTNTA GTNV
pépKa, ovoyvmpioLdTnTo, OVTIANTT TO0TNTO, GUGYETICES LAPKOS Kol 1010KTNOIKA
TEPLOLCLOKA oTOLYEl. XUV pe ™ PipAloypa@ia, ot EMTLYNUEVES LAPKES UTOPOVV
Vo, 001 YNOOVV TIG EMYEPNOELS 6€ avTayvioTikd mAcovéktnuo (Kim et al., 2008) kat va
EMPEPOVY TOMATAG 0QEAN Yo Kartavorlmtég kKo emyeipnoelc (Efanny et al., 2018). Ze
O0TL apopd to TAaiclo B2B, dev givar 1060 dradedouévn 1 Epevva mov e€etalel {ntuata
OYETIKA pPe TN pdpKa, cvykprtikd pe to miaicto B2C. Ot vmdpyovces peléteg deiyvouv
OTL T EUTOPIKA CLOTO OPEAOVV TIG PLOUNYOVIKES ETLYEPTOELS LE SLAPOPOVS TPOTOVG,
coumephapfavoprévng g adénong g avtinmtig a&iog TV TPOsEOP®Y TOVS, TNG
EVEPYOTOINGNG OTPATNYIK®OV THOAOYNoNG o€ premium eninedo (Michell et al., 2001),
Kobdg kot g Pertioons Tov emddcewv oty ayopd (Homburg et al., 2010). Qotdco,
dgv avtilopPdavovior OAeG Ol EMYEPNOCES TN HOPKO OC ONUOVIIKO GTOrKElo TmV
oTpaTYIK®V papkeTvyk oto mhaicto B2B (Leek & Christodoulides, 2011; Urde et al.,
2013). T'evikd, mopd TO0 AVAOLOUEVO EVOLOPEPOV Y10, TNV UEAETNG TNG EMMOVLUING GTO
miaicio B2B, 1 vmdpyovca Piproypoagio mopapével KOTOKEPUATIOUEVT, LTAPYEL



EALEWYT] GLGTNLLOTIKNG EPELVOG AVOPOPIKA LE TN LEAETT TG EMVL NG 6TO TAaiclo B2B,
EVAD aKOUT, Ol O TOAAEG HEAETEG elvan Teplopiopéveg oto Tedlo EPUPUOYNG TOLG
(Kerdnen et al., 2012).

H anddoon g paprag cuvOEETAL LE TIC OXEGELS TTOV OVOTTUGGEL L0 ETOLPIOL e
To evolapepopeva puépn ¢ (Whysall, 2000). Xvvépa, vrodnidver ) dOvoun HoG
HAPKOG OmEVOVTL GTOV aVIOYOVICHO NG ayopds (Ambler, 1995). dpowvo pe
BPAoypapio, 1 eRUN, N AVAYVOPICILOTNTO KOl 1] 0pocinon oty papkag Bewpodvtol
kpiowa ototyeio ™G anddoong ¢ papkag (Tuan, 2012). H oamddoon g pdpkog
TePAaUPAvEL ™MV odO0CT TOV YUPOKTINPIOTIK®OV TOV Plopmyoavikod onuotog (Tiun,
To0TNTO, OlVOUY], IKOVOTNTO IKOVOTOINGCNG  OYOPOSTIKMY  OVOYK®MV), TO OToid
YOPOKTNPLOTIKE EPUNVEDOLV TNV €IKOVO TOL Prounyavikov onuatog (Alwi et al., 2016).
>mv B2B ayopd, to mpoidv Bempeitar To emikevTpo TG LAPKAG, LLE TN PLGIKT| TAPOLGI0
TOV TTPOIOVTOG va enNpedlel EvTova Tov TPOTO LE TOV 0Tol0 avTIAAUPAvovTaL pio LipKo
(Dwyer et al., 1987; Han & Sung, 2008). Mo, GAAN onpavTiky d146Tact omddoons g
uapkoag eivor Ty, n omoio emdpd oty aio g papkag (Bendixen et al., 2004).
Yrotgeia Ommg 1 Olvour|, 1 TOLATNTO, 1) IKOVOTNTO IKOVOTTOINGNG YOPACTIKMY AVAYKOV
KOl 1 T OTOTEAOVV OOTAGELS TNG OmdO0oNS TG UAPKOS Kot cvoyetiCovtatl pe v
EUMIOTOOLVY] HAPKAG, TNV 0pocimorn kot ™ déopevon udpkog (Alwi et al., 2016).
[IpocBeta pe 1o mopomdve, onuaviikodg eivor Kot o pOAOG TG TpodOnong, pe v
OAOKANPOUEVT] EMKOIVOVIOL LAPKETIVYK VAL £XEL CNUAVTIKY ETIOPAOCT) GTNV 0dOO0CT NG
uapkog (Luxton et al., 2015).

Avogopikd pe v ewoOva TG Propnyavikig HApKaG, oVAQEPETAL GTNV (VAN
oyxéom mov Eyel Evag TEAATNG LE TO gumopkd onua 1 ) Propnyavia (Alwi et al., 2016).
Yougwvo pe toug Giovanis et al (2014), n etapikn eikdva givar pio cHvOeT GLVICTOGO,
oV OALALEL CLVEXDC COLPOVA HE TIG CLVONKES TNG EmyEipnong, TV KGAvyn ond To
péca evnuépmong, v anddoon K.Am. Xto miaicto B2B, ta (ntiuata mov apopodv Tig
ETUPIKES LAPKEG OEV TPOGEAKVOVV TNV 10100 epguvnTikn Tpocsoyn pe v B2C ayopd. Me
Baon tovg Kristensen et al. (2000), n etarpikn ekdva €ivot 0 TO GNUAVTIKOS TAPAYOVTOS
mototroc. Ot Anderson kot Weitz (1989) vroostnpilovv 6tim enun g etonpeiog odnyet
o€ EUMOTOGVVN 0T0 TAaicto B2B kot 1 eikdva TG LAPKOG amoTEAEL GNUOVTIKO EPYOAELD
Y10 VO OVOTTTOEEL [0l £TOLPTO OYECELG GUVEPYNGING LLE TOVG TEAATESG TNG.

[Tepvavtog otn LETAPANTN TG EUMIGTOCVVNG OTNV UAPKO, ival pio £Vvolo Tov
emmpedlel T 0TAON TOV KATAVOAMTOV KOl TIC GUUTEPIPOPEG TOV OYETILOVTOL HE TNV
pépxo, GUUTEPTAOUPOVOUEVOV TNG TIOTOTNTOG Kot TS déouevong oty papka (Becerra
& Badrinarayanan, 2013). H ocvpfoAn g eumiotoocdvng eivor afloonpeiot oty
EMYEPNILOTIKY GTPATNYIKY Ko eTopiky emtruyio (Sahin et al., 2011). Onwg avapépetar
ot Proypapia,  eumiotocHvn elvan {oTiKNG onpaciog yo T dnpovpyio apocinvong
omv papko (Morgan & Hunt, 1994) kot anoteAel Packd kot KaBoploTikd mapdyovia
¢ motodtrag (Chaudhuri & Holbrook, 2001). H oyéon petagd g epumictosvvng oty
papko Kot G ToTdTNTaG £XEl emonpavOel omd Sibpopeg perétec (Aydin & Ozer 2005;
Dehdashti et al., 2012) arokaAdmtovtag 6Tt N EUMIGTOGHV GTN HLAPKO, ATOTEAEL TOV TTLO
onuavtikd wapdyovta motoétrag (Empirikal, 2017). Zopepova pe m Piproypapio, 1
TowTNTA NG oYéong HeToEy meldtn — mpounbevty oty B2B ayopd emmpedleton



ONUOVTIKA Kot 0eTikd amd v petaffAntn e eumiotocvvng ot papka (Huntley, 2006;
Nelson, 2011). 210 mhaicto tov B2B pdpretvyk, n eumepio Kot ot OVTIAYELS TOV
TEAATAOV OVOOEIKVOOVTOL G onpovtikol deikteg eumotoovuvng (Alwi et al., 2016).
Emnmiéov, onuovtikd poro €xovv kot to. GuAo 1 cLVOIGONUATIKE YOPAKTNPIGTIKE TNG
nowwmtog (Temporal, 2006). H eumotoovvn amotedel (oTikd HEPOG NG oxEoMs
TPOUNOELTH-TEAATT KOl EVIGYDEL TNV OEGUELON UE [ GVYKEKPIUEVT nbpka (Morgan &
Hunt, 1994).

Ymv épevva mept MOTOTNTOG OTNV €m®VLUi0, KOPLoL TPOKANGT omoterel M
ayopootikny ocvumepipopd tov mehdtn (Dick & Basu, 1994). Xdpopwva pe tovg
Rizomyliotis et al (2018), Bacikoi Tapdyoviec TpoOPAEYNG TS TGTOTNTAG TOV TEAATDOV
etvar n avtinmt a&io, N wavoroinon kot n mowvtTa eEumnpétnone. H agooiowon oto
EUTOPIKO ONUOL £YEL TOAAL CMNUOVTIKG CTPOTNYIKG OQEAN YO TIG EMLXEPNOELS, OMWG
avénon emmédwv emavayopds, OeTikn emkowvovia «omd OTOUO GE GTOHO» Kol
YOUNAOTEPY evacOnoia oTIg avénoelg TV TIUDV
(Giovanis et al., 2014). TIpoceépel emiong AeTOVPYIKG Kol GUVOLGONUATIKA OPEAT], TO
omoia. oTOYELOVY GTN ONUIOVPYIC LG HOVAOIKNG Kol €VXAPIOTNG EUMELPIOG Y10 TOVG
katavarotég (Giovanis & Athanasopoulou, 2018). H apocimon tov tehatdv Exel ioyvpd
OVTIKTUTO OTIS €MOOCE TOV EMYEPNOE®YV Kol Oewpeitor  onuaviikn mnyn
avtayoviotikod mieovektiuotog (Heskett et al., 1997). H ocvufoAn g eivar daitepa
onuovtiky oto B2B mhaiclo, kabBmg evioyvel TV aVIOY®OVICTIKOTNTO KOl TOV VO
ETAIPOV KOl LELDVEL TO KOGTOG TV GLVOAy®V petald toug (Lam et al, 2004). Xvvdpua,
Bonba T etoupiec va avamtvéovy HOKPOTPOBEGUN OYECN HE TOVG TMEAATEG TOUG
(Askariazad & Babakhani, 2015).

H évvoia ¢ déopevong amotéhece eniong (o omd Tig LETOPANTEG TNV TAPOVCH
perémn. H 6éopevon pmopel va KpOTHGEL TOLE KOTAVOIAMTEG MGTOVE GE LU0 LAPKOL 1) LU0l
eToupeia kot givar £vog onuavtikog mopdyovtag e npddeong emavayopdc (Moorman et
al., 1992). H 6éopevon amotehel pio KEVTIPIKT CLVIOTMOW 6T o)écelg Tov B2B mAaiciov
(Morgan & Hunt, 1994), kaBd¢ 0dnyel og ikavomoinon otig oyéoelg cuvarlayng (Farrelly
& Quester, 2005; Mohr & Spekman, 1994). Emiong, m wavomoinon omd v
OAANAETIOPOOT OyOPUGTH - TPOUNOELTN KOl 1 EUMIGTOGUVY UTOPOVV VO EVIGYVCOVV TN
déopevon tov teratov otig B2B ayopég (Chang et al, 2012).

‘Exovtag oprofBemoet 10 Bempntikd mMAOIGIO0 TNG TapovGOS €PYOciog, OTMC
TOPOVCIAGTNKE TOPATAVE®, SOUNONKE 0TN GLVEKELD TO BE@PNTIKO LOVTELO TNG TOPOVCOG
gpyaciog Kot ot akOAovOEeg epevvnTIKEG VITOOEGELS:

Hi: n amddoon ¢ pnaprog emopd oty oOvVa TG Plopmyaviknig Lépkog

Ha2a: m amddoom g pépKog endpd 6ty EUTIGTOCHV TOV TEAUTAOV GTO EUTOPIKO
onuo

Hob: m amddoon g pépkag emdpd ot eninedo MoTOTNTOS GTY| LAPKOL

Hoc: m amddoom g napKog emopd ota enineda 0EGELONG OTN LAPKO

Hza: n ewova g Propnyavikng pdpkog enopd Betikd oty gumiotochvn tov
TEAATAOV GTO EUTOPIKO GTLLOL

Hap: M ewodva g Propnyoviknig papkog €mdpd oto enimeda motdTNTOG OTN
pépro



Hac: n ewcodva g Propmyovikng papkag emdpd oto enimeda SEGUELONG OTN LAPKOL
Hs: 1 epmictochvn tov meEA0T®V 610 Umopikd onpa emdpd Betikd ot emineda
d€0UEVONC OTN HAPKOL
Hs: 1 epmictochivn v mEA0T®V 610 UmopiKd onpa mdpd OeTikd ot emineda
TIOTOTNTOG
He: n 6éopevon ot pépka emidpd Oetikd ota enineda ToTOTNTOG
o v wavomoinon tov gpguvnTikod GKOTOV NG epyaciog, €mAExOnke M
TOGOTIKY HEB0JOG EPEVVOC, OEGOUEVOL OTL 1] VO] TNG TOPOVCAG EPEVVAG EIVOL ALTIOONG.
X10x0G Ntav va oepevvnodv ol oyécelc avdipeca ot PETaPANTEG Tov BepmTiKoD
HOVTEAOL Kot va eAeyyBovv ol epguvnTikég VIoBEcES. XKOTOG TG €pevvog NTav Vo
dtepevvnBovv o YOPOKTNPIOTIKA TNG POUNXaviKNg UAPKOS Kol 1) ENIOPOCT TOVG OTN
SLUOPP®OT) TNG TOTOTNTOG Kol TNG LaKporpOfeoung apocinong otn papka, HEca arod
™V avaeopd otov kKAGdo kavcipwv oty EALGda. Ot empépovg otoOX0L TG EPELVOG
avaeEpOnkay 610 KaTd TOGO EMOPAL:
e 1 amOO00N TNG HAPKOAG OTNV €KOVO NG Plopmyavikig HApKoS, oTnv
EUTIGTOCLVY] TOV TEAATMOV GTO EUTOPIKO GYLL0L, OTO EMIMEON TIGTOTNTOG
o1 HLAPKO KOl 0TO ETITESQ OEGIEVONG OT UAPKOL
e 1 edva TG POPMYOVIKNG LAPKAG GTNV EUTICTOGHVN TOV TEAATMOV GTO
EUTOPIKO ONUM, OTO EMIMESN MOTOTNTAG OTN UAPKO KOL OTO ETMIMESOL
d€0LEVONG 0T LAPKOL
® 1 EUTIGTOCLVY] TOV TEANTAOV GTO EUTOPIKO GO GTO ETITESN OEGUEVONG
o1 LAPKO KOl OTO ETITES TGTOHTNTOG
® 1 0é0UELON OTY HAPKO OTO EMTEN TIOTOTNTOG
Tov minBvcud g TapoHoug EPELVOS AMOTEAEGE TO GUVOAO TMV TPATNPLOVY®V
otV EALGSa. Ze 6T apopd T derypotoAnyio, emAEYONKE N oA Tuyoio Sty LaToANiol
Kol To Oetypo emA&yOnke amd SAPopec YEWYPAPIKEG TEPLOYES NG YDpas. To delypa
anotédecav N=74 mpoatnprovyotr otnv EAAGda. To epguvntikd gpyadreio g mapodoog
€peuvaG amoTEAEGE TO £pOTNUATOAOY0. To epoTNUOTOAOYI0 NTaYV KAEGTOV TOTOV,
d00nke otov gpevvnTy| omd ToV EMPAETOVTA KAONYNTH Kol TPOGOPUOGTNKE Y10, T LEAETN
¢ a&log ¢ pdpkoc otov kAado kovoipwv. H dounon tov epotocnv aciotnke oTig
puerétec tov Alwi et al (2016), kot Kim ko Hyun (2011). Ilepieiye epotmoeig yo ta
OMNUOYPAPIKE GTOYEID TOV EPOTOUEV®VY, TOV aplOund epyalopévmv otny entyeipnon, 1o
KPLTNPL0/0l EXMAOYNG YO TNV YPNOT TOV TPOIOVI®V TOV TPOUNOELTH KOwGil®my, v ot
ouVEXElL VIMPEE UL OEPA ONADCE®MY CYETIKA HE TO YOPOKTNPICTIKA/OQEAT T®V
TPOIOVTOV TOL TPpouNBeLTH, TNV EKOVA TNG LAPKOG TOV TPOUNOELTH KOVGI®V Kol TV
oxéon MOV EYEL AVOTTVEEL O MEANTNG UE TNV HAPKO TMV TPOIOVI®V TOV TPoundevti
kavoipwv. To epomUATOAOYI0 ™G TapoVcaS EPEVLVOS GYEOICTNKE GE NAEKTPOVIKN
popon Google Forms kot popdotnke d0dKTLOK( GTOVG TPATNPLOVYOVS, LEGH email,
MGTE VO TPOGEYYIOoTEL OGO TO dVVATOV TEPIGGOTEPO JElY OO SAPOPES YEWYPAUPIKES
TEPLOYES. Xe OTL apopd TN dadikacio NG GLALOYNG TV dedopévav, VInpée apykd
TNAEQPOVIKY| ETIKOWVOVIOL LLE TOVS TPOUTNPLOVYOVE MOTE VO EVIILEPWOOLV Y10 TOV GKOTO
™G €pELVOC Kot T 010d1KaGio. CLUTANPMONG ToL epoTnUaToroyiov. H épevva ftav
ebelovticn kot avovoun. Ampknoe and 13 Oxtofpiov 2022 éwg 18 lavovapiov 2023.



Ta ntpwtoyevn dedopéva cuALEYONKaV NAekTpovikd oe eOAAO Excel, péom tov Google
Forms kot akoAovOnoe m avdivon tovg, pe tn Pondeio ToL GTATIGTIKOD AOYIGUIKOV
SPSS, a&lomoldvtog TePypapIKES Kol ETAYMOYIKES OTATIOTIKES neBddovg avdivong. H
aflomiotioc ToL gpOTNHATOAOYIOL emPePordOnKe pe TOV LTOAOYIGUO TOV OElKTN
Cronbach a.

Me Bdon to amoTeAEGHOTA TG VAAVGNG TOV EPMOTNLATOA0YIOV, KOl GE OTL APOPE
T0 TPOPIA TOV delypatog, amd Toug 74 cuupeTéyovtec | TAsoyneia sivon dvopeg (74,3%
eni ToV GLVOLOV). O1 TEPIGGOTEPOL GLUUETEYOVTEG OVIIKOLV GTNV NAIKIoKN opdda 41-50
pe 1ocootd 40,5%. To peyardtepo m0ocoato Tov detypartog (68,9%) eivar 1010KTATES, EVO
10 27% givon vrevBuvol mpatnpiov. Avagopikd pe T S1PKEW. cLVEPYACING GE £TN UE
TOV TPOUNOELTH KAVGIHOV, VTTAPYOVY HOKPOYPOVIES cuvepPYasies TV 10 ETOV Kot TOV®.
21 ddpKeLn TOV YPAGVOL OMUIOVPYOVVTOL O IOYLPEG GUVEPYAGIES, e TNV Katnyopia 10
€m¢ 20 £ va €xel To peyalutepo m0c0oTd epEavions (32,7%). Qc mpog tov apBud tov
epyalopévav otV EmXElpPNON, Ol WGEC EMYEPNOES amacyolobv amd 3 uéxpt 5
vraAAAovG, evd 4 otic 10 anacyorovv 1-2 dropa. ZyeTikd LE TO KPITHPLOL ETAOYNG Yo
™V ¥PNoN TOV TPOIOVTWV TOL TPOoUNBevTn, N avdAvor £0e1Ee TG TO KPITHPLO UE TNV
HEYOADTEPT GLYVOTNTA OMOTEAEL 1] TOLWOTNTA TOV TTPOTOVT®V. Akorlovbel n alomiotio Tov
TpouNBevT, MG KOPLOG TOAPAEYOVTAG TOL 0ONYEL OE LAKPOYPOVIEC GLVEPYACIES, EVAD TO
TPITO KPP0 GE GLYVOTNTA OMAVINCE®V Eval 1 T TOV TPOIOVIOV. ATO ToL LETPOL
TEPLYPAPIKNG OTATIOTIKNG TOV &EeTalONEVOV UETOPANTOV, SOMOTOOINKE TOC 1
pHeTOPANT pE TV LYNAOTEPN MECT TN &ivorl M TowdTNTO HAPKOS. AUECMG HETH
akoAlovBei | petafAnty eumoTocvVN 6T pdpKa, EVEO T PKpoTepn Paduoloyia amd Tig
Vo pehétn petofAntég Eaafe n petaPfAnTy emkovovia.

[Tepvvtog otig cvoyetioelg TV e£eTaloOpeEVOV HETARPANTOV, S1OTIOTOONKE TMC
VILApyEL 1oyVPN BETIKN GLOYETION OVAULESO OTIG LETOPANTES:
product quality ko service quality (cuvteieotnic Pearson 0,606)
product quality ko pricing policy (cuvteheotnc Pearson 0,683)
product quality ko brand trust (cuvtedeotric Pearson 0,758)
product quality kou brand image (cuvtedeotrg Pearson 0.591)
product quality ko brand commitment (cuvtedeotig Pearson 0,575).
Ao v AN, damiotmOnke acBevig BeTikn cuoyETion HETOED:

e ¢ petaPAntg product quality kou tov petafAntov  distribution kot
communication (cvvteheotn¢ Pearson 0,371 kot 0,374 avtictoyo),

e 1oV petofAntov product quality xou behavioral intentions (cuvtedeotg
Pearson 0.367).

[Mopatpndnkav eniong ta axdAova:

e yuw TN petaPAnt service quality mopatnpeital 1 O 10YLPT GLCYETION LE
™ petoPant distribution, evé 1 mo yapnAn cvoyétion otis e€eTalopeves
petafintég etvon pe tn petapfint brand trust.

e 1 petaPAnT) pricing policy €yet TV TO 1GYVPN GLOYETION HE TN
petafint product quality, evdd n mo acBevig cvoyétion sivar pe
petafint communication.

e 1 petafAntn distribution £yl TV O VYNAN CLGYETION UE TNV LETAPANTY



service quality, evd m mo acBevig cvoyétion eivar pe ™ petafAnti
product quality.

N petaPfAnt) communication €yel TNV MO VYNAN GLGYETION HE TN
petafinty brand image kot T pikpdtepn pe to product quality.

N uetaPint brand image &xet TV LYNAOTEPN CLGYETION e TNV
petafinti brand commitment kot T YOUNAOTEPN HE TN HETAPANTN
distribution

N petaPAnt brand trust £yel TV mo VYNA GLOYETION UE TN HETAPANT
product quality, ev®d €xel v MO YapUnAn cvoyEtion peE T UETOPANTY
distribution

ot petafAntég brand commitment kot brand trust £govv vynAn cvcyéTion,
evod M petafAnt) brand commitment £xel T pIKPOTEPT GLOYETION LE TN
uetapAinty pricing policy.

n petaPAint behavioral intentions mapovcidlel ™ UIKPOTEPT GLGYETION
pe tn petafint) product quality eved avtiBeta £xet vynAn cvoyétion pe
) petafAnt) brand commitment.

TéNog, amd TV avdAivon TG amANG YPOUIKNG TOAMVOPOUNONG TPOEKVYE TMG:

VILAPYEL CLOYETION AVAUESO GTNV AOJ00T TNG HAPKOG KOl GTNV EIKOVA
g Popnyavikig paprog.

1N eKOVa NG LapKaG EMOPA L0 OETIKE TNV EUTICTOGVVI TOV TEAUTDOV CGE
OVYKPIOT LE TNV AmdO00N TNG LAPKOS. AVTO GNUOIVEL TG OV 1oL EToPEiaL
Behtidoel v ewova ¢ 10T Bo £xel KaAvTEP amoteAéouaTo OGOV
aQOPE TNV EUTICTOGVVI TOV TEANTAOV GLYKPITIKE e avTtioToyyn Peitiooon
™G amdO0oN NG UAPKOC.

N omddoon TG HAPKOS EMOPA To BeTiKd ot emMimeda OECUELONG TNG
HAPKOG GE CVYKPION LE TNV EUTIGTOGVUVT OT1] HApKO. AVTO GNUOIVEL TOG
av (o eTonpeia BEATIOOEL TEPIGGOTEPO TNV ATOO0CT TNG HapKag Tote Oal
€xel KOAOTEPO OMOTELECUOTO OGOV 0POPEL TN OEGLEVCT) TOV TEAUTMOV OTN
pépko, cuYKPUTIKG e v oavtiotoyn PeAtioon Tng eUmIGTOCVUVNG TNG
UAPKOG.

N 0écpevon ot pdpka emnpedlel o OeTIKG 6T EMIMEdQ TIGTOTNTOC KO
aKoAovBel n amddoon TG HApKaG. Avtd onpaivel TOGC av o eTonpeio
avénoel mEPIGGOTEPO TN O0ECUELGT OTN HApKa TOTE Ba €xel KoldTEpOQL
OMOTEAECUATO. OGOV aQOpE TNV MOTOTNTO TOV TEAATAOV OTN HAPKO,
GLYKPLTIKA LE TO OV €lxe LENGEL TNV AmOO0GN TNG LOPKOG.



6.2 Xvintnon

Awgaivetar Aomdv and To mapandve ot eniPePaidvoviol ol TepocdTEPES omd
TIG €peLVNTIKEG VIOBEGE NG TTapovoas £peuvag. Apyikd, vrootpixdnke amd v
TOPOVCH EPELVE.  OTL 1 AOJOCT TNG HAPKOG EMWOPA GTNV €KOVA TG Prounyavikng
napkag. Avtd 1o mOpIGHA givol 6€ cupP®Vio pE TV vIdpyovoa PBipioypaeio mov
EMONUAIVEL TOC 1 amdOOCoN TG HAPKOS EMNPEALEL T GLUVOAKY €KOVOL TNG HAPKOG,
dwmioTmon mov kpivetar yproiun yu por oaen tomofEton g POUNYovIKIG HapKOG
(Leek & Christodoulides, 2011). Onwg avapépet 1 Biproypagia, n anddoon T uapKog
EPUNVEVEL TNV €KOVOL TOL Prounyavikov onuatog (Alwi et al., 2016). Eniong, omv
TOPOVCH EPELVO PAVNKE TG VIAPYEL 1OYLPY CLOYETION OVAUESH OTNV HETAPANTN
«IO1OTNTO TOV TPOTOVTOCH KOl GTNV UETAPANTN «EWKOVO TNG LAPKAC», OTIMG Kl AVAUEGH
oTNV HETOPANTA «emKOVOVIO Kol otnV HETABANTN «ewova g pbpracy. [pdyuatt, ta
napandve emPefaidvovtal kot ot PPrioypaeia, tovioviag tov polo mov €£xel M
nootra (Alwi et al., 2016), aAld kot 1 TpomOnon (emkowvovia papketivyk) (Luxton et
al., 2015) otv ekdvo TG PapKoC.

2 ovvéyewn, vrootnpiydnke otV maPovoa EPELVA OTL 1 ATOS0CT TNG UAPKOGC
EMOPA GTNV EUTIGTOGHVN TOV TEAATMOV GTO EUTOPIKO CUML, GTO. ETIMES TGTOHTNTOG OTN
pépxo kor oto emimedo déopevong otn pdpka. Avtd eivol oe copeovio pe v
vrdpyovca PiPAtoypaeio mov emionuaivel TG 1 omdO0oN NG UAPKOS OmOTEAEL
TPoHTOOESN TNG EUMIGTOCHVNG TNG MApKaG Kol TS avTilapuavopevng a&lag g papkoc,
TOV 0moimV TNYEG €ival 1) EUTIGTOGHV TNE ETMVLUING, 1 apocinomn Kot 1) déopgvon (Han
& Sung, 2008; Kuhn et al., 2008).

davnke emiong amd TV TAPOVCH EPELVA TMG 1) EIKOVO TNG PLOUNYOVIKNG LAPKOS
EMOPA OETIKG GTNV EUTIGTOCVVT TOV TEAUTOV GTO gUmopikd onua. To wopopa avtd
elval oe ovppwvia pe v vrdpyovoa PiProypaeio. Ot Anderson kor Weitz (1989)
vrootnpilovy TG N KOV TNG HLAPKOG OTOTEAEL ONUOVTIKO epYarEio Yo Vo avamtHéet
Ho ETOPI0 GYECELS EUTIGTOGVVIG LE TOVG TEAATES TNG.

Ouota, emPefourmdnke mwg N UMIGTOGHVN TOV TEAATOV EMOPA GTO EUTOPIKO
onua, oto enineda déopevonc oty udpko. [pdyuatty, 6e cvueovio pe v VEapPyoLSQ
BBAoypapia, 1 eumioToovvn oV HApKa exnpedlel v avtidnyn ywoo v aéio g
udpxac, tng déopuevong oty pnapka ktA. (Becerra & Badrinarayanan, 2013).

Télog, vmootpixdnke mwg m déouevon ot UAPKO EMOPE oTo EmimedQ
TOTOTNTOC, GE CLUP®VIL e TN PPAIOYPOPia TOL OVOPEPEL TTMG 1) OECUELON OTIG AYOPEG
B2B givat wdaitepa onpavtikd ototyeio, kabmg cupPaArel 6TO v OIKOSOUOVVTOL KOt VoL
JTNPOVVTOL  HOKPOTTPOBECES OYECES e TOVG Propmyavikods TEAdTEG KOl Vo
dwoparileron n motdtTa Toug (Gounaris, 2005). Avti N pakportpdBecun oxéon odnyel
o€ 1oyVpn apocinor Tv telatdv (Askariazad & Babakhani, 2015).



6.3 Ilpotaceig

OlokAnpwvovtag v epyoacio. ovty, &ivar onuavtikd va doBobv Kdamoleg
TPOTAGELS Y10 LEAAOVTIKY] €PELVO KO TPOUKTIKN. ApyiKd, mpémel vo Tovichel mmg givar
avaykoio 1 TepETAip® gLV OC TPOS TNV UEAETN TOL TapdvTog BEpaToc, Kabhg sivon
eKTEVEDTEPEG Ol PeAéteg mov avaeépovtal oty B2C ayopd kot Atydtepeg avtéc mov
apopovv oty B2B ayopd. MéAota, mpoteivetol ) LEALOVTIKY £pEVVA VO EGTIACEL GTNV
eEMMNVIKN ayopd Kawcipov, kadag to B€pa etvan emikaipo, péca otig tpéyovoss e€ehlelg
otV ayopd Kovcipov mov Pudvel 1 debvng kowotnta. Emiong, amovcidlovv oyetikég
épevveg amo Vv PipAoypaeio Yoo ToV GUYKEKPIUEVO KAGOO, OTOTE 1 OvOyKowdTNTO
HEALOVTIKNG €pEVVOC OTOV KAGOO T®MV KOLGIH®mV yiveTon akoun mo onuoavtikn. 'Eva
aKOun onpeio wov Bo Lropovoe vo AmOTEAEGEL TPOTAOT] Y10, LEAAOVTIKT] £pELVA ETvon 1
dte&aywyn TOl0TIKNG EPEVVAG, LECH GUVEVTEVEEMV, LE O10IKNOELS TOV ETOPIDOV, OOTE VO
e€etaotel Ko 1 Okn Tovg omTikn YOpw amd to eetalopevo Bépa. ‘Evag peyoaldtepog
aplOUOG OELYHOTOG TEANTAOV EVOEYOUEVMG VO TTOV 0L OKOUT] TTPOTOCT Y10, LEAAOVTIKN
TOGOTIKN €peuva HEGH epOTNUOTOAOYIOL. AkOuT, T0 Tapov Béua Bo pmopovoe va
avoAvOel Kot cLYKPITIKE, OVOPEPOUEVO GE dLAPOpa €0N KOLGIU®V oTNV ayopd 1 Kot
aKoun, va yivel og aGhlovg KAddovg B2B.

Ye eminedo MPOKTIKNG, QAVNKE TMOC TO TPOTOPYIKO KPITHPO EMAOYNG YOO TNV
YPNOT TO®V TPOIOVT®V TOV TPOUNBELTH amOTEAEL 1] TOOTNTO TOV TPOTOVIMV. LVVETMOC, Ol
etaupieg Ba mpémel va divouv Waitepn Eueaocr otnv modtnto pdpkos. Eivar emiong
ONUOVTIKO VO AodMCoLV UEYOADTEPT PapVTnTa o€ {NTHHOTO TOL APOPOVV TNV TPOOAN
KOl TNV ETKOWV®ViK, 0T0 TANIGI0 TOV PIYHOTOS HAPKETIVYK. ¢ €K TOVTOV TTPOTEIvETOL
avaBaduion g TPOCOTIKNG TAOANCTG, MOGTE 01 OUASES TOANCEWV VO £YOVV UEYUAVTEPT
oLYVOTNTO EMOCKEYEMY TPOG TOVG TMEAATEC KO IKOVOTNTA (OGTE VO TPOCPEPOVY TANPN
evnuépmon v ta mpoiovta. EmmAéov ot mpounbevtég kavoipov Ba mpémel va kdvovuv
TEPIOGOTEPEG TPOMONTIKEG EVEPYEIEC KO HEYOADTEPNG OCLYVOTNTOC OLPTUOTIKES
kaumavies. EmmpocOétwg n avaPdaduion tov 16toceAidmv Tov Tpounfentdv Kovsipov
o Jwoealicel emapkéoTepn EVNUEPMOON Kol KOAOTEPN O140pacT, LE TO KOWO
evolpépovtoc. Téhog, Ommg emPePaidbnie amd v mapodoa epyaciao, ol etaipieg Oa
TPEMEL Vo, dIvouv TTPOTEPALOTNTA GTNV £VVOl0L TNG OmOO00oNG NG UAPKOS, MOTE Vo
emtoyovy BEATIOT eKOva TG Plounyovikng papkag, PEATIOTN EUTIOTOGUVI TV
TEAUTOV GTO EUTOPIKO ONUM, KOODC Kol auENUEVO EMTEN TIOTOTNTOC KOl OEGUEVOTC
ot papka. Emiong, mpénel va d1acpailovy pio EAKVGTIKN Y10 TOV TEAATN EIKOVO TNG
Bropnyovikng papkoag, ®dote vo KePOIGOLV TEPIGGHTEPO TNV EUTIGTOCHVI] TOV GTO
eumopkd onua, pe amdppora vo avEnbel n motdTTO KOl 1) OEGUELON OTN HAPKO.
Emrtuyydvovtog vynid eninedo dE0UEVLONG TOV TEAATMOV TOVG, O1 £TOpies Ba pmopécovv
v avENGOLY TV TGTOHTNTA TOVS, e amdppola To avénuéva emineda exavayopds, TV
KOVOTTOIN O™ TOV TEAATY], TV KEPOOPOPia Kot TNV emtvyio TG EToUPiog.
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IHAPAPTHMA (EPQTHMATOAOI'TO)

®a 0o Vo oG EVYAPIGTC® Y10 TOV XPOVO TOV OPLEPMDVETE GTNV GUUTANPMO
TOV TTOPOVTOG EPMOTNLATOAOYIOV TTOV gpgvva TNV aia TG HdpKag 6TV OUOPPMOCT TNG
oyxéong mehdtn — wpounBevt| otov KAAOOo TV Tpatnpimy Kavcsipwv. H ev Aoy épevva
amoteLel HEPOC SMAMUATIKNG epyaciag Tov Metamtuylakoy Tpoypaupatoc <<MBA e
katevBvvon Marketing>> oto [Tavemotuio Avtikng Attikng. H épevva eivar avavoun
Kot Ogv VVOTOL VO TOVTOTOMOEL 0 EPOTMUEVOC, OVTE HECH TMV OTOVTGEDV TOV, OVTE
pe Kdmotov dAAov Tpomo. To epoTNUATOAGY1I0 OmOTEAEITOL QIO GVVTOUES EPWOTIOELS KOl
Oa ypewoteite mepimov 7-8 Aemtd ywoo v oAokAnpwor] tov. Ta otorgeio mov Ha
npokbyouy Bo ypnolomomBodv OMOKAEIGTIKA Y10 TOLG OKOTOVS TNG EPEVVNTIKNG
gpyaciog kot eivar avotnpd epumotevtikd. Aoppdvovioag veoyn v cuUPoAn cog otV
EMTUYN OEKTEPUIMOT NG SUTAMUATIKNG €PYACIOC, TOPAKOAOVUE Yol TNV EMKPIV
OTAVTNON GOG Ko KOTAOEST TOV OVTIMYE®DV GOG. LMUELOVETOL OTL, OEV LIAPYEL OpON M
AavBoouévn amdvinon, Kabmg To pOTNUUTOAOYI0 EXEL VTOKEWEVIKO YOPOKTIPO.

Mopokei® onpeioote X:
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3. Ilow B¢om katéyeTe 6TV eMyyeipnon;

I3kt NG

YnrevBuvog [patnpiov

Alho




4. Iowu n dwapkela ovvepyaoiog o€ £T1) pue Tov Tpoundevti Kavsipov;

0-1

2-3

4-6

7-10

11-20

20+

5. Ilowog o apOpoc apyalopévov oty eavyeipnon cog

1-2

3-5

6-10

10+

6. Ilow/o amd TO TOPOKATO GTOTELOVV KPLTHPLO/0 EMAOYNS YO TNV YP1ON TOV
APOIOVTOV TOV TPOUN0LVTI] 60 KOVGIPNMV; (UTOPEITE VO CNUEVDCETE TEPLOGOTEPES
om0 po EmA0YEQ)

Tym

[Towvtta

A&omotia

Kowotopia

E&ummpéton

Ao




7. Xt ovvéelwn mopotifeTtor o ogpd  ONAMGEMV WOV  AVAQPEPOVTOL  OTO
AOPUKTPLOTIKA/0QEL) TOV TPOIOVTOV TG NAPKAS TOV TPOuN0gvTH Kavsipmy mov
APNOLUOTOLEITE OTO TPATNPLO. XPNGLUOTOLOVTOS U0 KAIipoKa amd to 1 ®g 10 7, 6mov
1 onpoivel <<AwQOvO ordrivte>>, 4 onpaivel <<OUVTE SLUPOVEO 0VTE CLPPOVAO>>
Kol 7 onupoivel <<Xop@ove omolvte>>, emhéfte Tov aplOpd mov mEPrLypa@el
KoAOTEPE TOV PaOpd cvp@oviag/dwwemviag cog pe kobepio and TiC TOPUKATO
EKQPAceg
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TPOCOTKO
eéumnpétnong

O mpounBevt pov
KovGipwv
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EMOKEYEMV TOV
TOANTOV TOL
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TPO®ONTIKEG

EVEPYELEG Y10 LOG
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PN UIOTIKES
KOUTAVIEG TOV
wpounevt pov
Kovcipnwy

H 1otoce)ida tov
wpounevt pov
KOLGIHLOV TopEyet
EMOPKN
TANPOQOpNoN

211 ovvéyela TapaTifETOL Pio GEPA ONAOGEMY TOV UVAPEPOVTUL OTNV ELKOVA TG
RAPKOG TOL TPOUNOELTH 60C KOVGIN®V. XPGLHOTOLOVTUS U0, KAIpoKa amd to 1 g
70 7, 6mov 1 onpaivel <<AWQEOVO arérivTte>>, 4 onuaivel <<QUTE SLOPOVO OVTE
OCVUPOVO>> Kol 7 onuaivel <<Xvp@ove omxolvte>>, emréére Tov aplOpd mov
nEPLYPAPEL KaAVTEPE TOV PaBpé ocvpgovies/dwemviog coc pe kadepio amd Tig
TOPOIKATO EKPPAGELS
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O mpounBevtng pov
Kovcipwv eivar pua
KOAOO10TKOOLEV

eTopeia

O mpounBevtng pov
Kovcipwv etvar puo

LOTOPIKY] KO EUTEPN

eTopeia

Téhog mapaTifeTol po GEPE INLAOGEOV TOV CAVOQPEPOVTUL GTI|V OYECT] OV E£YETE
avomtTOCEL pE TNV pApKO TOV TPOIOVTOV TOL 7Popndevti] 00S KOVoip®v.
Xpnowponordvrog puo kKhipoka omé 1o 1 og 1o 7, 6mov 1 onpaivel <<Awwpove
amolvTe>>, 4 onuaivelt <<OUTE SWPOVO O0VTE CLUPOVO>> Kol 7 onuaivel
<<ZopQOve amrolvTe>>, eMAEETE TOV apLtOpnd mov wEPLypagel KoAvtepa Tov Padpo
OVUPOVINS/O0POVINS 60¢ pne KaOepio 0o TIC TUPUKAT® EKPPAGELS.
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